








Cine, 


% “Uy Ws “2 
Yyjndes i & Advertisements 122-123 
* Oe <O 








" NowTHwesteny fuMBMYAN 


ESTABUSHED 1873. 


Kusitions? 


COPYRIGHT 1920 BY AMERICAN LUMBERMAN 


Table of Contents, Page 49 












THE TIMBERMAN 


ESTABLISHED 1886. 


Office of Publication, Manhattan Building, Chicago, Ill. 
Entered as second-class matter January 27, 1899, at the Postoffice at Chicago, Illinois, under Act of March 3, 1879. 








SLISHED WEEKLY 
‘OLE NUMBER 2354 


|} svy 


CHICAGO, JUNE 26, 1920 


SINGLE COPY 25 CENTS 
FOUR DOLLARS A YEAR 





How Some Live Retailers Are Attracting Trade 


Appealing to the Farmer 


(he California Lumber Co., Folsom, Calif., in the heart of a 
rich farming community, has been making an especial appeal 
to the farmers and ranchers and as a result has largely in- 
creased its sales. Knowing the interest of the agriculturist in 
machinery it got out a little leaflet showing a group of new 
machinery and likewise two pictures of such farm machinery 
taken about a year later. One showed machinery that was 
almost as good as new, and the other machinery that was 
just about ready for the scrap heap. The pictures were ex- 
plained by the reading matter: 


Housep FARM MACHINERY LAsts THREE TIMES 
LONGER 


One hundred and eighty days is the average life of 
a binder improperly housed. Think of that! Less 
than half a year of actual service! Twelve to 24 per- 
cent is the depreciation of farm machinery in the open; 
only 3 to 12 percent when properly housed. 


Protect Your MACHINERY 


A $400 machine shed when housing $1,000 worth of 
machinery is earning 22 percent interest. 


Buitp A MACHINERY SHED 
Practical plans free to customers. 
CALIFORNIA LUMBER Co. 


his leaflet was sent under letter postage to all the farmers 
within a radius of twenty miles and brought a number of mail 
and personal inquiries. The former were answered at once 
with a little pamphlet giving specifications for the construction 
ot several types of machinery sheds as well as other outbuild- 
inss. With the pamphlet was enclosed a personal letter invit- 
ing the inquirer to visit the lumber office at his convenience, or, 
if he preferred, have a representative of the firm call upon him. 
Those who called personally were shown a much larger set of 
sprcifications, and if the prospective builder did not know a 
good carpenter he was referred to several reliable ones. Hung 
o1 the office walls were several enlarged photos, with the 
or:vinal snapshot in the corner, showing the depreciation of 
tarm machinery left exposed to the weather. These were pic- 
tures taken by a representative of the firm, the name and 
adress being given on application so that when any doubt as 
to their authenticity was expressed it was easy enough to verify 
a the statements of the firm. Another thing that pleased the 
stomer was that when his new shed or other building was 
completed a picture of it was taken by the firm and a print of it 
‘esented to him. A second print was made for the Book of 
uildings kept by the lumber company. This was one of its 
catest assets, and was kept on a convenient table where all 
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visitors could glance thru it. Each picture bore the name and 
address of the owner and the date when erected. In glancing 
thru the book the prospect obtained many ideas regarding the 
construction of a building such as he himself wished to make, 
and as most of the names and locations were familiar to him 
he could drive by and see the actual building and note how well 
the different classes of timber had resisted the ravages of time 
and weather. 


Enlisting the Interest of the High School Boys and 
Young Men 


The young blood of the country may always be counted upon 
enthusiastically to support any cause in which it becomes in- 
terested, and it was doubtless a realization of this that induced 
the firm of Down & Gilmore, Sandylake, Pa., to employ the 
youth of the community to bring the advantages of building 
prominently before the citizens. Shortly before the close of 
the schools for the summer vacation they sent a personal letter 
to the principal of the high school, offering a prize of $10 to 
the boy in any of the four classes submitting the best essay on 
“Thrift” with special reference to the advantage of building 
and owning one’s own home, and of building Now. The prize 
was of such substantial value—at least to the high school 
youngsters—that a large proportion of the boys entered the 
contest. In order to gain material they of course visited the 
plant of Down & Gilmore, secured prices on lumber, and be- 
sides learned many things relative to the cost of construction. 
Naturally they talked about it at home, and thus unconsciously 
interested their elders, many of whom had not given the idea 
of building any consideration. Extracts from the various 
essays appeared from time to time in the ads of the firm in the 
local paper, and these were scanned with interest by all the 
friends of the young writers. In the same ads were always 
quoted prices on different grades of lumber, fencing, shingles, 
sash, paint, and other accessories of the retail lumber trade. 
The contest aroused so much interest that the local paper woke’ 
up to its value as a civic enterprise, and when the contest was 
decided, printed the winning essay in full in large type on the 
front page of the paper. 


Of course the firm made special use of the newspapers dur- 
ing this publicity campaign, one of their most effective ads 
reading : 


A StitcH In TIME SAves NINE 


Too many people are putting off building. Meas- 
ured by the time-and labor necessary to produce the 
materials, you can build cheaper than ever before. 
Money expended in building is likely to prove of bet- 
ter value in a year or two from date than any other 
form of investment. Read the prize article on 
“Thrift” which will appear in next week’s paper. 

(Concluded on page 66) 











2 AMERICAN LUMBERMAN Jowe 26, 1920 





“ om 


Poplar 


38" up to 4" 3" to 4" 
in Thickness in Width 







With perhaps the largest stock of 
Yellow Poplarinthecountryandample 
facilities to promptly ship it Rough 
or Dressed, we may justly be termed 


Millmen don’t forget 
anaphase on Yellow Poplar Headquarters 


Stock List of the South 


Let us know your requirements. 


G. H. Evans Lumber Co. 


Chattanooga, Tenn, U. S. A. 
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Commerce Commission Increases 
Lumberman’s Burden 


The travail thru which the lumber indus- 
try is passing was accentuated this week by 
the rigorous action of the Interstate Com- 
merce Commission in ordering coal carrying 
roads east of the Mississippi River to divert 
for a period of thirty days to the transporta- 
tion of coal only all open top cars, thus plac- 
ing an embargo on the movement of all other 
commodities that are transported in such cars. 
This is a serious setback to the building in- 
dustry, as much lumber is moved in such cars 
as are also sand, gravel, stone and other build- 
ing material. This drastic order of the com- 
mission is reported on page 54 of this issue 
of the AMERICAN LUMBERMAN, and as indi- 
cated in a dispatch on the same page the build- 
ing material interests are preparing a strenuous 
protest against the order and threaten, if neces- 
sary, to take legal action for their protection. 

In addition to this diversion of open top 
cars, box ears are being ordered out of the 


southern lumber producing territory into the 
West for the movement of grain, thus leaving 
for lumber transportation only flat cars and 
perhaps an occasional cattle car. 

As a result of these diversions of equipment 
and the continuance of embargoes against 
shipments to many northern and eastern points 
and the lull in demand that has been ex- 
perienced recently, there has been a marked 
curtailment of production thruout the South. 

Reports from the west Coast also indicate a 
general slowing down of production, many of 
the large mills having closed down and others 
having reduced their weekly running time. 
While the railroads have been making a sin- 
cere effort to supply cars to shippers in that 
territory, it is a physical impossibility to sup- 
ply something they do not possess. 

The ‘AMERICAN LUMBERMAN has been ad- 
vised by a number of large southern operators 
that their salesmen have been called off the 
road and that no effort will be made to market 
their product until the present stagnation has 
passed. It is generally agreed that prices have 
reached the lowest level and that a rising 
market will accompany the revival of demand 
that soon must come. In fact, it seems ap- 
parent now that the important question will 
not be one of price, but of ability to ship. 

The AMERICAN LUMBERMAN realizes that 
there are buyers of lumber who really believe 
that the bogey of car shortage is being raised 
to frighten them into buying and that the 
situation will not be so serious as has been 
painted. It hopes, however, itself to Be ab- 
solved from that charge. It sincerely believes 
that the car shortage is going to be very real 
and very serious. With bad order cars on 
every available siding, with no hope of any 
material additions to the car supply, with move- 
ment of accumulated freight certain as a 
result of present embargoes and with a 
dammed up demand for lumber that is cer- 
tain sooner or later to break over, with a big 
crop movement impending, .how can there be 
anything but a shortage of cars for the trans- 
portation of lumber? 

In the face of conditions present and pros- 
pective, the AMERICAN LUMBERMAN must re- 
iterate its belief that to buy lumber now is the 
part of wisdom. 


It’s PRETTY much of a stock story that the 
big Chicago packing plants utilize all of the 
hog but the squeal. The knot hole in a board 
has been regarded generally by lumbermen as 
of about the same value as the hog squeal and 
not adapted to any good purpose. But this is 
the age of progress. A shrewd Yankee-— 
Yankees, you know, get the credit for a whole 
lot of things and, then, people really expect 
you to say it—has, it is said, found a use for 
the knot hole. Taking a piece of board 1-inch 
thick which has been cut off in some factory 
because the knot the piece contains makes it 
undesirable, to use, Mr. 8. Y. (short for shrewd 
Yankee) squares the pieces with the knot hole 
centered, sets it upon a 14-inch wooden base, 
glues the two together, smooths the surfaces 
of the piece and gives it a bath of varnish. 
The piece emerges from this process a wooden 
novelty suitable for the desk as a receptable 
for paper clips, fasteners, pins or the like. Can 
you beat it—the shrewdness, not the story! 
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Building and Loan Meeting Is 
Lumbermen’s Opportunity 


Of very special importance and interest to 
lumbermen, for two reasons, is the coming an- 
nual meeting of the United States League of 
Local Building & Loan Associations, to be held 
at the Hotel LaSalle, Chicago, July 21 and 22. 
One of the aforesaid reasons is that James R. 
Moorehead, of Kansas City, Mo., secretary of 
the Southwestern Lumbermen’s Association, is 
to deliver an address, July 21, on the building 
and loan proposition. Having had long expe- 
rience in the conducting of a building and loan 
association, as well as in the retail lumber 
business, Mr. Moorehead sees the subject from 
both sides. Withal, he is an enthusiastic booster 
for the loan and building association idea. It 
would pay almost any lumberman to make the 
trip to Chicago just to hear this address, which 
is but one feature of the very strong program 
that has been prepared. 

The second reason is that the League, thru 
its president, Mark D. Rider, of Chicago, ex- 
tends a special invitation to lumbermen to at- 
tend. This invitation is being sent in written 
form to all secretaries of lumber associations, 
who are especially urged to attend; but it of 
course is not possible to send individual notices 
to all lumbermen, therefore, in lieu thereof, this 
general but none the less cordial invitation is 
extended. 

There has in the past been some misunder- 
standing on the part of many building and loan 
executives and directors with regard to the re- 
tail lumber dealer, and some prejudice has 
existed where there should be only codperation 
and good feeling between these two factors in 
the big enterprise of supplying homes to the 
American people. Surely those who furnish the 
money and those who furnish the materials for 
building homes are bound by a common interest 
and should work together. 

This important meeting, which will be 
attended by building and loan association men 
from all over the country, affords a splendid 
opportunity for lumbermen and building and 
loan men to get in touch with each other. Each 
can learn something from the other, and the net 
result can not but be beneficial to the home 
building industry. The AMERICAN LUMBERMAN 
hopes that there will be a large attendance both 
of lumber secretaries and of individual lum- 
bermen. 


Association Opposes Bonus to 
Able Bodied Service Men 


At its last quarterly meeting, held recently at 
Atlanta, Ga., the Southern Sash, Door & Mill- 
—_ Association passed resolutions declaring 
that— 

‘“*This association approves a bonus for 
former soldiers, sailors and marines who on 
account of their service are sick, disabled, or 
unfit for their regular vocations; this to be in 
addition to the educational and vocational train- 
ing now in effect. Dependents of soldiers, sail- 
ors and marines who were killed should have 
the same privileges and benefits as disabled serv- 
ice men. 

‘*We are opposed to a bonus of any kind to 
soldiers, sailors and marines who were dis- 
charged from the service in as good physical 
and mental condition as when they entered it.’’ 

The AMERICAN LUMBERMAN believes that 
these resolutions express the sentiment of the 
majority of the American people, including 
former service men as well as civilians. The 
proposition of a universal cash bonus for serv- 
ice men, which is being strenuously advocated 
in certain quarters, is one about which people 
are doing a lot of quiet thinking, but those 
opposed to it are in many cases reluctant to 
express their views lest their attitude toward 
the soldier, as such, be misunderstood. There 
really should be no apprehension on this point. 
The great majority of the soldiers themselves 
are not seeking charity or a cash reward for 
doing their duty. The most bitter denunciation 
of the universal bonus proposition that the 
AMERICAN LUMBERMAN has heard was voiced 
in a recent conversation with a representative 


of this paper by a young Michigan lumberman 
who served overseas and was wounded tho not 
permanently disabled, and his sentiments doubt- 
less are shared by a majority of the men who 
served with the colors. 

There can, of course, be but one opinion with 
regard to the men who sustained injuries or 
whose health was impaired in the service, 
whether overseas or in the training camps at 
home. They must be given the best of medical, 
surgical and hospital care, and vocational train- 
ing where needed, at government expense; and 
those who are permanently disabled or whose 
earning capacity has been lessened because of 
their injuries, must be amply provided for as 
long as they live. This policy the AMERICAN 
LUMBERMAN has consistently advocated and 
promoted from the signing of the armistice, 
and will continue to do so. 


A Man’s Real Competitor in 
the Game of Life Is Himself 


The writer of this editorial chanced upon an 
advertisement the other day that caught his 
attention and held his thought. A business firm 
which had been making some extensive repairs 
and improvements in its establishment was an- 
nouncing their completion to its trade and the 
public in general. After describing in detail 
the improvements that had been made the 
advertisement continued in these words: 

‘‘We do not claim that this is the lightest 
and brightest store in the State. If other 
stores are light and bright we are glad of it. 
We are not trying to beat the other fellow, but 
we are trying hard to get ahead of ourselves.’’ 

In the last analysis a man’s real competitor 
is himself. Whether dealing in lumber or some 
other commodity, successful competition con- 
sists in constantly improving one’s business 
methods and in rendering a broader and more 
efficient service to one’s customers and to the 
community. 

The criterion of a healthy business growth 
is not whether you are selling more lumber 
than your rival, but whether you are selling 
more than you sold one, two, or five years ago. 
It is not a question of what your competitor’s 
ledger shows, but of the totals on your own 
books. If his business, as well as your owa, 
is growing, so much the better, for it augurs 
well for the further expansion of both. 

Therefore, it should be the constant endeavor 
of every man who aspires to the largest degree 
of success, not to ‘‘ beat the other fellow,’’ but 
to beat the best he has ever been able pre- 
viously to accomplish. With that ideal con- 
stantly before him no business man need fear 
the competition of others. 


A New Use of 
Index Numbers 


The American public is fairly well familiar 
with the use of index numbers in price sta- 
tistics, there being a considerable number of 
series of such numbers in use. The United 
States Department of Labor compiles such in- 
dex numbers for its report of wholesale com- 
modities, and both Bradstreet and Dun have 
their own systems. 

A very interesting proposition has been 
worked out by the American Writing Paper 
Co., which uses such index numbers in its cost 
statistics. In a recent issue of Paper Industry 
are shown a number of graphic charts and sta- 
tistical tables worked out in this way. Taking 
prices in 1913 as a base of 100, it shows by 
percentage indexes the range in prices by 
months to the present time for wood pulp, 
rags, paper scrap, other materials, labor etc. 

Such figures offer better bases for compari- 
son than quantity figures because their rela- 
tionships are more readily perceptible. This 
principle would have considerable possibility 
of useful application in the statistics of lum- 
ber manufacturing costs. In a statement 
showing costs in quantity or unit figures, a 
column of percentage index figures could be 
added in order to reveal the relationships, 
and indeed this has in some instances already 
been done. 


President’s Signature Makes 
Water Power Bill a Law 


The Water Power Bill has passed thru its 
full share of vicissitudes of fortune. After 
ten years, with numerous amendments and com- 
promises, it finally made its way thru both 
houses of Congress and was sent to the President 
for his signature or veto. To the surprise of 
many, the President did not return the measure 
to Congress with his signature, and when ad- 
journment was taken a day or two after the 
bill had reached the White House it was gen- 
erally believed that the measure had died by 
the ‘‘ pocket veto’’ route. It was reported that 
the President had withheld his signature be- 
cause he did not consider that the measure suf- 
ficiently safeguarded the public lands. 


The report that the bill had been permitted 
to die was erroneous. After the adjournment 
of Congress, announcement was made from the 
White House that President Wilson had signed 
the bill on June 11, within the time allowed by 
law, and that he had done so after consulting 
with the attorney general, who advised that the 
adjournment of Congress did not act as an 
abridgement of the statutory time allowed for 
signing bills. 


Arbitration the Modern Method 
of Settling Trade Disputes 


Given two of the best intentioned business 
men in the world and in the course of numer- 
ous transactions in a complicated business, 
misunderstandings and disputes will arise. 
There is always one method of settling them, 
and that is to go into court. Unfortunately, 
that is the one method that altogether too 
many business men pursue, as the congested 
condition of the court calendars testifies. How- 
ever, there is a better way—arbitration—and 
the most enlightened business men have for 
some time practiced it. 


Arbitration has many advantages over the 
lawsuit as a method of settling trade disputes. 
In the first place it is quicker. Also it is often 
cheaper; and, best of all, it operates on the 
assumption that both parties to the controv- 
ersy are honest and want to do what is right, 
if the right can only be determined. . This 
means that the procedure is friendly and that 
when the adjustment is once made former 
business relations may be resumed; in fact it 
ought to mean that such business relations 
will not be interrupted. 

This new method of adjusting commercial 
disputes is best put into practice thru trade 
organizations; first, because organization is 
necessary to accomplish anything of value to 
an industry; and, second, because thru the 
organization it is practicable to provide the 
machinery for arbitration. The one feature 
of arbitration that makes it superior to any 
other method of adjustment is that it provides 
for arbitrators who are conversant with the 
customs of the trade concerned; men, who in- 
stead of being ‘‘learned in the law’’ are 
learned in the trade in which the dispute 
occurs. Moreover, in its most advanced form 
arbitration provides for the submission of 
points of law to persons who are learned in 
the law; so that questions of both law and 
fact are settled by experts in their respective 
lines. 


It is ventured that there is hardly an in- 
dustry that would profit more by the adoption 
of a uniform method of arbitration than would 
the lumber industry. Several lumber organiza- 
tions already have expressed themselves em- 
phatically in favor of arbitration, and there 
can be no doubt that the movement in that 
direction is sure to be continued. On page 65 
of this issue of the AMERICAN LUMBERMAN 
appears an article on arbitration in which its 
methods and advantages are set out somewhat 
in detail with the purpose of affording to 
lumbermen the data necessary to enable them 
to forward the movement in behalf of this 
method of settling disputes in whatever 
branch of the industry they may be engaged. 








JUNE 26, 1920 


AMERICAN LUMBERMAN 





51 





Many Factors Involved in De- 


termining Prices of Lumber 


Could he have foreseen the slump in the lum- 
ber market that has taken place during the last 
sixty or ninety days Senator Capper might have 
been led to look elsewhere than to concentration 
of timber ownership as the cause of the high 
prices prevailing a few weeks ago. If also he 
has since read the report produced by the 
Forest Service in response to his resolution he 
must have discovered that competition among 
industries exerts a powerful influence in driv- 
ing prices upward. If he has gone into the his- 
tory of the lumber industry as portrayed in the 
so called Capper report, he will have discovered 
perhaps that the lumber producing sections are 
in many cases across a continent from the con- 
suming sections; and he will rightly have in- 
ferred that transportation is a potent factor in 
determining the cost of lumber to the consumer. 

With the enormous growth of industries con- 
suming all kinds of lumber a demand has been 
created that to a very large extent shifts com- 
petition from among the sellers to among the 
buyers. Instead of groups of lumber manu- 
facturers fighting one another in an endeavor 
to secure an order, consuming industries are 
bidding against one another to obtain stock 
for the manufacture of their products, whether 
they be automobiles, pianos, furniture or what 
not. 

On another page of this issue of the AmMER- 
ICAN LUMBERMAN appears an instalment of a 
review of the Forest Service report, dealing with 
several phases of the lumber industry. A ecare- 
less reading of that instalment may readily lead 
to wrong conclusions, and it contains statements 
that in the hands of prejudiced or ignorant 
partisans might be used to discredit the lum- 
ber industry. Like every half-truth it may 
amount with some interpretations to an un- 
truth. The fact is that if under conditiens 
recently prevailing lumber had not increased 
in price it would have defied all the laws of 
economies, 

Much of the early lumbering in America was 


done over land that now is the best agricultural 
soil. Much of it also was done in proximity to 
the great manufacturing and farming sections 
of the country. Transportation then by lake 
and river was easy, quick and cheap. Freight 
cut comparatively small figure in lumber prices, 
and the retail stocks carried were small, because 
they could be readily replaced. Then wagons, 
buggies, furniture and the railroads took the 
hardwoods. Automobiles and phonographs were 
unknown and there was not one piano manu- 
factured to a thousand now made. If no in- 
dustry other than the manufacture of automo- 
biles had been developed within the last forty 
years the cost of lumber must have been greatly 
enhanced. Now all these new and enlarged 
consuming industries compete for the supply of 
lumber. 


In the old days all retail stocks of lumber 
were piled in the open, and an investment of 
a few hundred or a few thousands was all that 
was needed to meet local requirements. Now 
the value of the site, of the extensive sheds and 
of the large and varied stocks that must be 
carried require an investment that represents 
tens of thousands to the hundreds of former 
days. Moreover, the service demanded of and 
rendered by the retailers of lumber has grown 
with the needs of modern industry and in ae- 
cordance with modern standards of business. 


The report referred to points out the fact that 
the timber now being cut is much less accessible 
than that cut in days gone by; and moreover, it 
emphasizes the fact that in future still less ae- 
cessible regions must be looked to for supplies. 
The equipping of a modern lumbering operation 
involves expenditures not only for milling ma- 
chinery, but it requires the constructing of rail- 
roads, the building of towns and the transport- 
ing of supplies in amounts and at costs hardly 
conceivable by the uninitiated. The plain 
truth is that, while of course timber is the one 
indispensable element in a lumbering operation, 
other elements entering into the cost of the 
manufactured product delivered to the consumer 
are so great as to make stumpage almost dwindle 
into insignificance. 


Proper Buildings Would Prevent 


Enormous Waste 


One hundred million bushels of sweet potatoes 
rotted in 1919 because of being piled on the 
ground and covered with dirt instead of being 
stored in warehouses of proper design, accord- 
ing to a recent statement by Secretary of Agri- 
culture Meredith. The specialists of the De- 
partment of Agriculture have developed a stor- 
age house that reduces the loss from 50 percent 
to 2 percent, and more than 600 of such store- 
houses, recommended by the bureau of markets, 
were completed last year. 

The secretary of agriculture further stated 
that from fifty million to seventy-five million 
dollars is lost each year because baled cotton is 
left out without protection from the weather in- 
stead of being cared for in properly regulated 
storage houses. Tests made by the Department 
of Agriculture have shown that losses due to ex- 
posure of cotton to the weather range as high 
as $100.48 a bale, the lowest loss shown being 
$8.80 a bale. 

Lumbermen in sections of the country where 
either of the above crops are produced in quan- 
tity will perform a valuable service to their 
communities by agitating the subject of ad- 
equate and scientifically constructed storehouses. 
Plans, specifications and other information re- 
garding the most approved types of storehouses 
can be obtained from the Department of Agri- 
culture at Washington. It is for the interest 
of lumbermen, and of business men in all other 
lines, to do everything in their power to reduce 
the enormous economic loss sustained each year 
thru the lack of proper buildings for preserv- 
ing the crops. A few enterprising lumber con- 
cerns in the South are codperating with the 
farmers in their communites in supplying sweet 
potato warehouses and thus are performing a 
genuine service. There is a broad field for 
greater activity along this line. 





LUMBERMEN AND BANKERS CONFER 


NortH Lake, Wis., June 21.—At the invi- 
tation of the Wisconsin Bankers’ Association 
lumbermen of Wisconsin in goodly numbers 
were interested attendants at the Banker- 
Farmer-Lumberman’s Day held here June 18 
and at which was developed a plan of codpera- 
tion between the lumbermen’s and _ bankers’ 
associations along agricultural lines which will 
mean much for the agricultural interests of 
Wisconsin. The joint meeting also served to 
bring out a better understanding between the 
bankers and lumbermen of Wisconsin, the effects 
of which are expected to be far reaching. 


R. E. Wagers, of Grand Rapids, Wis., and 
chairman of the agricultural committee of the 
Wisconsin Retail Lumbermen’s Association, ad- 
dressed the farmers in attendance telling them 
of the work of the association and giving a 
number of illustrations of the advantages and 
benefits of this work to the farmers. The 
farmers were greatly interested in the work 
that the lumbermen and bankers are doing and 
were in a very receptive frame of mind. 


_D. 8. Montgomery, secretary of the Wiscon- 
sin Retail Lumbermen’s Association, was pres- 
ent and addressed the bankers on June 17, and, 
after stating that lumbermen and bankers have 
interests that are common thru being directly 
or indirectly with one another’s businesses, Mr. 
Montgomery pertinently told the bankers how 
they could assist the lumbermen and at the 
= time further their own interests. He 
sald: 

In just what particular ways our organization 
can be of assistance to yours I am not prepared 
to say as I would prefer the suggestions to come 
from you. As to the ways in which your or- 
sanization can help ours, I want to say that the 
pig he are many and I would like to suggest a few 
J em, 


The department of labor issued a statement a 


‘associations have been favored 


few weeks ago that the shortage of homes in the 
United States amounted to the enormous total of 
3,400,000. The responsibility rests equally upon 
the banker and the lumberman for at least three- 
quarters of this number. The banker must first 
say “Yes” for the money, and the lumberman must 
first say ‘Yes’ for the material, before three- 
quarters of that shortage can be built. 

We need your help in combating much ignorant 
propaganda that is constantly being aimed at the 
lumbermen. Propaganda of this ilk has recently 
emenated from the Senate, Senator Capper of 
Kansas being the author, Kansas being a State 
which to my knowledge has not a single sawmill 
on it. Two days after the last emanation it was 
completely punctured by the report of Secretary 
Meredith of the Department of Agriculture. Yet 
the propaganda finds fertile soil in the mind and 
imagination of the average person and he be- 
lieves that the price of lumber is the reason for 
the high price of building, when the price of lum- 
ber amounts to only about 18 or 20 percent of the 
total cost of the ordinary home. The price of 
lumber can fluctuate 25 percent and the total cost 
of a home is affected but 5 percent. 

I am frequently asked, “Is the price of lumber 
going down and will it be better to postpone build- 
ing a year or two?’ My answer is that the price 
of lumber is only 18 or 20 percent of the total cost 
of a home and should it go down 25 percent in 
two years, the saving on a home would be offset 
by the high rent during those two years. And by 
way of further answer is that statement staring 
us in the face of a demand for 3,400,000 homes. 


Need Help in Legislative Work 

In legislative work we need the help of your or- 
ganization. We have a statute giving the building 
and loan association mortgage a priority over the 
mechanics’ lien even if filed after the lien. This 
has been on the statute books thirty-five years and 
no doubt thirty-five years ago was needed to en- 
courage the buildings and loan associations. We 
lumbermen believe that the building and loan 
long enough and 
that our money should be on the same basis as the 
other, We fought this out last winter and were 
beaten at Madison. We have not given up, how- 
ever, and can use your assistance. I am told the 
assets of the building and loan associations in 
Wisconsin exceed the invested capital of either the 
lumbermen or bankers. Certainly this favoritism 
of the statutes is not needed any longer. 





We need the assistance of your bankers in the 
northern part of the State also in the sparsely 
settled and as yet little developed parts of the 
State. The pioneer settler must be financed in 
making his start. At present many of our mem- 
bers are forced to borrow from the Chicago and 
Minneapolis banks on this two-name paper. Much 
of this business could be diverted to Wisconsin 
banks by a closer coédperation. 

When it comes to the question of agriculture 
we have a bright and hot spot of contact between 
our two associations. It was a joint meeting be- 
tween the agriculture committees of the two as- 
sociations which first brought us together early in 
April. This was followed by the tour of the group 
mectings three weeks ago which President Babcock 
and myself were invited to attend as representa- 
tives of the lumbermen’s association. And what 
a week that was! Over a thousand lumbermen 
and bankers met that week. 

Our agricultural committee is but two years old 
and therefore lacks much of the experience which 
yours has gained. We have the enthusiasm, how- 
ever, which we hope will make up for the lack of 
experience. Our committee will meet here to- 
morrow and we also expect many of our members. 


Your association is thoroly sold on the agri- 
cultural work. Ours is almost but not quite 100 
percent. We need your assistance there with the 


individual lumbermen in your home town. 

Frankly and between friends we are each in- 
terested in the agricultural work from a business 
standpoint. 3ut I think, just as frankly and 
sometimes it is harder to get a man to admit it, 
we are interested from an altrustic standpoint. 
We are proud of Wisconsin and the mark she has 
made and we lumbermen are with you bankers 
to keep Wisconsin ever in the lead. 

Other speakers on the program were Commis- 
sioner Norgord, of the Wisconsin Department 
of Agriculture; A. J. Glover, editor Hoard’s 
Dairyman, Fort Atkinson; G. A. Davis, secre- 
tary Illinois Agricultural Association, Chicago; 
Mrs. Ella Kedzie Jones, University Extension 
Department, Madison; J. R. Wheeler, presi- 
dent, Farmers & Merchants National Bank, Co- 
lumbus, Wis.; J. H. Puelicher, president Mar- 
shall Illsley Bank, Milwaukee; and Dean H. R. 
Russell, College of Agriculture, Madison. 
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PREVENTING SAP STAIN IN PINE 

I am desirous of getting some information in 
regard to the treatment of southern yellow pine to 
prevent sap stain. I want to know all about the 
proportion of soda to use. I will appreciate it if 
you can advise me just where I can obtain some 
information on this subject—INQuIRY No. 84. 

[This inquiry was sent from Mississippi. Sap 
stain must be prevented; it can not be removed 
after it once takes effect. If logs are sap 
stained before going to the mill there is no 
remedy. The most effective means of prevent- 
ing sap stain is to kiln dry the lumber imme- 
diately after leaving the saw, but this is too 
expensive for any but the higher grades. For 
rough lumber, dipping in a solution of bicar- 
bonate of soda produces the best results. This 
may be done by having the freshly cut boards 
earried thru a solution in a specially constructed 
tank. Such tanks may be built by an ordinary 
mechanic, but they are on the market ready for 
use. The solution should be from 5 to 8 per- 
eent. This should be kept warm by means of 
steam coils. After the lumber has been dipped 
it should be placed in open piles, so that it will 
dry rapidly. The inquirer has been informed 
where he can probably procure the equipment 
if he does not wish to make it for himself.— 
EDITOR. } 


MANUFACTURERS OF WATER WHEELS 

I wish to ask if you can give me the names and 
addresses of a few reliable water wheel manufac- 
turers 7—INnquiry No. 78. 

{This information is wanted by a party in 
Minnesota, and we have supplied him with the 
addresses of manufacturers who make water 
wheels. Others will be furnished with the in- 
quirer’s address upon request.—EbpITor. | 





SMALL HARDWOOD SLATS WANTED 

Can you advise us where to inquire for gum or 
other hardwood slats suitable for making fruit 
shipping crates. The exact size is 4% inch by 2 
inches and we can use random lengths one foot and 
up, but would prefer to have them cut to lengths 
which would be 12, 14 and 18 inches, bundled in 
convenient amounts and shipped in carload quan- 
tities.—InQuiry No. 78. 

[This material is wanted in southwestern 
Michigan. Being a special size stock it would 
have to be manufactured to order. The inquirer 
has been supplied with the addresses of a few 
firms which might be interested in figuring with 
him, and the addresses of any others who so 
request will be promptly forwarded to him.— 
EDITOR. } 


ORIGIN OF PORTABLE HOUSE IDEA 


Can you give me any information regarding the 
origin of the ready-made wooden building? I am 
particularly interested in learning where the idea 
originated and in securing information regarding 
the pioneers in the manufacture of the same.— 
INQuIRY No. 77. 

[This question comes from a lumber yard 
in southern Illinois. No man now living can 
tell when or where the idea originated. It was 
doubtless the product of the brain of some 
nomad who built a bark shelter with the in- 
tention of moving it from place to place because 
that would be easier than to peel fresh bark 
every time he wanted shelter. The Indians were 
doing it when America was discovered. In 
1748 a portable house was set up in Maryland. 
It had been made in England with the intention 
of moving it to America. That appears to be 
the earliest record of a portable house as the 
term is now used. 

It may be of historical interest to know that 
the builder of that house was John Jackson, the 
greatgrandfather of Stonewall Jackson, the 
Confederate general. About that time, or even 
earlier, houses were built of material partly 
fitted in England and sent to this country. Some 
of the earliest houses in Philadelphia were of 
that kind. The idea was pretty well developed 
nearly 200 years ago. 








The portable house, built as a business, is 
quite recent. No region stands out as the orig- 
inator of the business. Chicago stands among 
the first. More than ten years ago portable 
houses were made in this city. The Query and 
Comment page of the AMERICAN LUMBERMAN 
of Nov. 12, 1913, discussed the subject of the 
portable house as an enterprise that was begin- 
ning to attract attention. Fourteen manufac- 
turers were making portable houses in the 
United States at that time. Such houses are 
now made in twenty-four States and by more 
than fifty companies.—EDITOR. | 


MEASUREMENT OF TAPERING TIMBER 


[In the AMERICAN LUMBERMAN of May 8, 
1920, Inquiry No. 45 asked for the best way 
to measure the contents of a timber 18x18 
inches at the large end, 6x6 inches at the small 
and 12 feet long. Several solutions have been 
published, and the following is submitted by 
H. R. Asman, St. Louis, Mo.—Ep1ror. ] 

This comes under the geometric rule for com- 
puting pyramid frustums. The stick considered 
contains three pyramids, one having a base of 
18x18 inches; the second a base of 6x6 inches; 
the third a base which is a geometric mean of the 





other two bases, viz.: 10.39”’+ x 10.39”+4-. This 
third base is the square root of the product of the 
other two bases, thus: 
18 xX 18= 
6X 6= 


324 large end 
36 small end 





11,664 product 
108 square root 

Hence, 324 + 36 + 108 = 468; and, 468 xX 4 (% 
the length) =1,872 square inches, dividing by 12 
gives 156 square feet; again by 12 gives 13 cubic 
fest. 

This mathematic is avoided by extending the 
frustum to a point or pyramid obtained by this 
proportion. The smaller end is to the larger end 
as the unknown length is to the known length plus 
the unknown length, viz. : 

6:18 ::X :(12+X) X=—6 

Rule: Multiply the known length by the smaller 
diameter and divide by the difference of the two 
diameters. 

Operation 6 X 12 =72+12=—6 ft.12+6=18 ft. 
From the larger pyramid, 

18 xX 18 X 6= 1,944 
Deduct the smaller 6 X 6X2= 72 
Remainder 1,872 square inches 
Answer 

Rule: Multiply the sum of the three base-areas 
by one-third the length. The answer will be 
square inches. 








TAPERING TIMBER PROBLEM AGAIN 


I came into the La Crosse Lumber Co.’s office 
a few days ago and Ollie Parker, manager, showed 
me a letter from your associate editor to Mr. 
Parker regarding a problem published in the 
AMERICAN LUMBERMAN, Inquiry No. 45, as to how 
much lumber there would be in a stick of timber 
6 inches square at one end, and 18 inches square 
at the other end, and 12 feet in length. Mr. 
Parker showed me some answers which had been 
sent to your paper, among them one from him. I 
figured it over and even made a drawing of it, 
and made the same as Mr. Parker did: 144 feet. 
Not being quite satisfied that I was right I used 
the rule for figuring the volume of a frustrum of 
a pyramid, V=1/3 (A+a+ V A a), and discovered 
that Mr. Parker’s figures and mine were both 
wrong, as in a timber of the given dimensions, there 
are 22,464 cubic inches, which is equal to 13 
cubic feet, which we multiply by 12, as there are 
12 square feet, or board feet, in a cubic foot, and 
it gives 156 feet—D. C. Carson, Jacksonville, Ill. 


MARKET WANTED FOR CRATE SLATS 

Would you kindly put us in touch with some 
possible buyers of 2-inch crate slats sawed 36 
inches long ?—INquiry No. 91. 

[This inquiry comes from Spencer, Ohio, and 
the party has been given the addresses of possi- 
ble buyers and the addresses of others who so 
request will be forwarded to him.—EpITor.] 


BRITISH COLUMBIA COTTONWOOD 

As old subscribers to your publication we are 
writing you for a little information. We are open- 
ing up a tract of timber land, which we own in 
eastern British Columbia, and have had a letter 
from our superintendent advising that the first 
lot of logs that could’ be -run will be about one- 
half million feet of cottonwood. It seems that he 
was offered the logs at what he considered an 
attractive figure, especially because of their size 
and quality. We have never handled any cotton- 
wood and are not posted as to where we might 
find the best market for this class of lumber. We 
are not informed as to the various percentages of 
grades these logs are likely to produce, and we do 
not want to take the matter up.with buyers who 
can use nothing but the clears, for we want to 
find a market for the lower grades as well. Where 
would we find the most potential market for this 
class of material ?—INQuIRY No. 90. 

[The foregoing question was asked by a lum- 
ber dealer in Iowa. Judging from the region 
where this timber grows it is Balm of Gilead, 
which is a species of cottonwood that attains 
its best development in the western Canadian 
Provinces, but it is lumbered as far east as the 
Lake States. Large trunks make excellent lum- 
ber with a high percentage of good grades, and 
it ought to be suitable for industries that take 
cottonwood. Following are the principal uses: 
Planing mill products, boxes and crates, vehi- 
cles, woodenware, agricultural implements, 
laundry appliances and furniture. Most of the 
cottonwood cut in the United States is made 
into boxes and crates, but the best grades go 
to wagon factories and furniture makers who 
use this material, respectively, for wagon beds, 
kitchen tables and cupboards. A good grade is 
manufactured into chutes, hoppers and drawers 
for agricultural machines and implements.— 
EDITOR. ] 


SAWING LATH FROM ROUND BOLTS 


[Inquiry No. 76 in the AMERICAN LUMBER- 
MAN of May 29, asked how many lath, Nos. 1 
and 2, 3¢”x114”, can be sawed from a cord of 
4-foot yellow pine bolts, 5 inches and up. “The 
following answer has been received: 

A good many lath have been manufactured from 
round spruce and fir wood in Maine for many years: 
and in the notes I used to employ in teaching, I 
find the record, got from an operator, that 3,000 
per cord were about the output. I am not dead 
sure about the dimensions, however.—AUSTIN Cary, 
Washington, D. C. 

Epiror. | 





REDWooD sawdust is used in large quantities 
for packing grapes and other Pacific coast 
fruits. 
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The Question of Commodity Prices 


Much is heard nowadays about prospective 
lower prices for commodities, and the consum- 
ers’ hopes for such have been reénforced by 
knowledge of the recent countrywide retail 
price cuts in some lines of goods; but there 
are reasons to doubt that the circumstances at- 
tending this situation have received their proper 
consideration on the part of the public and that 
their significance has been realized. It is now 
a bit of ancient history that there has been a 
revulsion of sentiment against high prices thru- 
out the country, which has led to the cutting 
of retail prices on certain commodities, which 
cuts have in turn been thrown back on the 
wholesalers and the jobbers. The more re- 
cent phase of this situation is that these, seeking 
to protect themselves against severe losses, 
should this sort of thing continue, have in many 
cases thought it expedient to cancel their obli- 
gations, in the expectation of replacing these 
cancelled orders at lower prices later on, and 
that manufacturers, on the other hand, are dis- 
posed to curtail production until the trend of 
prices has been more clearly established. The 
thing is therefore narrowing down to a contest 
of endurance between producers and consumers. 
There is no doubt that such a contest would be 
quickly decided in favor of the latter, if goods 
now in stock could be distributed, and if new 
goods could be manufactured at a lower cost. 
But here is where the deplorable transportation 
and labor situations are interposed. Goods 
worth millions of dollars congest warehouses 
because they can not be distributed, and the 
common complaint of under production is in 
reality based on the wreck of the country’s 
transportation system which causes under dis- 
tribution. If a way could be found to remedy 
the ills of transportation it would also be a long 
step toward remedying under production, and 
hand in hand therewith the high prices. Every- 
one knows that high wages and labor inefficiency 
also are potential in supporting the high prices. 
There are, we are authoritatively assured, as 
many workmen in this country today as there 
were two years ago, but their output is much 
less and their wages much higher, with the re- 
sult that production costs have been immensely 
increased. Strikes and lay-offs, holidays and 
vacations, and diminished output per man, all 
add to the price of goods. Further than that, 
referring once more to the transportation phase 
of the situation, labor inefficiency and sabotage 
are to be found playing a hugely detrimental 
role in it as well as in industry, hindering dis- 
tribution and increasing the cost thereof, and in 
an equal measure hindering an orderly recession 
of prices. 


New Transportation Features 


The order issued last Monday by the Inter- 
state Commerce Commission that the railroads 
“‘within the territory east of the Mississippi 
River’? which serve coal mines furnish the 
mines for thirty days beginning June 21 ‘‘ with 
open top cars suitable for the loading and trans- 
portation of coal in preference to any other 
use’? undoubtedly will have an adverse influ- 
ence on the lumber industry, by disrupting its 
Celiveries still further. The railroads are in- 
structed by this order to deliver open top cars 
to the mines up to the maximum of their ability, 
and so long as any eoal mine remains to be 
supplied it places an embargo on the movement 
of other commodities which customarily move 
in open top cars. This order holds good until 
July 21, and its renewal or discontinuation after 
that date probably will depend on the situation 
at the mines. The danger is that the lumber 
industry for a prolonged period might be de- 
prived of its largest medium of transportation, 
the open top car, leaving it more or less solely 
dependent on the box ear. And in that lies the 
further danger that the industry might soon 


be almost entirely deprived of transportation. 
For the grain movement will soon start in, util- 
izing an enormous number of closed cars and 
leaving very few indeed for other uses. An 
unprecedented car shortage is therefore in early 
prospect, which would be sure to react unwhole- 
somely on the retail distributer and the con- 
sumer. Just at present country trade is prac- 
tically at a standstill, but the general expecta- 
tion is that when the farmers have completed 
their field work in the late summer and fall 
there will be a great spurt in business; and the 
ability of the yards to meet. the requirements, 
unless they have been foresighted enough to 
buy early for the quickest possible delivery, 
will depend largely on the then prevailing trans- 
portation situation. And from present indica- 
tions this might be unprecedentedly demoralized. 
Giving consideration both to the present fair 
prospects of deliveries and to the prevailing at- 
tractive prices for lumber, it is apparent that 
an increasing number of buyers are now pre- 
paring to enter the market for their require- 
ments for some time ahead, feeling that lumber 
is a good buy on the present market and that 
they are only serving their own interests by lay- 
ing in stock now. 


The Douglas Fir Situation 


There has been no marked change in the 
Douglas fir market during the last week. De- 
mand remains low, and prices have declined 
slightly further, with a spread amounting to as 
much as $10 to $15 between the quotations 
from various sections of the fir territory. They 
usually run from $30 to $25 over Rail B list 
on vertical uppers; from $25 to $20 over on 
slash grain; from $12 to $9 over on boards and 
shiplap, and from $8 to $6 over on dimension 
and small timbers. In this connection it is in- 
teresting to note the action of the Lumber. Ex- 
port Association of British Columbia in issuing 
a notice to the effect that its prices will not be 
altered for the rest of this year from the pres- 
ent basis of $35 for merchantable and $70 for 
clears—this, it explains, to avoid crowding of 
immediate deliveries and to encourage a spread 
of futures. In a final drive for production 
prior to the customary midsummer close down, 
which this year may run over an extended 
period on account of the prevailing transporta- 
tion and market conditions, the Douglas fir mills 
reporting to the West Coast Lumbermen’s Asso- 
ciation during the week ended June 12 operated 
up to within 2 percent of normal. The pro- 
duction at the 126 mills amounted to 88,274,000 
feet, while shipments totalled 78,371,700 feet 
and new business booked 53,299,000 feet. 


In the Hardwood Field 


A gradual increase in the production of 
hardwoods, as a result of the more favorable 
conditions for logging, is now the common re- 
port from the southern territory; but there is 
still a shortage of labor which handicaps opera- 
tions. The ear shortage also is proving trou- 
blesome, not only by hampering the distribu- 
tion of the lumber, but also by limiting the 
supply of logs. While the demand continues 
comparatively dull, the manufacturers claim 
that it covers the present production pretty 
fully and leaves little for stock. The mills are 
eager to rebuild their stocks, and are bending 
every effort to getting a sufficient quality of 
logs from the woods to the mills and to obtain 
a larger supply of labor. What hardwoods are 
now being sold are largely green, which un- 
doubtedly has been the chief factor in the re- 
cent declines in the prices of oak, gum and 
cottonwood. Price adjustments are expected 
on certain other items on the hardwood list, 
but that the general level of prices will decline 
further this summer is not thought likely un- 
less the mills should succeed in increasing their 
output materially and meet with fair success 
in making deliveries, 


Southern Pine Features 


The transportation situation undoubtedly will 
be the controlling factor of the southern pine 


market for the rest of the year. There is no 
prospect of any appreciable relief from car 
shortage until a tremendous number of cars now 
in a run down condition can be repaired and 
additional ones built, and it is not believed that 
there will be an ample supply before next 
spring. In the meanwhile the car situation is 
becoming critical, especially with the crop move- 
ment drawing near. There is a general curtail- 
ment in the operations of the southern pine 
mills, not because of accumulations of stock or 
temporary dullness of the market, but primarily 
because of the lack of transportation facilities. 
Henceforth, until actual improvement is seen 
in this respect, the intention seems to be to reg- 
ulate production according to ability to ship. 
Many of the mills report that they now have 
a fair volume of orders on their books and are 
afraid to accept more, as they do not know 
whether they will be able to deliver them. The 
market in the meanwhile remains dull and prices 
have as a rule receded slightly further during 
the week; but indications are not lacking that 
there will be an early quickening in demand. 
Many retailers are reported as showing a real 
interest in the present market, judging this a 
good time to buy in view of adverse develop- 
ments that the future might bring. Those in 
close touch with the market are convinced that 
a more normal demand will prevail within a few 
months, and that the question at that time will 
be largely one of ability to deliver. 


The Market for Western Pines 


The demand for western pines has fallen off 
during the last few weeks, especially for Nos. 
2 and 3 common; but a continued heavy demand 
is reported for No. 4 and poorer stock, and 
also for shop and selects. Most of the orders 
received are badly mixed, which is taken to 
indicate that yards are sorting up their present 
stocks and that the industrials are buying only 
what they must have to complete old contracts 
and odd jobs. The best business at this time 
comes from the sash and door interests, which 
have a good volume of orders on hand. Large 
quantities of Nos. 4 and 5 are moving to box 
plants in the East and middle West, and box 
shook meet with a ready demand nearer home. 
Thirty-eight mills reporting to the Western 
Pine Manufacturers’ Association for the week 
ended June 12 produced 32,129,000 feet; 
shipped 24,545,000 feet and booked orders for 
15,700,000 feet. Eight mills affiliated with the 
California White & Sugar Pine Manufacturers’ 
Association during the same week produced 
8,290,000 feet; shipped 3,365,000 feet, and 
booked orders for 4,100,000 feet. 

* * * 


Eleven mills reporting to the California Red- 
wood Association produced 6,980,000 feet dur- 
ing the week ended June 12; shipped 3,818,000 
feet and booked orders for 1,429,000 feet. 


North Carolina Pine Movement 


The present unprecedented conditions on the 
lumber market have hit the North Carolina pine 
industry severely, as the statistics for the week 
ended June 12 clearly show. The production 
at twenty-six mills reporting to the North 
Carolina Pine Association during that week 
amounted to 4,083,600 feet, or 50 percent below 
normal; shipments totalled 2,692,800 feet, or 
67 percent below normal, and orders booked 
called for 1,466,000 feet, which was 64 percent 
below the week’s production and 82 percent 
below the normal output. Much of the terri- 
tory in which North Carolina pine is marketed 
is under embargo and shipments thus are prac- 
tically impossible. 
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National’s Traffic Secretary at Work 

{Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., June 23.—Frank Carna- 
han, traffic secretary of the National Lumber 
Manufacturers’ Association, surprised his lum- 
ber friends by appearing at the lumber hear- 
ing before the Interstate Commerce Commission 
following his sudden illness last week. Mr. 
Carnahan has so far recovered that it is safe 
for him to be back on the job. He spent sev- 
eral days in the hospital and returned home 
Sunday. While a little pale and weak follow- 
ing the ordeal thru which he passed, he feels 
all right otherwise and has not felt any pain 
for several days. The doctors apparently were 
not satisfied the trouble was appendicitis but 
seemed agreed it would be wise for Mr. Carna- 
han to undergo an operation lest the attack be 
renewed in more severe form. On account of 
the doubt as to the exact nature of the trouble 
and a normal desire to remain whole if possi- 
ble, Mr. Carnahan decided against an opera- 
tion, his wife taking the same position, having 
herself been under the knife. 





Oppose Drastic Coal Priority Order 

-[Special telegram to AMERICAN LUMBERMAN ] 

WASHINGTON, D. C., June 23.—Building ma- 
terial men, lumbermen and others affected by 
the order of the Interstate Commerce Commis- 
sion placing a virtual embargo on all shipments 
in open top cars east of the Mississippi River 
save coal for a period of thirty days are con- 
sidering steps to be taken to protect their inter- 
ests. Consideration is being given to calling a 
general meeting here possibly late this week to 
agree upon a plan of action and take up the 
order with the commission. The wisdom and 
advisability of seeking an injunction against the 
order is one of the remedies proposed, on the 
ground that the coal situation can not be so 
serious as to warrant the issuance of so drastic 
an order. 





Restrains Federal Trade Commission 
{Special telegram to AMERICAN LUMBERMAN] 


WASHINGTON, D. C., June 24.—The Federal 
Trade Commission is again in trouble with the 
Supreme Court of the District of Columbia 
which yesterday ordered the commission to 
show cause June 26 why it should not be ad- 
judged in contempt of court for its alleged 
failure to observe an injunction issued by the 
local court restraining 
the commission from 


and statements concerning their business. 

The Federal Trade Commission was sued by 
twenty-nine other steel corporations on June 12, 
all asking the same relief from the court. The 
injunction covered prosecutions which it was 
charged were about to be brought on behalf of 
the Government to enforce compliance with the 
orders. The claim was made today that the 
commission has gone ahead with its prosecu- 
tions in Pennsylvania regardless of the injunc- 
tion. 





Issues Reduced Rate Orders 


[Special telegram to AMERICAN LUMBERMAN ] 

WASHINGTON, D. C., June 23.—Reduced rate 
order No. 573 issued by the Interstate Com- 
merce Commission authorizes the Linville River 
Railroad Co. to file a schedule of reduced rates 
on logs in carloads from stations on its line to 
Elk Park, N. C. 

Order No. 570 authorizes the War Depart- 
ment, inland waterways, Mississippi-Warrior 
River section, to file reduced class rates from 
Chicago, Peoria, Milwaukee and Ohio and Mis- 
sissippi River crossings and points taking the 
same rates, to New Orleans for export, by pub- 
lishing a rule providing for the application of 
domestic class rates where lower in preference 
to existing export rates. 


Coal Mines to Get Open Top Cars 


[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., June 21.—The Inter- 
state Commerce Commission today ordered the 
railroads ‘‘within the territory east of the 
Mississippi River’’ which serves coal mines, 
whether located upon the line of the carrier or 
customarily dependent upon it for car supply, 
during thirty consecutive days beginning June 
21, ‘‘to furnish such coal mines with open top 
ears suitable for the loading and transportation 
of coal in preference to any other use, supply, 
movement, distribution, exchange, interchange, 
or return of such cars.” 

Provision is made that such cars may be used 
in service moving in the direction of the mine 
or mines to be supplied, on the return move- 
ment. 

Railroads other than coal loading carriers 
are authorized and directed during the 30-day 
period to deliver to connecting coal loading 
roads empty or loaded coal cars, open top, up 
to the maximum of their ability. 

So long as any coal mine remains to be sup- 
plied with cars the commission’s order places 





conducting prosecutions > 
against certain corpora- . SS 
tions. aM \/ 
Justice Bailey cited y 
the commission for 
violating the injunction, 
stating that on June 12 
a temporary injunction 
was issued by the court 
ealling a halt to pro- 
ceedings which the com- 
mission had instituted 
against the Bethlehem 
Steel Co. and the Re- 
public Iron & Furnace 
Co. in the Federal 
court for the eastern 
district of Pennsyl- 
vania. 
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IS IT TIME TO BUY LUMBER? 








The commission 
brought a mandamus ac- 





tion against the com- 
panies to compel their 
officers to comply with 
regulations put in force 
by the Government re- 
quiring the corporations 
to make monthly reports 
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an embargo on the movement of other commodi- 
ties which customarily move in open top cars. 
At the same time the commission issued a 
drastic order designed to move bituminous coal 
into New England, where industries are threat- 
ened by a failing fuel supply. The two orders, 
of course, are directly related, both having 
their basis in the coal situation and the short- 
age of cars for moving it from the mines. The 
order relating more directly to the New Eng- 
land situation is construed as a virtual embargo 
against the exportation of bituminous coal. 
A similar order was issued recently covering 
shipments of coal to Lake Erie ports. 





Reports on Naval Stores Production 

[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., June 23.—The latest fig- 
ures compiled by the bureau of chemistry show 
an increase in production of naval stores in 1919 
over 1918, but a falling off in stocks on hand. 

The total production of gum, spirits of tur- 
pentine and gum rosin during the season of 1919 
as compiled from individual reports from pro- 
ducers, was 361,304 casks of turpentine and 1,- 
216,338 round barrels of rosin (approximately 
500 pounds gross weight). There was on hand 
at the stills on Feb. 2, 1920, a total of 28,394 
easks of turpentine and 138,535 barrels of 
rosin. 

A preliminary report issued as of Aug. 1, 
1919, indicated a total production for 1919 of 
337,734 casks of turpentine and 1,038,275 bar- 
rels of rosin. The actual total production for 
the season, therefore, has exceeded the estimate 
of Aug. 1 by approximately 23,000 casks of 
turpentine and 55,000 barrels of rosin. 

In addition there was produced during 1919 
a total of 30,889 casks of wood turpentine and 
159,271 round barrels of wood rosin and rosin 
reclaimed from dross and other still wastes. 
The stock of these products on hand at the 
plants producing them on Jan. 1, 1920, was 
1,764 casks of turpentine and 22,593 round 
barrels of rosin. The stocks of naval stores at 
the ports and in possession of the principal deal- 
ers and jobbers thruout the country on Feb. 2, 
1920, as reported by the bureau of chemistry 
on March 8, 1920, were 54,174 casks of tur- 
pentine and 263,946 round barrels of rosin. On 
Feb. 2, 1920, the stocks in the possession of 
the consuming industries amounted to 26,340 
casks of turpentine and 290,045 barrels of 
rosin. 


To Confer on Cut-Over Land 
[Special telegram to AMERICAN LUMBERMAN] 
WASHINGTON, D. C., June 23.—When he 

leaves here following the lumber hearing, A. G. 
T. Moore, traffic manager of the Southern Pine 
Association and head of its cut-over land de- 
partment, will go to Columbia, 8. C., to meet 
with the managers of State development boards 
and officials of the Southern Settlement & De 
velopment Organization with which the South- 
ern Pine Association is codperating in cut-over 
land matters. 








Increase in Number of Employees 


A circular issued by Central Bureau of the 
Extension Table Manufacturers, Chicago, of 
which M. Wulpi is commissioner, lists thirteen 
leading industries and 693 plants and shows the 
number of employees in March, 1919, and in 
March, 1920. There were 571,096 in the former 
year and 670,108 in the latter, an increase of 
99,012 in twelve months. Only two industries, 
cigar making and car building, had a decrease 
in the number of employees. The industries 
showing an increase in the number of employees 
were: Woolens, men’s clothing, cotton finish- 


ing, automobiles, hosiery and underwear, cotton 
manufacturing, paper, leather, silk, boots and 
shoes, and iron and steel. 
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India and Burma are heavily forested with 
exceedingly valuable woods, which, like all the 
other natural resources, are the property of the 
Government. In the art of silviculture and its 
development the East leads the West, but in 
commercial processes of utilization of the wood 
products the East has much to learn from west- 
ern countries, especially America. The avail- 
ability of the wood products for commercial 
use depends largely on proper methods of kiln 
drying, and it is as technical experts in this 
subject that Mr. Sweet and Mr. Teesdale enter 
the Indian service. 


LOUISIANA MEASURES AFFECTING LUMBER 


New Or LEANS, La., June 21.—The adminis- 
tration bill carrying Gov. Parker’s famous 
severance license tax passed the lower house of 
the Louisiana legislature last Tuesday without 
opposition, the vote standing 105 to 0 for the 
bill. The measure levies a 2 percent tax on 
timber, naval stores, oil, sulphur, salt and other 
natural resources as severed from the soil, and 
according to estimates will yield about $3,000,- 
000 of new revenue, which is to be used, accord- 
ing to the governor’s plan, for providing addi- 
tional buildings and other permanent improve- 
ments for the State’s charitable and some of its 
educational institutions, for erection and main- 
tenance of a greater agricultural and mechanical 
college, modeled after the famous institutions 
of the North, and for other urgent needs of the 
State. Prior to his inauguration the governor 
summoned the representatives of the lumber, 
oil and other industries into separate conference, 
laid the project before them and explained its 
necessity. The lumbermen promptly accepted 
the plan; the oil representatives after some 
hesitation followed suit, and the naval stores 
representatives likewise agreed to it. The sul- 
phur interests were more reticent regarding 
their views of the measure, but its unanimous 
passage by the house practically insured its 
enactment. 





PRIMITIVE LOGGING IN PARAGUAY 


The accompanying illustration is from a 
photograph sent to the AMERICAN LUMBERMAN 
from Buenos Aires, South America, by F. E. Sen- 
ter, at that place manager of the woodworking 
machinery department of the International Ma- 
chinery Co. This photograph was taken by Mr. 
Senter during a recent visit into Paraguay and 
the AMERICAN LUMBERMAN feels sure that its 
readers will be interested in this illustration of 
a typical logging outfit of Paraguay. In a 
letter enclosing the photograph Mr. Senter says: 

I went up into a Paraguayan 200,000-acre tim- 
ber tract last month to sell tractors, skidding 
wheels, wire rope and things. I came back with 
this picture. I found axmen, drivers and helpers 
earning 85 cents a day, 7-foot logging wheels cost- 
ing $120 a pair and oxen $30 a head and living 
off nearby wild bunch grass growing belly deep. 
They are not as quick as gas, but gas would cost 
$11 a case, and there is more time in twenty-four 
Paraguayan hours than in any country on earth 
and a man who could keep a tractor moving would 


Another bill before the Louisiana house pro- 
vides for the creation of a State forestry divi- 
sion of the conservation department, with a 
general advisory board and an expert superin- 
tendent of forestry. It authorizes the acquire- 
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A TYPICAL LOGGING OUTFIT IN PARAGUAY 


earn more than the president of the republic. 

A salesman who could argufy modern logging 
science against that combination don’t have to. 

About one thousand logs a month go squeaking 
along on the wooden axles to the river and float 
away down in rafts six weeks to the sawmill, with 
the cost of a few Huckleberry Finns to shove them 
off now and then. 


ENROLLMENT FOR VOCATIONAL TRAINING 


On March 27 the number of ex-service men 
that had been approved as eligible for voca- 
tional training was 58,099, of whom 33,686 had 
already begun training. Completions and dis- 
continuances of training since organization 
totaled 3,052, leaving 30,634 as the net number 
of men actually in training at above date. 
These men are enrolled in 309 courses given at 
1,493 institutions and at 4,051 commercial and 
industrial establishments. 

The percentages in the various courses -was 
as follows: 31.7 for the trade and industrial 
group; 26 for the business and commercial 
group; 14.9 for the prevocational group; 13.9 
for the professional group and 13.5 for the agri- 
cultural group. 

Figures for a recent month show the average 
cost of vocational rehabilitation per month per 
man actually in training to be $158. Assum- 
ing an average length of training of one year, 
the total average cost per man amounts to 
$1,896. 


ment by purchase or gift of State forests, the 
establishment of national forests in codperation 
with the Federal authorities and extends the 
forestry superintendent’s authority for fire pre- 
vention, reforestation and other conservation 
work. It carries annual appropriations of $60,- 
000 for each of the fiscal years ending June 30, 
1921 and 1922. 


INDIA GETS AMERICAN KILN EXPERTS 


MADISON, WIs., June 21.—The United States 
Forest Products Laboratory announces that two 
of its experts in kiln drying have resigned to 
accept positions in foreign countries. C. V. 
Sweet and L. V. Teesdale, who have been with 
the laboratory for nearly two and a half years, 
will enter the forest service of the Indian 
Government. Mr. Sweet will have his head- 
quarters at Dehra Dun, India, in the foothills 
of the Himalaya Mountains. Mr. Teesdale will 
be located at Rangoon, Burma, which is situ- 
- in the lowlands bordéring the Sea of Ben- 
gal. 

Both men will be engaged in the investigation 
of commercial methods of seasoning timber. 
Their work will differ only as geographical 
conditions affect the character and availability 
of the timber, and will involve travel and ex- 
ploration into all accessible parts of the 
Provinces as well as laboratory research at the 
institutions already established. 














THE OPEN SHOP IN NEW ORLEANS 


New Or.eEans, La., June 21.—Gov. Parker, 
of Louisiana, last week decided that the fol- 
lowing constituted a fair wage schedule for 
carpenters and other mechanics employed on 
public work by the New Orleans dock board: 
For the next three months, 90 cents an hour; 
for the three months following, 95 cents an hour, 
and for a year thereafter, $1 an hour. His de- 
cision was based upon a careful study of com- 
parative ‘statistics of wages and living costs 
and the graduated scale was arranged to accord 
with the fact that living cost is lower during the 
summer months than during the winter. The 
carpenters’ union voted to accept his decision 
as applied to publie work, but refused to accept 
the suggestion of the General Contractors’ Asso- 
ciation that the same scale be applied also to 
private construction. On private work the 
union men are still striking for $1 an hour 
effective immediately. The contractors have 
countered by advertising for one thousand car- 
penters to take the place of the strikers and 
work on the open shop system. The New Orleans 
Metal Trade Association, composed of the em- 
ployers in that local industry, are also stand- 
ing firm for the open shop. Meanwhile the 
New Orleans Board of Trade, following the 
example of the Association of Commerce, has 
adopted resolutions in support of the open shop 
system and condemning the series of strikes 
which has interrupted and inconvenienced the 
commerce and business of the city during the 
last nine months. 
























































































































































































































































TIRE MAKER BUYS MORE COTTON LAND 


PHOENIX, ArIz., June 21.—Purchase of the 
town of Marinette, Ariz., fourteen miles north- 
west of Phoenix, and 7,800 acres of land ad- 
jacent, for cotton growing, has just been made 
by the Southwest Cotton Co., a subsidiary of 
the Goodyear Tire & Rubber Co. By the com- 
pletion of this deal the total amount of land 
owned by the company for raising long staple 
cotton to be used in fabric for automobile tires 
has been increased to 36,000 acres. More than 
20,000 acres additional has been leased for fu- 
ture needs. Of the 56,000 acres controlled, 
about 30,000 is under cultivation and producing 
many thousands of bales of cotton annually. 
Homes similar to those built by the company 
for its two thousand employees in the towns 
of Litchfield and Goodyear in the Salt River 
Valley will be erected in Marinette for em- 
ployees on the new plantation. 


NOW IS A GOOD TIME TO BUY 


GuLFport, Miss., June 21.—C. M. McDaris, 
vice president and general manager of the Gulf- 
port Wholesale Lumber Co., who is considered 
one of the best students of the market in the 
lumber industry, has sent out to the trade a 
letter discussing the southern pine market in 
which he says: 


The southern pine lumber market today is un- 
deniably weak and prices are at a much lower 
level than for many months. 

It is not our purpose, generally speaking, to is- 
sue prophesies regarding the tendencies of the ‘ 
market, but in attempting to analyze the present 
situation we feel disposed to make a few sugges- 
tions which may be pertinent at this time. 

We submit that there is at this time nothing to 
indicate that the cost of lumber production has de- 
creased, or that it can or will decrease, in the im- 
mediate future. This brings to mind the fact that 
today several items on the list are selling in the 
market at figures below the present cost of pro- 
duction. That freight rates will materially ad- 
vance in the very near future, seems an assured 
fact. If rates advance it means an increase in the 
cost of lumber delivered in the yards. 

When the selling price of any commodity reaches 
the cost of production the tendencies of the market 
can then only be in one direction, and that direc- 
tion is toward a higher level. We frankly be- 
lieve that lumber has reached its low level for the 
present, and, therefore, in view of pending rate 
advances and the near approach of fall business, 
together with the known and unavoidable ae 
in transportation and the uncertainty of car supply, 
it seems to us the part of wisdom to buy lumber 
on this market and to buy it now and get it mov- 
ing if possible before rates advance, and ahead 
of the crop movement which will further cripple 
the already inadequate car supply. 
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address of the winners are: 





What Happened? Contest Winners 


To judge the many excellent manuscripts submitted in the What Hap- 
pened ? contest has, indeed, been no small task. To say that the contest has 
been a success is putting it mildly. This week the AMERICAN LUMBERMAN 
announces only the winners of the first, second and third prizes and likewise 
only the contributions of these three winners are printed. The names and 


First Prize—$25 

ROBERT KINGSBURY... 

Second Prize—$15 

JOHN F. CAMP......... 
Third Prize—$10 

MISS KATHRYN THOMPSON..........Knox, Ind. 


Next week the winners of the five special prizes of $5 each will be an- 
nounced, as well as those entitled to honorable mention. 
this page are reproductions of the ones which suggested the articles written by 
the contestants in the “What Happened ?” Contest. 


pee emes ee Moberly, Mo. 
errr Centralia, Wash. 


The illustrations on 








FIRST PRIZE WINNER 


John Grigsby has prospered. Hard work 
coupled with Susan Grigsby ’s economy and good 
management had brought them to easy cireum- 
stances. Thru the years they had denied 
themselves the kind of home they longed for 
in order to get out of debt. Happy indeed was 
the day when the last mortgage on the farm 
was paid off. 

‘“Now,’’ said Susan, ‘‘it’s time we fix our- 
selves up a mite more comfortably. We can 
only do this by building us a brand new home.’’ 

John heaved a deep sigh. ‘‘Moving and 
house cleaning times I have found to be terrors. 
But building I know nothing about. I surely 
will go crazy seeing after the putting up of a 
new house, as busy as I am and as scarce as 
farm help is. Wait a bit Susan. We have 
got on. We can get on a bit longer.’’ 

Susan hushed. But in a few days there came 
to Mrs. Susan Grigsby a package of house plans 
—ready-cuts that could be easily erected and at 
prices from $4,500 to $6,500 all complete. 

Oldtown and Newton were towns either side 
of the Grigsby farm—about equidistant but in 
opposite directions. The former place was their 
old trading point. Here they had bought the 
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rough boards for the barns and outbuildings. 
So here they went first of all after the mail order 
catalog had come, to see Jim Blusby, the Old- 
town lumber yard keeper, about a house. He 
told them that he would sell them as cheap as 
anybody. But he could not say ‘‘as how much 
it would cost,’’ neither could he tell them where 
they could get any one to do the work. ‘‘ Folks 
used to haul out stuff for their neighbors and 
help’ them put up their buildings; but times 
have changed.’’ 

**Well, I told you Susan we had better wait. 
So I guess we’d better. It isn’t that we can’t 
afford to build, but it is too heavy a task. I 
can farm. But building and getting building 
plans straightened up are out of my line.’’ 


Now Susan had known Jim Blusby always 
and wanted to buy her new home from him, pro- 
viding she could get what she wanted. Dis- 
appointed and keenly anxious for a new home 
she and John had about decided to get mail 
order house No. X for $5,500. 

At this juncture words of praise came to them 
of the Owenby Bros., of Newton, who owned 
and operated the Home Lumber Co. They 
heard that the boys were mighty accommodating 
and knew a lot about houses. Armed with the 
mail order book which had become their last 
ray of hope they paid the Home Lumber Co. 
a visit one bright spring morning. 

Driving up in front of the lumber office they 
read this big display ad: 

OWN YOUR OWN HOME 

We will draw the plans. Furnish all the mate- 
rials—Have Mrs. Roe help plan a convenient 
home—Tell you what the completed home will 


cost. Deliver promptly by motor trucks. 
HOME LUMBER COMPANY 
Come to Our Service room. 
‘Coming, coming,’’ John grinningly said. 


‘*Dern it, this reads good.’’ 

In the Service Room of the company the 
Grigsby’s saw some plans that suited them fine. 
They got to see how the doors, windows, cup- 
boards, interior trim and other things would 
look in a finished house. Mrs. Roe—well they 
both fell in love with her, she planned so many 
handy little things to save steps and to make 
the home more attractive and useful for them. 
She assisted them to economize in a number of 
places. She helped them to adapt a plan to fit 
their building site. 

Tickled to death. Say, they sure were. And 
when Tom Owenby brought in a man who 
would put up the house for them they were 
supremely happy. John Grigsby was so pleased 
and excited that after he had agreed to take the 
$5,400 building he wanted to buy the Owenby 
boys a new suit apiece and Mrs. Roe the big- 
gest and best hat in the whole blamed town. 
But Susan tho happy was feminine and said. 
‘*Father!’’ No millinery was bought but all 
of ‘‘our home fixers,’’ as John called them, 
were handsomely remembered. 

WHat HapreneD? Well, John and Susan 
Grigsby are living comfortably in the home 
that expert service furnished by the Home 
Lumber Co. made possible for them without 
their worrying their heads off. They never tire 
of sounding the praises of that firm. Also Jim 
Blusby, of Oldtown, has sold out to the Home 
Lumber Co., of Newton. 

John Grigsby has been heard to remark many 
times: ‘‘I like to trade where they know their 
business—where they take an interest in me— 
where I can get DEPENDABLE SERVICE. But say, 
them Owenby boys are smart enough to be 
lawyers or doctors or any darned thing; but I 
believe the world is enough better off by them 
being REAL LUMBERMEN.’’ 

RoBeRT KINGSBURY, Moberly, Mo. 


SECOND PRIZE WINNER 


The farmer, like thousands of other people, 
had homesteaded. By hard work and economy 
he had been successful, and, like most people 
of that class, had become fascinated with the 
mail order way of doing business. 


The man, through the aid of the farm 
journals and experience, has finally realized his 
ideals on the producing end of the farm. In 
the meantime the wife has labored under all 
kinds of difficulties and in secret studied the 
mail order catalogs and their many plans of 
home comfort. 


The local yard has been run for years in the 
usual, do as little work and give as little sery- 
ice as possible manner, in a dingy little office. 
The dealer’s son has returned after two years’ 
training under Uncle Sam and taken over the 
job. Fitted for the work by his training in 
the army, and with the aid of the lumber 
journals which his father has taken but never 
read, he immediately reorganizes the business. 
He gets the local building and loan association 
or bank to handle not only his needs but also 
those of his customers, the local paper and lum- 
ber journals to advertise. The office is en- 
larged, new modern sheds built, a complete line 
of building hardware and paint added. A 
woman expert is hired to look after the house 
building plans. 


The farmer’s wife has pleaded and coaxed 
for a new house for years. The children have 
grown yp and are away attending college. The 
crop prospect is good and they have decided to 
build the new house as a surprise to the chil- 
dren when they retufn for their summer vaca- 
tion. In the meantime the farmer has ordered 
thru the mail order house pipe and hardware 
to correct some changes he has had to make in 
the barn and the morning mail has brought a 
notice that they can not supply what he wants 
and suggesting a substitute. This substituting 
has been the cause of-most of his troubles. He 
decides to try the local hardware store and is 
unable to get what he wants. The merchant in 
a joking way advises him to try the new local 
yard man. The farmer as a last resort calls 
on the new local yard. He not only gets what 





he wants but is advised how to install and re- 
ceives other valuable information. 

He returns home but says nothing and during 
dinner is not only very quiet but does a lot of 
thinking. His wife is somewhat anxious as this 
is the day they had decided to go to town and 
get a money order to send with their plans for 
the house to the mail order company. However, 


. after dinner he brings the auto around and they 


go to town. She has been so busy studying the 
mail order catalog that she has not neticed the 
many changes in town. They have stopped at 
the post office, she has opened the auto door to 
step out, but her husband, who has got out on 
the opposite side, is calling her attention to the 
new local yard sign. She is reluctant to in- 
vestigate until after he has explained to her 
the new methods. His morning experience is 
related, and he tells her of the lady expert, the 
complete home, prompt delivery, no back order 
or substitutes, local financial aid to build a 
bigger and better house than she has planned, 
and many other advantages. They not only own 
a new home but buy at home. The local 
yard man has succeeded because his motto is, 
**It pays to advertise, to be advertised, and to 
not only take but read journals advertising your 
line.’? JOHN F. Camp, 
Centralia, Wash. 
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THIRD PRIZE WINNER 
Sketches of Silas 
SILAS INTERVIEWS HIS HOME LUMBER DEALER 


‘*Good mornin’, Mr. Atkins. Got time to 
discuss a little building scheme? Maria here 
and I want a new house an’ my brother Hiram 
over at Newburn’s goin’ to build too. He’s 
decided to get one of those mail order houses, tho 
I tell him it allus pays to trade at home. So 
I brought Hiram’s catalog along an’ wondered 
if p’raps you an’ I together couldn’t dem- 
onstrate to Hiram jest how reasonably a fellow 
could build a good house by tradin’ with a pro- 
gressive home lumberman. What do you say? 

SILAS REPORTS A TALK WITH HIRAM 

‘¢Howdy, Mr. Atkins. That cement and 
gravel ready yet? The man’s jest loadin’ it? 
Fine! Say, I was talkin’ to Hiram last night. 
He thought his house was goin’ to be so cheap, 
from the mail order price you know. ’Course 
mail order firms say they don’t include cement 
and bricks for foundations on account of the 
high freight, an’ so a fellow like Hiram thinks 
he’s getting off pretty cheap. But when he 
comes to buy ’em, an’ finds how expensive they 
are—well, poor Hiram’s jest a little out o’ 
sorts. 


SILAS RECEIVES A LETTER 


‘‘Nice mornin’, Mr. Atkins. Yep, we’re 
goin’ to begin puttin’ on the roof this after- 
noon. That finish shipped yet? Got a letter 
from Hiram yesterday. Kinda short. You 
know Hiram told me once that there wasn’t any 
use in payin’ fer lots of stuff you didn’t use, so 
he’d buy a mail order house where they sent 
just enough. I says ‘Umhuh’ ’cause you’d told 
me I could bring back what I didn’t use. Well, 
Hiram’s carpenter got hold of the wrong board 
somewhere, an’ that made him come out short 
later. Not having anything extry around, 
Hiram took a little trip to the Home Lumber 
Yard for more lumber. Guess it went against 
the grain a bit, an’ Hiram told the carpenter 
his opinions. The carpenter quit and he can’t 
get another for two weeks. 

SILAS’ SISTER-IN-LAW ABSORBS IDEAS 

‘*Hello, is this Mr. Atkins? Has that dis- 
appearing bed come in yet? We'll be ready for 
it Monday. Maria jest got a letter from 
Hiram’s wife, Sairy. Maria wrote Sairy ’bout 
how nice that disappearing bed in her sewing 
room’d be fer extry company, an’ about the 
fine pantry Mrs. Roe helped her plan. Sairy 
wanted some jest like ’em, but Hiram wouldn’t 
get ’em ’cause he’s too stubborn to get ’em 
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HLL, Wrgan W/A 


; Referring to the writer's osll et 

your office last week in reference to Maple Plooring 
‘order with you, end pursuant to our egreement at that 
time, we are enclosing check for $1753.87 to cover 

the difference between price we sold you this Floorins 
for and that which you paid for same to other parties 
when purchased. 


#e are very glad that the matter is so 
amicably adjusted between us, and assure you that while 
the amount lvuoks large we are glad to fill the order 
this way, as it is impossible for us to get the Flooring. 


Thenking you, and with the writer's kindest 
regards to Mr. Parker, we are | 


Yours very truly, 
NASHVILLE BARDWOGH) FLOORING CO.CHICASO, 
(ai- 4) OT het om 


ER/AO 2. (pf. 
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thru the home dealer. 
appointed. 


Poor Sairy’s awful dis- 


SILAS DEMONSTRATES A POINT 


‘“Well, Mr. Atkins, we’re all moved in an’ 
mighty satisfied. Was down to Hiram’s last 
week an’ brought ’em home with us. Hiram 
an’ Sairy have a nice little house, but it won’t 
hold a candle to ours. Hiram and Sairy admit 
it. After they’d looked our house over from 
top to bottom, and Hiram found out jest how 
much more his cost him than ours did us, and 
remembered how much trouble he’d had all 
along—well, Hiram offered to feed my stock 
an’ when I went out to the barn half an hour 
later the air was still blue. I tell you, Mr. 
Atkins, it pays to trade at home.’’ 

Miss KATHRYN THOMPSON, Knox, Ind. 





THE “GOLDEN RULE” IN BUSINESS 


Much has been said and written this year 
emphasizing that lumber manufacturers, whole- 
salers and retailers should stand by orders 
placed. That is, reputable concerns take the 
position that wholesalers and manufacturers 
should fill orders booked regardless of the 
trend of the market; and likewise that retailers 
should not cancel orders that have been accepted 
in good faith. As illustrating this point the 
AMERICAN LUMBERMAN is pleased to present 
herewith a letter written to it by E. R. Engle- 
beck, secretary and treasurer of the Queal 
Lumber Co., Des Moines, Iowa, regarding set- 
tlement for part of an order of maple flooring 
which was never shipped, which order was placed 
with the Nashville Hardwood Flooring Co., 
Chicago. Accompanying this article is pre- 
sented a reproduction of the letter and check of 
the Nashville Hardwood Flooring Co. sent to the 
Queal Lumber Co., and it is interesting to 
know in this connection that the company has 
pursued this policy in making settlement for 
such other shipments as it could not make. Mr. 
Englebeck’s letter follows in full, the accom- 
panying illustration being made from the photo- 
graphs sent by him: 

The AMERICAN LUMBERMAN, Chicago, Ill. Gentle- 
men: In May, 1919, we sold two carloads of 
maple flooring and placed our order for the stock 
with the Nashville Hardwood Flooring Co., of Chi- 
cago. One small carload was shipped, leaving a 
remainder of 35,000 feet due us. 

Soon afterwards, fire destroyed the kilns of the 
mill furnishing the flooring and a little later the 
mill burned, with the order unshipped. 

To fill our order we were obliged to go on the 
market, paying considerably more for the stock. 

This company wrote us that it was impossible 
for them to secure the flooring. They recognized 
their obligation toward us and asked if we would 
settle the matter in some other way than ship- 
ment of the stock. 

They voluntarily offered to pay us the amount 
of our loss thru their failure to make shipment, 
which proposition we accepted. 

The transaction is such an unusual one, because 
of the principles involved and the large amount of 
money relative to the amount of lumber that we 
believe it deserves recognition thru your valuable 
paper. 

We are sending you, under separate cover, a 
photograph of the check received and the letter 
accompanying it, to prove that there are manu- 
facturers who recognize the “Golden Rule” in busi- 
ness. 




















Yours very truly, 
QuEAL LUMBER Co., 
By Englebeck, Secretary and Treasurer. 












NEW TYPE OF AIRPLANE 


In a recent issue of the Scientific American 
is described a new type of airplane the wings 
of which are parallel with the fuselage, instead 
of at right angles. It is claimed that the 
longitudinal placing of the planes tends to re- 
duce head resistance by eliminating struts, wir- 
ing, and interference with the propeller wash, 
thus procuring increased speed, according to 
the inventor. The center of gravity longitudin- 
ally is well forward, a trifle in front of the 
center of lift, practically the same as in the 
dirigible. This machine has recently proved its 
automatic stability in actual flight, showing it 
incapable of going into a side slip. With a glid- 
ing angle of one to twenty-eight, according to 
the inventor, the machine is practically assured 
a safe landing. 
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National Hardwood Lumber Association 
Concludes Twenty-Third Annual 


The second and closing day’s meeting of the 
twenty-third annual convention of the National 
Hardwood Lumber Association, held in the Con- 
gress Hotel, Chicago, was called to order by 
President Charles A. Goodman at 10:30 Friday 
morning. There was a very full attendance of 
members and visitors. 

First in the order of business was the report 
of the committee on officers’ reports, presented 
by Chairman Earl Palmer, of Memphis, as fol- 
lows: 


Report of Committee on Officers’ Reports 


The committee has carefully reviewed the re- 
ports of the president and secretary-treasurer sub- 
mitted at yesterday’s session and commends the 
zeal in the interest of this association and the 
hardwood trade at large which these reports 
evince, and also congratulates the officers and di- 
rectors of the association on the progress which 
has been made during the last year and feels 
that this progress is an earnest of the ultimate 
accomplishment of the objects which this asso- 
ciation has set for its goal. 

This committee recommends that the member- 
ship of this association concur in the sugges- 
tion of the president that the executive com- 
mittee be increased from five to seven members. 

This committee also recommends that the mem- 
bers of this association give close heed to the 
request of the secretary-treasurer and refrain 
from disturbing the organization of the inspection 


HORACE F. TAYLOR, BUFFALO, 


Elected President 


department by hiring, or attempting to hire, any 
—— now in the employment of the associa- 
ion. 

This committee further recommends the adop- 
tion of the resolution submitted herewith and 
which is referred to the resolution committee to 
be submitted to the meeting later in the day 
for final action. 


[The resolution referred to, which later was 
adopted by the convention, is printed in con- 
nection with the report of the resolutions com- 
mittee.—EDITOR. ] 


Reject Proposed Changes in Rules 


John W. McClure, of Memphis, chairman of 
the inspection rules committee, then presented 
the recommendations of that committee for re- 
vision of rules for inspection. The recommenda- 
tions had been printed in pamphlet form and 
mailed to the entire membership of the associa- 
tion thirty days prior to the convention, and 
copies were also distributed to all the dele- 
gates present. The printed recommendations of 
the committee were supplemented by a written 
report, read by Mr. McClure, explaining why 
the changes suggested were deemed to be in the 
interest of the industry, and by a minority re- 
port in which six members of the committee dis- 
sented from several of the recommendations 
made. 

The reading of the report was followed by a 





The report of the first day’s sessions 
of the convention, Thursday, June 17, 
appeared on pages 68, 69, 70 and 71 of 
the AMERICAN LUMBERMAN of 
June 19. 





c. A. GOODMAN, MARINETTE, 
Retiring President 


general discussion, in which emphatic opinions 
for and against the proposed changes were ex- 
pressed by a large number of members, but 
which was marked by the absence of rancor or 
ill feeling of any sort. On the contrary, even 
those most opposed to the changes expressed 
their recognition of the painstaking and con- 
scientious labors of Chairman McClure and his 
committee. Among those participating in the 
debate were L. L. Shertzer, of the Chickasaw 
Lumber Co., Demopolis, Ala.; George Chapman, 
of the Northwestern Lumber Co., Stanley, Wis.; 
J. L. Retting, Grand Rapids, Mich.; Hugh 
McLean, of the Hugh McLean Lumber Co., Buf- 
falo, N. Y.; W. L. Saunders, of the Cummer- 
Diggins Co., Cadillac, Mich.; John M. Woods, 
of John M. Woods & Co., Boston, Mass.; Emil 
Guenther, of the Guenther Lumber Co., Phila- 
delphia, Pa.; Ben, C. Currie, of Currie & Camp- 


bell, Philadelphia, Pa.; John H. Hines, of J. 
H. Hines Co. (Inc.), Memphis, Tenn., and 
others. 

After ample opportunity for full and impar- 
tial discussion had been allowed a motion from 
the floor to terminate the debate was carried, 
and the convention proceeded to vote upon the 
question of adoption or rejection of the pro- 
posed revisions as a whole, resulting in their 
rejection by a vote of 172 to 61. 


Injects Touch of Humor 


During the debate John M. Woods, of Bos- 
ton, who served the association as president for 
two terms, 1916 to 1918, speaking against the 
proposed changes, satirically offered a substi- 
tute ‘‘standard inspection,’’ which created un- 
limited amusement. The resolution read as fol- 
lows: 

STANDARD INSPECTION 

Article 1—Grade: There shall be only one 
grade, which shall include the entire product of 
the log except the sawdust. 

Article 2—Manufacture: All lumber shall be 
sawn 14-inch scant, to cover cost of sawing and 
pay for sawdust. 

Article 3—Lengths and widths: Nothing under 
one foot in length or one inch in width shall be 
admitted, except by mutual agreement. 

Article 4—Settlement of disputes: 
any dispute between 


In case of 
the manufacturer of lumber 


JOHN W. McCLURE, MEMPHIS, 
Elected First Vice President 


and the buyer thereof it shall be referred to the 
manufacturer, whose decision shall be binding and 
final. 


Mr. Woods continued as follows: 


I think the foregoing will be satisfactory to 
everyone. I will in conclusion refer only to one 
passage in our beloved president’s address, where 
he says: “There is underproduction of almost 
everything.” There is one thing that we have 
plenty of, and that is—kickers. A good percent- 
age of the population have their tongues hanging 
out trying to find something that has a kick to 
pour down their necks. The war heroes, four 
millions of them, are banging at the door of the 
Treasury for bonuses and bounties. Five million 
members of labor unions are clamoring for two 
days’ pay for half a day’s work. You all have 
heard of Luther Burbank, the plant wizard. I 
understand that he has turned his attention to the 
animal kingdom and is trying to cross a cow with 
a mule so as to breed some sort of an animal 
that will give milk with a kick to it. 


President Goodman laughingly said that Mr. 
Woods’ proposed changes would have to be re- 
ferred to the inspection rules committee, as 
they had not been submitted in writing thirty 
days in advance. 

Report of Resolutions Committee 


The report of the committee on resolutions 
was next presented by Chairman W. E. Cham- 
berlin, of Boston, Mass. The resolutions ex- 


W. C. HULL, TUPPER LAKE, N. Y., 
Elected Third Vice President 


pressed the condolences of the association upon 
the deaths of T. M. Brown, of Louisville, Ky., 
and Edward Edwards, of Dayton, Ohio, since 
the last annual meeting. The thanks of the as- 
sociation were extended to Henry Disston & 
Sons Co. for the beautiful souvenir badges pro- 
vided for the convention. 

The following resolution also was unanimous- 
ly adopted: 

WHEREAS, After an experiment of nearly one 
year there is no evidence of progress toward 
greater uniformity in inspection as a result of the 
permission granted by this association to the 
American Hardwood Manufacturers’ Association 
to print the copyrighted rules of inspection of the 
National Hardwood Lumber Association, but that 
the results attained are entirely subversive of the 
objects which this association sought to accom- 
plish by that action, by reason of the fact that a 
dual application of the rules is wholly impractica- 
ble and impossible; therefore be it 

Resolved, That a demand is hereby made upon 
the American Hardwood Manufacturers’ Associa- 
tion to discontinue the application of the rules of 
the National Hardwood Lumber Association as an 
official basis for the issuance of any form of 
inspection certificates purporting to be based upon 
National Hardwood Lumber Association rules. 


Earl Palmer said that he thought it was due 
te the membership to explain why the resolu- 
tion regarding the use of the National’s rules 
by the American Hardwood Association was 
introduced. He continued as follows: 
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The resolution was duly considered by the board 
of directors at its meeting Wednesday of this 
week and was agreed upon by them. This is not 
with any desire or intention to back out of any 
part of the bargain the National association made 
with the American Hardwood Manufacturers’ Asso- 
ciation. It is simply the expression of a belief 
that it is impossible for two associations to admin- 
ister and apply one set of rules, and do it satis- 
factorily and effectively to the entire trade, and 
that is what is being done today. We found it 
difficult enough for one association to do that 
work. I am quite sure that we have put more 
time and more money and effort into the building 
up of the inspection department of the National 
Hardwood Lumber Association than was ever put 
into the inspection department of any other asso- 
ciation, whether hardwood, pine or any other; 
and even then we do not satisfy all parties. That 
effort has been always in the hearts and minds 
of those directing the affairs of this association, 
out even with that it has not been possible to 
satisfy everybody. ‘Therefore, how much more im- 
possible it is to have another association attempt 
to apply and administer the rules of inspection of 
this association It has been the source of con- 
siderable confusion during the last year, as the 
records of the general office of the association will 
show. ‘There have been inspections by inspectors 
of the American Hardwood Manufacturers’ Associa- 
tion and the same lumber has been inspected by 
inspectors of the National Hardwood Lumber Asso- 
ciation, and then it has been reinspected; and it 
cast doubt upon the authenticity and perfection of 
any inspection where so much of that has been 
going on. Another thing, the American Hardwood 
Manufacturers’ Association is not responsible for 
the National Hardwood Lumber Association’s rules. 
They are not children that belong to them. They 
have not the same feeling and regard for these 
rules that the members of this association have. 
There is probably no reason why they should have 
such a feeling of respect and love for those rules 
as we have, because in a true sense those rules 
belong to us, and we have simply loaned them our 
rules for nearly a year. The attempt to have two 
inspection departments applying those rules has 
not been satisfactory to the association as a whole, 
and it has not been satisfactory to members of the 
association who have received inspection on that 
basis, and for that reason, not with any desire on 
our part to be contentious or carry on any old 
warfare, but to stop the condition that exists and 
to place the American Hardwood Manufacturers’ 
Association in a position where it can come in and 
cobperate with the National Hardwood Lumber 
Association toward the single end of establishing 
real, genuine hardwood inspection as established 
by the National Hardwood Lumber Association, 
whose inspection department alone is capable of 
applying the rules of the National Hardwood Lum- 
ber Association. There is nothing acrimonious in 
this thing, no desire to bring about contention or 
anything of the sort. It is simply a business propo- 
sition, that we apply our rules officially, and we 
request those gentlemen to rescind the arrange- 
ment made with them a year ago whereby they 
might make inspections under our National rules. 
If we do not do this our rules will be in danger of 
coming into disrepute. not because these gentlemen 
will not use them properly but because they have 
not the same reasons for protecting the integrity 
= these rules as the members of this association 
have. 


Mr. McClure then expressed his views upon 
the subject, as follows: 


I am in a position to know that there has been 
an earnest and an honest effort made by the Amer- 
ican association properly to apply the National 
rules as long as they have been using them, and I 
understand that this resolution, from Mr. Palmer’s 
remarks, casts no reflection whatever on the in- 
tegrity of the American association and its attempt 
to apply the rules properly. Its inspection depart- 
ment has been under the direct charge of John 
Pritchard, who most all of us know and love and in 
whom we have the highest confidence. I concur 
in the resolution so far as it states the principle 
that for the sake of uniformity and the best inter- 
ests of the industry there should be.but one method 
of applying the rules, by one inspection depart- 
ment, and that should be under the management 
and control of the National Hardwood Lumber 
Association. I am in favor of the resolution, but 
{ merely wanted to make this statement to clear 
the atmosphere. 


At this juncture Mr. Chamberlin offered a 
motion to the effect ‘‘ that it is the sense of this 
meeting that a rising vote of thanks be extended 
to John W. McClure, chairman of the inspection 
rules committee, and to the other members of 
the committee, for the tireless manner in which 
they have performed their work.’’? This motion 
"as unanimously carried. 


Under the head of new business Earl Palmer, 
the National Hardwood association’s represen- 
tative in the Chamber of Commerce of the 
United States, urged those who had not contrib- 
uted toward the association’s quota of $25,000 
for providing a permanent home for the cham- 
ber in Washington to do so as soon as possible. 
President Goodman suggested that the matter 
might properly be referred to the new board of 
directors, and said that at the meeting to be 
held that afternoon they would consider some 


plan for carrying into effect the completion of 
the quota. 
Election of Officers 


Hugh McLean said that he wished to nomi- 
nate for president a man known to the lumber 
trade from the Atlantic to the Pacific, Horace 
F. Taylor, of Taylor & Crate (Inc.), Buffalo, 
N. Y. The nomination was seconded by Earl 
Palmer and John M. Woods, and Mr. Taylor’s 
election was both unanimous and enthusiastic. 
He made a short speech of acceptance, humor- 
ously alluding to ‘‘dark horses’’ and ‘‘cam- 
paign expenses,’’ then in serious vein said that 
at no time has there been greater need than now 
of associations like the National Hardwood as 
a stabilizing influence in the business and in- 
dustrial life of the nation, and asked for the 
hearty codperation of all members in furthering 
the objects for which the association stands. 

John W. McClure was then placed in nomina- 
tion for the first vice presidency by John H. 
Hines. The nomination was seconded by Charles 
N. Perrin, of Blakeslee, Perrin & Darling, Buf- 
falo, N. Y., who said that while there might be 
some difference of opinion about the inspection 
of lumber, all would agree on the grading of 
men of the type of Mr. McClure, who ‘‘is 
straight grained, and has heart running the full 
length of the piece—a defect in lumber but not 
in a man, for we all know that the wood next to 
the heart is stronger than the wood next to the 
sap. This piece of timber is most desirable 
where strength is required.’? Mr. McClure was 
escorted to the platform, and voiced his accept- 





BENJAMIN C. CURRIE, PHILADELPHIA, PA., 
Elected Second Vice President 


ance and appreciation of the honor in fitting 
words. 

Benjamin C. Currie, of Philadelphia, was 
elected second vice president, and W. C. Hull, of 
Tupper Lake, N. Y., third vice president. 


Directors Are Chosen 


John M. Woods, chairman of the committee 
on nominations, then presented the names of 
the following gentlemen, each to serve as di- 
rector for three years, with the exception of J. 
G. Brown, who was nominated to fill out the 
term of T. M. Brown, deceased: 

Three Years—Edward Buckley, Manistee, 
Mich.; W. E. Chamberlin, Boston, Mass.; 8S. C. 
Mengel, Louisville, Ky.; Edward J. Young, 
Willetts, La.; J. C. West, Cincinnati, Ohio; 
Charles A. Goodman, Marinette, Wis.; George 
C. Goodfellow, Montreal, Canada; Charles H. 
Barnaby, Greencastle, Ind. 

Two Years—J. G. Brown, Louisville, Ky. 


All of the above named directors were unani- 
mously elected. The convention then adjourned. 
THE EVENING ENTERTAINMENT 


Friday evening the members and guests 
crowded the Gold Room of the hotel to its limit 
to enjoy the sumptuous repast and elaborate 


vaudeville program that had been provided as 
the final feature of the convention. 


Winners of Tree Guessing Contest 


Following the supper, announcement was 
made by C. V. McCreight, of Pittsburgh, of 
the winners in the AMERICAN LUMBERMAN’S 
tree guessing contest. During the convention 
eards had been distributed inviting delegates 
and visitors to register their guesses as to the 
species of trees, and where grown, shown in 
three large framed pictures displayed at the 
headquarters of this paper, adjacent to the con- 
vention hall, the first person giving correct 
answers to be awarded first choice of the pictures 
and the second and third persons giving correct 
answers to be awarded second and third choices 
respectively. The successful contestants were 
as follows: 

First—R. G. Maislen, Tipler-Grossman Lum- 
ber Co., Tipler, Wis. 

Second—W. C. Shreiner, of 
Shreiner & Mason, Toronto, Ontario. 

Third—Robert E. Orff, Brodhead-Garrett Co., 
Cleveland, Ohio. 


Following is the correct identification of the 
trees, and where grown: 

Picture No. 1—Red cherry, grown in North 
Carolina, Besides the correct identification this 
picture was variously guessed as showing birch, 
hemlock, western hemlock, longleaf pine, soft 
maple, white oak, maple, ash, syeamore, hickory, 
elm, gum, buckeye, hard maple, white ash, pop- 
lar, Arkansas pine, pecan and spruce. 

Picture No. 2—White oak, grown in Missis- 
sippi. Besides the correct identification this 
picture was variously guessed as showing hick- 
ory, red gum, gum, cypress and red oak. 

Picture No. 3—Rock elm, grown in Michigan. 
Besides the correct identification this picture 
was variously guessed as showing poplar, soft 
elm, ash, white oak, gum, elm, gray elm and 
maple. 


RAIL TIEUP CAUSES CEMENT FAMINE 


Kansas City, Mo., June 22.—Retail lumber- 
men of Kansas City and several surrounding 
towns met with representatives of various 
cement manufacturers in the offices of the 
Southwestern Lumbermen’s Association in the 
R. A. Long Building yesterday afternoon to 
discuss measures for obtaining a better supply 
of cement. The cement famine in the South- 
west is acute. In many sections of Kansas, 
Missouri and Oklahoma the meager supply is 
being rationed out to be used only for the most 
urgent purposes. As a result of the discussion 
the lumbermen learned that the mills now were 
able to supply the demand, that there was no 
actual shortage and that the shortage in the 
country was due to the inability of the mills to 
get cars to make shipments. Until cars are 
available, the cement men said, it is useless to 
make any efforts to increase the supply in the 
country. 

It was the impression of the lumbermen that 
the shortage of cement was due to: Curtailed 
production; labor shortage; increased use in 
road building; transportation. 

‘The investigation has satisfied everybody 
it is a matter of cars,’’ J. R. Moorehead, secre- 
tary of the association, said. ‘‘It was found 
there is 20 percent more cement on hand or 
ready for manufacture than a year ago. The 
trouble is that this cement is at the factory 
and not in the retail yards over the country 
where it is needed in the construction of 
granaries, houses and barns. We found in- 
stances where cement men have been lining 
stock cars with tar paper and taking a chance 
that no heavy rain storm would be encountered 
in shipment. ’’ 

When the cement shortage was traced to the 
freight ear shortage, the investigation ended, 
Mr. Moorehead said. It had come to a stone 
wall. 

It is said that some rural dealers are striving 
to save such cement as they have on hand for 
essential uses and are questioning would be 
purchasers. Mr. Moorehead said he knew of 
no instances of local dealers advancing cement 
prices above those generally quoted. 


Anderson, 
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National Lumber Exporters’ Association’s Board 
Discusses Important Phases of Overseas Trade 


The board of managers of the National Lum- 
ber Exporters’ Association, which held its semi- 
annual meeting at the Congress Hotel, at Chi- 
cago, Wednesday, June 16, with President Ed- 
ward Barber in the chair and Harvey M. Dick- 
son, of Baltimore, secretary, devoted a large 
part of its time to a discussion of transporta- 
tion matters—such as thru ocean bills of lading, 
rules of measurement, English exchange, and in- 
spection rules in United Kingdom ports of 
wagon oak plank—and took action which it is 
confidently expected will result in the elimina- 
tion of various abuses and objectionable prac- 
tices that have troubled the trade for years and 
exposed shippers to serious losses. The delibera- 
tions, which covered the whole day, showed strik- 
ingly the growing influeuce of the organiza- 
tion. 

The attendance was large, including not only 
virtually all members of the board of managers 
but also two score members of the association, 
all of whom had been invited to attend, so that 
the action taken represented in all practical 
respects the work of the association as a whole. 


Settle Liverpool Measurement Question 


Certainly the most important matter dis- 
posed of was fixal action on what has come to 
be known as the Liverpool measurement ques- 
tion. The system employed on all Liverpool 
shipments, both c. i. f. and ex-quay, is the plan 
adopted by the Liverpool Trade Association 
Jan. 1, 1908. To this system are charged the 
enormous shortages which have occurred on prac- 
tically all shipments of American hardwoods. 
Efforts were repeatedly made by the National 
Lumber Exporters’ Association to get the Liver- 
pool association to adopt a more modern form 


of measurement, but all such endeavors proved: 


futile. A few years ago a special committee of 
the National Lumber Exporters’ Association 
was sent to the United Kingdom to confer with 
the Liverpool organization in regard to the 
matter, but without satisfactory results; the 
buyers on the other side absenting themselves 
from the conference. The situation became so 
bad that at the eighteenth annual meeting of 
the National Lumber Exporters’ Association 
held in New York in January, 1918, 92 percent 
of the members pledged themselves to sell Amer- 
ican hardwoods in Liverpool only on current 
American rules of measurement. During 1918 
the Liverpool association made the suggestion 
that special committees be appointed by the 
twe organizations to take up the subject in an 
endeavor to arrive at a mutually satisfactory 
agreement. The National Lumber Exporters’ 
Association committee was made up of Presi- 
dent Edward Barber, Vice President Gustave 
A. Farber, foreign representative of Russe & 
Burgess (Inc.), and Ines Crichton, foreign man- 
ager for the W. M. Ritter Lumber Co. As a 
result of this conference a new system of meas- 
urement was recommended, which the National 
Lumber Exporters’ Association at its last an- 
nual meeting in January, 1920, amended and 
ratified. The Liverpeol association, however, 
objected to some of the amendments, and the 
special committee was again called and suc- 
ceeded in arriving at an amicable adjustment. 
This adjustment the board of managers meet- 
ing in Chicago last week ratified; and the belief 
is now entertained that the heavy losses which 
the American exporters have been subjected to 
during the last ten or twelve years will be a 
thing of the past. 

The agreement provides that the measure- 
ment shall be taken on a 12-foot basis, and in 
ease a shortage of more than 114 percent de- 
velops on the other side the foreign representa- 
tive of the National Lumber Exporters’ Asso- 
ciation, Frank Tiffany, shall name two meas- 
urers, one of whom the foreign broker must 
accept, and the measurement of this umpire 
shall be final. If a shortage of more than 1% 
percent is shown the shipper is to pay the ex- 
pense of measurement; if under, the buyer pays 


it. Measurements are to be taken on the other 
side in accordance with the rules of the National 
Hardwood Lumber Association and the Amer- 
ican Hardwood Manufacturers’ Association, 
which are identical. 


Object to British Wagon Oak Inspection 


The impossible inspection rules applied to 
American wagon oak scantling by the Central 
Committee for the Purchase of Timber for 
Wagon Building in the United Kingdom, also 
came up for discussion at the Chicago meeting, 
with the result that a committee was appointed, 
with President Barber as chairman. It was 
strongly advocated that no business be ac- 
cepted under the inspection rules promulgated 
by the Central Committee, and the statement 
was also made in this connection that unless the 
specifications are changed there will be very 
little business for the shippers in the near 
future. 

Want Competitive Ocean Rates 

The method pursued by the Shipping Board 
in authorizing conferences between its agents 
and representatives and owners of independent 
and foreign steamship lines—at which con- 
ferences cargo, freight, ocean rate, bill of lad- 
ing and other conditions relating to transporta- 





HARVEY M. DICKSON, BALTIMORE, MD., 
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tion of American hardwoods are practically 
agreed upon, thereby forming what might be 
regarded as a combination—was extensively dis- 
cussed. A strong resolution condemning the 
practice was adopted by unanimous vote. It 
was pointed out that the American merchant 
marine had been created at a cost of billions to 
the taxpayers and that great hopes had been 
entertained that when ships controlled by the 
Shipping Board were sufficiently numerous to 
counteract the losses due to war, American ex- 
porters would derive the benefit of competition 
in ocean freight rates. But so far as any com- 
petition in rates, space or bill of lading terms 
are concerned, there might as well be but one 
steamship line plying between American ports 
and those of the United Kingdom. 


Clean Bills of Lading Demanded by Buyers 


The discussion brought out the fact that 
since the conferences between United States 
Shipping Board agents and agents and repre- 
sentatives of independent and foreign lines 
started, rubber stamp and printed-in clauses 
in bills of lading, which are exceedingly objec- 
tionable, have become more numerous, and that 
practically all of the steamship lines, whether 
they belong to American or foreign owned cor- 


porations, are refusing to pay claims for loss 
or damage to shipments, even when such losses 
are clearly caused by fault, failure or negligence 
on the part of the line transporting the ship- 
ment. Some of the lines have contended that 
the Pomerene Act, which became a law Aug. 
29, 1916, relieved the steamship lines of many 
of the responsibilities placed on them by the 
Harter Act. The refusal of the steamship lines 
to pay claims and their denial of all responsibil- 
ity have become so common that in the last few 
weeks foreign brokers and buyers have refused 
to advance money on shipments unless bills of 
lading covering shipments were what are called 
clean bills of lading. The board of managers of 
the National Lumber Exporters’ Association 
decided to employ an attorney and get his 
opinion concerning what the obligations upon 
the steamship companies are under the Pomerene 
and Harter acts. 


Preparing Uniform Export Bill of Lading 


Shortly after the railroad lines were re- 
turned to their owners, the Interstate Commerce 
Commission issued what was known as foreign 
commerce order No. 1. In submitting this order 
the commission suggested that the railroads, 
thru the trunk line committee, prepare a uni- 
form export bill of lading, and that shippers 
be freely consulted before a form was decided 
upon by the commission. R. M. Collier, chair- 
man of the trunk line committee, has the matter 
in charge and Secretary Dickson, of the Na- 
tional Lumber Exporters’ Association, stated 
at the meeting that he had been advised that 
the committee of the association was entitled 
to meet in conference with the trunk line com- 
mittee and assist in preparing the uniform bill. 

Losses and shortages on shipments of Amer- 
ican hardwoods have become so great that it has 
been decided that the associations provide re- 
liable tallymen, who shall tally all shipments 
and see to it that actual count is inserted in 
bills of lading, masters’ receipts, dock receipts 
etc. and that all such objectionable clauses as 
‘“shipper’s load and count’’ and ‘‘ quantity 
said to be’’ are eliminated from bills of lad- 
ing. 

Getting Payments in American Exchange 

Much trouble has been experienced by ship- 
pers regarding the manner in which brokers and 
buyers settle for purchases. It has not been 
at all unusual for exporters to sell at prices in 
American dollars, this being done to overcome 
the fluctuations in exchange and to enable the 
shipper to know just what a shipment would 
net him. In many instances brokers and mer- 
chants have made remittances in American dol- 
lars at the rate of exchange on the day the 
remittance was made, giving no heed to the 
fact that the order was accepted, invoiced and 
shipped on the basis of American dollars. Dur- 
ing the last month one exporter, who had sold 
a large consignment on the dollar basis, received 
English exchange in settlement and refused to 
accept. The matter was taken into a British 
court, which decided in the shipper’s favor, the 
decision being read at the meeting. 

The United States Shipping Board, division 
of operation, has just prepared an ocean bill of 
lading which contains many objectionable fea- 
tures. These clauses were extensively discussed 
by the managers and referred to the transporta- 
tion committee, of which Vice President 8S. B. 
Huddleston, of New York, is chairman. An 
arrangement was made with Mr. Huddleston 
that the bill of lading will not be made effective 
until the committee has gone carefully over it, 
noted the objections and suggested substitutes. 





BvILDING contracts let in the central West 
(comprising Illinois, Indiana, Iowa, Wisconsin, 
Michigan and portions of Missouri, eastern 
Kansas and Nebraska) in May amounted to 
$77,018,000, a decrease of 15 per cent from 
the April figure. 
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A NEGLECTED BACK YARD 


Employees Receive Service Buttons 
Kansas City, Mo., June 23.—Nearly one 
thousand service buttons, denoting a service of 
more than five years in the employ of the Long- 
Bell Lumber Co., are now being 





tye distributed from the general 
Mike 6 35) Offices here. Next to Mr. Long 
ERIE himself, W. F. Ryder, of Beau- 


mont, Tex., has been connected 
longest with the Long-Bell companies, thirty- 
nine years, and all told there are nine active 
and two retired officials or employees who have 


served more than twenty-five years. They are: 
R. A. Date, Hames CIE. occ csicccciccsscess 1875 
TF oe PIN ae 66 46.06 ae ee enews 1881 
J, H. Foresman, Kansas CHY «66 ccc ccccccs « 1889 
Dr. Mi... P.. DORtCr, EOSIN. 006s csc cecvcscs 1889 
F. J. Bannister, Kansas City.........c.e0. 1892 
S. T. Woodring, Lake Charles.............. 1892 
J. BD. Marre, ORIGROMA CH. cc ccccccccccccs 1893 
E. A. Mason, Oklahoma City.......e.cecees 1893 
J. M. Nichols, McAlester, Okla............. 1893 
P. P. Lewis, Raytown, Mo. (retired)........ 1886 
N. A. Moore, Bluff City, Kan. (retired)...... 1892 


Twenty-five other men have served twenty 
years, 135 fifteen years, 295 ten years and 469 
five years, or a total of 958 who have seen 
five years or more of service. 

The buttons show the familiar Long-Bell 
trade mark and the number of years of serv- 
ice, the colors differing for each period. Ac- 
companying each button is a personal letter to 
the recipient from Mr, Long reading: 

With this letter you will find enclosed a_ badge 

which denotes that you have been associated with 
one or more of the Long-Bell allied companies for 
—— years. 
_. While the intrinsic value of the badge is small, 
it is hoped that your experience since becoming a 
member of the Long-Bell family has been such 
that you will feel as much pride in its possession 
as we do in the fact that about one thousand of 
our associates have been connected with the allied 
companies for more than five years. 

Permit me to congratulate you upon the length 
of your service with the companies and to express 
the hope that the relation may continue for many 
years to come. 


Making Back Yard Attractive 


One big advantage in owning a home is that 
the place can be improved in accordance with 
the tastes of the owner. In fact the renter who 
moves from place to place every year or two 
may never discover that he really has a taste for 
landscape improvement. It is really astonish- 
ing to note the development of interest in the 
beautifying of a place on the part of a new 
owner; ordinarily he needs only a few years 
in which to transform a bare house and yard in- 
to things of beauty. 

The accompanying pictures ‘‘before and 
after” illustrate the possibilities of yard im- 
provement as demonstrated by an employee of 
the National Cash Register Co., Dayton, Ohio. 
At the left is the place ‘‘before’’; at the right 
the same place ‘‘after’’. Not only did this 
man improve the appearance of his own place, 
he succeeded in overcoming to some extent at 
least the handicap imposed by a neighbor who 
was careless of appearance. Perhaps if that 
neighbor catches a few glimpses of the im- 
proved yard occasionally he will be moved to 

go and do likewise.’’ 





SAME YARD BEAUTIFIED 


It has proved to 
be a fine move 
in community im- 
provement for the 
local commercial 
club or some other 
community better- 
ment organization 
to promote home 
and yard improve- 
ment by offering 
prizes or by some 
other means. The 
planting of shrub- 
bery, the arrange- 
ment of flowering 
plants, leveling 
lawns and building 
of walks will trans- 
form an unattrac- 
tive or even repul- 
sive neighborhood 
into one that resi- 
dents will be proud 
to point out to 
visitors. Public parks are all right, and neces- 
sary, but the best park after all is the door yard 
and garden of the home. They can be and 
should be made a feast for the eyes at all times, 
and a place where all members of the family 
can gratify their love for nature and natural 
beauty. 





Bird House Contest Successful 


Sometime ago the AMERICAN LUMBERMAN 
published an article regarding a contest planned 
by the Swan Creek Lumber & Supply Co., of 
Toledo, Ohio, for building good bungalows for 
good birds. The contest recently was decided 
and the accompanying illustration shows some 
of the houses submitted, together with the win- 
ners of the prizes. 

Eight of the houses shown in the illustration 
won prizes. That in the top center won the 
first prize of $10, and Charles Heine was the 
winner. For constructing a small house with a 
realistic chimney Stanley Zackman drew a prize 
of $7.50. The winner of the third prize of $5 
was Jack Navaugh. Five other prizes of $1 
each were awarded to Donald Johnson, Carroll 
Valdvogel, Albert Mering, Melvin Leow and 
John Blum. In the picture Masters Valdvogel 
and Navaugh are shown on the right and Leow 
and Adams on the left. 

The material for the houses was supplied by 
the lumber company, and more than three hun- 
dred boys entered the contest. The prize win- 
ning houses are now being displayed in the 
windows of a local store, but later will be re- 
turned to their owners and put to the very 





















































































practical use for which bird houses are de- 
signed. The contest was decided by the local 
manual training teacher, the scout master and 
the public librarian acting as judges. 





Long-Bell House Plans 


Kansas City, Mo., June 21.—The advertis- 
ing department of the Long-Beli Lumber Co., 
of this city, has issued ‘‘Long-Bell Plan Serv- 
ice No. 1’’ showing four house plans which 
are most attractive and with interiors ar- 
ranged to accord with modern ideas regard- 
ing house construction. This is the first of a 
series of bulletins which will be issued from 
time to time as the demand warrants. Eleva- 
tions are shown, taken from photographs of 
the completed house, and each elevation is 
accompanied by a floor plan. Blueprints may 
be secured from the advertising department 
of the Long-Bell Lumber Co., tho the com- 
pany does not furnish material bills. 





Boosts Home Owning Idea 


Bastrop, TEx., June 21.—On the front cover 
of the May 15 issue of the AMERICAN LUMBER- 
MAN there appeared an illustration stressing the 
need to work and save in order to secure a home 
and to make a success in life. The illustration 
was secured by the Turner Lumber Co. and used 
by it in a forceful advertisement in a recent 
issue of the Bastrop Advertiser. In the same 
issue the Bastrop Advertiser made the follow- 
ing editorial comment upon the advertisement 
and the need for homes: 


The readers of this paper can not fail to be at- 
tracted to the striking advertisement in this issue 
by the Turner Lumber Co. It fully exemplifies the 
circumstances and conditions America is facing to- 
day. Work is plenty, saving very little, spending 
a great deul and non-production more so than in 
the history of our country. The present unrest and 
high cost of living is due greatly to nonproduction 
or underproduction, that together with high wages 
demanded and paid to the workmen are the sources 
of extravagant living and wastefulness. The gist 
of this advertisement is to have and provide a 
home. A readjustment is coming some day—now 
is the opportunity, we know not what tomorrow 
may have for us. Which track will your train take 
in the railroad of life? This picture appeared on 
the front page of the AMERICAN LUMBERMAN May 
15, and thru the courtesy on the part of the man- 
agement was sent out to the Turner Lumber Co. 
whom we ask to pardon us for referring to it. 





BuILpING contracts let during May in west- 
ern Pennsylvania, West Virginia, and Ohio, 
amounted to $44,731,000, a decrease of 9 per- 
eent from the April total, altho greater by 
sixteen million dollars than the total for May 
of last year. 


PRIZE WINNING STRUCTURES IN A TOLEDO HOUSE BUILDING CONTEST 
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Lumbermen in Rapidly Developing Texas Put Much Emphasis on 
Community Building as a Foundation for Business Enterprise 


Someone in the store of the Kingsville Lum- 
ber Co., I think it may have been W. A. 
Clampitt, gave me a copy of an essay on Texas. 
I pass it on to you. Sinee I don’t know who 
the author is I can’t give him eredit for his 
work, but if he will send in his name I’ll be 
glad to do this in another issue; also I’ll pass 
on to him the task of establishing the truth of 
his statements. 

A Loud Toot from a Texan Horn 

‘<Texas,’’ writes this author, ‘‘oceupies all 
the continent of North America except the small 
part set aside for the United States and Canada. 
Texas owns all the north of the Rio Grande, 
the only dusty river in the world; also the only 
one with the possible exception of the Trinity 
which is navigable for mud cats and pedestrians. 

‘<Texas is bounded on the north by twenty- 
five or thirty States, on the east by all the oceans 
in the world except the Pacific, and on the south 
by the Gulf of Mexico and South America, and 
on the west by the Pacific Ocean, the milky 
way and the sidereal universe. 

‘Tf Texas were chopped off loose from the 
rest of the United States at the Panhandle it 
would float out into the ocean, as it rests upon a 
vast subterranean sea of fresh water. 

‘¢Texas is so big that the people in Browns- 
ville call the Dallas people Yankees, and the 
citizens of El Paso sneer at the citizens of Tex- 
arkana, Tex., as being big snobs from the effete 
East. 

‘Tt is one hundred fifty miles farther from 
El Paso, Tex., to Texarkana, Tex., than it is 
from Chicago to New York City. Ft. Worth is 
nearer St. Paul, Minn., than it is to Browns- 
ville. 

‘¢The chief occupation of the people of Texas 
is trying to keep from making all the money in 
the world. The chief pursuit of the people of 
Texas was formerly Mexicans, but now it is land 
buyers, steers and Texas crop records. 

‘‘The United States with Texas off would 
look like a three-legged Boston terrier. 


They Say They’re Unashamed of Texas 


‘«Texans are so proud of Texas that they 
can not sleep at night. If a Texan’s head 
should be opened the map of Texas would be 
found photographed on his brain. This is also 
true of his heart. Unless your front gate is 
eighteen miles from your front door you do not 
belong to society as constituted in Texas. Mrs. 
King’s gate is one hundred fifty miles from 
her front door and she is thinking of moving 
her house back so that she will not be annoyed 
by passing automobiles and peddlers. 

‘Other Texas landlords have whole mountain 
ranges and rivers on their ranches. One Texan 
has forty miles of navigable rivers on his farm. 
If the proportion of cultivated land in Texas 
were the same as in Illinois the value of Texas 
crops would equal that of the forty-seven other 
States. 

‘¢Texas has enough land to supply every man, 
woman and child in the whole world with a tract 
of five feet by twenty feet, and have enough 
left over for the armies of the world to march 
around the border five abreast. 

‘¢Texas grows enough alfalfa, which is baled 
and built into a stairway, would reach to the 
pearly gates. 

We’re Distressed About the Livestock 

‘‘Tf all the hogs in Texas were one hog he 

would be able to dig the Panama Canal in three 
roots. 
‘*Tf all the Texas steers were one steer, he 
could stand with his front feet in the Gulf of 
Mexico, one hind foot in Hudson Bay, the other 
in the Arctic Ocean, and with his horns punch 
holes in the moon and with his tail brush off 
the mist from the Aurora Borealis. 


‘‘Tf all the cotton raised in Texas annually 
were made into one mattress all the people in 
the whole world could take a nap at one time.’’ 

How’s that for high, as the country store card 
sharp used to say? So far as my hand is con- 
cerned I confess that it is high. There doesn’t 
seem to remain anything for me to say about the 
Lone Star State. In fact I have the blowed-up 
feeling of a piker speech maker called upon for 
an oration just after Cicero has got thru. But 
some way I’m distressed about that collective 
steer with his foot in the Arctic Ocean. I don’t 
believe a regular steer from sunny Texas would 
like that. While the author might contend that 
it would be ‘‘ fur to the end’’ of such a beast and 
that consequently he wouldn’t get cold even in 
the Arctic Ocean, still I wish he had his foot 











Charles H, Flato, jr., and one of the debutantes of 
the King ranch 


somewhere else; say in a North Pole igloo, back 
plastered and insulated and warmed by a hot 
water furnace. 

Readers of these columns may recall that 
about a year ago the Realm came to Kingsville, 
Tex., in Kleberg County, and attempted to write 
a story of the lumber retailing of Charles H. 
Flato, president of the Lumbermen’s Associa- 
tion of Texas. They may also remember that we 
got so interested in Mr. Flato and the part he 
is playing in the fascinating and rapidly de- 
veloping community life in this newest of Texas 
counties that we almost forgot to say anything 
about lumber at all. This year we are minded 
to start the story by ruling lumber out entirely; 
then it’ll not worry us. 


Building the Community Helps His Business 


The things that proceed slowly in older sec- 
tions of the country are proceeding rapidly 
here; and the business man who would look to 
the future of his business must take an active 
interest in so many other things that it might 
seem to a fellow dealer from the East that the 
business itself was being forgotten in the rush. 
The story of Kingsville and of Kleberg County 
during the last dozen years if it were adequately 
told would make an amazing account of com- 
munity development; a development that has 
been carried on with the enthusiasm of a young 
community, with an eye to the true source of 
individual wealth and with a genuine and 
friendly interest in all the people who make up 
the big neighborhood which centers about 
Kingsville. So while Mr. Flato takes a world 


of care in handling his lumber yard and his 








mercantile business he is likely to talk to the 
visitor about other things; about the community 
club which has very nice rooms over his store, 
about the very successful efforts to encourage 
dairying and to establish it on a sound basis, 
about the development of citrus crops, about 
irrigation projects or the young oil boom or 
the schools or a score of other things which 
make for social betterment or neighborhood 
prosperity. And in doing this he is expressing 
his natural kindliness and liking for people 
and he is also building in the soundest and 
wisest way for his own business future. This 
county needs people, and those who are already 
located in or near Kingsville realize they must 
work together. They must make it a truly de- 
sirable place in which to live in order to at- 
tract the right kind of newcomers and to make 
the best of their own businesses. 

It is difficult to know where to begin with 
this story. Perhaps the best way will be to re- 
view a few facts needed to set the perspective 
and then to tell some of the experiences that 
occurred to me during the day I spent in and 
near Kingsville. 


County Has Romantic Pioneer History 


The names of the town and county are sig- 
nificant of its development. Capt. Richard 
King carved out his great ranch in this section 
in the days when frontiering was at its roughest. 
I am told that the captain used to travel in 
his own stage with guards and that this old 
vehicle is still in existence and shows the marks 
of many bullets. It was a hard life and a 
rough one, and only the strong came thru. 
This big ranch of more than a million acres 
was largely devoted to the production of beef 
cattle and horses. The cattle ranchers knew 
and cared for no other business. In many sec- 
tions of Texas they still care for no other and 
either actively or passively resist the coming 
in of farmers. After Capt. King’s death the 
management of the ranch was given over to his 
son-in-law, Robert J. Kleberg. Mr. Kleberg 
is a cattle man, too, and confessed that he 
thought to sell range land to farmers for tillage 
was to defraud the farmers. But when he 
learned that crops could be raised successfully 
he lent himself and the immense power of the 
big ranch to the agricultural development of 
the county. This, without doubt, is the fact 
which accounts for the rapid development of 
Kleberg County. 

Mr. Flato tells me that when he came to 
town sixteen years ago he came by stage coach 
and that there were only about two hundred 
white people in the entire county. A railroad 
has since been built, the white population has 
been multiplied by fifty or more, a pretty town 
with handsome and permanent building blocks 
has been erected, and a sound basis for agri- 
cultural suecess has been laid. In 1904 when 
the railroad was built thru from Corpus Christi 
to Brownsville, a distance of about one hundred 
and fifty miles, it is said there was not a farm 
nor a hotel in all this big territory. Four or 
five ranches included it all. 


Cattlemen Now Use Scientific Methods 

Probably nothing is more indicative of the 
change from the old to the new than the change 
that is taking place in the cattle business of 
Kleberg County. The King ranch still pro- 
duces huge quantities of beef cattle. The herd 
probably amounts to one hundred thousand 
head. In the hall of the palatial ranch house 
Mr. Kleberg showed me the mounted head of a 
longhorn steer. The spread of horns on this 
creature must have been six feet. Such a beast 
weighed six hundred to eight hundred pounds 
when fully grown, could run like a horse and 
could eat all the grass in the world without get- 
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ting fat. As for milking a cow of the species, 


it simply wasn’t done. A cowboy would have 
taken more kindly to the suggestion that he 
put on ballet skirts night and morning and do 
a toe dance. Mr. Roosevelt mentions in his 
autobiography the condensed milk that was 
used on the ranches in the Northwest and re- 
marks that chasing a wild cow on horseback 
for a couple of miles, roping her, tying her 
and turning her upside down for the purpose 
of milking her produced a certain amount of 
sport of a kind but very little milk. But in 
Kleberg County all that is changed. The old 
longhorn has given place to the Hereford as a 
beef animal, and the Jersey has come in to fur- 
nish milk. This county is getting to be noted 
for its dairy products. A codperative creamery 
was organized in 1913, and this creamery has a 
daily capacity of one thousand pounds of but- 
ter and five hundred gallons of ice cream. The 
Kleberg County Dairy Association is a very 
lively affair. It purchases concentrated feeds 
in earlots, and it encourages cow testing and 
the raising of the herd standards. 

Mr. Kleberg is taking a great amount of in- 
terest in dairy development, and he has a herd 
of some three hundred Jerseys that would 
knock your eye out. They are all either im- 
ported from the Isle of Jersey or are the off- 
spring of imported animals. He pointed out 
cow after cow with records for butter fat pretty 
close up to the 
world record. He 
showed me one 
heifer sired by a 
bull that sold for 
$65,000. This is 
Mr. Kleberg’s way 
of raising the qual- 
ity of the dairy 
herds of the coun- 
ty. It was a pleas- 
ure to walk among 
these gentle, mild 
eyed cattle. From 
the youngest calf 
to the oldest cow 
not one showed the 
slightest sign of 
fear. They would 
stand quietly while 
you approached to 
pet them, or they 
would come up to 
you of their own 
accord. This, Mr. 
Kleberg said, was 
the work of the 
ehief herdsman. 
None of his charges 
knows what it 
means to be struck 
or even to be spoken harshly to. Some change 
from the chasing, roping and turning upside 
down by the old time cowpunchers. 


Dairymen Plan Intensive Development 


In order to make this a still greater center 
for dairy products, the Kleberg County Dairy 
Association has endorsed a project submitted 
by Marcus Phillips, secretary of the county 
commercial club, and G. R. Thomas, county 
agent. The object of this plan, which will be 
set forth in a moment in the association’s own 
words, is to attract more dairymen and so far 
as possible to make their success certain. 
Greater volume of dairy products will make for 
better and surer markets, and the greater the 
development of the county the more every man 
in the county will benefit. Following is the 
statement of the plan: 

First: The land owner should set aside cer- 
tain tracts of land for a limited period of time 
for the colonization of dairymen thru adver- 
tising or authorized agents. 

Second: Eighty acres of land is recom- 
mended as the minimum acreage for the estab- 
lishment of a suecessful dairy. 

The land should be divided so far 








lhird: 
as practicable into units of forty acres each, 
nd each purchaser should acquire one or more 
of such units. 

Fourth: One well, which requires a depth 
ot from 600 to 900 feet, cased from top to 


bottom, including a windmill if it does not 
flow, and a reservoir, estimated to cost about 
$1,500, should be put down to serve four ad- 
joining units, or a total of about 160 acres. 

Fifth: As special inducement the purchaser 
should not be required to pay any of the prin- 
cipal of the cost of the land for the first three 
years, but to pay the seller in monthly instal- 
ments enough to cover the interest. 


Try to Assure Success of Settlers 


Sixth: Purchaser should be required to have 
all land cleared, put down at least two under- 
ground approved type silos, either one of which 
will have tonnage capacity to feed thirty pounds 
daily per each head of dairy cattle on the farm 
during their milking period in one year’s time; 
the other silo to be kept filled for emergency 
use. Purchaser should also be required to pro- 
vide a one-fourth interest in a well for each 
said unit. Purchaser should also be required 
to fence property and build such residence as 
would meet the requirements of his family, and 
if financially able he should also provide a barn 
for the cattle. Purchaser should also be re- 
quired to maintain a herd of not less than ten 
head of annually producing registered or high 
grade dairy cows for each said unit. 

Seventh: In order to show good faith, the 
purchaser should be required to make a deposit 
or deposits at time of purchase, and from time 





wheat, feterita or other non-saccharine sorghum 
grains, one-fourth of the land in hay and graz- 
ing crops and one-fourth should be reserved 
by the purchaser to plant in cotton, melons, 
truck or such other crops as he may deem profit- 
able. This requirement as all others to cease 
to be in effect as soon as the agreed improve- 
ments are made and the land has been fully 
paid for. 


Population Must Precede Merchandising 


The Realm has given this space to the Kle- 
berg County plan because it is a good example 
of a new country’s efforts to build for quick 
and lasting prosperity. It is a practical appli- 
cation of the ‘‘ All for one, and one for all’? 
slogan. If from the plan as outlined here it 
seems that the purchaser is hedged about by 
a good many requirements it must be remem- 
bered that the present land owners as well as 
the purchasers have to be interested in the 
plan; and if the owners are to grant liberal 
terms they must be secured in some way; and 
the best security is to lay down lines of proved 
value in the handling of the land. 

We also have given space to it because the 
getting of population of the right kind is one 
of the biggest and most pressing problems in 
the business development of this county. Mer- 
chandise can not be sold unless there are peo- 
ple to buy it. While Kingsville has five or six 

thousand people, 
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Home of Charles H. Flato, jr., Kingsville, Ter. 


to time as agreed upon, to be placed in escrow 
and serve as a guaranty that such improve- 
ments as agreed upon will be made; and in 
case of default of the purchaser to make said 
improvements the escrow money at the option 
of the seller may be invested in improvements 
on the land in the order of the following list, 
until all the improvements contracted for are 
made or until the escrow money has been ex- 
hausted for this purpose: 

(a) Completing two silos of sixty tons each, 
or an equal proportion thereto for each unit 
purchased. 

(b) Clearing the land. 

(ec) Drilling and completing a well, or a 
one-fourth interest in a well for each unit. 

(d) Fencing property. 

(e) Building residence. 

(f) Building barn. 

Eighth: Seller should have the right to can- 
cel sales contract if for any reason improve- 
ments are not made in good faith within a 
specified time; and after deed has been deliv- 
ered seller should have the usual right to fore- 
close on the property for the non-payment of 
interest or principal due, as provided in the 
deed. 

Ninth: The purchaser should be required to 
cultivate at least one-fourth of land in crops 
suitable for silage, one-fourth in grain crops 
such as corn, milo maize, Kafir corn, Egyptian 
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one of the most at- 
tractive hotels in 
this corner of the 
State, a large num- 
ber of fine build- 
ings, projected 
paved roads and a 
lot of other things, 
still the population 
is sparse. It could 
hardly be other- 
wise. Beginning 
with no population 
and without the 
irresistible lure of 
oil, until just re- 
eently, and without 
the big attraction 
of irrigation water 
that would make 
the county a vast 
vegetable garden 
just as irrigation 
Sea has done farther 
Fn Se south in the Rio 
“be Grande valley, the 
eounty could not 
expect a great rush 
of _ settlers. As 
you drive out over 
the country roads you see modest and attractive 
little farm homes, but they are not so very elose 
together. The soil is just as good, in fact it 
is the same kind, as the soil the cabbage farm- 
ers are getting their immense returns from in 
the valley. But much of it is still covered with 
scrubby mesquite and prickly pear. Once this 
is cleared and dairying begun there is practical 
certainty of steady profits and steadily rising 
values. But it takes time to get these facts 
across to the right people. When they have 
been brought in and got going then the Kings- 
ville merchants can give a larger percentage 
of their time to pure merchandising problems, 
as those things are commonly understood. 


Oil Field Development Is Probable 

The oil bug is abroad in these parts, too. 
When I called at Mr. Flato’s store he and 
Mr. Kleberg were just ready to go out to a 
well which a local company is putting down. 
This company has already put down one well 
and has got a vast flow of gas said to be of 
high quality. This in itself is of immense im- 
portance to the town. It will eventually be 
piped into town and used for cooking and heat- 
ing and power. Just at present, or rather at 





the time of my visit, it was being used to gen- 
erate steam with which to bore the second well. 
The pressure on the head of the gas well is so 
heavy the engineer laid a pipe out into the 
bushes and is letting part of the gas blow; a 
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sad waste, but it can’t be avoided. A short 
time before my visit the seeond well staged a 
gas blowout that painted all the countryside 
with gray mud and slammed things around with 
considerable violence. Some man had the pres- 
ence of mind to cut off the burners under the 
boiler and thus prevented a general incinera- 
tion. When things quieted down and the crew 
collected from out of the surrounding bushes 
there was still some gas escaping, so the en- 
gineer hitched the pipe from the gas well di- 
rectly to the steam cylinder of his engine and 
operated the machinery with gas pressure. 

Quite likely before this stuff gets into type, 
oil will have been found. In that case the im- 
mediate future course of Kingsville will have 
been determined; for oil is a ruthless driver, 
and it shapes things to its own will. But oil 
fields are pumped out in the course of time; 
while agriculture goes on. So whatever the oil 
does or does not do to the county, the wisdom 
of agricultural development is true wisdom. 


Runs Lumber Yard and Department Store 

The Kingsville Lumber Co., of which Mr. 
Flato is the directing genius, is more than a 
lumber company. Lumber is a single depart- 
ment of the business. The big shed is a model 
in its class, and the way lumber is cared for 
in it is beyond praise. Mr. Flato tells me that 
when he took inventory at the first of the year 
there was less than $10 worth of spoiled stock 
in the yard. Building is going on pretty satis- 
factorily. There is the usual shortage of houses 
in the city, and efforts are being made to meet 
this shortage. The lumber yard is only a short 
distance from the big department store which 
the company operates on the main street of the 
city. This store has a big hardware and sad- 
dlery department, the latter being a new de- 
parture. Mr. Flato showed me a saddle valued 
at $1,250, mounted in silver and set with 
precious stones. I asked him aghast if the 
cowboys bought such things, and he said this 
one was kept for use in parades and for other 
advertising uses. The cowboy contents him- 
self with paying about $100 or perhaps a little 
more for his saddle. There is an extensive dry- 
goods department, and the manager showed me 
big modern showeases full of frocks ranging 
around $100 in price. I mention this to indi- 
cate that altho this is a new county the ladies 
don’t wear calico and buckskin as their Sunday 
best. They wear just what the sisters in Chi- 
cago and Seattle and New York wear. There 
is also a self-serve grocery department, and 
perhaps some other departments I’ve over- 
looked. 

A Hunters’ Paradise Near the City 

This county offers a good deal to the man 
who likes to shoot and fish. It is but eighteen 
miles from Kingsville to the Gulf of Mexico, 
and a few miles south of the city is a hunters’ 
paradise—waterfowl by the million, wild tur- 
key, deer and so on. One of the men from the 
store, I don’t know whether it was Mr. Flato 
or not, went on a turkey shoot not a great 
while ago and bagged a wild gobbler that 
weighed twenty-four pounds. 

This recalls a joke on me. When we drove 
from the palatial ranch house on the King ranch 
out to the dairy barn, a couple of boys who had 
been driving a runabout around the drives put 
their car up and got into the big machine to 
go along. They were tanned and husky young 
Texans with nothing much to say but with self 
reliance in every movement. We drove thru 
a field where Mr. Kleberg said he had often 
shot deer; and I remarked, fatuously enough, 
that I’d never seen a deer out in the wild. One 
of the lads turned and bent a slow, appraising 
look at me. He said nothing in words, but his 
expression remarked as plainly as words: 
‘<Well, what sort of a bird are you, and where 
have you lived all your life? Never seen a 
deer! Can you beat it?’’ All of which indi- 
cates, among other things, that boys in Kleberg 
County, Texas, have opportunities that not all 
boys are blessed with. 





TIMBERS upon which piles of lumber are to be 
placed should be treated with creosote before 
lumber is piled on them. 
chance of attack by fungi. 


This decreases the 


Kitchen Ventilators Will Sell Well 


How many times has the average retailer 
heard his wife or some woman complain of 
the odors originated in cooking? How often 
has he been impressed with the desirability of 
eliminating cgoking odors? 

It is a very easy matter to remove odors 
from the kitchen and along with the odors 
much of the surplus heat. Every lumberman 
has seen a planing mill and noted how the 
sawdust and shavings from planers are sucked 
up by a fan and blown to some central place. 
A small blower, or ventilating system, similar 
to this will take out all of the kitchen odors. 
Such blowers are easy to install in an old 
house, but of course are easier to put into a 
new house. Suggest a kitchen ventilating 
system to the next woman who asks about the 
construction of a house and see how readily 
she seizes upon the idea. Such ventilators 
will make an excellent side line for retail 
lumbermen. 





Reason for Building Now 
MIDDLETOWN, N. Y., June 22.—The H. D. 
Gould Co., of this city, is conducting a cam- 
paign to stimulate home building and in this 
connection is doing some unique advertising 


Rules for Lumber Salesmen 


On page 67 of the May 29 issue of the 
AMERICAN LUMBERMAN seven rules for lumber 
buyers, issued by the Southern Pine Associa- 
tion, were printed. Findley M. Torrence, 
secretary of the Ohio Association of Retail 
Lumber Dealers, was asked by the AMERICAN 
LUMBERMAN to draw up some rules for lum- 
ber salesmen with the idea that a closer under- 
standing of the problem of buyers by sales- 
men and vice versa is always desirable. In 
speaking of the rules for lumber salesmen 
Mr. Torrence said that he hesitated about 
drawing them up ‘‘for the reason that it has 
been my experience that the lumber salesman 
for the most part is less in need of such in- 
structions than the lumber buyer. It has been 
my experience that a great many lumber 
dealers have one kind of courtesy for their 
customers and another for the salesmen who 
supply them with material for those cus- 
tomers. Sometimes it seems to me that the 
salesmen themselves put a premium on this 
rudeness by giving their best attention and 
service to these so called close buyers who 
drive a hard bargain and treat the salesmen 
as if they were not engaged in a legitimate 
and dignified vocation. With this explana- 
tion and the request that 








terials will fall. 


than you have been paying? 


BUILD NOW! 


terials. 


10 Railroad Avenue 








What Do They Say? 


Why, some people claim that the prices of Building Ma- 1. Be brief. If the 
MR. MAN, DO YOU REALIZE 


if you are compelled to rent a home for the next five years he 
that, at the most conservative estimate, you will undoubt- 
edly have to pay at least an average of $10 a month more 


The lumber in the average house today represents about 
30 percent of the cost. In a $5,000 house this would be 
$1,700. 80 percent of the cost of this lumber is LABOR 
— ica gh chat With a ae increase = 
ransportation charges o percent, is there anyone who that ‘‘ " 
can show convincingly how lumber prices, at the end of t slick salesman 
five years, can possibly decrease sufficiently to equal the 
additional rent which you will pay during that period. 


BE WISE! SAVE MONEY FOR YOURSELF! tion. 


And, at the same time, enjoy the constant pleasure of 
ownership in YOUR OWN HOME. Come and see us. Let 
us help you with suggestions and in the selection of ma- 


H. D. Gould Company 


my suggestions may not 
be thought. presumptu- 
ous I have compiled 
the following sugges- 
tions: 


proprietor of the firm 
has any time to visit 
probably would 
rather do it away from 
the office than during 
business hours. 


2. Be honest. Do 
not flatter yourself 


ship’’ consists in suc- 
cessful misrepresenta- 


3. Endeavor to en- 
courage the dealers 
you call on to look 
upon you in the light 
of their professional 
buying counsel. This 
will be a tremendous 
asset and it is worth 
making sacrifices for. 


4. Refuse to be an 


Middletown, N. Y. 











which presents the desirability of immediate 
construction from a new angle. <A recent ad- 
vertisement of the company, for example, is 
herewith shown because it illustrates very 
clearly one reason why building should be un- 
dertaken now. 





A Retailer’s Terms of Sale 


BALLSTON Spa, N. Y., June 21.—The Streever 
Lumber Co., of this place, makes the follow- 
ing terms of sale to its trade: 

‘‘This account is payable net at your con- 
venience between eleven and thirty days from 
above date; or 2 percent discount if account 
is over $10 and remittance reaches our office 
within ten days. All past due invoices bear 
6 percent interest from date.’’ 

The above terms of sale are put on each in- 
voice by means of a rubber stamp. In draw- 
ing up the terms care was taken so to word 
them that the customer could not take of- 
fense, but would get the idea very clearly. 
Invoices for retail business are rendered at 
the end of each month. If the customer owes 
a balance from the previous month this bal- 
ance is rendered on a separate statement from 
the invoice and on the top of this statement is 
printed ‘‘This represents your account now 
past due.’’ The company has found that this 
practice eliminates the possibility of a cus- 
tomer trying to take a discount to which he 
is not entitled and at the same time drives 
home the thought that the account is over- 
due. 





errand boy. The ship- 
per employing you is buying your talent and 
the personal following and confidence which 
your methods of doing business have built up. 
If your house will not look upon you as a 
responsible representative of the firm, em- 
powered to transact business, and will not 
stand ready to back up your judgment even 
when it eritails losses, resign and connect 
with some firm that will. 

5. If you ever leave a customer with a 
feeling of mild contempt because you suc- 
ceeded in ‘‘putting it over’’ where it would 
have been against your judgment to do as he 
did had you been in his place, bear in mind 
that your attitude is not conducive to con- 
tinued confidence. 

6. If your house has difficulty with a 
customer be sure to present the same attitude 
to the customer regarding the transaction 
that you do to the house. It is not necessary 
always to agree with a customer in order to 
maintain his respect and patronage. 





THE KEYSTONE Manufacturing Co., of Elkins, 
W. Va., manufacturing boxes for tin plate, made 
a record shipment to Pittsburgh by special train. 
Owing to existing embargoes the company has 
been unable to make shipments of its various 
products, but by special arrangement with one 
of its customers it prepared for shipment thirty 
cars of boxes, which were moved from Elkins to 
Pittsburgh by special train. The shipment con- 
— of about a half million feet of hardwood 

umber. 
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Arbitration of Trade Disputes Is Forward Step 
in Promoting Good Will in the Lumber Industry 


Arbitration is a word that has been used so 
often and in so many relations that it should be 
unnecessary to define either the word or the 
practice as applied to the settlement of dis- 
putes, whether they be between nations, between 
labor and capital or between individual business 
men. Nearly everybody will admit that it is 
better to arbitrate than to go to court, to en- 
gage in war or to go on strike. A great many 
business men have come to see the advantages 
of arbitration as a means of settling trade dis- 
putes between persons engaged in similar lines 
of business; and because they have reached this 
decision on their own account they have used 
their influence to bring about concerted action 
in their trades to make the practice of arbitra- 
tion general and its methods uniform. 

Arbitration Defined 


Arbitration is not a new method of settling 
disputes; it has almost the same antiquity and 
prestige that attaches to the law or to the 
courts. In Reeves ‘‘History of the English 
Law’’ an account is given of the old Court of 
Pie-Poudre, or ‘‘Dusty-Footed Court,’’ an im- 
promptu tribunal of laymen set up at fairs and 
markets to settle disputes between buyers and 
sellers on the spot. This court in its origins has 
been traced back to Saxon times. Indeed other 
writers find traces of similar courts in Biblical 
times among the Hebrews. 

Essentially, an arbitration award is merely 
a decision made by laymen in a case that might 
be decided by a court if the persons in con- 
troversy chose to go to law; and the custom of 
settling disputes in this way probably arose 
from the fact that experience showed that most 
such controversies related to matters of fact 
and not of law, were technical in their nature 
and required on the part of arbitrators a knowl- 
edge of the trade rather than of the law. More- 
over, such controversies ordinarily would arise, 
in times past at least, under circumstances that 
made easy the calling in of technical experts in 
whose opinions both disputants had confidence. 


Development of the Practice 


It appears that the practice of arbitrating, in 
England especially, grew at such a rate as to 
threaten the patronage of the courts and con- 
sequently led to opposition from them. How- 
ever, the needs of business could not wait on the 
wishes of the courts, and laws soon were enacted 
to provide for arbitration, tho with some limi- 
tations that hindered its proper growth. One 
defect in the law of arbitration that persisted 
until very recent times was the revocability of 
the arbitrator’s authority; and about the most 
important changes made in the law were those 
providing that ‘‘a submission, unless a contrary 
intention is expressed therein, shall be irrevoc- 
able, except by leave of the court or the judge, 
and shall have the same effect as if it had been 
made by order of court.’’ 

Another defect in the law and practice of 
arbitration that long persisted was the custom 
of allowing the arbitrator to decide questions of 
both law and fact. Now, however, the law in 
some States permits the arbitrator at any stage 
of the proceedings to submit to a court any 
legal point for decision. In fact, he may make 
his decision on the questions of fact only and 
leave the decision or award on questions of 
law to the court. 

Arbitration as utilized in modern times owes 
most of its growth and development to the activ- 
ities of trade organizations. The lumber in- 
dustry has made some progress in the use of 
arbitration, but boards of trade, chambers of 
commerce and credit men’s associations have 
been particularly active in promoting the prac- 
tice, In the lumber field the Yellow Pine 
Wholesalers’ Association, the Ohio Association 
of Retail Lumber Dealers, and the American 
Wholesale Lumber Association and perhaps 
others have already taken positive action in 
favor of arbitration of trade disputes. The 
Chicago Board of Trade is said to have em- 





ployed arbitration with entire success for fifty 
years, and practically all the grain, seed, cotton 
and coffee trades of London have long prac- 
ticed arbitration in the settlement of their dis- 
putes. In fact, there is an abundance of prece- 
edents to show that the practice of arbitration 
has been proved to be the most satisfactory 
method yet devised to adjust in a peacable 
manner disputes that arise among tradesmen. 


Advantages of Arbitration 


Some of the principal advantages of commer- 
cial arbitration are set down by the Chicago 
Association of Credit Men as follows, the pro- 
visions or terms of arbitration conforming, of 
course, to the Illinois law: 


1—It is quicker than court procedure. Your 
case never has to wait on a crowded court calen- 
dar. It can be disposed of immediately under ar- 
rangements convenient to all concerned. 

2—It is cheaper than court procedure. Many 
business disputes are readily determined without 
employing lawyers. Every step is direct and at a 
minimum of cost, just like any business undertak- 
ing. 

38—It provides an expert who has qualified for 
the case submitted by long experience in the par- 
ticular trade involved. No judge or jury can possi- 
bly understand the precise nature of many busi- 
ness deals as well as a business man of long train- 
ing in the particular trades. Instead of ignorance 
and delay and muddling on the part of untrained 
jurors, commercial arbitration affords for the first 
time an expert tribunal. 

4—It does not result in enmity between the 
parties, as does the ordinary law suit. On the con- 
trary, it permits of continuing the ordinary rela- 
tions of buyer and seller while and after the dif- 
ference is being adjudicated. . 

5—It avoids the publicity necessarily attendant 
upon court procedure which, with its holding up to 
the scrutiny of business rivals and others of trade 
and business secrets, is often ruinous to litigants. 

As already suggested, arbitration works best, 
or at any rate is more readily put into prac- 
tice when it is sponsored by an organization. 
While the movement in Chicago at first was 
promoted by the credit association and it was 
thru that organization that an amendment to 
the Illinois law was obtained, the Central Com- 
mittee to Promote Commercial Arbitration, of 
Chicago, is now doing the missionary work in 
behalf of this enlightened method of settling 
commercial disputes. 


Abstract of Illinois Law 


In some respects England has perhaps ad- 
vanced farther than has America in the use of 
arbitration, but it is thought that Illinois has 
the most enlightened law on the subject yet 
enacted. As already stated, now in Chicago 
questions of fact are settled by the arbitrator 
and questions of law are referred to a court. 
In view of the advanced position taken by 
Illinois, the law of that State, under which 
arbitrations in Chicago are conducted, will be 
of interest to lumbermen everywhere; for in 
some States at least it will be necessary or 
desirable to secure legislation on the subject of 
arbitration. The provisions of the Illinois law 
on arbitration and awards follow in abstract: 

Sec. 1—One or more arbitrators may be ap- 
pointed to hear any existing controversy; parties 
may select court that is to take jurisdiction of 
questions of law that may arise. 

Sec. 2—Contract of submission may designate the 
number of arbitrators, one or more, as the parties 
shall agree, the manner in which they may be 
appointed and vacancies filled, the time and place 
of hearing and rules for the hearing of the contro- 
versy. “The parties to such submission may in- 
clude by reference in said written submission the 
published rules of any organization or association, 
which rules shall thereby become a part of the 
contract of submission, provided that before the 
signing of said submission said rules shall have 
been approved by the court that under said sub- 
mission is authorized to take jurisdiction of said 
matter.’’ 

Sec. 3—A submission to arbitration shall, unless 
a contrary intention is expressed therein, be irrev- 
ocable, but the right to seize property on legal 


process to hold it pending the arbitration proceed- 
ings shall be preserved. 

Sec. 4—Arbitrators shall be sworn to arbitrate 
justly and may administer oaths, subpoena wit- 
nesses, subpoenas to be served by officer or other 
person. 

Sec. 5—Arbitrators may take depositions. 

Sec. 6—Court may take jurisdiction on filing 
submission and without pleadings. “The arbi- 
trators may, of their own motion and shall by 
request of a party: 

(a) At any stage of the proceedings submit any 
question of law arising in the course of the refer- 
ence for the opinion of the court stating the facts 
upon which the question arises and such opinion 
when given shall bind the arbitrators in the mak- 
ing of their award. 

(b) State their final award as to the whole or a 
part of the reference in the form of a conclusion 
of fact for the opinion of the court on the ques- 
tions of law arising and such opinion shall finally 
conclude the proceeding, except as by this act 
otherwise provided.” 

Sec. 7—‘‘The award of the arbitrators, or a 
majority of them, shall be drawn up in writing and 
signed by the arbitrators or a majority of them; 
the award shall definitely deal with all matters of 
difference in the submission requiring settlement, 
but the arbitrators may, in their discretion, make 
a partial award or awards, which shall be enforce- 
able in the same manner as the final award; upon 
the making of such award, the arbitrators shall de- 
liver a true copy thereof to each of the parties 
thereto without delay.” 

Sec. 8—Award may be filed in court within one 
year. . 

Sec. 9—‘The party filing such award may, by 
giving ten days’ notice of his intention to the op- 
posite party, and if no legal exceptions are taken 
to such award, have judgment thereon, as on the 
verdict of a jury; upon any legal exceptions taken, 
the findings of fact by the arbitrators shall be con- 
clusive; successive judgments in the same case 
may be entered on successive awards of the arbi- 
trators on the subject matter of the submission 
together with the costs of arbitration and the 
court, and execution may issue as in other cases.” 

Sec. 10—Court may compel performance of 
award. 

Sec. 11—Award may be set aside for error in 
law or for fraud, corruption, or other undue means, 
or because arbitrators misbehaved. 

Sec. 12—Award may be modified or corrected if 
award is upon matters not submitted. 

Sec. 13—Applications to set aside award must 
be made before final judgment. 

Sec. 14—Writs of error and appeals may be taken 
from any decision of the court on questions of 
law as in other cases. 

Sec. 15—‘‘The parties may, in the submission, 
agree upon the amount of compensation to be paid 
to the arbitrators and the terms of the payment 
of the same; unless so agreed, each arbitrator shall 
be allowed, for every day’s attendance to the busi- 
ness of his appointment $3.00, to be paid in the 
first instance by the party in whose favor the 
award shall be made, but to be recovered of the 
other party with the other costs of suits, if the 
award or final decision shall entitle the prevailing 
party to recover costs. Sheriffs, constables, the 
bailiff of the Municipal Court of Chicago, clerks 
and justices of the peace, shall be entitled to the 
same fees for services performed in relation to any 
arbitration, as shall be allowed by law for the like 
services in their respective courts.” 

Sec. 16—Court may compel arbitrators to pro- 
ceed to hearing and make report without unneces- 
sary delay. 

Sec. 17—The word “court” used in the Act means 
the court named in submission, or if no court be 
named, any court having jurisdiction. 

“‘Submission’ means a written agreement to 
submit differences to arbitration, whether such 
differences be in whole or in part in suit or not in 


suit.” 
Introducing the Practice 


It has already been shown that the most satis- 
factory method of introducing the practice of 
arbitration is thru official acts of associations, 
which ordinarily make submission to arbitra- 
tion a condition of membership. The central 
committee already referred to has prepared the 
following resolution as a guide for associations 
desirous of adopting the practice: 
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Resolved, That this association establish a com- 
mittee on arbitration with power to supervise ar- 
bitrations between the members and between mem- 
bers and other persons, to promulgate a list of 
arbitrators, to codperate with the Central Com- 
mittee to Promote Commercial Arbitration, and 
to adopt rules of arbitration; the first members of 
the arbitration committee are.........ceeeeee- per 
Chairman, and ........ ene OR a aes 
(Insert four names). . 

The secretary is hereby directed to notify the 
Central Committee of this action at the earliest 
possible date. 

In Chicago the steps taken by the committee 
to secure the assent of the court to its rules for 
conducting arbitrations were to draw up the 
rules for the guidance of members of an asso- 
ciation proposing to adopt arbitration as a 
means of settling trade disputes and then pre- 
sent them with a petition to the court asking 
that a ruling be made, the court sanctioning 
the rules. This Chief Justice Harry Olson did, 
and also he assigned to the cases of arbitration 
a special judge; the court being now known as 
a trade court. The chief justice is in fact 
heartily in favor of arbitration and he has on 
frequent occasions spoken in favor of it; his 
most recent address being that before the Amer- 
ican Wholesale Lumber Association, in Chi- 
cago May 22. The rules adopted by the Chi- 
cago Association of Commerce follow: 


1—A party desiring to submit any controversy 
to arbitration may apply to the general arbitra- 
tion committee of this association for its services. 


2—The committee shall cojperate with parties to 
arbitration in obtaining the appointment of arbitra- 
tors, and shall mail or deliver notice of such ap- 
pointment to the parties interested. Said com- 
mittee shall also mail or deliver notices of all 
meetings and hearings in the arbitration, at least 
three days in advance to the arbitrators, parties, 
witnesses, and others entitled to attend. 

38—In case of any question concerning the in- 
terpretation of these rules, the decision of the com- 
mittee shall be conclusive in cases pending before 
said arbitration committee or arbitrators. 

4—If no other mode of references is provided, 
the reference shall be to one arbitrator, but the 
parties may agree otherwise in writing. 

5—The appointment of an arbitrator shall be 
made in writing, signed by the party appointing, 
and filed with said committee in case its services 
have been called for, together with any proof of 
power to appoint. 

6—If either party fails to appoint an arbitrator, 
either originally or to fill the vacancy caused by 
the refusal, incapacity, or death of an appointee, 
or if the parties or two arbitrators fail to concur 
in the appointment of a third arbitrator, either 
originally or to fill the vacancy caused by the re- 
fusal, incapacity, or death of an appointee, any 
party may serve the other parties or the arbitra- 
tors, as the case may be, with a written notice to 
appoint (or concur in the appointment of) an ar- 
bitrator. 

If the appointment is not made within seven 
business days after the service of the notice, said 
committee may, on application by any party in in- 
terest, appoint an arbitrator, who shall have the 
like powers to act in the reference, and make an 
award as if he had been appointed by consent of all 
parties. 

7—No person who has any financial or fiduciary 
interest in any of the parties to an arbitration, 
or in the subject matter of the arbitration, shall be 
eligible to be an arbitrator therein. 

8—tThe arbitrators when appointed shall fix a 
time for hearing, of which notice shall be sent to 
all parties. Arbitration hearings shall be con- 
sidered private, and no person shall be admitted 
without the consent of the parties, except the 
parties, their legal advisers, and witnesses, and 
no statement shall be given out to the press with- 
out the consent of both parties. 

9—No hearing shall proceed in the absence of 
any arbitrator. 

10—If either party intends to be represented by 
counsel at any hearing, he shall give the adverse 
party at least three days’ notice of his intention. 

11—The arbitrators shall make their award 
within one month after entering on the reference, 
unless within that time they give written notice to 
all parties naming an extension of time for making 
the award. 

12—The amount of fees shall be fixed and al- 
lowed as provided in this rule, except as may be 
otherwise specified in the submission, as follows: 
(a) The fees and compensation of all persons 
connected with the arbitration shall be at the 
rates allowed in courts of record unless other- 
wise agreed upon. (b) Stenographic services shall 





be in each case only at the rate and to the extent 
agreed upon by the parties. 

The arbitrator, or a secretary at headquarters of 
the Chicago Association of Commerce, assigned to 
the general arbitration committee, shall, before pro- 
ceeding, deliver a copy of this rule to each party. 

13—The liability for payment of costs of the 
reference and award shall be completely in the 
discretion of the arbitrators, who may direct by 
whom, and to whom, and in what manner, those 
costs or any part thereof shall be paid. 

14—In deciding as to liability for costs the ar- 
bitrators shall take into consideration the corre- 
spondence between the parties relating to the dis- 
pute, and their respective efforts to arrive at a 
fair settlement. 


Form of Submitting 


As a form of submitting a case to arbitra- 
tion the Central Committee recommends the 
following: 

Know all men by these presents, that, whereas 
a controversy exists between us, the undersigned 
parties to this instrument, which briefly stated is as 
follows: 

That we, the undersigned, do hereby submit the 
said matter of controversy to arbitration, under the 
laws of the State of Illinois and the rules of the 
Central Committee to Promote Commercial Arbitra- 
tion, of Chicago, Ill., which are hereby incorporated 
in this submission? 

In witness whereoff, the parties hereto have here- 


ow ke Ye ee eee ey ee | 


unto set their hands and seals this..... vaeee hehe 

GBT Gh och ticwna dennis none her. ate 
ar err ren (Seal) 
sSetis porate ae ezecha ia wince omiere (Seal) 


It is practicable and customary also where 
the controversy arises between persons not be- 
longing to an organization that enforces arbi- 
tration upon its membership, or when one of the 
parties is not a member of such an organiza- 
tion, to insert a provision in the contract of sale 





What is held to be the largest spruce 
log is now on exhibition in the North- 
western Lumber Co.’s yard at Hoquiam, 
Wash. It is rated as a No. 2 specimen 
by scalers, is twelve feet six inches in 
diameter at the butt, twenty-eight feet 
long and contains 19,600 feet of lumber. 











or other transaction a clause making an agree- 
ment to arbitrate a part of the contract. The 
committee recommends the following as a desir- 
able form for such a stipulation: 

All disputes at any time arising under, out of, 
in relation to, or in connection with this contract, 
or its construction or fulfillment, which the parties 
in interest may be unable to settle between them- 
selves, shall be referred to arbitration under the 
laws of the State of Illinois and the rules of the 
Central Committee to Promote Commercial Ar- 
bitration, of Chicago, Ill., which are hereby incor- 
porated in this contract. 

On the whole arbitration in the realm of busi- 
ness is a means of forestalling legal warfare, 
which is not only expensive, but causes enmities 
that persist for months or years. It comes as 
near as is humanly possible to promoting jus- 
tice and friendship between members of the 
trade. In these days when every enlightened 
citizen is looking for a means of preventing 
conflicts between nations as well as between 
labor and capital, arbitration would appear to 
be an appropriate step to be taken by business 
men and business organizations to settle con- 
troversies that arise in the course of trade. 





LUMBERMAN SAILS FOR EUROPE 


BaALTIMoRE, Mp., June 22.—D. D. Hartlove, 
head of the wholesale hardwood and exporting 
firm of Price & Heald, Baltimore, Md., with 
yard and offices at Locust Point, sailed this 
week from Boston on the Steamship Fort Vic- 
toria for London to make a six weeks’ tour of 
foreign lumber ports. Mr. Hartlove will visit 
London, Liverpool, Bristol, Glasgow and other 
important centers in the United Kingdom, and 
will later cross over to the continent, making 
stops at Antwerp, Rotterdam, Amsterdam and 
Paris. 


HOW SOME LIVE RETAILERS ATTRACT TRADE 


(Concluded from Front Page) 


The following week they ran a similar ad, 
calling attention to the prize essay appearing 
on the reading pages of the same paper. 


ScREENS AND SCREEN PoRCHES 


Instead of generalizing in one’s lumber ad. 
vertising it is well to get down to brass tacks 
occasionally, and specialize on a particular com- 
modity. Summer time is fly time, and by con- 
centrating on the advantage of screens and 
screened porches ‘considerable additional sales 
ean be achieved. 

The Fox-McNulty Lumber Co., Redwood City, 
Calif., was an enterprising firm that thus took 
advantage of the season, its entire ad being de- 
voted to screening: i 


Srock S1z—E WINDOW SCREENS 


We can furnish window screens for 
all size windows. Full screens and 
half sliding screens, made of 14-mesh 
galvanized wire. Frames % inch 
thick, 2-inch stiles and 3-inch bottom 
rails. 

We can furnish 

ScreEEN Doors 
in all sizes to fit ordinary door frames. 
Made of galvanized wire with panels 
below. Send for prices and place 
your order now. 


Fox-McNu.ty LuMBER Co. 


A very ingenious plan was adopted by the 
Baldwin Park Lumber Yard, Baldwin Park, 
Calif. Early in the season it sent out to a 
selected list of townsmen and country people 
a very convenient fly swatter. With it was a 
short letter: 

Dear Sir: 

We take pleasure in offering you a 
very handy fly swatter, of which you 
will doubtless be able to make good 
use during the next few months. 

Your labors in this respect will be 
greatly lessened if you have your house 
completely screened—while you will 
add ‘‘heaps of pleasure’’ if you have 
a screened veranda or sleeping porch. 

We carry a full line of screening, 
and all the materials for constructing 
a porch or sleeping room. Come in 
and see us regarding materials or 
prices, or ’phone us and we will send 
a representative to consult with you on 
your own premises. 

Better do it Now, before the flies 
get the start of you. 

BALDWIN ParK LUMBER YARD 


One window of its office was heaped high 
with these fly swatters, on each of which «ap- 
peared its name and address and ‘‘ Headquar- 
ters for reliable screens.’’ In the midst was 
a big card: ‘‘Come in and get one of these 
dandy fly swatters rrEE.’’ Altho it did not 
require them, it tried to secure the name and 
address of each person who asked for a fly 
swatter, and if it did not receive an order for 
screening within ten days, a letter was written 
along lines similar to those sent out with the 
presentation screens, suggesting the advisabil- 
ity of screening the house. If this did not bring 
results a representative was sent to call upon 
prospects, and in this way definite advice was 
secured as to whether they were in the market 
for materials. In addition to its personal 
canvass it kept the fact of screens constantly 
before the general public for a period of six 
weeks in the early summer by means of its news- 
paper advertisement: 


For THOosE Hot SuMMeER Days 


Why not build a cool and comfort- 
able screen porch, or enlarge your pres- 
ent porch? 

Don’t wait until the middle of Sep- 
tember to build it. Start Now and en- 
joy the full benefits of it during the 
hot summer months. 

DO IT NOW. 
BALDWIN ParK LUMBER YARD 
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ANTS NOT IN OAK FLOORING WHEN LAID 


The two letters which follow deal with a case 
in Indiana where an oak floor was damaged 
by white ants. It appears that the owner of 
the house suspected that the insects were car- 
ried into the building with or in new oak floor- 
ing recently laid, and the investigation deals 
with the matter. The first letter was written 
by W. L. Claffey, of the Oak Flooring Manu- 
facturers’ Association, Chicago, to the W. M. 
Ritter Lumber Co., Columbus, Ohio, the manu- 
facturer of the flooring in question, and the 
secoud letter was by T. E. Snyder, of the bureau 
of entomology, Department of Agriculture, 
Washington, D. C. 

Mr. Claffey’s letter dated June 17, 1920, to 
the W. M. Ritter Lumber Co., follows: 

Pursuant to your request of June 11 to investi- 


gate the origin of white ants that are damaging 
Mr. Brown’s oak floors at Kokomo, Ind., I was in 


Kokomo on June 15 and returned yesterday. I 
am pleased to give you the result of my findings 
and opinion, as follows: 


As soon as I arrived there I got in touch with 
Mr. Pinnell, the dealer, and he and I went to Mr. 
Brown’s house. Mr. Brown joined us shortly after 
we arrived there. First, my attention was called 
to the damage that the white ants are doing in a 
bedroom on the side next to the living room. The 
living room is the place where the white ants dam- 
aged the oak floors to such extent that they were 
torn up and replaced by new oak floors. We then 
went to the basement and I found a hemlock 
sleeper directly under the living room that was 
infested by white ants. A subfloor of southern 
pine, flat grain, which was used directly over the 
sleepers and under the oak floors, had no evidence 
of being damaged by these ants. 

Only about half of the house has a basement. 
The space directly under the living room has no 
cellar and the soil is about 2 to 3 feet from the 
floors. This space directly under the living room 
is dark, warm and moist, making it an ideal place 
for the white ants to breed and carry on their 
destructive work. Near the mouth of the manhole 
within this space was a pile of old lumber, and 
judging from its mellow appearance it must have 
been in service for many years on a barn or on a 


fence. This old lumber pile, I understand, has been 
in this space ever since the house was erected, or 
for the last ten years. These old boards, as well 
as a small partition of the same kind of old lumber 
in the coal bin, have evidence of damage by white 
ants, or termites. However, they did not do 
much damage to this old lumber, but evidently 
found newer lumber to work on, which contained 
more nutrition. 

I did not go in the space under the living room, 
but Mr. Pinnell did. He claims he saw no evidence 
of any damage to the subfloor or sleepers, but I am 
very sure that the searchlight which he had was 
not strong enough to show up the characteristic 
mud marks that white ants generally use to keep 
their working channels dark. 

Mr. Brown contends that if white ants were in 
the house or in any part of the building during 
the last ten years, they would have done more dam- 
age than already shown, and is inclined to believe 
that the white ants were in the oak flooring when 
it was laid about a year and a half ago. 

The fact that the white ants did no damage 
to the southern pine subfloors is no proof that 
they originated in the oak floors. White ants will 
not always infest southern pine, which contains 
rosin, when oak or hemlock are nearby. These 
ants worked into the oak floors between the subfloors 
and under the hollow backing of the oak floors. 
While no definite evidence can be traced as to the 
origin of the white ants, I am inclined to believe 
that they originated from the soil, probably from 
an old stump, or from the old lumber referred to 
directly under the living room. I am now firmly 
convinced that there were no white ants or eggs in 
the oak flooring when this stock left your ware- 
house. The fact that I saw’ one sleeper badly 
infested leads me to believe that other sleepers are 
affected in a similar manner directly under the 
living room. 

I am attaching another copy of my opinion 
as given you on Nov. 25, 1919, on this very case. 

I am sending a copy of this report and a copy 
of my letter as dated Nov. 25, 1919, to the highest 
authority on this subject in the United States, 
A. D. Hopkins, forest entomologist, bureau of 
entomology, Washington, D. C., and to the Forest 
Products Laboratory, Madison, Wis., for their 
opinions on this case. I am also sending a copy 
of this report to Messrs. Brown and Pinnell. 

Yours respectfully, 


W. L. CLAFFEY. 


The reply, dated June 19, of Acting Forest 
Entomologist T. E. Snyder to Mr. Claffey’s 
communication, is here given: 


Your letter of June 17, enclosing copy of opinions 
that you have offered on a case of oak floors being 
damaged by white ants, has been received. I agree 
with you that the pest ——T originated in the 
soil under the building or in the old lumber pile. 
As you know, these insects burrow thru the earth 
from a central colony in the ground or in stumps 
or other wood in contact with the ground. Their 
burrowing is usually in search of wood, which is 
their food. It is in this manner that the woodwork 
of houses is infested. 


As I have told you previously, the only remedy 
for white ants is complete isolation of all un- 
treated wood from contact with the ground. Un- 
like powder post beetles, these insects require 
access to moisture, which they obtain from the 
ground. We can definitely state that the white 
ants were not in the oak flooring when it was laid. 
I fully agree with you that the fact that the white 
ants did not damage the southern pine subfloors is 
no proof that they originated in the oak floors. 
Your reason is the correct one—that white ants 
will not always infest southern pine, which con- 
tains a large amount of resin, when oak or other 
woods containing less resin are nearby. 


There is no doubt but that the ants infested 
the woodwork of the house from the soil. f 
course, old stumps, decayed logs and old lumber 
piles in the vicinity of buildings should be re- 
moved and burned. I presume that the lumber 
pile referred to was merely old partly decayed 
lumber which had been previously used. 

You can definitely state our opinion that the 
white ants were not in the floor when it was laid 
and that the lumber company which supplied the 
lumber is in no way to blame for the present condi- 
tion of the floor. 


Of course, if the flooring was old and had been 
piled upon the ground it might have become in- 
fested, but if this had been the case it could 
not have been laid without the fact that it was 
infested being detected. Dry kilning, under the 
ordinary temperature, would absolutely kill the 
insects. hs 

We hope this information will be of value to you. 

Very truly yours, 
T. E. Snyper, Acting Forest Entomologist. 








LUFKIN, TEX., June 21.—The A. L. Boynton 
Lumber Co. is Lufkin’s first wholesale hard- 
wood lumber organization. Lufkin has been 
known for many years as a big southern pine 
manufacturing center but the hardwood in- 
dustry has been developed only in recent 
years, and tho there have been a number of 
successful hardwood mills in this vicinity it 
remained for A. L. Boynton, himself a large 
producer of hardwoods, to be the first to or- 
ganize a wholesale hardwood sales company. 

C. E. Miller, for eight years in the office 
of the Beaumont Lumber Co., of Beaumont, 
Tex., is sales manager. Mr. Miller came to 
Lufkin in April and during the interval since 
that time he has made good progress in the 
development of his organization. He is han- 
dling not only the output of the three Boyn- 
ton mills but is also buying from other mills 
around Lufkin in order to better serve his 
trade. 

A. L. Boynton is esteemed one of the most 
experienced hardwood manufacturers in east 
Texas. He is operating three mills, located 
at White City and San Augustine, Tex., and 
at Hornbeck, La. Some pine is cut but the 
principal output is hardwood. His hardwoods 
embrace oak, gum, beech, magnolia, hickory, 
ash and elm. The total normal capacity of 
the three mills is about 100,000 feet a day. 


Lufkin a Lumber Center 


‘ere are four other large hardwood opera- 


™ 


tions near Lufkin and four big southern pine 
mils, Phil A, Ryan, formerly president of 
the Southwestern Hardwood Manufacturers’ 
Club, has a band mill at Lufkin, the Southern 
Pine Lumber Co., of Texarkana, has both pine 
ant hardwood mills at Diboli, south of Luf- 
kin, and the Geissler sawmill is located about 
fourteen miles out of Lufkin. H. G. Bohlssen, 


> of the best known hardwood operators in 
, Southwest, who recently cut out at New 
‘ney, Tex., near Houston, is building a mill 


- Ewing, on the Angelina & Neches Rail- 
oad, 


some twenty miles from Lufkin. 





AN IMPORTANT NEW HARDWOOD CENTER 


Completing New Hardwood Mill 

Work on the new hardwood mill being built 
at Ewing, a short distance from Lufkin, by 
Henry G: Bohlssen is progressing and Mr. 
Bohlssen expects to have the mill ready for 
operation about Sept. 1. Mr. Bohlssen now has 
associated with him B. C. Kelly, who is doing 
a wholesale business in hardwoods with head- 
quarters in Lufkin and who will act as sales 
manager for Mr. Bohlssen when the new mill 
is completed and in operation. Mr. Kelly for- 
merly was with the Phil A. Ryan Lumber Co. 
as sales manager, but severed that connection 
on May 1 of this year. Prior to his connection 
with Mr. Ryan Mr. Kelly was with the South 
Texas Lumber Co. and for seven years was con- 
nected with the Hardwood Manufacturers’ As- 
sociation. 

The new mill at Ewing is owned and will be 
operated by H. G. Bohlssen Manufacturing Co. 
Mr. Bohlssen several months ago cut out at 
New Caney, Tex., and is moving much of the 
equipment he had there to the new location at 
Ewing. The new plant will be equipped with 
a 9-foot band and will be modern and uptodate 
in every particular. 

Lufkin’s Lumberman Mayor 

Other pine operations besides the Southern 
Pine Co. mentioned above are the Lufkin 
Land & Lumber Co., a Long-Bell plant in Luf- 
kin, the San Augustine Lumber Co. at Kel- 
tys, which sells its product under the well 
known name of the Angelina County Lumber 
Co., and the Carter-Kelley Lumber Co., of 
Manning, famous for its advertised brand of 
‘‘Larite’’ flooring. G. E. Kelley, president 
of the Carter-Kelley Lumber Co., is also 
mayor of Lufkin and he is giving this thriv- 
ing little city a splendid administration. Just 
now he is giving a deal of his personal atten- 
tion to paving the city’s streets. The Wright 
Lumber Co., of which L. E. Wright is presi- 
dent, is also a manufacturing organization 
with several small mills cutting pine and 
hardwood and with executive offices in Luf- 
kin. 





Other Important Industries in Lufkin 


Lufkin has also two big factories associat- 
ed with the sawmill ‘industry. The Lufkin 
Car & Foundry Co., of which J. H. Kurth, 
sr., is president and Wilbur Trout, general 
manager, has built up a big business over the 
whole Southwest lumber field as manufactur- 
er and jobber of sawmill machinery. Mr. 
Kurth, by the way, is president of the San 
Augustine Lumber Co., of Keltys, of which his 
son, E. L. Kurth, is general manager while 
another son, J. H. Kurth, jr., is general man- 
ager of the new double band mill of the Ver- 
non Parish Lumber Co. at Kurthwood, La., 
which is now running full time. 


A Fast Growing Log Wagon Maker 


The Martin Wagon Co., é€ which Lee Zeag- 
ler is president and general manager, is per- 
haps the fastest growing young institution in 
these parts. It has an output of about twen- 
ty-five heavy log wagons a week besides carts 
and dollies and is outgrowing its present site 
so fast that a new 10-acre tract in Lufkin 
has been purchased where a sawmill will be 
erected and give further room for expansion. 





FORESTRY IN MASSACHUSETTS 

The annual report of forestry work in Massa- 
chusetts for 1919 has been published. It shows 
steady progress and systematic work. The loss 
from forest fires aggregated about $500,000, 
which was $100,000 less than the average for 
the preceding seven years. The State planted 
845,000 trees, nearly all being Scotch and white 
pine, and transplanted to nurseries 740,000 
others which will soon be ready for permanent 
planting. 


ONE REASON FOR CAR SHORTAGE 

The latest car service report shows 235,000 
ears tied up or delayed in transit. Of these, 
85,000 are at junctions with no labor to move 
them. However, some improvement has taken 
place since April 16, on which date 288,000 cars 
were idle or delayed. 
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Tells of Revived Interest 


MILWAUKEE, Wis.—There is no question but 
that an energetic revival is taking place within 
the ranks of Hoo-Hoo. It is particularly noticeable 
here in Wisconsin on account of the deep sleep in 
which the big black cat had been indulging for 
a number of years. We feel that instead of havy- 
ing regular meetings, where the members come 
together and exchange views, committees in 
each locality might better determine the time of 
the meetings, particularly in this day when every- 
one’s time is completely filled from one end of the 
week to the other. We are particularly proud of 
Secretary-treasurer H. R. Isherwood because of the 


fact that he is a Wisconsin man and had many 
years of experience in the lumber business in this 
State. Mr. Isherwood has a large number of loyal 


friends in Wisconsin, all of whom are his staunch 
supporters and well wishers.—D. S. MonrTcomery, 
Secretary, Wisconsin Retail Lumbermen’s Associa- 
tion. 


Soeial Function Should Be Fostered 

LAKE CHARLES, LA.—While I believe that Hoo- 
Hoo and lumber are synonymous now, I think it 
is probably possible to associate the two still more 
closely, which should be the aim of every Hoo-Hoo. 
I think all members are proud of their order and 
will be only too glad to assist in its progress so 
far as they possibly can if ways and means are 
laid before them. This has been done and is now 
being done by our efficient officers, and I therefore 
am optimistic regarding the future of our order. 
The social function should not be overlooked as a 
great factor in bringing members closer together 
and furthering the good of the order. I think this 
probably can best be done by the local Nine in each 
district coached and aided by the Snark and the 
officers of the Supreme Nine. I am glad to be able 
to report that interest in Hoo-Hoo in our territory 
has been greatly revived during the last year or 
so.—B. R. Mosgs, Secretary-treasurer, Anacoco 
Lumber Co. 


For a Hoo-Hoo Luncheon Table 


Cu1caco.—I have always considered this organi- 
zation in the ranks of the lumbermen a very valu- 
able and essential feature of the business. It has 
created and continues to maintain good fellowship 
and friendly feeling in all branches of the trade. 
There is no reason why the Lumpermen’s Associa- 
tion of Chicago should not have a lunch table over 
which the black cat presides and several of us will 
be very glad to encourage this suggestion. The 
order has always stood for the very best influence 
and morale in the trade.—J. L. Lang (144), of 
J. L. Lane & Co. 





Join for Codperation 


TAMPA, FLA.—I would be glad to see Hoo-Hoo 
wake up. The railroads have been returned to 
the owners and with traffic troubles piling up, the 
lumberman, the railroad official, and the millwork 
supply man should get closer together. This they 
can do thru Hoo-Hoo. Join Hoo-Hoo; get others 
to join; carry a membership card; get together.— 
JOHN J. EarRLE (8539), secretary-manager Landeck 
Lumber Co. 





Does Not Favor Social Emphasis 

A CHICAGO lumberman who does not care to have 
his name quoted says: It is rather difficult to 
state exactly what functions Hoo-Hoo should have 
in the trade. I do not believe it could be used to 
any great extent as a social order. Some of the 
younger men in the trade might have time for 
things of this kind, but a lot of the older fellows 
are fed up on organizations and do not care to give 
the time required really to make a feature of the 
social side. As to membership serving as an intro- 
duction—whenever a man approaches me on a busi- 
ness proposition it is unnecessary for him to be 
a Hoo-Hoo, a Mason, or Knight of Columbus to get 
a hearing, and usually when men talk to me along 


Lumbermen Express Views As to How 
Hoo-Hoo May Be Strengthened and Vitalized 


Recognizing the splendid work being done by Secretary-treasurer 
H. R. Isherwood in endeavoring to build up the Concatenated Order 
of Hoo-Hoo and make it a real factor in the lumber industry, and 
believing that a discussion of plans and the suggestion of methods for 
increasing interest and membership in the order would be helpful, the 
‘AMERICAN LUMBERMAN recently sent out a number of letters to mem- 
bers of the order in various sections of the country asking for their 
suggestions as to what they thought Hoo-Hoo should stand for and 
how it could be made a factor in bringing representatives of the vari- 
ous branches of the industry closer together in both a social and a 





PRESIDENTIAL NOMINEE A HO0-H00 


Among other distinguished citizens of 
the country who are members of the 
Concatenated Order of Hoo-Hoo is one 
who faces the probability of being ele- 
vated to the highest office within the 
gift of the American people, Senator 
Warren G. Harding, of Ohio, Repub- 
lican nominee for President of the 
United States. Senator Harding, as was 
mentioned in a previous issue of the 
AMERICAN LUMBERMAN, is a stock- 
holder in the Prendergast Lumber Co., 
of Marion, Ohio, and stockholder and 
director of the Marion Lumber Co., 
dealer in lumber, millwork and coal at 
Marion, Ohio. Senator Harding was in- 
itiated into the order of Hoo-Hoo on 
June 30, 1905, at a concatenation held 
at Marion, Ohio, and is an active mem- 
ber of Hoo-Hoo, his Hoo-Hoo number 
being 14,945. At his initiation he was 
a member of a class of seven and he was 
lieutenant governor of Ohio at that time. 











lines other than business I am a little suspicious, 
and believe their proposition needs something out- 
side of its own merits to bolster it up. 


Would Advertise Hoo-Hoo 


TuscaLoosa, ALA.—A little different kind of 
organization whereby the members of a city or 
territory could organize a local Hoo-Hoo or some 
kind of a branch organization would to my mind 
be the ideal one. In our own city we have a lum- 
bermen’s club, comprising all lumbermen in what- 
ever branch they may be and we work directly 
with the Hoo-Hoo, thus making it really a Hoo-Hoo 
Lumbermen’s Club. Much good fellowship and 
assistance is shown to one another and when 
Hoo-Hoo wants to pull off anything we get to- 
gether, both Hoo-Hoo and non-Hoo-Hoo lumbermen, 
altho there are very few of the latter here, and 
work the matter out. I would suggest that the 
parent organization so change that these branches 
could be formed under direction of the general 
headquarters. Also that we advertise Hoo-Hoo 
thru the local trade journals, putting the real 
meat of the organization before lumbermen every- 
where and enlist every Hoo-Hoo from next Sep- 
tember on in a special drive for members and aim 
the closing up of half a million applications if 
possible; in other words, go after every man who 
is eligible for membership. I am not in favor of 
losing any of the old ideas, but want new ones 


mixed in. I expect to attend the St. Louis meet- 
ing. 


(Name omitted by request.) 


Should Stand for Lumber Fraternalism 


CHiIcaco—I would like to have Hoo-Hoo known 
universally as a help to the lumber industry, for 
in that event every lumberman would be a mem- 
ber and its results could not help being beneficial. 
I would like to have it stand for lumber frater- 
nalism, as brotherhood breeds a personal touch, 
without which unity that is a synonym for strength 
can not function. If members would attend the 
various functions of the order they would all be- 
come personally acquainted; when men are ac- 
quainted they understand each other better; when 
men understand each other better they are able to 
do more business with each other and a business 
much more satisfactory for the reason that the 
manufacturer, the wholesaler and the retailer are 
all as necessary as health, happiness and long life. 
Hoo-Hoo appears to be very distinctly the missing 
link between organized lumber effort and personal 
touch. The lumber business needs codrdination, 








business way. Hoo-Hoo has gone thru some trying experiences in the 
past and but for the loyal, enthusiastic support of a few members 
would have grounded on the shoals of indifference and gone to pieces, 
It has survived the storm, however, and gives promise of a long life 
of usefulness in carrying out its tenets of ‘‘Health, Happiness and 
Long Life’’ to its followers. Many replies have come to the AMERICAN 
LUMBERMAN, most of them indicating a real desire to see the order 
built up and pledging enthusiastic support to a movement to that end, 
Extracts from some of these letters, which contain many valuable sug- 
gestions, are published herewith: 


fraternalism and help of every kind. It seems to 
me that another medal might be added to those 
awarded in the war representing the O. T. S— 
Order of Thorobred Sports. How much our busi- 
ness and endeavors would be advanced if we all 
earned and wore that medal. “H” stands not only 
for Hoo-Hoo, but for help, without which civiliza- 
tion and society would collapse.—L. J. POMERoy, 
manager Landeck Lumber Co. 


A Consistent Booster Speaks 


CLYDE, Miss.—I would like to see Hoo-Hoo 
enroll every lumberman worthy of the name and 
stand for the highest thought and devotion to the 
lumber trade and its members. I believe that 
better relations between manufacturers, whole- 
salers, retailers and the members of the order can 
be advanced by careful selection of the member- 
ship so that it may represent all that is best in 
the business. Hoo-Hoo, in my opinion, should 
function best by the appointment of a special mem- 
bership committee from the Supreme Nine, who 
would appoint subcommittees in every center 
where Hoo-Hoo may exist in order that the in- 
terests of the order, as well as the personnel, may 
be carefully looked after. There is no question 
in my mind but that Hoo-Hoo can be used as a 
social order of high degree, and hold regularly 
stated meetings where members may gather and 
exchange views. In addition, weekly luncheons 
should be arranged where all active members may 
meet for the mutual benefit of themselves and the 
organization. Each district should have its head- 
quarters where the black cat should be very promi- 
nently displayed and where members can congre- 
gate. I would like to see the time come where 
a man wearing the Hoo-Hoo button could walk into 
any lumber office and be made welcome because of 
the button. As a matter of fact, I have continu- 
ously worn my button since becoming a member and 
have failed to find an instance where it did not 
receive a cordial welcome. I have always had a 
high regard for the order and have never failed 
to talk its good points whenever opportunity pre- 
sented itself.—R. J. Finn (11615), with Lamar 
Lumber Co. 





Import Good Speakers 

MapeErA, CALIF.—We think it is a timely move to 
make some changes in the policies and practices 
of Hoo-Hoo. It is felt by many that the organiza- 
tion could be of more use to its members by import- 
ing more lively and varied speakers at the meet- 
ings. It is not enough simply to have a few lum- 
bermen come in to discuss markets, prices, lumber 
utilization etc., but we should have live men dis- 
cuss such topics as lumber substitutes, political 
economy, labor problems etc. This, of course, may 
call for expenditure of a little more money, but if 
we expect to make anything worth while of the 
organization it will have to be paid for.—D. C. 
BrrcuH, with Madera Sugar Pine Co. 

More Ample Financing Needed 

Denver, CoLo.—As we understand it, the Con- 
eatenated Order of Hoo-Hoo stands for the fra- 
ternal and social features of the lumber industry, 
and such being the case it certainly has a worthy 
function to perform. Our impression is that Hoo- 
Hoo has been underfinanced; the quality of the 
membership, as we see it, is much more important 
than the quantity of members. We feel that Hoo- 
Hoo will function satisfactorily when financed to 
the point where club rooms can be maintained in all 
cities for the benefit of resident and visiting mem- 
bers, somewhat on the order of the B. P. O. E. 
and a ladies’ auxiliary would add much to the 
social features.—R. D. MUNDELL (28312), secretary 
Mountain States Lumber Dealers’ Association. 








Must Avoid Tendency to Stagnate 


A PorTLAND (Ore.) lumberman who prefers that 
his name be not mentioned expresses the follow- 
ing views: Hoo-Hoo has a place and a function to 
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perform in the lumber industry, as has any or- 
ganization which brings into pleasant contact those 
engaged in a special field of endeavor. The prin- 
cipal criticism of Hoo-Hoo in Portland is a tend- 
ency towards stagnation. It ought to be kept alive 
to the extent of two or three meetings a year at 
least, whether luncheons, dinners or other form 
of gathering. It should have an entertainment 
committee which could work out programs for 
such meetings. By all means let us keep Hoo-Hoo 
alive in the industry, but let us put it back on the 
map so strong, and make it so much of a factor 
that it will not slip back into inaction. 





Suggests Regular Hoo-Hoo Luncheons 


Sart LAKE City, UrAn—Unquestionably there is 
a place for Hoo-Hoo in the lumber world, and we 


would like to see it grow. We have in our city a‘ 


lumbermen’s club which meets every two weeks at 
luncheon, which is a strictly social gathering and 
much enjoyed by the members. I understand that 
there are similar clubs in a number of other cities. 
If these could be held in the name of Hoo-Hoo, I 
believe it would be of great benefit to the order. 
While not all of our club members belong to Hoo- 
Hoo the majority do, and if a countrywide move 
were made to put over something of this kind it 
would have a tendency to put Hoo-Hoo on the 
map as never before. I would also suggest that 
Hoo-Hoo work should be delegated to the younger 
members, for the old timers when they reach the 
half century mark do not take the same interest 
in the order that the younger members do; while 
they are as loyal to the order as anyone they want 
the kittens to take the lead—C. E. Murpuy 
(11378), manager Utah Lumber Co. 





Nationally Prominent Speakers Suggested 

CH1caGo.—Monthly Hoo-Hoo iuncheons might be 
arranged at a leading hotel to be addressed by na- 
tionally prominent speakers on some interesting 
topic of the day. This would afford opportunity 
for making new acquaintances and keeping up old 
ones.—F RED KLAPPROTH (7307). 


Should Select a Specific Activity 

Dayton, On10.—If Hoo-Hoo is to hold together 
and be of some service it should select some specific 
activity. This need not be of particular benefit 
to the membership, but should be of a nature to 
benefit those outside of the organization. For in- 
stance, the Rotary Club of Dayton assumed the 
responsibility of financing the Boy Scout move- 
ment in Dayton, and has built it up until we have 
more than a thousand boys who are doing excellent 
work. If Hoo-Hoo were to take up some specific 


work of this sort, like checking up the character 
of logging camps and getting behind a movement 
that would improve conditions where lumber is 
manufactured, not by furnishing all the money 
required to do such things but by assuming the 
responsibility of getting someone to undertake to 
furnish the money, then Hoo-Hoo could be a great 
power for good.—S. S. Kine, president, Dayton 
Lumber & Manufacturing Co. 


Says Best Thing to Do Is to Disband 


Cuicaco—So far as I personally am concerned, 
I feel that the best thing Hoo-Hoo could do would 
be to disband. So far as I have ever been able 
to see it has been so absolutely without purpose 
or excuse for existence that it seems to me utterly 
useless. In this day and age, with conditions as 
they are, I have not, and I believe very few other 
men who have any responsibility have, time to 
waste on this kind of a proposition. Under the 
circumstances it would seem better to have it 
withdraw and die gracefully than to continue as 
the useless thing it is at the present time.—N. C. 
MatTHeRr, vice president and manager, Lord & Bush- 
nell Co. 





Suggests ‘‘Booster’”’ Circular for Mailing 

ELKINS, W. VA.—I would like to see every eligi- 
ble man connected with the lumber and allied 
industries a member of Hoo-Hoo. There should 
be regular meetings, whether a concatenation is 
held or not, with supper served at nominal price. 
Hoo-Hoo is the only organization which represents 
the lumber and allied industries in their entirety 
and it should be the aim of all of us who are 
members to work to get all who are eligible into 
the organization and make the button the badge 
of a clean-cut, straightforward business man who 
can be relied upon in every way. I can remember 





Are you interested in the welfare of 
Hoo-Hoo? 

Do you want to see the order repre- 
sented in every community in the coun- 
try and thru it every branch of the lum- 
ber industry brought into closer codp- 
eration and fellowship? 

Can Hoo-Hoo supplement the work 
of lumber associations and clubs along 
this line? 

The AMERICAN LUMBERMAN will 
be glad to have your suggestions for the 
benefit of the order. 














the old days of Hoo-Hoo when more lumber was 
sold at the concatenations than is now sold in 
weeks of travel and large expense. All it needs 
to bring back such conditions is for the old mem- 
bers who are still in good standing to take a little 
time and see those who from carelessness have 
dropped out and get them to reinstate, where they 
are desirable, and see that others connected with 
the industry are brought in. An attractive little 
circular giving a condensed history of Hoo-Hoo 
and what it stands for which members could en- 
close in every letter mailed I believe would be a 
booster.—W. D. KAurMAN, special agent purchasing 
department, Baltimore & Ohio Railroad Co. 


Develop Along Social Line 

IrHaca, N. Y¥Y.—It seems to me that Hoo-Hoo 
needs to be developed if it is going to amount to 
anything. Apparently the organization has never 
functioned as it should and during the time of 
financial troubles it received a blow which still 
further weakened it. The organization has no 
function to fulfill in the way of business organiza- 
tion that is not already covered by the various 
associations. There remains, therefore, the social 
feature; that is, to fashion the organization some- 
what like the Rotary Club.—A. B. REeckKNAGEL, 
professor of forest management and utilization, 
Cornell University. 


Membership Should Insure Standing 

EAST AvBURN, CALIF.—Like many others I 
joined the order for the pleasure of meeting other 
lumbermen socially and to discuss business condi- 
tions generally. I believe the Hoo-Hoo button 
should serve as an introduction betwen all mem- 
bers “whithersoever dispersed,” and that pros- 
pective candidates should be investigated, so that 
wherever a member was met it would be known 
that he was a gentleman and a lumberman.—L. 
HUNTLEY, vice president and secretary Auburn 
Lumber Co. 





Frequent Luncheons Advocated 


Los ANGELES, CaLir.—Out here in California we 
emphasize the idea that Hoo-Hoo is of and for 
lumbermen ; that the pursuit of health, happiness, 
and long life is worthy of as much attention as 
the daily business grind. In new members we look 
for quality rather than numbers. Between the con- 
catenations we are having monthly gatherings, 
sometimes just a luncheon, or an occasional ladies’ 
night. We find that this helps to maintain in- 
terest. Personally, I favor a daily lunch where 
conditions are favorable. A revival of Hoo-Hoo is 
apparent in Los Angeles, two concatenations hav- 
ing been held thus far this year.—H. RIDpIFORD. 





REPUBLICAN NOMINEE A HOO-HOO 


Sr. Louts, Mo., June 21.—An investigation of 
the records of the Concatenated Order of Hoo- 
Hoo today by a representative of the AMERICAN 
LUMBERMAN revealed the interesting fact that 
Warren G. Harding, Republican nominee for 
the presidency, was made a member of the order 
on June 30, 1905. The initiation took place at 
Marion, Ohio. 

The application blank is signed, ‘‘W. G. 
Harding.’’ It recites that he is a stockholder 
in the Prendergast Lumber & Coal Co., Marion, 
that he was born in Moro County, Ohio, Novem- 
ber, 1865. He thus gives his career—‘‘1865 to 
1872, infancy; 1872 to 1882, school; 1883 to 
1905, newspaper. ’? 

The application is endorsed by J. T. Mat- 
thews, 5656, and S. B. Dare, 739. The number 
given to the presidential candidate is 14,945. 





BIG HOO-HOO DOINGS SCHEDULED 

St. Louis, Mo., June 23.—In all parts of the 
United States and Canada, Hoo-Hoo has taken 
on new life and it is expected that July will 
exceed all previous records in the number of 
concatenations held, new members gained and 
restatements made. Secretary-treasurer H. R. 
Isherwood and other prominent Hoo-Hoo are 
expected to participate in concatenations at 
Corinth, Miss., July 3; Birmingham, Ala., July 
0; Atlanta, Ga., July 6; Tuscaloosa, Ala., July 
7; Meridian, Miss., July 8 and Grand Rapids, 
Mich., July 16. The Corinth concatenation will 
mark the close of a real lumbermen’s day, for 
which an interesting program has been pre- 
pared. At Tuscaloosa there will be a picnic 


HOO-HOO CAMPAIGNS IN VARIOUS REGIONS 


of lumbermen and their families, followed by a 
concatenation in the evening. 

A very successful concatenation was held 
at San Diego, Calif., July 12 under the direc- 
tion of Vicegerent Snark H. G. Larrick, sales 
manager of the Benson Lumber Co. A class of 
nine kittens was put thru. 

F. A. Terzia, jr., president Parlor City Lum- 
ber Co., Monroe, La., has been appointed Vice- 
gerent Snark for the northern district of Louisi- 
ana. 

In connection with the regular meeting of 
the Alexandria District Lumbermen’s club held 
at Alexandria, La., June 15, a successful con- 
catenation was staged, thirteen kittens having 
their eyes opened. Following the concatenation 
a banquet was served in the main hall of the 
Elks’ Club, with a number of excellent ad- 
dresses. 


CALIFORNIA HOO-HOO CONCATS 


San Francisco, Cauir., June 19.—Notwith- 
standing the unsettled conditions in the lumber 
market, the Hoo-Hoo organization has been 
showing great activity this summer. In addi- 
tion to the concatenation in Los Angeles in 
May, there were concatenations in Bakersfield 
and San Diego. Vicegerent Charles D. LeMas- 
ter has made elaborate arrangements for a con- 
catenation at Woodmen’s Hall, in Fresno, June 
26. Fresno is still plugging for the 1921 annual 
and has made a big campaign. 

Theodore T. Lerch, Vicegerent of the Bay dis- 
trict, is planning to wind up his year with the 
greatest concatenation ever held in San Fran- 
cisco. There will be a unique entertainment 
program. A get-together meeting will be held 
Aug. 14 as a preliminary to the concatenation. 





BLACK CATS TO WORK OVERTIME 

Sr. Louis, Mo., June 21—‘‘Do one day’s 
work for Hoo-Hoo,’’ is the request to be made 
of every member of the order by Secretary- 
treasurer H. R. Isherwood. The requests are 
being sent out by Mr. Isherwood to Vicegerents, 
who in turn will send them to the members in 
their various districts. The day’s work, which 
is to be ten hours, without pay for overtime, is 
outlined by Mr. Isherwood, to consist of: 


1. Making personal calls on not less than nine 
lumbermen who are either former members of 
Hoo-Hoo or desirable prospective members, for 
the purpose of securing their reinstatements or 
applications for membership, as the case may be. 


2. Writing not less than thirteen letters to other 
lumbermen who are not so easily reachable by 
personal call, these letters to have the same ob- 
jective ag the calls. 


3. Writing a letter to this office outlining Hoo- 
Hoo conditions in the member’s vicinity and offer- 
ing all possible suggestion that will enable head- 
quarters to carry on its work more effectively. 


4. Securing as many pledges as possible from 
other Hoo-Hoo to attend the annual, St. Louis, 
Sept. 8, 9 and 10. 


5. Polishing the old button and putting it back 
where it belongs in the left lapel of your coat so 
that other Hoo-Hoo may know that you are proud 
of your affiliation with the greatest industrial 
fraternal order in the world. 


When these things have been done the re- 
mainder of the day may be spent in any work for 
the good of the order that suggests itself. 


Attached to the card is the agreement of the 
member to perform this day’s work. 
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Salient Features of the Forest Service 
Report on the Lumber Industry 


When in response to the Capper resolution the 
Forest Service submitted to the Senate its re- 
port on the lumber industry in the United 
States, the AMERICAN LUMBERMAN published 
a summary of the report contained in Secretary 
E. T. Meredith’s letter of transmittal. In a 
later issue were published a table and a sum- 
mary of the findings with respect to timber 
ownership and some other features of the re- 
port. In last week’s issue was printed the 
comment of E. T. Allen on the report. 

The report itself is available thus far in type- 
written form only, and as it comprises 333 pages 
of manuscript, in addition to numerous tables, 
charts ete., an attempt will be made to con- 
sider its contents in sections. 

Inasmuch as it was an apparent scarcity and 
the high prices of lumber that brought the re- 
quest for the report, the Forest Service at the 
outset discusses the general situation with re- 
spect to the prices of forest products in rela- 
tion to representative industries. The industries 
considered are general building and construc- 
tion, farming, the railroads, furniture, veneer, 
handle, vehicle, and agricultural implement, as 
well as newspapers. Attention is called to the 
lack of housing, due to the reduced construc- 
tion and the evils that naturally result from 
such a condition. The report says that more 
lumber is used for general building construc- 
tion than for all other purposes, the consump- 
tion for this purpose in normal years amounting 
to 28,000,000,000 feet, out of the total aver- 
age annual cut of 40,000,000,000 feet. 


Decrease in Dwelling Construction 


Then follows a summary of building con- 
struction, showing the falling off during the 
period of the war. The figures indicate that 
housing construction in 1913 was exceeded in 
1918 in only two of twenty-one cities considered, 
and in 1919 in only six cities, in spite of the 
**Build a Home’? campaign. ‘‘The falling off 
in house construction generally appears to have 
been particularly marked since the latter part 
of 1919, when the greatest upward movement 
of lumber prices began.’’ The United States 
Housing Corporation is given as authority for 
the statement that normally 30 percent of the 
buildings constructed are dwellings, but that 
in 1919 only 15 percent were dwellings; that 
1,000,000 families in this country desired houses 
before the war, and that the shortage has in- 
creased since very rapidly; that only 70,000 
houses were built in 1919 when there were re- 
quirements for 500,000, and that while in 1890 
an average of 110% families occupied 100 
homes, today 121 families occupy 100 homes. 
The construction of houses in 1918 was less than 
in 1919. 

The report is explicit in attributing delayed 
housing construction, particularly in the latter 
part of 1919 and 1920 to ‘‘abnormally high 
lumber prices.’’ In support of this statement 
the following instances are given: 

The Pittsburgh home builder of 1913 paid $27 
per thousand board feet for his No. 1 common 
dimension 2x4 framing, and $72 in 1920. 
Sheathing No. 2 common pine cost him $26 in 
1913, and $80 in 1920. Yellow pine finishing 
lumber increased from $42 to $140. If he used 
plain oak finish instead of southern pine he paid 
$85 in 1913 and $260 in 1920. Yellow pine sid- 
ing rose from $36 to $120, B&Better fiat grain 
flooring from $38 to $142. Plain oak flooring 
cost, in 1913, $70 per thousand feet, and in 
1920, $290; and quartered oak rose in the same 
period from $102 to $352. 

The total cost of houses has increased pro- 
portionately. A frame house built in Washing- 
ton, D. C., in 1917 for $6,250, is now being 
duplicated from original plans at a cost of $12,- 
250. A St. Paul architect reports that a house 
was built for $4,240 in 1915, not including 
plumbing, heating and wiring, and that a house 
built from the same plans in October, 1919, cost 
$7,724; while for identical plans in February, 
1920, the cost rose to $11,820, or 179 percent 


over the 1915 price. The lumber and mill costs 
in 1920 were $5,039, or $799 more than the total 
cost of the house in 1915. All of the items in- 
creased in 1920 over 1915, but with the excep- 
tion of the insignificant item for a bond, the 
percentage increase for lumber (304 percent) 
and millwork (222 percent) were the highest. 
On a 6-room frame house built in Washington, 
D. C. for $4,771.60 in 1913, bids on identical 
plans in May, 1920, totaled $11,465.50. 

The lumber for a ready-cut one-story 5-room 
house which was listed at $883 in 1915 had been 
raised to $3,272 in April, 1920, a total increase 
of 270 percent. Another company dealing in 
ready-cut houses listed the material for a 2-story 
7-room house at $1,995 in 1915 and now. lists 
it at $5,606.90, an increase of 181 percent. 


Other Factors Involved in Cost 


The report goes on to show that lumber prices 
alone do not tell the whole story. For the per- 
son who builds a house is confronted with the 
difficulty of securing materials and delays that 
materially increase costs. Many grades desired, 
particularly the better ones, can not be secured 
readily, if at all. Often the lumber is not 
properly dried, and the result is inferior and 
unsatisfactory construction. This condition, the 
report says, combined with delays in securing 
other materials, labor difficulties ete., ‘‘makes 
the construction of a dwelling house a highly 
uncertain and speculative venture, takes it 
entirely out of the reach of large numbers of 
people and leads to a gradual lowering of the 
standards of living.’’ The comment is made, 
however, that industrial construction which can 
go forward regardless of uncertainties in costs 
is able to pay lumber prices that the ordinary 
home builder can not afford, and introduces an 
element of speculation in houses for sale and 
for rent. 

The report states that a large part of the 
construction lumber is consumed on the farms, 
and that cheap high grade building material 
aided powerfully in the rapid development of 
farming lands. The middle West was built up 
largely with the output of white pine lumber 
from the Lake States. In the early ’80s, first 
quality white pine lumber, such as now can 
hardly be found anywhere, retailed thruout the 
middle West at $15 to $20 a thousand feet. In 
February, 1920, the Kansas farmer paid $70 a 
thousand for yellow pine framing, and about the 
same amount for Douglas fir. For No. 2 com- 
mon lumber suitable for temporary sheds and 
rough construction, either fir or southern pine, 
he paid $72.50; B&Better yellow pine finishing 
lumber for house construction cost $147.50 and 
silo stock cost $185. 


Effects of Shortage and Prices 


To learn the effect of lumber prices and 
shortages upon farming, a questionnaire was 
sent to county agents in thirty-three States east 
of the Rocky Mountains, as well as to a large 
number of retail dealers supplying country trade 
in seven middle western States. County agents 
thruout practically the entire territory reported 
a marked suspension in new construction, and 
even in farm improvements and repairs requir- 
ing lumber. Out of 250 counties in 32 States, 
only a half-dozen agents reported more building 
than in the past. New building is reported as 
going on normally or in excess of normal in only 
10 out of 100 counties, and this in regions of 
exceptional prosperity. The story is prac- 
tically the same from the lumber dealers. The 
average amount of lumber sold per yard in 
farming districts of Nebraska and Kansas was 
slightly more in 1919 than in 1917 or 1918, but 
below the average of 1910 to 1915. ‘The wide- 
spread deferment of building is almost uni- 
formly laid to a combination of high lumber 
prices and shortages of labor.’’ 

Lumber dealers of several middle western 
States reported stocks above normal. This was 
due to a desire to guard agaist delayed ship- 
ments and to be able to supply expected in- 


ereased demands. Apparently most retailers 
could get supplies in the desired amount and 
quality if prices could be paid; the difficulties 
were greater with the better grades than with 
the common lumber and they occurred even in 
the heart of the manufacturing district in the 
South because of excessive demands and com- 
petition for this class of material. 


An attempt to get at the normal and probable 
future requirements of the farm industry led 
to the conclusion that the average annual utiliza- 
tion of farm unit is about 2,000 board feet for 
practically the entire region covered, and in- 
creased demand is predicted in order to take 
care of the improvements looking toward better 
equipment and living conditions, as well as pro- 
viding for an increased population and the de- 
velopment of new farm units. 

Eighty percent of the agents reported that 
high prices imposed a handicap upon farm de- 
velopment and the production of crops and live 
stock. Live stock raising and dairying seem to 
be the hardest hit because of the barn equip- 
ment and shelter necessary. Heavy losses of 
implements and crops are reported as a result of 
lack of proper storage facilities. In some of 
the newer sections it is even reported that 
farmers who have not yet reached a stable finan- 
cial basis are leaving the land because of the 
cost of new construction. All sections report 
that conditions are tending to lower the stand- 
ard of living and to make it more difficult to 
hold on the farm the farmer’s own children and 
desirable classes of labor. 


Effect Upon the Railroads 


Next taking up the railroad industry, the re- 
port shows that the normal demand for railroad 
ties is between 100,000,000 and 125,000,000 an- 
nually. In 1918 the purchases were slightly 
under 77,500,000, and in the ten months of 1919 
were slightly over 84,500,000. As during the 
war and the period of Government supervision 
extensions could not be made and improvements 
were confined to those most urgent, lumber 
purchases were at a minimum. Even then, how- 
ever, purchases of sawed materials, excluding 
hewn railroad ties, telephone poles etc., aggre- 
gated about 4,500,000,000 feet, or 14 percent of 
the total lumber cut of the country for 1918. 

Notice is taken of the profound changes in 
lumber distribution from the different regions 
during the last year as indicated by the inva- 
sion of middle western and eastern States by 
Douglas fir ties. These regions formerly were 
supplied with standard oak ties cut along the 
rights of way, or from southern pine ties from 
the South. During 1919 orders amounting to 
100,000,000 board feet were placed for Douglas 
fir ties for eastern roads, these ties costing from 
$1.75 to $2 each at treating plants or on the 
rights of way. 

To supply their general lumber requirements 
railroads have advantages in buying lumber 
from mills along their lines, and increases in 
cost to them have been less pronounced than to 
other industries. Nevertheless, the cost of lum- 
ber purchased by railroads has almost doubled 
during the last four years, while amounts have 
been reduced. Under the financial burdens of 
readjustment and reconstruction the added costs 
of any important material delay even the most 
needed repairs and betterments, and add to 
transportation difficulties which react upon all 
industries concerned. As a result of the con- 
ditions in the lumber field, railroads in forest 
regions that formerly carried from one to two 
weeks’ supplies when stocks could be replenished 
quickly, now .carry six to ten weeks’ supplies. 
Roads less accessible to the timber, carry sup- 
plies for from six to nine months. 

In discussing the demand for hardwoods, the 
report states that before the end of the sum- 
mer of 1919, the demand for furniture had he- 
come so great that the normal production of 
large factories during the current season had 
been almost wholly contracted for, with many 
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retailers uneared for. The immediate result 
was a heavy demand for lumber from the fur- 
niture industry, which, normally uses 1,250,000,- 
000 feet, and is the largest consumer of high 
grade hardwood lumber in the United States. 
At the close of the war, hardwood stocks were 
low, and have since dropped to one-half normal. 
Production also has tended downward until it 
has reached as low as 50 percent of normal in 
some districts. Consequently, most furniture 
manufacturers wanting supplies of raw mate- 
rial could secure them only with the greatest 
difficulty, particularly during the last six 
months. 

The veneer situation has been equally bad. 
Orders for sawn oak veneers are said to be 100 
percent greater than the stocks, with the same 
condition in sliced and rotary veneers. Furni- 
ture production, therefore, in the face of un- 
precedented demands is from 15 percent to 25 
percent below normal, and factories are con- 
fronted with shut downs owing to their inabil- 
ity to secure raw material. Individual manu- 
facturers bid against each other for the inade- 
quate supplies of lumber and veneer available, 
while the industry as a whole competes with the 
automobile, musical instrument and other lines 
similarly situated. 


Demand Makes Auction Market 


Naturally, prices have risen under this com- 
petition. Roughly, the report shows, lumber 
costs increased about 200 percent during 1919, 
and a total of 300 percent since the war. Some- 
thing like 75 percent or 80 percent of the raw 
material for furniture manufacture is lumber or 
plywood. Average prices paid by furniture 
factories for No. 1 common 4/4 red gum were 
in January, 1916, approximately $27.50 a thou- 
sand board feet, in April, 1919, $49.50, and in 
April, 1920, $170. No. 1 common 4/4 sap gum 
rose from $24 in January, 1916, to $95 in 
April, 1920. No. 1 common 4/4 plain oak dur- 
ing the same period increased from $37.50 to 
$160. Quartered oak FAS 4/4 increased from 
$90 in January, 1916, to $310 in April, 1920, 
and No. 1 common 4/4 basswood from $29.50 
in January, 1916, to $125 in April, 1920. Fig- 
ures set down in the report show that wholesale 
veneer prices have risen at the same rate. 

Illustrating the relation between the cost 
of lumber and the cost of furniture, the report 
shows that the lumber in a medium quality 
dresser cost $2.72 in March, 1919, while in 
February, 1920, the same material cost $7.65. 
‘‘Dealers are reported to add usually from 75 
percent to 100 percent to the factory price to 
cover their own selling costs and profit. An 
increase in lumber cost to the furniture manu- 
facturer of $5 adds from $9 to $10 to the retail 
price and the purchaser of the dresser actually 
pays for the lumber which goes into it three 
or four times prewar prices.’’? This condition, 
the report shows, is introducing a speculative 
element into the furniture industry. 

In discussing the handle industry, the report 
states that supplies of high grade hickory and 
ash used come mainly from the South and as 
even there the most accessible timber has been 
taken, it is becoming more and more necessary 
to work into the districts remote from transpor- 
tation facilities. Owing to the variety of forms 
in which material is bought for the manufacture 
of handles, average prices are practically un- 
obtainable. However, this industry is in com- 
petition with others using hickory and ash, 
particularly with manufacturers of automobile 
wheels, The finished hickory handle of stand- 
ard size, 36 inches long, has advanced from the 
price of $1.20 a dozen in 1916, to $2.50 in 
1919, and retail prices have risen from 25 and 
vl! cents to 50 cents. 

As competitors for similar raw material the 
vehicle and agricultural implement industries 
are next considered in the report. The fact is 
pointed out that except in a few instances 
manufacturers in this field own no timber; and, 
consequently, secure their supplies of raw mate- 
rial wherever possible from farmers’ woodlots, 
small mills, large sawmills, and from specialized 
Operations, 

In discussing the newsprint situation as re- 
lated to the timber supply, the report states 
that newsprint under prewar conditions was 


contracted for on the yearly term basis at $2 
a hundred pounds or less. These prices during 
and since the war have risen to $3.50, $5, $6 
and even $7; ‘‘and it has been reported that 
75 percent of the existing contracts provide 
for a price adjustment at the end of every 
three or six months.’’ It is pointed out that 
as few newspapers now are able to contract for 
their requirements and the smaller newspapers 
must depend upon the spot market, competition 
thus developed affords opportunity for specu- 
lation. Prewar spot market prices of about $2 
have risen rapidly, particularly since January, 
1920, until they are now reported at $15 as a 
maximum, with higher rates predicted. On 
the basis of $15, the paper alone for a 32-page 
newspaper costs 744 cents. One eastern news- 
paper is cited whose 1920 paper bill will exceed 
by $72,000 that of 1919, and a western paper 
estimates that its bill for the current year will 
be $450,000 more than for 1919. 

With regard to the future of the paper in- 
dustry, the report says: ‘‘Unfortunately the 
situation is generally regarded by the public 
as a whole as one which can be easily remedied 
within a few months, and it is not realized that 
the life of the pulp and paper industry in the 
regions of its present development is absolutely 
dependent upon rapidly failing timber supplies, 
while little or no effort is made toward their 
perpetuation. ’’ 

The report discusses abnormal conditions in 
their relation to scarcity and high prices of 
lumber, showing that the principal effect of the 
war upon the lumber industry was to reduce 
the stocks available thru curtailment of pro- 
duction and thru diversion to special war uses. 
It shows also that surplus woods and mill labor, 
both skilled and unskilled, was drawn into other 
industries, or into the fighting forces, so that 
when hostilities ceased the lumber industry 
was short of labor, and its stocks were very 
low and badly broken. 

Then came a period of uncertainty followed 
by an unusual demand for lumber in various 
industries, including that for the building of 
houses, especially in response to the ‘‘ Build a 
Home’’ movement fostered by the Federal 
Government itself. 

Figures showing the operation of the mills 
reporting to the Southern Pine Association are 
then discussed, showing a reduced production 
owing to excess rainfall, shortage of labor and 
other conditions with which lumbermen are 
familiar thru reports already published in the 
AMERICAN LUMBERMAN. 


War Caused Most of Increase 


Continuing, the report states that a disor- 
ganized industry, short stocks, abnormal de- 
mands, and reduced production have all con- 
tributed to higher prices for lumber. But 
‘feven tho it had still been possible to produce 
lumber in quantity in each of the regions from 
which it has been so largely depleted in New 
England, New York, Pennsylvania, the Lake 
States, and the southern Appalachians, lumber 
prices would still have risen in response to other 
conditions which have grown out of the war.’’ 

Fifty or sixty pages of the report are de- 
voted to a discussion of the development of the 
forest industry in the various sections, showing 
that the story has been one of steady depletion, 
the cutting being for each region in succession 
greater than the reproduction. In this diseus- 
sion New England, New York, Pennsylvania, 
the Lake States and the southern pine regions 
are treated in the order named. 

In connection with the subject of depletion, 
the deterioration of the forest also receives 
attention. The report states that it is doubt- 
ful if the South ever again will grow timber 
to the sizes found in virgin stands. The second 
growth now cut for saw timber is inferior to 
the old stands, and the demand has brought into 
use inferior species that formerly were less 
highly esteemed when better classes were more 
plentiful. 

The report states that a recent survey cover- 
ing 4,500 mills, owning or controlling prac- 
tically the entire virgin stands in the South 
indicates that 4,419 mills, or nearly 82 percent 
of all those reported, will be cut out in five 
years or less and the output of virgin timber 


will be reduced by nearly 50 percent; that 
5,254 mills or over 97 percent, will cut out their 
timber in ten years or less, with a corresponding 
reduction in the output of 78 percent; that in 
twenty years all the mills, except twelve, will 
have cut out their timber, and their production 
will have been reduced to only 3 percent of the 
present output. ‘‘This does not mean, however, 
that the total lumber production will be re- 
duced at this rate. As the larger sawmills 
cut out, small mills will take their place, and 
will work in the second growth on the small 
scattered tracts, which under present conditions 
can not be economically logged in large scale 
operations.’’ Even tho in five years over 19 
percent of the present virgin timber will be 
cut out only about 11 percent of the entire 
merchantable stand will be used up. Im ten 
years 52 percent of the entire virgin timber 
will be gone, but only 30 percent of the entire 
present merchantable timber. In twenty years 
nearly 90 percent of the virgin timber will be 
exhausted and over 50 percent of the merchant- 
able timber. As the virgin timber dwindles 
the second growth will contribute more and 
more to the production of yellow pine lumber. 
In ten or twelve years the second growth prob- 
ably will contribute about two-thirds of the 
entire cut. 

With respect to consumption of lumber in 
the producing section of the South, the report 
states that the Southern States now use about 
one-third the total pine cut or 5,000,000,000 
feet. By some good authorities home consump- 
tion is placed at 50 percent. The annual con- 
sumption in that section is expected in ten or 
twelve years to amount to 9,000,000,000 feet, by 
which time the output of yellow pine will have 
shrunk to that point, so that by 1930 the South 
will have ceased to be an exporting region, 
producing barely enough lumber for its own 
use. In fifteen years that section is expected 
to become dependent for its own needs upon im- 
portations from the Pacific coast. 


ROCKY MOUNTAIN REGION CONSIDERED 


Of cypress, the report says that its maximum 
production already has been passed and it can 
continue to occupy a place of importance in 
the lumber industry for but a short time. 

The Rocky mountain region, including Mon- 
tana, Idaho, Wyoming, Colorado, Utah, Nevada, 
Arizona, New Mexico, and western South Da- 
kota, is referred to as a region with wide dif- 
ferences in character and density of timber 
growth, in production and consumption of lum- 
ber and in the probable future development 
in the life of the lumber industry. Western 
Montana and Idaho because of the heavy stands 
of western white pine, larch, cedar and yellow 
pine are the most important section from the 
standpoint of timber supplies, for within these 
two States is 75 percent of the entire stand 
of the highly prized western white pine. The 
dense and extensive stands of lodgepole pine in 
Wyoming afford a source of material for rail- 
road ties. More than one-half of Colorado’s 
timber is Engelmann spruce, but it also includes 
extensive lodgepole pine stands and is an im- 
portant lumber and tie producing center for 
the central Rockies. Western South Dakota 
also has valuable yellow pine stands and north- 
ern Arizona and New Mexico have yellow pine 
forests of importance. The original forest 
area of this region was about 64,000,000 acres, 
but has been reduced to 3,000,000, the reduc- 
tion being chiefly in Montana and Idaho. The 
present stand of saw timber is about 223,000,- 
000,000 feet, or 10 percent of the entire stand 
in the country, practically all of it softwoods. 

The annual cut of saw timber in that re- 
gion is about 1,500,000,000 board feet, besides 
at least half a billion feet for ties, posts, poles 
and fuel wood, and the annual growth is about 
461,000,000 board feet of sawmill stock, with 
about 528,000,000 feet in immature stands. 
This makes a total of about 989,000,000 board 
feet, or 21.5 eubie feet per acre, per year, on 
the growing area. Considering the saw timber 
alone, the annual drain is thus about seven times 
the growth. In this section only Montana and 
Idaho produce lumber in excess of their needs 
and ean increase their output in the near future. 
The report estimates that those two States and 
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Colorado, Arizona, and New Mexico are able 
to sustain a larger lumber industry for some 
time, but as the region itself is underdeveloped 
its requirements may be expected to increase 
substantially. 


The Pacific Coast Timber Region 


The report refers to the Pacific Coast section 
as comprising ‘‘our last great coniferous timber 
reserve’’ in which it states that the develop- 
ment of the lumber industry already has pro- 
gressed far. In 1899, Washington, Oregon, and 
California cut a little more than 2,900,000,000 
board feet. Production increased slowly, until 
in 1918 the total was slightly more than 8,590,- 
000,000 board feet. In 1905 Washington took 
the lead in production and has held it since, 
except in 1914 when it fell slightly below 
Louisiana. The present cut for Washington is 
given as 4,500,000,000 board feet. Oregon is 
the third State with a cut for 1918 of a little 
more than 2,700,000,000 board feet, and the 
statement is made that the California cut never 
has exceeded 1,500,000,000 feet. In twelve 
years, between 1906 and 1918, the cut of the 
West coast increased only 114 billion feet, the 
slow increase being due to its inability to dis- 
place southern pine in the eastern and middle 
western markets under the handicap of higher 
freight rates. Within the last year, however, 
shipments have increased and the western woods 
have invaded yellow pine markets up to the 
very boundaries of producing territory. 

The forest area of the Pacific Coast States 
according to the report has been reduced to 
approximately 57,586,000 acres, a large per- 
centage of this, about 39,370,000 acres, is in 
virgin stands; not all however of accessible 
high grade timber, for there is a large per- 
centage of relatively inferior and inaccessible 
areas. This the report emphasizes as an im- 
portant factor that is commonly overlooked in 
considering the western timber supply. Second 


growth of saw timber size covers about 5,292,- 
000 acres; smaller second growth 6,425,000 
acres, while nonrestocking areas cover 6,500,- 
000 acres. Of the volume of original forest no 
satisfactory statistics are available, but the 
present stand is estimated at about 1,141,013,- 
000,000, or practically half of the remaining 
saw timber in the United States. Of this Ore- 
gon has 493,700,000,000; Washington, 334,000,- 
000,000, and California 313,331,000,000. More 
than one-half of the total occurs in the Douglas 
fir belt of western Oregon and Washington; 
Douglas fir comprising 558,571,000,000 fect, of 
which 505,000,000,000, or nearly one-fourth of 
the remaining stands of saw timber of the 
United States is in Washington. 


Costly Fires on Cut-over Areas 


The total area cut over in the Pacific coast 
region is 6,125,000 acres; two-thirds in Wash- 
ington and Oregon and a very large percentage 
west of the Cascades in the Douglas fir belt. 
The report states, that the total non-restocking 
area of 6,500,000 acres is only a part of the 
total depletion, ‘‘since there has been great 
and needless loss from the destruction of virgin 
stands by fire and other causes in a part of the 
6,425,000 acres now supporting second growth. 
The area burned over annually in these three 
States is shown by Forest Service data to 
amount to 450,000 acres, and the loss in timber 
to about 600,000,000 board feet.’’ 

‘‘The average annual cut, largely lumber, 
but including relatively small amounts of other 
materials is about 10,000,000,000 board feet, to 
which it is probably safe to add 1% billion feet 
lost by fires and other causes.’’ The report 
states also that it is probably safe to assume 
that 11,000,000,000 feet out of the total repre- 
sents the drain upon saw timber. The annual 
growth is estimated at 1,262,000,000 board feet, 
in addition to which there is a growth of ap- 
proximately 430,000,000 cubic feet in stands of 


unmerchantable size. A reason given for the 
comparatively low figures of growth is that so 
much of the territory is occupied by virgin 
stands; the total depletion being estimated at 
approximately 314 times the growth, and the 
depletion in timber of saw timber size at ap- 
proximately nine times the growth of the same 
class of material. 

The timber stand in California is estimated 
at 313,331,000,000 board feet, which is being 
reduced by cutting at the rate of 1,500,000,000 
feet annually. The report states, however, that 
these figures should not be taken alone, because 
there are other important aspects of the situa- 
tion. ‘‘Increased demands of the East will 
almost certainly result in an inereased rate of 
eut for California. Practically all of the eut 
up to the present has been in the most accessible 
stands; whereas, a considerable part of the 
remaining timber is comparatively unaccessi- 
ble.’? 

The report goes on to show that logging op- 
erations are now removing annually a little 
less than 2 percent of western Washington’s 
timber and less than 1 percent of western Ore- 
gon’s, yet the reasonably accessible timber and 
that in private ownership is going very much 
faster, so that with decreasing southern pine 
production enormous pressure to increase the 
cut in the West may be expected. 

A study of local timber supply indicates that 
in some localities a large percentage already 
has been cut off, and logging operations are be- 
ing pushed into less accessible and rougher 
mountainous regions. Commenting upon the 
prospective cutting out, the report states, that 
exhaustion of local supplies is a vital matter 
to local prosperity and development, for it 
means the cessation of local industry, the 
abandonment of improvements, rapid deprecia- 
tion of investment, and other losses which the 
industry, the community, and the consumer 
must shoulder. 





Activities of Some 


LAYING OUT WORK FOR THE YEAR 


BAKER, OrE., June 19.—The plant of the 
Stoddard Lumber Co. here is running one 8-hour 
shift and will probably turn out about 12,000,- 
000 feet this year. Its logs are brought in 
over the Sumpter Valley Railroad from an ele- 
vation of about 5,000 feet, where pine grows 
under favorable climatic conditions. The com- 
pany has several miles of its own logging road 
and is planning on building two miles more 
this year. 

The mill of the W. H. Eecles Lumber Co., of 
Baker, which is located at Austin on the Sump- 
ter Valley Railroad, is running one 8-hour shift 
and will turn out about 15,000,000 feet a year. 
The distributing yards, planing mill, sorting 
works, box factory, ete., are here at Baker. 
Adam Patterson, of Ogden, Utah, is president 
of the W. H. Eccles Lumber Co., J. M. Leish- 
man, of Baker, is vice president and Roland S. 
Eccles is secretary and treasurer. E. D. Row- 
ley, of Portland, went with the W. H. Eccles 
Lumber Co., March 1 to market the lumber and 
assist Mr. Eccles in looking after the company’s 
affairs. Mr. Rowley was for some years secre- 
tary of the box department of the Western 
Pine Manufacturers’ Association and prior to 
that was in charge of the sales of the McGold- 
rick Lumber Co., Spokane. He is an all round 
lumberman. 


Reviews Market Conditions 


Speaking of the market situation, Mr. Rowley 
said: 


Demand for lumber has fallen off the last few 
weeks, especially for No. 2 and No. 3 common, but 
there is still a heavy demand for No. 4 and poorer 
stock, also for selects and shop. Orders are, how- 
ever, badly mixed, indicating that yard buyers are 
sorting up their present stock and that the in- 
dustrial trade is buying only what it actually re- 
quires to complete old contracts. Sash and door 
factories are calling for stock readily and we un- 
derstand that they are well supplied with orders 
and are looking ahead for future requirements so 


Eastern Oregon 


and Southern Idaho Lumber Plants 


that they will not be caught in the position they 
were early this year. 

Box factories in the East and middle West are 
calling for large stocks of No. 4 and No. 5 com- 
mon box. These inquiries call for stock resawed, 
which indicates labor shortage in their plants. The 
demand for shooks still remains strong and mills 
expect a nice volume of business thruout the en- 
tire year. Box shooks are in great demand in 
Idaho, Utah and Colorado, and all the mills are 
making a special effort to meet the demand. 

Regarding credit we find practically 90 percent 
of our patrons taking the full sixty days’ time, 
but so far none have asked us to take notes or 
trade acceptances, indicating that while money is 
scarce they are able to make their collections. From 
letters we have received from the trade the last 
few weeks, we are of the opinion that while there 
is a temporary lull in the market, conditions will 
be exceptionally good this fall. 

The W. H. Eccles Lumber Co. is putting in 
a new Seattle Boiler Works burner at its Baker 
plant. It is 18 feet in diameter and will be 
62 feet high and is for the purpose of burn- 
ing shavings from the planing mill. 

F. B. LeCrone, sales manager of the Baker 
White Pine Lumber Co., is spending several 
weeks in eastern lumber centers getting in 
touch with lumber conditions. This concern is 
running one shift and is turning out about 
150,000 feet a day with its two band and a 
36-inch gang. Its logs come in from Whitney, 
on the Sumpter Valley line, about forty-three 
miles distant, and from Clifford, seven miles 
further out. Frank Gardiner, manager of the 
Baker White Pine Lumber Co., is an old time 
upper Michigan lumberman having operated in 
the old days of Michigan cork pine, and is 
thoroly familiar with the pine game. 


The Oregon Lumber Co. is building a large 
amusement hall and a number of homes for its 
employees at its mill at Bates, sixty miles out 
from Baker on the Sumpter Valley Railroad. 
The amusement hall will be equipped with a 
motion picture machine. The company is de- 
sirous of making living conditions for its em- 
ployees better. 


ATTEND COMPANY’S ANNUAL 


BotskE, IpaAHo, June 19.—The annual meeting 
of the stockholders, directors and officers of 
the Boise-Payette -Lumber Co., was held here 
June 10 with a large attendance, the following 
stockholders being present: William Carson, C. 
A. Barton, F, H. Thatcher, F. E. Weyerhaeuser, 
C. W. Lockwood, C. R. Musser, R. D. Musser, 
C. A. Weyerhaeuser, John Weyerhaeuser, F. S$. 
Bell, D. O. Clapp, James Clapp, George Little, 
William Rand, E. H. Barton, D. H. Moore, H. 
C. Shellworth, C. W. Gamble, -W. W. Burns, Wil- 
liam Musser, R. E. Irwin, A. A. Fraser and 
Lyon Cobb. 

The following directors were elected for the 
ensuing year: William Carson, Burlington, 
Iowa; C. A. Barton and Lyon Cobb, Boise, 
Idaho; John Weyerhaeuser, Tacoma, Wash.; 
S. G. Moon, Eau Claire, Wis.; Fred S. Bell, Win- 
ona, Minn.; Henry Turrish, Duluth, Minn.; 
William Musser, Iowa City, Iowa, and C. RB. 
Musser, Muscatine, Iowa. 

The directors met and elected the following 
officers: William Carson, president; C. A. Bar- 
ton, vice president and general manager; F. H. 
Thatcher, secretary; F. E. Weyerhaeuser, treas- 
urer; W. W. Burns, assistant treasurer; and 
Lyon Cobb, assistant secretary and assistant 
general manager. 

The visiting stockholders from the East were 
met at Pocatello by General Manager Barton 
and his son and C. W. Gamble, manager of the 
retail line-yard department and taken by auto- 
mobile thru the Idaho Falls country to Rigby 
and then back thru the Snake River Valley, 
visiting the company yards on the way, thus 
giving the visitors an idea of the richness of 
this prosperous farming and fruit raising coun- 
try in southern Idaho. 

After the annual meeting and conference here 
the party went to Emmett on Friday to inspect 
the company’s sawmill plant there. From there 
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they went to Weiser and on by train to New 
Meadows and returned thru Long Valley, visit- 
ing the logging camps of the company. Today 
they inspected the plant of the company at 
Barber, eight miles from Boise. From here 
most of the stockholders go on to Tacoma to 
attend the annual meeting of the Weyerhaeuser 
companies there the last of this week. 


LUMBERMEN GOLFERS ORGANIZE 

LAGRANDE, ORE., June 19.—The George 
Palmer Lumber Co. is running its big pine 
plant here two 8-hour shifts steadily, cutting 
over 4,000,000 feet a month and on the present 
basis will have an output this year in the neigh- 
borhood of 50,000,000 feet of its celebrated 
‘‘Looking Glass Mountain Pine.’’ The stock 
on hand at the mill is light and Vincent Palmer, 
who has charge of the sales, reports a fair de- 
mand with prices firm. There is a feeling, 
however, that the decrease in building thruout 
the country because of the restriction of loans 
is likely to have a quieting effect on the demand 
for pine lumber later on unless there is a 
change in this situation. The great need for 
housing everywhere would seem to make house 
building an essential. 

The census report of the population of La- 
Grande proper is given as seven thousand, and 
with the large number of people living prac- 
tically within the city but outside of the limits, 
it is estimated that there are over eight thousand 
people in LaGrande. In addition to the lumber 





Ronde Lumber Co., accompanied by his wife 
and family left a few days ago for Salt Lake 
City. He may visit the San Vicente Lumber 
Co., at Santa Cruz, Calif., in which his family 
is largely interested, before he returns. 


FINDS GOOD DEMAND FOR PINE 


WALLOWA, ORE., June 19.—James H. Mim- 
naugh, secretary and manager of the Nibley- 
Mimnaugh Lumber Co. here, states that it ex- 
pects to cut about 15,000,000 feet of lumber 
this year, running its mill, equipped with a 
band and a horizontal resaw, steadily one 8-hour 
shift only. During 1919, Mr. Mimnaugh states, 
the mill ran 267 days. He hopes to make it 
300 days of actual sawing operations this year. 
Logging operations are carried on the year 
round and up to June 12 this year the mill had 
run 131 days, which was every day, but eight, 
when the mill was shut down for repairs. The 
output is about 60,000 feet daily. 

The company has eighteen miles of railroad 
extending out into its timber northeast from 
Wallowa, the camp being fourteen miles dis- 
tant. The logging is done with horses and one 
Holt 10-ton caterpillar. These caterpillars have 
proven very satisfactory in eastern Oregon for 
this purpose, the Grande Ronde Lumber Co., 
Perry, using one; the Stoddard Lumber Co., 
at Baker, one; and the Baker White Pine Lum- 
ber Co., Baker, two of them. 

J. F. Ravenscroft, treasurer and sales man- 
ager of the Nibley-Mimnaugh Lumber Co., re- 
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he referred to as ‘‘that distinguished Louisi- 
anian.’’ 

Other lumbermen will be associated in this 
great work of reforestation. 


PLAN TO RELIEVE TRAFFIC CONGESTION 


SEATTLE, WASH., June 19.—Harry A. Abel, 
joint secretary of the committees investigating 
the Seattle car shortage and terminal condi- 
tions, has written as follows to the Pacific Coast 
Shippers’ Association : 

I have thought it would be a good idea for your 
association, in view of the car shortage existing, 
to attract the attention of all your members in 
bulletin form to the necessity of loading cars to 
their full carrying capacity. Instead of booking 
orders for so many thousand feet, a ‘“carload”’ 
should be specified. It is surprising how many 
cars can be saved if we all take this seriously 
and sincerely carry out this idea. 

Along the same lines W. A. Shummn, traffic 
manager of the association, has written a letter 
to Lloyd L. Hillman, J. E. Pinkham, A. L. 
Dunn, John D. Collins and J. L. Colby, a com- 
mittee of wholesalers to codperate with the car- 
riers, notifying them of their appointment to 
secure an improvement in car loading and also 
better transportation conditions in the lumber 
industry. He is seeking a practical plan in 
releasing shipments and bringing a minimum 
delay, saying: 

It has been the custom of the wholesaler to bill 
ears to diversion points, get exchange bills of 
lading for new destinations and consider the mat- 











PANORAMIC VIEW OF PLANT AND STORAGE YARD OF THE GRANDE RONDE LUMBER CO., PERRY, ORE. 


business here and tributary, LaGrande is the 
center of a great farming and fruit raising 
area, 

The lumbermen of this section are taking an 
interest in golf. LaGrande is the last of the 
eastern Oregon cities to form a country club. 
The LaGrande Country Club has recently been 
organized with G. Earl Stoddard as president 
and the lumbermen in this section all participat- 
ing. Mr. Stoddard is secretary and sales man- 
ager of the Grande Ronde Lumber Co., at Perry, 
four miles from here. Grounds have been se- 
cured for the club between here and Perry, a 
couple of miles from town, and are now nearly 
in shape for playing. At Baker A. 8S. Shockley, 
vice president of the Stoddard Lumber Co., 
1s president of the Baker Country Club and 
Joe Stoddard, manager of the same concern, 
iga director. The organization of the LaGrande 
Golf Club makes five in this section that will 
compete with one another in annual tourna- 
ments including Walla Walla, Pendleton, Baker, 
LaGrande and Boise. 

The Grande Ronde Lumber Co. is completing a 
new dressed lumber shed at its Perry plant. 
It is 75x90 feet in size and will hold about 
500,000 feet. This concern has_ about 
9,000,000 feet of lumber in pile, which is a 
little under a normal stock. It will eut about 
“5,000,000 feet this year running with one 
8-hour shift only. 

Elmer I. Stoddard, manager of the Grande 


ports a very fair demand for pine lumber with 
the market holding firm. Mr. Mimnaugh re- 
turned last week from attending the freight 
rate conference in Minneapolis. 

Wallowa is about sixty miles from LaGrande 
on the branch railroad extending to Joseph. 
There is much rich farming land in this section, 
especially in the valleys, and grain is grown 
on the plateaus. The entire eastern Oregon 
section is very prosperous this year, with crops 
looking fine. 

The new mill of the East Oregon Lumber Co., 
at Enterprise, twenty miles east of here, is now 
in operation. It was built during the winter 
to take the place of the mill destroyed by fire 
last fall. 


LOUISIANA REFORESTATION PLANS 


SHREVEPORT, LA., June 21.—Reforestation is 
going to receive unusual attention in Louisi- 
ana, in accordance with plans of Gov. John M. 
Parker. In outlining a program of improve- 
ments to be financed with revenue from a 2 
percent license tax on natural resources, which, 
it is estimated, will yield more than $3,000,000, 
the governor in a special message to the legis- 
lature a few days ago recommended an ap- 
propriation for reforestation, upbuilding and 
developing the State, which work, he said, will 
be under general supervision of Henry E. 
Hardtner, lumberman, of Urania, La., whom 





ter closed—leaving the actual burden of diverting 
the cars on the carriers. One of our members has 
filed with this association over $12,000 in de- 
murrage claims incorrectly assessed by the car- 
riers for delay after the dates that the carriers 
were actually given reconsigning instructions, 
which could have been avoided with just a little 
codperation on the part of the shipper. — 

The letter goes on to say that his suggestion 
may seem to be a trifle, but from experience 
he knows that he has pointed a way that would 
save delay to thousands of cars. He observes 
that the association traffic department can draw 
up the proper form for reporting diversions 
to reconsigning agents after shipper has re- 
ceived exchange bill of lading, and that by 
standardizing the form the expense can be kept 
within a reasonable figure. A second matter 
of importance is the tracing of shipments to 
insure delivery within a reasonable time. The 
letter closes with a request that the members 
of the committee suggest plans to relieve the 
situation. 

The committee of wholesalers will confer with 
the traffic experts some time next week. The 
railroad men are: J. H. O’Neill, western gen- 
eral manager of the Great Northern, chairman 
of the car service committee; J. R. Veitch, as- 
sistant general traffic manager of the Chicago, 
Milwaukee & Puget Sound, chairman of the 
traffic committee; J. B. Brown, of the Inter- 
state Commerce Commission, chairman of the 
terminal committee; Harry A. Abel, joint sec- 
retary. 
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Southern Pine Millmen Discuss the Various 
Factors That Influence the Lumber Market 


umber market appears 
inclination on the part 

s to buy, and is not, so far as any- 
e to discover, attributable to any 
asie conditions from those that have 
months. The demand for 

er, if the needs of housing and other bet- 

its thruout the country are to be met, 

be great enough to absorb all that the 

in view of the shortage of cars, would 

to set in motion toward the yards. 

fer, apparently for reasons that can be 

as purely psychological, buyers are stay- 

I t of the market; and, as a consequence, 

production is being reduced, and the indications 

are that demand again is being dammed up 

with the prospect of an experience similar to 

that which was had immediately following the 
war. 

With the object of ascertaining the views of 
millmen in the southern pine producing section 
and learning of conditions at the mills, in- 
quiries were directed to leading southern pine 
producers. Letters that have been received por- 
tray a situation that is not readily explained, 
and this situation is as mysterious to millmen as 
it is to other interested observers. For example, 
one manufacturer’s agent writes: ‘‘I never felt 
so helpless in my life as I do at the present 
time.’’ Extracts from the letters follow: 

Building Checked By Lack of Financing 

There seems no question about there being an 
actual need for lumber, but as there seems diffi- 
culty to get proper financial aid, the building pro- 
gram has been somewhat delayed. The transpor- 
tation and labor difficulties have had more or less 
effect on business generally, but in the main we 
feel that if the prospective builders could get 
proper financial support there would be a good 
deal of activity in construction lines. Of course, 
since prices began to break there has been the 
usual reluctance, altho wholly justified, on the part 
of the buyer to defer placing business until as- 
sured some stability might be expected. 

We are inclined to believe that prices are 
averaging about as low as they will be for some 
time to come and that we may expect substantial 
improvement in the demand for the balance of the 
year. The interior trade does not want to over- 
look that some of the foreign countries are buying 
tremendous quantities of lumber and, notwith- 
standing the rather poor demand from the interior 
last month, we managed to make a reduction in 
stock. 


ana 2 . 
ed for several 


Purely Matter of Psychology 

From the reports received from our salesmen, it 
seems that the trade on the whole has simply 
stopped buying even the amount that it normally 
would buy at this season of the year. There is 
no market because there is not enough stuff being 
bought to make a market. I should think the 
dealers would not be pleased with the slump in 
the market, but I do not see how it can be helped 
if they will not buy anything and there are enough 
people in the market to want to force the issue by 
moving stock at any price. I should like to have 
our mill people and a lot of the rest of them take 
the salesmen off and not try to sell anything when 
no one wants to buy. 

On the other hand, observation seems to indi- 
cate that there is quite an amount of building gcing 
on thruout the country. The latest crop reports 
are not as discouraging as they might be and we 
should not be surprised at an eight hundred mil- 
lion bushel wheat crop. 

Looking at it from a fundamental and broad 
gage standpoint, we do not see that there is enough 
change in the basic condition today, from what it 
was six months ago, to make all of this slump in 
the market. We think it is a good deal like the 
dry goods and clothing business, that is pyschologi- 
cal and bound to return. The time, however, is 
beyond our ‘‘ken.” 

The car shortage situation is the disturbing 
factor. The dealers will not be able to get lumber 
late this summer or this fall and we will not be 
able to ship it, and no one will be the gainer even 
if the market should go higher. If the dealers 
would go ahead and buy the normal way, this 
market would settle down on some kind of a basis 
that would be satisfactory to all and more normal 
than it has been for a long time, but it looks as if 
everyone is going to wait, in the hope that each 
individual waiter will get the lowest prices that 


will be made this summer.—F. R. WATKINS, general 
sales manager, Missouri Lumber & Land Exchange 
Co., Kansas City, Mo. 

Readjustment Interpreted as Softening 

In my opinion several factors contributed to 
the present lull in the demand for lumber. The 
financial conditions naturally restrained a certain 
amount of prospective building, causing a slack- 
ening in demand. Many producers had become 
convinced that the auction market in the early 
part of the year had forced disproportionate allo- 
cation of values as to the various items produced, 
and felt that when the slackening of demand origi- 
nally caused by financial conditions began the time 
had arrived for a readjustment of these values. 
This readjustment of values was interpreted by 
many buyers as a softening of the market and 
created a hesitancy on their part to buy even their 
immediate requirements, further slowing down de- 
mand. To meet those immediate requirements 
without going on the market and placing orders, 
I understand dealers in many cities resorted to 
drawing on each others stocks, which policy if 
pursued for any length of time, will result in a 
simultaneous depletion of stocks of the majority 
of dealers. 

From the best information we can get, produc- 
tion for the last sixty days has shown a slight 
improvement, or at least the possibility for in- 
creased production has. However, the financial 
conditions have had relatively the same influence 
on the lumber manufacturers as on the builders, 
which are now forestalling any Increase in pro- 
duction and will likely tend to reduce same from 
now on. 

We feel that the fundamental conditions are 
much the same as they were sixty days ago. The 
housing shortage is still with us; the inevitable 
demand for car and other raiiroad material has 
simply been deferred pending adjustment of freight 
rates and wage schedules; the export demand is 
rising to flood stage behind the dam of prohibitive 
exchange rates. 

If our line of reasoning is correct, within a short 
time many dealers will be forced simultaneously 
into the market, or be compelled to suspend busi- 
ness, which we do not believe they will do. With 
the allowance of increased freight rates and an 
adjustment of the wage schedules, the railroads 
will go into the market not only for normal re- 
quirements but in addition the neglected require- 
ments of the last three years. Island and South 
American export demand is good now and with the 
settlement of the above questions we expect an 
improvement in the foreign exchange situation 
which will be followed by an increase in European 
demand. 

Stocks at the mills are still below normal on 
the whole, but even tho the supply was normal, 
the amount that can be placed in dealers and con- 
sumers hands will depend entirely on transporta- 
tion conditions, 

Therefore, our conclusion is that with the un- 
questioned car shortage we have facing us for the 
next four or five months, the demand will far 
exceed the manufacturers’ ability to deliver, and 
we may experience a repetition of the conditions 
existing in the early part of the year.—FRANK 
ScHOPFLIN, assistant to president, Central Coal & 
Coke Co., Kansas City, Mo. 


Expects Demdnd to Limit of Supply 

Recently we have had some good hot weather and 
crops are looking much better, and in some sections 
where crops had been reported as practically a 
failure they have really produced a good yield. 
Dealers thru the agricultural district have prac- 
tically all indicated to our salesmen that their 
stocks are running low, and that they have to buy 
lumber but are holding off as long as possible; 
indicating further, however, that they would have 
to buy within the next two or three weeks. 

I believe that the building program thruout the 
country has not been abandoned but has only been 
retarded, and it is our fear that the dammed up 
demand for lumber will break at a time when it 
will be impossible to supply stock owing to the 
ear situation. We believe if we can divert a 
stampede for lumber with the inconsistent ad- 
vances, and can get the lumber business on a 
stable basis once more, we will have a demand for 
all that we can manufacture in the next several 
years, but it is my personal opinion that every 
time prices advance as rapidly as they have the 
last year to as high a point, just that many times 
we will have to go thru what we are going thru 
now. 

The demand for railroad and car material is 
looking better, and as soon as the railroads ate 


properly financed, which undoubtedly they will be 
in the very near future and a transportation sys. 
tem built up, I believe that all lines of industry 
will be benefited. 

Reaction Looked For In Thirty Days 

We have written a great many of our dealer 
friends that we were not going to sell lumber jp 
competition with some of the prices that we hear 
of from good mills and wholesalers. In th» first 
place we feel that it was not good business if we 
considered the interests of the retailer, and in the 
second place we can not manufacture lumber at 
a profit if we put our stumpage in at the market 
value, on a basis of present prices of common lun- 
ber. We do not propose to pile up lumber at pres. 
ent production cost indefinitely with the serious 
transportation conditions that now prevail. Rather 
than do this or accept present prices we will re- 
duce our running time. We find that a great many 
lumbermen are considering this already, and a few 
large mills have actually gone to a shorter week: 
while, of course, everyone knows that the small 
millmen are practically out of business, many of 
them closing down every day. 

We have every confidence that the lumber mar- 
ket will come around right. It is our policy now 
not to solicit any business for the interior but to 
confine our activities to the car material and rail- 
road trade and export. We find that we are 
entering more of this class of business than we 
can handle and our order files so far this month 
show an increase at prices which represent very 
little shade from March figures. 


This same concern has issued to its salesmen 
instructions from which the following par- 
agraphs have been extracted: 

We sincerely believe that the next thirty to 
forty-five days will see a reaction in the market 
from the present panicky price conditions. By 
that time the transportation situation will be con- 
siderably improved and a great deal of capital re- 
leased, which should make the credit situation 
somewhat easier, This will enable the building and 
loan associations, housing projects and retail yards 
to finance themselves, and there will be a tendency 
on the part of the yards to restock. Of course, 
this may not reach very large proportions, as 
there is a tendency to buy from hand to mouth, 
but there is no question but that the large yards 
in the cities are swapping stocks, and the small 
yards have been sending out considerable lumber 
on repair jobs etc., which has depleted their as- 
sortments. 

If we were to meet the prices that some lumber 
is being sold at these days our average selling price 
would be less than our cost of production, figuring 
our stumpage at its market value. Most of the 
large concerns are in a sufficiently independent 
financial position now so that it is not necessary 
to run nights and produce more lumber as the 
price goes lower, as was the custom in former 
years; but they are now in such shape and their 
stumpage holdings have been so reduced that they 
are unwilling to pile up lumber at present high 
costs and run the risk of a car shortage and an 
uncertain market. So the tendency is to reduce 
the working time, cut off night shifts and be more 
careful in the utilization of the whole log. Several 
large concerns have already gone on a 5-day per 
week schedule and others are contemplating a 3 
or 4-day per week schedule, as labor wants to 
work on an average only three and one-half or 
four days per week, and wages are so high that 
men do not consider it necessary to work full 
time. 

So much for the market and producing cond! 
tions. We have another element to consider now, 
which is a very serious one, and that is the car 
situation. At this time of the year there is usually 
a big surplus of equipment, but we are now ex 
tremely short on all classes of equipment, and this 
situation will grow worse until this fall there will 
be a worse car shortage than any of us have ever 
seen. We also must figure on the increase of rates, 
which will certainly become effective by Sept. 
1, or possibly thirty days earlier. This will ‘igure 
at least $1.50 per thousand average. 


Arkansas Millman Sees Actual Shortage 
Personally, I have never been a believer in try 
ing to force a market for any commodity by Te 
ducing prices, as it only tends to demoralize the 
whole situation. ‘The low prices that have beeD 
made have come thru the wholesalers and brokers 
and not from the responsible producers. There is 
an actual shortage of southern pine lumber now 
compared with the demand which is sure to follow 

as soon as the money market adjusts itsel?. 
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We are running only one of our sawmills, and 
have closed down our shipping department for 
the want of empty cars. I find this is true all over 
the South, and when the demand from the retailer 
comes I am wondering how he is going to replenish 
his stock at any price. We are not trying to meet 


* the market prices which are being made by whole- 


galers and scalpers selling small mill stock in 
transit or otherwise. 

It is my personal opinion that the demand for 
lumber will far exceed the ability to ship within 
the next sixty days. At that time there will be 
yery few questions asked about prices as it will 
only be a question of getting the lumber. 





Florida Manufacturer Thinks Slump Temporary 


It is needless to say that the present situation 
is very trying, in view of the abnormal cost of 
production and the disappointing developments of 
the last sixty days. It appears that the decline in 
prices of lumber, as well as certain other commodi- 
ties was brought about very largely by a policy 
of retrenchment forced on the country by the 
Federal Reserve Bank, and assisted so far as lum- 
ber individually is concerned by the embargoes 
now existing and that have been for some time 
past. 


In view of the enormous requirements of the 
railways and the imperative demand for additional 
housing facilities, I can not but believe that the 
present depression is only temporary and that 
the next sixty to ninety days will see a stabilized 
market on prices that will net a reasonable return 
on the investment of the lumber industry. 





Texas Mill to Cut Production 


Orders have been issued, but not yet posted at 
our mills, putting into effect July 1, a 5-day a 
week manufacturing program, with ro night run. 
We cut our night runs out May 1. Whether or 
not these orders will be carried into effect July 1, 
rests wholly upon the car situation. If cars im- 
prove, and it looks like we can ship a 6-day cut, 
we will not go to five days, at the sawmill. 

We anticipate sending our salesmen a telegram 
Tuesday or Wednesday, instructing them to get out 
of the market completely until July 10. We have 
on file orders nearly double our file of March. 
We are getting so few cars that we are afraid to 
book any more business if we ever expect to make 
shipments of the newer orders, as of course we 
must take care of the orders we have booked. 

My own opinion is that this is certainly a most 
excellent time to buy lumber. There isn’t any 


hope in sight as far as the car situation is con- 
cerned, until a tremendous number of cars can be 
repaired or built. My own views of the situation 
are that the car situation will not adjust itself 
prior to the crop movement, and that cars will not 
be plentiful until next spring. We are determined 
to make only as much lumber as we can ship, and 
our operations from now on will be governed en- 
tirely by our ability to make shipments. 





Louisianan Sees Car Shortage as Obstacle 


I think the main feature of the market in the 
near future is the fact that we will be fortunate 
if we have 50 percent of our requirement of cars. 
I firmly believe there will be a strong demand for 
lumber for the late summer and fall building, but 
a few of the retailers are just beginning to realize 
that they must place their orders if they expect 
to be able to secure the stock. 

We have indications from some sources that 
make us believe that some of them are going to 
buy now. I think a wise man would buy his lum- 
ber if he could manage in any way to pay for it 
and carry it, as he would be slow enough getting 
it any how with the present outlook of car 
supplies. 





THE PACIFIC COAST MARKET 


SEATTLE, WASH., June 19.—Rail C list seems 
to have gone definitely into the discard, with 
fir prices generally slipping gradually down a 
well greased toboggan. Wholesalers report 
little or no difficulty in making the small vol- 
ume of purchases suited to their requirements 
and to the car supply; and they likewise indi- 
cate a spread of $10 to $15 in the prices quoted 
to them at various points in fir territory. The 
top of the market on the basis of Rail B seems 
to be $30 over for vertical uppers, $25 for 
slash grain, and $8 for dimension—while an- 
other set of prices would place the figures at 
$25, $20 and $6 respectively. Lumbermen gen- 
erally are not depressed at the outlook, for 
they recognize that the industry is merely 
sharing in the psychological condition which 
has served to throw business of all kinds into 
partial eclipse, due primarily to the curtailment 
of credits by the banks and secondarily to the 
eagerness with which the entire American peo- 
ple have gone on an impromptu silent ‘‘strike’’ 
against purchases of all kinds. When at length 
the buying public emerges from its present 
frame of mind there seems to be excellent pros- 
pects for lumber to steady itself, as well as 
apy other commodity. But stabilization is a 
term that evidently belongs to the uncertain 
future. A well informed wholesaler, who, how- 
ever, disclaims any gift of prophecy, is con- 
vinced that there will be wide fluctuations in 


forest products, extending over considerable 
periods; that the market will brace up some 
of these days, and that it will again sag when 
conditions become unfavorable. 

If wholesalers are now able to get what they 
want for less than the levels a few weeks ago, 
the manufacturers are blissfully going ahead 
with production practically at capacity. On 
this point Robert B. Allen, secretary and man- 
ager of the West Coast Lumbermen’s Associa- 
tion, says in his weekly review: 


In a final drive for production prior to the 
customary close down for midseason repairs, the 
lumber industry last week operated up to within 
2 percent of normal, notwithstanding seasonable 
trade dullness, car shortage, and the banking policy 
of restricted credit. 

Production at 126 association mills was 88,274,- 
083 feet, which is only 1.88 percent less than nor- 
mal production for the operations reporting. 

Shipments totaled 78,371,708 feet, of which 
31.94 percent were shipments by water or locally 
by auto truck and not requiring cars. 

Rail shipments amounted to 7,414 cars or ap- 
proximately 53,340,000 feet. Coastwise water 
shipments amounted to 13,340,559 feet; export 
shipments 7,916,410 feet; and local auto truck 
deliveries 3,774,739 feet. 

New business amounted to 53,299,077 feet made 
up of 38,790,000 feet in the transcontinental rail 
trade; 2,898,705 feet in the local trade; 9,221,372 
feet in the coastwise domestic trade; and 2,319,- 
000 feet for overseas delivery. 

The unshipped balance at the 126 mills partici- 
pating in the report was 353,589,830 feet. 


While the car supply is large enough to take 


eare of orders now coming in, the scarcity of 
rolling stock is pronounced. A reduction of 
rail shipments by 7,414 cars is a considerable 
decrease as compared with the aggregate of 
unfilled orders a few months ago. Since in 
certain quarters a little more business is coming 
in, it is evidence that here and there yards are 
stocking up a bit to fill in the holes caused by 
a prolonged interval during which they have 
held purchases down to the absolute minimum. 

The action of the Grays Harbor Lumber Co., 
at Hoquiam, in having sent out price reductions 
and in then withdrawing them is easily ex- 
plained by the fact that the Blagen interests 
have taken on a small quantity of orders, yet 
large enough to tax the capacity of the railroads 
to deliver for some time to come. The Blagens 
are reported to have about 80,000,000 feet of 
finely assorted fir stocks in their yards. In 
the aggregate, this accumulation seems to be 
large; but when it is considered that this com- 
pany can produce from 750,000 to 800,000 feet 
of lumber every twenty-four hours, and under 
normal conditions can ship from fifty to seventy- 
five cars daily, the piled up stock does not 
represent abnormally large holdings. The com- 
pany usually has from 50,000,000 to 60,000,000 
feet on hand, since it is one of the largest, if 
not the largest single producer on the Pacific 
coast. The mill, which has been running three 
shifts a day, is now closed. » 





THE TRANSPACIFIC RATE 


SeaTTLE, WasH., June 19.—Lumber rates on 
the Pacific are apparently on the eve of demor- 
alization, for a number of reasons—including 
financial disturbances in Japan and the poten- 
tial effects of the Jones bill. While the action 
of latest American legislation has been sus- 
pended for sixty days, it has caused a number 
of foreign owned lines centering on Puget Sound 
to ‘‘tip’’ their hands to this extent, that they 
have sent out a broad intimation that they 
will withdraw their Seattle terminals to the 
Cana lian side the moment such a law becomes 
effective. Some of the American exporting 
firms say that this threatented reprisal is merely 
a policy of bluffing; that the foreign owned 
lines are simply making gestures for whatever 
effect it may have. 

Be that as it may, transpacific rates are now 
upset to the point that the lumber schedule 
to the Orient is quoted at $35, as against $37.50 
a lew days ago and $40 prior to the Japanese 
Crisis. A conservative forecast indicates still 
further reductions; and there are mutterings of 
& rate war in which the United States may find 
herself pitted against Great Britain, France, 
Japan and Italy. A view of the situation in 
its most favorable aspect is to take the British 
shipping interests seriously when they declare 
they will Squeeze some of the inflation out of 
ocean rates, 


A Seattle exporter pays them the tribute of 
saying that they are bold and brave, and very 
courageous and willing to go to the bottom, if 
ever they start—with the ultimate result that 
they will put the rates low enough for ocean 
commerce to begin and continue on a sound 
and stable basis. It is believed that such a 
policy eventually would ease up the situation, 
since if rates were properly adjusted they would 
reach the point where the stable export of 
lumber would be resumed. There is no busi- 
ness to the Orient at present; to the United 
Kingdom nothing but ties, and to Australia 
only a moderate volume. Notwithstanding the 
softer tendency of the transpacifie rates, the 
current circular of the Shipowners’ Association 
quotes lumber rates from Puget Sound on the 
basis previously announced, as follows: 

Cw rare ee $9 


Southern California ports.. aie 
Hawaiian Islands ....... 18 
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Auckland 35 @37 50 
Wellington . 35 @37 5 
Lyttleton . 35 @37 50 
Dunedin - 35 @37 50 
Sydney .... ike 35 @87 50 
Melbourne or Adelaide . 40 @42 50 
Valparaiso 35 37 50 
CONG sé cas 0 35 387 50 
Cape Town .. 57 50 

Other So. African ports... -o ST 50 


As to the Orient, the situation remains prac- 
tically the same as a fortnight ago—little 


SITUATION 


freight is moving or none at all, and the supply 
of available tonnage is increasing. Conditions 
have shifted until they are practically the re- 
verse of those during the height of war times, 
when some of the vessels paid for themselves 
out of the proceeds of a single charter. A con- 
temporary views the situation thus: 


That the present lack of cargoes on Oriental 
trade routes may result in a lively rate war in the 
Orient is the belief expressed by Seattle shipping 
men. Due to the high rate of exchange and the 
recent financial difficulties of Japan, the movement 
of freight from the Orient to the Pacific coast has 
been extremely light, resulting in keen competition 
among various lines for the small amount of cargo 
offered. As a result of the car shortage and rail 
congestion, the same condition is being developed 
on this side of the Pacific. Ships that a few 
months ago could obtain all of the cargo they could 
earry to Oriental ports are now obliged to get on 
the ground floor early to fill their holds. The fact 
that many of the business firms of Japan have 
been obliged to cancel or postpone delivery of orders 
placed in this country is another cause assigned 
for the lightness of freight offering here for the 
Far East. Foreign lines in the Orient have started 
cutting rates to get cargoes, and this may easily de- 
velop into a keen rate war with importers and ex- 
porters profiting at the expense of the ship owners. 
The uncertainty of the rates has resulted in many 
shippers holding off for lower transportation costs. 
The United States Shipping Board’s newly organ- 
ized rate conferences at Kobe, Manila, Hongkong 
and Singapore with the governing conference at 
Shanghai are now functioning. The conferences 


sels bound from the Far East to t 


e Pacific coast. 


are now making the rates for entpotes Board ves- 
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SHOULD EDUCATE FARMERS IN LUMBER USE 


At the annual banquet of the Agricultural 
Publishers’ Association, held at the Hotel Lin- 
coln, Indianapolis, Ind., on June 10, L. R. Put- 
man, directing manager of the Amerie: in Whole- 
sale Lumber “Association, delivered an address 
dealing in large part with the farmer as a 
consumer of lumber. Out of his long connec- 
tion with the retailing and manufacturing 
branches of the lumber industry Mr. Putman 
was able to offer many valuable suggestions, 
as well as to straighten out a number of common 
misapprehensions relative to the lumber busi- 
ness. 

Before proceeding to talk about the use of 
lumber on farms Mr. Putman briefly reviewed 
the Capper report and made some pertinent 
comments thereon, briefly tracing the course of 
prices since the armistice and reviewing the 
conditions responsible for the advance that oc- 
curred, which conditions hardly need to be men- 
tioned here, being familiar to all lumbermen. 

Mr. Putman said that the farmer as a rule 
is not conversant with the lumber business and 
that it is up to the lumbermen to wake up and 
begin to tell him how to use lumber. He con- 
tinued: 

Many times I have had farmers come into my 
yard and say that they wanted a little lumber. 
Asked what they wanted they very likely would 
reply “Just cheap rough stuff; of course I don’t 
want any knots in it, but just give me a cheap 
grade.” Of course what they said really meant 
that they wanted the best grade in the yard but 
thought that if it was not dressed up nice it was 
cheap lumber. The lumber business is a com- 
plicated one. I doubt if there are two men in 
this room who can figure up a load of lumber and 
tell how many feet it contains. The standardiza- 
tion of sizes has just been undertaken in this 
country. On the west Coast a 2x4 is one size, in 
the South it is another, in North Carolina it is 
still another, and on the Great Lakes it again 
differs. The wholesaler is the only man in the 
industry who deals in all of these, and it is up to 
him to standardize, so that when a customer walks 
in and says he wants a 2x4 everybody knows what 
it is. 

The lumber wholesalers of this country have an 
organization, the American Wholesale Lumber As- 
sociation. We believe that as wholesalers of lum- 
ber, and as real merchants of lumber, we have a 


big debt to pay to the public. We believe that we 
ought to be able to get the lumber from all the 40,- 
000 sawmills of the country to the farmer at the 
lowest possible cost or else we ought to get out 
of business. We ought to be able to market a 
larger percentage of the tree and thereby make 
our forests last longer or else we have not a con- 
structive policy. Only 37 percent of a pine tree 
in the South goes on the market. Sixty-three per- 
cent rots in the woods or is burned up. 

We believe that farmers could use more short 
lumber and that they could use a lower grade of 
lumber, if properly educated on the uses of lum- 
ber. We have got to make better merchants out of 
the retail lumber dealer, not necessarily to increase 
his profits or to increase the profits of the saw- 
mill operator, but to get the better homes and 
better school houses that are needed. 

We must have the wholesaler, the manufacturer 
and the retailer. We all have a common proposi- 
tion to put across. There are 40,000 sawmills in 
this country, producing 35,000,000,000 feet of lum- 
ber annually, only about 150 of which have their 
own selling organizations. If it were not for the 
fact that the wholesaler is able to bring in these 
other 39,950 sawmills the price of lumber might 
be today in an entirely different situation. It is 
always the little fellow who comes in in an un- 
organized way and regulates the market. It is the 
small fellow who sets the price on the lumber 
production of America and of the world; there- 
fore I say the wholesaler has a great respon- 
sibility. 

I was before the committee when the Clayton 
antitrust law was being framed. They asked me 
what the little dealer wanted. I replied that he 
wanted only a square deal. The committee asked 
wherein he had been abused. I had a copy of a 
popular magazine with me and turned to a page 
where this statement appeared in an advertise- 
ment: “A good strong door for 77 cents.’’ There 
was a lie in the advertisement. I said: “We 
little fellows don’t want any advantage over the 
mail order people, but compel them to tell the 
truth and we will take pot luck with them.” One 
mail order house takes hemlock, calls it Huron 
pine and puts it over at a nice long price. Huron 
pine has not the breaking strength of some other 
woods. The farmer ought to know that; he may 
risk his life on it some time. We have all this 
to tell in the matter of standardization and con- 
servation. The farmer pays more than he should 
have to pay and the sawmill man burns up some 
stuff that he now has no market for. There should 
be a greater demand created for short lumber. 


In closing his address Mr. Putman said that 
some time ago he was in Oklahoma promoting 
the Own Your Home campaign. Meeting 


a retailer friend he asked whether the people 
in his section were building many homes. ‘‘ No,’* 
replied the dealer. ‘‘They are spending their 
money for automobiles. Why, there are fel- 
lows ‘buying cars that haven’t got a quart of 
whiskey in the house.’? Mr. Putman further 
said: 

The Own Your Home campaign got started in 
Oklahoma City and 2,500 homes were built there 
last year. That is what can be done, relatively, 
in any community. The hardware man, ‘the painter, 
the plumber, the furniture dealer, the department 
store and in fact every line of business ought to 
get in on that proposition and instead of letting 
people spend their money for automobiles, which 
immediately become liabilities, get them to want to 
live in better homes and to own their homes. This 
will help to check the great influx into the cities 
that has been going on and is still going on. [ 
believe that things are going to work out all right, 
We are not going to continue to spend so much 
money for luxuries, we are going to live in our 
own homes, and I believe that the farmers are 
going to live better. I believe that the thing we 
can do to help you most is to apprise the people 
on the farms of the proper use of lumber and of the 
proper promotive work for the retail lumber dealer, 


THE YEAR’S WORK OF FORESTRY COLLEGE 


Syracuse, N. Y., June 21.—At the annual 
meeting of the trustees of the New York State 
College of Forestry, Acting Dean F. F. Moon 
in his report declared that the college had the 
largest attendance last year of any American 
forest school; that the demand for trained men 
is phenomenal; that the call for university lec- 
turers on forestry is so great that the college 
now requires those desiring speakers to bear 
the expenses from and to the college; that the 
exhibits at county fairs have been viewed by and 
interested 40,000 persons. It was also an- 
nounced that a number of promotions and ap- 
pointments had been made in the college’s 
faculty. Indications are that the enrollment 
for the forestry courses next fall will greatly 
exceed that of last and among them will be a 
number of students sent here by foreign gov- 
ernments. 








LUMBERMEN’S 


An ideal day for golf marked the fourteenth 
annual tournament of the Lumbermen’s Golf 
Association on Tuesday and perhaps never did 
devotees of the game enjoy knocking the pill 
about as did the local lumbermen and their 
guests. Only once did the storm clouds threaten 
—they seemed to look down and see the boys 
at play and then decided to leave them alone in 
the sunshine and let them have their fun. This 
year’s story was different from that of last year, 
as a newcomer to the tournament carried off the 
honors, John Simpson, of Indianapolis, Ind., 
former western junior champion and present 
holder of the Indiana State title. He played a 
78 in the morning and a 75 in the afternoon, 
making 153 for his 36-hole play. 

W. J. Foye, of Omaha, Neb., with an 88 in 
the morning and a 75 in the afternoon, was the 
runner up and also won the Stilwell prize which 
was given for 36 holes, low gross, and reverted 
to the visitor as no player could win more than 
one trophy. Other low gross scores were: Ike 
W. Lincoln, 81-86-167; Frank Burnaby, 86- 
83-169; H. Knapp, 87-87-174; and F. J. Burns, 
86-90-174. 


The winners: 


Championship—John Simpson, 78-75-153. 

The Stillwell cup—W. J. Foye, 88-75-163. 

W. J. Foye cup—tTied by L. E. Rollo and C. A. 
Flanagan, 12 down to par. Draw won by L. E. 
Rollo. 

President’s cup—H. L. Danks, 57-18-34. 

a LUMBERMAN cup—J. W. Carey, 83 

Lumber woe Review cup—W. A. Kelley, 106- 
28-78 ; 89-28-71—149 

Lumbermen’s Association of Chicago cup—Wil- 
liam E. Hyde, 84-12-72. 

Hettler phn 9 a Adams, 4 down p4 Pa 

First flight—R. G. Bg i 86-11-7 Fred H. 
Burnaby, 83-8-75; J. Miksak, 86-8-78 

Second fiche -Baloh Bond, 90-14- 76 ; Frank J. 
Burns, 90-12-78 ; George Coale, 90-12-78. 

Third flight—J. Embree, 95-20-75; George 


Kemler, sr., 96-20-76; B. §. Gamble, 99-22°77. 


GOLF ASSOCIATION ANNUAL 


Fourth flight—Herman H. Hettler, 105-30-75; 
R. Cousin, 107-30-77 ; C. J. Rittenhouse, 107-30-77. 





First Flight Third Flight 
Gross Hand. “ Gross sens. a 
G J. me. Seen 94 6 W. _H. Rowell 98 
J. W. Carer... 83 5 78 J. E, Kelley..... 99 30 79 
oe tTrowbridize 91 5 86 J. W. Embree... 95 20 4 
1 74 Cc, A. Flanagan. 100 20 
6 81 i. all......113 20 53 
2 87 G. Komler, SF... 20 76 
6 85 J. A. Spencer 114 18 96 
0 86 J. B. BOMB. ses 102 20 82 
0 75 A. T. Stewart....113 20 93 
6 85 E. H. Defebaugh.107 20 87 
7 86 T. _Vredenburgh. aaa 20 84 
101 7 94 i. 20 89 
89 8 81 Geo. Farnsworth 22 83 
Ols 101 8 93 M. 22 88 
J. M. Miksak 8 8 78 E. 22 77 
Fred Burnaby 838 8 75 w. 25 77 
E. A. Thornton... 92 9 83 G C. Flanner 30 91 
Cc. M. Smalley 95 9 86 J Mec 30 82 
Cc, Thompson. 909 9 81 s 30 84 
J. W. McCurdy.. 92 9 838 0 Murp! 30 90 
, ee 9 85 Perley — eaves 20 100 
,. A ee 2 10 82 J. Carne: 104 23 81 
zs 2 —- 95 4 4 Ralph Shead -...126 20 106 
. arvis..... 93 1 3 
R. G. Gebhart... 86 11 75 Fourth Flight 
E. H. Adams... 90 12 78 W. L. Godley...108 30 78 


Walter Griffin... 92 
Second Flight 
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Gross eer Net L. Moses .....- 30 83 

M. A. Mummert. a4 84 EF. Lockridge ....119 30 89 
George Coale.... 9 13 7 Albert Cone ..... 110 30 80 
Frank Burns..... 30 12 78 L, Bigelow ...... 132 30 102 
A 84 12 72 Edward Dollar- 
M. Lamereaux... 98 12 86 abide Racists, 26 30 96 
Frank Burnaby... 95 13 82 . J. Abernathy..129 30 99 
Ralph Bond...... 90 14 76 é Wellman 1b 30 94 
. O. Knudson... 95 14 8&1 Harry Potter 30 86 

L, Lane...... 93 14 79 Herman Hettl 30 75 
C. © Conins..... 110 14 96 " i Dank 30 78 
F. C. Gifford.... 98 14 84 . B. Gorin 19 30 89 
J. Hanson....... 98 14 84 P. S. Fletcher...108 30 78 
B. MISS. 000000 93 15 78 Robert Cousin....107 30 177 
H. W. Sherman..107 15 92 Peter Devries...155 30 125 
B. F. Masters...105 15 90 O. M. Zeis...... 142 30 112 
Albert Henry....104 15 89 Zee... wasie 149 30119 
H. Hooker....... 15 81 Charles Ritten- 
H. W. Chandler. 98 17 81 ~~ house ......... 30 77 
George Kemler, jr. aes 17 84 es Bartholo- 
Will _— ee. 17 82 mew 

bemeien 108 18 88 N. H. 

M. E. Botts weeees 108 18 90 Ze. ts 7 
i aa 94 18 76 F. Bartelme 
George Mickle... 98 19 79 W. Kelley ...... 106 
John Spry....... 108 18 90 
S. Hettler....... 102 18 84 


With the shadows of evening the tired but 
happy golf contestants gathered in the banquet 


hall of the Beverly Country Club and enjoyed 
an evening of good fellowship. The annual 
dinner was a decided success and the entertain- 
ment met with most hearty approval. After a 
brief report by Secretary-treasurer Minor E. 
Botts, President Frank H. Burnaby delivered 
2 few well chosen remarks. Following this 
George T. Mickle presented the report of the 
nominating committee, which was adopted 
unanimously, resulting in the election of offi- 
eers as follows: President, C. A. Flanagan; 
vice president, James Miksak; secretary-treas- 
urer, Minor E. Botts; directors, Frank H. 
Burnaby, E. A. Thornton, Ike W. Lincoln, 
Frank O’Dowd, L. E. Rollo. 


A number of impromptu talks were made which 
elicited hearty appreciation. A message was 
read from J. E. Brantley, who, unable to be 
present, wished all present the greatest of pleas- 
ure and success. As a token of esteem Percy 
Stone, of Rockford, Ill., was elected an honor- 
ary member of the Lumbermen’s Golf Associa- 
tion of Chicago. 

Following this the winners of the various 
events were announced. In addition to the reg- 
ular events the association had, unknown to 
any competing in the tournament, set aside 4 
sum of money for an Old Boys’ Sweepstakes, 
open to all over fifty years of age for the lowest 
net score for eighteen holes. The winners of 
this were: 

First: J. W. Embree—75. 

Second: George J. Kemler—76. 

Third: E. 8. Gamble—77. 


The awarding of the prizes concluded what 


all those present termed to be the pleasantest 
and most successful annual golf tournament 
ever conducted by the association and one which 
will long be remembered by all participating 
in it. 
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No. | (Left to eras True, C. C. Collins, Rev. J. A. Cornell and Jim Lane. No. 2—Beverly Country Club. No. 3 (Left to right)—Harold Knapp, George Coale, Mordie rrr 
J. W. McCurdy. No. 4 (Left to right)—Peter Devries, 0. M. Zeis, Charlies J. Rittenhouse, N. H. Parsons and Earl a ge ge a ag oer at the first tee. No. 6 (Left to 
right —Walter %. Vanlandingham, Walter Robinson, L. B. Moses and E. M. Lockridge. No. 7 (Left to right)—William Kurz, B. F. C. Gifford and H. T. Fall. No. 
ge champion: John Simpson, of Indianapolis, Ind. No. 9—(Left to right)—Albert A. Henry, Frank H. Burnaby, Minor E. Botts and ale * “Dial. No 10—Periey Lowe, of Chicago, and 
. Grant, of Kenosha, Wis. No. |i—ike Lincoln. No. 12—George C. Flanner. No. 13—W. J. Foye. 


SOME SNAP SHOTS AT THE FOURTEENTH ANNUAL TOURNAMENT OF THE LUMBERMEN’S GOLF ASSOCIATION OF CHICAGO 
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Lumbermen Appear Before Interstate Commission 
in Hearing on Proposed Freight Rate Increase 


WASHINGTON, D. C., June 22.—The Interstate 
Commerce Commission today heard witnesses for 
the lumber shippers of the country in connec- 


tion with the proposal of the railroads to in- . 


crease freight rates 24 to 31 percent in and 
between several classification territories. 

The declination of the North Carolina Pine 
Association to agree to the program suggested 
by the National Lumber Manufacturers’ Asso- 
ciation providing for a uniform presentation of 
the case for the lumber industry operated to 
release other regional associations. As a result 
the several lumber associations agreed to dis- 
agree and present their respective views to the 
commission. 

The transportation committee of the Southern 
Pine Association met here Friday and Saturday 
of last week and agreed to advocate a straight 
percentage increase. This was in line with the 
action of the North Carolina pine interests, 
and Georgia-Florida followed suit. The South- 
ern Pine committee met with the West Coast 
representatives and agreed that they could dis- 
agree without any feeling whatever. 

The board of directors of the Southern Pine 
Association and the transportation committee 
are a unit in favor of a percentage increase. 
Members of the transportation committee who 
attended the meeting here and remained over 
for the hearing today are: 


S. H. Fullerton, Chicago Lumber & Coal Co., 
St. Louis; H. H. Snell, Lathrop Lumber Co., Bir- 
mingham, Ala.; W. T. Hancock, Kirby Lumber Co., 
Houston, Tex.; G. T. Thomas, Arkansas Soft Pine 
Bureau, Little Rock; F. C. Broadway, Missouri 
Lumber & Land Exchange Co., Kansas City; R. S. 
Davis, Long-Bell Lumber Co., Kansas City; F. G. 
Wisner, Eastman Gardiner & Co., Laurel, Miss., 
and E. E. Eversull, W. T. Ferguson Lumber Co., 
St. Louis. John L. Kaul, Kaul Lumber Co., Bir- 
mingham, Ala., also was in attendance; as were 
J. E. Rhodes, secretary-manager, and A. G. T. 
Moore, traffic manager, Southern Pine Association. 


The position of southern pine against the 
proposed maximum was influenced in large part 
by the difference in weight between yellow pine 
and Douglas fir. With fir selling on a 1,000- 
foot unit basis with a flat maximum of 10 cents 
a hundred pounds Southern Pine would face 
an advance of $4.50 against an advance of 
$3.30 on fir because of the lighter weight of fir. 


Taking of Testimony Begins 


W. J. Strobel, traffic manager of the North Caro- 
lina Pine Association, was the first witness called 
by the commission when the hearing of lumber rep- 
resentatives started at 11:30 o'clock. 

Frank Lyon, counsel for the association, made a 
brief statement, and then announced that Mr. 
Strobel would give a summary of the views of the 
North Carolina pine manufacturers and make any 
additional statement ke desired. 

He explained that the association comprised 
manufacturers of lumber in Maryland, Virginia, 
North Carolina, South Carolina and Georgia, the 
annual production in that territory being approxi- 
mately 3,500,000,000 feet or 200,000 cars. Mem- 
bers of the association, he said, believed that the 
carriers were entitled to an advance in rates, but 
were not prepared to say how much; tho they did 
urgently recommend that whatever advance was 
given be upon a straight percentage basis. They 
especially wished to avoid a repetition of General 
Order 28, which, he said, disrupted local rate ad- 
justment and robbed them of their geographical 
location ; and he illustrated this point by example. 

The only way, Mr. Strobel said, to maintain 
commercial parities is by a flat advance in cents 
per hundred pounds regardless of the measure of 
the rate or the length of the haul involved. But 
a flat advance, he said, is out of the question 
because in order to produce sufficient additional 
revenue the advance would have to be based on the 
average, which would be most unfair to the short 
haul shipper for the reason that it would burden 
him greatly in excess of the advance. Further, he 
said: “It is a mathematical certainty that if a 
certain additional amount of revenue is required 
and a percentage advance with a maximum is em- 
ployed to produce it the percentage must neces- 
sarily be larger than if a straight percentage ad- 
vance without a maximum is employed.” 


Continuing, Mr. Strobel said: 

“This association plants itself squarely upon the 
proposition that it is in the interest of the public 
that the consumer should be supplied with what 
he wants, including lumber, with the least possible 
expenditure of transportation energy. To deliber- 
ately adopt the plan of a percentage advance with 
a maximum or a flat advance in cents per hundred 
pounds would be to encourage long distance lum- 
ber movements. Right now there is a crying need 
for more equipment. Conservation of equipment 
can not be accomplished if freight rates are so ad- 
justed as to influence long distance movements, 
when lumber which will answer the same purpose 
can be obtained within one-tenth the distance.” 

Mr. Strobel then submitted figures concerning 
production during 1919, showing that while dur- 
ing that year the mills produced less than 50 per- 
cent of normal of which less than 50 percent was 
shipped to the East, prior to the war they pro- 
duced a normal amount, of which 75 percent was 
shipped by rail to the East. 

Attorney Lyon asked whether the reduced pro 
duction is not due in part to lack of railroad 
equipment. Mr. Strobel answered in the affirma- 
tive. 

J. V. Norman wanted to know whether the wit- 
ness did not think that when production in North 
Carolina pine territory is below 50 percent of 
normal the consumers in the eastern markets 
should not get lumber from other districts. Mr. 
Strobel replied that if they needed lumber he did 
not know but they should get it elsewhere. But 
when North Carolina pine was being held back by 
embargoes during the war, he added, lumber from 
competing producing districts was shipped into its 
natural markets. 

Mr. Norman asked whether the witness was not 
seeking an increased advantage rather than equal- 
ity. “You already have an advantage,” he re- 
marked. 

Attorney Lyon promptly denied for Mr. Strobel 
that it was an advantage he was seeking. Charles 
E. Elmquist, counsel for the Northern Pine, West- 
ern Pine and California White & Sugar Pine asso- 
ciations, asked Mr. Strobel whether North Carolina 
pine production had gone down on account of 
General Order No. 28, fixing a maximum of 5 cents 
per hundred pounds on lumber. Mr. Strobel could 
not say that this order had caused the reduced 
production, but was sure it had seriously disar- 
ranged rate adjustments and relationships. 

Mr. Norman brought out the difference in rates 
between North Carolina pine territory and the 
Pacific Coast and Philadelphia by way of illus- 
tration, asking how a percentage increase with a 
maximum could hurt North Carolina pine in view 
of the wide spread in the rates. 

Mr. Strobel said it was not Pacific Coast com- 
petition which North Carolina pine feared, but that 
from producing districts not so far distant. 

Chairman Clark asked whether there was any 
real competition between North Carolina pine lum- 
ber at Philadelphia and the Pacific Coast. Mr. 
Strobel replied that there was some in fir and pine, 
but that his association shippers did not come into 
competition with California redwood and similar 
woods. 

R. C. Fullbright, attorney for the Southern Pine 
Association, asked Mr. Strobel if North Carolina 
pine encountered competition with Douglas fir in 
Central Freight Association territory. He replied 
that there was very little competition there, be- 
cause North Carolina pine was crowded out of that 
territory by rate adjustments which favor compet- 
ing districts. 

Mr. Fullbright then asked whether competition 
with fir did not grow less and less east of Ohio. The 
answer was that North Carolina pine met some 
competition all over that territory, but it is not 
strong. 


Northern Hemlock and Hardwood Case 


A. L. Osborn, representing the Northern Hem- 
lock & Hardwood Association, followed Mr. Strobel 
on the witness stand. He told the commission his 
association represents virtually all the producers 
in Wisconsin and the Upper Peninsula of Michigan. 
Approximately one hundred mills, he said, produce 
about one billion feet of lumber annually, one-half 
hemlock and one-half hardwoods. He said the 
membership of the association is not a unit regard- 
ing what should be done in the matter of the pro- 
posed advance in freight rates. 

“Some of the shippers desire to maintain the 
natural advantage they have, being near the 
markets and desire a percentage advance to pro- 
tect them against lumber that comes in by long 


hauls. Others are willing to see a percentage ad- 
vance with a maximum. 

“As for myself, for the good of the entire in- 
dustry in the long run, I think a percentage ad- 
vance with a maximum is the best thing that 
could be done for ourselves, for the railroads and 
for the public. I want to see the railroads fixed 
so they will be prosperous, fixed for equipment 
and service, and the men who work for them paid 
so they will be efficient. We know infinitely less 
about what should be done than the commission 
itself. We will accept cheerfully any decision of 
the commission that will enable the railroads to 
furnish the service we need.” 

Mr. Osborn said he and his associates had 
gone thru a remarkable condition in the lum- 
ber business. Prices got so high it was almost 
a shame to take the money, he said. This was 
due in large measure to lack of railroad equip- 
ment to move lumber. 

Chairman Clark wanted to know how high 
hemlock got. Mr. Osborn said the better grades 
sold as high as $54 and $55 per one thousand 
feet at the mill. “We can not sell it at all now,” 
he continued. “If sold today we would have to 
take about $40. The consumers are not buying it.” 

Asked what he was paying for hemlock logs, 
Mr. Osborn said $32 and $33, plus freight, making 
the cost about $35 at the mill. On common hem- 
lock logs, he added, if the association members 
went out and bought them in competition with the 
paper mills and could sell the lumber they would 
just about get the costs out of them. 

Attorney Norman asked whether most of the 
hemlock was marketed on short hauls. Mr. 
Osborn replied that the rates, generally speaking, 
were 14 cents a hundred pounds or less. ‘There 
is no question but a maximum would not give us 
an advantage,” he added. 

Attorney C. E. Cotterill, for Georgia-Florida 
Saw Mill Association, asked the witness whether 
northern hemlock and hardwood had subordinated 
its own interest for other considerations in the 
lumber industry. “Yes,’’ was the reply; “all 
things considered, we think that best. We would 
get an advantage if a straight percentage advance 
were granted. Of this there can not be any ques- 
tion.” 

Attorney Lyon remarked that with a _ per- 
centage increase and maximum northern hem- 
lock and hardwood would not feel the advance. 
“Very little,’ was the reply. “Then that is why 
you favor it,’ insisted Mr. Lyon. Mr. Osborn 
said that was by no means the whole story. 

Mr. Elmquist asked whether in April of this 
year Mr. Osborn was chairman of the traffic com- 
mittee of the National Lumber Manufacturers’ 
Association. He replied that he was and that he 
was present at the conference in Chicago. Not 
all the members of the traffic committee were 
there, he said, but some of them were and other 
lumbermen were on hand to look after their in- 
terests. 

Asked whether the National association 
adopted a resolution, Mr. Osborn said those pres- 
ent did so. He said they did not ratify the reso- 
lution at the time. 

Mr. Fullbright wanted to know if it was not 
clearly understood that all regional associations 
must ratify the resolution to make it effective. 
Mr. Osborn replied in the affirmative. 

Then Mr. Elmquist read a part of the resolu- 
tion adopted. The upshot of it all was that Mr. 
Osborn stated the Southern Pine, North Carolina 
Pine and Georgia-Florida associations were not 
represented at the meeting, and that Mr. Elm- 
quist was largely responsible for the drafting 
of the resolution; his clients favoring a percent- 
age increase with a maximum, as suggested in 
the resolution. 

“TI think he did a good job when he drafted 
it,’ said Mr. Osborn. “Others present had a 
hand in it.” 

At the meeting of the National association 
later, Mr. Osborn said the Southern Pine and all 
the regional associations were present and the 
resolution was adopted. Then with a laugh he 
remarked that it was “a harmony resolution—a 
get together affair.” 

“You did pretty well getting lumbermen to 
agree that far,’’ said Chairman Clark, bringing 
eut another big laugh. 

“Yes, we worked on it a year and a half,” 
volunteered Mr. Osborn. Mr. Becker, represent- 
ing the Diamond Match Co., asked the witness 
whether he favored an increase in cents per hun- 
dred pounds on all lumber moved. 

“No, most decidedly not,” was the reply. “To 
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my mind that would be a most iniquitous thing. 
It would be a rank injustice to the lumber peo- 
ple and would make the short haul people pay 
for the long haul transportation.” 


Cairo Gateway Representatives Heard 


Roy Williams then took the stand on behalf of 
the Cairo Association of Commerce. He favored 
a percentage increase, but declared that the per- 
centage proposed by the carriers was far too high. 
He urged the commission to fix a low percentage 
on lumber and forest products and to eliminate 
Eugene Morris’ tariff and General Order 28. He 
placed in the record an exhibit showing what 
would be the result if another maximum were 
added to General Order 28. From the Southwest 
to Detroit, for example, he declared the increase 
would be 31 percent, while from Cairo, an as- 
sembling and distributing center—the largest in 
the country—the advance would be 59 percent 
over the rate in effect June 24, 1918, before Gen- 
eral Order 28 became effective. By eliminating 
General Order 28, he added, the assembling and 
distributing centers on the Ohio River and else- 
where would be maintained on the same basis as 
pefore June 24, 1918. He would have the roads 
go back and cut out the 5-cent maximum pro- 
vided in that order and then have the commission 
grant them whatever percentage increase they 
required to get the necessary revenue. 

Mr. Williams cited several decisions of the 
commission involving important lumber rates, He 
emphasized the importance of Cairo as an assem- 
bling and distributing yard, from the standpoint 
of the small mills which do not maintain sales 
agencies and do not have facilities for keeping 
abreast of market conditions. Such mills, he said, 
are not in position to serve the consuming trade 
directly, not knowing its requirements. 


Continuing, Mr. Williams said : 


“It follows if the timber supply is to be con- 
served, the equipment of the railroads used to best 
advantage and the interests of consumers of lum- 
ber looked after rate adjustments must be made 
on a basis that will permit assembling and dis- 
tributing districts such as Cairo, Paducah and 
Thebes to continue in competition with the direct 
shippers, The future of Cairo absolutely depends 
on the continuance of this business. Cairo is now 
at a disadvantage of % to 5 cents per hundred 
pounds and a substantial addition to this disad- 
vantage would put us out of business, unless the 
inequalities in the existing adjustment are elimi- 
nated. The Railroad Administration promised to 
do this. Many of our yards held on to their busi- 
ness in the expectation that it would be done. 

“General Order 28 has been particularly burden- 
sume to Cairo, because we have only a small local 
market and most of the lumber is shipped there for 
points beyond. If it is proper to charge 5 cents 
more on a car of lumber from Cairo to Buffalo 
then a car shipped from Shreveport, La., to Buffalo 
should pay something more.” 

Mr. Williams objected strenuously to paying one 
increase into Cairo and another on the outbound 
movement. 

Attorney Norman wanted to know if Mr. Wil- 
liams did not think it would be better to put 
Cairo on a parity with the hundreds of transit 
points, so shipments would take thru rates plus a 
small transit charge, rather than upset the entire 
lumber adjustment. Mr. Williams did not think 
so, but added that Cairo had no thought of injur- 
ing the general structure. 

U. S. Musick, of Cairo, went over much the 
same ground as that covered by Mr. Williams. 


Southern Pine Men on Stand 


The Southern Pine Association was then called. 
Attorney Fullbright informed the commission that 
it had been understood between southern pine and 
the western shippers that the latter would go on 
the stand first and their presentation had been 
arranged according?y. 

Chairman Clark said the commission had ar- 
ranged the time and thought southern pine should 
go ahead. 

Mr. Fullbright called to the stand A. G. T. Moore, 
traflic manager of the Southern Pine Association, 
advising the commission that his presentation had 
been prepared en the assumption that the western 
shippers are asking for a percentage increase with 
4 maximum and requested that this be kept in mind. 

He then cajled upon Mr. Moore to read a state- 
ment he had” prepared, and add anything else he 
desired to say on behalf of the Southern Pine Asso- 
¢clation’s position in favor of a straight percentage 
Aadvence. 

Mr. Moore explained that the Southern Pine 
Assvciation membership included about two hun- 
dre i and fifty mills, cutting annually about six 
bil ‘on feet of southern pine, or 52 percent of the 
total cut in the southern pine territory. These 
mil’s, he said, believe that the carriers should have 
® general advance in rates, but express no opinion 
as to the percentage of advance for the country as 
& whole or for any of the respective territories. 





They also approved the proposal of the carriers to 
apply a straight percentage increase on all traffic 
generally; but they did not believe that lumber 
should be required to pay more or expected to pay 
less than its proper share of the burden. 

Continuing, he said they believed that advances 
should be borne by shippers in percentage propor- 
tionate to the charges provided in existing tariffs. 
They thought also that the commission should not 
in this proceeding undertake to inquire into the 
merits of existing adjustments, except in the most 
broad and fundamental way. In dealing with the 
emergency on broad lines, it would be strange if 
some disturbances did not occur, but the southern 
pine millmen believed that carriers do not desire 
to make any increases that will drive away re- 
munerative traffic, and they should not be re- 
quired to handle traffic at rates that are not re- 
munerative. 

They believed that the carriers’ proposal of the 
same percentage of increase from all points in 
southern pine territory would be fair under exist- 
ing conditions and are willing to pay their propor- 
tion even tho it result in greater aggregate charges 
upon them than upon competitors closer to consum- 
ing territory. The suggestion that the percentage 
basis proposed by the carriers be changed and that 
a specific maximum increase be applied in all cases 
except in case of short hauls would put a relatively 
greater burden of the advance on the producers in 
territories nearer the principal consuming markets. 
Southern pine millmen assumed that the commis- 
sion would find that the roads needed a certain 
amount of additional revenue, and that this may be 
obtained by increasing their freight rates a given 
percentage. Under this alternative proposal, he 
said, after the maximum has been reached the 
longer hauls will not bear their proportion of the 
increase and the deficiency will have to be made up 
on the short hauls. 

Furthermore, he said, the use of the same maxi- 
mum on rates applying on southern pine and on 
the softwoods of the Pacific coast actually places 
a much greater maximum charge on southern pine. 
This, he explained, is because the price of lumber 
is based on the thousand feet board measure and 
that southern pine is heavier than the softwoods 
of the western territory. If the commission were 
to follow out commercial equalization to its logical 
conclusion it would have to consider the fact that 
Douglas fir timbers weigh an average of 3,300 
pounds and southern pine timbers an average of 
4,500 pounds per thousand feet. 

Southern pine millmen, he said, protest against 
the consideration of commercial equalization in 
these proceedings, but if the commission should 
conclude that the carriers’ proposal to adopt a 
straight percentage should be denied and that the 
other principle should be applied, they would re- 
spectfully request that the adjustment be so made 
as to take care of the difference and also the dis- 
crimination suffered under general order No. 28. 
The effect of that order, he said, was to assess 
against southern pine additional charges amount- 
ing to $2.25 a thousand feet, while fir had to pay 
only $1.65 a thousand feet on the revenue the 
Government sought to raise thru that order. 

In this connection Mr. Moore said that com- 
petitors of southern pine did not have to pay the 
maximum under the order. Northern hemlock, he 
said, has an average weight air dried of 2,500 
pounds rough per thousand and the average rate 
to Chicago was 10% cents per hundred pounds. 
The advance under general order No. 28 was 3 
cents per hundred or 75 cents per thousand feet; 
while southern pine rough dimension weighing ap- 
proximately 3,400 pounds took the maximum ad- 
vance, which was $1.70 per thousand feet. 


Mr. Moore presented a tabulated exhibit, with 
accompanying explanation, showing in a striking 
way the difference in weight between southern pine 
and Douglas fir and illustrating the effect of 
straight percentage advances on prices per thou- 
sand feet, based on the proposed increases of 24 
percent and 31 percent on lumber from trans- 
continental and southern producing territories. 

Joseph N. Teal, counsel for the West Coast Lum- 
bermen’s Association and the California Redwood 
Association in this proceeding, crossexamined Mr. 
Moore at some length. He called attention to the 
fact that Mr. Moore advocated an increase in cents 
per hundred pounds when the commission had the 
fifteen percent case under consideration. He asked, 
also, if Mr. Moore’s brief submitted to the Railroad 
Administration did not state that the only just way 
to make the proposed increase in general order 
No. 28 was by applying a maximum on lumber. 

“Yes,” replied Mr. Moore, “in general order No. 
28 it was a tax upon transportation levied during 
the war which we had every reason to suppose 
would be lifted when hostilities ceased. It is true, 
also, that I suggested the maximum be made 3 
cents instead of 5 cents. But the situation now 
is wholly different. We are confronted with con- 
ditions which promise to continue for a long time. 
We know what happened to us under general 
order No, 28 and do not want to have it repeated.” 








Mr. Teal read from a resolution on the subject 
for which Mr. Moore had voted. This also was 
acknowledged by the Southern Pine Association 
traffic manager, who declared Southern Pine “al- 
ways had a broad view on relationships.” 

Then Mr. Moore injected Tariff 32-A, which the 
Railroad Administration had under consideratioh 
but never put into effect, and which would have 
given the western shippers a distinct advantage, 
he contended. “The western shippers were not 
very keen for codperation when the transconti- 
nental lines proposed a general readjustment of 
lumber rates under 32-A,” he remarked. 

Mr. Teal wanted to know if Mr. Moore attended 
a meeting at Portland where 32-A was discussed, 
and whether the disadvantage which he contended 
it would have meant to southern pine was not there 
given his approval. This he denied, declaring that 
while 32-A was considered the agreement reached 
was not on 32-A but on another proposition. 

Mr. Teal then asked if relative weights should be 
taken into consideration as between fir and red- 
wood, the weights of which differ materially. Mr. 
Moore said if the commission were going into the 
question of commercial equalization undoubtedly 
this difference should be taken into account. 

“How about the difference in car loading?’ 
asked Mr. Teal; “should that be taken into ac- 
count?” 

“Yes,” was the reply; “if rates were based on 
the car. However, rates are baSed on the one hun- 
dred pounds and car loading makes no difference 
whatever.” 

Mr. Teal then returned to the position formerly 
held by Mr. Moore and Southern Pine, declaring 
southern pine men always had taken the other 
side. 

“Yes,” answered the witness; “we were willing 
to forego an advantage, but that is no reason why 
we should continue to do so or not change our 
position now.” 

“Your idea is that discriminations now exist- 
ing should not be corrected in this proceeding?” 
asked Mr. Teal. 

“Yes,” was the reply; “we hold that in this pro- 
ceeding the adjustments should not be corrected, 
because that would involve an enormous amount 
of work and a lot of time.” 

Attorney Norman, then taking up the cudgels 
against Soutitern Pine, asked if Mr. Moore did not 
tell the Railroad Administration that the relative 
adjustments must be absolutely protected and 
asked whether he actually thought there should 
be a change now because some other association 
refused to codperate. 

“Not altogether that,” said Mr. Moore; “we feel 
that conditions have changed completely since gen- 
eral order No. 28 went into effect.” 

“Do you believe that if relative weights are con- 
sidered Southern Pine would be willing to have a 
maximum arrangement continue?’ Mr. Norman 
asked. 

“No,” was the reply; “we do not see why we 
should always forego our geographical advantage 
in favor of the geographical disability of our com- 
petitors.” He said Southern Pine was not in the 
position of asking for an advantage, but of opposing 
an advantage asked by others. In reply to another 
question he said the adjustment he suggested 
should result in an advantage to Southern Pine. 


Competition Between Coast and Gulf 


Attorney Fullbright then called to the stand 
H. H. Snell, a member of the Southern Pine trans- 
portation committee, who testified briefly about 
the competition with the Pacific coast thruout 
southern pine market territory, particularly in tim- 
bers, during the last few years. While southern 
pine used to be shipped in large quantities ta 
Kansas, Nebraska, Colorado and the Dakotas, he 
said, it has been practically driven out of that 
territory during recent years by the west Coast. 

Attorney Cotterill asked Mr. Snell to indicate 
the percentage of decline in the prices of lumber 
during the last few months. He said that since 
Feb. 15 lumber has declined from an average of 
$45 to $48 per thousand feet to $30 and $32 at 
the mills. 

“To what do you attribute the decline?’ asked 
Mr. Cotterill. 

“A great many things enter into it,” replied Mr. 
Snell; “one thing is that lumber went entirely 
too high in November. This had a tendency to 
stop building. When the demand for lumber fell 
off the price naturally declined.” 

Mr. Cotterill asked what effect the policy of the 
Federal Reserve Board as to extension of credits 
had on building operations generally and Mr. Snell 
replied that information had come to him that in 
many cities in Central Freight Association terri- 
tory money was not available for building as for- 
merly. 

Georgia-Florida and Southern Freight 
Associations 

Walter E. Gardner, traffic manager of the 
Georgia-Florida Saw Mill Association, followed Mr 
Snell on the witness stand. Mr. Gardner said the 
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mills in the Georgia-Florida territory normally pro- 
duce about two billion feet of lumber annually 
and all mills in the territory are affiliated with 
the organization. Some lumbermen are members 
of both associations and both cover the same 
general territory. The Georgia-Florida output, 
he said, is marketed in the East and to a substan- 
tial degree in Central Freight Asseciation territory. 
Also considerable quantities are exported and local 
demands for lumber are supplied by the asso- 
ciation members. 

“It must be apparent,” he said, “that we are 
confronted with some of the same problems which 
face our friends on the west Coast. On the face of 
things it would look as if we should favor a maxi- 
mum: flat increase in cents per hundred pounds. 
While a flat advance in cents per hundred pounds 
would take care of the revenue, the question of com- 
petitive woods must be taken into consideration. It 
would mean an abnormally low rate on long hauls 
and high rates on short hauls. A percentage with 
a maximum would not protect ‘the relationship 
below the rate reached by the maximum. For 
example, if lumber rates below 20 cents took the 
percentage and those 20 cents and above a 5-cent 
maximum, the parities would not be maintained. 

“Furthermore, a maximum would have the effect 
of reducing the revenue to the carriers that would 
come from a straight percentage increase. If a 
straight percentage should cut down the longer 
hauls the volume of traffic would be more than 
made up by the increase in lumber hauled short 
distances, which would take the place of that 
from the west Coast which might move on a maxi- 
mum. In the event that the commission should 
determine upon a maximum advance for lumber 
it should by all means take into account the 
relative weight of the various species shipped.” 

Mr. Gardner called attention to the evidence 
presented by the Southern Traffic League and the 
Southwestern Traffic League in this connection. He 
thought the revenues required by the carriers could 
be provided without any such percentage increase 
as the railroads have proposed. He took excep- 
tion to the proposal of the carriers that Georgia- 
Florida manufacturers pay an increase of 31 per- 
cent and the west Coast shippers 24 and 25% per- 
cent, especially in view of the demonstrated differ- 
ence in weight of southern pine and fir. 

Mr. Gardner frankly conceded that he had 
strongly urged a maximum when general order 
No. 28 was up for consideration. He likewise 
insisted’ that conditions are vastly different now 
with the railroads back in the hands of their 
private owners. While the increase in general 
order No. 28 was accepted in the nature of a tax 
levied by the Federal’ Government and natural 
advantages were foregone, he did not see the 
slightest inconsistency in a change under condi- 
tions as they exist today. 

Mr. Gardner dwelt on reduced production in 
his territory and various other elements which 
combined to cause the Georgia-Florida association 
to advocate a straight percentage increase at this 
time. 


Cooperage and Pine Interests Are Heard 


V. W. Krafft, secretary of the Associated Cooper- 
age Industries of America, read a brief statement 
outlining the position of the cooperage interests. 
He opposed a straight percentage increase and 
quoted from rulings by the commission pointing 
out the disadvantages of such an arrangement. 

Elbert L. Carpenter was then called to the stand 
by Attorney Elmquist and spoke for the Northern 
Pine and Western Pine associations, presenting a 
strong argument in favor of a percentage increase 
with a maximum. This is favored by Inland Em- 
pire, west Coast and southern hardwood shippers. 
He stated that to advance rates on a straight 
percentage basis would certainly decrease the vol- 
ume of lumber which moves out of the Inland 
Empire and Oregon. He discussed briefly the 
‘hysterical’? conditions in the lumber market in 
1919 to 1920, boosting prices to extremely high 
levels. Recently, however, he said there has been 
a sharp reduction in prices and the hysteria is 
rapidly subsiding. 

Mr. Carpenter said that Oregon and Inland Em- 
pire shippers asked merely that lumber rates be 
not increased to such an extent that they will 
be shut out of the eastern markets. He said he 
earnestly believed that a straight percentage would 
largely close the eastern markets to the shippers 
whom he represented. 

The crossexamination of all the witnesses served 
to demonstrate something which is an old story 
to the Interstate Commerce Commission; namely, 
that lumbermen are seldom agreed. 

After Mr. Carpenter left the stand Attorney Elm- 
quist read a resolution adopted by the American 
Wholesale Lumber Association, which he said, in- 
cludes some of the largest wholesalers in the coun- 
try, approving in principle the application of the 
railroads for an increase in freight rates and advo- 
eating a percentage with a maximum. 


Mr. Elmquist then called to the stand E. T. 
Williamson, a Washington attorney who has had 
many years’ experience in railroading, stating he 
spoke for the Northern Pine, Western Pine and 
California White & Sugar Pine associations, as 
well as for the Southern Hardwood Traffic Asso- 
ciation. He stated Mr. Williamson would read to 
the commission a prepared statement explanatory 
of an elaborate statistical exhibit which accom- 
panied it. 

Copies of the statement and attached exhibit 
were handed to members of the commission and 
counsel for both sides. Chairman Clark remarked 
that there could be no question but the reading 
would consume time or that detailed questions on 
the exhibit would do likewise. Everybody who had 
a copy of the document indicated approval of this 
sentiment, and Chairman Clark then stated that 
the time had about arrived when oral argument 
would be heard on the pending proceeding and sug- 
gested that all who desired to participate in the 
oral argument give their names with the minimum 
time they would like to have allotted. He added 
that the commission would be as liberal as possible 
in the allotment of time. 

The commission then adjourned for the day. 

Presents Arguments for Maximum 

Mr. Williamson’s statement is an elaborate argu- 
ment in support of the proposal of the organiza- 
tions for which he appeared that the forthcoming 
advance in rates be made on the basis of a gen- 
eral percentage increase with a maximum on lum- 
ber. The statistical exhibit, taken largely from 
figures compiled by the commission, further elab- 
orates the argument. 

The statement discusses in greater or less detail 
the following propositions: 

1—Changing economic and industrial conditions 
and the extension of railroads into virgin forests 
in recent years have revolutionized the marketing 
of lumber. 


2—As a general proposition the sound economic 
principle on which to predicate a relation of lum- 
ber rates between producing regions and markets 
is a fixed amount in cents per 100 pounds and not 
a percentage relation. 

38—The straight percentage increase in lumber 
rates proposed by the carriers in the pending pro- 
ceeding will unreasonably disrupt the present lum- 
ber relationships and by so doing will unreasonably 
disrupt the marketing of lumber. 


4—It is a fundamental rule that common car- 
riers as instrumentalities of commerce should frame 
their rate structures upon sound economic princi- 
ples so as to promote rather than restrict com- 
merce. 

5—A percentage increase in the lumber rates 
with a proper maximum in cents per hundred 
pounds will preserve the relation of lumber rates 
as between producing regions and the highly com- 
petitive markets and will restrict the commerce 
in lumber less and will disturb the marketing of 
lumber less than will a straight percentage in- 
crease. 

In conclusion the statement says: 

“The application of a maximum increase in cents 
per hundred pounds in connection with a percent- 
age increase in lumber rates will not complicate the 
matter of the carriers issuing short notice supple- 
ments to present lumber tariffs in order that in- 
creased rates might be readily made effective, 
because under general order No. 28 carriers issued 
such supplements with the greatest facility. 

At the bottom of page 7 and at the top of page 
8 of the pamphlet submitted on behalf of the 
western carriers appears this statement: 

“Well recognized and long standing differen- 
tials and relationships should be observed, as far 
as possible, and it is anticipated that individual 
tariffs will be checked accordingly and that some 
of the important adjustments can be determined 
in the hearings before the commission and others 
before the decision of the commission is finally 
rendered.’ 

“The application of a maximum increase in 
cents per hundred pounds in connection with a 
percentage increase in lumber rates will simplify 
matters very much in that it will automatically 
preserve the more important lumber rate relation- 
ships, would be entirely in harmony with the fore- 
going statement of the western carriers and would 
be entirely in harmony with the views of the Inter- 
state Commerce Commission as expressed by it in 
docket No. 57, ex parte, the fifteen percent case 
already alluded to.” 


WEDNESDAY HEARING 

[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., June 23.—The lumber 
hearing before the Interstate Commerce Com- 
mission in connection with the proposals of the 
railroads to increase freight rates 24 to 31 per- 
cent occupied the entire day today, breaking up 
at 4 o’clock in an exchange of verbal hot shot 


between Donald D. Conn, a witness for the 
Northern Pine, Western Pine and California 
White & Sugar Pine associations, and Fred 
H. Wood, counsel for the Southern Pacific 
Railway Co. 

Chairman Clark grew tired of the altercation 
and invited Mr. Conn to leave the stand and 
return tomorrow morning. This was because 
there seemed no probability that the two men 
could agree and the commission had promised 
to permit a representative of fruit and vegeta- 
ble shippers to take the stand today so he could 
leave town to keep another engagement. 

The entire day from 10 a. m. to 4 p. m. minus 
an hour and a half in midday was given over 
to crossexamination of E. E. Williamson, who 
appeared for the same associations as Mr. 
Conn, with the addition of the Southern Hard- 
wood Traffic Association, and the direct exam- 
ination of Mr. Conn and his crossexamination. 

The prolonged crossexamination was due in 
part to the fact that the commission had 
changed the order in which the lumber repre- 
sentatives were to appear and the western ship- 
pers had brought out factors which southern 
pine and other associations had not discussed 
or intended to take up in this proceeding. 
These were questions of rate relationships he- 
tween competing producing regions ete. 

The North Carolina Pine, Southern Pine and 
Georgia-Florida associations had presented 
brief statements, touching the high points in 
their contention in favor of a straight percent- 
age increase. They had been sharply cross- 
examined, but examinations were concluded 
within a reasonable time, enabling the cooper- 
age interests and Northern Hemlock & Hard- 
wood association to go on and the western ship- 
pers to get started yesterday. 

Should crossexamination continue along the 
same general lines, all of tomorrow probably 
will be occupied by the lumbermen since Attor- 
ney Elmquist’s witnesses are not yet thru and 
those of Attorney Teal, who will speak for the 
West Coast association and the California Red- 
wood Association, and J. H. Townshend, secre- 
tary-manager of the Southern Hardwood Traf- 
fic Association, and the sash and door people 
are still to be held. But for the crossexamina- 
tion, of course, the lumbermen would have con- 
cluded their case before adjournment today, 
since the commission had allowed somewhat 
less than six hours for direct examination. 
Crossexamined on Argument for Maximum 

Mr. Williamson was crossexamined for an 
hour or more on the elaborate tabulated exhibit 
which he presented late yesterday, and which 
the commission declined to permit him to read. 
He was quizzed by Attorney Fullbright for 
Southern Pine, Attorney Conn for Georgia- 
Florida, Attorney Wood for the Southern Pa- 
cific, J. Fletcher for the southern lines, and 
Alfred Thom, counsel for the Association of 
Railway Executives. Messrs. Fullbright and 
Wood, however, occupied most of the time, and 
their crossexamination was well calculated to 
upset the witness and shoot holes thru his ex- 
hibit. He held his ground very well, but many 
of his explanations did not satisfy the counsel, 
showing he was none too familiar with certain 
propositions set forth in his exhibit. 

The exhibit was designed among other things 
to show what the railroads might expect in the 
way of revenues from percentage increases 
ranging from 15 to 30 percent, with maximums 
on lumber in cents a hundred pounds ranging 
from 3 to 6 cents. The crossexamination indi- 
cated that the counsel was laboring under the 
impression that Mr. Williamson had prepared 
hypothetical rather than actual figures. He in- 
sisted that if the counsel would bear in mind 
the factors he worked from, there would be 10 
disagreement, but they apparently could not 2c- 
cept his factors and insisted on stating some of 
their own. 

Commissioner Daniels entered the proceedings 
by asking Mr. Williamson whether in view of 
the admitted need of the railroads of increased 
revenues he thought it would be fair to place 4 
maximum of say 3 cents on shipments from the 
southern pine blanket to St. Louis, an average 
haul of 600 miles, making the rate 27 cents, 


(Continued on page 88) 


a ae 


r;n te Om ~™ es mw 











JuNE 26, 1920 


AMERICAN LUMBERMAN 





81 





ASSOCIATION ACTIVITIES IN VARIOUS FIELDS 


June 29—North Carolina Pine Association, Ricks 
Hotel, Rocky Mount, N. C. Monthly meeting. 

July 8—Southwestern Hardwood Manufacturers’ 
Club, Grunewald Hotel, New Orleans, La. 
Monthly Meeting. 

July 14-15—Pennsylvania Lumberman’s Associa- 
tion, Cape May, N. J. Annual outing. 


July 21-22—United States League of Local Build-- 


ing & Loan Associations, La Salle Hotel, Chi- 
cago. Annual. 

July 22-23—Decennial Celebration, Forest Products 
Laboratory, Madison, Wis. 

Aug. 12-18—Ohio Association of Retail Lumber 
Dealers, Cedar Point, Ohio. Semiannual. 
Sept. 6-8—National Retail Lumber Dealers’ Asso- 

ciation, Jefferson Hotel, St. Louis, Mo. Annual. 
Sept. 8-10—Concatenated Order of Hoo-Hoo, St. 
Louis, Mo. Annual. 





NEW YORKERS POSTPONE COAST TRIP 


SEATTLE, WASH., June 19.—R. B. Allen, sec- 
retary of the West Coast Lumbermen’s Associa- 
tion, announces that telegraphic advice has been 
received to the effect that the contemplated trip 
of the New York retail lumber dealers to the 
west Coast has been postponed until fall. 


NORTH CAROLINA MONTHLY 


NorFOLK, Va., June 21.—Secretary Camp, of 
the North Carolina Pine Association, has issued 
a call for the next monthly meeting to be held 
at Ricks Hotel, Rocky Mount, N. C., 10 a. m., 
Tuesday, June 29. This meeting after the 
regular business is finished will be under the 
direction of the transportation committee, in 
accordance with the plan outlined at the last 
meeting held in Richmond, for part of the pro- 
gram of each meeting to be in charge of one 
of the standing committees. The transporta- 
tion committee intends to bring up for discus- 
sion a number of subjects of vital importance 
to the industry. 


BUILDING AND LOAN ANNUAL 


Announcement is made that the twenty-eighth 
annual convention of the United States League 
of Local Building & Loan Associations will be 
held in Chicago at the Hotel LaSalle on July 
21 and 22. A very excellent and extensive 
program has been prepared for the two days 
and some of the foremost experts in their re- 
spective lines thruout the country have been 
secured to make addresses. Among these is 
James R. Moorehead, of Kansas City, Mo., sec- 
retary-manager of the Southwestern Lumber- 
men’s Association, who will address the con- 
vention on July 21 on ‘‘Are You Selling the 
Building and Loan Association to the Public?’’ 
In regard to the talk to be made by Mr. Moore- 
head The American Building Association News 
Says: 

In the preparation of the program all phases of 
the problems that confront building and loan asso- 
ciation will be discussed by the leading authorities 
of the United States. The committee in charge 
of the program hasbeen exceedingly fortunate in 
securing the services of Mr. James R. Moorehead, 
of Kansas City, to deliver an address at this con- 
vention. The wonderful work that Mr. Moorehead 
has performed in the interests of the building and 
loan associations in the southwestern part of the 
United States will bear good fruit in the near 


future, 

Mark D. Rider, of Chicago, president of the 
United States League of Local Building & Loan 
Associations, has advised the AMERICAN LuM- 
BERMAN that he will extend special invitations 
to the secretaries and other officials of the vari- 
ous retail lumbermen’s associations to attend 
the annual convention of the league and take 
part in the discussions and also that any lum- 
bermen interested in building and loan work 


are cordially invited to attend the several ses- 
sions. 








COOPERAGE MEN CONFER 


MemMpPHIs, TENN., June 22.—Cooperage in- 
terests identified with the Associated Cooperage 
Industries were in conference here Wednesday 
and Thursday of the last week for the purpose 
of speeding up production so that there may 
be plenty of both tight and slack cooperage 
containers to take care of all needs therefor. 
The conference was under the direction of V. 
W. Krafft, secretary of the Associated Cooper- 
age Industries, St. Louis, and is part of a 
nation-wide movement having a similar pur- 





pose in view. Representatives were present 
from Tennessee, Arkansas, Mississippi, Illinois, 
Michigan, Indiana and Ohio. 

It developed that there is a very great short- 
age of hoops and staves as a result of heavy 
rains thruout the country which have slowed 
down the movement of logs and curtailed manu- 
facturing operations. It also transpired that 
recent credit restrictions have been an impor- 
tant factor in curtailing production of both 
hoops and staves. It was brought to light 
that a heavy business in both slack and tight 
containers may be expected. 


—_— 


WOOD TURNERS HOLD ANNUAL 

BurraLo, N. Y., June 21.—The National 
Association of Wood Turners (Inc.) held its 
second annual convention at the Hotel Clifton, 
Niagara Falls, Ont., on June 15, 16 and 17, 
with an attendance of about one hundred from 
different sections of the United States. One of 
the subjects discussed was the hardwood situa- 
tion, the speakers being: George H. Harper, 
jr., Fenelon Falls, Ont.; F. H. Thomas, treas- 
urer, A. F. Merrill (Inc)., Brewer, Me.; Charles 
L. Harrison, secretary, Himmelberger-Harrison 
Lumber Co., Cape Girardeau, Mo.; F. H. Humes, 
manager, American Enamel Co., Providence, 
R. I.; W. A. Thomas, president, Northern Wood 
Products Co., Glidden, Wis.; Charles D. Gates, 
president, Turner, Day & Woolworth Handle 
Co., Louisville, Ky. Sectional meetings were 
held by manufacturers in various different lines. 
Charles D. Gates was toastmaster at the ban- 
quet and other speakers, with their subjects, 
were: ‘Within the Law,’’ Hon. George W. 
Alger, New York; ‘‘The Job Ahead of Us,’’ 
Andrew H. Phelps, Chamber of Commerce, New 
York; ‘‘The Crisis of Democracy,’’ Dr. Charles 
A. Lippincott, manager, Studebaker Welfare 
Work, South Bend, Ind. After the convention 
the members took trips by motor to Buffalo 
and went thru the Niagara Gorge Route. 








——_ 


SEEKS FUNDS TO FURTHER WORK 


Syracuse, N. Y., June 21.—In order to carry 
out the extensive program that has been 
planned for the remainder of the year, the New 
York State Forestry Association is seeking by 
voluntary contributions to secure $8,000, of 
which amount $2,000 has already been made 
available by an unnamed citizen, with the stip- 
ulation that the other $6,000 be secured by a 
certain date. The secretary-treasurer reports 
that $3,000 has already been pledged. It is the 
intention, if the $8,000 is secured, to develop 
the association into an organization with 5,000 
members; also to double the amount of educa- 
tional work the association is carrying on; to 
codperate with other organizations and State 
departments for the promotion of forestry 
with special efforts to be made for an adequate 
forestry policy, including the increase of acre- 
age of reclaimed forest land and the extension 
of protection against fire. 





TO ISSUE NEW PINE MANUAL 

New ORLEANS, LA., June 21.—The Southern 
Pine Association is preparing to issue a re- 
vised and enlarged edition of its ‘‘Southern 
Pine Manual of Standard Wood Construction,’’ 
for distribution to architects, engineers, etc. 
New tables and formulas will be incorporated, 
together with Benjamin E. Winslow’s article on 
‘¢Short Cuts in the Design of Roof Tree 
Houses.’’ A supplement containing all the ad- 
ditional matter will be published also for dis- 
tribution to those who have copies of the old 
‘*Manual,’’ which is being used as a text book 
in seventy-odd architectural and engineering 
schools. 

At the request of Stephen S. Burnett, man- 
ager of the lumber department of Portalis & 
Co. (Ltd.), Buenos Aires, the Southern Pine 
Association is preparing a permanent exhibit 
of southern pine for display in the Buenos 
Aires company’s new building. Copies of book- 
lets and other literature will accompany the lum- 
ber exhibit. 

Secretary F. D. Dodge, of the Toy Manu- 
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facturers’ of the United States, has installed 
in his offices the exhibit of toys made from 
southern pine that were displayed at the an- 
nual meeting of the Southern Pine Association. 
It is hoped to interest American toy manufac- 
turers in southern pine as a meritorious ‘‘raw 
material’’ for their industry. 


OPPOSE PERCENTAGE ADVANCE 


Sr. Louis, Mo., June 21.—The Associated 
Cooperage Industries of America has filed with 
the Interstate Commerce Commission a state- 
ment of its position in the matter of the appli- 
cation of the railroads for increased freight 
rates, in what is known as Advanced Rate Case, 
1920. The statement makes it clear that the 
association does not desire to resist an advance 
in freight rates, nor to contest the amount of 
any such advance, ‘‘realizing that the con- 
tinuance of commercial and industrial business 





of the country depends upon adequate trans- 
portation facilities in large measure, and beliey- 
ing that the extent of any advance which may 
be granted will be determined in the sound 
judgment and discretion of the commission.’’ 


The association declares that it and its mem- 
bers are willing to pay any advanced rates nec- 
essary to rehabilitate the transportation system 
of the country, but, the statement continues: 


They are opposed to any advance made merely 
by a percentage increase of existing rates, believing 
that the best interest of all parties involved wil! be 
served by an increase of a specific number of cents 
a hundred pounds. Their chief concern at the 
present hearing is to see that what advance may 
be authorized does not disrupt existing relation- 
ship of rates and does not place upon forest prod- 
ucts a greater share of the burden of transporta- 
tion costs than the nature and character of the 
commodity and the conditions surrounding its 
movement in traffic warrant. 





CLUBS, EXCHANGES AND ASSOCIATIONS 


TWO CANADIAN OUTINGS 

Toronto, ONnT., June 21.—The Wholesale 
Lumber Dealers’ Association (Inc.) has se- 
lected Thursday July 15 as the date for its 
midsummer picnic. It will go to Grimsby 
Park by an early morning boat and return in 
the evening. A fine program is being drawn 
up. Present indications are for a very large 
attendance. 

The Ontario Retail Lumber Dealers’ Associa- 
tion (Inc.) is now working out the details for 
its midsummer outing, which will be held this 
year to North Bay, Ont., whence the party will 
visit mills at Callander, Sturgeon Falls, Cache 
Bay and Trout Mills, winding up with a week 
end on the French River, where those who claim 
to be fishermen will have an opportunity to 
demonstrate their skill. July 30 to Aug. 2 are 
the dates for the event. 





LUMBER TEAM GOING STRONG 

JACKSON, Miss., June 21.—The baseball team 
of the Finkbine Lumber Co., of D’Lo, continues 
to play winning ball. In fact, the team has 
not lost a game thus far this season, and each 
time it goes on the diamond it seems to be go- 
ing stronger than ever before. The team played 
a double header at Sumrall on June 10, the first 
game resulting in a score of 2 to 1, and the sec- 
ond, score of 4 to 3. In the first game, Walker, 
pitching for D’Lo, struck out eight men, and 
Sumrall fanned the same number. In the sec- 
ond game, Welch, pitching for D’Lo, struck out 
seven men against four by Lambert for the 
opposing team. 


WINS HARD FOUGHT GAME 


LupineTon, La., June 21.—On June 14 the 
baseball team of the Ludington Lumber Co. 
defeated the Bonami team in a closely con- 
tested game of ten innings by a score of 2 to 1. 
Collins pitched for Ludington, striking out 
twelve men, against ten struck out by Merritt of 
the Bonami team. 








ALEXANDRIA DISTRICT MEETING 


Monrok, La., June 21.—A goodly attendance 
of members and visitors was present at the 
opening session of the monthly meeting of the 
Alexandria District Lumbermen’s Exchange, 
held here June 15. After the preliminaries had 
been disposed of Chairman S. M. Eaton, of the 
W. M. Cady Lumber Co., called upon Charles 
B. Monday, of Lock, Moore & Oo., for a discus- 
sion of ‘‘Membership and What Benefits Are 
from Our Monthly Meetings?’’ which he 
handled in an able manner. Both gentlemen 
assigned to discuss ‘‘ Embargoes and Car Short- 
age’’ being unavoidably absent, a general dis- 
cussion was indulged in by the membership, 
which showed that the situation as it affects the 
members is very serious and that probably the 
most severe shortage in the history of the coun- 
try is imminent. 

A very excellent talk was made by H. R. 
Isherwood, secretary-treasurer of the Con- 
catenated Order of Hoo-Hoo, on ‘‘Let Your 





Community Understand Your Business,’’ who 
declared that ‘‘there is no commodity on the 
American market today entering construction 
that the American people know as little of as 
that of lumber insofar as are concerned the 
grades and units on which the prices are based.’’ 
At the conclusion of his address he invited his 
audience to ask him any questions they wished 
concerning his address. Mr. Isherwood also 
talked on ‘‘Wood Substitutes’? in the absence 
of both assignees on this subject. 

A. W. Johnson, of the Louisiana-Central 
Lumber Co., made a very interesting talk on 
‘General Conditions’’ to the effect that there 
is not much new building under way in the 
East; that labor conditions are very bad, but 
that crop prospects, especially small grains, are 
very good and that the farmers are in an opti- 
mistic frame of mind and intend to do con- 
siderable building. He also commented on the 
ear situation, which he believes is bound to be- 
come worse than at present. 

T. F. Terzia, who had recently returned from 
an extensive trip thru agricultural sections of 
the country, was in an able position to give his 
views of the agricultural situation, showing in 
his talk that with labor shortage and a conse- 
quent decreased production there will be a dearth 
of farm products this winter available for the 
city man and as a result next spring will see a 
movement from the cities to the farm. The lum- 
berman should be prepared, he said, to meet the 
prospective demand that will follow ‘and to assist 
in every way possible. 

Charles M. Vernon was chosen chairman of 
the next regular meeting to be held at Urania 
on July 20. 





NEW ORLEANS CLUB ORGANIZED 


New OrLEANS, La., June 21.—At a meeting 
held Thursday night, permanent organization 
of the New Orleans Lumbermen’s Club was 
effected by election of the following officers: 

President—Phil Lanier, of the Lanier & Patter- 
son Co. 

Vice President—L. D. Smith, of the Delta Lum- 
ber Co. 

= aaa S. Reicke, of the Reicke Cabinet 

orks. 


Secretary—C. E. Dobson, of the Southern Lum- 
ber Exporters’ Association. 


Directors—F. L. meatees. Roger E. Simmons, 
Walter C. Dwyer, John W. O’Shaughnessy, Karl 
Bertram, Lucas E. Moore, C. R. Ketcham, J. W. 
Michael, J. E. Rhodes, G.'E. Watson, J. G. Rain- 
water and R. A. McLauchlan. 

The officers are conducting a quiet search 
for quarters and are understood to be negotiat- 
ing for rooms in the business section already 
fitted up and equipped as club headquarters. 
Plans are also being perfected for a vigorous 
membership drive. 

Local Hoo-Hoo postponed their week day 
luncheon meet last week from Thursday t0 
Friday noon, when they had as their guest Sec- 
retary-treasurer H. R. Isherwood, of the Na- 
tional Hoo-Hoo organization. Officers of the 
Lumbermen’s Club presided at the luncheon 
and the principal talk was made by Mr. Isher- 
wood. 
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LASALLE COUNTY LUMBERMEN IN OUTING 


StaRVED Rock, ILu., June 21.—With 130 in 
attendance the twenty-second annual picnic of 
the LaSalle County Lumbermen’s Club con- 
vened at Starved Rock Park Saturday, a day 
graced with excellent weather, making the twen- 
tieth occasion, President L. M. Bayne, of 
Ottawa, said, the association has been so favored 
in the twenty-two years. Probably no other 
place of natural scenic beauty and historical 
importance in Illinois could have been chosen 
and early in the morning the dealers with their 
wives and families began arriving in their cars 
from various points thruout the county. There 
were also a number of visitors in attendance— 
invited guests from nearby county clubs. The 
festivities started with a chicken dinner at the 
Starved Rock Hotel, during the course of which 
a special vocalist from Ottawa entertained the 
crowd. 








re ed 





1. Posing for their photographs on the steps of the 
Starved Rock Hotel. Included in this group are 
Secretary-treasurer F. B. Elliott, of the La Salle 
County Lumbermen’s Club, of La Salle, E. P. 

Krum, of Bloomington, and J. L. DuPlain, of 
luca, Il. 2. Their objective point reached 
the end of Horseshoe Canyon. 3. Nego- 

tiating a difficult passage along the narrow path- 

byte 4. Another view of the difficulties encoun- 
ered in climbing up and down the rocky Horse- 

- ve Canyon. 


LA SALLE COUNTY LUMBERMEN ON THEIR 
ANNUAL PICNIC 


Immediately after the close of the dinner 
President Bayne announced the program for 
the day and, guided by Mr. Bayne and Secre- 
tary F. B. Elliott, of LaSalle, the party em- 
barked on the launch Warrior and steamed up 
the Illinois River to a landing where the walk 
thru the beautiful Horseshoe Canyon was be- 
gun. ‘‘Begun’’ describes the attempts made 
by many of the party, for, as the climbing be- 
came more precarious, those less expert than the 
others in sliding down the shelving rocks and 
pulling themselves up to higher points on the 
narrow pathways dropped out of line and 
wearily declared they could go no farther. 
Those who were brave enough to complete the 
walk to the end of the canyon were amply re- 
warded by one of the most picturesque scenes 
that nature has carved in [Illinois and this 
seemed to give them strength to make the return 
trip with ease. 

Reémbarking on the boat the party was led 
back to the hotel grounds where all were in- 
vited to take a swim in the park’s bathing pool. 
Tho he had brought his bathing suit along, 
R. A. Carter, of Ottawa, could find no takers 
of his dares to indulge and hence was obliged to 
forego a dip in the pool. Others, including Mr. 
and Mrs. G. W. Boyden, of Sheffield, who had 
a few days previous returned from spending the 
winter in Pasadena, Calif., enjoyed themselves 
riding around on the park’s miniature railway. 
President Bayne led off the dancing at the pa- 
vilion nearby and kept himself busy feeding 
nickels to the automatic piano. Those on the 
side lines spent the time between dances in in- 
formal get-together conferences and shop talk, 
after which the picnic came to an end, all declar- 
ing they had had a day full of pleasure and 
delightful adventures. 


TWO CLOSELY CONTESTED GAMES 


NEAME, La., June 21.—The Neame baseball 
team, representing the Central Coal & Coke Co., 
defeated the Carson team, representing the 
same company, in a closely contested game 
played here yesterday. With the score stand- 
ing 4 to 4 in the eighth and two runners on 
bases Schaefer, for Neame, batted a long one 
over a left field fence, scoring a home run and 
winning the game for his team by a score of 
7 to 4. Coyle, pitching for Neame, struck out 
sixteen men; and Stafford stole second, third 
and home bases in order. The batteries were: 
Neame—Coyle and Schaefer; Carson—Landry 
and Olson. 

The preceding day the Neame team defeated 
that of the Weber-King Lumber Co. at Barham 
by a score of 4 to 3. The most spectacular fea- 
ture of the game was a running catch by out- 
fielder Henson, of Neame, who stopped a line 
drive in the ninth that looked good for extra 
bases, this catch probably saving the game 
for Neame. The batteries were: Neame— 
Salter and Schaefer; Barham—Carson and 
Lyons. 


BRITISH COLUMBIA DIRECTORY = 


The 1920 edition of the ‘‘ABC’’ British 
Columbia Lumber Trade Directory & Year Book 
has just been issued. It is divided into eleven 
parts under the following headings: The for- 
est branch; lumber trade associations; lumber 
and shingle manufacturers; classified list of 
manufacturers; logging companies; mills op- 
erating camps; shingle bolt cutters; lumber 
wholesalers, log brokers, timber cruisers; tow- 
ing companies, tug boats and rates; foreign 
tariffs, timber laws of British Columbia; tech- 
nical and statistical information; list of lum- 
ber trade publications; and a buyer’s guide 
which is a directory of mill and camp supply 
houses. This directory is published by the 
Progress Publishing Co. (Ltd.), London Build- 
ing, Vancouver, B. C., at the price of $3, and 
is a reference book for anyone interested in 
the lumber trade in western Canada. Orders 
for the book may be placed thru the AMERICAN 
LUMBERMAN. 
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|G. A. Sanguettola 


15 Via Boccaccio 
MILAN, ITALY 


WOOD BROKER 


Want to represent American 
Exporters or be sole agent in 
Italy for sale of 
Red and Sap Gum 
Cuban Mahogany 
Honduras Mahogany 
Spanis: Cedar 


Logs 


) 
and 
Lumber 


Offers solicited including usual 
commission C. I. F. 


Cable Ad¢ress: 


Genoa. 


Sanguettola, Milan 








Ebony, Mangrove-bark 
Coprah and Gum Copal 


Direct shipments solicited to U. S. 

fo 11’ long with aver- 

and over. Agents wanted. 
Gorontalo (Celebes) 
DUTCH EAST INDIES 


Ebony comes in logs 7’ 
age wt. of 500 k. g. 


J. CAFFIN, 














Collections by Retail Lumber Dealers 4 s«"<s 


of letters 
by subscribers to the American Lumberman, giving their views 
on the best way to handle the accounts of a retail lumber 
business. These letters offer many excellent ideas and it will 
repay any retail lumber dealer to read them carefully.. 

Fifteen cents, postpaid. 


American Lumberman, Publisher 431 So. Dearborn St., Chicago 


Genoa 


FOREIGN FIELDS FOR INDUSTRIAL ENDEAVOR 








Timber Trade Notes from London 


LONDON, ENGLAND, June 2.—The demand for 
timber in this country is not so great as it has 
been. Perhaps this may be explained by the numer- 
ous labor troubles all over the country. Shipping 
costs, too, are very heavy and lumber prices are 
extremely high, altho it is believed that timber 
quotations have reached the top. The trade slack- 
ness is particularly to be noticed where big im- 
porters are concerned, but a change for the better 
at any time is expected. Sawmills are pretty busy, 
but buying in the furniture trades is not large, ow- 
ing to unsettled labor conditions and prospects of a 
small price decline. 


The market for plasterers’ lath is as strong as 
ever; of course the law of supply and demand ac- 
counts for this. Very little of this article is in 
stock, while the demand is very great. On the 
spot market a bundle fetches from $1 to $1.50, and 
at this price is showing a good profit to the im- 
porter. No early fall in these prices is expected. 

The market for American hardwoods is rather 
quiet, importation not being large and demand not 
so great as recently. Supplies are scarce and there 
seems no likelihood of receiving anything like a 
good consignment. Thus, should a sudden demand 
arise, prices also will rise, perhaps to an unprece- 
dented height. Stocks arriving in July, August, 
September should have a very warm reception. 

The spruce market remains dull, little business 
being reported. Goods from British Columbia are 
not so much in demand and shipments are rare. 


A considerable falling off is shown in the demand 
for home grown woods, except where oak and ash 
are concerned. These are meeting with a steady 
market and no relapse is expected. The quietness 
of the birch market is due to trouble with labor in 
the furniture trades, as a good deal of this wood 
is used for cheap furniture. Larch is fetching top 
prices, with a good demand and small supply. The 
orders are for such sizes as make wide boards and 
fencing posts. 

Recent auction of softwoods go a long way to 
prove that a price drop is expected by the trade 
here. Certain sizes are sold readily, but the ma- 
jority of sales show poor results. Pitch pine is 
fetching poor prices, $1 to $1.50 per cubic foot 
being one of the highest offers. The better grades 
fetch about $1.74. Chief among the factors that 
will make a good future for the lumbermen here is 
the housing schemes. These schemes are getting 
along nicely now and if labor can only be soothed 
a good time all round can be looked for. A large 
building guild has opened in London, which is to 
work for the benefit of the public, the employers 
and the men. Enterprise is to be encouraged to the 
fullest extent in the endeavor to make houses before 
the winter. The chief object is to build as cheaply 
and as swiftly as possible. 


Nothing further has been said about the scheme 
of organizing British importers in a campaign 
against the high prices asked by Swedish shippers, 
the general feeling being that the trade here stands 
upon very uncertain ground. Perhaps the guild 
mentioned above will lend its support and influ- 
ence, which is said to be considerable. 

The piano trade strike continues, and while one 
or two firms have given in to their employees’ de- 
mands, the majority are obstinate, as are the work- 
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ers. The latest conference broke down hopelessly 
and the union secretary has announced that any 
further meetings will not be agreed to until the 
question of the bonus system, the cause of the 
trouble is entirely eliminated. The packing case 
trade strike has ended in a complete victory for the 
workers. The men are to receive their full demand, 
48 cents per hour. At a mass meeting held re- 
cently the Finishing Trades Union decided to ac- 
cept the employers’ offer of an increase of 2c¢ 
hourly. This is for operatives of both sexes and, 
in September, will be followed by another advance 
of 2 cents an hour for men and 1 cent for women. 
At Wycombe, where most of the wooden chairs are 
made, the following agreement has been arrived 
at: All journeymen, 48 cents per hour; skilled 
females, 27 cents; unskilled males, 36 cents; work- 
ing week, forty-seven hours. Under these terms 
it is most unlikely that furniture will decrease in 
price. 

The building trades are in a state of great un- 
rest. In Scotland 5,000 joiners are on strike for 60 
cents per hour. They contend that while the mas- 
ters’ profits have risen 250 percent since 1914, their 
wages have only increased 98 percent. After a 
strike of ten days the builders have made the fol- 
lowing agreement: Mechanics, 48 cents; laborers, 
30 cents; working week, forty-seven hours. 


It is reported that the Belgian timber market is 
very depressed, hardly any business of importance 
being transacted, due, it is said, to the adverse 
exchange. A sudden fluctuation a little while ago 
left the importers to carry a great loss and they 
are not inclined to take risks at the present time, 
when they do not know within 20 percent what 
their timber is going to cost. 


Austrian furniture is coming into London in 
large batches and sales are reported as good. The 
low prices account for the ready market. Taking 
advantage of the piano strike, some consignments 
of pianos have arrived from Germany at the ridicu- 
lous price of $60 each. Thus the unions in this 
country are in reality defeating their own end 
and are making the prospect of short time in the 
future very likely. 

The British Board of Trade has received infor- 
mation from the Polish consulate to the effect 
that a corporation has started in Poland for timber 
exporting on a large scale. 

Arrangements are now being completed for the 
Empire Timber Exhibition, to be held in London 
July 5 to 17. The exhibition will fully represent 
every class of wood grown within the Empire, and 
among the exhibitors are Canada, New Zealand, 
South Africa, West Australia, New South Wales, 
Tasmania, British Guiana, British Honduras, Cey- 
lon, East Africa, Fiji, Gold Coast, Trinidad and 
India. The latter will show a particularly fine 
collection of native woods and will make a demon- 
stration of their various uses. 


-—— 


Ocean Freight Rates on Lumber 


Lunham & Moore, New York ship and ocean 
freight brokers, quote the following rates on lumber 
for overseas shipment from various Atlantic coast 
ports. Columns designated by I covers rates on 
heavy woods, such as oak, ash, walnut, hickory, 
gum ete. and columns designated by II rates on 
light woods, such as white pine, spruce, chestnut, 
poplar etc. : 

Newpert News, 
Baltimore 


$1.00 
1.00 
1.00 
1.00 
1.00 


Philadelphia 
I II 
$1.00 
1.00 
1.00 
1.00 
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Several Foreign Cargoes Loading 


BELLINGHAM, WASH., June 19.—Cargoes for the 
United Kingdom, South America and Australia 
will soon be loaded at local mills. One of the 
early arrivals will be a steamship that will take 
4,000,000 feet of ties from the Bloedel Donovan 
mill for the United Kingdom. Another will take 
a cargo to the west coast of South America from 
the E. K. Wood mill and a third will load at the 
Wood plant for Australia. 

The steamships Dellwood and Brookdale berthed 
this week at the Bloedel Donovan docks to load 
for Honolulu, each taking about 500,000 feet. The 
schooner Mary E. Foster is loading 1,000,000 feet 
at these docks for the same port. The Puget Sound 
Sawmills & Shingle Co. has shipped to Seattle 
250,000 feet of “squares” for Japan. It is claimed 
by Peter J. Martens, Bellingham manager of the 
Puget Sound Stevedoring Co., that at this com- 
pany’s docks a record was made in loading the 
steamship Grace Dollar between Friday night and 
Monday morning with 1,500,000 feet for China. 





The West Coast Export Situation 


San Francisco, CALiF., June 19.—Douglas fir 
export sales have been very small during the week 
and inquiries are not very numerous. Lumber is 
greatly needed in Australia, but buyers are holding 
off awaiting lower prices on building materials 
and of labor to stimulate buildings. Export prices 
are unchanged. Freights to China and Japan have 
dropped to $30; but China business has slowed up, 
largely because of the sudden drop in the value of 
the Shanghai tael. This unit has been as high as 
$1.60 and recently dropped to 80 cents, which is 
as much as it was ever really worth. Vessels are 
more plentiful and freights easier, nor is Japan 
buying anything. The west coast of South America 
also is waiting for lower prices. Coast mills have 
export orders to keep them running for a while, 
but they are shipping faster than they are selling. 

The Redwood Export Co. is holding firm on 
prices, as the mills feel that redwood is now in the 
price position where it belongs and should remain 
there. A cargo of 1,000,000 feet has been sold for 
Australia, for loading within the next three 
months. The tie situation on the west coast of 
South America is looking up. There are some 
European inquiries, including one for 350,000 feet 
from Belgium. Barkentine Mary Winkleman has 
loaded 463,000 feet of redwood at Eureka for 
Sydney. 

The offshore freight market is easier, with rates 
to the Orient somewhat reduced. The supply of 
lumber tonnage is increasing, with a moderate de- 
mand. Offshore freight rates from Pacific coast 
ports are about as follows: To Sydney, $35; to 
Melbourne, $40; to direct port in Chile, $32.50 to 
$35; to China and Japan; $30; to South Africa, 
$57.50, and to United Kingdom, $60. Coasting 
lumber freights are firm. There is no surplus of 
steam schooners available to handle shipments 


from the northern mills to California ports. Coast- 
wise freight quotations are $9 from Puget Sound 
or Columbia River to San Francisco and $10.50 to 
southern California ports. 

Mr. Phillips, head of the lumber department of 
Scott, Henderson & Co., Sydney, New South Wales, 
who is here on a visit, says that while there is very 
little stock on hand Australian importers and deal- 
ers have no desire to accumulate more. People 
are waiting for lower c.i.f. prices on lumber and 
other materials, and for cheaper labor before build- 
ing. There is a serious shortage of houses in Aus- 
tralia, and altho it would take two years of active 
building to supply the want most of it can be post- 
poned a year or two, or until better value in labor 
and in materials are obtainable. 





Review of Tonnage Conditions 


In its freight circular for June 19, Cornish & 
Co., ocean freight brokers of New York, have the 
following to say regarding tonnage conditions: 

A moderate amount of chartering was reported 
in the steamer market during the week, with de- 
clines in rates recorded in almost every instance. 
There is a fair demand for additional tonnage, 
mostly for early delivery, the bulk of which comes 
from shippers of coal. A few grain, sulphur, lum- 
ber and other freights offer for European desti- 
nations. Tonnage continues to offer freely, and 
rates, especially for prompt delivery, are weak. In 
the sailing vessel market a fair business was re- 
ported in offshore chartering, but very little coast- 
wise business of any kind was quoted. Tonnage is 
wanted for deals, lumber, coal and other cargo 
across, and a limited inquiry prevails for carriers 
to and from West India and South American ports. 
Coastwise freights are confined to eastern voyages. 
Rates are a trifle off, with tonnage moderately 
tendered. 


The South American Lumber Trade 


SEATTLE, WASH., June 19.—The foreign trade 
bureau of the Seattle Chamber of Commerce makes 
a strong point of the possibilities in the develop- 
ment of the lumber trade with South America. 
It has issued a statement in this connection, em- 
phasizing the inauguration of a steamship line 
between Seattle and the River Platte territory 
of the Argentine Republic, and it shows that there 
is a demand thruout Latin America for such 
Puget Sound products as lumber, shingles, lath, 
box shook, ties, portable houses, woodenware and 
wooden water pipe. In forest products South 
America could export to this country quebracho 
wood, tanning extracts, logwood and other dye- 
woods, vegetable or ivory nuts, vegetable wax, 
mahogany, cedar and other cabinet woods, chicle, 
vanilla beans, India rubber, balata and guayule. 

Cc. W. Umphrey, assistant professor of Spanish 
at the University of Washington, will leave Seattle 
next week for a six months’ tour of South 
America, during which he will address commercial 
and civic groups in Peru, Chile, Argentine and 
Uruguay. 








NEWS FROM THE 





INLAND EMPIRE. 








SPOKANE, WASH., June 19.—While there is more 
or less of a lull continuing in the lumber in- 
dustry as far as getting new orders is concerned, 
the timber owners are thankful for the absence of 
forest fires. There has been enough rain in some 
districts during the last two or three weeks to 
keep the fire season still farther removed from the 
usual date of the opening of the fire season. Four 
fire protective associations were scheduled to hold 
meetings in Spokane on Monday, June 14, but 
three of them did not have quorums present and 

refore transacted no business. “The Coeur d’ 
Alene Fire Protective Association was the only one 
to hold a meeting.’ stated W. D. Humiston, as- 
sistant general manager of the Potlatch Lumber 
Co.. who is secretary of the Potlatch Timber Pro- 
tective Association. ‘There was nothing of partic- 
ular importance to be brought up, there having 
been no fires as yet, and I guess several of the 
directors did not deem it important enough to at- 


tend.” The Clearwater, Pend Oreille and Potlatch 
association held no meetings. 

Mabel Ashley, of Portland, managing field officer 
of the Ladies’ Loyal Legion of the Pacific North- 
west, has arrived in Spokane to establish a number 
of new locals in the Inland Empire. The Ladies’ 


Legion is an auxiliary of the Loyal Legion of Log- 
gers & Lumbermen. She plans to visit Rose Lake, 
Coeur d’ Alene and Sandpoint, Idaho, and New- 
port, Wash. 

E. S. McPherson, vice president of the Spokane 
International Railroad—who has just returned to 
Spokane from Minneapolis, where he held a con- 
ference with E. Pennington, president of the road— 
says: “Judging from the way things in the East 


looked to me, the shortage in the Northwest will 
soon be relieved.” 

The regular annual meeting of the Boise Payette 
Lumber Co, was held last week at Boise, Idaho, the 
election of officers being held and conditions in the 
lumber industry discussed. Directors were elected 
as follows: William Carson, C. A. Barton, Lyon 
Cobb, John Weyerhaeuser, S. G. Moon, E. S. Bell, 
Henry Turrish, William Musser and C. R. Musser. 
These directors elected the following officers: Wil- 
liam Carson, president; C. A. Barton, vice presi- 
dent and general manager; F. H. Thatcher, secre- 
tary ; F. E. Weyerhaeuser, treasurer; W. W. Burns, 
assistant treasurer; Lyon Cobb, assistant secre- 
tary and assistant general manager. The visiting 
stockholders visited the big mills at Barber and 
Emmett and also visited Weiser and New Meadows, 
Idaho, while in southern Idaho. 

G. B. Ide, a pioneer of Stevens County, Wash- 
ington, has just returned to Colville after a long 
trip thru the timber districts of that region. He 
declares there is enough saw timber available to 
last thirty-five years and that several million cords 
of spruce wood are available in Stevens County 
for paper making. Mr. Ide says there is also 
enough ordinary wood to make a million ties and 
countless timber for cordwood. 

The Craig Mountain Lumber Co., with its excel- 
lent plant at Winchester, Idaho, is this year for 
the first time running two shifts. According to 
President E. H. Van Ostrand, the plant is running 
smoothly and it is expected that the output this 
year will be 40,000,000 feet or more, of which 90 
percent will be the Craig Mountain cork pine, for 
which the concern is well known. 
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Brokers - Agents 


Edward Chaloner & Co. 


Wood Brokers and Agents 
for the Sale of American Hard- 
woods in Logs and Lumber 


LIVERPOOL, ENGLAND 
Cable Address: “CHALONER, LIVERPOOL” 


MILLER BROS. 


MYTON ST., HULL, ENGLAND 


We are buyers of 


Hardwood, Plywood, Etc. 


Offers solicited by cable or letter 
Cable ad:—‘‘Plywood, Hull.’’ 
Codes :—A.B.C. 5th Ed. Wood Code & Sup. Lumberman 


Flatau, Dick & Co. 


Timber Brokers and Agents 


Hardwoods and Plywoods 


5 & 6 Gt. Winche ster St., Cables, ‘‘Merriness” 
London, E. C. 2 London 
Codes, A B C 5th Edition, 
Universal Western Union 





























JOHN H. BURRELL & CO. 
WOOD BROKERS 


And Agents for the Sale of American 
Hardwoods, Etc., in Logs and Lumber 
15 and 16 African House, Water Street 


LIVERPOOL, ENGLAND 
Tel. & Cable Address, “Burrwood, Liverpool” 











We are 2 
po American 
Hardwoods 
Write to Logs and Lumber 


James Webster & Bro., Ltd. 


Dock Board Bldg., PIERHEAD, LIVERPOOL. 
London Office: Dashwood House, 9 New Broad Street, London, E. C_ 


R. L. Withnell & Co. 


TIMBER BROKERS & AGENTS for sale of all kinds of 


American and Canadian Hardwoods 


In the United Kingdom. 
17 Gracechurch Street, LONDON, E. C. 3. 


CABLES: WITHNELL, LONDON. 
| Codes: Western Union (Universal Ed.) and A.B.C. 5th Ed. 























CANT & KEMP  S$idscow; 
Wood Brokers 


For the Sale of all descriptions of 


HARD AND SOFT WOODS 
WRIGHT, GRAHAM & CO., Wood Brokers 


86 St. Vincent St., G.asgow, Scotland, 3 Eastcheap St., Lon- 
don, E. C. Cable Address: ‘‘Brackridge,””’ Glasgow. Cable 
Address: ‘*Nivarium,” 





London. Agents for the sale of all 
kinds of American Hardwoods in Logs, Lumber and Dimension 
Stock. White Pine, Pitch Pine, N. C. Pine, Spruce and Oak 
Staves. Shipments to any of the principal ports in: the United 


Kingdom or Continent handled to the best of advantage. 





SINGLETON, DUNN & COMPANY 


Agents for the sale of all kinds of 
AMERICAN LOGS AND ‘[UMBER 
27 Union St., Glasgow, Scotland, and 17 Gracechurch St., 
London, E. C. 3 
Cable Addresses—Singletons, poe >a Achenie. London 
Cable Codes—Scotts, A. B. C. Ed. A. t. Telecode Liebers 


J. F. MULLER & SON CO. 
Estab. 1795 WOOD BROKERS Inc. 1916 
Hamburg 27 


Cable Address: Holzmuellep Hamburg 
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PLAN IDEAS THAT - SELL HOUSEBILLS 


Sell more homes and { your profits by 4 
oe tastes for Sotee bomes in your community. Our 1920 
ART PLAN BOO) are “etandard —— in the service 
departments of thousands of modern yards. ‘odern Bunga- 
lows’’ contains 50 splendid ——— of large ant small bunga- 
lows of unique and artisti . “Modern Homes” is a 
book of larger of di and beauty; all proved 
practical, suited to climate; either book postpaid $1 or 

—_ eee and best home ideas in 
Am lu home supplied at small cost. 
AURELIUS- SWANSON So. MING. Building — 1010 
First National Bank Building, Oklahoma City, Okla. 














Leading Lumber 


XPORTER 








Vredenburgh Saw Mill 
Company 
VREDENBURGH, ALA. 








BLACK WALNUT 
is our specialty. 


able Address: 
“KOSSECO Cincinnati” 


Kosse, Shoe &. Schleyer Co. 


Manufacturers and Exporters of 


All kinds of Hardwoods 


105-6-7 Carew Bldg., CINCINNATI, O., U.S.A. 








HARDWOODS 
VENEERS 


Long-Knight Lumber Company 


INDIANAPOLIS, INDIANA, U, S. A. 








Mansfield Hardwood Lumber Co. 
SHREVEPORT, La. 
Manufacturers and Exporters of 
Band Sawn Hardwoods 


Specializing in Thin Stock 
Oak, Gum, Ash, Cypress, 


Cottonwood. f 
Cable Address, Mansficld-Shreveport, A B C Code 











Pickrel Walnut Co. 








Manufacturers 
Walnut Logs, Lumber 
ST. UOUB, ‘MISSOURI, U.S. 
Cable Address: “Pickwood,” St. Rt 
Look for il 5 It guaran- 
this Brand tees Quality. 


Oak, Gum, Beech, Magnolia 
We feature Export cutting 


HILLYER - DEUTSCH - EDWARDS, Inc. 
Oakdale, La., U. S. A. 















AMERICAN SHIPS SHOULD BE ENCOURAGED 


AUTHOR DEFENDS MARINE ACT 
WASHINGTON, D. C., June 21.—Senator Jones, 
of Washington, ’ chairman of the Senate commit- 
tee on commerce and author of the Merchant 
Marine Act, yesterday issued a statement in 

defense of that measure, in part, as follows: 


Commercial relations have been turned upside 
down by the war. Nations are abrogating treaties 
that are contrary to their interest. European 
powers are freeing themselves from treaty pro- 
visions that will hinder them in the struggle for 
the world’s trade. We have been prevented from 
doing what many thought should be done to aid 
our merchant marine by treaties entered into many 
years ago. This is a splendid time to unshackle 
ourselves and put ourselves in a position to make 
such treaties, to enter into such commercial rela- 
tions and to enact such laws as we think will pro- 
mote our welfare in the world’s readjustment. 
Other nations will look after their interests. We 
must look after ours. 

We are entering no brotherly love Sunday school 
picnic in seeking our part of the world’s carrying 
trade. Fair means and foul will be used to defeat 
us. Fierce assaults will be made upon us from 
every angle. No meek turning of the cheek will 
win. We must fight back, and fight hard, to main- 
tain ourselves, and every honorable means must be 
used to advance. 

Other nations will make concessions to obtain 
certain advantages. We have it in our power to 
secure concessions that we should have. We must 
use this power wisely, justly and for our good, and 
nowhere can it be used to greater advantage than 
in connection with our merchant marine. Hence 
we direct the President to abrogate those treaties 
that prevent us from levying discriminating duties 
or tonnage taxes. We may not adopt this policy, 
but we should be in position to do it if we deem 
it wise. 

Not only should our railroads and internal 
waterways be most closely connected, but our rail- 
roads and overseas shipping lines should be 
brought into the closest codperation. Our railroads 
should as nearly as possible be continued across 
the seas to foreign markets. Congestion at our 
principal ports will be greatly relieved, if not 
entirely averted, if business that is naturally 
tributary to certain ports comes to those ports 
to be handled. Improved terminal facilities and 
methods of handling products, whether for import 
or export, are greatly needed. 

The Government has many great terminal facil- 
ities, including docks, whareves, warehouses etc., 
which it acquired during the war emergency and 
especially for war purposes. These can and should 
be used now for commercial purposes and in aid 
of our merchant marine. In time of peace they 
should be under the control and direction of that 
agency whose duty it is to look after the merchant 
marine and give its problems special study. This 
we have done by providing for the transfer of 
these agencies to and their control by the Ship- 
ping Board. Wisely used, they will be of sub- 
stantial aid in fostering our shipping. 

American mail should be carried in American 
ships if at all practicable. Of the more than 
$3,000,000 paid every year for carrying our over- 
seas mails, about $2,500,000 goes to foreign ships. 
This is so much aid or subsidy to them. This we 
want stopped. We want our mail carried in our 
ships and authorize the postmaster general and the 
Shipping Board to determine just compensation for 
the service rendered and contract for the same 
within the limits of appropriations made therefor 
by Congress. This should aid greatly in the estab- 
lishment and maintenance of regular and perma- 
nent lines of American ships and develop and en- 
courage our business relations all over the world. 

We-need especially in the Pacific and South 
American trade new and uptodate passenger and 
combination passenger and cargo ships of high 
speed and large tonnage. We must get them or 
eur competitors will take and hold these trades, 

British Lloyds is one of the greatest factors in 
maintaining a British merchant marine. We should 
have a similar organization in this country, and 
the American Bureau of Shipping should be to our 
shipping what Lloyds is to the British shipping. 
We therefore provide in this act for its encourage- 
ment by directing all governmental agencies to use 
that bureau for classification purposes. Only about 
10 percent of our hull insurance is done in Amer- 
ican insurance companies and only about 30 per- 
cent of all kinds of our marine insurance. 

The trade between the Philippine Islands and 
the United States is of the value of about $100,- 
000,000 a year. It ought to be carried by American 
ships. It is our trade. We can carry it if we 
will; all we have to do is to take it. By so doing 
we will encourage the building of fine ships and the 
establishment of fine service across the Pacific, 
where it is greatly needed. Here comes our great- 





est commercial expansion. What to do is clear, 
Our duty is plain. We seek to do it. This act 
extends our coastwise laws to the Philippine 
Islands, with provisions fully protecting their in- 
terest by insuring them adequate service when 
these laws go into effect. 

Under the law, as it is now, preferential rates 
over rail and water lines can be given by the Inter- 
state Commerce Commission to stimulate import 
and export trade. This we do not affect, but it 
can and ought to be used to aid our merchant 
marine, along with other American interests. If 
such a preference is given and American ships are 
available to carry the imports and exports, why 
not require goods given this preference to be car- 
ried in American ships? This would aid our com- 
merce and also our shipping. We provided for this. 
This power will not be used except when and where 
adequate American shipping is available. There 
will be no diversion of traffic to the injury of any 
port or section because of a temporary lack at such 
port of American shipping facilities. This the 
Shipping Board and Interstate Commerce Com- 
mission will surely guard against. 





FORESTRY WORK TO BE REDUCED 


WASHINGTON, D.‘C., June 21.—A reduction 
of less than $40,000 in the agricultural appro- 
priation bill will make it necessary virtually 
to discontinue the work of the several forest ex- 
periment stations. The fact that this work was 
badly crippled by the reduced appropriation 
already has been noted in the AMERICAN LuM- 
BERMAN. The $38,000 appropriated for the cur- 
rent year was really inadequate. 

These stations experiment with cuttings to 
determine what particular species do best in the 
way of regrowth in particular sections of the 
country, the soil and other conditions best 
adapted to the growth of different species, the 
time required for growth ete. 

With regional lumber associations taking an 
active interest in the problem of timber pro- 


ADVERTISE NOW 


June 7th, 1920. 
AMERICAN LUMBERMAN. 

Dear Sirs: Please run the following as blind ad 
three insertions and send me bill for same. I se- 
cured my present job thru an ad in your paper. 

Thanking you for all past favors. 





BAND SAWYER DESIRES TO CHANGE 


Pine or hardwoods; furnish good reference; expect top 
wages. 


Address “G, 40,’’ care American Lumberman. 





NORFOLK, VA., May 7, 1920. 
AMERICAN LUMBERMAN, 
Manhattan Building, 
Chicago, Ill. 

Gentlemen: In answer to your card of the 5th, 
beg to advise that ad inserted in AMERICAN LuM- 
BERMAN for May ist and May 8th issues has givep 
such admirable results as to make further inser- 
tions unnecessary. 

We will be pleased to submit our advertising for 
lumber journals to you in the future, confident 
that results will be obtained promptly. 

Thanking you for your attention, we beg to re- 


main, Yours very truly, 
JAMES R. PARKER & Co., 
ERH/H y E. R. Hunt, Auditor. 


DRY KILN TRUCKS 


180 end piling, roller bearing, channel steel sides. 


trucks, 4’ long wide overall, 8” flange diameter 
malleable isla. Slightly used, bargain for quick 
buyer. Lots of not less than 25. JAMES R. PARKER 


& CO., 519 Flatiron Bldg., Norfolk, Va. 





May 10th, 1920. 
AMERICAN LUMBERMAN, 
431 South Dearborn Street, 
Chicago, Il. 


Gentlemen: With reference to my ad in your 
April issue, ow, 136,” for position as bookkeeper 
I wish to advise you of the wonderful results it 
brought forth, receiving five inquiries from wel! 
reliable sources. 

Therefore, in appreciation of this result kindly 
accept my sincere compliments for the influence 
your publication possesses and assure you of mj 
recommendation of your publication to others. 


BOOKKEEPER ACCOUNTANT 


And student in higher accountancy, rome man, at 
present employed but not satisfied with locality; would 
like to hear from some concern operating commissar; 
stores in connection with mines or lumbering, who is 
or may be in need of a general bookkeeper for their gen- 
eral accounting. I have had six years of experience and 
ean furnish best of references, upon request of thos 
who may be interested. 
Address ‘‘W. 136,’ care American Lumberman. 
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the Forest Service worked on the 
theory that the time had come when this par- 
ticular line of experiment work should be ex- 
tended. As usual, the Senate was agreeable to 
permitting the continuance of the work and to 
— somewhat to the current appropriation 
for it, but the House conferees could not see 
the situation in that light and the item went 


out of the bill. 





NO FEES FOR TAX EXTENSIONS 
WASHINGTON, D. C., June 21.—It has come 
to the attention of the bureau of internal 
revenue that taxpayers are being charged large 
fees by certain individuals and companies en- 
gaged in Federal tax practice for obtaining 


extensions of time within which to file income 


tax returns. Commissioner William M. Williams 
states that collectors of internal revenue have 
authority to grant extensions not to exceed 
thirty days only in cases of sickness or absence. 
In all other cases applications should be ad- 
dressed to the commissioner of internal revenue 
and must state in detail reasons why an exten- 
sion is deemed necessary. Such applications are 
acted upon promptly in accordance with the 
facts presented in each case. It is pointed out 
by the commissioner that it is not necessary 
for any taxpayer to employ counsel to present 
such applications, 


STATE DEPARTMENT CUTS FORCE 


Wasuineton, D. C., June 21.—Congress 
clipped $1,968,642.37 off the appropriations of 
the State Department for the next fiscal year. 
The appropriations for the current year aggre- 
gated $12,477,339.28, while those for the next 
fiscal year are $10,508,697.91. Of the reduction, 
$368,300 is taken from the State Department 
proper, covering clerical and other work, and 
$1,600,342.37 from appropriations for foreign 
intercourse. 


While some of this reduction doubtless was 
well deserved, officials feel that with the expan- 
sion of foreign trade the State Department 
should have been increased rather than decreased 
substantially. Steps already have been taken 
to bring the service within the appropriations 
limits beginning July 1, and a reduction in ex- 
penses of $1,002,890 has been worked out by 
the responsible officials to date. 


Reductions of more than $300,000 in the cost 
of cable service will cause delay in getting some 
reports to Washington. Contingent expenses of 
consulates will be cut $168,000, the passport 
bureaus at Rome and The Hague will be cut 
$40,000, ninety-two persons will be dropped 
from the departmental personnel, at a saving of 
more than $100,000, and the personnel of the 
war trade board section will be cut $175,000. 





TRANSPORTATION NEWS AFFECTING LUMBER 


ORDERS FILING OF NEW TARIFF 

WASHINGTON, D. C., June 21.—The Inter- 
state Commerce Commission has given to car- 
riers party to J. J. Cottrell, agent’s tariff, I. 
Cc. C. No. 254, known as Carolina Eastern Lum- 
ber Tariff, until August 1 to execute the order 
of the commission to reissue this tariff in proper 
and legal form. On March 31 the commission 
directed that this tariff be reissued on or before 
ninety days from that date. Late last week the 
commission issued a very + ad order extend- 
ing the date until August 1 


The commission dnneeann the condition 
of this lumber tariff as ‘‘unsatisfactory and 
indefensible, due to the utter disregard of cer- 
tain provisions of the commission’s tariff cir- 
cular 18-A governing the construction and filing 
of tariffs, and the admittedly careless and hasty 
manner in which the tariff in question was pre- 
pared and constructed, these conditions having 
eaused the filing of numerous complaints by 
users of this tariff.’’ 

The carriers mentioned in the order are the 
Atlantic Coast Line, Seaboard Air Line, South- 
ern, Norfolk & Western, Norfolk & Southern, 
Carolina, Clinchfield & Ohio ‘‘and other carriers 
for which Cottrell acts as attorney and agent 
in the issue of said tariff.’’ These carriers are 
directed to ‘‘ forthwith reissue it and file copies 
of the new tariff canceling it with the commis- 
sion and post at stations on or before August 1.’’ 


It is further ordered that the reissued tariff 
‘‘shall not contain any rates, rules or regula- 
tions which said agent is not duly authorized 
by powers of attorney, or by lawful concur- 
ence, to publish and file with the commission, 
nor any changes in said rates, rules or regula- 
tions which may not lawfully be established 
under Section 6 of the Act to Regulate Com- 
merce as amended by the Transportation Act 


1920 and the Commission’s tariff regula- 
tions,?? 


~ 





FEWER STEEL SHIPS BUILDING 


WASHINGTON, D. C., June 21.—On June 1, 
1920, American shipyards were building or 
under contract to build for private owners 345 

‘1 vessels of 1,360,643 gross tons, compared 
th 348 vessels of 1,391,341 gross tons on 
iay 1, 1920. This is the first decline in ton- 
ige building or under contract since July, 
319. The figures do not include tonnage 
building or under contract for the United 
States Shipping Board from funds appropriated 
by Congress. The latter tonnage is large 

_ the fact that many contracts have been 
canceled. 


= 


sa 


PROTEST EXPORT RATE BOOST 


New ORLEANS, La., June 21.—The Southern 
Pine Association, Southern Lumber Exporters’ 
Association, Southern Hardwood Traffic Bureau 
and New Orleans Joint Traffic Bureau have filed 
with the Interstate Commerce Commission a vigor- 
ous joint protest against the attempt of west side 
carriers to increase the charge for handling forest 
products to shipside at New Orleans. At present 
both east side and west side lines charge 1 cent 
a hundred pounds for this service. Four of the 
transmississippi lines have served notice that they 
will increase the charge to 3 cents, effective July 
1 on some lines and July 8 on the others. The 
four organizations named above pronounce the 
increase excessive and unjustified and have asked 
the commission to suspend the enforcement of the 
new rates pending hearings on the subject. It is 
currently reported that the east side lines are also 
considering the matter of increasing their handling 
charge here. 

The Interstate Commerce Commission has ap- 
proved the recommendation of the New Orleans 
terminal committee for temporary reestablishment 
of the permit system on forest product shipments 
by rail to New Orleans, and it is intimated that 
the order will be made effective within the next 
few days. The hope was held out that the step 
would be rendered unnecessary if shippers would 
unload and release equipment more promptly, but 
a member of the terminal committee said today 
that the number of cars detained under load had 
increased instead of diminished during the last 
week, virtually forcing the promulgation of the 
order to require permits for shipments of forest 
products this way. It is said that more than six 
hundred cars loaded with these commodities, in- 
cluding the types of box cars and gondolas most 
in demand, are being held here as against a total 
of 568 reported last week. 





TARIFF SUSPENSION EXTENDED 


WASHINGTON, D. C., June 21.—The Interstate 
Commerce Commission has suspended until July 28, 
unless otherwise ordered, tariffs involved in In- 
vestigation & Suspension Docket No. 1,1€7—Nor- 
folk-Portsmouth Switching. Under the terms of 
the order carriers involved in the Norfolk and 
Portsmouth (Va.), terminal district can not file 
new tariffs altering those under suspension. 





COMMISSION ACTS IN THREE CASES 


WASHINGTON, D. C., June 21.—In Reduced Rate 
Order No. 552 the Interstate Commerce Commis- 
sion authorizes the Spokane, Portland & Seattle 
Railway Co. to file a reduced rate on box shook in 
carloads from Bend, Ore., to Underwood, Wash. 

In Order 559 the commission denied an applica- 
tion of the Duluth, Winnepeg & Pacific road for 
authority to file a reduced rate on lumber from 
Angora and Alvina, Minn., to Eau Claire, Wis. 

Order No. 530 permits the Rutland railroad to 
file a reduced rate on logs in carloads from Cham- 
plain, N. Y., to Constantia, N. Y. 








Factory 
Buyers 


who appreciate the saving that 
can be effected in their plants by 
reason of uniform grades and 
quality will find our lumber a big 
help in preventing waste. 
















































































Our woods embrace the best of 


Red and White Oak 
Poplar, Ash, Gum, Beech Ss: 
We welcome your inquiries. 


J. B. RANSOM CO., Inc. 


NASHVILLE, TENN. 








Mills at Suffolk, Va., Spring Hope, N. C., Middlesex, N. C. 
Capacity 250,000 Feet Daily 


Montgomery Lumber Co. 


Manufacturers of 


Kiln Dried N. C. Pine 
and Cypress 


SHIPMENT BY CAR OR 
CARGO, ROUGH OR DRESSED 








Sales Representatives: 
L. C. LITCHFIELD............ 52 Vanderbilt Ave., x. » 4 


Geo: G FAIRC TD genet Plattsburg. N. Y. 
SHORT & WALLS LUMBER CO........ Middletown, Del. 
SHORT WAS LANGGANS GO... J Johnstown, Pa. 


Main Sales Office, SUFFOLK, VA. 











HUDSON RIVER NIGHT LINES 





DAILY SALINGS: 


From Pier 31. N. R. 

(at Desbrosses St.) Weekdays 6 and 7 P. M. 
Sundays and Holidays 6 and 9 P. M. 
West 132nd St. half an hour later. 
(Daylight Saving Time.) 


Due Albany 6 o'clock following morning, Troy 
7:15 A.M._ Direct rail  —_—r at Albany to all 
points North, Eas: and 


Express Freight Service. | Autos Carried. 


Hudson Navigation Company 


Phone Canal 9000. 
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If It’s 


POPLAR 


Wire Case-Fowler 


% 


Case-Fowler Lumber Co. 
MACON, GEORGIA. 


We are Equipped to Resaw and Surface 


J. H. Mackelduff, Manager 
General Sales Office, 512-13 Pennsylvania Bldg., 
Phone, Spruce 1593, Philadelphia, Pa. 

New England St. Louis 
Representative, Representative 
J. J. Bertholet Wm. Dings 
30 Hemming St. Railway Exchange, 

Boston, Mass. St. Louis, Mo. 


Chicago 
Representatives, 
Manley & Boyd 

838 Otis Bidg., 
Chicago, Hl. 
Phone, Main 1894, 











The Largest Poplar Mill in the World. 
~ 
NOW READY 


BEECH 


Want orders for BILLS, 
Plank, Switch Ties, etc. 


to be cut to your order. 


THE DUNFEE LUMBER CO. 


Mills: Vaughan, W. Va. CHARLESTON, W. VA. 








a St. Francis Delta Hardwoods rs 





For thirty noone we have been manufacturing and sel- 
tin Oak, Ash, Gum, Maple, Elm, Cypress, Sycamore 

Cottonwood to exacting buyers and therefore 
lamar your needs. 


Try us when you want high grade lumber. 


Chapman & Dewey Lumber Co. 
Sales Office, Marked Tree, Ark. 


a Memphis, Tenn. Kansas, City, Mo. 


ALEXANDER BROS., Belzoni, Miss. 
Manufacturers F¥ardwood Lumber 


and Wholesalers 
eae 9 Py Sawn Quartered Oak and Gum, 
, Elm, Cypress and Cottonwood, 
Mills at mee “and Belzoni. Sales Office at Belzoni 


SJ 














When We 
Ship It 











Big Value GUM 
FOR 
FACTORY 


GUM "sax 


Why Not Try It! 
Geo.C. Brown&Co. 


Band Mill : PROCTOR, ARKANSAS 
Home Office : MEMPHIS, TENN. 








Gum 
Par Excellence 


MANUFACTURED BY 


Lamb-Fish 
Lumber Co. 


CHARLESTON - MISS. 
By the Largest Hardwood Mill in the World 











LUMBERMEN BEFORE INTERSTATE COMMISSION 


(Continued from page 80) 


and the same maximum on shipments from the 
Pacific coast for a haul of 2,000 miles or more. 
**T can see no reason,’’ remarked Mr. Daniels, 
‘‘why if for a certain time a percentage in- 
crease is warranted you should cut it off so it 
would be the same for a 600-mile haul as for a 
haul several times as long. Why should not the 
percentage increase apply all along the line?’’ 

Mr. Williamson hesitated momentarily and 
then replied that he did not believe a percentage 
increase on lumber such as is proposed is 
warranted. He declared it would disturb all 
relationships, cause restriction of lumber move- 


ment and promote the use of substitutes, and 


was not economically sound. 


Commissioner Hall then took up the cudgels, 
asking the witness whether there was any eco- 
nomic reason why the percentage would be un- 
sound if applied to other commodities. He 
asked the witness to name any other com- 
modities similarly affected. Mr. William- 
son at first did not name any other com- 
modities. Commissioner Hall pressed for an 
answer and he then mentioned cement, steel, 
roofing paper etc. The commissioner’s manner 
indicated he was not satisfied. 


Commissioner Eastman called attention to the 
fact that Boston and St. Louis are large shoe 
manufacturing centers. He asked Mr. William- 
son whether the commission should take into 
account the relationship between the two dis- 
tricts in determining the advance in rates al- 
lowed on shoes. The witness was inclined to 
think this factor should be considered. 


Attorney Thom asked the witness whether 
after he got by his maximum he proposed to 
ignore service and the difference in the length 
of haul. Mr. Williamson admitted that he 
would do just this, ‘‘because to do otherwise 
would result in disturbance of markets’’ ete. 

Judge Fletcher could not understand how Mr. 
Williamson arrived at the conclusion stated in 
one of his tables that one-half of lumber trans- 
ported by rail moves on a rate of 12% a hun- 
dred pounds or less. The witness held his 
ground, but did not satisfy Judge Fletcher and 
other counsel who questioned him on this point. 
They contended his figures were far from cor- 
rect. 


Mr. Conn followed Mr. Williamson on the 
stand. In addition to speaking for the western 
associations mentioned, he said he was traffic 
manager of the Shevlin-Carpenter-Clark inter- 
ests, and spoke as traffic manager. He said 
northern and western pine members produce 2,- 
500,000,000 feet of lumber annually and Cali- 
fornia white and sugar pine 1,500,000,000. Mr. 
Conn also preduced an elaborate exhibit of 
tables much more extensive and comprehensive, 
than that placed in the record by Mr. William- 
son. He showed greater familiarity with the 
tables and gave an explanatory statement cov- 
ering each table with little interruption. But 
there was plenty of crossexamination. The 
witness acquitted himself well for the most part. 
In some instances he admitted frankly he knew 
little about specific propositions stated, merely 
having taken tonnage and other figures given 
him by the officials of the three associations. 

He pointed out that the average mill cost of 
larch and Inland Empire fir over a period of 
years was $16.52, while the freight on a thou- 
sand feet to New York was upwards of $23. 
Right there Chairman Clark wanted additional 
light. He could not conceive of any lumber 
selling at a mill at $16.52 a thousand after hav- 
ing listened to lumber prices that were sky high. 
Mr. Conn replied that the figures were given him 
by Mr. Carpenter, who testified yesterday, and 
he was sure they were correct, but could throw 
no additional light on them. He said the 
figures represented the average between two 
good years and two poorer years, but could go 
no further. He mentioned the recent decline 
in lumber prices at the mill, which had been 
touched upon by several other witnesses includ- 
ing Mr. Carpenter, showing the drop has been 
general and very substantial. 

Among other things, Mr. Conn introduced a 


table tending to show that in 1919 the leading 
lumber carrying railroads of his section laid 
more cross ties, more switch ties and more steel 
rails than the average for the test period on 
which their estimates are based. The item of 
rails showed an increase of 39 percent. A con- 
siderable controversy developed over this table, 
Chairman Clark finally requesting the carriers 
to have an investigation to determine the accu- 
racy of the figures which seemed to indicate 
overimprovement in 1919, Attorney Wood re- 
marked that he already had started “such an in- 
vestigation. 

In concluding his statement Mr. Conn said it 
was the firm belief of the interests whom he 
represented that ‘‘this emergency period should 
not be used to destroy long established relation- 
ships and adjustments.’’? Before Mr. Conn left 
the stand Attorney Norman, of the Southern 
Hardwood Traffic Association, said he was very 
anxious to call a witness who wanted to get 
away, but Attorney Wood at this point had just 
begun his crossexamination and it is still unfin- 
ished. Mr. Norman’s witness had to wait. 


SOUTHERN HARDWOOD CASE 
{Special telegram to AMERICAN LUMBERMAN] 


WASHINGTON, D. C., June 24.—When Donald D. 
Conn, appearing for the Northern and Western pine 
and the California White & Sugar Pine associations 
went on the stand again this morning before the 
Interstate Commerce Commission in the lumber 
hearing, Attorney H. Wood, of the Southern 
Pacific Co., asked only a few questions. There 
was an entire absence of the asperity which marked 
his crossexamination yesterday which Chairman 
Clark halted. 

Joseph N. Teal found it necessary this morning 
to stop the crossexamination of J. C. Chase, repre- 
senting Florida fruit and vegetable shippers. He 
called attention to the fact that lumber gave way 
yesterday in order that Mr. Chase might go on the 
stand and at the commission’s request, with the 
understanding his testimony would be short. Rail- 
road counsel who was examining Mr. Chase readily 
agreed to stop and put in rebuttal testimony. 

J. H. Townshend, secretary and manager of the 
Southern Hardwood Traffic Association, followed 
Mr. Conn on the stand, Attorney J. V. Norman hav- 
ing reached an understanding with Attorney Teal 
that he might go ahead. Mr. Townshend occupied 
about a half-hour with the presentation of his 
statement. While crossexamination was pointed 
it was not prolonged by counsel for the Southern 
Pine, Georgia-Florida associations and other in- 
terests opposing the percentage increase with a 
maximum, nor by railroad counsel. 

Commissioner Aitchison asked Mr. Townshend 
whether his association was able to compete with 
Japanese and Philippine oak. ‘‘We tried to com- 
pete with Japanese oak on the Pacific coast but did 
not last long,” he replied. “They virtually shut 
us out of that market. The only way we can get in 
now is by shipping on a low water rate. We have 
been making some shipments that way.” 

Attorney Fullbright wanted to know the differ- 
ence between what the witness referred to as the 
“selfishness” of the pine people in not wanting 
their rates increased higher than those of their 
competitors on the Pacific coast. “How about the 
southern hardwood men?’ he asked. “What kind 
of selfishness is it that makes them not want 
higher rates than their competitors in Centra! 
Freight Association territory and other short haui 
competing districts?’ ‘Intelligent selfishness,” was 
the reply, with a grin. 

“The other is unintelligent selfishness?” asked 
Mr. Fullbright. “Greed and selfishness,” remarked 
Mr. Townshend. 

Mr. Townshend told the commission that roads 
serving Memphis are holding cars on sidings rather 
than permit the hardwood men to load them for 
delivery on the rails of other lines. ‘The Frisco 
people say if they ship for delivery on the Illinois 
Central they will never get their cars back, and vice 
versa,” he said. Members of the commission 
wanted to know if that is still being done. Mr 
Townshend said it was when he left for. Washing- 
ton. On this account hardwood men are havins 
difficulty getting logs to their miils, he said. 

In reply to questions Mr. Townshend said that 
labor in the southern hardwood district during 
the last few months has increased noticeably ix 
efficiency. 

“What did you do to them?” asked Chairman 
Clark. “Well, we put man power behind them to 
see that they did the work they were paid to do, 
for one thing,” was the reply. “But another thing 
was when mills began to close down on account of 








eer ee 


4 
> 

> 
y 
“J 
e 
4 





ng 








JuNnE 26, 1920 





AMERICAN LUMBERMAN 





failure to get logs or cars to ship out lumber, the 
labor started thinking about bread and butter.” 

Mr. Townshend expressed doubt that increased 
wages alone will cure labor inefficiency on the 
railroads. He was confident that common labor 
receiving $3.50 a day in hardweod mills and camps 
is now doing as efficient work as that at other 
mills where $4 a day is paid. 

Mr. Townshend said he thought a flat increase in 
cents a hundred pounds would hurt the short haul 
lumbermen measureably, altho it would not make 
so much difference to the southern hardwood men. 
He suggested a maximum of 5 cents if the per- 
centage of increase is to be made 25 percent, or 
6 cents if it is made 30 percent. 


Southern Hardwood Men Heard 


J. V. Norman, counsel for the Southern 
Hardwood Traffic Association, presented the 
views of that organization thru J. 4H. 
Townshend, its secretary and manager. Mr. 
Townshend explained briefly what the associa- 
tion is and does, told of its membership of 500 
shippers of hardwood extending from Penn- 
sylvania to Texas and outlined the attitude of 
the association’s members toward the proposed 
general freight rate increase. 

In reply to questions, Mr. Townshend stated 
that the resolutions adopted by the association 
on the subject received the votes of every mem- 
ber except one. Mr. Norman was allotted only 
a half hour and was obliged to hurry Mr. Town- 
shend along. 

The latter explained that the resolutions 
adopted by the southern hardwood men con- 
cede that the carriers are entitled to an ad- 
vance in freight rates in order to meet advancing 
operating costs and supply adequate equipment, 
but that a careful analysis should be made of 
the increases proposed in order that the added 
burden on the shippers shall be wisely and fairly 
distributed and have due regard to established 
rate relationships and equalizations. 

The resolutions then call attention to the 
fact that forest products because of their low 
grade and the long haul involved, and because 
of the fact that they are now paying relatively 
higher transportation charges than other traffic, 
can not bear as great increases as the general 
elass of traffie and continue to move. 

Mr. Townshend explained that the resolutions 
protest against an unqualified percentage in- 
crease on forest products such as that pro- 
posed by the carriers and insist that if a per- 
centage advance be granted it should be uni- 
form thruout the country and should carry a 
uniform maximum advance such as prescribed 
by General Order No. 28 issued by the Railroad 
Administration during the period of Federal 
control, and whatever advance is granted 
should be applied as a single advance to traffic 
moving on combination rates. 

Mr. Townshend said it was very important 
that the commission fix rates on which the 
traffic will move. On this point he said: 


This can not be done as to the long haul lumber 
traffic on a percentage advance and can only be 
accomplished by prescribing a maximum, which as 
to long haul traffic will leave undisturbed the pres- 
ent relationship between the producing territories 
and the consuming markets. On the short haul 
traffic the percentage advance will, of course, not 
be affected by the maximum. Our members, many 
of whom are men of long practical experience, 
believe that the low grades of the hardwood lum- 
ber produced in the South which must find a mar- 
ket at distant points will be unable to move on an 
unrestricted percentage advance, and that such 
traffic will necessarily be lost to the railroads un- 
less the percentage advance is restricted in some 
such manner as it was in the advance prescribed 
by the Railroad Administration. This view of our 
Members was not only concurred in by the prac- 
tical traffic men who devised General Order No. 28, 
but has also heretofore found support in the views 
of this commission. 

Mr. Townshend then quoted from the com- 
mission’s decision in the fifteen percent case 
ani pointed out that when the general increase 
was finally permitted to go into effect the 
commission ordered that the increase on lum- 
ber should be uniformly one cent per hun- 
dred pounds. Continuing, he said: 

Of course, it is apparent that any percentage in- 
crease must disturb existing relationships, and this 
while regrettable in any case can perhaps be done 
without stopping the movement of such traffic as 
Moves generally on class rates, or any traffic where 








the transportation cost is but a small part of the 
total cost; while on heavy low grade traffic which 
must move in carload quantities to great distances, 
and into highly competitive markets, competitive 
not only with other similar commodities but with 
many substitutes as to which the haul is short, the 
application of a percentage advance would, we are 
firmly convinced, stop the movement of the traffic 
and thereby defeat the very purpose of the in- 
crease, which is, of course, to secure more revenue. 


Mr. Norman asked this question: 


It is in evidence here that some of the pine men 
in the South favor a straight percentage increase 
without a maximum. What have you to say as to 
this, and especially as to the difference in the 
situation of these pine producers and of the pro- 
ducers of hardwoods which you represent? 


Mr. Townshend’s answer follows: 


In the first place, the southern pine producers 
are closer to their markets than are their com- 
petitors, who are located on the west Coast and 
in the Inland Empire; and since their rates are 
lower than those of their competitors they natu- 
rally secure an added market advantage by hav- 
ing an unqualified percentage increase applied alike 
to themselves and their competitors. Our situa- 
tion is the reverse, hardwoods being produced from 
the Lake States to the Gulf of Mexico; and the 
hardwoods in the South must move in competition 
with hardwoods produced in the midst of the con- 
suming territory, and this they can not do if pres- 
ent rates are to be given a heavy percentage in- 
crease without any limitation. 


Mr. Norman brought out the difference in 
weight per thousand feet of certain hardwoods 
produced in the South and in competing terri- 
tory as an additional argument in support of 
the proposal that the commission fix a maxi- 
mum on forest products, saying: 


As this commission has many times recognized, 
the addition of a cent or two per hundred pounds 
may be controlling in the case of raw materials, 
such as lumber, coal and other heavy low grade 
commodities which move in carload quantities. 
This is true because the freight charge is a very 
large part of the total cost of the raw materials 
at the point of use. 


Causes of High Prices 


Mr. Norman then said: 


We have heard a great deal here about the price 
of lumber and the fact that in the early months of 
this year the prices were abnormally high and 
perhaps still are, tho not to the same extent. 
What have you to say with reference to this? 


In reply, Mr. Townshend said: 


Of course I am not very familiar with the sell- 
ing end of the lumber business, and there are a 
number of causes that have contributed to the 
abnormal prices. The two paramount causes are: 
First, reduced production on account of unprece- 
dented weather conditions; and, second, reduced 
production because of inadequate transportation. 
The inadequacy of transportation has not only 
greatly restricted the movement of lumber, but it 
has also greatly restricted the manufacture of 
lumber, because transportation could not be ob- 
tained for the logs into the mills. 

Why this transportation is not available is a 
question that can not be answered with certainty. 
Our members report both logs and box cars stand- 
ing on the sidings within the vicinity of their mills 
and yet no cars available for the movement of 
either logs or lumber. 

We believe that if ample transportation were 
available the price of lumber would reach a normal 
basis within four months, but we do not believe 
that the existing conditions can be cured by in- 
creased freight rates, because we do not believe 
that the need of money is the cause of the condi- 
tions. 

In our opinion, the trouble with transportation, 
certainly in our section of the country, is the same 
as the trouble with most other industries; that is, 
it is a want of man power, or, rather, a lack of 
willingness upon the part of employees to perform 
their duties as fully and as efficiently as possible. 
Until we can regain or reinspire something of this 
spirit, we do not believe we will have adequate 
transportation even tho the railroads be given an 
unlimited warrant on the treasury of the United 
States. I wish to reaffirm, however, that whatever 
may be the cause for the failure of transportation, 
the high prices of lumber as well as other com- 
modities is one of the results. 

Following Mr. Townshend the commission per- 
mitted Attorney John S. Burchmore to place R. 
D. Waller on the stand for a few minutes to 
present the views of the Wholesale Sash & Door 
Association. Mr. Waller urged that the inequali- 
ties growing out of the promulgation of general 
order No. 28 by the Railroad Administration be ad- 
justed on a proper basis before the commission per- 
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mit the new advances proposed by the carriers to 
become effective. He said the sash and door manu- 
facturers east of the Rocky Mountains and north 
of the Ohio, members of the association, had no ob- 
jJections to a percentage basis with a maximum in 
rates on their products and on lumber into their 
mills provided the present inequalities are removed. 
He called attention to the decision of the com- 
mission directing the carriers to remove these in- 
equalities, which they have not yet done. The ex- 
ceptions to General Order No. 28 prescribing a 
maximum of 5 cents a hundred pounds, he said, re- 
ferred specifically to ‘“‘carload commodity rates on 
lumber and articles taking same rates or arbitraries 
over lumber rates; also on other forest products, 
rates on which are not higher than on lumber.” 
The result of this ‘‘was to produce a set of rates 
on sash, doors and other building woodwork en- 
tirely out of line with prior adjustments.” 

In concluding his statement Mr. Waller said: 

“T would respectfully suggest, therefore, that in 
issuing authority for the proposed advances in 
freight rates you take cognizance of the con- 
ditions set forth above and predicate the pro- 
posed increased rates either on reasonable lumber 
rates, based on the opinion in docket No. 8131 or 
on the sash and door rates as they were in effect 
prior to June 25, 1918, plus 25 percent with a 
maximum of 5 cents a hundred pounds, regardless 
of whether they were published as commodity rates 
bearing a fixed relationship to lumber rates, or 
class rates or a combination of any two of such 
factors.” 

It was 12 o’clock before Attorney Teal got 
started with the presentation of the case for the 
west Coast lumberman and the California redwood 
shippers. Chairman Clark first called Edward 
Chambers, formerly director of traffic, Railroad 
Administration, who was examined at some length 
by Mr. Teal regarding the proposed straight per- 
centage increase, the establishment of joint thru 
rates from the Pacific coast to Central Freight As- 
sociation and trunk line territory on lumber and 
on sash, doors and blinds to trunk line territory, and 
on General Order No. 28, on which exisftng lumber 
rates are based. The discrimination against Pa- 
cific Coast lumber in the matter of joint thru rates 
to Central Freight Association and trunk line 
territory was brought out. 

Asked whether it was the purpose of the carriers, 
if left to themselves to put in the straight per- 
centage increase, Mr. Chambers said it was. He 
said existing rate groups would be continued, with 
the percentage increase. “Is it your purpose to 
prevent a double increase?’ asked Mr. Teal. “It is 
the intention to respect present rates and make 
one increase,’ was the reply. 

Mr. Chambers stated he was authorized by the 
carriers in the three classification districts 
to announce that they had decided to continue the 
exceptions promulgated by the Railroad Administra- 
tion with regard to the $15 minimum car charge 
for logs. This will protect the shorter log hauls 
and is highly important to many lumbermen. The 
shorter log hauls will take a percentage increase, 
but are exempt from the $15 minimum. 


Attitude of West Coast 


Joseph N. Teal, counsel for the West Coast 
Lumbermen’s Association and other Pacific 
Coast lumber associations, introduced the testi- 
mony of his witnesses as follows: 


The lumber industry of the West is seeking no 
special favors at the hands of the commission. It 
is not here to oppose increases simply because they 
are increases. The commission is the judge both 
as to the necessities of the carriers and the rates 
required, and as good citizens it is the desire of 
the lumber interests to aid the commission in the 
enormous task it has in determining the question 
before it. 

While the lumber industry could not expect to 
be exempted from producing its fair share of such 
increases in revenue as may be found necessary, it 
firmly believes only rates should be named to do 
this that are just and reasonably fair between 
shippers, and that they should be published in 
such a way as to create the least possible dis- 
turbance of business. 

Without attempting to say what, if any, in- 
creases are required, it should be understood that 
the lumber industry’s resistance to the increases 
proposed, as well as to the manner in which the 
proposals are made, is founded upon what it be- 
lieves to be the true facts and requirements of the 
situation. 

More particularly, the lumber interests of the 
Pacific Coast object to the amount of the increases 
asked for by the western carriers; they do not 
agree with them as to the property value, the 
grouping of the Western Classification territory, or 
the use of the year 1919 as a representative year. 
They object to the straight percentage basis of 
fixing lumber rates on long hauls, and feel that 
passenger fares as well as freight rates should be 
increased. 


They feel that the carriers should, and they can 
in most cases, adjust rates now and not later, and 
thus avoid unnecessary disturbance of business. 
They also feel a more efficient use of the equip- 
ment now in hand will be of more service than 
new equipment, if it is to add only to the existing 
congestion, and are quite certain increases in 
freight rates will not remedy existing operating 
conditions or reduce the rate of interest carriers 
as well as everyone else have to pay on money at 
this time. 

A. C. Dixon, vice president and trustee West 
Coast Lumbermen’s Association and chairman 
traffic committee Willamette Valley Lumbermen’s 
Association, was the principal witness for the west 
Coast shippers. He presented a strong case in sup- 
port of a percentage advance with a maximum on 
lumber and forest products, marshalling facts and 
figures regarding the effect of any other basis on 
shipments of Pacific Coast products. In general 
Mr. Teal’s presentation thru witnesses followed the 
lines laid down by the Northern, the Western Pine, 
and the California White & Sugar Pine associa- 
tions. 

Mr. Dixon presented statistics of the lumber in- 
dustry and cited opinions of the commission con- 
cerning lumber rates from the west Coast and 
Willamette Valley. If the carriers are permitted 
to put in their proposed straight percentage in- 
erease on lumber, he said, it would cause many 
fir mills to close down at once, reducing the volume 
of lumber traffic and thus having an effect op- 
posite the one sought by the carriers, which is ad- 
ditional revenue. He said he believed this effect 
would be apparent before the first of next year. 
He was confident the lumbermen of that section 
could not under any circumstances stand the 
straight percentage increase proposed for the west- 
ern carriers. In this connection Mr. Dixon said 
he could not state the case better than the com- 
mission had stated it in the 15 percent case, or 
better than it had later been stated by Edward 
Chambers in connection with General Order No. 
28. Douglas fir must have the widest market, he 
said. To attempt to confine distribution to the 
territory west of the Missouri River would be 
suicide to the Pacific Coast lumber industry. While 
willin® to stand a reasonable increase, an advance 
of 24 or 25% percent; he said, was out of the 
question. 

Mr. Dixon discussed present and past prices of 
fir lumber, pointing out the marked reduction which 
has taken place recently. He dwelt on the car 
situation, declaring that the west Coast for years 
has had an annual shortage and in some years 
more than one period when equipment was short. 
While under favorable. conditions the volume of 
business would increase sufficiently to offset the 
reduction in price, if conditions are not favorable 
the industry will suffer greatly. He discussed 
competitive conditions and relationships. The wit- 
ness stated that some of the lumber carriers in the 
West are in good shape financially, but he had been 
unable to find that these roads were furnishing any 
more equipment than lines not so fortunate finan- 
cially. He referred to several past instances when 
the commission had come to the rescue of the lum- 
ber industry of the Northwest by refusing permis- 
sion to the carriers to put into effect rates which 
they proposed. 

Reference was made to the Oregon-Washington 
case of 1907 when, he declared, Mr. Stubbs, traffic 
manager for the Harriman lines, had frankly in- 
formed him that a fence should have been built 
around the Willamette Valley years before and he 
proposed to build it then. 

“What possible incentive could he have had for 
wanting to prevent this tonnage to move?” asked 
Chairman Clark. ; 

“He stated that he wanted the fence built until 
we could get more for the lumber and his roads 
could get more for hauling it,” replied Mr. Dixon: 
“his words made such an impression upon me I 
am sure I have not forgotten any of them.” The 
proposed straight percentage increase would have 
much the same effect. It certainly would greatly 
reduce the volume of lumber traffic moving from 
Douglas fir territory. 

Lumbermen were to have begun the presenta- 
tion of their testimony on Saturday, but cross- 
examination was dragged out to such an extent 
that the commission found itself two days behind 
schedule. One consequence was that the time 
allotted to lumber was reduced from nine to 
six hours. 


ASKS DISMISSAL OF COMPLAINT 


WASHINGTON, D. C., June 21.—In a tentative 
report in Docket No. 11,304—C. E. Lane Co. vs. Nor- 
folk Southern R. R., Director General—Examiner 
R. T. Eddy recommends that the Interstate Com- 
merce Commission dismiss the complaint on the 
ground that demurrage charges collected at Nor- 
folk on the shipments involved are not shown [0 
have been unreasonable. 
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NEW ORGANIZATION NOW PERFECTED | MISSISSIPPI | 


The organization of the American Wholesale 
Lumber Association has now been completed, 
the meeting of the board of directors held in 
Chicago June 15 fulfilling all remaining formal- 
ities. The association starts its career with 135 
members ready to take up the activities out- 
lined by the officers and directors. 


‘‘There is no question but that our plans, 
purposes and work contemplated mark a higher 
plane for trade organization endeavor than has 
ever before been attempted,’’ said Directing 
Manager L. R. Putman this week. ‘‘Our pro- 
gram is a comprehensive one, calling for a 
broad codperation, which should from every 
standpoint be constructive, not only for the in- 
dustry but for the lumber consuming public 
and the administration at Washington.’’ Mr. 
Putman continued: 


With the advantage of looking back upon the 
work done by other trade organizations we are 
expected, and we fully intend, to go one step fur- 
ther than any of them have undertaken. Our code 
of ethics stands for the best there is in the indus- 
try. Our willingness to arbitrate recognizes human 
weakness but puts us on record as willing to abide 
by fair dealings. Our desire to coéperate with all 
branches of the industry has met with hearty ap- 
proval from the established trade organizations. 

We are very proud to have the assurance of the 

ifferent associations of lumber manufacturers that 

ley Will be glad to coéperate with us just as far as 
possible. Such assurances have come to us in an 
unstinted way from the National Lumber Manu- 
facturers’ Association, the Southern Pine Associa- 
tion, the Southern Cypress Manufacturers’ Associa- 
tion and the West Coast Lumbermen’s Association. 
Retail organizations have greeted us with enthusi- 
asm, and we feel that the consumers and the ad- 
ministration at Washington will look with favor 
upon the organization of the American Wholesale 
Lumber Association as soon as they become familiar 
with its intents and purposes. 


The personnel of the various standing com- 
mittees of the association was made public on 
Thursday of this week. The list, which contains 
the names of many of the best known wholesal- 
ers in the country, is complete with the excep- 
tion of the traffic and transportation committee. 


Just before leaving for New Orleans Direct- 
ing Manager Putman announced that it was 
the desire of the board of directors that the 
transportation and traffic committee be com- 
posed of leaders in the industry—men affiliated 
with concerns having long established traffic de- 
partments. President Burton is now in Europe. 
In his absence Vice President Ben S. Woodhead 
and other officials are giving the matter of a 
transportation committee serious consideration. 


Dwight Hinckley, of the Dwight Hinckley 
Lumber Co., Cincinnati, Ohio, is chairman of the 
arbitration committee. Members of this com- 
mittee will meet in Cincinnati, June 29 and 30, 
to formulate plans for immediate action. This 
committee will also be in direct charge of revis- 
ing the code of ethics to enable adoption of a 
plan for compulsory arbitration, action which 
by many is considered a most important funce- 
tion of the association. 


The standing committees are as follows: 


Grades and Inspection—George N. Comfort, 
chairman, George N. Comfort Lumber Co., Cleve- 
land, Ohio; W. J. Buhman, Keith Lumber Co., 
Beaumont, Tex.; D. W. Ferry (Chicago) McLeod 
Lumber Co., Hattiesburg, Miss.; L. E. Corneilus, 
Corneilus Lumber Co., St. Louis, Mo.; Walter 
Nettleton, Nettleton Lumber Co., Seattle, Wash. 

Arbitration—Dwight Hinckley, chairman, Dwight 
Hinckley Lumber Co., Cincinnati, Ohio; M. Krauss, 
Krauss Bros. Lumber Co., New Orleans, La.; Max 
Myers, Nicola, Stone & Myers Co., Cleveland, Ohio ; 
lhomas S. Dennis, Turner, Dennis & Lowry, Kan- 
sas City, Mo. ; C. W. Johnson, C. W. Johnson Lum- 
ber Co., Seattle, Wash.; Curtis Jennings, Berthold 
& Jennings Lumber Co., St. Louis, Mo.; Turner W. 
a Ryland & Brooks Lumber Co., Baltimore, 


Research and Conservation—W. M. Beebe, chair- 
man, Burton-Beebe Lumber Co., Seattle, Wash. ; 
George Lowry, Turner, Dennis & Lowry, Kansas 
City, Mo.; D. J. Peterson, D. J. Peterson Lumber 
©o., Toledo, Ohio; W. I. McKee Lumber Co., Quincy, 
1}} 


_ Trade Extension—J. H. Austin, chairman, the 
rermain Co., Pittsburgh, Pa.: F. T. Peitch, F. T. 
Peitch Co., Cleveland, Ohio; W. C. Lawton, Nettle- 
ton Lumber Co., Seattle, Wash.; C. E. Walden, 
Sabine Tram Lumber Co., Beaumont, Tex.: Keff A. 
Smith, Keff A. Smith Lumber Co., Memphis, Tenn. 

Economics and Accounting—James W. Hubbard, 
chairman, Rice & Lockwood Lumber Co., Spring- 
Held, Mass.; A. I. Michell, Union Wholesale Lum- 
her Co., Youngstown, Ohio; Waldo E. Holmes, The 
Pacific Fir Co., Seattle, Wash.; J. W. McCormick, 


Truman, Marsh & Truman Lumber Co., Chicago, Ill. 

Trade Relations (with Retailers)—-J. G. Wallace, 
chairman, Wallace-Ballord Lumber Co., Minne- 
apolis, Minn. ; D. H. Marbury, Marbury Lumber Co., 
Birmingham, Ala.; Ben L. Stephens, Ben L. 
Stephens Lumber Co., Toledo, Ohio; Charles J. 
Kreamer, Kreamer Lumber Co., Philadelphia, Pa. ; 
Fdward McLean, Buschow Lumber Co., Kansas 
City, Mo. 

Transit Cars—Marcel Krauss, chairman, Krauss 
Bros. Lumber Co., New Orleans, La.;: Dwight 
Hinckley, Dwight Hinckley Lumber Co., Cincinnati, 
Ohio; F. J. Riefling, George W. Miles Timber & 
Lumber Co., St. Louis, Mo.; O. E. Renfro, Byrne 
Renfro Lumber Co., Kansas City, Mo.; Rhodes Boy- 
kin, Kirkpatrick Lumber & Timber Co., Birming- 
ham, Ala.; L. D. Carpenter, L. D. Carpenter Lum- 
ber Co., Seattle, Wash. 


SOUTH AND WEST CURTAIL OUTPUT 


Kansas City, Mo., June 21.—Charles S. 
Keith, president of the Central Coal & Coke 
Co., who recently has returned from an extended 
tour of the Pacific Northwest, announces that 
the mills of his company located in Louisiana 
and Texas are preparing to curtail production 
by going on a 4-day basis, operating only four 
days a week instead of six. Commenting on 
the situation as he found it, Mr. Keith says that 
mills in the West are closing down for the reason 
that they can not get cars in which to move 
their product nor the necessary funds for finan- 
cial operation when they can not liquidate their 
production. 


SAW MEN PRAISED FOR STEEL TESTS 


INDIANAPOLIS, IND., June 22.—That Ameri- 
ean plants have the facilities for making and 
treating steel as good as or better than that 
made in Europe was clearly indicated recently 
here when the international motor races were 
run on the Indianapolis motor speedway, and 
in which a number of foreign racing cars com- 
peted with several of American make. As is 
well known an American car, the Monroe, made 
in Indianapolis, won first honors. A great deal 
of the credit is given E. C. Atkins & Co., makers 
of Silver Steel Saws, for their part in helping 
to win the race. At their plant the various 
parts of the automobile went thru a tempering 
process of chemical and heat treatments that 
enabled the car to withstand the terrific grind 
of the 500-mile race. In a letter to the Atkins 
concern Louis Chevrolet acknowledges with 
pleasure the service rendered by the company, 
stating that ‘‘I wish to give my opinion that 
your concern represents the world’s leading 
specialists on steels and their treatment.’’ 








MANY NORTHERN MILLS'RESUME OPERATION 


OsHKOSH, WIs., June 23.—Reports received 
by O. T. Swan, secretary of the Northern Hem- 
lock & Hardwood Manufacturers’ Association, 
during June show a marked improvement in 
conditions in the region of the strike of the 
Timberworkers’ Union. Those reports show 
mills opening at an average rate of one a day. 
At the present time the strike activities are 
centered in a very limited territory and more 
than 90 percent of the plants are in operation. 

This. week has been marked by a complete 
restoration of lumber activities at Merrill, 
where three sawmills and three wood-working 
factories resumed operation. At Washburn, 
the Kenfield-Lamoreaux Lumber Co. resumed 
work Monday. The union at Munising, Mich., 
is reported to have met recently and voted to 
return to work. While verification has not been 
received by Mr. Swan it is understood that the 
Charcoal Iron Co., Munising Woodenware and 
Munising Veneer companies have started up 
again. The Jackson & Tindle Co. started last 
week. 

The Yawkey-Bissell Lumber Co., at White 
Lake, has resumed and is operating its sawmill, 
planing mill and other activities, 100 percent 
production. The John Schroeder Lumber Co. 
at Ashland and the Brooks & Ross Lumber Co. 
at Scofield have added night shifts. 
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UNITE TO BUILD WORKERS’ HOMES 


A notable example of practical aid extended 
by manufacturing concerns to their employees 
in the matter of securing suitable homes is af- 
forded by the Hardware City Loan Corpora- 
tion, of New Britain, Conn., which was organ- 
ized the latter part of last year and is func- 
tioning in a very successful manner. Prac- 
tically every manufacturing concern in the city 
is a stockholder in the corporation, which has 
a capital of $1,000,000. Each concern is en- 
titled to use such proportion of the working 
capital for the benefit of its own employees as 
is represented by its stock holdings. For ex- 
ample, if a concern holds 20 percent of the 
stock, it is entitled to use $200,000 for provid- 
ing homes for its employees. 

From an article appearing in the July issue 
of System it appears that an employee desiring 
to build a home is required to put up at least 
10 percent of the total cost, either in cash or 
in the form of a fair valuation of the lot. The 
employee then gives to a bank a first mortgage 
equal to 50 percent of the value of the house 
and lot and the corporation assumes a second 
mortgage for the balance, which of course can 
not exceed 40 percent of the value of the house 
and lot, inasmuch as the employee has already 
put up 10 percent. While the house is being 
built the title to all material and construction 
in excess of the 10 percent advanced by the 
owner vests in the corporation. The corpora- 
tion insures the property. 

When the house is finished and the mortgages 
are executed the owner pays monthly to the 
loan corporation an amount equal to % of 1 
percent of the original value of the first and 
second mortgages; in other words, $7.50 for 
each $1,000, which payment is applied as fol- 
lows: (a) Payment of first mortgage interest 
at 5 percent. (b) Payment of second mortgage 
interest at 5 percent. (c) Payment of city 
taxes. (d) Payment of fire insurance on house. 
(e) Payment of balance on principal of second 
mortgage. 

Interest at the same rate as the second mort- 
gage is credited quarterly on the balance ap- 
plied to second mortgage. In case the owner 
wishes to do part of the work of construction 
himself, he is allowed credit in the final value 
of the house as a basis for establishing mort- 
gage value. There are no restrictions as to the 
class of houses erected. 

Fifty-six houses had been erected or started 
before the severe New England winter com- 
pelled suspension of operation, and early this 
spring the corporation voted to erect enough 
houses to take care of three hundred families, 
which houses are now under construction. They 
will be sold to employees of the several con- 
cerns holding stock in the loan corporation at 
approximately the cost of building them, as the 
corporation has no purpose of making a net 
profit. 





ORGANIZE HOME BUILDING DRIVE 


Orrawa, Kan., June 23.—This city has de- 
cided to end its housing shortage as quickly as 
possible, thru the codperation of the Chamber 
of Commerce and leading business men and 
manufacturers. With the slogan of ‘‘More 
Homes for the Home Town’’ a campaign has 
been launched for the formation of a com- 
munity building association with a revolving 
fund of $150,000. 

The growth of Ottawa’s manufacturing in- 
dustries has taxed the city’s housing facilities 
beyond capacity and approximately one hun- 
dred additional homes are needed at once. The 
advance popularity of the community building 
movement indicates that a large majority of 
the citizens of Ottawa will become share- 
holders in the company. 

The canvassing campaign, which will begin 
next Monday, will be conducted by volunteer 
workers along lines similar to those used in the 
Liberty loan drives. By Tuesday night workers 
expect to have every dollar of the $150,000 sub- 
scribed. 

Ottawa’s home building will differ from oth- 
ers in that the houses, which will range in cost 
from $2,500 to $4,500, will not be located on 





a single tract. They will be built on conven- 
ient sites carefully chosen in various parts of 
the city. By building these homes in large 
numbers the community organization will real- 
ize big saving on materials. The plans con- 
sidered for actual building include homes of 
pleasing architecture with modern conveniences, 
which will be sold on easy payments to men 
with families. Said Chairman Ed Dorsey: 

Ottawa’s slow growth, as shown by the recent 
Federal census, is due primarily to lack of expan- 
sion in home building here. In our industrial 
growth we have neglected to keep up on housing 
facilities. Now we are going at it right and will 
make up for lost time. There is no doubt in my 
mind but that our community building plan will be 
a huge success, with nearly every Ottawa family 
having a financial as well as a civic interest in the 
project. 

We propose to offer shares in this community 
building association to everybody in Ottawa at $50 
a share. There will be a total of three thousand 
shares. Canvassing teams, composed largely of 
former Liberty loan workers, will visit every home, 
every business house and every manufacturing firm 
in the city. 

In additien to the business men of the city, 
Ottawa’s newspapers and motion picture the- 
aters have volunteered to give every possible 
aid in the campaign. Thruout the drive Ottawa 
will be ‘‘kept on its toes,’’ by news stories, by 
picture slides and ‘‘4-minute men’’ in the the- 
aters, and by stickers, window posters and vari- 
ous other forms of publicity. 





LETS CONTRACTS FOR HOUSES 


Nixes, MicH., June 21.—For the purpose of 
supplying additional houses which are so badly 
needed to take care of the employees of the 
manufacturing concerns located here, the Niles 
Housing Co. has been organized, with capital 
of $600,000. The company purposes to build 
homes for sale on as easy terms as are consistent 
with good business practice. Contracts are now 
being let for the first group, which will comprise 
fifty to seventy-five houses, and it is planned to 
erect 500 as speedily as possible. The board of 
directors of the company is made up of nine men 
prominently identified with the steel industry. 
Edward J. Samp, a former resident of Madison, 
Wis., is general manager. A survey of the hous- 
ing situation made by the Chamber of Commerce 
some time ago estimated the shortage of homes 
at one thousand. 





LARGE LOGGING OPERATIONS PLANNED 


PoRTLAND, ORE., June 19.—A cutting and 
hauling contract has been signed by the Mer- 
rill Lumber Co., a Wisconsin corporation, rep- 
resented by Wallace G. Collins, Seattle, and 
Max H. Houser, of Portland, owner of the 
Lewis & Clark River Railroad, in Clatsop 
County, Ore. The tract concerned contains 
600,000,000 feet, mostly first quality fir, with 
some spruce and hemlock. The railway was 
built during the war to bring out spruce air- 
plane stock. Under the contract, which runs 
for eight years and is expected to yield a gross 
return to Mr. Houser of approximately $2,000,- 
000, each party will receive $2.50 a thousand 
feet and will share profits equally. The parties 
have organized the Saddle Mountain Logging 
Co., with Lewis H. Mills, of Portland, in 
charge. He was formerly sales manager of the 
Peninsula Lumber Co. No milling operations 
are contemplated by either the Merrill interests 
or Mr. Houser. 

Another logging contract covering the M. J. 
Kinney timber tract at the headwaters of the 
Lewis and Clark river has been placed on rec- 
ord. The parties are M. J. Kinney, of Port- 
land, and Lewis Bros. & Malone, of Astoria, 
and under the terms two years’ time is allowed 
for the logging of between 25,000,000 and 30,- 
000,000 feet of fir and spruce of recognized 


high quality, at flexible figures depending on 
current market prices. The Houser road runs 
thru the Kinney tract. It is estimated that 
the contract will yield Mr. Kinney about $150,- 
000. 
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THE FIFTY-FIFTY FOLKS 
Some people seem to think that they 
Are goin’ to git by 
With old St. Peter, on the day 
The pearly gate they try, 
If they were sort of so-so—had 
A middle place they stood, 
And weren’t just exactly bad, 
And not exactly good. 


Both good and evil they have done; 
The devil and the Lord 

They tried to serve—but neither one 
They played across the board. 

They put some money on the black 
And some upon the white; 

By day they took the holy track, 
The devil’s road at night. 


They are the fifty-fifty folks, 
Who hope to enter in 

By hidin’ underneath their cloaks 
Their little load of sin. 

They are not wicked—yet you could 
Not call a one a saint; 

They are not bad, they are not good— 
They are, and yet they ain’t. 


I guess when old St. Peter gives 
Them one and all a look, 

Reads how the saintly sinner lives, 
Recorded in the book, 

He’ll say, ‘‘ You neither served the Lord 
Nor devil very well; 

Tho heaven isn’t your reward, 
You can’t git into hell.’’ 


And so the fifty-fifty crowd 
Will wander up and down, 

In neither heaven nor hell allowed, 
Without a tail or crown. 

The Lord nor devil will not let 
Them git inside the door— 

So they will shiver and will sweat 
Outside forevermore. 





BETWEEN TRAINS 


BEDFORD SpriInGs, Pa.—This gem among the 
mountains is celebrated for its springs—but 
not for this one, which has been cold and 
rainy. It is a beautiful spot, and all that 
seems to be necessary is a change of adminis- 
tration in the weather bureau. We came down 
here to mingle with the Pennsylvania Bankers’ 
Association—but it didn’t do us any special 
good. Tho a banker may be on his vacation, 
and the birds may be singing, and the grass 
may be springing, and all that sort of thing, 
a banker doesn’t let pleasure interfere with 
getting sufficient collateral. A banker is just 
like a lumberman—you can’t get money from 
him. The only difference being that a banker 
won’t let you have any, and a lumberman 
hasn’t got any. Except for this reticence in 
loosening, the Pennsylvania bankers were a fine 
lot of folks. © 

But one of the chief points of interest was 
the Hon. Albert Johnson, of Hoquiam, Wash., 
who just happened to be passing thru on a 
little vacation trip with the Missus before pro- 
ceeding to Washington (State) to look after his 
fences. The congressman represents the third 
district, a famous lumber district which in- 
cludes Hoquiam, Gray’s Harbor, Chehalis and 
many of the big mills on the Coast. He is an 
€x-newspaper man—altho, to tell the truth, 
there isn’t any such thing. A man may quit 
the business—but he never gets over the com- 
mon sense thinking, the sense of humor, and 
all the other senses that a newspaper man pos- 
sesses. Mr. Johnson succeeded the late Con- 
gressman Francis W. Cushman, of beloved 
memory among lumbermen. 





PITTSBURGH, Pa.—When we arrived in Pitts- 
burgh this afternoon we found the quiet of a 
country village pervading the iron and steel 
and smoke metropolis. The street cars were 


still running, and the parcel room boys at the 
Pennsylvania station were as discourteous as 
ever—but otherwise Pittsburgh was a changed 
and altered place. A great calm brooded over 
the burg, a silence we could not comprehend. 
The few straggling pedestrians on the streets 
congregated in little knots and engaged in 
solemn conversation. In the vegetable stores 
the potatoes shut their eyes and the cabbages 
bowed their heads. Pittsburgh was one with 
Ninevah and Tyre, a city of silence. But we 
soon learned the reason for the gloom that hung 
over the place like the quiet of the deserted 
village. The Pittsburgh Lumbermen’s Club 
was out of town picknicking at Keystone Park. 





BETWEEN TOWNS 
Speaking of numbers easy to remember, the 
Morgan Drug Co., Altoona, Pa., is at 1111 11th 
Avenue. (Know of any easy numbers in the 
lumber business?) 





You can get somebody to advocate anything. 
For example, on the train we heard a man 
arguing that there ought to be no law against 
gambling—because gambling keeps money in 
circulation. (Yes, we think he was. He looked 
it.) 

But this suggests a lot of interesting things. 
It recalls a famous penny-ante game at the 
Press Club years ago in which one of the fre- 
quent ante-ers wrote a check for $2 to buy a 
stack from a neighbor. Before the evening 
was over the check had changed ownership nine 
times and had nine endorsements. Two days 
later it came back, to the man who had it at 
the finish, marked ‘‘No Funds.’’ 

Yet that check served the purpose perfectly 
eight times in the settlement of debt. There 
you have the whole theory of finance. A piece 
of paper is perfectly good unless it is called. 
No doubt this was the theory on which the 
— of Federal Reserve notes were 
issued. 





Gov. Ed. Edwards never takes a drink, but is 
against prohibition. Maybe if he took one of 
the kind you are offered now he’d be for it. 





The Volstead Act seems to have been up- 
held in the Supreme Court and held up in 
New York and Pennsylvania. 





Next to the ‘‘Interpreter’s Office’’ at a 
Pittsburgh steel plant is a sign ‘‘ Drive Slow.’’ 
Is that the kind of English we are going to 
teach them? 





At the time of the lumber convention at Pitts- 
burgh in February McKeesport was in the midst 
of its gas boom. Perhaps lumbermen who buy 
oil, gas and mining stocks may be interested 
in this little ad clipped from a current Pitts- 
burgh paper: 

M’KEESPORT GAS 

If you own any McKeesport Gas Stocks, tell me 
what they are, what you paid for them and who 
you bought them from and I will offer you a propo- 
sition to get your money back. Address F 132, 
The Gazette Times. 





HELPS FOR VOTERS 


We have gone carefully over the record of 
Warren G. Harding, the gentleman who drew so 
successfully to a pair of eights, and find only 
two things against him. 

But the first is pretty serious, and we are 
afraid it is going to lose him the traveling 
men’s vote—in Ohio, anyway. 

We understand that, in youth, he helped 
grade the Toledo & Ohio Central. ‘ 

Also as a young man he played the cornet 
in the village band. 

If he can live these two things down we be- 
lieve his chances are, we may say, rosy. 





LOUISIANA RED CYPRESS 





Alexandria Cooperage & 
Lumber Company 


Alexandria, La. 


Louisiana Red Cypress 


Tupelo—Hardwoods 
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Excelsior Cypress Co. | 
TIMBERTON, LA. 


Manufacturers of 


Louisiana 


Red Cypress 


HT 


LUMBER, LATH 
AND SHINGLES 
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CYPRESS_ 


We annually produce 40,000,000 feet of 
Louisiana Cypress 
Lumber, Lath 
and Shingles 


AlsoTupelo Lumber, and have Complete 
Planing Mill Facilities. 


_ Dibert, Stark & Brown Cypress Co. Lid. 


‘i Manufacturers DONNER, LOUISIANA 


‘The Planters Lumber Co. 


Limited 
JEANERETTE, LA. 
BAND SAWED 


Ouisiana 
Red Cypress 
Lumber and Shingles 


Special Attention to Railroad Orders 
Lath, Pickets, Siding, Flooring, Ceiling and 
¥ Mouldings Z 





























. R. BROWNELL 


Brownell-Drews ‘esis 


Cc. H. BROWNELL 


Lumber Co., Ltd... 


MORGAN CITY, LA. Sec’y and Treas. 
Dealers in and Manufacturers of 


LA. RED CYPRESS 


BAND SAWED LUMBER AND SHINGLES 














Collections by Retail Lumber Dealers * s«rics 


of letters 
by subscribers to the American Lumberman, giving their views 
on the best way to handle the accounts of a retail lumber 
business. These letters offer many excellent ideas and it will 
repay any retail lumber dealer to read them carefully.. 
Fifteen cents, postpaid. 


American Lumberman, Publisher 431 So. Dearborn St., Chicagy 
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THRU EXPORT BILLS OF LADING 


Railroad companies have been requested by 
the Interstate Commerce Commission to submit 
before Aug. 1 tentative forms of thru export 
bills of lading which they desire to issue in 
connection with foreign shipments. It is the 
object of the commission to afford export ship- 
pers and other interested parties an opportunity 
to file any objections or suggestions that they 
may wish to make. For this purpose the com- 
mission intends to hold hearings which will later 
be announced. 








~ 
A 


NAME that should be on yaad 
inquiry list for 


HARDWOOD LUMBER 
American Column 


& Lumber Co. 


Brunson Building, COLUMBUS, OHIO 


Manufacturers of 


West Virginia Band Sawn 


Soft Yellow Poplar Chestnut Butternut 
Plain White Oak Basswood Walnut 

Plain Red Oak Sherry Sycamore 
Quart’d White Oak * Maple, Beech Black Gum 
White Oak Timbers Buckeye Hickory 

and Plank Birch Ash, Hemlock 


SMALL DIMENSION STOCK 








\. 


, a 


WHITE 


“= TIMBERS| 


For all kinds of Construction purposes. 
Also POPLAR and other Hardwoods. 


LONG SHIP TIMBERS a Specialty. 


The Parkersburg Mill Co. 


PARKERSBURG, W. VA. 
* —e 




















A. T. Baker, Pres. and Treas. R. G. White, Sales Mgr. 


ge Branning Manufacturing Co. 
Manufacturers of 


N.C. PINE || CYPRESS 
LUMBER — 
Kiln Dried, Dressed G U M 


and Rough 
C. Eden- 


Wellington & Powellsville R. R. Co., Windsor, 
ton Planing Mills, Cap. 100,000 per day. Fal Mills:— 
N. C. Cap. 


Edenton, N. C., Columbia, N. C., Ahoski, 
140,000 per day. 
General Office, EDENTON, N.C. 











OAK FLOORING —HARDWOOD TRIM 
ROUGH HARDWOODS —WHITE PINE 
BASIC MANUFACTURING CO. 


WAYNESBORO, VA. 
MILL AND YARD, BASIC, VA. 











Northern Hardwoods 


We want orders on the following dry stock for 
prompt shipment: 


10 cars 4/4 No. 2 Com. & Btr. Beet. Birch 


{car 5/4 No. {| Com. Unsel. B 
{car 6/4 FAS Unsel. ~—. 
10 cars 4/4 No. Com. & B a Maple 


& Btr. Hard prot 
Com. & Btr. Soft Elm 


We solicit your inquiries by mail, or wire. 
FOSTER LUMBER COMPANY, Tomahawk, Wisconsin 


2 
Lear 4/4 Sel. & Btr. Hard ‘Mapl 
il 








Allied Sales Corporation, Inc. 
TUSCALOOSA, ALA. 

Ltanittes output of 26 mills in Tuscaloosa Dis- 

trict. Specialty—Air Dried 1” and 2” Shortleaf 

10 to 16 ft. Also some small timbers 4x4 and 

6x6. Our long suit is Short Log Run 2” Fram- 

'ing—Dry and Dressed. 














Best Method of Delivery 


The Serfas Lumber Co., which conducts rather 
extensive lumber manufacturing operations, is us- 
ing five motor trucks in connection with its busi- 
ness. Regarding the trucks and the satisfaction 
they are giving, T. A. Serfas says: 

“We are using these for our hauls from the 
tracts to the railroads when road conditions per- 
mit. However, we are compelled to use quite a 
few teams in connection with our work. 

“We are operating three White trucks and two 
Bethlehem trucks; our White trucks are doing 
very well indeed. We have one 2-ton White which 
we operated almost continuously for three years 
and during that period was held up not more than 
two days on account of repairs. We are con- 
templating putting on several additional trucks 
within the next year, for we found that we can 
make our deliveries a great deal quicker and 
more economically than with teams.” 





Refuses to Be “Junked’’ 


While Kissel trucks, used by many lumbermen, 
nave been found to be very lasting, nevertheless 
the unusual experience of the Magnet Lumber Co.. 
Los Angeles, Calif., illustrates in a most striking 
manner the lasting qualities and sturdy construc- 
tion of Kissel trucks. 

Picking up a “junked” truck for $235, the cost 
of hauling it into Los Angeles, Calif., from the 
spot on the desert where, 


“A few months after we instituted a cost aud 
performance record system we were able to spit 
leaks which accounted for 25 percent of our cx- 
pense of operation.’’ 

Another user, a contractor operating ten trucks, 
recently declared that even the owner of two. 
trucks should maintain records. 

“It furnishes,” he said, ‘‘comparative figures *s 
show just which truck is being operated efficiently. 
When records show high operating cost they indi- 
cate the necessity for investigating the caus 
whether it be the fault of the driver, the operat- 
ing system, or the truck itself.” 

The most important function of cost records 
however, is to furnish the operator with a basi 
and accurate figure which will permit of no d: 
lusion as to the cost of doing business. This is 
especially important in retailing lumber and othe: 
lines of business in which haulage is a principal 
item. 

The operator may install one of the various 
cost system forms which are sold at a nominal 
sum, or it is easy for him to devise one that fits 
his own business. 


Finds Light Truck Satisfactory 


“We have been using trucks of one kind or 
another for some time, but until the last year 
figured that they were more of a liability than an 
asset. 

“Last spring we bought our first Reo ‘Speed 
Wagon’ and in the fall another. For retail lum- 








with its highly inflam- 
mable load, it was burned 
almost beyond recogni- 
tion, would hardly be re- 
garded as a good invest- 
ment. But the Magnet 
Lumber Co. did that very 
thing three years ago 
with a Kissel truck, re- 
built what was left of it 
and has been getting all 
the service from it that 
might be expected of a 
new machine, 

“You don’t often pick 
up a 4-ton Kissel truck 
for $235,” said F. T. 
Lyon, of the Magnet Lum- 
ber Co., “but the condi- 
tion of this truck when 
we got it certainly made 
that amount of money 
look like entirely too 
much. After a year or so 
of use on the desert the 
truck in some manner 
caught fire while loaded 
with inflammable mate- 
rial and literally burned 
right down to the metal, 
most of the rubber in the 
tires being consumed. 

“The heat was so ter- 














rific that it warped and 
twisted the frame and it 
was left on the desert 
nearly a year, a rusting wreck until finally the 
insurance adjusters demanded that it be brought 
into town for inspection. We bought the truck 
for the cost of hauling it in, $235, and spent 
enough more on it to bring the total cost to us 
up to approximately $1,400. 

“That was three years ago and we wouldn’t 
take $1,500 for the truck today. It carries up 
to six tons, altho it is rated as a 4-ton truck, and 
has been covering an average of forty miles a 
day without difficulty. We have charged enough 
depreciation against the truck to wipe it com- 
pletely off our books, but it continues to ramble 
along with such success that we wouldn’t part 
with it for a lot of money.” 





Know What Your Truck Costs 


The value of maintaining a cost and perform- 
ance record of motor truck operation is obvious. 
Except those who do keep such records, however, 
few appreciate just how invaluable they are. 

Some inexperienced truck operators are prone 
to dismiss the task of maintaining records with 
the argument that it is. a waste of time and money. 
To the contrary, experience proves that time and 
money thus invested yield handsome returns. 

Said a user of six trucks recently: 


THIS IS THE “JUNKED” KISSEL OF THE MAGNET LUMBER CO. 


ber and millwork delivery (providing of course you 
have a driver with some life and brains), we have 
struck nothing more economical for delivery. 

“We have to cart our lumber in unloading tc 
our yard and have found the good old horse th¢ 
cheapest there. 

“We have tried out large trucks, but did not find 
them economical, even on the long haul.’ 

[The above is the experience, very briefly, of the 
Chalmers Lumber Co., Auburn, Me., in the opera- 
tion of motor trucks. One of the reasons this de- 
partment is maintained is to provide a means 
whereby lumbermen may exchange experiences re 
garding motor truck equipment and the proper sort 
of machines to employ to obtain the best results. 

The AMERICAN LUMBERMAN has steadily main- 
tained that there is a most distinct place in the 
lumber industry for the small, light, rapid de 
livery truck. If such a machine is properly taken 
care of, properly driven and not overloaded it 
will prove an indispensable part of the delivery 
system and furthermore it will prove most economi- 
cal. A great many lumbermen incline to favor 
large trucks and experience has shown that for 
many purposes they are best. There are cases. 
however, largely determined by local circumstance* 
and the kind of business, where they are not se 
successful as the light trucks, as in the case 0! 
the Chalmers Lumber Co.—EDITOoR. ] 
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LOUISVILLE, KY. 


June 21.—Building lumbers continue moving 
well, there being a steady volume of local build- 
ing. In view of the fact that a new housing law 
went into effect on June 15, under which all homes 
constructed after that date must have four feet 
air space on one side and ten feet on the other, 
there was a considerable number of permits issued 
for small homes. 

It is reported that logs have declined 25 to 30 
percent during the last two months as a result of 
heavier supply and lighter buying on the part of 
mills. Shipments are moving far better. Reports 
indicate that the veneer manufacturers are espe- 
cially busy at this time, with prospects of a good 
season. The flooring trade is also active. 


CINCINNATI, OHIO 


June 22.—Manufacturers of hardwood report 
more favorable conditions for logging and a grad- 
ual inerease of production but still a scarcity of 
labor that renders impossible the bringing of stocks 
up to normal for the time of year. However, a 
much larger distribution could be secured, even 
with restricted demand, were it not for embargoes 
and curtailment of the car supply. There is still 
the need of larger stocks of dry lumber, much of 
recent shipments having been moved in unusually 
green condition. This condition of stocks has had 
not a little to do with the declines of prices re- 
ported. 

The oaks last week held firmly to the lower 
prices established two weeks ago on the quartered 
stocks, but further declines, and more general, 
took place in cypress, extending to the higher 
grades. Gum and cottonwood also reflect the 
weakening of demand, altho the break of prices 
so far is not very pronounced in cottonwood. 


EVANSVILLE, IND. 


June 22.—Many mills in this section of the 
State are being operated on full time, altho logs 
are not coming in freely. The retail trade has 
been fairly active during the last week. Sash and 
door men say that June promises to bring in a 
larger volume of trade than did May. Planing 
mills are fairly busy. 

Bert Tisserand, who for several years was asso- 
ciated with the J. C. Greer Lumber Co., of this 
city, but who for the last year has been en- 
gaged in the oil business at Wichita Falls, Tex., 
was here during the last week visiting relatives 
and friends. He had “made good” in the Texas 
oil fields, 


MILWAUKEE, WIS. 


June 23.—Conditions in the lumber industry in 
this territory are improving so far as the labor 
situation is concerned. The latest reports from 
the strike territory of Wisconsin and upper Michi- 
gan are very encouraging. Mills are resuming 
operations and in several instances are working 
sg percent capacity. The car shortage is said to 
ve the serious matter just now, as only about one- 

urth of the number of cars ordered are being 

ipplied. Because of the car shortage a number 

f cancellations of orders are reported. 

‘Lumber as a whole has gone down about 10 
ercent since last fall,’ said E. Steinman of the 
Steinman Lumber Co., Milwaukee. “I believe lum- 

r costs are now as low as they will be.” 

fhe local building record continues to improve 
‘ith the granting of several large permits during 

t week, For the week 378 permits were issued 

r building projects to cost $610,690, while last 

r 490 permits were issued for construction 
costing $447,498. The month so. far is nearly 100 

"cent over last year, the total being $1,738,588 

inst $896,559 a year ago. Construction author- 

d is principally for larger buildings, garages and 

erations. Home building is still far below nor- 

‘1 in spite of a slight decline in lumber prices. 

Only a slight reduction in lumber prices is re- 

rted from Madison, Wis. According to W. A. 
‘arling of the Parkinson & Marling’'Lumber Co., 

‘rdwood prices have not declined at all and a 

iservative estimate places the drop on common 

des of southern pine and fir at 15 percent. A. 
i. Frederickson, of Frederickson Bros., reported 

*t only common lumber had decreased in price 

| that only $2 to $3 a thousand. 

hat a general advance in the price of lumber 

il be made shortly as a result of the increasing 

” shortage and unfavorable labor conditions on 

> west Coast is the belief of lumbermen in the 

idle West. Speaking of the situation, Enos 
iburn, wholesale lumberman of Green Bay, Wis., 


said: ‘“Lumbermen thruout the country believe 
that there is going to be an immediate tightening 
up of the market due to the shortage of cars and 
equipment and labor conditions. The empty. cars 
given us now number only about 50 percent normal 
and I am sure it will be worse than this just as 
soon as the farmers start to harvest the large 
grain crops which are expected in the West.” 


ANTIGO, WIS. 


June 21.—Local mills are still greatly handi- 
capped by the car shortage, which is steadily grow- 
ing worse. Unless mills are allowed to use gon- 
dolas, the only available equipment, many will be 
compelled to reduce their loading crews. Any num- 
ber of empty gondolas are in this territory, but the 
Interstate Commerce Commission has ordered that 
they be used only for coal. 

The Langlade Lumber Co. is operating very suc- 
cessfully several Holt tractors, which have proven 
very adaptable for summer logging. 

The Fourth of July celebration, which is being 
managed by local lumbermen, promises to be the 
most elaborate affair ever attempted in the north- 
ern part of the state. Over $4,000 is being ex- 
pended for amusements. J. R. McQuillan, secretary 
and general manager of the Langlade Lumber Co., 
is in charge. 


BUFFALO, N. Y. 


June 21.—Buffalo building permits for the last 
week numbered 113, with 20 frame dwellings. The 
total costs were $232,600. The amount was about 
up to recent averages. 

A new wholesale concern here is the E. W. Car- 
son Lumber Co., which has been established by 
Eugene W. Carson, for the last eight years the rep- 
resentative in this territory of the W. M. Ritter 
Lumber Co. He will make a specialty of hard- 
woods. His many friends in the trade predict for 
him good success. 

Members of the Hugh McLean Lumber Co. and 
other McLean interests held a semiannual meeting 
at Chicago in advance of the hardwood convention: 
Among those in attendance were Hugh McLean, 
J. D. McCallum and H. A. Plumley. 

F. L. Sanford, member of the Sanford-Bodge 
Lumber Co., was here from New Orleans last week 
visiting his partner, C. W. Bodge. He visited some 
of the southern mills on his way north. 

William A. Hukill was in New York last week 
in attendance at a meeting of the office managers 
of the Harry 8S. Lafond Co. 

This lumber market was visited this week by 
John Bailey, general manager of the sawmills of 
Eastman Gardiner & Co., Laurel, Miss. He said 
that lumber was hard to get and hard to keep in 
spite of the high prices, adding that only in the 
last two or three years has the sawmill business 
in the South been on a really paying basis. 

The railroad freight situation has been unsatis- 
factory here for a long time, and it is reported 
that the troubles may be still further prolonged. 
A meeting of the Buffalo terminal committee was 
held this week at which shippers presented their 
view of the situation. The placing of embargoes 
was condemned by shippers, and it was stated 
that such measures did not relieve the congestion. 


MEMPHIS, TENN. 


June 21.—While rains have occurred during the 
last few days in the Mississippi Valley and while 
these have proved heavy in some instances, it is 
notable that there is further general improvement 
in weather and flood conditions and that there is 
steady increase in the number of lumber manu- 
facturers who are able to resume operations both in 
the woods and at their mills. Logging is now 
heavier than it has been for a number of months 
and it is noteworthy that there is a large call for 
labor thru the employment bureau maintained by 
the Lumbermen’s Club of Memphis and thru other 
agencies operated here. 

A notable shortage of cars is developing for the 
handling of shipments of logs to the mills and the 
transportation problem is becoming the most diffi- 
cult one confronting lumber manufacturers in the 
southern field. The Valley Log Loading Co. says 
there is a large increase in the number of logs 
offered for loading but that it is not able to handle 
more than 50 percent of such logs for the reason 
that it is not able to secure more than half enough 
ears for this purpose. The Southern Hardwood 
Traffic Association reports an acute shortage of flat 
cars for the handling of log shipments on the Frisco 
system and some other roads operating into Mem- 
phis. 

The week has brought no perceptible change in 
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Babcock Lumber Co. 


PITTSBURGH, PA. 


Manufacturers and Wholesalers 
Selling products of the 


Babcock Lumber & Boom Co. 
DAVIS, W. VA. 
Babcock Coal & Coke Co. 
SEWELL, W. VA. 
Babcock Lumber & Land Co. 
MARYVILLE, TENN. 


Tellico River Lumber Co. 
TELLICO PLAINS, TENN. 


Babcock Bros. Lumber Co. 
BABCOCK, GA. 


BRANCH OFFICES: 

New York City, 43 Wall St. 
Chicago, I1l., 2829 Loomis St. 
Providence, R. I., 115 Adelaide Ave. 
Rochester, N. Y., 468 Alexander St. 
Philadelphia, Pa., 1629 Land Title Bldg. 
Detroit, Mich., Dime Savings Bank Bldg. 
South Bend, Ind., 743 Cottage Grove Ave. 
Johnstown, Pa. 
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North Carolina Pine 


White Pine, Poplar, Hemlock 
and Spruce, Lath and Shingles 


Our stocks are complete and can give prompt service 


WILLSON BROS. LUMBER CO. 


PITTSBURGH, PA. 
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THE PERMANENT HOME of many of San Francisco’s 
leading families, to whom its comfort and quiet, homelike 
atmosphere appeal. Conveniently located in the heart of busi- 
ness, amusement and shopping districts. Never-failing atten- 
tion to ladies traveling unattended. Rates from $2.50 per day. 
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the hardwood market. Members of the trade who 
attended the annual of the National Hardwood 
Lumber Association at Chicago last week booked 
some business while they were at the convention. 
Some orders are coming thru the usual channels 
but it is conceded by practically all interests here 
that there is nothing like an active or aggressive 
demand. The market is generally pronounced quiet. 
The tone is good, altho in some instances prices are 
being revised downward somewhat. Some of the 
smaller manufacturers are offering lumber at a 
discount in order to insure a rapid turnover, but 
all such offerings are readily absorbed. Financial 
conditions are reported measurably better than a 
short time ago and this is helping the lumber situ- 
ation to the extent that it lessens pressure to sell 
evidenced by the smaller producers. Domestic 
buyers generally are pursuing a rather indifferent 
course about their requirements. Some are in the 
market for immediate needs and are urging that 
prompt shipment be made. In such cases there is 
no trouble over prices. Others, however, are hold- 
ing out of the market, partly because of the trans- 
portation situation which is making it very diffi- 
cult for them to ship their output and realize 
thereon. 


There is little, if any, change in the building 
situation and prospective buyers generally are 
pursuing as leisurely a course as if there were 
plenty of hardwood lumber in the southern field. 
This is a false assumption. Stocks are exceed- 
ingly light and, while indications point to in- 
creased production, it is clear that, with the short- 
age of cars, there is going to be far less lumber pro- 
duced in the southern hardwood field than under 
normal conditions. 


Foreign interests are hesitant about placing 
orders. It is reported that one large southern 
company is in the market for approximately 1,000,- 
000 feet of oak to be used in filling a cargo of lum- 
ber for Europe. Several smaller export orders 
have been booked, but there is even more pro- 
nounced lack of buying by the foreign trade than 
on the part of domestic consumers. 

The Memphis Chamber of Commerce is putting 
forth every possible effort to bring about an in- 
crease in the building of homes in order that there 
may be enough here to take care of the people who 
are unable to obtain satisfactory accommodations. 
President R. R. Ellis held conferences during the 


week with bankers, real estate men, insurance com- 
panies and other loan agencies and urged upon 
them that they proceed immediately with the con- 
struction of moderate-priced homes on the ground 
that materials and labor would not be any cheaper 
and on the additional ground that homes can be 
rented on a very attractive basis even before the 
plans are completed. 

The Gillett Stave Co., of Gillett, Arkansas 
County, Ark., recently organized with a capital 
stock of $200,000, has already placed a stave mill 
in operation which is turning out about 55,000 
staves a day. S. S. Colvin, J. L. Williams and 
S. R. Williams are the principal owners of the new 
enterprise and they propose to increase materially 
the capacity of the plant just as soon as men and 
teams are available for handling timber to the 
establishment. These gentlemen control a large 
tract of timber lands in Bayou Meto and the 
Arkansas River and will construct a 12-mile stand- 
ard-gaged road for handling the timber to the 
plant. It is also suggested that, when their plans 
are further matured, they will establish a mill for 
the manufacture of hardwood lumber. 


J. H. Townshend, secretary-manager of the 
Southern Hardwood Traffic Association, has ad- 
vised the offices of this organization here by wire 
that he had held a conference with high officials 
of the Southern Railway and that they had agreed 
to put in yarding and other transit privileges on 
forest products to Louisville and Cincinnati, effec- 
tive at the earliest practical date. 

The Southern Hardwood Traffic Association an- 
nounces that Henry Hayden Waters, representing 
Vincent, Murphy & Co., of London, England, is 
now in the United States for the purpose of making 
business connections. He is expected to arrive in 
New Orleans shortly and while there his address 
will be 404 Canal Building. 


BEAUMONT, TEX. 


June 21.—The feature of the hardwood market 
during the last week has been the stability shown 
by lower grades in comparison with uppers. Prac- 
tically all the mills in this district have fair 
stocks, but they could easily be depleted on a gen- 
eral buying market. In the Trinity, Neches and 
Sabine bottoms flood waters have interfered with 
logging. 
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PORTLAND, ORE. 


June 19.—Portland wholesale lumbermen held 
their weekly luncheon at the Chamber of Commerce 
June 16, with L. W. Held, assistant secretary of 
the Pacific Coast Shippers’ Association, presiding. 
The special feature of the luncheon was a talk 
by A. W. Cooper, secretary-manager of the Western 
Pine Manufacturers’ Association, covering the pro- 
posed advance in freight rates as applying to the 
lumber industry of the Pacific Northwest. Mr. 
Cooper reviewed the history of the rate advance 
requested by the railroads, and detailed proceed- 
ings of a conference recently with the railroad 
officials at Minneapolis. Mr. Dunn, of the Alle 
ghany Lumber Co., Pittsburgh, was present as a 
visitor and on being introduced to the members 
present responded with appropriate remarks, These 
meetings are steadily increasing in interest, as 
illustrated by the increasing attendance. 

H. L. Spitter, vice president of the Alexander 
Bros. Lumber Co., Cleveland, Ohio, is in Port- 
land. 

A. J. Wartes, the new manager of the red cedar 
products department of the J. E. Morris Lumber 
Co., Seattle, Wash., was in Portland during the 
week and called on C. C. Crow, Portland repre- 
sentative of the company. Mr. Wartes was for- 
merly buyer for the Noll-Welty Lumber Co., of 
Kansas City. Mr. Crow spent three days this 
week visiting the sawmills of the Tillamook sec- 
tion and found them short of railroad cars and 
with much lumber piled in the yards. 

H. P. Edwards, sales manager for the H. P. 
Dutton Lumber Co., received a letter this week 
from Mr. Kingman, of the Alsea Lumber Co., 
Alsea Bay, stating that the company’s new mill, 
with a daily capacity of 150,000 feet, will begin 
sawing lumber July 15. 

This coming week will be the time for the 
Shriners’ convention here and the city is in gala 
attire with festoons and fezzes strung everywhere 
over the streets and on the buildings. The lumber- 
men are doing everything in their power to help 
entertain the visitors, among whom many will be 
of the lumber industry. M. C. Woodard, of the 


Silver Falls Timber Co., has thrown open the com- 
pany’s large offices in the Northwestern Bank 
Building and the offices of the Title & Trust Co. 
for the use of Aad Temple, of Duluth, of which 
Mr. Woodard is a member. H. P. Dutton, of the 
H. P. Dutton Lumber Co., has thrown open the 
offices of his company in the Lumbermen’s Building 
to Shriner lumbermen. 

John Saari, of the Saari-Tully Lumber Co., is a 
prominent member of -the Rosarians, the body of 
business men that give of their time to make the 
annual rose festival here a success. The festival 
this year comes next week, the dates having been 
fixed so as to give the visiting Shriners an oppor- 
tunity to attend both their convention and the 
festival. 


Officers of the recently reorganized Ball Lumber 
Co., of Eugene, Ore., are O. H. Ball, Eugene, presi- 
dent; G. M. McDowell, Portland, vice president ; 
O. B. Pennington, Eugene, secretary; Charles C. 
Rose, Portland, treasurer. The board of directors 
is composed of W. F. Gibson, Falls City; Mr. 
Pennington, Mr. McDowell and Mr. Ball. 

Articles of incorporation have been filed by the 
Willamette & Grand Ronde Railway Co., with a 
capital stock of $500,000, the incorporators being 
H. M. Johnston, T. O. Russell and Otto J. Kramer, 
with headquarters in Portland. The purpose of 
the company is to build a railroad from Willamina 
to the west about nine miles to the town of Bent- 
ley. Ultimately the road will be extended to the 
coast. The head camp of the construction crew 
has already been established at Willamina, with 
other camps distributed at 2-mile intervals along 
the survey. Grading is being pushed rapidly and 
start has been made on a bridge that will span 
the Willamina River at Willamina. The road 
will tap much very fine timber. 


Sherman Bros. have bought seven forties of 
timber from the Weyerhaeuser Timber Co., of Ta- 
coma, and will build a sawmill one mile west of 
Olequa station, near Castle Rock, Wash. The 
tract is about six miles northwest of Castle Rock, 
on the west side of Cowlitz River. 

The Yorrek Logging Co., operating near ASs- 
toria, on the lower Columbia River, this week 
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bought 160 acres of timber from William Frazer 
for $40,000. The tract is located in the southwest 
section of Clatsop County. 

Charles Weyerhaeuser was a Portland visitor 
during the week and Fred Weyerhaeuser is ex- 
pected here next week after attending the annual 
meeting of the Weyerhaeuser Timber Co. at Ta- 
coma, 


SAN FRANCISCO, CALIF. 


June 19.—The continued weakening of the Doug- 
las fir market keeps local lumber conditions upset. 
The yards are doing a good retail business, but are 
letting stocks run down and buying only for ab- 
solute needs. In many cases they are ripsawing 
ljumber on hand to get sizes needed to fill orders, 
rather than buy new stock. In the face of a 
falling market, the California yards do not wish to 
have a lot of lumber on hand purchased at even 
the present reduced prices. There is some de- 
mand for material for the construction of in- 
dustrial plants. 


A mill representative states that Douglas fir 
mills are now selling lumber below the cost of pro- 
duction. Logs in the Columbia River and other 
districts are scarce and high. It looks as if a 
general curtailment in production will come in 
the north, unless log prices are reduced. A num- 
ber of the fir mills are closed down and many more 
will close next week, until after the Fourth at least. 


The base price on water shipments of rough com- 
mon fir is now $32.50, delivered San Francisco. 
Randoms are selling at $31 to $33. Unsold ship- 
ments coming in here have brought quite low prices. 

Lumber dealers and agents here feel that the 
present softening will clarify the situation and 
that within the next sixty days there will be heavy 
buying again, with prices tending upward. 

Redwood mills are running full blast and ship- 
ping their clears as fast as they can be turned out. 
They are well sold ahead on dry clear and there 
are no accumulations. The eastern demand is not 
up to normal yet, but the usual heavy sales are ex- 
pected during the next three or four months, Ow- 
ing to the fact that California yards are not buy- 
ing lumber, there is a slight accumulation of the 
lower grades, 


Manufacturers of white and sugar pine are push- 
ing production with all the forces available, and 
are not worrying about the predicted softening in 
prices. The demand for uppers is strong and 
there is very little unsold stock. The shipping 
of the new season’s lumber has hardly begun, but 
drying has been progressing rapidly and the latter 
part of July should see quite a movement. While 
a few of the smaller mills have been selling some 
of the lower grades at slightly reduced prices, the 
general situation is strong. Some of the large 
mills are advancing prices on uppers, which are 
scarce. There is practically no unsold shop. There 
is a strong demand for shooks. 


A payment has been made on the timber holdings 
of the Powers Timber Co. on the middle fork of the 
American River in Placer County by Clinton 
Walker, N. F. Golden, E. V. Darby, Frank Bell and 
Campbell MeNarry, president of the Western Lum- 
ber Co. of Reno, and investigations are being made 
looking toward the development of the timber. The 
property, running into thousands of acres, lies in 
the Forest Hill section about thirty miles above 
Auburn. According to advices from Quincy, Mr. 
MecNarry is in Placer County with an engineer run- 
ning lines for a railroad which will be needed to 
tap the forests and furnish transportation for lum- 
ber if the project is carried thru. The report is 
that the proposed mill will have a capacity of 150.- 
000 feet of lumber a day. 


The Pacific Lumber Co. is working a full force 
at Scotia, where both mills are operating on red- 
wood with a total output of about 375,000 feet 
a day. The company is well supplied with eastern 
orders and has made better shipments so far this 
year than ever before. The supply of cars has in- 
— about 50 percent this month, but more are 
needed, 

According to advices from Beckwith, the Davies 
Lumber Corporation is making rapid headway with 
the construction of_its new town, known as Calpine. 
A number of cottages have been built for workmen. 
The superstructure of the sawmill is up. Boilers 
and a quantity of machinery are on the ground. The 
sawmill will have a capacity of 110,000 feet a day 
with two shifts. A 10-mile railroad will be built 
= — with the Western Pacific Railway near 

iwley 


F. O. McGavic has opened an office at 509 First 
National Bank Building, this city, for the Western 
Pacifie Lumber Co., a new subsidiary of the Penn- 
Sylvania Door & Sash Co., Pittsburgh, Pa. He will 
buy and sell lumber and have general charge of the 
company’s business on the Coast. A _ re-manu- 
facturing plant is being installed in Reno, Nev., 
¥ here moldings, sash and siding will be produced 
for eastern shipment. California pine lumber will 
be handled in good quantities. Some of the lower 


grades will be marketed on the Coast. Mr. Mc- 
Gavic, who has had years of experience in the sales 
management of California white and sugar pine 
mills, expects to see prices maintained, as the 
production this year probably will not exceed 80 
percent of requirements. 


The Lassen Lumber & Box Co., this city, is run- 
ning its plant at Susanville full blast. Both saw- 
mills are running full time and dry lumber will 
soon be ready for shipment to the eastern market. 
The box factory will have plenty of lumber from 
now on and will run at full capacity to fill good 
orders on hand. At a meeting of the company’s 
directors June 12 it was decided to increase the 
capital stock from $500,000 to $1,000,000. 


F. B. Macomber, of the Macomber-Savidge Lum- 
ber Co., this city, reports many inquiries for white 
and sugar pine. But some of the buyers are hold- 
ing off, waiting for a drop in prices which may 
not come, as it is estimated that production this 
year will be only 75 percent of the requirements. 
As the expected rail freight advance probably will 
go into effect in September, those who buy for 
July and August delivery will have an advantage. 

Cc. E. de Camp reports the Caspar Lumber Co. 
making a good showing, altho hampered by a short- 
age of labor just now. The mill at Caspar is 
running two 10-hour shifts and cutting about 
160,000 feet of redwood a day. It is shipping 
uppers promptly. Mr. de Camp considers the 
future outlook for redwood very good and expects 
to see buying open up liberally in thirty days. All 
of the yards are in a position where they must re- 
plenish stocks and he looks for a big eastern de- 
mand this year. An advance rather than a de- 
cline in clears is probable later on. 


E. C. Hughes, formerly of Nampa, Idaho, who 
now has an agency here for the Peninsula Lumber 
Co. and the West Oregon Lumber Co., both of 
Portland, states that California business has 
dropped off during the last two weeks after hav- 
ing been fairly good. He has returned from a 
trip to Los Angeles, where he found the market 
softer than here. However, the California yards 
are doing a fair business but they are not buying 
lumber. 

F. G. Duttle has recently joined the force of the 
Adams Lumber Co., with offices in the First Na- 
tional Bank Building, San Francisco, and a dozen 
retail yards out thru central and northern Cali- 
fornia. Mr. Duttle will assist B. W. Adams, gen- 
eral manager of the company, and relieve him of 
some of his arduous duties so that he can devote 
more time to other interests, including the handling 
of the sales of the Fruit Growers’ Supply Co. The 
new plant of the Fruit Growers’ Supply Co. at Hilt 
in northern California will this year manufacture 
probably more than 30,000,000 feet. Mr. Duttle 
has been with the Carr, Ryder & Adams Co., Du- 
buque, Iowa, for some years and has also been in- 
terested in retail yards in Wisconsin. He has 
acquired an interest with Mr. Adams in the Adams 
Lumber Co., and is a young man full of energy and 
initiative. The Adams Lumber Co. is handling 
thru its Sacramento Valley yards the Simplex silo 
made by the Portland Lumber Co., Portland, Ore. 


BELLINGHAM, WASH. 


June 19.—One new logging concern, the Deep- 
water Logging Co., has started operations in this 
district and another, Allen & McRae, will soon be 
cutting its first logs. The Deepwater concern, 
formed by A. W. Knight, veteran logger, and 
Frank Wright, wealthy salmon packer, is logging 
on Lummi Island. Allen & McRae will ship 
twenty cars a day to Bellingham as soon as its 
railroad is completed to a connection with the 
Milwaukee line. Half a dozen companies will then 
be shipping logs over this system. 

President Fred J. Wood, of the E. K. Wood 
Lumber Co., returned this week from Nimpkish 
Lake, Vancouver Island, where he and Ed English, 
under the name of the Nimpkish Timber Co. (Ltd.), 
are logging on a large scale. He reports that the 
company is building a new railroad from the sea 
to the lake and that it will soon be running five 
sides and cutting 250,000 feet a day. The com- 
pany has a vast timber supply, mostly fir, that 
it has scarcely touched and about fifteen miles of 
railroad. The company has a tow of 2,000,000 feet 
ready to ship to Bellingham for local cutting. 

The sawmill built in Skagit Valley by the City 
of Seattle is operating, cutting 8,000 feet a day 
for construction work on the city’s power project. 
Work has started on the twenty-three miles of 
railroad from Rockport to the dam site and it will 
be completed by next December if enough laborers 
can be obtained. 

Flag Day was observed by the Puget Sound 
Sawmills & Shingle Co. by closing its plant for 
that day. 

Roland H. Hartley, Everett lumberman, delivered 
the Flag Day address at the Elks’ Club in this 


VENEERS 


AND 


PANELS 


Birch 
OF 14 


Brown Ash 
Grey Elm 
Maple 
Basswood 


Wisconsin Veneer Co. 


Manufacturers 


Rhinelander, Wis. 
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RNITURE d factory buyers who 
insist on having high quality veneers should send us 
their orders. We are specialists in Northern Veneers. 
We aiso manufacture Northern Pine, Spruce, Hem- 
lock, Cedar Posts and Poles, Lath and Shingles, which 
we ship in straight cars and cargoes or mixed with 
our ““Peerless Brand’ Rock Maple, Beech or Birch 
Flooring. 





Get Our Prices. 


The Northwestern Cooperage 


Gladstone, Mich. 1 & Lumber Company 
Chicago Office: 812 Monadnock Block. 





Scott & Howe Lumber Co. 


Sales Office: — Oshkosh, Wis. 
Band Mill: — Ironwood, Mich. 


Partial List of dry items on hand— 


100 M 3-4 No. 1 & No. 2 Birch 
200 M 4-4 No. 2 Birch. 
50 M 4-4 No. 3 Elm. 
40 M 4-4 No. 3 Maple. 
100 M 1x4 & 1x6 No.1 & No. 2 Spruce. 
100 M 1” No.3 & No. 4 Spruce. 
100 M 1” No. 2 Hemlock. 
00 M 2” No. 2 Hemlock. 
00 M 2” No. 3 Box & Crating Hemlock. 


We solicit your inquiries. 





We want 
to Move 


. 
4 
4 
1 Car 4-4''No. 2 Com. & Bet. Rock Elm. ~ ‘ 
1 Car 10-4"' No. 1 Com. & Bet. Rock Elm. 
; 
4 
4 
4 
4 
4 
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3 Cars 12-4" No. 1 C. & B. Hard Maple. 
Prices on Request 


Chas. Gill Lumber Co.: 


_ Wausau. Wisconsin , 


~wwwvwueue 











ieee 


SOLU CRKMAEN MANAGE 




















98 


AMERICAN LUMBERMAN 


JUNE 26, 1920 





MICHIGAN — 


4 You'll be surprised 
at the big values 
we offer in 





Northern 


Hardwoods and Hemlock 


Made so because of our long experi- 
ence in supplying the needs of par- 
ticular factory men and retail dealers. 


We solicit your future 
inquiries and orders. 


The Kneeland-Bigelow Co. 


BAY CITY, MICH. 


Manufacturers 














\N 
Weidman 


& Son Co. 


TROUT CREEK, MICH. 
Manufacturers of 


Hardwood and Hemlock 
wi LUMBER 
i Sauls Caskey 
CSHMNeR: SHINGLES 





\ J 
The Cleveland-Cliffs Iron Co. 


Mill Dept., MUNISING, MICH. 


Manufacturers of 


Hemlock *, Hardwood 
Lumber, Lath and Shingles 








Northern Forest Products 








Bradley, Miller & Co. 


BAY CITY, MICHIGAN 


Manufacturers and Wholesale Dealers in 


Lumber, K. D. Frames, Box Shooks, 
Shingles and Lath 











"4/4 BIRCH 


Fine stock — All grades 


Prompt Shipments—Let us quote you. 


The Coulter Lumber Company 
L Grand Rapids, Michigan Jj 


We Want Orders for 








75 M ct. _ 4 en 2c. S S 
50 M ft. of 16-4 No. 2C. & B. 
M ft. of 3x6 No. 3 Com. a le 
M ft. of 2x6 No. 3 Com. 
p M ft. of 5-4 No. 3 Com. Birch 


100 M ft. of 6 ft. Grain Door Lumber 
100 M ft. of 7 ft. Grain Door Lumber 








Von Platen Lumber Company, tron mounts, Mic 








Contains the best work of The Lumber- 


THE Wood man Poet.” including ““TODAY,’’ just 


By Douglas Malloch now America’s most widely quoted poem. 
No lumberman’s library is complete without one. 
Price postpaid, $1.00 


AMERICAN LUMBERMAN, Publisher, 431 So. Dearbern St., Chicago 


city on Sunday, June 14. 


It was an eloquent 
address. 


EVERETT, WASH. 


June 19.—A noticeable betterment in the car 
situation this week brought encouragement to 
Everett millmen. Inquiries in railroad circles en- 
couraged the hope that this relief would be per- 
manent and that conditions would continue to im- 
prove. The shingle mills that resumed operations 
a week or ten days ago are still going, with a 
greater confidence in continuous operation now 
that stock can be moved more easily; while all the 
lumber plants are working full crews at full time. 
The Hulbert Mill Co.’s plant, producing cedar sid- 
ing and shingles, is the only large mill not in 
operation and many of the smaller shingle mills 
have started production. 


CENTRALIA, WASH. 


June 19.—With the worst car shortage they have 
had in years, a declining market, and the trade 
holding back on orders, a number of the mills are 
inclined to offer their odds and ends and surplus 
stock at $6 over list B on dimension and $15 to 
$25 on uppers. However, there is but a very small 
volume moving at the above figures. Lath and 
shingles are still low. Cedar logs are being offered 
at a cut of $10. 

All the sawmills are running with production at 
normal. Reports are that a number will close 
down about July 4 until conditions are more favor- 
able. 

The Crescent Shingle Mill at Kelso has the 
highest rating for May, this being the third suc- 
cessive month that it has achieved this honor 
among the Rite-Grade mills. 

Niemier & Johnson, of Onalaska, have bought the 
Henry Hall sawmill. They will make a few neces- 
sary repairs and greatly increase the capacity of 
the plant. 


SEATTLE, WASH. 


June 19.—At the regular luncheon of Seattle 
wholesalers this week there was a general discus- 
sion of trade acceptances, in which views were 
expressed by Lloyd L. Hillman, 
Earles; Charles Hone, of Krauss Bros.; A. J. 
Wartes, of the J. E. Morris Lumber Co.; S. L. 
Johnson, of the Washington Cedar & Fir Products 
Co.; W. M. Beebe, of the Burton-Beebe Co.; and 
J. L. Colby, of Colby & Dickinson. Mr. Johnson, 
as chairman of the committee to confer with a 
committee of the Seattle Clearing House Associa- 
tion, reported that as the result of a conference 
held during the week the committee believed trade 
acceptances could be used in the lumber industry. 

Mr. Hillman expressed the view that if the Fed- 
eral Reserve Board would make trade acceptances 
universal an ideal situation would be created. Mr. 
Beebe suggested that the entire matter be taken 
up with the newly organized American Wholesale 
Lumber Association. Charles W. Johnson, second 
vice president of the American wholesalers and 
president of the Pacific Coast Shippers’ Associa- 
tion, said action to that effect would be taken. 
Secretary Charles B. Floyd announced that a fur- 
ther conference with the bankers’ committee would 
be held next week. 

The shingle branch of the West Coast Lumber- 
men’s Association is preparing a folder, which has 
been compiled with exceptional care, giving com- 
parative prices of shingles packed by the square 
and by the thousand, and also comparative vol- 
umes. The folder contains ready reference tables, 
and will go to the trade generally, including manu- 
facturers, wholesalers and retailers. It is reported 
at headquarters that while the square pack has 
stirred up some opposition the new method is 
gaining friends every day. The movement of 
shingles at present has dropped to the minimum, 
and neither pack is selling to any great extent. It 
is predicted that when trade revives the square 
unit will meet with favor thruout the country. 

A. J. Wartes has taken over the shingle depart- 
ment of the J. E. Morris Lumber Co., thereby filling 
the position formerly occupied by A. L. Hamilton, 
who has become manager of the trade extension 
bureau of the Morris company. Mr. Wartes has 
been in charge of the Seattle offices of the Noll- 
Welty Lumber Co. and the J. J. Noll Lumber Co. 
The Noll company is now represented here by E. 
W. Wood, who formerly represented the two com- 
panies in Denver. 

F. T. Satterford, manager of the foreign trade 
department of Carstens & Earles, has gone to 
British Columbia to make an inquiry into the pros- 
pects of securing stock for export, 

Carl C. Koerner, statistician of the Weyer- 
haeuser Sales Co., with headquarters in Spokane, 
was in Seattle during the week assembling data 
bearing on a system of improved marketing of 
forest products. He is going to the sources of 
information in an extensive research on a subject 
of unusual importance to lumbermen. 


of Carstens &, 


D. W. Taylor, who has been handling sales for 
the Pioneer Lumber Co., has gone to Portland, 
Ore., to become manager of the International Lum- 
ber Co., and his place in Seattle has been filled \\y 
W. W. Hamilton, who up to the present time has 
been buyer for the Pioneer Lumber Co. 

P. D. Roe, mayor of Port Moody, B. C., and 
widely known to the lumber industry from his 
connection with the Elburne Sawmills (Ltd.) at 
Marpole, a suburb of Vancouver, B. C., has been 
in Seattle with Mrs, Roe, celebrating their twen‘y- 
eighth wedding anniversary. They spent thre 
days in this city. Mr. Roe was formerly president 
of the British Columbia Lumber & Shingle Manu- 
facturers’ Association. 

W. C. Strong, manager of the box department 
of the West Coast Lumbermen’s Association, has 
sent out inquiries respecting a convention of box 
manufacturers in Seattle June 25. From the tone 
of answers already received the meeting will !x 
held on the date named, and probably will ix 
attended by fifty manufacturers from western 
Washington, western Oregon and British Columbi2. 
The most important questions to come up deal 
with gross footage and standardization of 
packages, 

H. K. Brooks, sales manager of the Brooks- 
Scanlon Lumber Co., Bend, Ore., is spending a few 
days in Seattle visiting relatives and friends and 
calling on lumbermen. 

W. J. Johnson, sales manager for A. C. White. 
Laclede, Idaho, spent a day this week in Seattl 
on his way home after attending a special meeting 
of western pine* manufacturers at Portland at 
which the freight rate situation was considered. 
Mr. Johnson states that A. C. White will manu- 
facture about 25,000,000 feet this year, running 
two 8-hour shifts. Mr. White came out from 
Saginaw, Mich., a dozen or so years ago and is 
now a large factor in the pine lumber industry in 
the Inland Empire. Mr. Johnson has been with 
him for the last five or six years, having learned 
the lumber business in Chicago with W. E. Kelly & 
Co., years ago. 

E. B. Lewis, in the lumber department of the 
Scott Tie Co., Detroit, Mich., was in Seattle this 
week on his first visit to the West, looking into 
lumber conditions and planning on attending the 
Imperial Council of the Shrine in Portland next 
week. 

B. R. Lewis, vice president of the Clear Lake 
Lumber Co., Clear Lake, Wash., returned to his 
Seattle home Thursday after a two weeks’ visit in 
Minneapolis and Chicago. The Clear Lake Lumber 
Co. took off its night crew a few weeks ago and is 
running one shift only. 


KALISPELL, MONT. 


June 19.—The Baird-Harper Lumber Co., of 
Warland, started its night shift with a full crew 
recently. The new lodging house is now in use. 
This is a modern 38-room building, heated with 
live steam from the mill and fully equipped wtih 
electric lights, bath and showers. There is a 
large sitting room built for the men’s use and 
all of the rooms are well ventilated and lighted. 

E. H. Polleys, president of the Montana Lumber 
Manufacturers’ Association, Kalispell, Mont., and 
also president of the Polleys Lumber Co., Mis- 
soula, has just returned from an extended trip in 
the East looking after freight rate matters etc. 


ABERDEEN—HOQUIAM, WASH. 


June 19.—Grays Harbor logging camps began 
to close here this week for the annual summer 
shutdown of two weeks. From three to four thou- 
sand lumberjacks are expected to throng to Harber 
cities to spend the vacation period. All camps 
have announced operations will be resumed shortly 
after July 7. 

Despite slow moving of the finished product 
and the off condition of the lumber market, mills 
here continue to run at full blast and lumbermen 
are optimistic. The car shortage continues unre 
lieved, but water shipments are heavy and are do 
ing much to lessen the congestion in lumber yards. 

The Anderson-Middleton mill is operating with 4 
full shift and will not close its North River loz- 
ging camp during the July shutdown period. The 
American, the Donovan, the Hulbert, the A. J. 
West mills in Aberdeen, and the National, the 
E. K. Wood and the Hoquiam Lumber & Shingle 
Co. mills in Hoquiam are employing full crews. 
The only two mills reducing forces are the Wilson 
Bros. and the Grays Harbor Lumber & Shingle Co. 
The Wilson mill laid off a night crew and the Grays 
Harbor company is employing only loading forces. 

The Michie mill at Markham, which shut down? 
June 1, opened June 10. Opening of the Markham 
Red Cedar mill is awaiting improvement of the 
car supply, owners state. A bolt cutting plant 
near the Mackie mill has also resumed operations. 
Kenneth Hayes, manager of the Markham Red 
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Cedar mill, will leave shortly on a visit to Berkeley, 
Calif. 

The National mill, of Hoquiam, was not allowed 
to operate its planing mill on a 10-hour basis 
temporarily, according to a ruling handed down 
by the Loyal Legion of Loggers & Lumbermen. 
The result of this ruling was a strike by the planing 
crew when it was proposed to begin the 10-hour 


KANSAS CITY, MO. 


June 22.—Prices here continue to soften and 
quotations fall off a little every day. The situation 
in the wholesale market is being reflected in the 
retail market also. Announcement will be made 
tomorrow of a general reduction in retail prices 
here, ranging from $5 to $15 and covering the 
whole list of yard stock. 

The whokesale demand here is weak. <A good 
share of the business comes from east of the 
Mississippi and considerable of that from the At- 
lantic seaboard. The building boom in the South- 
west appears to have almost completely subsided. 
An idea of what conditions are is obtained from 
reports from the harvest fields, which show a sur- 
plus of men at the present time with the harvest 
just beginning, and the prospect of men enough to 
handle the crop with the harvest at full swing. 
This is a very unusual condition in the harvest 
fields, where in nine years out of ten the height 
of the harvest has seen an acute shortage of men. 
The answer this year is that other work is scarce. 

Another straw which points toward a revulsion 
against high wages is the lack of demand for oil 
rig timbers, indicating a considerable slowing up of 
development in the oil fields, where wages have 
ranged unusually high. 

One encouraging feature for the country retailer, 
however, is the car shortage, strange as it may 
appear. At a conference at Topeka, Kan., Satur- 
day, between State officials, bankers and farmers 
on one side and railroad men on the other, the 
railroad men flatly said that conditions were be- 
yond their power to remedy and that the only 
thing for the farmer to do was store his wheat 
and wait until he could market it. This means 
that there must be considerable building of storage 
in the country, for available storage space already 
is taken up with the 25,000,000 bushels of last 
year’s crop still on the farms and in elevators. 
The banks are carrying practically all this wheat 
and that is one reason for the difficulty of obtain- 
ing building loans. 


DULUTH, MINN. 


June 23.—It is admitted that trade is dull, 
dealers buying only to cover current requirements. 
A roundup of the yards shows that stocks being 
carried run all the way from 60 to 100 percent 
more than they did at this time last season, and 
jobbers reported a disposition among retailers to 
cancel orders. Millmen assert that the recent low- 
ering of quotations of white pine lumber as set 
out in the latest price lists and the sharp breaks in 
figures of Pacific coast mills in dimension stuff and 
other materials have already had the effect of 
bringing about a revival of interest in house build- 
ing. 

Duluth jobbers reported that offerings of transit 
cars from Washington State are on the increase, 
and that figures are being still further pared in 
the effort to move the shipments. 

The Timberworkers’ strike is gradually straight- 
ening itself out. Several mills have resumed, with 
the strikers returning on the old scale and the 10- 
hour day basis in every instance. The Cloquet- 
Northern Lumber Company is arranging for the 
shipping out of four or five cargoes of lumber for 
eastern delivery between now and July 1. The 
Virginia & Rainy Lake Co. is now in better shape 
than at any time since the labor trouble began on 
May 3. The Ashland, Wis., mill has resumed as 
well as the plant at Odanah, Wis., which mills 
were — closed down after the outbreak of 
the strike. 


MINNEAPOLIS, MINN. 


June 21.—Mills are steadily increasing their out- 
put, but are not attempting to do more than they 
‘an take care of nicely with the available crews, 
and things are running along smoothly. Men are 
oming back to work and the strike, it is believed, 

soon will be a thing of the past. 
; The embargo on transit car shipments starting 
J uly 14 by the Northern Pacific and Great Northern 
railroads has been ordered, the officials say, to 
prevent holding so many cars in use for storing 
purposes at transfer points. 

The J. F. Anderson Lumber Co., a line-yard con- 
cern with thirty-five yards in South Dakota and 
five in Iowa, has moved its headquarters from 
Mitchell, S. D., to Minneapolis. 

' George A. Call, of the Piercy Lumber Co. (Ltd.), 
Vancouver, B. C., was here a few days ago on 


business in the course of an extended trip mainly 
thru western Canada. 

L. L. Doud, of Tacoma, president of the Defiance 
Lumber Co., arrived here overland last week. With 
his wife Mr. Doud drove all the way from Tacoma, 
following the Yellowstone trail. They were met 
at Fargo by their son, Donald Doud, who came on 
with them to Minneapolis, his headquarters. 

Officers and members of the Northern White 
Cedar Association left today (Wednesday) for 
their annual midsummer meeting and outing on the 
Lake of the Woods. The local men left at 2 p.m. 
for Duluth, where they are to be joined tonight by 
members from Chicago, Milwaukee, Duluth and 
other points, reaching Warroad early tomorrow. 
They will spend five days on the Lake of the Woods, 
housed on the Agwinda and using the fast passen- 
ger boat Clipper for moving about. Fishing will 
be the principal order of business, but there will 
be some routine matters of business taken up. 
About fifty will be in the party, which will start 
back Monday evening, reaching Minneapolis Tues- 


day night. 
ELIZABETH, LA. 


June 22.—The car situation is still very severe, 
with no prospects of immediate relief. The rail- 
roads have instructions to return all coal cars to 
the coal districts and all box cars to the grain dis- 
tricts, and until the fall crops are moved cars 
will continue to be scarce. While orders are not 
plentiful, it is a fact that even with a large order 
file shipments could not be made much faster. 
While little buying is being done, prospects for the 
future are very bright. Some have already begun 
to buy their fall requirements, while others are sit- 
ting steady, altho their stocks are very low. Pres- 
ent indications are that when the retailers are 
ready to purchase their fall stocks they will be 
unable to get shipments. While prices have been 
declining in the last few months, the market at 
present looks firm and no further concessions are 
expected. Mills in general have a fair assertment 
of stock, and with production already curtailed 
the mills can easily afford to close down entirely 
until conditions warrant a continuance of opera- 
tions. On account of car shortage it has become 
necessary that production be curtailed to a certain 
extent. 
ber Co. has discontinued its night run perma- 
nently and is only running five days a week, while 
the Oakdale mills of the Industrial Lumber Co. are 
running only five days a week. Planers have not 
been able to operate full time during the last few 
months on account of car shortage. 


TORONTO, ONT. 


June 21.—During the last week there has been 
a very encouraging improvement in the demand for 
lumber thruout Ontario. Apparently, the retail 
trade has responded to the lowering of prices 
which followed the recent arrival of abnormal quan- 
tities of British Columbia stock in transit, conse- 
quent upon the embargo upon the shipment of Ca- 
nadian cars across the international boundary. 
All wholesalers report that there is a very brisk 
demand for white pine and that the prices are firm. 
Red pine is also doing well. There is also a fair 
demand for eastern hemlock and no material evi- 
dence of price decline. 

W. J. Lovering, Toronto wholesaler, who re- 
turned recently from a business trip to British 
Columbia, reports good prospects for a large cut 
there. He believes that the cut this year will be 
greater than that of 1919. While there is a 
searcity of logs at many points and production 
costs are very high, the demand for shop and the 
better grades is quite active. 

A. T. Robson, of Vancouver, B. C., manager of 
the Associated Mills, Limited, recently visited To- 
ronto, where the compauy has opened an office, 
with E. D. Warner in charge. 

Camille Ross, of Rimouski, Que., has been ap- 
pointed representative for Terry & Gordon (Ltd.), 
Toronto, in Quebec and the East. 

Matthew Brown, Toronto, Canadian representa- 
tive for the Thomas Hall Lumber Co., of Charles- 
town, W. Va., has returned from a business trip to 
the South. 

L. L. Brown, Vancouver, B. C., who has been 
appointed British Columbia lumber commissioner 
for eastern Canada, expects to arrive in Toronto 
about the first week in July to take up his new 
duties. 

J. C. Leigh, Toronto, formerly with the Excelsior 
Lumber Co., has formed the Leigh Lumber Co. 
(Ltd.), and opened offices in the Richmond Build- 
ings. 

McLachlin Bros., Arnprior, Ont., have nearly 
completed the extensive additions which they are 
making to their plant. No. 4 band mill began 
sawing recently and No. 3 band mill will start 
about the first of July. The whole plant will have 
a capacity of a hundred million feet each season. 


The Elizabeth mill of the Industrial Lum- © 








There’s Permanence 
and Lasting Beauty in 


Birch 


that appeals to both the economical 
and artistically inclined builder. 
Being susceptible to the various 
stains and finishes in vogue these 
days Birch naturally attracts some 
very profitable orders to dealers 
who have a stock of it on hand. 
Many unique effects can be secured 
through the use of Birch for doors, 
trim, paneling and flooring in differ- 
ent stains. But however used, Birch 
is a permanent advertisement and is 


Constantly ee 
Trade 


for 


Dealers 


If you're interested in handling a 
nationally advertised wood — one 
that many of your customers are now 
ready to try — ask any of the firms 
below for details. Write for a copy 
of their Birch Book ““A’’— it’s free. 





MASON-DONALDSON LUMBER CO., I. STEPHENSON CO., 
Rhineland 


jer, Wis. Wells, Mi 
SAWYER Sag. co., paY ee Noquer - 
OCONTO COMPANY, Neahma, Mich. 
817 Railway Exch., Chicago, Ill. | FLANNER-STEGER LAND & LBR. CO. 
Blackwell, Wis. 


GOODMAN LUMBER CO., 
Goodman, Wis. 


B. HEINEMANN LUMBER CO., 
Wausau, Wis. 





WORCESTER LBR. CO., Ltd. 
Chassell, Mich. 
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“Wisconsin Birch” 


We have just completed sawing 
our season’s cut of Hardwood, and 
have the finest stock of Wisconsin 
Hardwood we have ever had. 


Send us your inquiries. 








birc 


birch 


Rib Lake Lumber Company 


Rib Lake, Wisconsin 


Fir 
Spruce ai 


Cedar 


Pacific Coast Lumber 


Prompt Shipments 














Western Pine 
Idaho White Pine 
Cal. W. & Sugar Pine 
Redwood 
Factory Plank 





W:I-MSKEE LUMBER CO. 


ANUFACTURERS 
AND WHOLESALERS 


General Office, QUINCY, ILLINOIS 














Factory Buyers 


Buy your lumber from a 
specialist in factory stock 


ALIFORNIA 
White Pine 


Box, Shop and Clears 


are a specialty at our mills. 
Tell us your needs today. 


| CLOVER VALLEY LUMBER CO. 


| Sawmill at acne ral Office: 


























Loyalton, Cal. ENO, NEVADA 
MILLS: 
—_— 
al 4 
cw a FIR CEDAR AND SPRUCE 
IFORNIA REDWOOD 
QED CEDAR SHINGLES 





micAROS: «HB. WAITE LUMBER CO. 
Transfer MINNEAPOLIS, MINN. 





in 1x6”, 8”, 10” & 12” No. 2. Immediate Shipm 


No. 3 & No. 4 Common for 
IDAHO WHITE pd NORTHERN WHITE PINE AND 
NOR AY—WHITe PINE LATH 


| The John C. King Lumber Co. 793, Marien Bide. 


WESTERN SOFT PINE, 
; ent 











Eureka Cedar Lumber & Shingle Company 
HOQUIAM, WASH 


Fir and Hemlock Lumber 





Service Is Our Specialty 



















ST. LOUIS, MO. 


June 22.—Manufacturers and wholesalers of 
southern pine report that the demand has been 
slightly better the last few days, altho prices re- 
main virtually unchanged. Locally the demand is 
only fair, but there is a general feeling that the 
next few weeks will see considerably increased 
activity. The transportation situation has im- 
proved considerably ; embargoes are not so severe 
and cars are getting thru to destination in better 
time. There is very little doing in hardwoods. 

Box manufacturers in St. Louis are said to be 
buying considerable quantities of southern pine, 
where they heretofore have been using gum. The 
change is due to the lower price at which the 
southern pine can be purchased. 

The Christmann Veneer & Lumber Co. has re- 
moved from 3750 North Second Street to Hall and 
Buchanan streets, 

G. W. Allport, president of the Jefferson Hard- 
wood Lumber Co., Pine Bluff, Ark., who was here 
this week, said that the mill would be closed 
down for the next sixty days, pending its removal 
a distance of twenty miles. 


ORANGE, TEX. 


June 21.—Altho retailers thruout this section 
put into effect last week cuts of $20 a thousand 
feet on nearly every grade of lumber, this has not 
been reflected in manufacturing circles, and, despite 
predictions last week that some mills would shut 
down and others go on a 5-day week basis, nothing 
of this sort is feared in Orange. 

Only one vessel loaded for export here last 
week, the big 5-masted barkentine Malfetta, which 
is making her maiden voyage. She was chartered 
by the Standard Export Lumber Co. to take a cargo 
to England. She will clear in a day or two with 
1,800,000 feet of sawn timbers supplied by this 
export firm thru local mills. 

The annual outing of the office staff and depart- 
ment foremen of the Lutcher & Moore Lumber Co. 
took place last week, the party leaving Friday 
night for Grand Lake, La., on a large houseboat 
towed by the tug Katherine and returning to 
Orange Sunday evening. There were about forty 
in the party and the outing was much enjoyed 
fishing, boating and bathing being indulged in. 


ATLANTA, GA. 


June 21.—The present slump in the prices of 
lumber is beginning to worry many of the sawmill 
operators in this locality, who claim that it cost 
them more to manufacture the lumber in their 
yards than the market now offers. On account of 
heavy rains in the spring the mills could not haul 
their product to the shipping points and as a 
consequence many of them have a great deal of 
lumber on hand in their yards, 

Regardless of the fact that the Federal Reserve 
System has restricted loans for building purposes 
and materials continue to demand the highest 
prices on record, with the exception of lumber, 
which has eased off a bit temporarily at least, 
building activity thruout the southeastern States 
continues at the highest ebb in the history of this 
section. Atlanta building permits issued to date 
are almost 90 percent greater than for the corre- 
sponding period a year ago, while many of the 
lumber dealers and building supply people enjoy 
a demand in some cases 100 percent or more 
greater than at this time last year. In Atlanta 
building permits issued during the first half of 
June were as large in total costs as for the entire 
month of May, and this is about the condition 
prevailing over the southeastern area. 


BEAUMONT, TEX. 


June 21.—While there has been no improvement 
in the basie price of southern pine during the last 
week, manufacturers were considerably encour- 
aged by the increased number of orders received. 
There was not enough trading, however, to estab- 
lish a market and there is still a wide range of 
prices. The increased number of orders was taken 
by millmen to indicate that the retailers were 
finding the present market more acceptable, or that 
their stocks has dwindled to a point where they 
must do more buying to keep their trade supplied. 

The recent slump in the retail price averaging 
approximately $20 has been reflected only slightly 
in either the wholesale market or in building opera- 
tions. Hardware, paint, sand, cement and labor 
remained the same, giving the builder but small 
advantage thru the action of the retail lumber 
dealers. 

Cars have been extremely scarce and should pres- 
ent conditions continue millmen are likely to 
slacken their efforts to increase production and 
spend more time trying to find a more economical 
route. 

During the last week retail prices in Beaumont 
dropped from $5 to $10 a thousand, making an 





average drop of $20 a thousand within thirty days, 
Siding, shiplap, boards and similar stuff, which 
went off $15 a thousand less than thirty days ago, 
dropped $5 a thousand. Flooring, including B&bet- 
ter, dropped only $10 a thousand at that time but 
tumbled an equal amount in the last decline, mak- 
ing a total of $20. Dimension suffered $5 on each 
occasion, making a total of $10 a thousand. Con- 
trary to all expectations, shingles went off $1. 


HATTIESBURG, MISS. 


June 21.—Weather has improved to such an 
extent that it is not interfering with sawmill 
operations, but the car situation has forced some 
of the smaller mills to close down temporarily 
and operate only when they can get cars. Some 
of the large mills are losing time because of 
the scarcity of cars and it is likely that most of 
them will soon be forced to curtail to some extent, 
as there seems to be no immediate relief in sight. 
The common labor situation has shown consider- 
able improvement, but skilled labor is still some- 
what scarce. 

Special cutting continues in very good demand 
and prices are holding well. Shed and yard stock 
are still going slow and mills that have been cut- 
ting to such stock are now cutting their logs into 
timbers where it is possible. 

F. V. B. Price & Co., at Pinebur, Miss., have 
about cut out their pine timber and it is under- 
stood that as soon as the mill is closed it will be 
dismantled and sold. 

The Price Veneer & Lumber Co., at Columbia, 
Miss., has put its twenty-five thousand foot capac- 
ity hardwood sawmill in operation. 


TUSCALOOSA, ALA. 


June 21.—The market situation is somewhat 
uncertain, One thing seems certain, that the 
bottom has been struck. There is quite a lot of 
inquiries at low prices and some indications of 
improvement. Some mills in this section, espe- 
cially on the Mobile & Ohio Railroad, are getting 
not more than 10 percent normal car supply. 
Rush orders are being canceled on account of in- 
ability to get cars. 

Money has been so easy and is becoming so 
tight that it is difficult for the mills to adjust 
themselves to present conditions. If the mills 
could get money they would undoubtedly hold for 
higher prices, but as they can not they must sell 
some lumber. 


NORFOLK, VA. 


June 21.—While the amount of business trans- 
acted in the North Carolina pine market during the 
last week was rather small there was an increase 
in the number of inquiries received for both rough 
and dressed lumber. There was some call for the 
better grades of rough lumber, but most orders 
were for the lower grades such as edge culls, stock 
box and box bark strips. In dressed lumber, the 
inquiries for roofers were more numerous than 
for the other items. Many millmen believe that 
many of these inquiries are being put out to feel 
out the situation and do not represent a real 
desire to place new business. Competition from 
small mills in this section and also from manu- 
facturers in the Southwest is felt keenly, for 
prices quoted by them are far below the present 
quotations of the standard North Carolina pine 
mills. Even tho southwestern stock can be moved 
into New York without permits it sells there 
at prices which would be unbelievable if the in- 
formation did not come from authentic sources. 

The transportation situation is improving 
slightly, permits being issued into New England 
for New Haven Railroad delivery and into New 
York and Jersey City. The New England buyers 
at this time have sufficient stock in hand or enroute 
to run tbem until July 15 or a little later. Some 
inquiries for good lumber are now coming from 
that section. So far as the rest of the open terri- 
tory is concerned, many mills seem to have caught 
the fever and stock is reported as having been 
bought at panicky prices. 

Strange to say, while the lumber market has 
weakened as to price, many other building com- 
modities are still going up and no real drop has 
been noted in foodstuffs. This can not last for- 
ever, but it is deplorable that lumber always has 
to be “the goat.” 

The demand for 4/4 edge box rough has been 
light but it has been better for this stock dressed 
or dressed and resawn. Box plants are kept from 
buying now because of inability to make ship- 
ments. The users of shooks appear fairly well 
supplied and the oil shook people are held back by 
delayed delivery on tin plate. The price of edge 
box may decline $1 a thousand in the next month 
but the mills are fighting hard to maintain present 
values. Small air dried mills are still cutting 
prices on box and roofers altho many buyers will 
pay more for standard stock and assured delivery. 
Inquiries for culls, red heart and box bark strips 
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have been more numerous but business is generally 
lost due to the wide range in quotations. The 
same is true of stock box, which is being offered 
by small mills and from the Southwest at $5 to 
$10 a thousand less than prevailing kiln dried 
quotations, The standard mills figure even now 
that their stocks are not sufficiently large to force 
them on the market and add to the chaos. There 
has been noticeable also a tendency on the part of 
many buyers to cancel high priced orders, and 
complaints as to grade, count etc. are numerous. 

The demand and sale of dressed North Carolina 
pine during the week was very light, even tho fur- 
ther concessions have been offered. The Norfolk 
yards are buying nothing at all, as the building 
strike is still on. The Carolina yards have turned 
their backs on North Carolina pine as other stock 
is being offered them at so much less, and the 
same is true in the East and interior East. Until 
the North Carolina pine mills evidence a desire to 
secure their share of the business offered and meet 
existing competition there is no question but they 
will have to go without much new business unless 
the demand picks up considerably and rids their 
legitimate market of the surplus stock now being 
thrown on it. Transit cars of roofers are being 
offered in Baltimore, Philadelphia and New York 
at any old price in competing woods and air dried 
pine, quotations in many instances being $8 to 
$10 less than the standard kiln dried product from 
this section. 


LAUREL, MISS. 


June 21.—Southern pine prices have continued 
the downward trend that has characterized the 
market for the last month. Many leading lumber- 
men believe the bottom has about been reached, 
and look for demand to pick up soon. As is usual 
during times of price declines, complaints and 
cancelations are prevalent. Very little trouble is 
had with railroad orders, however, as the roads 
appear to be anxious for shipments, regardless of 
cost. A very severe car shortage again prevails in 
this section of the South. 


NEW ORLEANS, LA. 


June 21.—Building permits issued at New Or- 
leans during the last week totaled $348,240, a gain 
of $199,995 over the preceding week. 

Dispatches from Bogalusa, La., say that the 
Great Southern Lumber Co. is interested in the 
accumulation of a great quantity of pine seed— 
loblolly, slash and longleaf. An excellent seed 
crop is indicated this year and the company hopes 
to interest the country boys and girls in collection 
of the seed this fall. It is said to be offering bet- 
ter prices for slash and loblolly than for longleaf, 
presumably because the two varieties first named 
make more rapid growth than the last named. 

Three members of the New Orleans lumber ex- 
port colony are in Europe at present studying 
market conditions. H. Janssen, of H. Janssen & 
Co., sailed from New York some days ago. Max 
Lowy, a prominent local stave exporter, arrived 
in Paris the early part of the month, while W. J. 
Sowers left more recently for New York, whence 
he took steamer for the other side. J. Gilbert 
Burton, southern manager of J. H. Burton & Co., 
has gone to New York, the headquarters of the 
company, and will remain there looking after its 
affairs during the absence of his father, J. H. 
Burton, who went abroad to attend a trade con- 
ference and to investigate market conditions. D. 
T. Rees, of the Rees-Scott Co., is another absentee 
for the summer, having left recently for his sum- 
mer home in Ontario, Canada. 


SHREVEPORT, LA. 


June 21.—Little change of consequence was re- 
ported in the southern pine market during the week 
inst closed. The demand is only fair and the 
prices remain low, but there seems to be reason to 
expect the buying to show improvement at an early 
date, in view of the heavy requirements to be felt 
in the fall. 

In the opinion of some of the operators, the 
southern pine prices have gone down about as far 
is they can; if they should fall off more the mills 
generally would find it necessary to shut down 
due to the fact that production would not be profit- 

ble. About the only further reaction looked for 

for common to stiffen up a little and uppers to 
come down a little more before a general improve- 
ment, 

The transportation situation is such that ship- 
ments can be made almost anywhere except to the 
etroit center, owing to the lifting of embargoes, 
mt while this is true the movement of traffic is 
The car shortage remains seri- 


still rather slow. 
ous, 

secause of unsatisfactory prices many of the 
smaller mills have found it advisable to close, 
and probably will remain closed until the demand 
justifies operation. Reports reaching the mill sec- 








tion say that in yards in the North and East there 
is quite a quantity of lumber, which is not moving 
because the consumers are unwilling to pay the 
prices asked. This lumber was purchased when the 
prices of lumber were unusually high. When it 
finally is moved the buying from the mills promises 
to increase largely. 


NEW YORK, N. Y. 


June 22.—Business continues in a very unsatis- 
factory condition and there is little in the imme- 
diate outlook to indicate the market trend. In- 
quiries are fair, but there is a hesitancy on the 
part of buyers about placing new business which 
becomes more pronounced each day. While it is 
recognized that stocks in this section are low, and 
that the rate and cost of production are unchanged, 
there is also no question that some stocks, such 
as southern pine, are being offered more freely and 
at prices considerably under what they were a few 
weeks ago. Wholesalers find that reducing prices 
does not bring business that is not ready to be 
placed, and there has developed the last few weeks 
a tendency on the part of sellers to let their cus- 
tomers alone and not attempt to force business by 
shading quotations. j 

From the standpoint of consumption the building 
situation remains unchanged, but the scarcity of 
building materials and the unsatisfactory labor 
outlook cause much of this work to be temporarily 
held up. Building money is beginning to be offered 
more freely, but the market’s requirements in this 
respect are very large and authorities state that 
notwithstanding the enormous amount of work 
which must be shortly undertaken, there is little 
indication of its getting under way at an early 
date. 


NORTH TONAWANDA, N. Y. 


June 22.—Receipt of lumber by vessel at the 
Tonawandas has been more active during the last 
week than at any time this season. A total of 
over 2,000,000 feet has arrived since a week ago. 
Before the end of the current week six more boats 
will arrive with fully as much more. The boats 
and consignees are: Steamer United Lumberman 
and barge A. B. King, Brady Bros., steamer Winni- 
peg, Wilson Box & Lumber Co.; steamer George 
A. Mitchell and barges McAvoy and Crane, White, 
Gratwick & Mitchell. 

The transportation department is exerting spe- 
cial efforts to secure tonnage on the barge canal 
for the shipment of lumber and other commodities 
from the Tonawandas to New York and other 
coastwise points, An increasing demand for canal 
boats to carry lumber is reported. Arrangements 
are being made with the Government agent at 
New York for the use of some of the boats operated 
by the Federal authorities in addition to those 
operated by individual owners. 


PHILADELPHIA, PA. 


June 21.—The renewal of the railroad strike 
here has put another crimp in the already badly 
crumpled lumber business. Practically tight em- 
bargoes have been placed on this city and district 
and this may have the effect of tightening the 
retail prices, but it is feared that wholesale prices 
will be affected adversely. There has been a long- 
shoremen’s strike here for several weeks, and it is 
suspected that there is more or less of a pooling 
of interests in this strike, as it is still an ‘‘out- 
law,” but with the outlaws well organized into a 
new and independent organization. 

Demand has been dull, both from the retailers 
and from industrials, and about all the wholesaler 
has been able to find was an occasional car for 
pressing needs. Last week, however, there were no 
such liberal offerings as there were for some weeks 
previous, probably because there were other out- 
lets for the lumber, such as created when the New 
York and New England embargoes were lifted, and 
also by reason of a more lively export business. 
The strike of the sash and door workers and the 
cabinet makers is still going on, with both sides 
standing pat. There js still probably a reduction 
of 40 percent from normal output on account of 
the strike, but it is not doing very much harm 
just now when building work is so near a stand- 
still, Some building is going on in the suburbs, 
but even there the difference is very noticeable, 
and in this city much of the work has been held 
up from one cause or another. 

The demand for housing quarters does not seem 
so urgent now, as many families have fixed them- 
selves for the summer at the shore or in the coun- 
try, and others who feel that prices are started 
downward have made up their minds to get along 
somehow until costs are lower. 

Some of the hardwood prices in this market 
have softened reccntly, and not all of them were 
too high, but there is plenty of stock offered, with 
no takers. Quartered oak and hardwood flooring 
are now offered considerably below prices of a 
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Puget Sound Saw Mills 
& Shingle Co. 


Manufacturers of 


FIR LUMBER EXCLUSIVELY 


Saw Mill, Planing Mill 
and General Office at 


South Bellingham, Wash. 





| only a few lumber buyers 
said they thought well of ‘ 
our quality and service we 
would be pleased. But the 
fact that many exacting buyers 
have voluntarily told us that 
we manufacture lumber of fine 
quality makes us want to pass 
this information on to others. 
Right now we solicit orders 
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Industrial Plants 


Daily Capacity 250,000 feet. 
Let us know your needs. 



















































REDWOOD 


FINISH SHOP 

SIDING TANK STOCK 
CEILING SILO STOCK 
FLOORING SQUARES 
PATTERN FLITCHES 


and other Redwood products. 


Manufactured by 


UNION LUMBER CO. 


FORT BRAGG, CALIF. 





New York Office: 


2850 Grand Central Terminal. 


Chicago Representatives: 


The C. A. Goodyear Lumber Co. 
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Lumber Co. 


MACDOEL, CALIF. 
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Ship and Construction 


TIMBERS 


Boxing and Crating 
Lumber. 


PIONEER LUMBER CO. 


Henry Building, SEATTLE, WASH. 
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We Cater to 
Eastern Buyers 
who demand uniform quality and 
millwork on all orders for 
Fir, Spruce, Noble Fir 
and 
West Coast Products 
We are wholesalers and direct 
mill representatives for 500,000 
feet of lumber daily. 
Gerlinger-Anderson Co. 
osama Portland, Ore. 
Louis Gerlinger, Jr. H.J. Anderson Geo.T. Gerlinger 
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Remember! “Buehner” Spruce is worth more! 


STRAIGHT CARS 


Flooring 

Finish | 

Drop Siding 
Timbers 
Dimension 

Boards and Shiplap 


FIR AND SPRUCE 


|| Also MIXED CARS of above 


BUEHNER LUMBER CO. 


| Manufacturers 
FIR AND SPRUCE LUMBER 
1508, 1509, 1510 Yeon Bldg., PORTLAND, ORE. 
iJ 
Fir and 


Cedar E LLING 


LONG PILING OUR SPECIALTY 


We carry the largest stock on the Pacific 
Coast at our boom, St. Helens, Oregon. 


Broughton & Wiggins Company 
910-911 Yeon Bldg. PORTLAND, ORE. 



































month ago, but still there is no activity. Maple, 
beech, birch, gum, ash, basswood, poplar, the lower 
grades of chestnut, mahogany and the fancy woods 
are holding steady in price, altho at present in- 
active. White pine is offered more freely than 
taken, but up to the present there has been no 
reason for cutting prices, as a little demand would 
tighten up the market and white pine in this mar- 
ket had not risen as had most other woods. Spruce 
is steady in price and while inactive was so far 
behind that there is no surplus in sight. Hemlock 
is beginning to accumulate a little and a few 
small stock lists are beginning to appear, but 
prices are still firm. Cypress is offered more freely, 
but there are still many unfilled orders for it and 
the price is firm. Longleaf southern pine is 
steadier than it was, but there is still plenty of- 
fered and prices are affected. North Carolina pine 
is 4 little more active and has a tendency toward 
firmer prices. Lath are scarce, but inactive at 
fairly high prices. Shingles are inactive and are 
being offered at low prices compared with recent 
quotations. 

Frank Berger and Hiram Budd, of the City 
Lime Brick & Lumber Co., of Camden, N. J., 
Thomas Walton, and E. D. Wood, of the local office 
of the Camp Manufacturing Co., have hung up a 
new fishing record, and challenge all the members 
of the trade to beat it. Last Friday they left 
Fortescue, in the Delaware Bay, and went over 
opposite Bowers Beach, where, after some hunt- 
ing about, they located fish in about six feet of 
water. Most of the catch was taken in a little 
over an hour, and the day’s total was 230 croakers 
and 34 weakfish, to say nothing of numerous 
skates, in which Mr. Budd specialized. 


PITTSBURGH, PA. 


June 22.—Heavy cuts have been made here in 
certain lumber prices recently but leading whole- 
salers believe the bottom has been reached. Taking 
into consideration the cost of manufacturing and 
other items, it is indeed difficult to see how prices 
can go any lower. On the other hand, there is 
no sign of an immediate reaction, altho this is 
naturally to be expected later. On B. & better 
southern pine prices are $30 to $40 off the quota- 
tions of last January. Hardwoods and some other 
lines are holding up better. Slight change in the 
market strength has been noted during last week. 

Labor troubles, particularly the general strike 
of the union men employed in various building 





trades, remain unsettled. Employers and con- 
tractors have been using display advertisements in 
an effort to swing public sentiment and induce 
the men to “go back to work” rather than sacrifice 
any more wages. The effect of this publicity bis 
apparently been very slight. Housing conditions 
are extremely bad in Pittsburgh and the surround- 
ing industrial district. Numerous individuals and 
a few building and housing codperative concerns 
say they are waiting for more favorable conii- 
tions. Some are taking advantage of the present 
slump in lumber prices to get badly needed ma- 
terial. 

Railroad embargoes have been lifted in sever! 
sections and many lumber shipments are movi. ¢ 
much more satisfactorily than they were tvo 
weeks ago. 


OMAHA, NEB. 


June 22.—Collections are said to be poor e:.- 
pecially in the building trades in sections of Ne- 
braska. Builders here, however, are hopeful. They 
expect to see building operations more active again, 
especially in the rural districts, as soon as the 
crops begin to bring cash to the farmer. They 
see hopeful signs in the fact that the railroads 
are buying building material at an increasing rate; 
and believe that loans will be more liberal after 


July 1. 
COLUMBUS, OHIO 


June 21.—R. W. Horton, of the W. M. Ritter 
Lumber Co., reports a fairly goed demand for 
hardwoods, but the market is much more quiet 
than several weeks ago. The slump has affected 
prices on most hardwoods slightly. Retail buying 
is now the best feature of the trade. Among the 
manufacturers, box makers are the best customers. 
Shipments are now coming out better as the rail- 
road situation improves. 

J. A. Ford, Imperial Lumber Co., reports 
a fairly good and for hardwoods from West 
Virginia. Building permits for dwellings are more 
numerous and there are also quite a few apart- 
ment houses projected. In commercial building 
considerable activity is shown. 

Thomas H. Boeshaar, secretary of the Brasher 
Lumber Co., left recently on the special train 
carrying the Columbus shriners to the Imperial 
Council meeting at Portland, Ore. He will inspect 
lumber conditions on the Coast. 

















BUSINESS CHANGES 


ARKANSAS. Paragould—The East Arkansas 
Lumber Co. is moving its headquarters from 
Paragould to Little Rock. 

COLORADO. Burlington—John Esch _ suc- 
ceeds W. H. Abbott. 


IDAHO. seaaainis Declo Independent Lum- 
ber & Hardware Co. has been sold to the Gem 
State Lumber Co. 

Dubois—The Dubois Independent Lumber & 
Hardware Co. has been sold to the National 
Park Lumber Co. 

Firth—The Firth Independent Lumber & 
Hardware Co. has been sold to the National 
Park Lumber Co. 

Paul—The Paul Independent Lumber & Hard- 
—— has been sold to the Gem State Lum- 

er Co 

Shelley—The Shelley Independent Lumber & 
Hardware Co. has been sold to the National 
Park Lumber Co 


INDIANA. Ferdinand—The Hail Spoke Co. 
will move its plant to Huffman, Ind 


IOWA. Lake View—The Lake View Mill- 
work Co. has changed its name to the Lake 
View Sash & Door Co. 

KANSAS. Melvern—Edwards & Westmacott 
have purchased the lumber yard at Melvern 
and will operate in connection with their Osage 
City yard. 


LOUISIANA. New Orleans—T. Hofmann- 
Isen announces the separation of his various 
interests and their incorporation as follows: 
T. Hofmann-Olsen (Inc.) will continue the ex- 
port business. The King Creek Lumber Co. 
(Inc.), New Willard, Texas, will continue the 
manufacture of band sawn hardwoods. The 
Gulf Lumber & Trading Co. (Inc.) will con- 
tinue its business of importing, manufacturing 
and wholesaling mahogany. The general man- 
agement of the three corporations will be in 
the Hibernia Bank Building, New Orleans. 

MICHIGAN. Allegan—Mosier & Weny are 
succeeded by the Jewett Phonograph Co. 

MISSOURI. Maplewood—Banner Lumber Co., 
sold out to Wiles-Chipman Lumber Co. 


St. Joseph—M. Apple succeeds Grosser Lum- 
ber & Voal Co. 


St. Louis—Charles F. Querl Lumber Co. sold 
to O’Neil Lumber Co. 

NEW YORK. Brooklyn—George H. Reeves 
sold to O. S. Richards Corporation. 

OREGON. Boardman—J. C. Ballenger Lum- 
ber Co. succeeds Boardman Lumber Co. 

Portland—O. R. Menefee Lumber Co. suc- 
ceeded by Allen-Murphy Lumber Co. 

PENNSYLVANIA. New Castle—G. G. Stit- 
zinger & Co., A. E. Stitzinger sells interest. 

SOUTH DAKOTA. Mitchell—J. F. Anderson 
Lumber Co. is moving general offices to 428- 
432 McKnight Building, Minneapolis, Minn. 

TENNESSEE. Bristol—J. H. Reynolds Lum- 
ber Co. is succeeded by the Virginia Tub Co 

VIRGINIA. Richmond—Tilghman Lumber 
Co., moved to Philadelphia, Pa. 

WASHINGTON. Carlisle—Oscar Sather has 
purchased the Arlington shingle mill and wil! 
move the plant two miles east of Carlisle. 


BRITISH NORTH AMERICA 


BRITISH COLUMBIA. Vancouver—Brown 
& Bogue’s mill on Eagle Lake has been taken 
over by the Newlands Lumber Co., William 
Martin, formerly manager of P. Burns & Co. ai 
Prince George, being in charge of operations. 

MANITOBA. Shoal Lake—F. R. Snider has 
sold out to the Corona Lumber Co. 


INCORPORATIONS 


ALABAMA. Andalusia—River Falls Lumber 

ag capital increased from $10,000 to $600,000 
Mobile—Arbuckle Lumber Co., incorporated 

Tha Lumber Co., incorporated. 
capital, $12,5 

pore Rec Gillett—Gillett Stave Co., in- 
corporated; capital, $200,000; to manufactur 
staves and heading; purchased timber land anc 
will build railroad to mill. 

COLORADO. Denver—Mountain States Lum- 
ber Co., incorporated; capital, $250,000 

DELAWARE. Wilmington—Wiliam Schuttle 
Co., incorporated; capital, $1,000,000. 

Wilmington—American-Costa Rican Lumber 
Corporation, incorporated; capital, $3,000,000. 

GEORGIA. Stilson—E. L. Shadrick Lumber 
Co., incorporated. 
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ILLINOIS. Plainview—Plainview Codédperative 
So., incorporated; capital, $30,000. 

INDIANA. Evansville—Luhring Lumber Co., 
inereasing capital from $100,000 to $250,000. 

Hemlock—Hemlock Grain & Lumber Co., in- 
corporated. 

IOWA. Oskaloosa—Hawkeye Lumber Co., in- 
creasing capital to $1,500,000. 

KANSAS. Alton—Alton Lumber & Coal Co., 
incorporated; capital, $40,000. 

KENTUCKY. Louisville—Hilton Collins Co., 
increasing capital from $25,000 to $80,000; manu- 
factures single trees, base ball bats, etc. 

LOUISIANA. Lake Charles—Pelican Naval 
Stores Co., incorporated; capital, $25,000; tur- 
pentine. 
~ Leesville—J. W. Sanders Lumber Co., incor- 
porated; capital, $10,000. 

New Orleans—T. Hofman-Olsen, incorporated; 
export timber products. 

New Orleans—Gulf Lumber & Trading Cor- 
poration, incorporated under laws of New York; 
importing, manufacturing and wholesaling ma- 
hogany. 

Shreveport—Mansfield Hardwood Lumber Co. 
of Louisiana, increasing capital to $300,000. 

MAINE. Ellsworth—Ellsworth Lumber Cor- 
poration, incorporated. 

MICHIGAN. Plymouth—United Lumber Sup- 
ply Co., incorporated; capital, $25,000. 

MISSISSIPPI. Cumberland—Balson Lumber 
Co., incorporated. 

Hazelhurst—S. & S. Lumber Co., incorporated; 
capital, $10,000. 

MISSOURI. Orrick—Farmers’ Mercantile & 
Elevator Co., incorporated; capital, $40,000. 

MONTANA. Kalispell—Patrick Creek Mill 
Co., incorporated. 

Roundup—Newton Lumber & 
Co., incorporated; capital, $20,000. 

NEBRASKA. Imperial—Farmers’ 
Co., incorporated; capital, $50,000. 

NEW YORK. Rochester—Mecklem Lumber 
Co., incorporated. 

Syracuse—Maloney Lumber Co., incorporated; 
capital, $10,000. 

NORTH CAROLINA. Poplar—Roan Moun- 
tain Lumber Co., incorporated. 

Winston-Salem—Charlotte Lumber Co., in- 
corporated; capital, $50,000. 

OREGON. Eugene—Ball Lumber Co., 
porated; capital, $50,000. 


Construction 


Lumber 


incor- 


PENNSYLVANIA. Allentown—Kertz Co., in- 
corporated; capital, $30,000. 
Lock Haven—A. F. Stouck & Co., incorpor- 


ated; capital, $75,000; planing mill. 

TENNESSEE. Memphis—Moyer-Shafer Hard- 
wood Lumber Co., incorporated; capital, $100,- 
000; wholesale. 

TEXAS. New Willard—King Creek Lumber 
Co., incorporated; to manufacture band sawed 
hardwoods, 

_ VIRGINIA. Portsmouth—Beazley & Blauford, 
incorporated; capital, $10,000. 

WEST VIRGINIA. Huntington —- Martin 
— Lumber Co., incorporated; capital, $50,- 


NEW MILLS and EQUIPMENT 


COLORADO. Holyoke—The Holyoke Lumber 
Co. will erect an addition. 

KANSAS. Russell—The Mack-Welling Lum- 
ber Co. will erect a new building. 

KENTUCKY. Whitesburg—John P. Nelson, 
of Whitesburg, has closed a deal on some tim- 
ber on the Cumberland River and plans estab- 
lishment of small mills for cutting it out. 
LOUISIANA. New Orleans—The Union Paper 
Products Co., a newly organized concern cap- 
italized at $300,000, announces that it will build 
a plant here for the manufacture of paper 
boxes from pulp material derived by grinding up 
yellow pine stumps. 

MARYLAND. Baltimore—The Reliable Fur- 
niture Manufacturing Co. plans an extension 
of its plant. 

OHIO. Kenmore—The Kenmore Lumber Co. 
is rebuilding the warehouse, office and garage 
which were destroyed by fire recently. The 
new buildings will cost $12,000. 

Marion—The Marion Lumber Co. will build 

‘arage and lumber shed addition. 

OREGON. Salem—The Oregon public serv- 
‘ve commission authorized the Stevens-Farris 
umber Co. to construct a logging railroad in 

ne county. 

_Portland—The Willamina and Grande Ronde 
‘ailway has been incorporated with a capital 
©* $500,000 to construct 10 miles of road between 
lamina and Grande Ronde which will tap 

‘00 acres of timberland belonging to the 

iami Corporation. 


BRITISH NORTH AMERICA 


BRITISH COLUMBIA. Vancouver—The fol- 
‘ing new mills are reported to be in prospect 
under way: In the Kootenay, the mill of 
_O’Neill, Irvine & Mann Lumber Co. is com- 
pieted and ready for operation; at Amesbury, 
n the Skeena River, the Lakelse Lumber Co., 
inder the management of George Dover has a 
a w mill of 25,000 capacity; the Northern Con- 
*‘ruction Co, has started a mill at Bedneska 


} 


and another at Rearick, about 15 miles from 
Prince George. These mills are 15,000 and 20,- 
000 feet respectively. A sawmill with a_ ca- 
pacity of 50,000 feet is being constructed at 
Rea Sound, east of Prince George. The Sal- 
mon River Sawmills, the principals of which 
are Kroker & Alexander, have started a mill 
at Dewey. 


NEW VENTURES 


ARKANSAS. Greenwood—Eugene Mayo and 

. H. Travis have purchased the necessary 
machinery and will open a box and crate fac- 
tory here for the accommodation of sweet po- 
tato shippers. 

IDAHO. Meridan—Ten Mile Lumber Co., or- 
ganized by 240 farmers, opening retail yard. 

KENTUCKY. Legrange—B. F. Fuquay, for- 
merly manufacturing chair rockers and plow 
beams at Lagrange, is establishing a new plant 
six miles from here to make small tool handles 
and plans eventually to erect a larger plant. 

Louisville—R. R. May Lumber Co. has estab- 
lished a wholesale commission hardwood busi- 
ness. 

MASSACHUSETTS. Rockland—E. P. Reed 
Co. has purchased a block and will open a 


hardware, lumber, coal and paint business 
about Aug. 1 
MICHIGAN. Battle Creek—Payson-Smith 


Lumber Co., manufacturer and wholesaler, may 
locate here. Negotiations are going on between 
company and Chamber of Commerce. 

MISSISSIPPI. Bolatusha—Moor Bros. 
open a lumber business. 

Louisville—G. W. Luke Lumber Co. will open 
a lumber business. 

Mayhew—The Independent Tie & Lumber Co. 
has been organized and is operating a hard- 
wood mill, capacity, 25,000 feet daily. Another 
mill will be put in operation. Sid. nce, 
secretary. 

NEBRASKA. Hubbard and South Sioux City 
—The Monroe-Wilbur Lake Lumber Co. re- 
cently began business. 

NEW MEXICO. Mosquero—Springer Lumber 
Co. will open July 1. 


will 


OKLAHOMA. Bristow—Producers’ Lumber 
Co., new concern. 
OREGON. Dufur—Phillips Lumber Co., new 


concern. 

TEXAS. Electra—W. P. Lincoln Lumber Co. 
— branch yard in the Burk Cameron dis- 
trict. 

Marshall—Frank Moose has started a building 
materials business. 

ulia—A. J. Harris has opened a yard. 

WEST VIRGINIA. Middlebourne—Arlington 
Dotson and W. H. Carter have formed a part- 
nership to engage in the lumber business. 
They have bought the large timber tract known 
as the Hickman land and will erect a sawmill 
there operating under the name of Dotson & 
Carter. 

WISCONSIN. Merrill—The McClure Toy Co. 
is installing machinery in its plant and will 
start manufacturing operations within a few 


weeks. 
ALABAMA. Selma—Clancey-Turner Lum- 
ber Co., main mill near King’s Landing en- 


tirely destroyed by fire including all machin- 
ery; loss $15,000. 

CALIFORNIA. Westwood—Red River Lum- 
ber Co., camp 24 destroyed by fire; cabins, din- 
ing and bunkhouses and meat house burned; 
loss $18,000. 

IDAHO. Springton—Russell & Pugh Lum- 
ber Co., planer destroyed by fire with dry sheds 
and large quantity of lumber; loss $50,000; in- 
sured. Will be rebuilt at once. 

ILLINOIS, Whittington—C. J. McAfoos & 
Sons, lumber and hardware dealers; store badly 
damaged by fire. 

NEW YORK. Tonawanda Island—A shed of 
the R. T. Jones Lumber Co. was destroyed by 
fire; loss $10,000. 

NORTH CAROLINA. 
side Lumber Co., small 

OHIO. Cincinnati—Cincinnati Woodwork Co., 
loss by fire. 

Cleveland—R. O. Crampton Co., 
about $70,000; insured; will rebuild. 

Ironton—Fearson Lumber & Veneer Co., loss 
by fire; sawmill destroyed. 

TENNESSEE. Johnson City—W. S. Whiting 
Lumber Co., plant badly damaged by fire. 

VIRGINIA. Petersburg—Virginia Lumber & 
Box Co., plant destroyed by fire on June 17; 
loss $50,000; covered by insurance. 

WASHINGTON. Aberdeen—Wilson Lumber 
Co., planing mill damaged to extent of $10,000. 

Dryad—Luedinghauser’s Shingle Mill de- 
stroyed by fire; loss estimated at $1,000. 

McCleary—Dale-Craft mill ourned June 16; 
total loss; partly insured. 

Pateros—Sawmill owned by A. D. Pedersen, 
seven miles from here, was destroyed by fire 
pa large stock of lumber and logs; loss $16,- 


Elizabeth City—River- 
re. 


fire loss of 


Seattle—Seattle Box Co., loss by fire of $140,- 
000; plant and machinery entirely destroyed. 

Stanwood—Cornell Shingle Co., mill destroyed; 
total loss. 






PORTLAND, ORE. 


AND THE COLUMBIA VALLEY 








We now have a 
combined capacity 


of 
300,000 Ft. Daily 


Our new mill at 
Thornburg, on South- 
ern Pacific, is running 
full time. 


Mills at: 

Deer Island, Ore. 
Thornburg, Ore. 
Yacolt, Wash. 


0. R. Menefee Company 
Portland, Ore. 


W. C. Ashenfelter, Philadelphia, Pa. 
H. Wachsmuth, St. Louis, Mo. 
Frederick McNamara, Denver, Colo. 
J. W. Blakey, Dallas, Texas. 


Eastern 
Representatives 








Spruce 


Our Westlake mill is cutting exclusively 
on the high grade Sitka spruce timber, 
found in the widely famous territory, tri- 
butary to Coos Bay, Oregon, We'll be 


glad to know your requirements on 


Fir, Cedar and Hemlock 
ano Service First’’ 


Write or wire for quotations. 


H.P.Dutton LumberCo. 


Lumbermen’s Building, 


PORTLAND, OREGON 








eo Coast 
LUMBER 
Sullivan Lumber Co. 


Northwestern Bank Bldg., PORTLAND, ORE. 
Chicago Office, - - 332 So. Michigan Ave. 
Son Peaesionn Office, + - - 602 Fife Bldg. 
Cleveland Office, - - 413 Engineers Bldg. 











Fir, Spruce, Western Pine | 
and Hemlock Lumber 
Red Cedar Shingles 


Eastern Yard and Factory Trade Solicited 


KALVELAGE LUMBER CO. 








| Lumbermen’s Bldg.. PORTLAND, ORE. 








PORTLAND, OREGON 
Lumbermens Building 


We Specialize in all kinds of 
FIR TIMBERS 


RED CEDAR SHINGLES 


Send us your inquiries 
ai ee ee 


——— 
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FROM COAST TO COAST 
SHIPMENTS VIA ALL 
TRANSCONTINENTAL ROUTES 
wei  Wemperrrrnnnnenae 10 | | Hevea 
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SEATTLE 











Panama 


Brand 


Red Cedar 
Siding & 
Shingles 

made from one of the finest stands 


of Red Cedar Timber in the State 
of Washington. 


Panama Cedar Siding 


in the ‘‘Clear’’ grade is strictly clear 
and perfectly manufactured. 


Panama Shingles 


are full thickness, the butts are 
smooth and even and the packing is 
very carefully done. 


Panama Shingles Are 
“Rite-Grade Inspected” 


Write us for priccs 
and full particulars 


John McMaster 
Shingle Co., Wan’ 














WHITE PINE SPECIALISTS 


Special Attention: California 
Wehavea _ White and Pi 
complete Sugar ine 


stock Factory Lumber 


5,6 and 8-4 No.1 and 2 Shop also 
No.1, 2 and 3 Clear. Write for prices. 


Also offer large quantities Western, Ore- 


gon and Idaho White Pine Com. and Btr.1"” 
and Thicker. Also all items COAST FIR. 


Oregon-Washington Lbr. & Mfg. Co. 


835 Henry Bldg., SEATTLE, WASH. 


Fastern f J. W. Faulkner, 837 State-Lk. Bldg., Chicago 
Sales M. J. Theisen, 406 Temple Bld., Detroit, Mich. 
Offices: | Wm. D. Mershon, 1 Madison Av., New York 








quinn 


Dunn Lumber Company 
SEATTLE, WASHINGTON 





FIR LUMBER, RED CEDAR 
SIDING AND SHINGLES 





Collections by Retail Lumber Dealers 4. s<rics 


of letters 
by subscribers to the American Lumberman, giving their vlews 
on the best way to handle the accounts of a retail lumber 
bu#@tness. These letters offer many excellent ideas and it will 
repay any retail lumber dealer to read them carefully.. 


Fifteen cents, postpaid. 


American Lumberman, Publisher 431 So. Dearborn St., Chicago 











Charles Myers, of the Hilgard Lumber Co., is 
spending a few days at Kansas City, Mo. 


Ted Bay, of the Bay Bros. Lumber Co., left early 
in the week for Pittsburgh and Philadelphia, Pa. 


Wylie Hubbard, of the Brown Land & Lumber 
Co., Rhinelander, Wis., spent part of the week in 
Chicago. 


J. Dufeck, of the Dufeck Bros. Lumber Co., Den- 
mark, Wis., spent the early part of the week in 
Chicago. 

L. M. Bayne, Ottawa, Ill., of the L. M. Bayne 
Lumber Co., was a local lumber trade visitor on 
Monday. 


W. A. Anderson, of the Shreveport Lumber Co., 
of Shreveport, La., was a local lumber trade visitor 
this week. 


T. W. Banks, of Shreveport, La., of the creosot- 
ing department of the Long-Bell Lumber Co., was 
in Chicago this week. 


R. Hopper, of the Hopper Lumber Co., Seattle, 
Wash., passed thru Chicago this week, expecting to 
spend three weeks in the Fast. 


L, J. Pomeroy, of the Landeck Lumber Co., 
visited Dubuque and other Mississippi River points 
on a sales trip this week, but like others found the 
market quiet. 


J. D. Steven, of Steven & Jarvis, Eau Claire, 
Wis., and F. W. Long, who represents the company 
in Milwaukee territory, were in Chicago this week 
conferring with G. A. Vangsness, local representa- 
tive of the company. 


N. H. Parsons, of the Parsons Lumber Co., Rock- 
ford, Ill., was one of the out of town golfers who 
attended the annual tournament of the Lumber- 
men’s Golf Association on Tuesday. 


M. A. Mummert, of the Mummert Lumber & Tie 
Co., wanted to get to Charlevoix, Mich., real quick 
on Thursday of this week and so he went by air- 
plane. Recently while at Los Angeles, Calif., he 
took his first air ride and since then has been a bug. 


Allen C. Hemphill, an old time lumber salesman 
well known on the Pacific coast, has entered the 
employ of the Krauss Bros. Lumber Co., of New 
Orleans, La., and will organize its fir department. 
Recently Mr. Hemphill has been in the commission 
lumber business in Chicago and it is likely that he 
will return to Chicago as sales representative for 
the company. 


Harry I. Worth, manager of the lumber depart- 
ment of the J. E. Pinkham Lumber Co., Seattle, 
Wash., was in Chicago this week conferring with 
Minor E. Botts, who represents the company in 
eastern territory. Mr. Worth stopped off at several 
places on his way east and found demand rather 
quiet. Lester A. Brix, of the Brix Lumber Co., 
was another Seattle visitor. 


Following the National Hardwood Lumber Asso- 
ciation convention held last week in Chicago, Ferd 
Brenner, president of the Ferd Brenner Lumber 
Co., of Alexandria, La., left on an extended western 
trip, expecting to spend several weeks in the 
Rocky Mountains. He will visit the north Pacific 
coast towns and return via the southern route. 


Charles H. Dankmeyer, who for nineteen years 
has been connected with the Gandy Belting Co., 
much of that time as manager, has accepted the 
presidency of the Republic Belting Co., recently 
incorporated under the laws of Maryland for $200,- 
000. The company has acquired property in Balti- 
more and a large factory will be erected. Both 
stitched and woven belting will be manufactured. 


Henry Lightner, of Seattle, Wash., vice president 
and general manager of the Goodyear Logging Co., 
Seattle, Wash., is in Chicago for a week or so con- 
ferring with officials of the Goodyear interests. He 
reports that there are practically no fir logs in 
the water on the west Coast and says this is not 
due to labor troubles, but simply because the logs 
are not to be had. For that reason there will not 
be a big supply of fir lumber this fall no matter 
what the demand may be. 


R. B. White, formerly of Newark, Ohio, is now 
assistant general manager of the Missouri Lumber 
& Land Exchange Co., manufacturer of Missouri 
pine and Louisiana longleaf and shortleaf, Kansas 
City, Mo. Mr. White up to this time has been 
actively engaged in the retail lumber business at 
Newark and he will still retain his yards there 
under the name of the R. B. White Lumber Co. 


R. S. Walton, who has been with Mr. White for 
some time, is now general manager of the yards 
of the R. B. White Lumber Co. and will look after 
Mr. White’s interests for him. 


~~ 


SALE OF CUT-OVER LAND 


The Langlade Lumber Co., of Antigo, Wis., is con- 
ducting a land sale that is already proving a popular 
one, as many farmers from Illinois, Indiana and 
Iowa are purchasers and carloads of their furniture, 
farm machinery and utensils with horses and stock 
have arrived and the settlers have made their 
initial clearing and have done their seeding. L. A. 
Maier, manager of the land department, has issued 
a large edition of Langlade Clippings, a 16-page 
publication containing Langlade County farm 
scenes, a page showing the Langlade County 
schools, the Langlade Lumber Co.’s sawmill and 
boarding house. Seventeen thousand acres have 
been cut over and the land is ready for the settlers. 





A POPULAR MACHINERY SALESMAN 


One of the most popular salesmen of logging 
machinery and at the same time one with a wide 
practical experience is L. O. Piersol, who makes his 
headquarters at Atlanta, Ga., looking after the 
interests of the Lidgerwood Manufacturing Co. 
Mr. Piersol is a graduate 
} engineer from Bucknell 
University and obtained 
his practical experience 
by starting at the bottom 
in Pacific coast logging 
camps. His work there 
attracted the attention of 





L. O. PIERSOL, 
Atlanta, Ga.; 
In Charge of Lidgerwood 
Manufacturing Co.’s 
Logging Equipment 
Sales in the 
South 








the Lidgerwood company 
and it secured his services 
Ey'| as erecting engineer in its 
* logging department at its 
“| New York offices and dur- 
| ing that time he erected 
a great many machines 
in Wisconsin, Michigan, 
Minnesota, in the Appalachians, and especially in 
West Virginia and North Carolina, besides other 
parts of the South. He later was transferred to 
New Orleans, handling the Lidgerwood machinery 
with Woodward, Wight & Co. Recently he was 
placed in charge of the entire logging business of 
the Lidgerwood company in the South, being ably 
assisted by other representatives. The Lidgerwood 
company feels confident that with the wide and 
varied experience of Mr. Piersol it has a man upon 
whom no operator should hesitate to call for advice 
concerning the instalation of new equipment or 
additions to present operations. 


— 


DESCRIBES BAND SAWING MACHINERY 

William B. Mershon & Co., Saginaw, Mich., have 
just issued two booklets which are believed to bi 
two of the most attractive and complete catalogs 
describing band sawing machinery ever offered to 
the lumber trade. The booklets cover a wide range 
of equipment and are so clearly and splendid); 
illustrated that they not only will be of great 
interest but of much assistance to anyone eh- 
gaged in any branch of the lumber industry, even 
where the installation of new machinery is not 
being considered. 

One booklet deals with the band resaw in the 
sawmill, either vertical or horizontal. In this 
there is a full description of the celebrated Mershon 
vertical sawmill band resaws as well as new ma- 
chines added from time to time as the development 
of lumber manufacture has demanded. Resaws 
built as single and twin machines, as well 4s 
gangs, of both the vertical and horizontal types 
and also band edgers and log mills, including 4 
twin band log mill, are fully and amply described. 
Detailed specifications are given and several lay 
outs of resaw installations in sawmills and fac- 
tories are suggested. 

The second booklet deals with Mershon’s band 
sawing machinery, vertieal and horizontal, both 
single and twin types. This booklet is even more 
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freely illustrated than the first one and is one, 
indeed, which should be of interest and assistance 
to those interested in or operating band saw ma- 
chinery. 


ESTABLISHES CHICAGO SALES OFFICE 


The Hayes Lumber Co., commission broker of 
Minneapolis, Minn., specializing in west Coast 
woods, has opened a Chicago sales office at 602 
Oxford Building, 118 North La Salle Street. Ivan 
L. Ayers, who for a number of years has been a 
traveling sales representative of the company, has 
been placed in charge of this office and will push 
the Douglas fir, spruce, hemlock and cedar products 
of the twenty-one mills which the company repre- 
sents in this and adjacent territory. Mr. Ayers 
expects to put three salesmen traveling out of the 
Chicago office, one to assist him on the local mar- 
ket, one to cover Illinois at large and the third to 
cover Indiana. Later on Mr. Ayers expects to 
extend the scope of the local office to take in Ohio 
and Pennsylvania. 

Harry G. Hayes, president of the Hayes Lumber 
Co., was in the city during the early part of the 
week for consultation with Mr. Ayers. 








ELECTED DEAN OF COLLEGE 


SyracuspB, N. Y., June 23.—Franklin Moon has 
been elected dean of the New York State College 
of Forestry at Syracuse by the board of trustees, 
the election to be immediately effective. By this 
action of the trustees one of the earliest members 
of the College of Forestry faculty becomes dean of 
the college, for Dean Moon became professor of 
forest engineering in 1912, a few months after the 
college was founded. 

Dean Moon was graduated from Amherst Col- 
lege in 1901 with the degree of bachelor of arts. 
From 1902 to 1904 he was engaged in graduate 
study at Harvard and was for several years in 
business life in New York City before he decided 
to take up forestry, and in 1919 he secured the de- 
gree of master of forestry at Yale. During 1908 
and 1909 he was engaged in forest reconnaisance 
in Connecticut and for the Forest Service in Ken- 
tucky. For the next two years he was forester 
for the New York State forest, fish and game 
commission under Commissioner Whipple, having 
charge of the highlands of the Hudson Forest 
Reservation, the nucleus of what is now the Pali- 
sades Interstate Park, the world’s greatest park. 
Prior to coming to Syracuse, Dean Moon investi- 
gated forest conditions and forestry practice in 
France, Germany and Switzerland. He has 
written two noteworthy forestry books, one a text 
book for forestry students and the other a forestry 
book for boys. He is one of the executive com- 
mittee of the New York State Forestry Association, 
which has its headquarters in Syracuse, and has 
been honored by election to the honorary societies 
Sigma Xi and Phi Kappa Phi. 





LIVE WIRE BUNCH AT CONVENTION 


Many of the hardwood centers sent large and 
enthusiastic delegations to the recent annual 
meeting of the National Hardwood Lumber Asso- 
ciation in Chicago and in this connection Buffalo 
sustained its reputation for a great hardwood dis- 
tributing center and as the home of some of the 
livest lumbermen in the business. In addition to 
Horace F. Taylor, of Taylor & Crate, who was 
honored by election by acclamation as president of 
the association, the Buffalo delegation to the con- 
vention included: 

M. M, Wall, J. B. Wall and Jack H. Wall, of the 
Buffalo Hardwood Lumber Co.; E. A. Conklin, 
J. A. Baillie, L. D., Todd and Shirley G. Taylor, 
of Taylor & Crate; Fred M. Sullivan, T. Sullivan 
& Co.; Charles Abbott, H. L. Abbott, of Atlantic 
Lumber Co.; Clyde Fravel; R. E. Bond, E. T. 
Bond, J. A. Strack, Hugh McLean, of Hugh Mc- 
Lean Lumber Co.; M. K. Price, Mark Cummings 
Lumber Co.; Charles N, Perrin, William L. Blakes- 
lee, Blakeslee Perrin & Darling; H. T. Kerr, H. T. 
Kerr Lumber Co.; Orson E. Yeager, Yeager Lumber 
Co.; E. J. Sturm, H. P. Miller, George B. Miller, 
Miller, Sturm & Miller; Willis K. Jackson, Jackson 
: Tindie ; R. F. Kreinheder, Standard Hardwood 
umber Co, 


\nother enthusiastic delegation came from 
Canada, those representing our neighbor across 
the border being: 

. J. M. Donovan, Toronto: John A. McBean, 
McBean & Verrall Lumber Co., Toronto; J. W. 


J cobson, the Atlantic Lumber Co., Toronto; W. 
t. Cole, Seaman-Kent Co., Toronto; W. C. Shreiner 
and S. R. Anderson, of Anderson Shreiner & Maw- 
S. Hi. Simpson, Canadian Wood- 


Toronto; R. McDonough, Hart & Me- 


Son, Toronto; 
ker, 


Vonough, Toronto; E. J. MacIntyre, Canada Lum- 
berman, Toronto. 

\ Canadian delegate also captured one of the 
prizes in the AMERICAN LUMBERMAN timber guess- 
‘uz contest, the second prize having been awarded 
to W. c. Shreiner, of Anderson, Shreiner & Mawson, 
,oronto, 





REFLECT CREDIT ON INDUSTRY 


Recently a group of perhaps a dozen lumbermen, 
all except three or four being in middle life, sat 
around a table in a Chicago hotel discussing lum- 
ber prices, market conditions and the general indus- 
trial situation. Practically all were strangers to 
one another, an important national gathering of 
executives of manufacturing concerns in many lines 
having brought them to Chicago from almost as 
many different States as there were men present. 

A chance remark concerning some phase of the 
war caused the conversation to veer for a moment 
from trade topics to the great struggle. An 
AMERICAN LUMBERMAN representative present noted 
the interesting fact that practically every man of 
military age in the group had seen active service, 
and deemed the incident well worth recording as an 
illustration of the great part which the lumber 
industry played in the winning of the war by sup- 
plying high grade men as well as indispensable 
materials. 

One of the men at the table was Edwin L. Hollo- 
way, manager of the personnel department of the 
W. M. Ritter Lumber Co., Columbus, Ohio. Mr. 
Holloway participated in some of the most severe 
fighting of the war, including the breaking of the 
Hindenburg line, and was successively promoted 
from second to first NMeutenant and then to captain. 

Another of the group was C. D. Perrin, manager 
of personnel department of the Curtis Companies 





EDWIN L. HOLLOWAY, 


H. A. BATCHELOR, 
Personnel Manager W. M. With Strable Lumber & 


Ritter Lumber Co. Salt Co. 


(Inc.), Clinton, Iowa. Mr. Perrin wis a major 
in the signal corps, being attached to the 323rd 
and the 214th field signal battalions. 

Present also was H. A. Batchelor, whe is with 
the Strable Lumber & Salt Co., of Saginaw, Mich. 
Mr. Batchelor served as an aviator in the French 
service for two years prior to America’s entry into 
the war, then enlisted in the United States naval 
air service, being commissioned an ensign and later 
as a lieutenant in charge of a training and dis- 
tributing base for navy flyers. He also saw service 
as an ambulance driver on the Verdun front, in 
Serbia, and in Albania. Mr. Batchelor comes of an 
old and well known Michigan lumber family, his 
forbears for generations having been lumbermen. 

It was with considerable difficulty that the facts 
above stated were secured, for these men are not 
of the type given to talking of their exploits. Reti- 
cent tho they were as regards their military rec- 
ords, by dint of persistent inquiry the AMERICAN 
LUMBERMAN gathered sufficient information fully to 
warrant the statement that the lumber industry may 
well be proud of these representatives in the great 
conflict. They served with marked distinction, and 
now, like good soldiers of peace, are buckling down 
to their respective tasks in the nation’s business 
and industrial life. 


TROUBLE AND LITIGATION 


PARKERSBURG, W. VA., June 21.—After all the 
testimony had been submitted in the Federal court 
in the case of the Heyser Lumber Co., of Cin- 
cinnati, vs. the Mayton Lumber Co., of Weston, 
W. Va., for $15,000 damages for breach of con- 
tract, Judge A. G. Dayton directed that a verdict 
be rendered for the defendant. The plaintiff made 
a motion to set aside the verdict. 





BALTIMORE, Mp., June 21.—The Heise & Burns 
Mill & Lumber Co. has been sued for damages by 
William Heise, jr., and Louise Heise in their own 
right and on behalf of other stockholders of the 
corporation asking the court to issue an order 
requiring the directors to declare a dividend on 
the stock. The bill of complaint states that the 
plaintiffs own fifty-one of the 140 shares of the 
company’s stock and that minority holders are 
denied representation on the board. ‘The annual 
report to the stockholders on April 6, it is alleged, 
showed that the corporation has a surplus of $38,- 


310 on hand. 

LitTtLeE Rock, ArRK., June 21.—The Arkansas 
Supreme Court has affirmed judgment in the case 
of Williams Lumber Co. vs. Dudley & Healan. The 
action was instituted against the lumber company 
and B. J. Powell in June, 1918, the appellees al- 
leging that they had manufactured a certain quan- 
tity of lumber under contract to appellants and 
that the latter had refused to pay $1,640 balance 
due for same. Judgment was in favor of appellees 
for recovery of $1,250. The decision hinged upon 
the connection of the Williams Lumber Co. with 
Powell and upon certain log and board measure- 
ments. 








‘SASH, DOORS AND MILLWORK 








The general situation remains practically un- 
changed, conditions that have prevailed for the 
last few weeks still being in effect. While the 
plants, as a rule, are not so busy as they were 
sixty days ago, most of them have about all the 
work they can well handle, in cleaning up old 
orders and taking care of such new business as 
comes in. Retail yards are buying practically 
nothing except items needed to finish construction 
already under way, and this hand to mouth buying 
may be expected to continue as long as prices re- 
main on as uncertain a basis as at present. House 
construction all over the country is on a decidedly 
limited scale, and until this class of building picks 
up no great increase in the volume of business can 
be expected. 

Minneapolis and St. Paul (Minn.) factories have 
been getting a good run of country business lately 
and much city construction has come to the point 
where orders had to be placed for the openings. 
The factories are still behind on orders and busi- 
ness now is piling up on them again. There 
have been difficulties in getting supplies of lumber, 
especially hardwood, and of glass, mainly due to 
the railroad situation. 

Operations in Cincinnati, 
have slowed down further, and the outlook for 
the summer is not bright. Very few new building 
proposals are coming forward, and existing con- 
tracts are being pretty well worked up. Plans for 
new construction are being held back by architects 
under instructions from their principals, and there 
are no indications of an early betterment of the 
situation in this market. The factories that have 
been operating on stock items now have their ware- 
rooms well filled, and are not disposed to go much 
further in the building up process with the pres- 
ent market for lumber and under the handicaps 
of the credit situation. 


Ohio, and vicinity 





The door and planing mill business at Buffalo, 
N. Y., is fairly good, tho the number of dwell- 
ings under construction and planned is much 
smaller than usual. Builders find that hardware 
prices are almost prohibitive. 

The Baltimore (Md.) sash and door men can be 
reported as standing pat. They have made some 
revisions and readjustments, which they felt met 
the requirements of the situation, and are not 
disposed to go further for the present, tho 
many contractors appear to have persuaded them- 
selves that further material recessions in the quo- 
tations on practically all materials are in pros- 
pect, and many operations are deferred. However, 
this is always a development that characterizes a 
period of easier values, and causes no discourage- 
ment in the trade. The factories have enough 
orders in hand to keep them running for some time, 
and shipments are delayed by the difficulties of 
transportation. 

Cabinet workers in the interior finish and sash 
and door factories of Duluth, Minn., who struck 
three weeks ago for an 8-hour day and increase 
in wage scale have returned to work on the old 
basis as regards both points. As work is none too 
brisk at the plants only part of the men were taken 
on, the employers promising to increase their 
forces as business develops. 

The sash and millwork plants at San Francisco, 
Calif., continue busy and are catching up on orders. 
Door factories in the Bay counties are well sup- 
plied with business. Finished door factories con- 
nected with the white and sugar pine mills have 
all the business they can take care of. Sash and 
door cut stock is in good demand and large ship- 
ments are expected. Box lumber is drying rapidly 
and the output of pine shook is expected to increase 
sufficiently to take care of the crops. The car 
situation is fair at most of the California mills, 
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HARDWOODS 


Cincinnati, Ohio, June 22.—The following 
prices, Cincinnati base, were realized during the 
week ended June 19. There were thirty declines, 
confined to gum and cottonwood and averaging 
$10.90. Each decline from the price given in the 
foregoing report is indicated by a minus (—) 
mark: 

QUARTERED WHITE OAK 4/4 5/4 6/4 8/4 


At. ckteck seer enee $300 $315 $315 $325 
PEIOOND sis cwa sen eene 250 265 265 275 
No. 1 common....... 200 215 215 225 


No. 2 common....... 


ee ee ee ey 


No. 1 common....... 160 180 180 


No. 2 common....... 90 105 105 

PLAIN WHITE AND RED OAK 
errs 220 220 225 

BEND 2ec6554550005 180 190 190 200 

No. 1 common....... 150 160 160 170 

No. 2 cOmmon....... 105 115 115 120 

No. 3 common....... 45 50 50 55 

Sound wormy........ 115 125 125 130 
POPLAR 

ts sie teak air 205 215 215 £215 

Saps and selects..... 155 165 165 165 

No. 1 common....... 120 130 130 135 


mt. A. ¥, 13” to 17” 225 
Basswoop 
FAS 


0016800 vseeesisce é 145 145 150 
+ aan 215 $6215 


No. 1 common.. 
No. 2 common.. 





75 75 80 





CHESTNUT 

A ESS SS 160 170 170 180, 

No. 1 common....... 115 125 125 130 

No. 3 common....... 40 45 45 45 

Sound wormy ....... 75 80 80 82 
WHITE ASH 

Wat seeds ensesesine 195 245 270 280 

No. 1 common....... 125 160 185 200 

No. 2 common....... 70 90 90 95 
WALNUT 

MASS | 5 hisio loin iniwscinve eee 300 315 315 330 

No. 1 common....... 200 210 215 300 

No. 2 common....... 110 §=125 130 8§=6135 

No. 3 common....... 45 as sats an 
Hickory 

or er rere (armies ise 170)3=—:1175 

No. 1 common.. een _ 140 145 

No. 2 common 100 
MAPLE 

eG kssaeseeean aw 150 155 160 170 

No. 1 common....... 115 130 130 145 

No. 2 common....... 80 85 95 100 
Gum 


Quartered red, FAS... 220 225 230 240 
Quartered red, No. 1, 


OIMION 6 5.0:5.s05:0070 185- 190- 195- 205- 
Piain red, FAS...... 185- 195- 195- 200- 
Plain red, No. 1 com- 

i era 150-— 160- 160- 175- 
nS boxboards, 13” to 
Sap, a 100- 105- 110- 125- 
Sap, No. 1 common... T75- 85- 90- 95-— 
Sap, No. 2 common... 52- 58- 58- 58- 

CoTTonwoop 4/4 5/4 6/4 8/4 
| ODS ee 125 130 130 8=135 
No. 1 common....... +4 91 95 97 


No. 2 common....... = 70- 70- 74 
Boxboards, ae” to 13” 180- ‘ 
Boxboards, 9” to 12” 140— 








Latest Reports on Current Lumber Prices 


The following are average prices com- 
piled from reports of actual sales during 
week ended as shown by dates given. 





NORTHERN PINE 


Duluth, Minn., June 21.—The following are the 
prevailing prices on northern pine: 


Common Boards, Rough 
Oi 4; Se 08 a0 v0408skbsnees cone $42. yoo ty M4 


eee meee er eeeeeeees 
eee ewer eeeeesere 


eeeeeeee 


E 42.00 
No. 5, 4” & wider, 6 to 20’......... 29.00@32.00 
Shiplap and D&M 


10,13,14’ 16’ 18 & 20’ 
s76q79 $76@79 $82@87 
79@82 87@92 


91@94 86@89 94@99 
68@71 66@69 72@77 
70@73 67@70 %73@78 
79@82 74@77 82@87 
51@54 61@54 53@56 
52@55 52@55 54@57 
5 57@60 





ecceee $74@77_ $71@74 

CY nsec - 66@69 71@74 T4@77 74@77 

No. 2, 4” .occes 57 59@62 64@67 61@64 
CY .cceee 58@61 61@64 64@67 64@67 

No. 3, 4” ...c0e 42@45 45@48 49@52 49@52 
GY cence 46@49 47@50 49@52 49@52 


Fencing, Rough 
No. 4, 4”, 6’ and longer, mixed.... 
6”, 6’ and longer, mixed.... 
No. 1 Piece Stuff, SiS1E 


$37.00@40.00 
40.00@43.00 





10 & 12’ 16’ 18 & 20’ 24° 
ox 4” cies $47@50 $49@52 $50.00@53.00 $52@55 
2x 6” ..... 46@49 47@50 48.50@51.50 51@54 
2x 8” ..... 47@50 48 49.50@52.50 52@55 
2x10” ..... 51@54 50@53 51.50@54.50 53@56 
2x12” ..... 53@56 52@55 53.00@56.00 55@58 











OAK FLOORING 


Cincinnati, Ohio, June 19.—The following are 
average prices, carload lots, Cincinnati basis, 
obtained for oak flooring during the week ended 


June 12: 

3gx1144” 3x2” 438x1%” 33x2\%” 
Cir. Gtd.. White...... DEUOEO ocosss coca 
Clr. Pln. W&Red$148.50 150.91 $222.33 $211.36 
Sel. Pln. W&Red 150.38 = 50 206.50 204.60 
No. 1 common. 96.50 Be 826340  “aaaeen 
No. 2 common.. 34.66 36. , ckissowins, owas 


CYPRESS 


Cincinnati, Ohio, June 22.—The following 
prices, Cincinnati base, were realized during the 
week ended June 19. There were twenty de- 
clines from the prices given in the foregoing re- 
port, averaging $6.85. Each decline is indicated 
by a minus (—) mark: 


4/4 5/4 6/4 8/4 
SOE do sin os-aleier ee eoor $135-— $140- $140- $150- 
ELITE. 0a, 00.0 4:86 9:6:0:% 125- 130- 130- 135- 
SS eee 90- 100- 100- 105- 
No. 1 common...... 65- 68-— 68- 68- 
No. 2 common...... 55- 60- 60- 60-— 





NORTH CAROLINA PINE 


Norfolk, Va., June 19.—The following prices for North Carolina pine have been obtained f. o. b. 











Norfolk: 
Prog ' — 

EpcE RovecH— No. 2 & better No. 3 Bor 

BIE siiimacisn oe dseioap een anes $100.00@105.00  $73.00@75.00 $43.50@44.00 $40. 000 oth 00 

BOP ican ints wiipn Ko ilnrw aielereds aes oe 106.00 @111.00 78.00 @80.00 PO reese 

PIMs akin se ws pea mee ei 107.00@112.00 80.00 @82.00 Le | rea rs ier 

, ee eee ee BLDOGGEOO = =« «Cs ainseewese 8 Bsleeleescsics 

Rover 4/4— 

Br ips sess oa was baie eee 106.00 @111.00 79.00@81.00 47.00 @48.00 42.50@43.50 
BD SS Kb dase whee Ouse Ra kame 107.00 @112.00 81.00 @83.00 48.00 @49.00 43.50 @44.50 
RE. Gace Sin hulbisesins abs Saad ole 112.00@117.00 85.00 @87.00 49.50@50.50 45.00 @46.00 

BarK Strips, Nos. 1 and 2......... $80.00 @82.00 Bark Strip PARTITION, Nos. 1 and 2.$94.00@95.00 

Ce TE 35.50 @36.00 COU TOU TEAR. 65 5 os s0'v 9:0 2 5s 35% 27.00 @28.00 

No. 2 € better 

Tae Pi. 36% 2s csean $ 8.00@ 9.00 Roorers, 6” ...$48.00@49.00 D4S 6” ....... eee. $119.00 

SE RRR er 5.00@ 6.00 8” ... 49.00@50.00 RE RR 120.00 

oat Fu OORING, dhe 44.00 @48.00 10” ... 50.00@51.00 ee ee 121.00 

Sizes, N. C. pine, 2”... 36.00@40.00 12” ... 51.50@52.50 Be secs cwsalaiowovesn ee 123.00 
Finished Widths No. 2 & better No.3 No. 4 

WLOORING, 85246 and BY Tt ....... os vcscccees eters SIGN NEOO . ssioaéeeates: - caeiessamedas 

3 eg reer rr ree re ey 00 @108.00 86.00@90.00 53.00 @56.00 

GNIS Sion io a pk SS ASEAN ARE os eb eet aan ceawe 65.00@ 67.00 55.00@57.00 .00@33.00 

Be tee saa heniews kee Mca eae ak sens 67. 00@69. 00 56.00 @58.00 40.00 @ 42.00 





105.00 @109.00 87.00 @91.00 54.00 @57.00 














FIR, WESTERN HEMLOCK 
AND CEDAR 


Centralia, Wash., June 19.—The following 
prices were realized on fir, cedar and hemlock 
products during the week ended June 16: 


Vertical Grain Flooring 


Ne, No. 
No.1 2C£B 8CEB 
MS ia iiss ssene- cies wate $67.00 $64.00 $58.00 
1ygzee aise olayelae elwielors eae ore aneiel ee 67.50 60.00 
ME’ be iest ey pinememeee Gis weises 68.50 60.50 







1x3 | and Uk chee eee a mereaces 54.00 51.60 
PS” ccs Geter wecesbewapes es 57.00 54.00 
Vertical Grain Stepping 
236 296: OF BEI" 6cckicccccecks 80.00 70.00 
Finish, S4S 

RES Sai 5a Aidcsrs 4-56 Wik eos He Slee me 74.00 68.00 
ED ck, dieitgt ary woiereceigieovia wie lecal arose 75.00 69.00 
1x5, 8, Se re 76.00 70.00 

BO eae Scenes sainie's 6 cats orca 78.00 72.00 
1%, Lewy SG GHG AO” sé. s.5:s.0000s 79.00 73.00 
Seip ee anle oarecein ea eA ork 74.00 68.00 


Se eT ee ee 75. 69.00 





Cee OE” “o'5c:a 50 O48 ae usewe ee 51.00 46.00 
DRE” cis, vcnitw ane binsts eneeenees 51.50 46.50 
SEE Shas 5 eeneeraweAlaainn oscars 54.00 49.00 
Partition 
Be «i vintv.os's nsieieie sik ai aie on eo 51.00 46.00 
AREAS . s.410\<:niarewistels G ew/e o alereelen 54.50 49.50 
Drop Siding and Rustic 
BEE (psitneaiee Mees eaeeaare et 50.00 47.00 
BE Sinha beaeWee Mae es ee 52.00 48.00 
SA Worsiaesawrens saiaele eusleaieers 59.00 56.00 
Common Boards and Shiplap 
No. 1 No. 2 
common common 
a MR as 54.0.0 ee- dace oieptecre 31.00 28.00 
BRED PE A 55.6 cioese ev: + ce.0lee wake 31.50 28.50 
ee rr Cagesecewe 32.00 29.00 
DRM OR isis diese 00 4, eo 0 88 33.00 30.00 
1% and rete ee re ee 34.00 31.00 
DagR OS OO 506 08.8 areseees wae 33.50 30.50 
Common Dimension, S1S1E, 12’ 
i WN 6a. seegneaiecses ena 27.50 24.50 
ORO a5 6. 640.50 68/0 oes we 27.00 24.00 
EERO rare are ean 28.00 25 .00 
RINE ig /6: pcan Gv0) 68.4 W's Sib1 oe #8 28.50 25.50 
BE! Gpcscec sien peeve ee mem 31.00 28.00 
ME ec e sisson arereaie o/seae 35.00 32.00 
ee ware sep eleane te Ramee 28.50 25.50 
Se | gi err re 29.50 26.50 
OS. I aren ner 30.50 27.50 
ME COE Risbiwetownceeeenes 32.50 29.50 


Common Plank and Small Timbers, 12’ 


No. 1 Seleci 
common common 


BES”. IS OF BAG. oe ssc ews sige oe 28.00 31.00 
SS Re or rr ee 27.50 30.50 
3x8, SPM oie acetal eta sa ave sig sinasere 28.00 31.00 
gr10, 8x12, «| a ane ear 29.00 32.00 
Common Timbers, Rough 
DEO ONS 6 bocca a erniaces 30.00 33.00 
10x10 and PUM ss acaca-cals-ouis 31.00 34.00 
Re ie eer yore 31.50 34.50 
PE 5 osc kek ease Cues ewes 32.00 35.00 
SRN So pesca ee ces Oke eee 34.00 37.00 
MIE. 56:39 6.4 pr ban ae Oa eb eae 35.50 38.50 
BEE Soke ienwedcecnceesmece 40.00 43.00 
Red Cedar, Common Boards and Shiplap 
No. 1 No. 2 
common common 
WE Oe cic kien tvicine sea 31.00 28.00 
co 1 LEE, gg a a 31.50 28.50 
BREE. roacunetereiks oa eta ein eR 32.00 29.00 
Red Cedar Shingles 
Per 
Per M Square 
aor tine a ieis arate wal eckiw wie Gis S-eerets 3.75 3.30 
NPN xsal ag crein cn a5. 6c elersrareie Sci wih 4.75 4.21 
COMMON BIBIB. ..ciccsccssvcses 2.10 1.85 
A OTIGNOT, “CUORO 6 6.6:5.4. 06:5 0s 00 0 Bs 3.50 3.16 
Hemlock Boards and Shiplap 
No. 1 No. 2 
common comme: 
I 4 6. 60060 ta oe cine ues 31.00 28.0 
ee MRM INS «cant! wiex'ecg: a's 00 0/-4-8 008 31.50 28.5 
Be © anche oe aren ieale Gs ale balers 32.00 29.00 
Railroad Material 
Ties, 6x8”, 8’, No. 1 common.... 27.00 
Ties, 7x8”, 8’ No. 1 common.... 28.00 
Decking, 24%4x6”, 10 and 20’.... 40.00 
SR, EE. St ednd boone ses 40.00 
Siding and roofing, 1x4”, 6’..... 85.00 
Logs 


1 fir and spruce, $36; No. 2, $27; No. 3, $18. 
Bay mill run, $18. Cedar, $20 to $35. 
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SOUTHERN PINE 


The following summary depicts the price 
movement at the southern pine mill and dis- 
tributing centers named In the subsequent price 
reports, on which these averages are based: 

No. of Average No. of Average 
Ad Ad- De- De- 


vances vance clines cline 

i , Miss... 20 $7.03 67 $6.71 
prmcen > La. .... 23 5.12 39 5.27 
Birmingham, BIA... q 2.70 10 5.76 


Kansas City, Mo.. 40 4.09 44 3.06 
The following are the average prices taken 
from sales reported on the dates Indicated in the 
sections named. An asterisk (*) following the 
quotation indicates an advance over the price 
given In the foregoing report and a dagger (t) 
denotes a decline. 
Birming- Hatties- Alexan- Kansas 


ham, burg, dria, City, 
a. 88. La. Mo. 
June 19 June 19 June 19 June 19 
Flooring 

1x3” BG A-cwcsccees $141.00 
Bébetier | - 120.25 
B ree 146.71 
77.00 


FG Debetter .. 88.75 
= Heart <3 75 





NG 2 wccecs 00 
No. 2 . 47.50 
$24" BO Be csuwacees. stcas 
Bé&better .. .....- 
ING).2 ccvcs eats 
ey pert 50 
Bé&better. ie _ 
Ce eee ‘nn 
Pe Becrerer 4.007 
Ch See 22.00+ 
1x6” No. B, Gio cees ceces 
No. 2, C.M....- 24.70+ 
No. 3, C.M..... 27.08* 
Ceiling 
4x4” a ete hanes 
& x4” Ae peeaaee ee 
. _ BD sesacnse «see00 
x4” pends oS 7 
Partition 
ixt & 6” > a gad ia eemee 
S Ppeeredpenes 
POS eitecs went 
ase Siding 
Mx6”" NO. Beccccccce esses | Mere ee 
Drop ‘ates 
1x4 or 6” peed <<2% apeee 61.75+ 68.55t 
AGeites euee 56.75¢ 49.31¢ ..... 
No. 3 noses pNeen F< 38.66 
We DS cncees. couse 2 ee ae 
Finish 
B&better Rough— 
CEO sccctces exsias oe rere . 
G/4 & 8/428" 2 vcccee See | stade, duves ° 
6/4 & 8/4x6" & 10”... 106.00 1.2.02 cecce cvcee 


cena a 





94.86t 

94.34 

101.58* 

103.68* 

106.23* 

111,00* 

91.00* 

96.00* 

99.00* 

104.42* 

97.937 

B&better 
Ge a Ee ee ps 2 eee 
Fencing, 81S 
Noy 2, 2me?, 6S WGG ccs cecas 49.50 51.92f 
Me seuxey o0ses. seewe capes 56.66+ 
Other Des Seack seenn 47.067 57.39°* 
No. 2 (all lengthe)— 

a SRAMORCES “uae weian 28.16¢ 30.00t 
os ee Cckeneme ks CU ree 40.27* 31.59+ 
No. 3 Git Jengths)— 

me eae Skee eteen <ccae. SGP SRGRr 

136 ERG. MEETe semen 25.05¢ 30.32¢ 

Boards, 81S “ a 
NO. T, Dar Tae Ite scvcs §=6GREE ween 56.50° 
pg a ae 62. oot eooce 60.00* 
1x12”, 14 an 
2 Chitnenk ccnee. Gace e 58.50* 
is Other IgtGi. ccece 61.00+ . ° 59.25° 
0. 2 (all 10 to 20’)— 

x6 to 12” Cee. Se kines: ezics 

33.62¢ 32.50¢ 30.00+ 33.00+ 





x6 t S6BOP STR saccc. cases 
1x66 Dine eiaicee'e eee» 80.00¢ 27.00 28.75+ 
DEM Reet coe canes 33.00 30.12* 29.007 
a BEOE ccgectcs caves 30.25t 31.65¢ 30.00+ 
No. 4, all widths 
and DEEMED. 620% .seaen 20.00 escec 23.75° 








Birming- Hatties- Alexan- Kansas 
ham, burg, dria, City, 


Ala. Mo. 
June 19 June 19 June 19 June 19 


42.83 52.50t 
cesses eeees 53.367 
80.00 2.202 sees 
ecoce 57.25° 


=. 95t 
2.32T 


No. 1, 1x8”, 14 & 16’ 
Other igts.. 
1x10”, 14& se" 

ther Igts. 

No, 2 Ge to 20’ 2 8 





38.22* 35.00 
37.25* 


30.50T 


Dimension, S1S1E 
35.50T 





SEO TG BP cs ceees 


Longleaf Timbers 


No. 1 Sq. E&S S&S, 
20’ and under— 











eéees 4.58 
weakens 48.00* 
eneua 61.00* 
nakes 59.00* 
No. 1 rough, 20’ & 
under— 
 stdatecasescune De fRheee. achscc  Seewe 
We kccenvccsecees Gee BR cacce. ceccs 
BEE eeicdecvadsoee seve 3.00 ° . 
BEF ébchetcxcicece, ends SETSE cc uss ° 
De a LA ae 5.50 5.65 
ee a ee ES ccciccn. “CO GH cca ’ 5.00 
4 and 6’ 33.50 
8 and 10’.. 33.56} 
12’ and longer. “ 34.267 
Car ‘Material 
(All 1x4 and 6”)— 
pe eee eee 85.00 
10 and 20’ ..... i eee owes 
BG ceasce ¢eaes ar «anes  wates 
5’ an és Oe 
No. 1, 10 and 20" eens OE casas ‘“enaes 
UL Cebtabaee <aece cenwe <eees 69.75 
*’ and mpls. ..... a «enee <cuan 
LO). ap ance, waddle “weawe «<eeKe 34.00 
End Car Lining 
B&better, 2x6”, 9’ 
CP ED eneeciscs,tvies. snc + 104.00 
"Car Deckin:; 
~~ 4 ai 9, 10, 18 “i 
dancnkewen (eddies CE ee 
Car Sills, 84S 
S48, SqE&S— 
Up to 9”, 38 to 40’. ween Ome adede° Weews 
Up to 10”, 38 to 40°. seewe 60.25 
WP CO Eg Be asacsa veces 60.50 
| 2 ere 60. 
Up to 14”, 34 to 36’ 72.50 65.00 
oe ORS icccc 67.00 
Car Framing 
8” & und., 20’ & und. ..... ee ssdee acess 
Stringers 
ba heart, Re & 
BAe, SU Gees ceca SRGe css ‘ 
Ties 
6x8”, 8’, 90% heart. 50.00 ..... ..... 46.50 
7x9”, 8’, 90% heart. 50.00 ..... ~ wees 


Jacksonville, Fla., June 21.—Following is a re- 
capitulation of prices obtained by planing mills 





in this territory during the two weeks beginning 


June 7 and ended June 19, inclusive: 








Week Week 
Ended Ended 
June19 June 12 
Flooring 
Te TR co ice esc cececes $73.76 $74.75 
Neo. 1 COMMING... -cccce 67.69 62.00 
NO. 3B COMMON s « cccccccs 38.47 37.11 
a i Ree o«e See 29.00 
CLG cecncccdieddtccceaens 85.00 aaaia 
No. 1 common.....- wane Ge as 
Ne. DS COGR. 6c ccccscn 47.00 45.00 
1x3 oe ddecueueeeuud - 80.85 8.75 
Ne 5 GOUGR cc ccccccee 67.77 66.20 
No. 2 common.......... 45.00 36.45 
ee | ae Sued 25.00 
1x6 No. 2 common........ -- 35.33 .25 
No. 3 common....... «ue S86 amanda 
Ceiling 
Eee TE dvac sc ccewccics 79.63 
> 2 common........., 45.82 
eee 25.00 
9/16x344. DGGE icadaccecaens 65.15 
No. 1 commom.......... 58.4 
a re 33.75 
No. GGG dssececes 22.50 Prere 
7/16x3% ~ p eee 48.00 51.00 
No. COMBTROM. 20052 csc. ead 27.73 
Partition 
TRG TOGO ve cccsdeccvies 84.50 PCee 
No. 2 common.......... suede 38.00 
Sidin 
1x6 No. 1 common novelty... 65.57 0.00 
a 2 common novelty... 39.63 °* 43.00 
No. 2 common bevel..... “dans 20.00 
1%x6 agg gre square edge.... 40.00 uaeas 
No. 1 common square edge 35.00 47.45 
No. 2 common square edge 23.70 27.75 
Rooférs 
1x6 No. 2 common.......... 36.00 40.00 
1x6 & 8” No. 3 common...... wiaade 30.00 
Boards 
Bébetter— 
Se Reécateccewadauens 75.00 eee 
BR tcaidadecaevaadames 78.00 e 
De eda ceewncneceadeds 79.50 oe 
bo 1 ere er 4.00 ? 
er anon ear ee wane eeans 94.00 
1x12, rough ..... ee eee me 75.00 
7 4 £0, ccs We eccastaineeea 83.00 
Cre aecdddesncdadad - 90.29 ‘ 
5/4x 8. PE ae ncakcnaacdaen .00 
Cee at” ere 98.00 “ae 
No. 1 commcn— 
BOO Pe bas teadacinddouds 73.33 aqena 
Ee  aaxceaxasceaacede 73.33 eeeee 
SR EE Vacewaewekcddenes 0.00 waada 
WEEN a dccevccaseouwass 82.00 eae 
Po aT err ee pw ae 75.00 
Cie ee ea cdiecakcececads danni 75.00 
Pio So ee @ ceen 75.00 
Ct AS ea aa 85.00 
Osan 4 Oe BG, TAB eo od cccccces 83.00 74.00 
5/ ee SS eee 85.00 nana’ 
No. 2 common— 
BB ahcekteacedsecdaa ee oan 48.50 
1x6, D4S 43.75 49.29 
1x8, D4S oe 46.00 oes 
1x8, shiplap eS eee ee 35.50 
1x5 & up, S4S..... dadeaduns 42.02 
Other grades— 
1x6, No. 3 common, D48.... 25.00 aaee 
1x8, No. 3 common, shiplap.. 30.00 cake 
1x6 & up No. 3 com., S2S.... 28.00 saa 
4G OP TE TOR; Bcc cccccccus 38.56 45.00 
4” & up mill run, green......... 35.49 aaee 
Shingles 
S068 eh 3 Rese cc caeceds 5.92 adea 
4x18 No. 2 pine....... coccee 240 ates 
4x16 No. 1 pine..... Cukahada 5.5 Pe 
S5N@ NG BD OONGs 6 csccccvees 2.75 2.25 
4x18 No. 1 heart cypress.... 6.75 ed 
5x18 No. 1 cypress........ oa ences 12.00 
Lath 
4’ No. 1 standard K.D.......... - 6.39 7.00 
4’ No. 1 standard green......... 5.90 6.33 
B° NG 3 COMMER Sc cwccccdcsncae 13.00 eoee 


DOUGLAS FIR 


[Special telegram to AMERICAN LUMBERMAN] 
Seattle, Wash., June 23.—The following prices 
paid for yard items, f. o. b. mill, were reported 
today: 


Pre- 
High Low vailing 
Price Price Price 
Flooring 
1x4” No. 2 clear V. G..$74.00 $59.00 $64.00 
No. 2 & better clear 
a: eae? .00 51.50 
1x6” No. 2 &_ better 
clear &.. Ge. aces 52.00 cada 
No. 3 clear...... 55.00 45.00 
Finish 
1x8—10” No. 2 & better 
Ce «a 
Ceiling 
5x4” No. 2 & better clear 53.00 48.00 48.00 
Drop Sidin 
1x6” No. 2 & better clear 61.0 51.00 51.00 
Commen Boards and Shipiap 
BEBOIE” kececedenae 31.00 27.50 29.50 
BWR édddecccxcecees 31.00 29.00 30.00 
Dimension 
2x4”, 12—-14’ No. 1 ;&E 26.50 23.59 26.50 
Small Timbers 
G06" IDA oc cccees 29.50 26.50 27.50 
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CALIFORNIA | 








alifornia White Pine 
alifornia Sugar Pine 
and Arizona Soft Pine 


Best Stock for Factory 
and Pattern Lumber 


4sk LOUIS WUICHET, Inc. 


Room 712 Railway Exchange 








Tel. Harison 1295 CHICAGO, ILL. 




















REDWOOD|' 


ALBION LUMBER CO. 
Mills, Yards and General Offices: Albion, California 
THEODORE LERCH. Sales Mér., Hobart Bldg. San Francisco 











MacArthur & Kauffman 


803-4 Sheldon Building 


SAN FRANCISCO 


CALIFORNIA 
SUGAR PINE 
WHITE PINE 
REDWOOD 


Factory and Pattern Stock 


ALL KINDS OF 
REDWOOD LUMBER 


STRAIGHT 3 ixeD CARS 


California henane nd White Pine Pine 
Redwood and Cedar Shingles 


Wendling-Nathan Co. 
LUMBERMEN’S BUILDING 
110 Market St., SAN FRANCISCO, CAL. 


California White Pine 


LUMBER and BOX SHOOK 


At our Susanville, Lassen County, Cal., plant we 
carry large stocks of lumber and have a box factory 
turning out 1,500 carloads of Box Shooks annually 


Address your inquiries to 


LASSEN LUMBER & BOX CO. 


General Office, San Francisco Cal 
* ° 

















Ready for June 
Shipment 


500M! °/, California White 
Pine Rough No. 2 Shop and 
Better Choice Air Dried Stock 


mer SAVIDGE LUMBER * ssa 


Monadnock Bldg., 








Hobart Building, San Francisco, Cal. 


4 THedweed }, 


is a profitable lumber for retail dealers to 
stock because it is adaptable to so many 
uses. Let our Salesman tell you how and 
where to use it to advantage. 


Our Salesman will be glad to call on you 
The Pacific Lumber Company 
1222 Lumber CHIC AGO New York, 


Exchange 103 Park Ave. 
Kansas City, Grand Avenue Temple Bldg. 




















MICHIGAN HARDWOODS 


The following represents the prevailing prices f.o. b. mill, covering items sold in the last two 


weeks: 


HARD MAPLE— 
4/4 


No.1 
common 


No.2 Ne, 8 


Selects common 
$145.00 5 
150.00 
155.00 
175.00 
185.00 
195.00 
205.00 


195.00 
130.00 
48.00 


50.00 
oy 00 





MAPLE FLOORING 


Chicago, June 22.—The following are average 
prices, carload lots, Chicago basis, obtained for 
maple flooring from northern mills during the 


week ended June 19: 
2x24” mae -$17 36x2” Clear .$148.50 
Lies Eee 34x1144” Clear . 148.75 
Passer? 135. No. 1.. 128.75 


38x34,” Factory 141. 


Chicago, June 23.—The following average 
prices, Chicago basis, were obtained for walnut 
during the week ended June 22: 

FAS, 4%”, 10 and 11” 

FAS, 4/4. 6 to 9%” wide 


Selects, —, 
eer $205.00; 5/4, 


1 co $210.60; Bye, 
$212. 50; "8/4 


No. 2 common, 4/4, $104.50: 6/4, $115.00. 





For Editorial Review of Current Market Con- 
ditions See Page 53 


NORTHERN PINE 


Chicago, June 23.—The feature of the north- 
ern pine market is its strength when compared 
with the market for the other softwoods. Pro- 
duction is on a fair level again, but stocks are 
very low, while there is a good demand from 
specialty sources which maintains prices firmly. 


Minneapolis, Minn., June 21.—Mills are not 
having a heavy run of business but all signs 
are encouraging. The demand for low grade 
boards is active and is coming from Chicago 
and eastern points. The crop outlook is much 
better due to recent heavy rains. Farmers 
have not been buying in large quantities, but 
there seems to be an improvement in the 
building situation, especially in the smaller 
cities. 


Buffalo, N. Y., June 23.—The white pine mar- 
ket is not showing much activity and it is very 
difficult to get cars moved, while in some in- 
stances embargoes prevent shipment being 
made at all. Mill stocks continue to be small 
and those in local yards are greatly depleted, 
with nothing at all coming in by water. The 
largest demand is in the upper and lower grades, 
which are holding steady in price. 


New York, June 22.—Trade is dull and while 
there is a fair inquiry, actual orders come in 
slowly. Prices are not substantially shaded, 
but buyers hesitate to place much business un- 
til they can see more clearly the trend of the 


market. 
WHITE CEDAR 


Chicago, June 23.—There has been no report- 
able change in the white cedar market during 
the last week. A fair volume of country trade 
is keeping the market as active as could be 
expected under the present general conditions, 
and prices are well maintained. 


Minneapolis, Minn., June 21.—Pole business 
is lighter but there is still a fair amount of 
business from rural telephone and power trans- 
mission lines. Post trade is steady without 
any special feature. There has been much 
trouble over delays in shipments, which have 
caused cancelations in some cases. Prices are 


steady. 
EASTERN SPRUCE 


New York, June 22.The demand is feature- 
less and there is little in the outlook to indi- 
cate any substantial improvement for several 
weeks. 


Boston, Mass., June 23.—Dimension continues 
dull. Most dealers are quoting $60 base; 9- 
inch, $61; 10-inch, $62; 12-inch, $64. Some mills 
seriously consider shutting down. Random de- 
mand is very poor. Prices current are: 2x3 
to 2x7, $50 to $51; 2x8, $53 to $54; 2x10, $57 to 
$59; 2x12, $58 to $60. Most narrow random sells 
for $50. For some Maine stock $51 is being 
paid and for Canadian some are shading $50. 
Random covering boards sell at $52 to $53 and 
matched, clipped, 10, 12, 14, 16 feet, for $60. 


HARDWOODS 


Chicago, June 23.—The hardwood trade re- 
mains quite slow, but there is a larger number 
of inquiries reported to be in circulation, which 
indicates a possible quickening in the near 
future. There have been a few recessions in 
prices, particularly on the gums, but, taken as 
a whole, prices are well maintained, and the 
oaks are strong on the lower levels established 
a week or two ago. 


Minneapolis, Minn., June 21.—Wholesalers re- 
port demand from the factory trade slow, ow- 
ing mainly to the transportation tieup. North- 
ern mill output is affected by the strike but 
production is improving. The outlook for 
better supplies from the South also is consid- 
ered good. Dealers have had an excellent trade 
so far and are not worried over the temporary 
slump. 


St. Louis, Mo., June 22.—There is very little 
demand for hardwoods. A number of manu- 
facturers are striving to force business by a 
reduction of as much as $20 a thousand, but 
this cutting has not had the effect of produc- 
ing any business. Quite a few cancelations 


have been received. 

Kansas City, Mo., June 22.—Prices asked 
here have slumped about $10 on the average in 
the last week and, while the car _ shortagé 
makes deliveries difficult and the mill output 
has been restricted by bad weather, buyers do 
not seem to be worrying much over getting 
supplies when they want them. There has been 
a good inquiry, but few orders have followed 
it. Gum and oak prices are generally weak- 
est. Hickory demand is still good and prices 
have been held fairly firm on that wood. 


Ashland, Ky., June 21.—While inquiries for 
hardwood are about as usual the orders show 
a decrease. However, the mills in this section 
are not greatly overstocked and a great reduc- 
tion in prices is not to be expected. Bill stuff 
and switch ties are moving well at good prices. 


New Orleans, La., June 21.—Production is 
said to be increasing and there are individual 
reports of better inquiry and larger bookings 
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for some items. While buyers are said to be 
hunting for soft spots in the price, they seem 
to be placing orders for only such stock as they 
need for immediate use, and there is no indi- 
cation that price concessions tempt them to 
buy beyond immediate needs. There is gen- 
eral complaint against current car supply. 


Alexandria, La., June 22.—The movement of 
hardwoods continues light. The last week 
showed flourish in buying for export and in- 
suiries from domestic buyers also showed an 
improvement. With ideal weather, operating 
conditions have improved considerably. Stocks 
are still low. Car shortages are threatening 
the very existence of the lumber industry in 
this section. 





Columbus, Ohio, June 21.—The hardwood 
trade in Columbus and central Ohio territory 
holds up fairly well. There have been some 
price recessions. Dry stocks are not large in 
any section. Retailers are still the best cus- 
tomers, altho they are buying only immediate 
needs. Box factories are the best customers 
among manufacturers. Some buying on the 
part of piano factories is reported. Implement 
and automobile factories are not in the mar- 
ket to any extent. Consignments are now com- 
ing in more promptly. Prices are fairly well 
maintained at the lower levels. Quartered oak 
at the Ohio River sells for $280 for firsts and 
seconds and $210 for No. 1 common. Plain oak 
prices are: First and seconds, $200; No. 1 com- 
mon, $140; No. 2 common, $90, and No. 3 com- 
mon, $44. Poplar is moving fairly well and 
the same is true of basswood. Ash and chest- 
nut are quiet. 


New York, June 22.—A more stable condition 
prevails in the hardwood market than in other 
lines. Stocks in this section are low and a 
good inquiry is reported with a satisfactory 
run of orders. Probably the demand is em- 
phasized more by the scarcity of stocks than 
any actual business, but prices hold fairly well 
and those who have visited producing points 
find little surplus stock available. 


Buffalo, N. Y., June 23.—But little change 
has lately occurred in hardwoods and at most 
yards quiet is reported. Some of the northern 
woods, especially maple, are showing a strong 
tone and the demand does not show much les- 
sening. Wholesalers are getting a few orders 
but are having much difficulty in making ship- 
ments. Some sections remain under embargo 
and cars are none too plentiful. Dealers ex- 
pect that business will be fairly active this 
fall. 


Boston, Mass., June 23.—There is a weak- 
ened tone to the hardwoods market here. 
While quotations are about the same, conces- 
sions are being made quite generally. In the 
building line there is hardly any market at all 
and other consumers are limiting their pur- 
chases. Prices current are: Inch, oak, quar- 
tered, $285 to $300; plain, $215 to $225; ash, $190 
to $200; basswood, $155 to $170; beech, $145 to 


$150; red birch, $200 to $210; birch, sap, $175 ° 


to $180; maple, $155 to $165. 


Baltimore, Md., June 21.—The mills have no 
extensive stocks and the present accumula- 
tions is due to the inability of the railroads to 
handle the business offering. As the buying has 
been to take care of immediate, even urgent, 
wants only, it follows that stocks in the hands 
of users have been greatly reduced, so that 
the situation on the whole has been strength- 
ened. The export trade is fairly quiet, foreign 
buyers still holding back as long as they can. 


HEMLOCK 


_ Chicago, June 23.—There has been no change 
in the hemlock situation. The market for this 
wood is slow on account of the low prices pre- 
ailing on competing softwoods from the West 
and South, and as the manufacturers claim they 
en not meet those prices those that have been 
é to do so have turned their attention, for 
time being, more to the production of hard- 
is, with the result that there is not much 
‘mlock pressing on the market. 


New York, June 22,—Prices are off and in- 

‘ies are featureless. There is little in the 
ediate outlook to encourage yards to buy 

ond current requirements, which are fair. 

‘cKs in the hands of retailers are not large 

rd the market has a healthy tone, as supplies 
hipping points are limited. 


Cy 


North Tonawanda, N. Y., June 23.—Building 
rations are not more active than at other 
es this season, 


e 


but there is enough new 


business being offered to keep the wholesale 
yards fairly busy. Consumers are placing or- 
ders only where supplies are need for prompt 
deliveries. The curtailment of the output is 
expected to keep prices up to their present level. 


Boston, Mass., June 23.—The hemlock market 
is rather weak. There is little demand. The 
eastern clipped, 10, 12, 14, 16 feet, are offered 
at $50 to $53. Random boards are offered at 
$48 and may be purchased at less. 


Buffalo, N. Y., June 23.—The hemlock market 
shows an easy tone and larger offerings are 
being made here because of the part settlement 
of the strike at the western mills. There is no 
great amount of stock coming thru, as it is 
quite difficult for the mills to get cars. The 
building business is fair in this territory, but 
small structures are the rule. 


POPLAR 


Ashland, Ky., June 21.—There has not been 
much change in the demand for poplar during 
the last week, but prices are a little bit off, 
especially in the grades of No. 1 common and 
better. Bung poplar has been moving at very 
satisfactory prices, as has No. 3 common. 


FIR, SPRUCE, CEDAR 


Chicago, June 23.—The Douglas fir market 
remains dull, and prices have receded still fur- 
ther during the week. Dimension and small 
timbers now sell at around $5 over Rail B list; 
common boards and shiplap at $9 over; slash 
grain uppers at $20 and vertical grain uppers 
at $30 over. Here and there is found a buyer 
who is placing orders against future require- 
ments, under the belief that prices might soon 
go up again, and that lumber on the present 
market is a good buy. 


Seattle, Wash., June 19.—Slack business in fir, 
on approximately the market basis of last 
week, has had no apparent effect on produc- 
tion. The cut for the week is close to normal. 
Dullness pervades the trade, altho occasionally 
there are reports of quite a little business com- 
ing in. Generally speaking the market is 
weak, with a definite tendency toward a fur- 
ther decline. The car supply is bad. 


Portland, Ore., June 19.—The fir market con- 
tinues quiet, altho some little improvement is 
noted. Inquiries are more liberal than for sev- 
eral weeks. The car shortage is less acute 
than a week ago, yet many mills are complain- 
ing of not getting cars when wanted. Practi- 
cally all the logging camps in the Columbia River 
district have closed down and several mills are 
shut down for the first two weeks in July. 


Kansas City, Mo., June 22.—Fir demand here 
is comparatively good. Eight dollars over ap- 
pears to be about the high price for dimension 
and some orders are reported to have been 
taken at only $4 over. Flat grain flooring is 
$20 to $25 over and edge grain up to $30 over. 
Some mills are eager for business, but others 
have withdrawn from the market, and_ the 
Fourth of July shutdown may be extended. 
The transit line is small now, but ample for all 
demands. 


Boston, Mass., June 23.—Prices are weak and 
unsettled and there is so little building that 
the low prices of fir flooring do not work to 
stimulate trade. The prices generally current 
now are: No. 1, vertical grain, 1x4, $91 to $93; 
No. 2, $88 to $90; No. 3, $80 to $83. 


Buffalo, N. Y., June 23.—The fir market shows 
a good deal of unsettlement, with much varia- 
tion between different mills. There is not 
enough stability to prices to encourage the 
sellers here to attempt doing much business. 
The lack of building discourages the retail 


buyers. 
WESTERN PINES 


Chicago, June 23.—There has been no change 
in the local market for western pines. Demand 
continues limited, with commons in ample sup- 
ply but with uppers still scarce and relatively 
high in price. 


Spokane, Wash., June 19.—With the car scar- 
city continuing and a lack of orders coming in, 
there is little change in the lumber market since 
last week. No chances of importance have been 
announced by any of the larger concerns. 


Kansas City, Mo., June 22..While some mills 
are still quoting prices on the old list, prices 
asked here are mostly based on the new one. 
Demand continues fairly good, but sales mana- 


























Are You Paying for 
Gravity Conveyors? 


If you are handling your 
lumber by the obsolete hand- 
to-hand method you are pay- 
ing for Gravity Conveyors 
many times over. Dow Grav- 
ity Conveyors move your 
lumber, all sizes and shapes, 
at absolutely no cost, reduce ill? 
costly labor to the minimum 
and speed up production. A 
continual saving year after 
year which makes the orig- 
inal cost seem insignificant. 
Send for particulars. 


“Let Gravity Do It’ 
DOW WIRE AND IRON 


WORKS 
O 


INCORPORATED 
LOUIS 


VILLE 


HH 
HN 


ih 
iil 











LOUISVILLE, 
KENTUCKY 











Increase Your Prestige 
Among Farmers 


andat the sametime % 
make a small invest- 
ment net you good 
profits. You can do 
this with a 


‘od Feed Mill 


Monarch 


in your yard for with it you can grind, oats, corn, rye, 


and 


buckwheat, etc. One demonstration of the Monarch 
often selis a mill outright to a farmer. Acting as our 
agent you make good money on each sale. Let ustell 
you more about our proposition and how this mill 
will help you build up your lumber business. 


Catalog Upon Requst. 


Sprout, Waldron & Co., munev i. 














and learnthe advantage of ordering direct 
‘om the manufacturer o 


Tents of all Kinds 


Water and Mildew Proof 
Tarpaulins, Curtains 
Wagon Covers 
Flys, Coal and Feed Bags 


Our prices and high gu materials will 
interest you. Let us hear from you. 


United States Tent & Awning Co. 


219 N. Desplaines St., CHICAGO 
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gers say the demand in this section is mostly 
for factory stock and the bulk of the yard stock 
is moving east, a good deal going to New York 
and some to New England. 


REDWOOD 


Kansas City, Mo., June 22.—Demand here is 
reported to be very slack, tho there has been 
some factory buying. Prices are held firm. 


NORTH CAROLINA PINE 


Baltimore, Md., June 21.—Stocks continue to 
come in with some freedom while the demand 
in some directions halts because buyers hold 
off. The railroads are so tied up that the market 
for shortleaf pine is restricted. The box makers 
are placing orders with some freedom, their 
needs at present being very large. The range 
of prices is about the same as it has been, no 
further material recessions having taken place. 


Boston, Mass., June 23.—Demand is very poor 
and the tone of the market is weak. Roofers 
continue to fall rapidly in price without causing 
any more business to develop. Roofers may be 
purchased, 6-inch, for $45; 8-inch, $46. Lack 
of building has discouraged buying. 


Buffalo, N. Y., June 23.—The market is said 
to be showing less disturbance from the presence 
of transit cars and prices are not showing much 
change. Six-inch roofers are selling at $42, 
which is a slight decline from a week ago. More 
Satisfactory results are had by buying direct 
from the mill than by taking transit cars. Thru 
shipments are being received more promptly. 


New York, June 22.—Trade is unquestion- 
ably dull and there is little in the immediate out- 
look to indicate much improvement. Transit car 
shipments are offered more freely and buyers are 
hesitating about placing orders. 


SOUTHERN PINE 


Chicago, June 23.—No improvement in the 
market for southern pine is reported by the 
local trade, except for a slight increase in the 
volume of inquiries, which indicates that a 
turn for the better may be expected to set in 
soon. The farmers in this section are busy in 
their fields and consequently their consumption 
of lumber just now is slight; but the retail 


yards expect considerable repair work and 
some building in the late summer and fall, and 
are already exhibiting some interest in obtain- 
ing supplies. Some feel that this is a good 
market to buy on, and the indications are for 
an early spurt in business. 


Kansas City, Mo., June 22.—Southern pine 
prices have slumped off as much as $15 the last 
week and are none too firm now, on the prices 
quoted. Buyers do not appear to be worrying 
over the car shortage and last week’s stronger 
inquiry didn’t produce orders. Intending build- 
ers appear to be holding off until things strike 
bottom. Edge grain flooring still holds above 
$100 here, but has dropped down from $120 to 
$105, and some has been sold for less. Flat 
grain flooring is quoted down to $68; boards down 
to $35 and dimension at $38. Transit cars have 
been sold $2 to $5 under these figures. A good 
many of the mills have curtailed operations. 


St. Louis, Mo., June 22.—A slight improvement 
in the southern pine trade is reported here. 
There has been a better demand, which is re- 
garded as a most hopeful sign. Some retail 
yards continue to hold off buying altho their 
stocks may need replenishing. Reports from the 
South are that a great many mills have closed 
down and that those operating are running only 
part time. 


New Orleans, La., June 21.—Reports here in- 
dicate a slight gain in bookings and shipments 
during the last week, with a slight decline in 
output. Decrease of production is perhaps more 
serious than indicated, since the reports come 
from the larger mills and it is known that a 
number of the small mills have closed down 
temporarily. Demand continues to earn the rat- 
ing ‘‘quiet,”” and prices on quite a number of 
items are far from satisfactory. It is said that 
not all of the price changes are downward, 
however, some items showing improvement. 
Car supply is unsatisfactory. 


New York, June 22.—There is little improve- 
ment in buying and buyers are in no mood to 
consider placing business even at substantial 
price reductions. The fact that whatever orders 
are placed are wanted filled quickly indicates 
the condition of the market so far as assortments 
are concerned, but notwithstanding this the buy- 
ing power is decidedly low. 





wie) ome 
Builders 


A Sure Way to Sell Homes 


and farm buildings that are a credit to your community, as well as yourself, is 
now offered lumber merchants in the 


Lumber Dealers’ Plan Service 


—aservice owned, operated and compiled bypractical, experienced lum- 
bermen. This Plan Service consists of the four volumes shown above: 





Directors of the Lumber 
Dealers’ Service 
Bureau 


W. S.Harwood Lumber & Coal 
Co., Bloomington, Ill. 

W. D. Alexander & Co., 

“Farm Buildings” 


Bloomington, IH. 
L. M. Bayne Lumber Co., 
Ottawa, IH. 
F. N. Smith Lumber Co., 
Pontiac, tl. 
F. L. Stephen, Morris, Il. 
O. C. Marshall, Dana, IH. 
J. L. Duplain, Toluca, Hil. 
Johnson Bros., Cornell, lll. 
A. B. Kipp Lumber Co., 


“Architectural Economy” 
Containing four-color reproductions 
of photos of actual homes. 


Photo etchings of everything that can 
be built on the farm. 


“Suggestions to Home Builders” 


on a farm. 
“‘Material List’”® 


plan in above 


Blue prints compiled by licensed architects on hand, to cover all plans 


Write today for further particulars and we’ll show you 
how to sell buildings of all kinds at a good profit. 


The complete catalogs of manufactur- 
ers of everything built into a home or 


Guaranteed bill of material for every 
books. 


Buffalo, N. Y., June 23.—The southern pine 
mafket is perhaps a trifle lower than a week ago, 
tho some sellers report a little more firmness de- 
veloping in the last few days. Prices are con- 
siderably unsettled, but it is noticed that the 
mills are not inclined to accept orders placed at 
a little under their stated figures. Many buyers 
are reported to be carefully watching the market 
with a view of placing orders shortly. They 
feel confident that the prices are about to turn 
upward. 


Boston, Mass., June 23.—Recent price reduc- 
tions have operated only to make the consumers 
await further reductions. Prices show some 
divergence with the general reductions coming 
so frequently from the mills. It is understood 
some mills here are closing rather than make 
further reductions. Prices current are: Flooring 
A rift, $118 to $129; B rift, $114.50 to $123; C rift 
$104.50 to $121; partition, B&better, $99 to $106; 
Bé&better flat, $85 to $95; No. 2 common rift, $64 
to $66. 


Cincinnati, Ohio, June 22.—There has been in- 
creased weakness shown in some sections of the 
southern pine market. The decided slowing 
down of demand, coupled with too heavy hold- 
ings in weaker hands, is given as the dominant 
cause. Financially strong interests are dis- 
posed to build up stocks. Best grades of floor- 
ing have sold down from $135 to $110, common 
flooring from $75 down to $55, and $15 lower than 
two weeks ago. 


Columbus, Ohio, June 21.—The southern pine 
trade shows still further weakness. Orders are 
for only what is absolutely needed. Retail 
stocks are fair and since building operations are 
restricted there is not a great demand. Ship- 
ments are coming out better as the railroad con- 
gestion is gradually passing away. Dry stocks 
are now more plentiful. Flooring is much lower 
and the same is true of siding and boards. In 
fact the entire list show declines from $10 to 
$20 under the top prices of the spring. 


Baltimore, Md., June 22.—Local requirements 
are quite small. Stocks are limited and dealers 
buy to fill only immediate wants. 


CYPRESS 


New Orleans, La., June 21.—The market sit- 
uation is virtually unchanged for the week. 
Some operators, however, note an improve- 
ment of inquiry and some gain in bookings. 
There are no reports of price concessions and 
the mills as a rule are giving more attention 
to replenishing stocks and assortments than 
to stimulating sales. Some manufacturers esti- 
mate that it would take from six to twelve 
months to work their stocks back to normal 
even under present conditions of slack demand. 
The car supply is satisfactory. 


Chicago, June 23.—Demand for cypress is 
quiet, and prices have shown some decline as 
a result of the ampler stocks that the mills 
are accumulating. A fair country trade is ex- 
pected to develop later on, but in the mean- 
while there is little doing. 


St. Louis, Mo., June 22.—The cypress (Gulf 
coast stock) remains firm at unchanged prices. 
The demand is fairly good for all grades, being 
greater than the mills can supply. 


Kansas City, Mo., June 22.—Cypress business 
is not heavy, but buyers are not yet able to 
place orders just as they want them and prices 
are reported generally firm. 


New York, June 22.—Cypress stocks are 
small, but buyers hesitate about placing busi- 
ness beyond immediate requirements. Mill 
work factories are working on a reduced basis. 


Alexandria, La., June 22.—There has been no 
material increase in demand for cypress with 
the exception that a small amount has found 
its way to foreign markets. The car shortage 
seems to be getting more acute, and if an 
improvement is not soon forthcoming it wi 
force some of the mills to shut down. Prices 
are firm. 


Cincinnat!l, Ohio, June 22.—Cypress is begin 
ning to reflect the slow demand and the con- 
siderable increase of mill stocks, altho th 
latter are still far from normal. The adjust 
ment of prices on inch thicknesses of the com 
mon grades two weeks ago was followed las‘ 
week by a general decline of all prices, ex 


SERVICE BUREAU 


CHICAGO, ILLINOIS &* eamabeens 
Columbus, Ohio, June 21.—There is a rather 
quiet cypress market in central Ohio. Buying 


LUMBER DEALERS’ 


417 So. Dearborn St. 
=—L>~E~CH™h™ETA~I»™_L_~_>B3hARLEL]SeSSSe_E_____—EeEeEeEe—_——o— oi 


Minonk, tI 


G. T. Meinzer tides ml tending to $10 and $15 on a few of the highes: 
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is limited to present needs and some weakness 


has developed in prices. 


Receipts are not large 


and consequently declines are not so marked 


as 


in other woods. 


Retail stocks are appar- 


ently adequate. 


Buffalo, 


N. Y., June 23.—The cypress market 


is doing fairly well, so far as the inquiry and 


strength of prices are concerned. 


Buyers are 


taking a fair amount of lumber and it is so 
hard to find at the mills that prices are main- 
taining a strong tone. 


Boston, 
mains 


firm. There 


Mass., June 23.—The cypress market 
are a few concessions 


being made but they are of a most conserva- 
tive sort. 


manufacturing consumers are 
more than absolutely necessary. Prices 
are: 
to $165; selects, 4/4, $130 to $135; 
No. 1 shop, 4/4, $105 to $108; 8/4, $120 to 


al 


$1 


+] 


$12¢ 





Ly 
rrent 


50; 


Baltimore, 


Retailers are buying little and other 
not purchasing 


FAS, 4/4, $145 to $150; 8/4, $160 
8/4, $145 to 


Md., June 22.—Inquiry has been 


so slack that tenders of lumber are on the in- 


T 


rease. 


The range of prices is well sustained. 
he millmen feel that the railroad situation has 


much to do with the indifferent demand. 


SHINGLES AND LATH 


Chicago, 


June 23.—Except for a slight 


strengthening in the prices of red cedar shin- 


gl 


les 


during 
portable change 


the week there has been no re- 
in the market. Demand con- 


tinues to be low, with no definite prospect of 
any change for the better. 


Seattle, 


Wash., June 19.—To say the least, 


red cedar shingles are very soft, prices having 
declined some 50 cents since the last previous 


re 
ar 
de 


prices; 


port. 


clined 


Clears have sold as low as $4 to $4.25; 
id extra stars $3.60. 

in proportion to the 
and 


Cedar logs have not 
fall in shingle 


it looks a further curtailment of 


the shingle product as soon as the present sup- 


ply of 
mills have resumed on their high priced cedar 


logs 


is cut out is expected. Several 


and probably will run until the seasonal shut- 


down. 


Gaged by machines, about 50 percent of 


the mills are now operating. Quotations to the 
trade, mill base: 


Extra 


Portland, Ore., June 19.—The red cedar shingle 
market is very soft, stars being quoted to the 


Standard M Standard Sq. Rite-Grade 
Extra clears. .$4.50@4.75 
stars.. 3.75@3.85 


$3.85@4.15 
3.40@3.75 


$3.60@3.95 


3.30@3.65 


wholesalers at the mill for as low as $3.60, with 


rumors of sales having been made for less. 
these prices cannot prevail is certain from the 
fact that cedar logs are high, with few being 


produced. 

Minneapolis, Minn., June 21.—Buyers are 
holding back for lower prices and the market 
is quiet, but offerings are very light and the 


transit supply of stock promises to grow smaller 
with the new embargo rules. 


Mills have so re- 


duced output that new shingle supplies promise 
be quite limited, and dealers here think the 


to 
m 


arket 


likely 


to trend upward. Prices now 


show some spread. 


New Orleans, La., June 21.—Continued quiet 





lath 


and shingles are off a little in price. 


Some of the stronger concerns insist that their 
quotations stand unchanged on both items and 
that they are taking advantage of the lull to 
build up stocks. 


(Pa 


St. Louis, Mo., June 22.—The red cedar shin- 


» market continues to decline. 
ific coast base) is $4.10 for clears and $3.50 


stars. 


Kansas 


Today’s price 
There is very little demand. 


City, Mo., June 22.—With very little 


shingle demand, prices are anywhere up to $4 


or 





Stars 


and $5 on 
> is very little demand for siding or lath 


clears, old pack basis. 


and buyers show a strong preference for mixed 


urs 


North Tonawanda, 


N. Y., June 22.—Dealers 


are far from satisfied with the prevailing con- 


di 


tions, 


Sales are fewer and prices continue 


to show weakness. 


time, 


at 


Buffalo, 
fallen 


$5.15. 


ing it is hard work to get buyers interested. 


N. Y., June 23.—The shingle market 
to the lowest point reached in some 





with extra clears quoted at $6 and stars 


With such a weak market prevail- 


That 














A Trainload of N. C, Pine Logs on way to one of our mills. 


Goldsboro N. C. Pine 


possesses all of the qualifications that have made N.C. Pine the favored 


building material in the East since the days of the Pilgrims. 
steadfastly upheld its quality through perfect milling and careful grad- 
ing; and the modern equipment of our mills today, together with vast 
holdings of virgin timber, insure you a quality of lumber for many years 
to come in every way up to the past standards of “‘Goldsboro N.C. Pine.” 


JOHNSON & WIMSATT, Washington, D. C. 
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N. C. Pine | 


manufactured from this _ virgin 

growth timber will build up your ; 
business and prestige just as it has ‘ 
maintained CAMP’S reputation for 5 


high quality lumber. Try it next time. 


Camp Manufacturing Co. 
FRANKLIN, VA. 
MILLS :—Arringdale, Va. Franklin, Va. 


DAILY CAPACITY: 
Saw Mills 600,000! Planing Mills 400,000! 


Eastern Sales Offices: 


NEW YORK: 1214 Flat Iron Building 
PHILADELPHIA: Real Estate Trust Bldg.. 
GEO. W. JONES, Mgr., Phone 982 Gramercy 

E. D. WOOD, Manager 
PITTSBURGH: Oliver Building, GEORGE L. 
CAMP, Manager 


“There’s None Better Than Camp’s” 


Wallace, N.C. 
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Boston, Mass., June 23.—The lath market con- 
tinues to weaken. The prices current are, for 
14%4-inch, $10; for 15-inch, $11 to $12. Furring 
is rather dull. Prices are $51 to $52 for 2-inch 
and for 38-inch, $49 to $50. There is little de- 
mand for shingles, tho offerings are by no 
means heavy. The white cedars are selling, 
extras, $8.50; clears, $8. 


Baltimore, Md., June 21.—The demand for 
shingles keeps up quite well, with the quota- 
tions firmly maintained. The call for lath 
leaves ‘much to be desired and the range of 
prices continues off; but it can not be said 
that the stocks in hand here are large. 


Cincinnati, Ohio, June 22.—The market for 
shingles and lath is dull and prices lower on 
what are moving. Demand is so depressed, 
and stocks, while abnormally low, so far in ex- 
cess of requirements, that it is not difficult for 
the few buyers who show themselves to secure 
concessions. 


Columbus, Ohio, June 21.—The shingle trade 
is rather quiet. Dealers are buying only what 


they need for the present. Receipts are small 
because of freight congestion. Red cedar 
clears and stars are selling fairly well, the 
former around $6 and the latter around $5.50. 
Other varieties are quiet. The lath trade is 


dull. 
COOPERAGE 


Buffalo, N. Y., June 23.—The feature of the 
slack coperage market is the great strength of 
hoops, which are selling at almost unprecedented 
figures. Other kinds of stock are also advanced 
over a month ago. There is a little buying of 
apple stock, but country coopers fear that a 
slump may occur and can not afford to carry 


large stocks. 
BOXBOARDS 


Boston, Mass., June 23.—The boxboard mar- 
ket is quite firm and demand and inquiry are 
both encouraging. Prices are higher and for 
round edge about $40. There is a variety of 
prices at present, it is true. Square edge is in 
fairly good demand and firm and high. Con- 
sumers are disposed to buy. 





The Economical Way 
to Haul Lumber 
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The Miami Pole and Lumber 
Trailer is the most practical and 
the most economical hauling unit 
for handling long heavy loads of lum- 
ber. It is built to withstand tremendous 
strains and designed especially for this hard 
hauling service. Oversize and overstrength 
in every part, with a margin of safety of 
from 100 to 700 percent at all vital points. 
Miami Trailers for lumber service are built 
in one, two, three and six tons capacity. 








WRITE FOR FURTHER INFORMATION, PRICES AND 
NAME OF NEAREST DEALER. 


THE MIAMI TRAILER COMPANY 


BOX GL-53, TROY, OHIO, U.S.A. 














TROY.OHIO, U.S.A. 


Trailers 
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No More Dull Times 
For Lumber Dealers 


saving features of our 


make a good profit. 





Here’s a new profit maker to keep your yard men 
busy and increase your lumber sales. Farmers are 
quickly interested in the time, labor and money- 


Combination Hay Rack 
Grain Bed and Stock Rack 


We furnish you with the “A-P’’ Special Hardware for making 
this combination bed and you sell it direct to farmers or in du 
seasons your men can build these beds for you. Either way you 


Complete details and catalog showing various profitable 
side-lines for lumber dealers will be sent you free on request. 


Allith-Prouty Company, p Qty. 











CHARLES BLIZARD, third vice president of 
the Electric Storage Battery Co., Philadelphia, 
died on June 12 at the age of 56. Mr. Blizard 
was one of the promi- 
nent figures in the elec- 
trical industry, having 
been associated with 
the Electric Storage 
Battery Co. since 1892. 
He was born in Wis- 
consin, but was edu- 
cated in the East, 
graduating from the 
Brooklyn Polytechnic 
Institute. In October, 





THE LATE 
CHARLES BLIZARD 





1893, he became asso- 
ciated with the Elec- 
tric Storage Battery 
Co. as manager of the 
New York office, and 
in 1900 he was moved 
to the home office in 
Philadelphia as mana- 
ger of sales. In April, 
1906, he was made 
third vice president 
which position he re- 
tained until his death. Mr. Blizard was an 
retained until his death. Mr. Blizard was an 
active worker in the various associations con- 
nected with his industry and was a member of 
the Engineers’ Club of New York, and several 
other social and recreational organizations. He 
is survived by a mother, wife and one daughter. 


J. D. FARWELL, the father of F. H. Far- 
well, vice president and general manager of the 
Lutcher & Moore Lumber Co., of Orange, Texas, 
died_at his home in Waterville, Kansas, June 
18. Mr. Farwell had been ill for a long time. 
He was well known in Orange where he had 
spent his winters with his son for a number of 
years. The funeral was held in Waterville on 
Sunday, June 20. 


H. W. BAKER, SR., vice president of the 
Baker-Matthews Lumber Co., of Memphis, 
Tenn., and Sikeston, Mo., died on June 16 at 
his home in Sikeston following an attack of 
heart trouble. Mr. Baker was born in Ohio in 
1860 and became connected with the lumber 
business when he was about twenty years old. 
He organized the Holley-Baker Lumber Co. in 
1908 and this concern became consolidated with 
the Holley-Matthews Manufacturing Co. in 
1911, under the name of Baker-Matthews Manu- 
facturing Co. In 1916 the present Baker- 
Matthews Lumber Co. was organized and Mr. 
Baker became vice president. He was a mem- 
ber of various fraternal organizations. The 
funeral was held at Sikeston on June 18 under 
the auspices of the Masonic Lodge. 


EUGENE SEWELL BRUCE, formerly a mem- 
ber of the Forest Service for many years, passed 
away recently after a brief illness. ‘‘Gene” 
Bruce as he has been widely known for many 
year was one of the early workers in the in- 
terests of forestry and from the beginning of 
the Forest Service was directly connected with 
its activities. Resolutions adopted by the So- 
ciety of American Foresters upon his death pay 
cm tribute to his. long service in his chosen 

eld. 


HUGH A. STEWART, of the Black & Yates 
Co., New York City, died recently in the Philip- 
pine Islands where he was employed by the com- 
pany. He was formerly a member of the whole- 
sale hardwood concern of I. N. Stewart & Bro., 
of Buffalo, and later was with the Anderson 
Lumber Co., of Toronto. His brother, I. \N. 
Stewart, is now city treasurer of Buffalo. A 
son, Ralph, also survives him. 


MRS. JANE AGNEW, for thirty-five years 2 
resident of Centralia, Wash., died in that city 
recently at the age of 80. She was the mother 
of Sam and Jay Agnew, of the Eastern Rai!- 
way & Lumber Co., Centralia. 


MRS. NANCY L. LEWIS, mother of C. D. 
Lewis, died at her son’s home in Seattle on 
June 19 at the age of 70. She was a prominen 
church worker and was active in the W. ©. 
T. U. and Women’s Relief Corps. Her son is 
a well known timber operator and head of the 
Cc. D. Lewis Timber Co., Seattle. 


JOHN WARD, vice president of the Phoenix 
Shingle Co., Ballard, Wash., died last week from 
heart disease, being stricken while at the plant. 
He was 41 years of age and been connected 
with the company for the last ten years. He 
leaves a widow and three children. 


THEODORE F. PETERMAN, pioneer lum- 
berman and manufacturer, died in Tacoma, 
Wash., June 16, after a Hngering illness. Mr. 
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Peterman was born in Germany in 1857. He 
went to Washington early in life and was as- 
sociated in the erection of the first capitol build- 
ing at Olympia and the State College buildings 
at Pullman. He had been operating a planing 
mill and floor factory in Tacoma since 1889. 
He leaves a widow, one daughter and one son. 


TIMBERLAND SALES 


ApEL, Ga., June 23.—The Adel Manufacturing 
CO.. of Adel, has purchased 70 acres of pine tim- 
erland on the estate of the late H. J. Parrish near 
Tifton, Ga., paying what is said to be the highest 
price ever paid per acre for timberland in this 
section, $135. 


SPATTLE, WASH., June 19.—The O. W. Brown 
Lumber & Box Co., of Craig, Alaska, purchased 
19,000,000 feet of Sitka spruce on the Tongrass 
reserve in Alaska from the Forest Service. The 
price was said to have been $2.60 a thousand for 
spruce and $1 for other species. 


CENTRALIA, WASH., June 19.—Timber on 160 
acres of land near Chehalis will be sold to the 
highest bidder on July : A 4 the State at Chelhalis. 
It is appraised at $14,1 


Oak GrRovE, LA., June 22.—Nickey Bros. (Inc.) 
have purchased a large tract of timberland in West 
Carroll Parish, Louisiana, consisting of 1,740 acres 
on which it is estimated that there are 15,000,000 
feet of hardwood. 


WHITESBURG, Ky., June 23.—John P. Nelson et 
al. purchased a large boundary of oak and poplar 
timberlands on the headwaters of the Cum- 
berland near the Virginia border line. The West 
Virginia Stave & Lumber Co. purchased timber 
jands on Thornton Creek and the Pope-Caywood 
Lumber Co. has purchased timberlands on Martin’s 
Fork in Hardin County. 

MAYKING, Ky., June 22.—C. F. Wampler, of Mill 
Creek, Ky., has purchased hardwood timberlands 
from H. A. Fugate, Mayking, and announces early 
development. Robinet Gibson purchased oak and 
poplar timber tracts from Moses Webb, of Bolivia, 
Ky. F. B. Kincer has purchased timberlands along 
the headwaters of the Kentucky river. 





/— 


A Short 
Cut to 
Figuring 
Building 
Costs 





Lumber Dealers welcome this system that 


eliminates drudgery in figuring bills. 


A. W. Holt, an experienced retail lumberman, 
developed this practical method for figuring 
building costs 


f in actual — and_ thoroly 
tested it out before it was ally printed in book 


~~ Lumbermen’s 
Building Estimator 


The basic principle of this book is new but very simple. 
For example—The outside wall of a building of ordinary 
f e construction contains so many board feet of stud- 
ding, sheathing, siding, so many lath etc., for each square 
of surface. The approximate cost per square is, therefore, 
the same whether the building be large or small, and it 
is only necessary in finding the cost of outside walls to 
multiply the number of squares by the unit cost per square. 
The same principle of cost ver square can be applied to 
‘loors, upper ceilings, roofs, inside partitions, etc., and 
thus the total cost of the completed building may be 
arrived at by figuring the number of squares and the univ 
cost per square in its component members. 











' 
i 
| 
| The book carries this idea out at all the possible varia- 
! tions in price of lumber per thousand feet. It is also 
| useful in figuring barns. 

i 


Bound in red leather, indexed, 


size 52 x82 inches, 148 pages, 
148 pages, price $6, postpaid. 
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oe So. Dearborn St., CHICAGO, ILL. 





Advertisements will be inserted in this de- 
Partment at the following rates: — 

25 cents a line for one week. 

45 cents a line for swe consecutive weeks. - 

60 cents a line for t 





ing counts as tw 
ne > dispiay “except the _— can be ad- 


Remittances to accompany the order. No 
extra charge for copies of paper containing 
advertisement. Copy must be in this office not 
later than Wednesday morning in order to 
secure insertion in regular department. All 
advertisements received ry. will be placed. 
under heading Too Late to Classify. 








WANTED—SHAVINGS AND SAWDUST 


We can always use an unlimited amount of dry saw- 


dust and baled Soe. Advise what you have to offer. 
FRANK MILLER & SONS, 
8012 Gratten Ave., Chicago, Ill. 





EVERYBODY WANTS SOMETHING 


You want to buy 
or 
You want to sell. 


Want a job, employees; want anything? 

If you advertise you can get what you want or sell 
what you do not want. 

Nearly everybody reads the classified ads. Your ad- 
vertisement in the Wanted and For Sale Department 
of the American Lumberman would be the messenger 
which would act for you and bring you in touch with 
the Lumber World and allied industries. 


It would be read by the very people you want to reach, 
Get quick returns. 
Send your advertisement to 
AMERICAN LUMBERMAN, 
Chicago, Ill. 


431 So, Dearborn St., 





WANTED—AUDITOR WITH EXPERIENCE 
In the line of Retail Lumber Yards in Wisconsin. Must 
be up to the business and of good habits. Give full in- 
formation and references and salary wanted in application 
and how soon you could take position. None but com- 
petent auditors need apply. . 

Address “K. 31,’’ care American Lumberman. 


WANTED—YARD SUPERINTENDENT 
A good one. Advise age and previous experience. 
Montana Mill, 
Address ‘‘K-19,’’ care American Lumberman. 


WANTED—MAN COMPETENT TO MANAGE 
Hardwood dimension mill in state of Tennessee. Must 
have thorough experience in purchasing and inspecting 
logs and lumber, and in the manufacturing of dimen- 
sioned from same. Pe hen replying, give experience and 
references. Addres 

“DIMENSION, ’* care American Lumberman. 


WANTED—SAW MILL SHOP FOREMAN 
must, = good locomotive repair man. Address 
. 6,’’ care American Lumberman. 


WANTED—LOADERMAN 
for Decker swing boom loader. Live in town of 800 
poulation. HOLMES & McDANIEL, Albany, Ga. 


WANTED—EMPLOYEES 
Wanted—Superintendent for Hardwood Trim and Floor- 
ing Mill; familiar with kiln drying hardwood and oper- 
ating Woods Ay meer nent @ of new fl Lg — type. 
0 r n development of n n ustler, 
_ ad _ c Mrd. CO., Basic, Va. 




















LUMBER CO., 
rced Falls, Cal. 


— Ry FOR os FLOORING 

C MANUFACTURING CO., Basic, Va. 
WANT A SITUATION 
Or better your present employment? Advertise in the 
American Lumberman. We can carry your message to 
the man whe is looking for employees. If you don’t 
want it known you are advertising, we could give the ad 
a key number, have the answers come in care of the 
American Lumberman, and we mail all answers the day 
they are received by us. Now is the time; send your ad 
to the AMERICAN LUMBERMAN, 431 South Dearborn 
St., Chicago, Ill. 


WANTED 
Sawmill, Box Factory and Planing Mill men. 
YOSEMITE y's 














MANAGER FOR PLANING MILL 


Married man with good mechanical education 
that can install, operate and handle machinery 
from Boilers to the highest class Cabinet ma- 
chines, take blue prints and wings and turn 
out work in the best workmanship manner at 
a minimum cost. 


Prefer man that has served Apprenticeship 
and also has College education, or a high-class 
German that carries credentials from the old 
country. 

Reasonable salary to commence with, but 
willing to pay according to ability for a man 
that can handle the position to our satisfaction. 

Must have good executive ability and be 
able to handle and keep good men under him. 
We don’t want any quitters and if you are not 
looking for a permanent position don’t answer 
this advertisement. 


The position is in a Southern town where 
schools and all advantages can be had for man 
with children. 


Address “G. 34,’ care American Lumberman. 





WANTED—AT ONCE 
First Class Blocksetter, eo Band Mill Ken- 
tucky, steady work. Good 1] 
LENOX SAW. MLL CO., Lenox, Ky. 


BOOKKEEPER AND MANAGER 
Familiar with suburban retail yard trade. 
pleasing personality and good references. 
invest in business if desired. 
Address “K. 4,’’ care American Lumberman. 


WANTED—A FIRST CLASS MILLMAN 
To take charge of small mill, 20,000 capacity. Must 
be thoroughly versed in mill management in all de- 
partments and keep saws in shape. Sawyer also 
wanted. State salary wanted. Give full details in 
first letter. OTTO LUMBER CO., Laramie, Wyo. 


WANTED 
Assistant superintendent for southern millwork fac- 
tory, manufacturing general line. Party must be prac- 
tical mechanic, experienced and reliable. Give refer- 
ences and salary expected to begin with in first letter. 
AUGUSTA LUMBER COMPANY, Augusta, Ga. 


WANTED—YARD FOREMAN 

Must have experience in keeping up stock and check- 
ing cars in and out of large yard. Should have general 
knowledge of all kinds and grades of lumber. Fine op- 
portunity = oe man. State age, salary wanted, 
reference an ow soon you could report ‘for work. 
WINDSOR Lv MBER COMPANY, Windsor, Ont., Can- 
ada. 





Must have 
Chance to 














WRITE US 


When you want employment, employees, lumber, shingles, 
machinery (new or second-hand), timber, timberlands, 
sawmills, planing mills, lumber yards, factories, locomo- 
tives, cars, rails, etc. If you don’t want anything, you 
may have something to sell. A cheap and quick way to 
get what you want or sell what you don’t want is to ad- 
vertise in the Wanted and For Sale Department of the 
American Lumberman. Published every Saturday. Goes 
everywhere. Write us. 
AMERICAN LUMBERMAN, 


Manhattan Bldg., 431 S. Dearborn St., Chicago. 





WANTED—YARD MANAGER AND 
Yard foreman for Poplar Bluff yard. State age and 
salary wanted and give references in application. 
METZ LUMBER CO., Poplar Bluff, Mo. 


WHITE PINE COMMISSION MEN WANTED 

Large California Lumber Company wants Commission 
men in Chicago and other Central points to sell Cali- 
fornia White and Sugar Pine, must have established 
trade in the Factory districts, and be willing to repre- 
sent us _ exclusively. Men with Mill connections ma 
arrange ‘to have us purchase stocks for them and Dill 
direct to their customers, allowing them their usual 





commissions. Men who cannot ae to wait for arrival 
of cars may arrange to receive half ssion upon 
receipt of order, balance upon arrival cars. ues- 


tioned references must accompany appziention: also state 
character of trade so 
ddress “E. 30,” care American Lumberman. 
AN OPPORTUNITY FOR THE 
RIGHT MAN 


growing Wisconsin city. 
to the minute as 





To manage a retail yard in a 
Must be a trade getter and tight up to 
the competition is keen. Give full 
a and when could come. Position now vacant. 
ess 
“OPPORTUNITY,” care American Lumberman. 


WANTED 
Do you want a situation or better your oe employ- 
ment? The best way is to advertise in the weated 
employment —- of the AMERICAN LUMBERMAN, 
481 S. Dearborn St., Chicago, Ill. 
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WANTED—EXPERIENCED BOOKKEEPER 
Either lady or gentleman, who can operate typewriter 
and is competent to handle collections. Lumber experi- 
ence preferred, Give references and_ state salary 
wanted. teply by letter to AMERICAN WHOLES SALE 
LUMBER ASSOCIATION, 620 S. Michigan Blvd., 
Chicago, Tllinois. 


SHIPPING AND WAREHOUSE MAN 5 
One capable of doing clerical work and familiar with 
the sash, door, and interior finish business. 
RINEHIMER BROS. MFG. CO., Elgin, Tl. 


WANTED—GOOD SECOND HAND 
Wheel Lathe, not less than 60” swing. 
SUNCREST LUMBER COMPANY, Sunburst, N. ¢ 


WANTED—GOOD BOOKKEEPER. 

Must be able to figure estimates and do some selling 
to the retail trade; lumber and builders’ supplies. State 
uge, experience — salary. 

Address . B.,’”’ care American Lumberman. 


WANTED 
A good Hardwood wholesaler familiar with mills in 
West Virginia, Kentucky, Tennessee and North Caro- 
lina, and also well posted on the selling end, either by 
mail or otherwise as Assistant Manager Hardwood De- 
partment. A good opportunity for a man who can pro- 
duce results and handle both ends. Give full informa- 
tion which will be held in confidence. 
Address ““‘H. 20,’ care American Lumberman. 


WANTED 
A good Yellow Pine wholesaler for Assistant Manager 
Yellow Pine Department. Must be well posted among 
producing mills, also large industrial consumers, able 
to buy and sell without supervision. Unless you can 
positively meet these requirements, do not reply. 
Address “*H. 21,’’ care American Lumberman. 


WANTED—GENERAL MANAGER 
For 75,000 ft. capacity Hardwood Band Mill in Louisi- 
ana. One with executive ability and thoroughly com- 
petent to manage every detail from stump to pile. 
Only man of good moral character with best of ref- 
erences need apply. 
Address “H, 15,’’ care American Lumberman. 


MAN WITH EXPERIENCE AS 
Foreman of millwork shops employing forty or more 
men. Good living conditions, small growing town in 
Maryland. Write fully. 
Address “H. 6,"" care American Lumberman. 


WANTED—AN EXPERIENCED CAMP CLERK 
In Northern Michigan, State references and salary ex- 
pected in first letter. 

Address oS 


























80,’’ care American Lumberman. 


ANTED 
Sash, Door and Lumber assistant for retail department 
of a large yard in northern Ohio. Planing mill in con- 
nection. Must be able to figure estimates and have 
good knowledge of special mill work. Splendid oppor- 
tunity for ambitious man with pleasing personality. State 
qualifications and salary expected in first letter. Also 
when you would be able to report. 

Address “G. 6.’ care American Lumberman. 








LET US BE YOUR SALESMAN 


When you have something to sell, put an ad in the ‘‘For 
Sale Columns’’ of the American Lumberman, as we reach 
the people who are buyers of 

Timberlands 


Woodworking plants 
Engines 


Timber 
Lumber yards 
Machinery 
Boilers Pumps 

Electrical supplies Belting 

Locomotives Cars 

Rails Hoisting machinery 
Camp supplies Horses and wagons 
Mules and carts Lumber and shingles 


Posts, poles and piling and ali equipment used in lum- 
bering. Your ad in the AMERICAN LUMBERMAN will 
reach the people. 





ANTED 
One high-grade Maple Flooring factory superintendent 
to start work about July 1 and to have entire charge of 
our Maple Flooring factory. State wages expected and 
references in first letter. 
Address “— 


WANTED—AN EXPERIENCED 
Association western pine lumber grader for modern saw- 
mill cutting Colorado pine, situated in beautiful country 
near Denver. Write THE INTERSTATE LUMBER 
COMPANY, Denver, Colorado, stating age, previous ex- 
perience, references and salary desired. 


WANT—CIVIL ENGINEER 
To survey out timber lay out Railroad, and locate skid- 
der settings. 
Address “F. 19,’’ care American Lumberman. 


WANTED—AN EXPERIENCED 
Hardwood lumber inspector, also a green lumber tally- 
man. Must be able to furnish satisfactory references. 
State salary expected and how soon can report for work 
in first letter. 
Address “Pp. 158,’" care American Lumberman. 


ANTED—A MAN STENOGRAPHER 
Acquainted with the lumber business, who can assist 
in Sales Dept.; permanent; good opportunity, Chicago. 
State age, a and salary wanted. 

Address . 80,’ care American Lumberman. 


}. 21,’’ care American Lumberman. 




















WANTED—CIRCULAR SAWYER AND FILER 


Steady work. Good pay. 
LITTON VENEER CO., 


Rockford, 


State experience. 


Illinois. 





WANTED 
A Locomotive Machinist to take charge and to work on 
night shift, fully capable to do all classes of work on 
locomotives of the geared and rod types, steady posi- 
tion. Also desire the services of an A-1 machinist for 
day shift, capable of doing all classes of lathe, planer 
and shaper work, Also want a man to take charge of 
car repair department; must be a good worker himself 
and be able t ohandle men to the best advantage. All 
applicants for the above positions must be steady work- 
ers, With a full knowledge in the class of work he repre- 
sents, backed by several years’ experience. No ap- 
prentice need apply. State salary and full particulars 
in first letter. 
Address “H. 2,’’ care American Lumberman. 


WANTED 
Handle factory head sawyer, three circular bolters and 
five band saws. Will pay right man good salary. Can 
guarantee steady work year round. Must be competent 
enongh to take full charge of saw dept., oversee produc- 
tion and see that stock is cut to best advantage. Splen- 
did opportunity in one of Indiana’s most reliable fac- 
tories. Give reference and experience. Write THE 
COLUMBUS HANDLE & TOOL CO., Columbus, Ind. 


WANTED—PLANING MILL MACHINIST 
To keep up S. A, Woods matchers and circular resaws. 
Mill located in South Georgia town. 


Address “K. 34,’’ care American Lumberman. 


WANTED—AT DENVER, COLO. 
Competent filer for band re-saws in box factory. 
Address stating references, experience and salary wanted, 
““H. 23," care American Lumberman. 


WANTED—BAND RESAW FILER 
For box factory. State experience and salary expected. 
Apply W. W. McCONNELL BOX & BARREL CO., 
Wheeling, W. Va. 


WANTED—FIRST CLASS SAWYER 
To operate Mersion Upright Resaw on Hemlock and 
Hardwood. Must be — and understand getting 
the grade out of cant ood wages to the right man. 
THOMPSON- SVELLS LUMBER CO., 
Menominee, Michigan. 


ED—RELIABLE FILER 
Experienced on horizontal band saws. Year round 
operation. Wisconsin. State experience, wages wanted 
and when can start. 
Address “G. 5,’’ care American Lumberman. 


WANTED—EXPERIENCED MEN 
In pining 5 mill and shop work inside and bench work. 
WHITING LUMBER CO., Port Huron, Mich 


WANTED—AT ONCE 
machine operator, for special and odd 
Only first class man wanted. 
Address P. O. BOX 213, 


WANTED—EXPERIENCED SALESMAN 
To sell Crating Lumber to the industrial trade in Illinois, 
Wisconsin, Indiana, Michigan and Ohio, principally by 
correspondence. Must be a forceful correspondent and 
salesman. Give age, experience and reference. 
Address “G, 38,’’ care American Lumberman. 


WANTED—SALESMEN 
Reliable salesmen to sell Pacific Coast Lumber in any 
eastern market for established Coast wholesale com- 
pany. Communicate immediately. 
ress “F, 36,’ care American Lumberman. 


WANTED 
High-class salesman for New England territory, favor- 
ably acquainted with yard trade, also the industrial 
trade, to sell principally White Pine, also some Yel- 
low Pine for a large wholesale concern. No others need 
apply. Give age, experience, references and salary de- 
sired. All applications strictly confidential. 
Address “H. 7,’’ care American Lumberman. 


EXPERIENCED SALESMAN 
Wanted by manufacturer of Northern Hardwoods and 
Hemlock for Southern Michigan, also Chicago territory. 
Give experience, Teferenc es, also salary wanted. 
Address “K. 14,’ care American Lumberman. 


























Moulding 
work. 


mill 


Ottawa, Llinois. 























“TOTE-ROAD AND TRAIL” 
BY THE LUMBERMAN POET 
A new book by Douglas Malloch, the laureate of the 
lumber industry, full of rollicking rhymes of logging 
camps and drives, the sawmill! and the timber. Illus- 
trated in color. $1.25 postpaid. AMERICAN LUM- 
BERMAN, Publisher, 431 S. Dearborn St., Chicago. 





BRIGHT ENERGETIC SALESMAN WANTED 
To sell Fir, Western Hemlock, Idaho White Pine, West- 
ern White Pine and W ashington Red Cedar, for large 
manufacturing and wholesale concern, as exclusive rep- 
resentative in territory assigned. Must have had ex 
ceptional experience and be unusually good. If not 
above average do not apply. Answer by letter only, 
giving age and complete statement of experience, in- 
cluding names of all concerns with whom connected 
and dates started and left each. 

Salary and commission or straight commission. Ad- 
vise whether in position to hold a personal interview 
in Minneapolis. 

Address ‘‘K-18,’’ care American Lumberman. 


WANTED—WHITE PINE SALESMAN 
Having well established trade, taking in either all or 
any portion of territory east of Mississippi River by a 
large wholesaler having good mill contracts, and also 
mill connections from Minnesota to Oregon. 

Must have a good general knowledge of White Pine 
and the confidence of his customers and able to obtain 
good prices for good stock, making headquarters either 
Philadelphia or Pittsburgh. Give us full details in 
strict confidence as to experience, references, etc. 

Address “F. 42,"’ care American Lumberman. 


WANTED—HARDWOOD SALESMAN 
To represent large southern manufacturer in Chicago 
territory. State age, experience and salary with ap- 
plication. 
Address “K, 3,’’ care American Lumberman. 


WANTED—CAPABLE YOUNG 
Lumber salesman familiar with retail business, t 
work in and vut of west side office. Chicago and Oak 
Park. 
Address 











“K. 1,’ care American Lumberman. 


A REAL LUMBER SALESMAN 
Is wanted to travel in Ohio by a large manufacturer 
and wholesaler of yellow pine. An excellent opportun- 
ity for a live man. 
Address ‘‘K-20,’’ care American Lumberman. 


WANTED—FIELD REPRESENTATIVE 
For southern territory by large Fire Insurance Coim- 
pany making a specialty of Lumber and Woodworking 
risks. Good wages and a fine opportunity for advance- 
ment. Lumber or insurance experience will help you. 
Address C. DISHER, 518 N, Delaware St., Indianapolis, 
Ind. 











WANTED—EXPERIENCED 
Traveling salesman, one who thoroughly understands 
and can estimate plan work for southern Minnesota ter- 
ritory. Address 
**MANUFACTURER,”’ care American Lumberman. 


WANTED—PITTSBURGH 
Wholesaler wants an experienced lumber salesman for 
Ohio Territory, also one for Pittsburgh Territory, also 
one for Philadelphia Territory. Must be steady and 
reliable, and having established trade with yards or 
industrials in White Pine, Yellow Pine and Hardwoods. 
Address ie «| care American Lumberman, 


SALESMAN—WANTED 
Large established wholesale lumber company handling 
yellow pine, hardwoods, white pine and west coast 
produe ts wishes to make favorable connections with live 
commission salesman to Jnindle accounts. 
Address “H. 12,’ care American Lumberman. 


WANTED 
Strictly high-class hardwood salesman, favorably aec- 
quainted with the auto and truck body builders from 
St. Louis to the East. Must be a real salesman and 
if possible one having good acquaintance with mills 
producing class of stock used in this trade. Give age, 
experience and references all in strict confidence. 
Address “H. 9,’’ care American Lumberman. 














WANTED—EXPERIENCED PINE SALESMAN 
By large Chicago wholesale concern to manage our In- 
land Empire Department, Require man who has spent 
some time among the mills and also has acquaintance 
among yards and factory trade. Good opportunity. 
State age, experience and salary expected. 

Address “H, 33,’’ care American Lumberman. 


SALESMAN WANTED 
Man with White Pine experience to sell White Pine, 
Yellow Pine and Fir in Ohio, Salary and Profit Sharing 
basis. First class man required. 
Address ‘“‘H. 30,’’ care American Lumberman. 


WANTED—HARDWOOD SALESMAN 
In Eastern New York and some New England territory, 
by old established manufacturer and wholesaler. 
Address “H. 5,’’ care American Lumberman. 


WANTED 

An opportunity for the right man. One of the largest 
manufacturers of lumber in the United States requires 
the services of two strictly high class salesmen, one for 
Cleveland and Eastern Ohio territory, and one ‘for New 
York, Philadelphia and New England. Ample. resources 
in long leaf yellow pine, white pine, hemlock and 
northern hardwoods behind the salesman, offering every 
inducement to men of intelligence and industry, no 
other need apply. Reply with full particulars as to 
experience, references etc., for strictly confidential con- 
sideration. 

Address “E, 18,’’ care American Lumberman. 


WANTED—EXPERIENCED SALESMAN 
for wholesale company to specialize in Pacific Coast 
lumber. Must be familiar with trade in St. Louis and 
vicinity and be prepared to invest at least five thousand 
dollars. Address 


7 


7,’ care American Lumberman. 

















“TOTE-ROAD AND TRAIL” 
BY THE LUMBERMAN POET 


A new book by Douglas Malloch, the laureate of the 
lumber industry, full of rollicking rhymes of logging 
camps and drives, the sawmill and the timber, [lus 
trated in color. $1,25 postpaid. AMERICAN LUMBER- 
MAN, publisher, 431 8. Dearborn St., Chicago. 
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We Want 
Orders for 


Northern Hardwoods 


and therefore call attention to the 
big value items we have on sticks 
ready for immediate delivery: 


BASSWOOD 
75M’ 4/4” FAS 
60M’ 4/4” No. | Common 
125M’ 4/4” No. 2 Common 
80M’ 4/4” No. 3 Common 
2 cars 6/4” No. | Com & Btr. 


BIRCH 
4/4” to 8/4” FAS 
4/4 to 8/4” No. § Com. 
75M’ 4/4” No. 2 Common 
150M’ 4/4” No. 3 Common 
200M’ 5/4” No. 3 Common 
100M’ 6/4” No. 3 Common 


HARD MAPLE 


175M’ 4/4” No. 3 Common 
150M’ 5/4” No. 2 Com. & Btr. 
2 cars 5/4” No. 3 Common 
150M’ 6/4” No. 3 Common 
3 cars 8/4” No. 3 Common 


ROCK ELM 
1 car 8/4” No. 2 Com. & Btr. 


SOFT ELM 


1 car 3/4” No. 2 Com. & Btr. 
{ car 6/4” No. | C. & No. 2 C. 


Mason-Donaldson “*yyfcures 


wisconsin 5 _ Lumber Company 
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Southern Hardwoods 


Well Manufactured 
from Good Timber 


Unexcelled Quality and Service 








For twenty-five years Paepcke Leicht 
quality hardwoods have satisfied the 
most exacting users in the woodwork- 
ing industries of the United States, 
Canada and Europe. 





Strict uniformity of inspection and 
quality year after year, with a truly su- 
perior service, have consistently kept old 
customers on our books. 


Your interest, also, lies where you can 
get the most in satisfaction and value. 


We Specialize in Oak and Gum. 


PAEPCKE LEICHT LUMBER COMPANY 


GENERAL OFFICES p 








BAND MILLS 
HELENA, ARK. 
BLYTHEVILLE, ARK. 
GREENVILLE, MISS. 


Conway Building 
111 West Washington St. 
CHICAGO, ILL. 














oo 
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TCO 


8 Everett, Wash. 
t The Home of Red 


MAKING 
GOOD SIDING 


is one of Washington’s greatest indus- 
tries. 


Selling good siding is one of your great- 
est business interests. 

Sell Red Cedar Bevel Siding, because Red 
Cedar makes the best siding. Red Cedar 
is light and at the same time very com- 
pactly fibered. No paint, stain or varnish 


‘affects its remarkable durability in the 


least. Heat will not cause it to crack, 
and nails do not make it split. All in all, 
Red Cedar Bevel Siding is the biggest 
building buy any building prospect can 
select. 

You can have a car mixed rolling your 
way in seven days. 


Write us collect for prices. 


‘Connor ano Baicey.{nc: 


Red Red 


& 


NT 
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Maple Flooring is 
In a Class by Itself 


That’s what dealers say who have adopted it 
as a “leader.” The Nail Groove—the only 
improvement in flooring in a decade—gives 
you an exclusive talking point. In addition to 
Maple Flooring we also have large stocks of 


Northern Hardwoods 


in our Bay City Yards. We would like to 
quote you prices right now on 


Birch and Maple 


Let us hear from you. 





igelow- ( ‘oper ( * 
Bay City, Michigan 


We are members of the Maple Flooring Manufacturer's 
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A sample of our Yellow Pine timbers for export. 





A. J. Higgins 
Export Company, Inc. 


N York G al R tative:— 
DOMESTIC HARRY S. LA FOND COMPANY, Inc. R. R. & CAR MATERIAL 


No. 1 Madison Avenue 








Codes: Bentley's Improved, 
A. B. C. 5th Edition trexxe 


Western Union, Private. 


COASTWISE 


Manufacturers, Merchants, 
Exporters of American Woods 
Allied with the W. M. Cady Lumber Co., Inc., 


and other manufacturers. 








Loading ports with private timber booms 
_and lumber storage yards at New Orleans, 
La., and Beaumont, Texas. 


“ofc New Orleans, La., U. S. A. 


We make shipments of any American wood from any American port 
where ocean tonnage may be obtained. 





























For Mixed Cars 


we have stocks that suggest orders from both factory and 
yard buyers who value good quality and prompt service. 


LOOK THESE OVER 





YARD BUYERS FACTORY BUYERS 
White Pine, White Pine, 
Norway, Spruce, Elm, 
Tamarack, Birch, Ash, 
Hemlock, Balsam, Balm of Gilead, 
Cedar Posts, Poles, Maple. 

Shingles and Lath. 


and don't overlook that big seller— 
66 99 ROCK MAPLE 
IDEAL FLOORING 
as well as our Ceiling, Siding, Moulding, Shiplap which 
we can ship in straight or mixed cars. 


We specialize in car and cargo shipments. 


I. STEPHENSON CO,., Trustees 


WELLS, MICHIGAN 
a " W.E. Black, R. E. MacLean, 
oy Vice-President. Secretary @ Treasurer. 





























This and five (5) other mills 
are placing in pile for our 
trade large stocks of 








Birch, Basswood, Elm, 
Maple, Hemlock, Spruce, | 
Ash, Balsam, White Pine 
and Southern Hardwoods 






















Send us your inquiries for straight or 
mixed cars rough or milled stock. 


BROWN LAND & LUMBER CO. 


RHINELANDER, WISCONSIN 







NORTHERN MILLS: SOUTHERN MILLS 
Rhinelander, Wis Helena, Ark. 
Saxon, Wis. Allen, Miss, 





Parrish, Wis. 
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Cady Quality 


Is Unadulterated 
Pinus palustris 


and what’s now generally a known 
fact—we maintain its purity through 
our mill. 


By that we mean that we specialize in timbers and 
dimension—making absolutely no finish—uppers all going 
into timbers and dimension. 


Long ago we foresaw the present-day demand for 
strength and durability in structural wood, and by persist- 
ently adhering to our policy of ‘“‘The Best of the Log 
for The Best of Dimension,”’ have gained country-wide 
recognition among buyers of structural material for 


“C 7 dy Quality 


Timbers 


Scantling and Dimension 


Dealers anxious to revive that profitable “big-stuff” 
trade enjoyed in the days prior to deceit and substitution will 
find our co-operation helpful. Let’s get together. 











Western Union wire 
direct to our office. 








We own and operate three mills—two at McNary, 
La., and one at Anacoco, La. At the latter mill 
we can cut Timbers up to 76 feet long. 


Branch Offices: 
WwW. M. CADY LUMBER CO., INC. 
1386 Arcade Bidg., St. Louis, Mo. 


W. M. CADY LUMBER CO., INC. 
516 Carter Bidg., Houston, Texas 


W. M. CADY LUMBER CO., INC. 
917 Praetorian Bidg., Dallas, Texas 


NEW YORK OFFICE: 
No. | Madison Ave. 


BUFFALO OFFICE: 512 Ellicott Sq. 
BOSTON OFFICE: 131 State St. 


PHILADELPHIA OFFICE: 
631 Commercial Trust Bidg. 


W. M. Cady Lumber Co., Inc. 


General Sales Office: 


McNARY, LOUISIANA 
( Rapides Parish ) 
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They 


Save: 


time, labor and break- 
age of Glass for the 
farmer. 


They 
Make 


money for the Dealer 
because they are popu- 
lar with the farmer. 


‘Say oh 


Puttyless Hog House Windows 
Are Puttyless. 


They are easy to install. Galvanized diamond 
mesh metal covering prevents Sroakage of glass. 
Rain and condensation are carried off in gutters 
provided. Made of heavy galvanized metal through- 
out. Glass and Metal covering fastened in with 
metal clips. Size 27x33}. 4 inch flashing all round. 
Space provided for two panes of glass each 10x28. 

ass not furnished. 

Write for Circulars and Prices. 














Sage Le TT 
PTE es * A 








No. 12 Hog House Ventilator 


This ventilator lets the foul air and noxious odors out at 
the peak of the roof, and does it without exposing the hog or 
little pigs to dangerous draughts or from rain or snow from an 
open window. An open window is never proper ventilation, 
but if left open, thru accident or negligence of an employe, a 
sudden storm may play havoc with the brood sow’s prize pigs. 

No. 12 Hog House Ventilator is safe, and will be found very efficient 


for hog houses, chicken coops or any small buildings where minor ven- 
tilation is required. 


Milwaukee Corrugating Co. 


Milwaukee, Wis. 
Branch at Kansas City, Mo. 

















facraise on Lakes 
)Meals&Berth: 
cineaed 2 


and Muskoka 





They’re logical partners 


because shingles serve best only when put 
on with nails that hold them fast. Good 
shingles will last forty years when nailed with 


Zinc Coated Nails 


Dealers everywhere are profiting by assuring 
their customers a 40-year roof through the use 
of “M.I. F. Co’s.” They’re a good side-line. 


We'll send you free samples upon request. 


Malleable Iron Fittings Co. 


Branford, Conn. 














—— 


Delightful Vacation Trips of Over 2000 Miles of Beautiful Scenery, Shore Line, 
Islands, Rivers and Bays on the Big, New Cruising Ships 


“North American & ‘South American’ 


Cruises Weekly from Chicago, Duluth, Buffalo (Niagara Falls), Detroit and Cleve- 
land, via Mackinac Isl., Georgian Bay (30,000 Islands) and Return 
Stops of several hours made at all principal points of interest—ample time to see the sights. 
The New Ships‘‘North American” and ‘“‘South American’’—Passenger Service 
Exclusively—are equipped to give a service equal to the best Atlantic Liners. These 
magnificent steamships have many innovations for travel, comfort and amusement—a ba!!- 
room, an orchestra, children’s open air pl ‘ounds and deck games. All these free. 


a’ 
Steamer chairs and ste le. Bin ing Se nad food equal to that 
of ie eer ee amer rugs availab! ning Service a eq 


12 Days’ Cruise, $125—3,600 Mile Trip 


Call or Write for pamphlet and fall information about 


The Lake Trips That Have No Equal 


Chicago, Duluth & Georgian Bay Transit Co. 
W. H. Black, G. P. A. 314 S. Clark St., Chicago, II's. 
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Timbers for Shoring Up 


Tremendous pressure to be with- 
stood. Adjacent foundation walls 
to be held rigid while excavations 
go deep. 


PICKERING 


Sunshine Pine 


True to the forest giants from 
which it comes, invariably pro- 
vides surplus rugged strength in 
timbers and planking for work of 
this character. 


How About Quotations? 


i 





SS 


CM 





( w.R. PICKERING LUMBER COMPANY - KANSAS CITY, U.S.A. §) 
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CENTRAL COAL AND 
COKE CO. | 








Southern Pine 
Long and Short Leaf 
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Soft Yellow Pine 


especially suited to Case, Base, Siding, 
Flooring, Ceiling, Moulding, etc. 


Also Long Leaf Timbers, 
Dimension, Rift Flooring. 


Homochitto 
lumber Company 


Brookhaven,  sacdse, Miss. 
Eastern Sales Office, SCRANTON, Pennsylvania 


Selling also ‘‘ Newman Brand"’ Dense Southern Pine Structural Material from Hattiesburg, Miss. 
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KNOXO stock 


MARK. 





BRANCH OFFICE: 


Yellow Pine bao celeste 
NOTHING ELSE “LARITE” FLOORING 


But the BEST YELLOW PINE there is 
BOTHWELL stock Carter- Kelley Lumber Co. 


Not merely names, but DESCRIPTIONS,— des- 
criptions that are convincing, and altogether 
satisfying to those who KNOW from experience. 


You can identify OUR stock without its being 
branded. Its distinctive QUALITY is its TRADE 


Our salesman is in your neighborhood; WIRE us 
if he doesn’t see you often enough. 


Lanier & Paterson on New 


Lumber Company? ES 


434 Lemcke Bldg., Indianapolis, Indlana 


“A Wood Of IN FI Uses” 


We've taken advantage of its unusual qualities 
in the manufacture of everything for building 
needs from the largest timbers to the smallest 
pattern in moulding. 














MANNING, TEXAS 










VVC ULNUORUN UAL OURS VP A SN We 
Nationally Advertised 


Southern Pine by reason of its avail- 
ability is interesting builders in better 
homes, incidentally benefiting you. Take 
advantage of this national advertising. 





ay 
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SALES AGENTS FOR THE PRODUCTS OF NINE PLANTS 








LONG AND SHORT LEAF YELLOW PINE 


MISS@BRI LUMBER & BAND 
EXCHANGE=:GOMPANY 


R.A. LONG BUILDING KANSAS CITY. MQ 


225,000,000 feet annually. 











\= 








In the heart of 
THE BEST GYPRESS 
DISTRICT 





Our Specialties Are 








Uniform Grading Even Color and Texture 
Courteous and Equitable Dealings 


vraeemartet-GULF RED CYPRESS 


wessorrm, Purton- Swartz 


inquiries and or. 


Our Location (press Co. of Florida Our Mark Ss € 
ee. ae 


erry, Hla. ’ 
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astern Buyers Know Values 


in lumber and they never pass up N.C. Pine finish such as 
shown below. This high grade lumber is a sample of what you 


may always expect to get when 
you order from our centralized sales 
office. Eleven manufacturers keep 
us supplied with factory 
lumber and yard stock of 
unexcelled quality. 


Tell us about your future requirements. 


Southern Pine Sales Corporation 


Sales Office: 1236 Woolworth Bldg., New York City 
CHARLES HILL, General Sales Manager 


. Representatives: 
BOSTON OFFICE PITTSBURGH OFFICE NORTHERN & WESTERN 
10 High St., Boston, Mass. 4117 Jenkins Arcade Bldg. NEW YORK 
A. Mervin Chace Pittsburgh, Pa. H. I. Whiffen 
Edward Richardson Cc. K. Brown 192 Flint St. 
PHILADELPHIA OFFICE EAST’N PENNSYLVANIA Rochester, N. ¥. 
& he BD 
pFinance, Bldg, Verdes Ta. WEST VIRGINIA AND 
e . . 
Chas. M. Fletcher taste Geen ee ae iin te. 
Ch L. McK erty Na an R. Bri < 
ee ge Columbia, S. C. - 111 sauna Via, Marietta, O. 
METROPOLITAN DIST. Ww B. Montgomery 
Walter Colton VIRGINIA GEORGIA AND FLORIDA 
Chas. H. Joyce H. E. Howell F. H. Keller 
F. E. Perry 601 Tazewell Asortusente 53 Marine St. 
J. F. Rodarmor Norfolk, Va, St. Augustine, Fla. 





We are headquarters 
for anything in— 


N. C. Pine, Cypress, 
Bay Poplar Flooring, 
Shortleaf Yellow Pine 


Cedar Shingles Jiticer Cede, 




























We Represent 
the Following 
Manufacturers: 
Atlantic Coast Lbr. Corp. 
Georgetown, S. C. 


A. C. Tuxbury Lumber Co. 
Charleston, 8S. C. 


Hollister Lumber Co. 
Suffolk, Va. 


———— Lumber Corp. 
Marion, 8S. C. 


J. F. Prettyman & a 
Summerville, 8. C. 


Savannah = Sales Co. 
Savannah, Ga 


E. P. Burton Lumber Co. 
Charleston, S. C. 


Montgomery Lumber Co. 
Spring Hope, N. 


Winyah Lumber Co. 
Georgetown, S. C. 


Waccamaw Lumber Co. 
Bolton, N. C. 


Dargan-Wagoner Co. 
Pamplico, 8S. C. 
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patent stumpage, careful manufacturing, 


proper drying, conscientious grading and reliable 
service are the principal reasons why so many buyers 


refer 
° “ST.AND-BY” 


Yellow Pine 


For several years we have maintained one standard of quality at our four 
mills with the result that today “ST-AND-BY” Yellow Pine is used in the 
principal markets of the world. Foreign and domestic buyers think of 
“ST-AND-BY” first when they want high grade factory flooring, roofing, 
ceiling, siding, railroad and car material, bridge and trestle timbers or ship 
building material. 


A trial order will convince you of its superior qualities. 


S' Feo AY TUMBER 


MILLVILLE, FLA. COMPANY 


MILLS: 
Millville, Bay Harbor, Fountain, Sherman, 
Florida 
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Loaded for Windward Islands direct from Orange Mills. 


Southern Pine—the U. S. Export Wood 


At Orange, Texas, the workmen engaged 
in the manufacture of Southern Pine 
lumber at our two large mills have come 
to look upon their work as just a little 
more important than is the case at other 
mills for the reason that they know a good 


portion of our lumber goes to Foreign 
ports. They realize that a rejected ship- 
ment at a far off port means more trouble 
in making an adjustment than is the case 
with domestic shipments, therefore they 
watch closely for milling defects with the 
result that we have few complaints. 





"x 





LUTGHER 





Export 
Trade 


ORANGE 


Domestic 


Trade 





Unloading Lutcher - Orange Stock in Jamaica. 


The vigilance on the part of our employes brought about thru our large export 
trade works to the benefit of our domestic customers in that it insures uniform 
quality and careful millwork. If you would profit by this feature let us know 
_ your needs so that we may keep you in mind when we have stock that will fit 


your requirements. 


The Lutcher & Moore 


Lumber Company 


Orange, Texas 
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SLANTON 
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Pine and Hardwoods 





Manufacturers and wholesalers of Short 


Leaf Yellow Pine and Southern Hardwoods 
Specialists in Retail Yard Stocks 


Annual output over 100,000,000 feet. 


Pine Mills: Shipments direct from the mills. 
oe Consistent service and O K grades. 
Dunn, La. 


aa T. C. Clanton Lumber Co. 


Lemonville, Texas 
Shreveport, Louisiana 
T. C. CLANTON, Pres’t and Gen'l Mgr. 


oe 


Hardwood Mills: 


Dubach, La. 
Dunn, La. 


Lemonville, Texas 


S. E. LYONS, Secy.—Mgr. Yellow Pine Dept. L. O. RAINS, Treas. A. O, DAVIS—Megr. Hdw. Dept. 











& 











A UL | . We aan Meainners. bor tn 
Wier Long Leaf Lumber Co. 
L U M. B E, R and offer discriminating buyers a 


unique combination of high class 


C O product and superior service. 
e 


BIRMINGHAM ALA: Timbers a Specialty— 


Tr PAVING BLOCK STOCK cutting up to 60 feet long —can 


LICACL creosoten timBers 


IND YARD and SHED STOCK 


dress 24x 30". 


LATH and SHINGLES R. W. Wier Lumber Co. 
J. E. DODD, Sales Manager ; 














First National Bank Bldg., 

















Houston, Texas 
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NATALBANY 


(Pronounce It Nat-aw/ba-ny) 








HAMMOND — LOUISIANA 





Manufacturers of 


Long Leaf Southern Pine 


Lumber, Lath, Timber, Box Shooks 





He 

a 

if 

& 4 
fj 


DIRECT TO THE RETAILER 
Capacity, 350,000,000 Feet Annually 


E HAVE four modern band 

mills located on the main line 
and adjacent lines of the L[llinois 
Central Railway, which means we 
can get cars for prompt shipments. 
The quality of our Long Leaf Tim- 
ber is unsurpassed. 


Our service is backed by many 
years of experience in selling to the 
Retailer direct. We know his needs 
and we respect them. 


Whether for mixed or straight 
cars, it will pay you to write to 
Natalbany. 





Long Leaf Yellow Pine Stumpage 


REPRESENTING 


Natalbany Lumber Company, Ltd. , 


Also Hardwoods HAMMOND, LA. 


Embracing 


Oak, Ash, Gum, Cypress, Etc. 











W. E. SNIDER, Gen’l Sales Mgr. 
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American and 
Foreign Buyers 


who demand high grade quality will be 
interested in our facilities which em- 
brace nine mills operating as one unit 
insofar as quality and millwork are 
concerned. 


Long and Shortleaf 
Yellow Pine 


One-Inch Lumber 


is our specialty:—Finish, Siding, Ceiling, Roofing, 
Casing, Base. Steam kiln dried 1x12 Nos. 1, 2 
and 3 always on hand. Also 1x8 No. 








2 and No.1 K. D. Shiplap and 1x6 


PINE MILLS | No. 1 and No. 2 SAS. 
AT: 
— Try us on future orders. 
Milvid, 
Westie, South Texas Manufacturers 
aron 
Dayton, ‘. Wholesalers Lumber Co. 
ha, | Waianae HOUSTON, TEXAS 




















Mills 


But Only 


One 
Standard 


700.000 Feet Daily 
Capacity. 
























There Are No Better 
Hardwoods 


manufactured in the South than we 
are offering buyers. Our big asset is 
satisfied, repeat customers and we would 
like to make you one of them for your 
needs in 


Oak, Ash, Gum, 
Hickory, Magnolia, 
Cottonwood 


A trial order will convince you that 
here is the one place to get uniform 
quality and dependable grades on fac- 
tory lumber of all kinds. 


Tell us your requirements. 





HARDWOOD 
South Texas Manufacturers MILLS AT: 
Wholesalers Rardwood Co. oo” 
HOUSTON, TEXAS 7° Mivwood Sats” | Texas. 























LEADING WEST FLORIDA. wantexctiness 
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Better Values 
For Retail Dealers 











AiTdéy PW 


is the one aim of our organization, 
and we are therefore maintaining 
established standards of quality and 
grading in our 


A New Brand 


Every Buyer Should Know 


Long Leaf Yellow Pine 




















The organization back of it is determined that this 
brand shall for all time represent the best service 
\ in and the highest quality of 


Long Leaf Yellow Pine 
Lumber and Timbers 


We want you to know more about our facilities and 
high-grade lumber and therefore invite your future 
orders for anything in ‘ 


Factory Flooring, Roofing, Ceiling, 
Siding, Railroad and Car Materials, 
Boat Lumber & Timbers, R. R. Ties. 


Let us quote you prices today. 


Manasota Lumber Corporation 


MANASOTA, FLORIDA 








Yard and Shed Stock, 
Timbers, Railroad Material 


You'll appreciate our efforts to enhance the 
value of our products, through careful mill- 
ing, once you give us a trial order. 


Our virgin growth timber is “From Flor- 
ida’s Famous Forests” of Yellow Pine. In 
addition to the above items we also manu- 
facture any length Dimension. 


Let us quote you today 


Kanfla Lumber Co. 


HOLT, FLORIDA 
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J. R. McLANE, 


D. H. MORRIS, JR., 
President 


Secretary-Treas. 


OUR TWO BIG MILLS 


cut daily 125,000 feet of Virgin Growth Long Leaf 


Yellow 


Timbers, Car Material, Dimension, Yard Stock, 2x4’s 
our specialty. We also cut Gum, Oak and Hardwoods. 





Tri su 1. 
GENEVA, ALA. 


Geneva Mill Co., Geneva, Alabama 
Alabama-Florida Lbr. Co., Noma, Fla. 


NOMA, FLORIDA 










ail 











Long Leaf Yellow Pine 


ROUGH AND DRESSED 


Shingles, Dimension and Large Timbers, 
Flooring, Ceiling, Lath, Car Material 


Domestic and Export 


Graves Brothers Company, Hosford, Florida 















Long Leaf 


Yellow Pine 


Dimension 


We are confining the output of our 
mills to this stock and are making 


2x4 
Buy It 


of a 


Specialist 


While we manufacture general 


yard 


items, 


Flooring, 


Ceiling, 


2x4’s a Specialty 


surfaced 4 sides 
All stock is thoroughly kiln dried 


and offers big value to shrewd 
buyers. 


DAILY CAPACITY, 200,000 FEET. 


Drop a line now 


Escambia Mill Company 


Pensacola, Fla. Pace, Fla. 


McGowin Mill Co. Milton, Fla. 


Long Distance Télephone, 
Pace, Fla. 














Siding, and work Car Decking 
to Pattern we are especially 
equipped to turn out 2x4 


Long Leaf Yellow Pine 


aits 


Co. 


J. D. HENDERSON 
Sec. -Treas. 


enderson- 


Lumber 


Caryville, Fla. 


G. 0. WAITS 


FOX HENDERSON 
mn Vice-Pres. & Gen. Mgr. 


President 
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Car Situation 
Serious! 


The vast shortage of equipment 
confronting the railroads must be 
reduced and overcome. 





Cars must be loaded right 
to unload easily— 


in a minimum of time—loaded to full capac- 
ity. Extra crews must, if necessary, be put 
to work unloading. Every day saved per car 
means many added cars available for more 
loads. 


Let’s Go! 





Every shipper and receiver of freight, putting 
forth their best efforts and pulling to bring 
the car situation back to normal, will truly 
work wonders in relieving the present serious 
transportation problem. 


Do Your Share! 


Rear eee re eemenprnmemerenen a cmemmteernaintemienieninn 


REL pp ra. mame 


Crookston Lumber Co. 
Salse Department 
903 First Nat’l—Soo Line Bldg. 
MINNEAPOLIS, MINN. 


SHEVLIN-CARPENTER CO. N. H. MORGAN, Sales Agent 


2080 Continental and Commercial Bank Bldg. 50 Union Square, 1301 Guardian Life Bldg. 
CHICAGO, ILL. NEW YORK, N. Y. 
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British Columbia 
Western Hemlock 


Bevel Siding 


is gaining broader distribution in the East 


The 

photographic 
reproduction of 
B.C. Hemlock 


e “cc ” Finish 
solely on merit. Our “Clear-A” grade in border 
offers you the best buy on the market “gee 

Pp rom 
today, for its texture resembles vetenck- 


Western Spruce but it is far ing. 
cheaper in price. No other 
siding of equal quality can 
be bought for the same 
money. 


Order a trial 
car today. 


Our 
“Big Chief’ 


Forest Products 


embrace the following 
big value specialties: 


British Columbia Western Hemlock, Finish 
and Bevel Siding, B. C. Red Cedar Finish, 
Bevel Siding, Shingles, Old Growth Douglas Fir 
Finish, Structural Material. 


Straight or Mixed Car Shipments 
can be made from mills. 


A. L. CLARK, President, 


Vancouver Lumber Co., Limited, or 
ecxncht veers  Wancouver Cedar Mills, Limited 


EES CAE, ee General Offices: VANCOUVER, B. C. 
5 Sr kc. United States General Sales Office: 
L. C. THOMAS, Secretary, 343 So. Dearborn St.. CHICAGO 


ancouver, B. C. 


‘ N i 
CHAS PLA ee ic 868. L. ANDRES, Manon L. C. STAFFORD, Asst. Mgr. 


PIRODUCTS 
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Wide thick Hard Maple stock like that shown in the accom- 
panying illustration can be got from such big “Bull Sugars” as 
grow to the greatest perfection in Hardwood sections of West 
Virginia. 

The choice Hard Maple from these trees is cut by the mills 
listed on this page into all thicknesses and widths desired by 
users of this wood. 





and other 
Hardwoods 


\Wherever Hlard Maple is used West Virginia 
Hard Maple has won the highest place in the re- 
gard of manufacturers of 


Farm Implements, Phonographs, Pianos 
and other Musical Instruments, as well 
as Automobiles, Wagons, Buggies and 
Other Vehicles. 


Whatever your requirements may be in Hard Maple and 
other American Hardwoods, a simple request to the 
mills below will bring you information that will sim- 
plify your purchases and save you money. Better write 





today. 

: te ee RRS 3 | St reer aa ne re ee Huntington, W. Va. 
tt Oi 1 aes rer rr re rr Cowen, W. Va. 
re bik ks Kae K 600d sa ROKER eee Weston, W. Va. 
Tee We. C. BE © RE GD sb. k.s 6s he sea ses cisesxxnnns Charleston, W. Va. 
Mi Si BRL. sr ee ere rr Nallen, W. Va. 
Bee VRRASEY EAPES GID i ded ec cc dics sconvssisvncgeseniaggwany Tioga, W. Va. 
CHERRY RIVER BOOM & LUMBER CO.............. Penn Bldg., Philadelphia, Pa. 
oe Pet 8 errr rer err rT er rc eT Alexander, W. Va. 
oo EP 8 ne rr re ..- Weston, W. Va. 
THE MEEADOW RIVER LUFRIIER CO)... oo oc ccceccvcccvccccevens Rainelle, W. Va. 
a OMe! 4) BE): Be + nee errr. Clarksburg, W. Va. 
gt) Bk 4 ss re rere Serre rrr Chelyan, W. Va. 
Tere BAPE GAP 6. cok eek edvneesentedc cue eeese wen Parkersburg, W. Va. 
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Wherever structural material 
is bought for strength and 
durability the mills that cut 
theirs from Blodgett trees 
should be asked for quota- 
tions. It’s from logs like these 
that the mills below cut their 


Yellow Pine Lumber 


cha 














RIFFIN = Timbers" 24"x24"-64' 


Also High Grade 
LONG LEAF PINE Finish, Flat and Rift Flooring, 
RADE 


Siding and Dimension 
Let me quote you prices. 


? M. GRIFFIN, Blodgett, Miss. 


Get Your Orders in Today for 


Long Leaf Pine Lumber 


Our stocks of Flooring, Drop Siding, Ceiling, Boards and 
Shiplap are becoming scarce. Let us know your needs. 


R. D. Walker Lumber Company 
833-836 City Bank Bldg., MOBILE, ALA. 








Bentley & Emery 


Timbers and Dimension 
in superior grades and large assortments. 


OVETT, MISSISSIPPI 


Up to and including 
80 feet in length 


Mills and Sales Office, 


J. P. Griffin Lumber Co. 


Specialists in Long Leaf 


Yellow Pine Timbers 


Dimension and Yard Stock. AVERA, MISS. 





Dense 


Long Leaf 


Yellow Pine Structural Timbers 


up to 65 feet long, sized, grooved. just as you want it. 


No. 116 Siding, CM Flooring. 


Write us for prices. 


Turner Timber Company, Misissipr. 


Richton Lumber Co. 


Manufacturers of 


Long Leaf Yellow 


Pine 





Richton, Mississippi 









McWilliams & Pearson 


Shipping Point Post Office, 
Gratton, Miss. Walley, Miss. 


Long Leaf Yellow Pine 


Flooring, Siding, Rough and Dressed Timbers, Sills and Framing. 





Williams & Hunt 


Manufacturers and Wholesale:s 


Long Leaf Timbers, Dimension 


Our Specialty is Railroad 
and Shed Stock, ©” °nmz,iga 
Mills at Avera. Sales Office, Laurel, Miss. 





Virgin Pine Company 


Incorporated 


wane PIAVE, MISSISSIPPI 


si 








Manufacturers 


Long Leaf -Yellow Pine 


NORMAN McINNIS, General maanesiien 
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The Coming 
Lumberman 


can get a lot of valuable information 
and avoid ccstly experience by reading— 


“‘The Organization of the Lum- 
ber Industry” 

“*Lumber and Its Uses’’ 

“The Cost of Growing Timber” 

“‘The Lumbermen’s Searchlight’’ 


and other books on the industry pub- 
lished by the 


American Lumberman 
431 Dearborn St, - - CHICAGO 


(Ask for complete list) 








You'll Get Re-Orders 


If you enjoy that keen sense of 
satisfaction that comes with re- 
orders, you'll appreciate our 


Birch and Maple 
FLOORING 


It is carefully manufactured to avoid 
“come backs.” 


Better send us your next order for 
flooring. 


FLANNER -STEGER 
LAND & LUMBER CO. 
BLACKWELL, WIS. 


Manufacturers also of Northern 
Hardwoods 





No. 3 Com. Hardwoods 


For Water Shipment: 


600 M 4/4 No. 3 Com. Beech & Maple 
278 M 5/4 No. 3 Com. Beech 
470M 4/4 No. 3 Com. Birch 
220 M 5/4 No. 3 Com. Birch 
98 M 5/4 No. 3 Com. Maple 
297 M 4/4 No. 3 Com. Soft Maple 
120 M 5/4 No. 3 Com. Soft Maple 


Above stock now in our docks at Nahma 
Mich. All thoroughly dry and immediately 
availabe for water shipment. Let us quote 
you prices. 


BAY DE NOQUET CO. 
817 Railway Exchange, Chicago 


Mills: Nahma, Mich., Oconto, Wis., 
and Oneva, P. O., Carter, Wisconsin. 








DRY STOCK 


for quick shipment. 


1 car 1” No. 2 & Btr. Ash 

70M’ 1” Popple 

30M’ 2” Popple 

50M’ 2” No. 2 & Btr. Minn. Oak 

3 cars 4x6 & 4x8 Sound Oak Hearts 

1 car 1” No. 2 & Btr. Minn. Oak 

1 car 1” No. 3 Bassw 

1 car 24%” good No. 2 & Btr. Birch, green 


Write for right prices. 
Marshfield, 


Kraus Hardwoods “Wi: 








FOR QUICK SHIPMENT: 


500M’ 1” No. 2 & Btr. Hard Maple 

300M’ 1” No. 3 Hard Maple 

500M’ 2” Log Run Hard Maple 

2” & 3” Hard Maple Hearts 

1” Shop & Btr. White Cedar 

2” Log Run Rock Elm 

1” No. 8 Soft Elm 

1” & Thicker Birch 

1” Winter Sawed Basswood 

Also have nice body Hemlock, Pine and 
Hardwoods of all kinds for manufacturing 
purposes and for crating. 


Send us inquiries and orders. 


H. E. Siewwright Lumber Co., Stephens Point, Wis. 


















Pine, Hemlock, Spruce, Tamarack, 
Cedar, Balsam, Birch, Maple, Bass- 
wood, Ash, Elm, Red Oak. 









Northern POPLAR 


Two million Minnesota Poplar now going 
into pile—cutting 1" 1344" & 134". 1,500,000M 
can be cut to order. 500M dry. Can con- 
tract product log culls out. 

Mixed Pine—Spruce, Balsam, White and 
Jack—% million—No. 4-& Btr. 1" & 2". Can 
start shipments at once. 


Northern Hardwoods— all the time. 
H. J. Stone Co., "Wis 





_ John B. Andrews, “wis” 


Wisconsin Hardwoods 


Particularly 


Maple 


Let us know your requirements. 








C. P. Crosby 


RHINELANDER, WIS. 


Manufacturer and Wholesaler 


Hardwood Lumber 


We offer the following stock for 
Immediate Shipment: 


20,000 ft. a 3S & Wider FAS Basswood 
80,000 ft. 6/4 wood, No. 1 & Btr., runs 


38,3 


SSRSE 


a 
e 


irch, can resaw 

/4 No. 3 Birch, rough 

ee oe very fine Log Run 

40,000 ft. ix4 & Wider, No. 1 & No. 2 Com. 
Rough Hemlock 

25,000 ft. 1” No. 3 & Btr. White Pine, Rough 


g 
33352232 


s3 
3 


Many Other Items, Ask for List and Prices. 





LATH 


We are now 


manufacturing 


4' and 32! 
Lath. 


Write us on what you need. 


J.H. 0’Melia Lumber Company 


RHINELANDER, WISCONSIN. 












White Pine 


We manufacture and carry 
in stock at all times a 
complete assortment of 


White Pine Common, 
Shops and Selects 


All our stock is cut from virgin Wisconsin 
White Pine timber and is of a very soft 
texture. Shop Lumber and Factory 
Selects are our Specialty. 


We Solicit Your Business 


Rust-Owen Lumber Co. 


Drummond, Wis. 
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Hutchins _ 


| __ LUMBER and STORAGE CO. 











“Hutchins Lumber 


and 


Storage Co. 


Blue Island, Ill. 


Fir- DOUGLAS Fir 


10—Acres of it—10 


THE MONARCH OF ALL LUMBER 
— ROUGH OR FINISHING — 


60 foot Carriage Saw Mill. 


HUTCHINS 


LUMBER and STORAGE CO. 


139th St. and Western Ave., BLUE ISLAND, ILL. 
Telephone, Blue Island 800 - (Chicago Suburb ) 






















Car Stocks 


Siding, Lining, Decking, 
Sills, Plates, Coal Car Sides’ 


Yard Stocks |: 


Lath. ot 


Prompt 
Handling 


Roofing, Framing, 





; 9 Unlimited Crane Capacity. 
Dimension, Timbers, Boards, Trim, 


Plank, Piece Stock, Shiplap, Shingles. 


Bridge Stocks 


Stringers, Ties, Caps. All dressed timbers 
under cover—fresh as they left the mill. 


CHICAGO OFFICE, 402 Great Northern Bldg., jclephons.... 




































WE OFFER THE 
FOLLOWING FOR 


Immediate Shipment 
5 cars 4-4 1st & 2nds Plain Black & Tupelo 
Gum. (Box Boards included) 


10 cars 4-4 No. 1 Com. & Sel. Plain Black 
& Tupelo Gum. (Rough or Dressed) 


Stocks five to six months dry, good widths 
and lengths. 






Write or wire for delivered prices. 
Partial View of our Storage Yard. 


Sherrill Hardwood Lumber Co., Gr ihesana're 


(On the Santa Fe) 




















Handy Books for Lumbermen 
Published and Sold by the American Lumberman 


The Coalier’s Actuary. For retail 
lumber dealers who handle coal. 








The Organization of the Lumber In- 
dustry. By Wilson Compton, Ph.D. 
It represents the most thorough and 





The Lumberman’s .» Shows the 
cost of any number of feet of lum- 


Tables show the amount of any quan- ber between 2 and 29,000 feet at any 
























comprehensive -study of the lumber 
business thus far undertaken by a 
competent ecoromist. Is not a com- 
pilation of theories, but deals with 
the hard facts existing in the indus- 
try and the reasons back of them. 
A book that should be in every lum- 
ber library in the United States. Con- 
tains invaluable price information. 
Cloth bound—154 pages with 28 dia- 


tity of coal from five pounds to 1,100 
tons at prices from 25c to $15 a ton 
and apply to either gross or net tons. 
In cloth $3, leather $3.50 postpaid. 


—— and Its Uses. By R. 8. Kel- 

gg. A new edition of this valu- 
able book is now ready for distribu- 
tion—printed on thin paper, profusely 


price from $6 to $75 a thousand; also 
of lath and shingles from 85c to $6 a 
thousand. In leather $8.50. 


In Forest Land. The humor, senti- 

ment and philosophy of the lumber 
business ———— by **The Lumber- 
man Poet.’’ $1 


illustrated and substantially bound in The Cost of Growing Timber. By R. 
fables, “Puice ga portant, statistical cioth. Every lumberman should have | S. Kellogg and E. A. Ziegler. An 
postp this book. Price, prepaid, $2.00. interesting exposition of facts and 


Climax Tally Book. For hardwood 

lumbermen, 110 pages, size closed 
4%x8% inches. Finger straps to hold 
book open when tallying. One copy 
$1, six $5, twelve $10. 


Chapin’s Lumber Reckoner. Reduces 
to board measure lumber, scantling, 
square timber and saw logs. Cloth 


$4, postpaid. 


figures. Twenty-five cents. 


AMERICAN 


431 South Dearborn Street, 
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CHICAGO 
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Wisconsin Birch 


58M 4/4” No. 1 Com. Unsel. Birch 
90M 4/4” No. 3Com. Unsel. Birch 
12M 5/4” No.2Com. Unseel. Birch 
24M 6/4” Ist & 2nd Unsel. Birch 
23M 6/4” No. 1 Com. & Btr. 
Unsel. Birch 
12M 6/4” No.2 Com. Unsel. Birch 
17M 8/4” No. 1 Com. & Btr. 
Unsel. Birch 


Bone dry stock containing good average 
widths and lengths, on which we can give 
you immediate shipment. Truly it is 

Beautiful Birch” for this stock is manu- 
factured by 

THE 


C. C. Collins Lumber Co. 


Mills and Main Office: 
RHINELANDER, WISCONSIN 











WE CARRY COMPLETE 
STOCKS OF 


‘Hemlock 


** The Wood External ** 


Birch 


“© The Wood Internal *” 


and all other Northern 
Woods exploited by the 


Hemlock and Hardwood Association 


OUR SPECIALTIES: 
Quality ! Service! 
Consideration! 


as interpreted by Webster 
and a clear conscience. 


Park Falls Lumber Co. 


Park Falls, 


Wisconsin 




















For the Factory Trade:— 


Birch, Basswood, 


Hard Maple and Elm 





OR 





We deal direct with 
the Factory and 
Retail Yard trade. 





For Retail Yard Trade:— 


White Pine, Hemlock, 
Tamarack, 


Yard Stock, Lath, Shingles, 
White Pine and Basswood Moulding. 


Norway 








Sawyer Goodman Company 
Goodman Lumber Company 


MARINETTE, WISCONSIN 
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Telephone Central 5641 


CLARENCE BOYLE, 


Manufacturers and Wholesalers 


Southern Hardwoods 
and Cypress 


Band Saw Mills and Branch Offices: 


Established 1850 Incorporated 1913 


INC. 


South Le Selle Street,” CHICAGO 


FIR—SPRUCE—REDWOOD 


Red Cedar Idaho White 
Lumber and 
and Shingles Western Pine 


ACME LUMBER & SHINGLE COMPANY 


1505 Great Northern Building 











Foreign Woods 


2350 Laflin Street 
CHICAGO 


THE KEITH LUMBER COMPANY 


Importers, Manufacturers and Dealers 


Hardwood Lumber, Mahogany 





bash: son Boi 
Meridian, Miss. Wildsville, La. Atlantic Beach, Fla. Vek, Wales 16587 20 W. Jack ulevard, CHICAGO 
F. E. BARTELME J. M. RIEL H. H. KREUTZER «“ . Po 
Pecsilent Teanuurey ‘Secret Good Lumber at Prices YOU Can Afford to Pay 








E. L. Cook Lumber Co. 


KILN DRIED AND AIR DRIED 


NORTHERN—H ARD WOQDS—SOUTHERN 








TELEPHONES: 


(INCORPO ardwood fimber 


Office and Yards 


CANAL 1830 Sead fimber 0 : 
oetar oo South Loomis St. 
CANAL 118 CHICAGO 


2349 to 2423 


We Carry Hardwoods at Northern and Southern Mill Points 
in Addition to Our Local Kiln Dried and Air Dried Stock. 











805 LUMBER EXCHANGE BUILDING 


GEO. D. GRIFFITH Cc. C. HUBBARD 


Geo. D. Griffith & Co. 


WHOLESALE LUMBER 





Ash Chestnut Plain Oak Walnut 
Basswood Red Gum Quartered Oak Mahogany 
Birch Sap Gum Poplar Maple 
WHITE PINE WESTERN PINE FIR’ CEDAR 
Ashland Ave., South of 22d St. CHICAGO 
75M ft. 4-4 Ist & 2nds 110M ft. 8-4 Ist & 2nds 


125M ft. 4-4 No. 1 Com. & Sel. 
35M ft. 5-4 let & nds geen rs : 4 tip Com.&Sel. 
28M ft. 6-4 1st & 2nds t. 8-4 No. 2 Com. 
26M ft. 8-4 Ist & 2nds 60M ft. 8-4 No. 3 Com. 
100M ft. 4-4 No. 3 Com. 200 M ft. 4-4 No. 3 Com. 


Also Basswood, Ash, Elm and good assortment 
of Hemlock piece stuff and boards in all grades. 


Winegar-Gorman Lumber Company 
39 South LaSalle Street, CHICAGO, ILL. 








5 cars 12/4” No. | Com. & Btr. 


Northern and Southern Madison and La Salle Sts. TELEPHONE 
Hardwood and Pine CHICAGO Randolph 2165 
Thick Oak Southern Elm 
| car 6/4” No. | Com. 5 cars 4/4” Log Run 3 cars 12/4” Log Run 
2 cars 8/4” No. | Com. & Btr. f car 5/4” Log Run {car 16/4” Log Run 
2 cars 10/4” No. | Com. & Btr. ! car 6/4” Log Run 


DRY STOCK READY FOR IMMEDIATE SHIPMENT 


HARDWOOD MILLS LUMBER C0. monadnock ex Chicago 





Pilsen Lumber Company 
White Pine Yellow Pine 
Hemlock, Lath and Shingles 

STRAIGHT OR MIXED CARS 
Reick shipments trom our mills of id st Laflin & 22d Sts., CHICAGO 











CLIMAX TALLY BOOK 


on at. paxby inches. Finger straps “ 
to hold book open when tallying. One A 
copy $1; six, $5.50; twelve, $10. merican 


For my Sgerope 
lum er- 
men, i107 pages, 


Lumberman 


431 S. Dearborn St., Chicago 





D. LIGHTBODY, Pres. D. McLEAN, Vice-Pres. C. E. CONKLIN, Sec. & Treas. 


White Star Lumber Company 
811 Lumbermen’s Exchange Building, CHICAGO, ILL. 


Manufacturers FIEMILOCK AND CEDAR 


Jobbers of Yellow Pine, Fir & Red Cedar Phone Randolph 1069 
Sales Agents for Redwood Manufacturers’ Co. Mills at Mattoon, Wis. 








L ATH RAILROAD TIES 
FUEL WOOD AND CHARCOAL 


Wholesale Only 


Tel. Harrison 6114 Manhattan Bldg. 








YELLOW PINE, CYPRESS, SPRUCE AND FIR LUMBER 


Shingles 


COVEY-DURHAM COMPANY 


CHICAGO 











GEO. T. MICKLE LUMBER CO. 


Manufacturers and Wholesalers 


YELLOW PINE AND FIR LUMBER 
Mills—Lawley, Ala.; Hattiesburg, Miss. Stock Exchange Building, CHICAGO 
Exclusive Eastern Sales Agents: LUMBER MFRS.’ AGENCY, CENTRALIA, WASH. 
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wie Bs iis DY Aff) 
Invites Your Orders and Inquiries for i} Me v/, Z 
Pine, Hemlock, Spruce he 


log 


1], 


ZY] 
~ 
Yf 


YY 
and Hardwood Lumber AA 


CANADIAN Mahogany, Tropical 
AND AMERICAN Hardwoods Woods and Veneers 


Robert Bury & Company, | spadina Ave, TORONTO, CANADA 


(Canada) Limited 


A 
KZ 
Ly 











Ontario White Pine and Birch and Maple 


C. G. Anderson Lumber Co., &vaba 


Limited 








OUR SPECIALTIES— BIRCH AND BASSWOOD 


Edward Clark & Sons 


Limited 


807-9 Bank of Hamilton Building, TORONTO 


Dry Birch and Maple The Gall Lumber Co. 
Har dwoods ae a TORONTO 


Lake Street, Foot of Spadina Avenue, 

















R. MCDONAGH GEO. P. HART 


Hart & McDonagh | 
1920 Sawing Robinette Chambers, 


. 3 Cor. Bay & Temperance Sts. 
Thick Birch, Elm, Wholesale Lumber Ms Ne 
Bass, Maple. Telephone Adel. 44 Spadina Ave. and John St., Toronto 








Terry & Gordon 
Manufacturers and Wholesalers of 


Canadian Forest Products 


Head Office: 704 Confederation Life Bldg., Toronto, Ont. Export Agents, Spencer, Lock & Co., London, Eng. 
Branch: Vancouver, B. C. Your Inquiries Solicited 
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A Sawmill That 
Makes Quality Lumber 


Throughout our operations we look first to quality and with a daily out- 
put of 300,000 feet of lumber we are able to take good care of regular 
— who appreciate quality over the average. Usually one ship- 
ment o 





Looking Glass Mountain 
Pine, Fir and Larch 


suffices to make a regular customer. We want a few more regulars 
and invite you to try us out on a car or two. 


FACTORY PLANK, FINISH, SIDING, 
Yard Stock — straight or mixed cars. 


Lumber 


The George Palmer company 
La Grande, Oregon 
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Mixed Cars Save Money 


for dealers and enable you to buy just the items you need to 
replenish broken assortments of stock. Our large stocks of 
various items and adequate loading facilities enable us to ship 
cars of 


Redwood 


Siding, Finish, Moulding, Rail, Lattice, Shingles, 


Sash, Doors, Window Frames, Columns, etc. 








) ARE: Fi ten ES 


mixed to suit your needs. We are fortunate in being situated 
so that we can make rail shipments to Eastern points or cargo 
shipments abroad or coastwise. 


Foundry buyers should investigate the merits 
of Redwood Pattern Stock. 


Fir and Hemlock Hammond Lumber Company Fir and Hemlock 


Rail Shipments from - Car and Cargo Shipments from 
Mill City, Oregon Eureka, Calif. Astoria, Oregon 


Each of our 3 Plants maintains its own Sales Office. 








“Quality First” 


; ; We have a Daily Capacity 
Deschutes White Pine of 500,000 feet 


Product of mills of Brooks-Scanlon 
Lumber Company, Bend, Oregon. and all we need is more 


Sales Office for Iowa, Nebraska, cars to enable us to sup- 


Colorado, Wyoming, Montana and ] is J ‘ h 
North and South Dakota. ply your entire needs wit 








BEST QUALITY 
We market the stock of two of the 


‘i ° @ 
Sieur ronan gia Douglas Fir 
@ TIMBERS AND YARD STOCK 
Douglas Fir 


Hemlock 
and Spruce Chas. R. McCormick Lumber Co. 


OF OREGON 


las a Send ae peer Manufacturers and Rail Shippers 
ae So ae -bn inquiries 
OFFICE 


Buswell Lumber Company PORTLAND, OREGON 


neneuanemen ST. HELENS CREOSOTING CO. MILLS AT _ 
eee PORTLAND, ORE. ST. HELENS, ORE. ST. HELENS, ORE. 


Write or wire us and find 
out what we can do for you. 
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Just a few of 


Our Douglas Fir 


Long 














Timbers 


We specialize in timbers for industrial and railroad purposes and have the 
facilities for cutting them any size up to 110 feet long 


Can Surface Timbers Up to 24”x 30” 


The Westport Lumber Company 


ge ' 
Sig gf 
NSS 


Lumber. — > Lath 


Mills: Sales Office: 1496 Northwestern Portland, Oregon 


Westport, Oregon, 
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When is 1000 
only 925? 


Answer— 


When you buy your shingles 
by the M 


Figure it for yourself. Ina bundle of 
shingles, old packing, there are 25 
double courses, 50 single courses, or 
in a thousand of four bundles there 
are 200 single courses. In each course 
spacing of 1% inches is permitted, 
leaving but 18% inches net of shingles 
per course. 200x18%4=3700 lineal 
inches of shingles per thousand. The 
unit shingle is 4inches. 3700+4=925. 


But a Diamond B square 
means 100 square feet 


We guarantee four bundles (1 square) of our 
Diamond B shingles to cover 100 square feet, 
laid the standard 414 inches to the weather. 
This is an understandable unit because it is 
a unit of just what the shingles will lay. 
That’s what the builder wants to know. 


We believe in putting out our products in 
such a manner that their sale is as simple as 
possible. That’s why we adopted the square 
unit. Our Diamond B shingles are nation- 
ally known for their dependable quality, and 
OF COURSE we can supply “Rite-Grade 
Inspected.” Let your next car of shingles 
be “Square Packed Diamond B.” 


= 
Bloedel Donovan Lumber Mills 


1018 White Building, Seattle, U. S. A. 
C. R. Lockridge, 3724 Grand Central Terminal. 





New York Representative : 





Minneapolis _ hicago 
Representative: Representative 
W. W. Vawter, Sine Brothers, 





Lumber 517 Lumber 
Exchange Bldg. Exchange Bldg. 
INSPECTED 
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Large Stocks | Dependable Quality 


Safe, Sure Service 











we offer 


WESTERN Pine IDAHO Pine 


Fir and Larch Lumber 





Mouldings Box Shooks Lath 


"Deer Park Lumber Co. 


DEER PARK, WASH. 






































Vartety 


Quality 
Knowledge 


Service 








L = 





A SPECIALTY IN 
MERCHANTABLE SPRUCE 
PLANK AND BOARDS 


Our two modern mills equipped to 
manufacture lumber of all kinds, per- 
mit us to offer special service to buy- 
ers of 


Fir, Spruce, Red 
Cedar and Hemlock 


Everything for the retail yard. Get 
in touch with us for your future needs. 


We Ship by Car or Cargo. 




















Hart-Wood Lumber Co. 








ar G al Sales Office, 
Mills at ““GascoBaildine,” Portland, Ore. mit ouput 
ond, 200,000 
ash. Chicago Office: West Jackson Boul d Daily 
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This is buta partial view 
of our big storage yard 
where thousands of feet 
of lumber are carefully 
piled for air drying. 





The Demand for Homes, 
Warehouses and Factory Additions 


Pacific States Lumber Co. 


CHICAGO BRANCH OFFICE, 





cannot be ignored if prosperity is to continue and dealers and 
builders who will profit most when operations are again in full 
swing will be those who have established connections with de- 
pendable sources of supply. To insure every sale making another 
sale lumber values must be in keeping with price and right there 
you will find our organization a leader. 


With well assorted stocks on hand we are in position to give our 
regular retail yard trade unusually good service in 


Fir and Western Hemlock Lumber, Structural 
Material, Lath and Red Cedar Shingles 


Timbers cut on special order. Drop us a line about your future needs. 


Manufacturers 


General Offices: TACOMA, WASHINGTON 





Mineral Lake Lumber Co. 


MINNEAPOLIS BRANCH OFFICE, 
516 National Life Bldg, K.F. Richards, Mer. 706 Lumber Exchange, G. A. Jones, Mgr. 
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The Best that money can buy 


Brand Shingles 
All packed by the Thousand 


. Douglas Fir and 
Rite Grade Cedar Lumber 


ey er Clear L ake Lumber EASTERN SALES 


B. R. LEWIS, Vice-Pres. & Gen. REPRESENTATIVES: 
Mgr., Clear Lake, Wash. 
F. H. JACKSON, Secretary, CLEAR LAKE, J. H. McABTHUR, Minneapolis, Minn., Lbr. Ex. Bldg. 


*ecisye? C 
| C » wi OSCAR QO. BYE, F. » N. Dakota, Box i 
lcucan wane Lumber co,| "Clear Lake, ‘Wash WASHINGTON. VOMPANY | Pe rms sinccs toma, wean, 8. D 


ROSCOE HORTON, Treas., Winona, Minn. 
W. K. MOORE, Billings, Mont. 


8S. B. LEWIS, Gen’l Sup’t, Clear Lake, Wash. oe . >” 
E. P. KEEFE, Sales Mar. The Home of Rite-Grade Lumber. 






































Buy 

"Em All 

In One Car— 

— W E want buyers to look at this 
picture of big Fir logs and get 


Fir ; Ced ar and it firmly fixed in their minds so that 


when they want Fir structural tim- 

bers up to 112 feet long and dressed 
Hemlock Lumber | up to 30”x30”, they will know where 
to get them. 


Let us know your needs in the above woods with the 
view of shipping you a car now and then as stock oe a rs 


permits. Fir lath for end loading. grade Fir and Hemlock yard and shed 
stock, cedar shingles and cedar siding. 
Timbers up to 110 feet long. 


DOTY ber £ shingle co McCormick Lumber Co. 


100,000 feet of lumber and 500,000 shingles daily McCormick, Wash. 
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BLAGEN BRAND 








1°x 4” V.G. Flooring 

1°x 4” S. G. Flooring 

1”x 6” S. G. Flooring 

%x 4 Ceiling D. B. 2 S. 
1”°x6"|Drop Siding No. 106 

2”x 6” Silo (Standard Pattern) 
Railroad Ties 

2” Dimension SISIE 

4x 4” & 4"x 6” Small Timbers S48 
Lath 34"x 1%"°—4 ft. 





Handling 2x 6" 
Standard pattern 
Silo staves. 


L en Hedie Lumber Co. 


Mills and Main Office, 

















HOQUIAM, WASH. 


1"x 8” Boards SIS 
1"x 10” Boards SIS 
1"x 12” Boards SIS 
1”x 8” Shiplap SIS 
1"x 10” Shiplap SIS 
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Daily Mill Capacity 


300,000 Feet. 















OF 


Douglas Fir 


and 


Western 


Hemlock 


Lumb er 


and 


Fir Lath 


CAR OR CARGO. 


Canyon Lumber Company 


EVERETT, WASH. 


C. A, DEAN, President. 
J. A. THEURER, Vice-Pres. 


R. HAMBIDGE, Treas. and Mgr. 











MANUFACTURERS 
















_the Peameer enaelity 
of California 


In El Dorado County, Calif., we have two 
natural resources that are famous the world 
over. In ’48 prospectors discovered the gold 
fields of California and in later years East- 
ern buyers found the best 


Factory Lumber 
and Pattern Stock 


If you are interested in big value lumber, 
cut from virgin growth trees, try our 
California White Pine factory lumber in all 
grades up to 8-4’’; also Sugar Pine pattern 
stock 10-4’’ and thicker. 

































Let us quote on straight cars. 
Michigan - California 
Sales Office: Lumber Co. 
SAN FRANCISCO, CAL. 
Mills at Camino, California 









































“ 


REDWOOD FOR os ovseninictnsdh 


Gane ‘Way. “of Air- Dried 
Redwood Siding Stock 
for Eastern Shipments 


REMCO FOR MECHANICAL PERFECTION 


never fails to win the admiration of Eastern buyers. It is 
manufactured to meet exacting requirements and large stocks 
insure prompt shipments. We have the largest stock of 


Strictly Air Dried Redwood Uppers 


in existence; as well as complete assortments of Famous 
Remco Machine Banded and Continuous Stave Pipe; also 
Remco Tanks. 


Millwork Strictly First-Class—Service and Quality Unexcelled. 


Redwood Manufacturers Co. 


Main Office and Plant, PITTSBURG. (Contra Costa Co.) CALIFORNIA 





REDWOOD 


From the House of Quick Shipments 









San Francisco Office:—i600 Hobart Building 























Gur Modern Equipped Mill Enables us to turn out each day 





large quantities of properly manu- j 

















DEMPSEY LUMBER Co.., Gace, Washington 


L. T. DEMPSEY, Pres. Tacoma, Wash. J. DEMPSEY. Vice-Pres.. Manistee, Mich. 





NEAL DEMPSEY, Treas., Tacoma,Wash. 





factured 


Fir Lumber 


and Timbers 


Good stocks on hand insure prompt 
shipments. Timbers up ‘to 80 feet. 


Car and Cargo Shippers. 










J. J. DEMPSEY, Secy., Tacoma, Wash. 
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We are World-Wide Distributors of 


California $2 


s wy 
bef ® 


Redwood 
Western Soft Pine 
Idaho White Pine 
Fir, Spruce, Cedar 
Coast Hemlock 


: Tradi 
American compesy 
244 California Street, 


San Francisco, California 


NEW YORK OFFICE, 
25 BROAD STREET. 





California White Pine Trees. 
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Weyerhaeuser Quality 








WEYERHAEUSER FOREST PRODUCTS 











Quality—Service 


Weyerhaeuser Sales Compan 


General Office, Old National Bank Bldg. 
SPOKANE, WASHINGTON 


SELLING REPRESENTATIVES FOR 


Cloquet Lumber Company, Cloquet, Minn. Bonners Ferry Lumber Co., Bonners Ferry, Idaho. 
Johnson-Wentworth Company, Cloquet, Minn. Dover Lumber Company, Dover, Idaho. 

Northern Lumber Company, Cloquet, Minn. Humbird Lumber Company, Sandpoint, Idaho. 
Northland Pine Company, Minneapolis, Minn. Potlatch Lumber Company, Potlatch, Idaho. 

Pine Tree Manufacturing Company, Little Falls, Minn. Edward Rutledge Timber Co., Coeur d’Alene, Idaho. 
Southern Lumber Company, Warren, Ark. Weyerhaeuser Timber Company, Everett, Wash. 
Snoqualmie Falls Lumber Co., Snoqualmie Falls, Wash. Eastern Lumber Company, Tonawanda, N. Y. 

Boise Payette Lumber Company, Boise, Idaho. Victoria Lumber & Mfg. Co., Ltd., Chemainus, B. C. 


ANNOUNCEMENT 


On February 24th the Weyerhaeuser Sales Company announced for the mills it 
represents that they would not make any advances over the January level of prices 
prior to June Ist. This was done with a desire to do all possible to stabilize lumber 
prices on a reasonable level. 


This announcement was very favorably received by the trade at large, and while 
we were not able to accept and ship all the orders that have been tendered to us we 
have during the period between February 24th and May 12th accepted orders for 7558 
cars, of which there were 2174 cars of Coast stock and 5384 cars of Inland Empire 
products. In addition we accepted a large number of orders for our other mills. 


We have now come to the end of the guarantee period and have decided to extend 
the guarantee applying to Coast Fir without change to September |, 1920. In other 
words, we hereby guarantee that the Fir prices adopted on February 24th will not be 
advanced prior to September Ist. We also guarantee that our Northern Pine prices of 
February 3rd will not be advanced prior to September | st. 


As to the Inland Empire products, conditions have made necessary some re-adjust- 
ment in prices. This re-adjustment became effective on June Ist at the expiration of our 
former guarantee, and the new prices are in turn guaranteed against advance until 


September Ist. 


We solicit your inquiries and orders and ask your co-operation in our efforts to 
stabilize lumber prices on a reasonable level. Yours very truly, 


WEYERHAEUSER SALES COMPANY 


Orders or inquiries addressed to any of our offices or representatives 
or sent direct to the mills will have prompt and careful attention. 





Weyerhaeuser Service 
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EXCHANGE BUILDING 


‘REDWOOD 


Cc. D. LEWIS TIMBER COMPANY 








PACIFIC COAST TIMBER LANDS 


614-615 LUMBER 
SEATTLE, WASHINGTON, U. S. A. 
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Photo by Courtesy of C. A. Smith Lumber Co. 
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Pacific Coast Timber 
The Paramount Investment of Today 


bi is the operator: Now is the time to buy 
timber even if you do not contemplate op~ 
erating immediately. Timber advancing daily. 
Stumpage prices are below their true value. 


To the investor: Tracts of timber, accessible 
for manufacture ina few years, can be procured 


at prices that will yield extraordinary returns 


as an investment. 


W: have exceptionally good timber tracts 

of Douglas Fir (Oregon Pine), Spruce, 
Redwood, California White and Sugar Pine, 
Western White Pine or Cedar ranging in price 


from fifty thousand to several million dollars. 


Pulp propositions with water power: Tracts of 
two, three or five billion feet of timber. Admi- 
rably located. Excellent mill sites on deep water. 
Cargo and rail shipment. Terminal rates. 


C.D. LEWIS TIMBER COMPANY 


PACIFIC COAST TIMBER LANDS 
614-615 LUMBER EXCHANGE BUILDING 
SEATTLE, WASHINGTON, U. S. A. 


NINETEEN YEARS OF CONTINUQUS OPERATION ON THE PACIFIC COAST 


REFERENCES 


=/( Ge HOTNVNUNUANNTVNAVNRATAEROAAA ALTA UAT 


ae eee 


. H. LATIMER, PRES., DEXTER HORTON NATIONAL BANK, SEATTLE, WASHINGTON 
. R. MORTON, VICE PRES., NATIONAL BANK OF COMMERCE, SEATTLE, WASHINGTON 
. A. SWALWELL, PRES., UNION NATIONAL BANK - SEATTLE, WASHINGTON 
. S. GOODWIN, VICE PRES., SEABOARD NATIONAL BANK, SEATTLE, WASHINGTON 
S. STACY, PRES., SCANDINAVIAN-AMERICAN BANK - SEATTLE, WASHINGTON 
0. LACEY, @ CO., TIMBER LAND FACTORS, McCORMICK BLDG., CHICAGO, ILLINOIS 
A. GOODYEAR LUMBER COMPANY, McCORMICK BLDG. - CHICAGO, ILLINOIS 


ANY OR ALL CLIENTS FOR WHOM WE HAVE PURCHASED TIMBER 


“Swaps 
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N 1913 the ground upon 

which Westwood now 

stands was covered with 
primeval forests of White and 
Sugar Pine, Fir and Cedar 
Timber, represented by this 
picture, which is a very fair 
representative view of this 
character of timber as it now 
stands in its virgin beauty. 
Such views may be obtained in 
many thousands of places in 
our holdings of this character 
of timberland. 


+ 
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We are in a position to accept orders for 


White and Sugar Pine 
and White Fir Lumber 


with exception of Nos. 1 and 2 Clears and 8/4 No. 1 
Shop, but solicit inquiries for all material that we 
manufacture. 


The Red River Lumber Co. 


“Producers of White Pine for 46 Years” 


MINNEAPOLIS—and—WESTWOOD 


Mills, Factories and Sales Office, WESTWOOD, CALIF. 

Sales Office, - - - - + =» MINNEAPOLIS, MINN., 807 Hennepin Ave. 

Yard and Sales Office, - - - CHICAGO, ILL., 2452 Loomis St. 

Sales Office, - - - - - + SAN FRANCISCO, CALIF., 695 Monadnock Bldg. 
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BRISTOL 


TRIM 


Diamond 
Tennessee Brand 





Guaranteed 


Bristol Door & Lumber Co. 


Bristol, Tenn. 


REPRESENTATIVES: 


J. W. TURNBULL LBR. CO. I, N. CHASE LBR. CO. 
Philadelphia, Pa. oston, Mass. 
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Western Lumber Makes Good 
In the East 


and every day more factory and yard stock 
buyers are sending us their orders for 


Soft Old Growth 


Yellow Fir 


We can No matter how exacting you 


aes may be in quality, millwork 

Spruce or grading you'll be pleas- 

Factory Lumber— ed with this lumber from We handle the sales of 
Bevel Siding the Grays Harbor and 


Willapa Harbor Dis- 


tricts. 


10 Large 
Mills 


and have direct 
railroad connections 
to all Eastern Points 


Aeroplane Stock, 


Cedar 


“Rite - Grade” Brand 
Shingles, Bevel Siding. 


We invite your ord- 
ers for anything 
in yard stock or 
factory lumber. 


PACIFIC 


LUMBER AGENCY 
Aberdeen, Wash. 


CHICAGO SALES OFFICE: MINNEAPOLIS SALES OFFICE: 
1270 Peoples Gas Bidg. 727 Lumber Exchange Bldg 
T. A. MOORE, Representative M. T. OWENS, Representative 








Lumber 
Siding 


We manufacture 500,000,000 feet annually and 
cater to the needs of exacting buyers. The next 
time you want the dest, remember our lumber 
is all manufactured from the Finest Quality of 


California 


White Pine 


Let us quote you prices 
today on your future needs. 


Pelican Bay Lumber Co. 


KLAMATH FALLS, OREGON 


H. D. MORTENSON, Pres. JACOB MORTENSON, Vice-Pres., H. W. BRIDGFORD, Sec’y & Treas. 
Klamath Falls, Ore. Oak Park, Ill. Klamath Falls, Ore. 


CHICAGO OFFICE, 320 New York Life Bldg., 











O. B. JOHNSON, Rep. 


Red Cedar Shingles 


Sustain Your 
Reputation 





only when 
they are man- 
ufactured 
right, properly 
dried and 
graded _ right. 
Just because 
they are Red 
Cedar doesn’t 
make them E. E. Case and son Albert supervising the loading of a cargo of 
the best—the 9,000,000 ‘* Peerless’ Shingles 


dependable kind are cut from live cedar logs, as are our 


Peerless cea Shingles 


Here’s a brand that will back up your sales talk on 
durability and big value. They are a specialty at oui 
mills and their manufacture and grading is under the 
direct supervision of the originator of the ‘‘Peerless’’ 
brand. Buy ’em direct from the mills and get the best. 
Send us a trial order today. 








Capacity 1,400,000 ‘*Peerlsss’’ Shingles Daily 


Case Shingle & Lumber Company 
Mills: Raymond, Wash. 


Sales Agents: DUNCAN SHINGLE & LUMBER CO., Kansas City, Mo. mee LUMBER CO., Chicago, {!!. 
£ EMERY & SCHNEIDER, Grand Rapids, Mich. C. H. STANTON, Buffalo, N. Y. 


























JuNE 26, 1920 


AMERICAN LUMBERMAN 


41 























| SERVICE 





INTEGRITY 
QUALITY =DEPENDABILITY 


Are the Foundation of the Edifice of Business Success which this Insti- 
tution has built. The Satisfaction of Profitable Trade binds our Custom- 
ers to us. From all Lumber Merchants who appreciate a Product in 
which these Qualities are Inherent, we respectfully Solicit Correspondence. 














WEYERHAEUSER TIMBER COMPANY 


THE MILLS OF SERVICE 
EVERETT, WASHINGTON 
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We Are Now Cutting We are still cutting the 
ADE ° 
ERA Old and Original 
| ADE ar 
2 Soft 
| for 1920 Buyers Vaan 
! and are anxious to hear from every White 
one desiring high grade lumber. ut 
At the present time we are offering 
a choice selection of . 
16/4, 12/4 . In All 
mise QUAY PINE cetes | | 
ise deli —— 
oS semi den fond os some ie | Band Sawed 
— ce pe ma es —_ is 
very limited and in great demand. 
Wheeler & 
Madera Sugar Pine Company 
MADERA, CALIFORNIA a Dusenbury 
Manufacturers of California Sugar and White 
Pine Lumber, Box Shook and Cut-up Material. ENDEAVOR, PA. 
L tay 
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An Important Question 
ror Eastern Dealers 





YN 


Pinging, Drop Siding, Ceiling, 
Boards, Ties, Dimension, 


AR 


Timbers, Lath. 
sinow, Finish, 
SPRUCE Fes: 
a 


Boards, Dimension, 
Ceiling, Drop Sid- 
ing, Flooring, Lath. 


HEMLOCK 
CEDAR 


FACTORY STOCK 
LONG TIMBERS 
BOX SHOOKS 


Shingles, 
Siding, 
Lumber. 











CHICAGO OFFICE :— 








1414 GREAT NORTHERN BLDG. 


CAR AND CARGO SHIPPERS 


and factory buyers to consider when order- 
ing stock is variety possible in one shipment 
as well as uniform quality and manufacture. 
There are many more buyers in the East 
who can profitably utilize our facilities for 
supplying mixed cars of the woods shown 
opposite. and you'll like our Quality, Mill- 
work and Service. 


We solicit your inquiries. 





1237 N. W. Bank Bldg., 


PORTLAND, 
OREGON 








ww. 


White Pine 


Shipments via all trans-continental lines. 
. Wi Li Co., Gibbs, Idah 
Mills: inton Lumber i 0 


Sales handled by: 


WINTON-R 










Rose Lake Lumber Co., Lid., Rose Lake, Idaho 














The Western wood best suited for retail yard sale on account 
of its soft texture and long durability. Mills located in the 
heart of the largest standing body of White Pine in the world. 


Our main production is IDAHO WHITE PINE, but other 
woods such as Western Pine, White Fir, Red Cedar and Fir 


and Larch also manufactured. 


OSE Sens ALES 


Gibbs, U.S.A. 


FFICE 
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ADD TO YOUR PROFITS 


By Using the 





L/L Ul 


Overhead costs are greatly reduced by the application of the Godfrey System. In these days of high 
wages and shorter hours it is necessary to employ power devices to elevate, carry and pile your logs, lumber 
and structural material. 


Experience That Counts 


When you buy a Godfrey Conveyor, you receive not only correctly designed equipment, but in addi- 
tion, the benefit of an experience gained in solving coal handling problems. This intimate experience of our 
Executive Heads is at your disposal. It can be transmitted to you and made to add profits to your Com- 
pany. 

.Godfrey equipment is excellently adapted and also widely used for unloading and storing coal, coke, 
sand, gravel and similar materials. Regardless of the size of your yard the Godfrey System can serve you. 

Resolve now to profit from our experience and reduce your handling costs. Write us about your yard 
conditions, Our engineers will consult with you and make recommendations and estimates with no charge 
or obligation. Write us today. 


The Godfrey Conveyor Co. 


100—13th St. 


Elkhart, Indiana 
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BUILT 





FO R 


RUCKS 





BU SIN E S S&S 


Careless Truck Buying 
Makes Transportation Cost Too Much! 


The Truck is a Piece of Business Machinery. It Should Represent the Most Economical 
Method for Doing Its Particular Job. Buy Your Truck on That 
Basis—And It Will Be a Good Investment 


| deepens costs and the shrinking value 
of the dollar to a large extent can be 
offset by intelligent buying. 

A steadily increasing number of business men are 
getting the facts and then buying their trucks on the 
basis of the facts. 

There are many good trucks on the market. But 
value in a truck, very much like character in a man, 
isn’t always completely revealed by what the eye 
can see. 

Back of every Duplex Truck are Fundamental 
Principals—of design and of construction—factors that 
result in the remarkable degree of service value in Du- 
plex trucks for the man who buys. 


There is Nothing Somebody Else Can Do to 
Save a Man From Paying the Price 
of His Own Limitation or 
His Own Carelessness 


Look in the used car columns of your local paper. 
Note the number and makes of trucks offered for sale 
and think about all the reasons. 

In one day in three cities 324 different used trucks 
were listed for sale—and not one Duplex among them. 

Are these trucks for sale because they were not 
bought right? 

There is something significant here when you stop 
to analyze it. 

Why is this tendency to standardize on Duplex so 
noticeable of late years? 

The answer is very likely that trucks are more and 
more being bought on the business basis of service de- 
livered and what the service costs over a period of years. 


This is a Time for Intelligent Buying 


A truck is just as much a piece of business equip- 
ment as any other piece of machinery. Its value is 
in what it does and how cheaply it does it. 

Transportation is a necessary part of every business. 


A truck gives a business man transportation facili- 
ties—at a high or a low price. It depends on the fitness 
of the truck for its job. 

Now take a man who buys a truck for his business 
without getting all the facts first. Later he discovers 
that his truck is not as economical as it should be. 
He sells it at a sacrifice and gets another—and so on. 
Finally he buys the truck he should have selected 
the first time. 


What is the result? 


He pays too much for his transportation. His costs 
for trucking are not right. 


The Duplex Users of Today Are Probably the 
Most Intelligent Buyers and Users 
of Trucks in America 


Think of this—ninety per cent of the Duplex 
dealers have been distributing Duplex Trucks ever 
since this company was first organized. 

What does this signify? It shows for one thing 
that their customers have found the Duplex Truck 
to be a successful truck for them. . 

The great significance of all this is that Duplex 
users stay Duplex users. Many of them had tried 
out five or six different makes of trucks before they 
got their first Duplex. 

The whole history of this business shows that when 
a man buys his first Duplex it is only a little while 
until he standardizes on Duplex. 


Get the Facts for Yourself 


We have hundreds of letters from users in our 
offices that show some very remarkable facts. They 
are not edited. The letters stand just as they were 
written. 

If you are a truck user and want to read these let- 
ters write us and we will send them to you for 
your private perusal. For ethical reasons we do not 
care to publish them. 
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What Do You Think? 


Duplex 4-Wheel Drive 


Many companies in the heavy duty fields says that 
the Duplex 4-Wheel Drive is the only successful truck 
they ever owned. 

If your kind of work has proved too much for the 
ordinary truck—you will find that the Duplex dealer 
near you can give you some really interesting facts. 

Many owners still seem to be using the wrong kind 
of trucks. Get the Duplex facts. 






PEsk 


Fon tusmesS 


The Duplex Limited 


Thoughful men have entire confidence in the Duplex 
Limited—feeling that this high speed Duplex is a safe 
investment because of the fact that it is a Duplex. 

Medium capacity—Pneumatic Tired—Two Wheel 
Drive—Full Electrical Equipment—here is, a Speed 
Truck that lasts. Strong, rugged, mechanically and 
constructively right—it handles as easily and smoothly 
as a passenger car—and at a minimum of upkeep. 


Duplex Truck Company 
Lansing v Michigan 


One of the Oldest and Mast Successful Druck Companies tn Amevica 
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LET US HELP 
You 


Make 
More Money 
on Your 
Present Volume 


of Sales. 











Real efficiency in the delivery of youriproducts means more profit 
on every sale. 


TRAILER-TRUCKS 


triple—quadruple the delivery ability of your trucks; 
Then decrease the hauling expense. 


double 





Every Dollar Saved 
is an 


Extra Dollar Profit. 





Handles Every Kind of Load. 


ee RAILER | RUCK & 


P. O. Box 455 
NASHOTAH, WISCONSIN 


Let us show you 
how to put big 
ger figures on the 
right side of your 
Ledger. 

















E.G. GRiGGS 


PRESIDENT 


Incorporated under the laws of 


C. C. BRONSON 
the State of Washington 


TREASURER 


Dumbermen’s Indemnity Exchange 


PHONE MAIN 121 


Get Under 
the Surface 


JAMES H. DEVEUVE, ATTORNEY-IN-FACT Caste Avoress. Veuvesiue 
311-318 WHITE BUILDING WESTERN Union Cove 


SEATTLE, WASH. of things and point out to your cus- 


tomers how they can save time, labor 
and money by using woods naturally 
suited to their needs. You will then 








BOARD OF TRUSTEES 


J. H. BLOEDEL Ww 
Bloedel- Donovan Lbr. Mills 


E. G. GRIGGS 
St. Paul & Tacoma Lbr. Co. 


. F. H. BUCKLIN 
The = & Bucklin Lbr 
C 


E. J. PALMER 0. M. CLARK 0., Ltd. 

Victoria Lor. & Mfg. Co., Ltd. Clark & Wilson Lumber Co. J. E. BRATNOBER be merchandising lumber. 
E. W. HAMBER F. H. JACKSON Allen & Nelson Mill Co 

B. C. Mills Tbr. & Trdg. Co. Clear Lake Lumber Co. RALPH H. BURNSIDE 

Ww. Y. KELLOGG Cc. C. BRONSON Willapa Lumber Co. 


Calif. Door Co. Day Lumber Co. A. L. PAINE 
ED. R. HOGG National Lbr. & Mfg. Co. 


The Atlas Lumber Co. 


WESTERN 
White Pine 


is a soft wood which is adapt- 


COLUMBIA RIVER DOOR COMPANY 


Rainier, Oregon, December 13, 1918. Wil Rianne ssa sabes tiie 





LUMBERMEN’S INDEMNITY EXCHANGE, 
Seattle, Washington. 


Gentlemen: We have yom letter of the 9th, enclosing us drafts in 
the amount of $70,000.00, for which we thank you, and, as per your 
request, are enclosing herewith your policies as follows: 





We appreciate very much the way you have handled our loss and 
thank you again for the settlement you have made us. 


Yours truly, 


COLUMBIA RIVER DOOR CO. 
(Signed) W. D. Plue. 


WDP-EB 
Fire Insurance Only—Strictly Inter-Insurance 
with Specific not Joint Liability 
Eastern Representative: 


THE WALTER WALTON CO. 
51-57 John St., New York 


Southern Representative : 
J. E. WARNER & CO. 
Hennen Bldg., New Orleans 











able to either interior or exte- 
rior uses and possesses many 
selling points which will help 
you land the big orders this 
year. 


finish, Western White Pine will 
give him the bright, clear ap 
pearance he so much desires in 
lumber. 


Another Good Seller Is 5-8x4 Clear Larch Ceiling 





|) 
[_))a 


_) 


Better make up an order today 
and let us suggest some big value 
items in Idaho White Pine, Fir, 
Larch, Spruce and Cedar Lumber. 
We'll mix a car to suit your re- 


quirements, 


Blackwell & Panhandle Sales Office 


Blackwell Lumber Co 
mills at Coeur d'Alene 
and Fernwood, Idaho 


1309-10-11 Old National Bank Building Panhandle Lumber Co. 


SPOKANE, WASH. Idaho and Ione, Wash. 


mills at Spirit Lake, 
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Painted— or Paneled 
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World’s Largest Producers 
of Gypsum Products 


QQANC 


A, 
x 








Dept. B, 205 W. Monroe St., Chicago, Ill. 
SALES OFFICES: 


New York Buffalo Minneapolis 
Philadelphia Cleveland Omaha 
Boston Cincinnati Kansas City 
Washington Detroit Denver 
Pittsburgh Milwaukee Los Angeles 





SHEETROCK 





Takes Any Decorative 
Treatment 


Nationally advertised right at the time 
when the urgent need for a standard wall 
and ceiling material in unit form is so 
plainly evident, Sheetrock presents to you 
a proposition of unusual interest. 


The fact that this sheet of pure gypsum 
rock can be papered, painted or paneled 
makes a strong appeal to the home owner 
and the contractor. 


And Sheetrock, enduring and rigid as rock, 
is fire-proof. It cannot warp, shrink, or 
buckle. It resists heat, cold and sound. 


Further, Sheetrock is reinforced with the 
Patented U. S. G. Reinforcement for pro- 
tection in handling, for extra nailing 
strength and for a tight-flush joint. It is 
easy to put up; it can be sawed like lum- 
ber; it can be securely nailed to the studs 
or joists and will not pull away from the 
supports. 


Factory-finished in the mills of the world’s 
largest producers of gypsum products, 
Sheetrock is in steadily increasing demand 
for new construction, alterations and repairs. 


Sheetrock comes in standard sizes: % in. 
thick, 32 or 48 in. wide and 6 to 10 ft. long 
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Service From Chicago 


as We interpret it at “‘Lumber Headquarters’’ is expected to be just a little better than you 
would get elsewhere and we don’t disappoint. The enormous stocks of Northern, Southern, 


and Western lumber products we have on hand enables us to ship the same day or not later than 
the day after receipt of your orders Try us on 










‘. TIMBERS 


ee BOARDS 





in Fir and Yellow Pine, 
Soft Cork White Pine 
Pattern Lumber, Boards 
and Strips; Norway, 
Spruce, Hemlock, etc. 


Write—Telephone Long Distance “Canal 349”—Telegraph. 


Edward Hines Lumber Co. 


Hg da Satine. 7 Main Yard and Office 
sst. to President. 
| a Vice-President. Cc H I Cc A G oO 
B.S WINE Stee Lincoln St., So. of Blue Island. 
EDWARD H. "THOMAS, Treasurer. 




















g i. 
Norway lIimbers and Dimension 


are a specialty at our mills for we not only have the facilities 
for cutting them in all sizes and lengths up to 40 feet, but we 
can cut special bills on short notice. 


Annual Capacity, 300,000,000 feet. 
Planing Mill Capacity, 25 cars daily. 
Rough Loading Facilities, 50 cars daily. 
In addition to these heavy items, we also manufacture 


White and Norway Pine, 
“Rainy Lake” 
Spruce, Larch 
and Poplar 


and are particularly anxious to hear 


from buyers of Soft Cork White Pine 
Pattern and Flask lumber; “Rainy 
Lake” soft textured, sound knotted 
Spruce lumber. 


hie" “irdinia. atid d Rainy Jake ©. 


“THE LARGEST, MOST MODERN AND COMPLETE sprees PLANT IN THE WORLD” 
ENERAL OFFICES 
a Virginia, Minnesota. J 


Car or Cargo Shipments. 























AMERICAN LUMBERMAN 





a 





ee de 25. heterag es se 


WPS (Re te 






Ml LSS 


“MARATHON” 


MAPLE FLOORING 


Manufactured from er Michigan Maplc—the Finest in the World 
RITE US FOR PRICES 


» (Manufacturers) BIG RAPIDS, MICH. 
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for Upholstering and Mattresses 
and save the cotton. 
packing and save the hay and straw. 


LEWIS T. KLINE “wien” 





Use it for 


The Best Excelsior Machinery 

















HARDWOOD LUMBER 


— rrr mm re rem mr 


Will you please tell us today of any- 
thing that occurs to you concerning 


Hard Maple 


We want to sell some that is now at our concentration yard at 
Corry, Pa., where we have facilities to kiln-dry, dress and resaw. 


We make it, and try to make it 
just right and to be always ready. 


Let us quote you prices. 


Haniel Clark & Son, Inc. 


Concentration Yard, Sales Office: 
Planing Mill and Kilns, UNION CITY, PA. 


NORTHERN SOFT ELM ROUGH 


We are manufacturing a choice lot of Wisconsin Soft Elm. 
Have the following in shipping condition: 
100,000 ft. 1’’ No. 2 Common and Better 
50,000 ft. 114’ No. 2 Common and Better 
100,000 ft. 2’”’ No. 2 Common and Better 
100,000 ft. 2%%’’ No. 2 Common and Better 
50,000 ft. 3’’ No. 2 Common and Better 


This is ready for car shipment. 
Please send us your requisitions. 


HERMAN H. HETTLER LUMBER CO. 


2601 Elston Avenue, 
CHICAGO, ILL. 




















MAPLE - BIRCH 
HEMLOCK LUMBER 


30,000,000 Feet Constantly in Stock 


LAKE INDEPENDENCE LUMBER CO. 


211M. & es ~ Bldg. 


Over 5000 Policy Holders of the 


LUMBERMENS MUTUAL CASUALTY COMPANY 


Have obtained 


AUTOMOBILE or WORKMENS COMPENSATION 


INSURANCE AT COST 
% 
20%—CASH DIVIDENDS—30% 


JAMES S. KEMPER, Meger., Lumber Exchange, CHICAGO 
BRANCH OFFICES: 


214 Lumber Exchange 114 North Broad Street 


ilwaukee Minneapolis Philadelphia 
221 First Natl. Bank Bldg. 66 Porter Bldg. 400 Penobscot Bldg. 
Montgomery Memphis Detroit 

















General Offices: 623-633 Wabash Ave. CHICAGO 
YOUR PLANT VALUE 


A P P R A I & A IS GREATER TODAY 


SAWMILL, PLANING MILL, LINE YARD, BUILDINGS AND EQUIPMENT VALUATION 
ACCURATE CERTIFIED GUARANTEED 


WRITE US for our free literature and 
for appraisal fee—without obligation 


Rau APPRAISAL Co. SALES OFFICES: 606 PATTON BLDG. 


MILWAUKEE ~ - - WISCONSIN 















We have the following 


Northern Michigan Hard Maple and Hemlock 


to offer for water shipment: 


HARD MAPLE 
150M’ 4/4x6” & Wdr. 8’ & Lor. No. | 25% 
Com. & Btr.; 45% Ist > 2nds, No. 
55% Selects & No. | Com 


85M’ 5/4xAW&L No. | Com. & Btr.; 


ist & 2nds, om, Sel. & 
1 Com., 25% No. oC 

250M’ Ang No. 2 Com. Btr.: 
Ist & 2nds, 2 Gon. Sel” & No. 


Tene 20% No. 
40% | 0% 
a ee ee ee = iw I2/4xAW&L. No. & 
Ist & 2nds, “sO "el Pa No: 
265M’ 6/4xAW&L No. 2 Com. & Btr.; i ry Fe 10% No. 2 Com 
HEMLOCK 


2 cargoes 2x4 & Wdr. 10 to 16’ Merchantable 
2 cargoes 2” AW&L No. 3 Common 


We also have a good assortment of other Hardwood and Hemlock for 
car shipment. 


C. H. WORCESTER COMPANY, Not Inc. 


19 So. La Salle Street, CHICAGO, ILL. 













AK (SUM 


pe wie and ad 


POPLAR AND ASH 


Faust Quality begins in 
big virgin trees and is 
sustained by 


Good Manufacturing 


with the view of 
bringing out the 
best in figure and 
widths. Try us for 
your needs. 


Some of 
our wide 


White Oak Honest Dealing 


Good Values 
Steady Service 


Faust Bros. Lumber Co. 


JACKSON, MISS. 


CHICAGO OFFICE, 719 Monadn 


kL Ruildi 
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A THOROUGHLY EXPERIENCED LUMBERMAN 


Now employed, who has 25 years of practical working 
knowledge of southern pine and hardwoods and cypress, 
desires position as manager or assistant to manager; 
age 47; native of Mississippi, clean, healthy well edu- 
eated, hardworking and loyally reliable. Am a high- 
class auditor and office man, also having a wide expe- 
rience both in office and on outside. Can handle any 
business matter entrusted to me in an approved manner. 
Good references, 

Address “‘H. 10,’ care American Lumberman. 

YOUNG MAN WITH EXPERIENCE 

At both mill and wholesale end as Stenographer, Bill 
Clerk and Assistant Sales Manager, would consider 
position with good concern, who can and will promote 
according to ability. No compunctions as to location. 
Best references furnished. 

Address “G. 32,’’ care American Lumberman. 


LIVE, ENERGETIC WHOLESALER 
With 25 years’ experience, principally in Wholesale Yel- 
low Pine Yard Trade, is open for first class connection 
in a managerial capacity. Thoroughly familiar with all 
departments of a wholesale business, such as buying, 
selling, financing, credits, traffic and accounting. Prefer 
Northern location. Profit-sharing arrangement paying 
$12,000 or more annually desired. 
Address “K. 32,’? care American Lumberman. 


WANTED—POSITION AS ENGINEER OF 
Sawmill, with company in the South. Sixteen years’ ex- 
+. 7 F, F. BROMLEY, Gen. Del., Clarksburg, 

. Va. 














EXPERIENCED SALESMAN 
Wishes position with good reliable mill or wholesaler; 
acquainted with Detroit and Pittsburgh territory; 8 
years’ mill experience in southern yellow pine and 
hardwoods, understand grades, at present employed but 
can go to work in 15 days after accepting position. 
Address “H, 3,’ care American Lumberman. 


OFFICE MANAGER, ASST. GENERAL MANAGER 
Auditor; best accountant with experience wholesale 
operator; sales in_ hardwood and pine, practical from 
long experience. Position desired with future and lo- 
cation with advantages for small family. Now em- 
ployed. Business reason for wishing change. Best ref- 


verences. 
“H. 1,’’ care American Lumberman. 


Address 
D—POSITION BOOKKEEPER 
Accountant. ‘Commercial University Graduate, two 
years experience in retail and manufacturing lumber 
accounting. Thoroly understand any kind of detail 
work. 24 years of age. Can furnish best ef reference. 
Prefer position with Manufacturing or Wholesale con- 
cern In Southern town of 5000 or more. Now employed.”* 
Address ‘‘K. 9,’’ care American Lumberman, 


























WANTED TO BUILD A SAW MILL 
Or to operate a mill or plant as manager, or to file for a 


mill any kind of saws. Second to none at all this work. 
Address *“*R, 131,’’ care American Lumberman. 


LIST ESTIMATOR AND ORDER MAN 
Thoroughly experienced in odd and special millwork, 
sash, doors, etc. will be open for position about July 
15th. Ten years’ experience both on the road and in the 
office. Know how to handle the trade and can posi- 
tively produce results. Prefer medium size plant spe- 
cializing in quality goods located in the Southeast. 

Address ‘““H, 22,’’ care American Lumberman. 


ABLE SALESMAN 
And Executive desires position with Northern mill. Pre- 
fer handling sawmill office sales, collections, shipments 
and traffic. Stump to market experience in Hemlock, 
Hardwood, Cedar, Pine, Hardwood Flooring. Services 
available immediately. 
Address “G. 9,’ care American Lumberman. 











: BAND SAWYER DESIRES TO CHANGE 
Pine or hardwoods; furnish good reference; expect top 


wages. 
“G, 40,’ care American Lumberman. 


Address 
WANTED—SURVEY WORK 
Specialist in large and difficult surveys. Will go any- 
where for large acreage surveys. Highest grade of map 
work. Samples of work and references sent upon re- 
quest. Member of the American Association of Engi- 
neers, 
neers. HAROLD H. WILSON, 806 Looney Ave., Mem- 
phis, Tenn. 


POSITION WANTED AS SUPT. OR 
Manager of Sash,. Door and Interior trim mill. 39 years 
old, college education, thoroughly experienced in office 
and factory. Can hold men and get results. Practical. 

Address “H. 26,"" care American Lumberman 


POSITION WANTED—BY 


LADY 
Nine years’ experience in wholesale lum- 











Stenographer. 
= — Some experience in bookkeeping. West pre- 
er ° 

Address “*H, 25,’ care American Lumberman. 





WANTED—POSITION SUPT. 

Of manufacturing, or Assistant to Manager. 

considered unless with some reputable, large concern. 
43 years old; married; having had 20 years’ experience 
as Piler, Foreman, and have assisted in the management 
of some of the best mills. At present employed but 
opportunity of advancement is lacking. 

Address “@G. 12," care American Lumberman. 





BOO) ER—ACCOUNT. 

Now employed, wants position in sawmill. 
ence, accounting, some public acctg. 
reports. Can report on short notice. 
Address “G. $1,’’ care American Lumberman. 


Long experi- 
Pay roll, costs, tax 





.. WANTED—BY FIRST CLASS MILL MAN 
Steady and permanent position as sawmill foreman or 
superintendent. Am a practical mechanic, know the 
working of sawmills in every detail, operating or con- 
struction, know the manufacture of lumber and handle 
any labor. Al reference, 

Address “FE. 9,’ care American Lumberman. 
WANTED—POSITION AS BAND SAW FILER 
By competent man. 

Address “K. 33,’? care American Lumberman. 


. WANTED—POSITION BY A FIRST CLASS 

Band and gang filer, Twelve years yellow pine and 

cypress experience. 
Address “KK. 25,’ care American Lumberman. 


_.. POSITION WANTED—BY YOUNG MAN 
With 8 years’ experience as Assistant Bookkeeper and 
treneral Office man, Good references. Can report for 
work at once, 
Address 











“K,. 28,’’ care American Lumberman. 


_WANTED—POSITION AS AUDITOR 
Jr Assistant Mgr. of a string of yards. ‘en years’ ex- 
perience as manager of a yard and six years as auditor. 
C furnish Al references and bond, Thorough book- 
Keeper; could report at once. 
Address “K, 23,’ care American Lumberman, 


vinct ela, WANTED—TO REPRESENT 
First class Western Fir or Pine mill in Chicago, Illinois, 
ene Wisconsin, _. Twenty years’ experience and personal 
ql ance with seventy-five per cent of the dealers 
i this territory. 
Address 





in 





“K. 30,’’ care American Lumberman. 


_ YOUNG MAN—9 YEARS’ EXPERIENCE 
and doors in billing, estimating, cost work, cata- 
and price list compiling, open for engagement. 
Address Me ** care American Lumberman. 
COMMISSION SALESMAN 
ing on Kansas City trade and vicinity wants good 
ow Pine connection. Large acquaintance. Satis- 
ry references, 
\ddress “e. 




















22,’’ care American Lumberman. 
re BAND SAW FILER WANTS POSITION 
. ar ae ee Good reference. Can come on 10 
Ss’ notice, 
Address 





“K, 29,’ care American Lumberman. 


ree SITUATION WANTED 
mber Bookkeeper, 6 years mfgr. exp. Address 
___“‘K. 5,”" care the American Lumberman. 


ha SAWYER WANTS POSITION 
rane. or circular. _Satisfaction guaranteed or no pay. 
___ ‘Address “K, 16,’’ care American Lumberman, 
: °OSITION—WANTED BY MAN 37 YEARS OLD 
Rs ) years experience in planing mills as foreman 
" 'perintendent. Understand all phases of the busi- 
“s) “’so motors and wiring. 

Address ““H, 32,’’ care American Lumberman. 


ACCOUNTANT EXPERIENCED 


Corporation, federal tax and lumber accounting. Situa- 
on aan healthy locality South or Southwest desired. 
Address “F. 39,’ care American Lumberman. 

















FOR SALE—TWO HUNDRED PAGES OF LOGS, 
LUMBER AND LIFE 

In the new book, ‘‘Tote-road and Trail,’’ by Douglas 

Mallech, the ‘“‘lumberman poet.’’ Illustrated in color. 


$1.25 postpaid. AMERIOAN LUMBERBMAN, Publisher, 
431 S. Dearborn St., Chicago, 





HIGH CLASS EXE 
Now employed as manager large wholesale and retail 
lumber and builders’ supply company doing business up- 
wards half million dollars per year in Western State; 
= Pa proposition in Middle or Eastern States or 
anada. 


Address “G. 28,’ care American Lumberman. 


MANAGER OF HIGHEST EXPERIENCE 
Wants position. Lumber manufacturer, if in need of a 
manager for mill or mills, I can qualify for most difficult 
position and give service you want. 

Address “G. 29,’’ care American Lumberman. 


WANTED—POSITION AS MANAGER 
Large manufacturing operation. Practical experience 
stump to market and now a success in like position. 
Address “‘A. 18,’’ care American Lumberman. 
WANTED—BY FIRST CLASS MILL MAN 


Position as saw mill foreman, Am a practical mechanic 
and can get results. Prefer southern pine or West 


Coast mills. 
“FE. 33."’ care American Lumberman. 


Address 
A LIVE WIRE SALESMAN 
Covering metropolitan district wants to represent a big 
manufacturer of yellow pine lumber and timber upon a 
commission basis. 
Address 














“‘A. 39,”’ care American Lumberman. 


LUMBER BOOKKEEPER WANTS POSITION 


With reliable firm with long cut ahead. Thorough Pay 
Roll man and understand Cost Accounting from begin- 
ning to end. There is no detail in Lumber office that 
I am not familiar with. Can systematize to get results. 
Will not consider less than $200.00 per month. Can re- 
port in ten days. 
Address 





“F, 29,’? care American Lumberman. 








RESPONSIBLE LUMBERMAN 
Wide experience from timber lands to markets. Espe- 
cially strong; logging and manufacturing. Open for en- 
gagement. Outline proposition first letter. 
Address “‘F. 41,’’ care American Lumberman. 











5,000 pes, 2 x 4% x 48”. 
5,000 “ 2 x5 x48”. 
5,000 *“* 2 x6 x72” 
2500 * 2 x7 x8” 
tee * 3. 38 aoe 
3,000 “* 24% x4% x 48” 
3,000 *“* 24x55 x48”. 
1,000 “ 2%x6 x72”. 
1,000 “ 24x77 x8”. 
1,000 “ 2%x8 x96”. 


Write us stating fully how many of the above you 
could furnish, how soon you could make shipment at 


what price. 
L. D. LEACH & CO., 
343 S. Dearborn St., Chicago, Ill. 


WE ARE IN THE MARKET FOR 
Sound Wormy Chestnut—any thickness. 

No. 3 Com, Chestnut, Oak, Gum, Beech, Birch and 
Maple in the rough, Advise if you can surface and band 
resaw. 

White Pine, Log Run, Rough—any thickness. 

No. 4 Com. or Box in White or Western Pine, Fir, 
Spruce or Hemlock, 1x4 and up, S2S, 3/4, 25/32 or 13/16, 
the latter thickness preferred. Also stock widths, 6, 
8, 10 and 12”. No. 2 or No, 3 Com. 82S. 

AMERICAN LUMBER & MFG. CO., Pittsburgh, Pa. 


WANTED—BLACK WALNUT LOGS 
00 cars good black walnut logs, 12” and in diameter, 


5 up 

9 and up long. Will in t at shipping point and 

cash. vaibinaea GEORGE W. HARTZELL, Piqua, & 
WE BUY FOR CASH CORDW9OD 

Slab wood Edgings, Factory Kindling, Sawdust and 

Baled Shavings. What have you to offer? 


JOHN J. ANDERSON LBR. CO., 930 Lumber Exchange 
Building, Chicago, Illinois. 


WANTED—WHITE ASH SQUARES 
36” and longer 1” a, Car load or less. 
Address ““H, 24,’’ care American Lumberman. 

















WANTED—WHITE ASH LOGS 
18” and up at small end, by 12, 14 and 16’ long. 
G. ELIAS & BRO., INO., Buffalo, N. Y¥. 


TO BUY CYPRESS MILL CUT 
Of Florida, Georgia or South Carolina band mill or higb- 
class circular, equipped with trimmer, and to 
pile on antil dry. Will advance semi- 
— on — 7 Give full en re- 
garding equipment and proposed monthly ou 

G MFG. COMPANY, Jackson . Fila. 








WANTED—FIVE CARS FIVE-EIGHTHS 
No. 2 Common American Walnut Lumber; dry or green. 
GEO. W. HARTZELL, Piqua, Ohio. 





WANTED. 
White Oak Veneer Logs, 20” and up in diameter, 8 ft. 
and longer; Black Walnut Logs, 12” up r; 
ft. and longer. Will inspect at loading point and pay 
cash. BREECE VENEER CO., Kenova, W. Va. 
WANTED—A FEW OF HIGH 
Figured Walnut Logs and Stumps. 
GEO. W. HARTZELL, Piqua, Ohio. 








WANTED—CHERRY, WALNUT AND ASH LOGS 
CHERRY LUMBER COMPANY, Cincinnati, Ohio. 





WANTED 
Large and small timber holdings, in fee or stumpage. 


From owners or agents. We have the buyers. 
A. G. SCHLECHTE REALTY CO., Ammendale, Md. 





WANT: TO BUY 
Canadian standing Pine in the vicinity of Georgian Bay, 
or tributary to it. 
ddress “G. 19.” care American Lumberman. 


YOU MAY BE MISSING SOMETHING 


If you do not read the classified ads each week. If you 
have something to sell or exchange, insert a small ad- 
vertisement in the Wanted and For Sale Department. 
When in need of an employee or employment write us. 

AMERICAN LUMBERMAN, Manhattan Bidg., 431 
South Dearborn St., Chicago. 


BUSINESS OPPORTUNITY 

Would like to get in line with some one who owns & 
few small retail yards in a business community. I have 
a good small mill doing a nice business in special and 
odd millwork stair work, cabinet, sash, screens, frames, 
truck bodies, etc. Own my machinery and equipment; 
building I occupy has been condemned, must move; am 
thoroughly experienced in retail lumber business. Con- 
tracting and mill business, would like to form connec- 
tion by adding my plant. Total equipment about 

$10,000.00. 
Address 

















“‘H. 18,”’ care American Lumberman. 


EXPERIENCED MILLMAN 
With some money wishes to correspond with parties 
who lease timber and opportunity for small milling 
business. Address LOCK 104 Canon City, Colo. 


MANUFACTURER WHOSE SELLING 
Organization exceeds lumber cut would like to handle out- 
put of cypress and hardwoods of one or more mills on a 
commission basis. If you want to receive full market 
value for your product, less reasonable selling commis- 
sion. Address ‘‘A. 37,’’ care American Lumberman. 











IF YOU WANT A STORE MANAGER 
Write NATIONAL COMMISSARY MANAGERS’ ASSO- 
CIATION, 810 Manhattan Bldg., Chicago. 





WANTED TO REPRESENT 
Red Cedar Shingle Mill on commission basis. 
Address “G. 1,"’ care American Lumberman. 








AMERICAN 


LUMBERMAN 


JuNE 26, 1920 














WANTED—BAND MILL 

8 foot preferred, must be in first class condition. In 
reply state whether not set up and running, location 
and price. Also in market _ Buggies and other lum- 
ber yard equipment. Addre 

THE PIGEON CREEK LUMBER CO., 
800 Provident Bank Bldg., Cincinnati, O., until July 1[st. 
After July 1st reply to: 

I M, GORMAN, Burch, Mingo Co., 

West Virginia. 


WANTED—ENOUGH SECOND HAND 
Sixty pound rail to lay five hundred feet of track. 
2 60”x16’ boilers with half front to carry 125 pounds 
pressure, and one 125 to 150 H. P. Slide Valve Engine. 
Above can all be second hand but must be in good con- 
dition. Name price on part or all delivered at Ap- 
pleton, Wis. E. KNOKE, Hatley, Wis. 


WE WISH TO PURCHASE 
Two 72 inch by 18 foot ee tae Boilers with a 
working pressure of 150 pou 
GRAYS HARBOR “COMMERCIAL Co., 
Cosmopolis, W: ash. 


WANTED—TO BUY TENONER 
In good — 2 
GEO. T. KOCHER LUMBER CO., Lima, O. 


WANTED—USED BAND SAWS 
12 or 14 gauge, pieces 5 feet long or multiples, 8 inches 
wide - or. wide 
AMERICAN WOOD RIM CO., Onaway, Michigan. 


WANTED TO BUY 
6 ft. band mill outfit, Suitable for 9” or 10” saws. 
GE BOTT MFG. CO., Big Rapids, Mich. 
WANTED—MITTS & MERRILL 
#8-C Planing Mill Hog. Must be in first class condi- 
tion. Address ‘‘G. 17,’’ care American Lumberman. 























WANTED 
One heavy split engine pulley 10’ diameter, 25” face, 
for 9” shaft. 
YAWKEY-BISSELL LBR. CO., Wausau, Wis. 














WANT: 
Eight 7; Locomotive ——. 10,to 15 ene 


M. O, specification, standard zauge. 
ELIAS ry BRO., INC., Buffalo, N. Y. 


LOG LOADER WANTED 
American or Barnhart loader for 3-foot gauge railroad. 
In a state condition, when made, location and 
Fayerde o. b, cars. SMITH RIVER LUMBER CO., 
‘ayerdale, Va. 
ANTED—ONE LIDGERWOOD 
Overhead skidder in first class, second-hand -condition, 
complete with lines, bd tank, etc., ready to —- 
Address “3, 22," care American Lumberma: 


icnall 








be a oe tod =| 





elie WA, 





ABOUT FIFTY LUMBER BUGGIES. 
Write giving full description of what you have. 
Address ‘“‘H, 17,’’ care American Lumberman. 


WANT: td OR 15 GOOD SECOND HAND 
Lumber wag BROWN LAND & pa COM- 
PANY, hinelander, Wis. 








ASH. ADS 
Straight grained, 3x3x38”, sawed or split, for making 
baseball bats. On OO market rice, 
HILTO: LLINS CO., INO., Louisville, Ky. 





FOR SALE 
Practically new and modern Sawmill Plant, capacity 


about 30,000,000 feet per annum, located in the interior 
of British Columbia on a beautiful inland lake and on 
the main line of the Grand Trunk Pacific Railway. 
About 500,000,000 feet of timber on and adjacent to lake 
(about 90% Spruce) and another billion feet available at 
reasonable prices. Natural conditions ideal for econom- 
ical logging, manufacturing, piling and shipping. An 
advantage of about $4 per thousand feet in trelght rates 
to the Prairie Provinces over Coast shi — 8. 

This property offers unlimited possibilities as a lumber, 
pulp and paper property. Would consider selling a half 
interest. Terms reasonable 
A. C. FROST COMPANY, 134 South LaSalle St., Chicago. 


FOR SALE—BOX AND VENEER PACKAGE 
Factory in Wisconsin; running full capacity all the year. 
Large stock logs and bolts on hand. Selling on account 
of other business, Re oe required about $60,000. 








ress 5,’’ care American Lumberman. 
FOR SALE 
Shingle, lath and box proposition now operating. 
Good location. 
Address *“*K, 17,’’ care American Lumberman. 





FOR SALE 
Three Band Gang and Resaw Sawmill complete, honey 
Machine Shop, Also complete track system, about 
tons 16# Rail, and 550 Lumber Trucks, Will sell in ‘ts 
entirety, or in part. For prices and_ specifications, 
address NORTHLAND PINE COMP. 
8201 2nd St., No., Minneapolis, Minn. 


UTILIZE MILL WASTE 
Exclusive territory rights 4 make and sell chea “P 
patented household neenity tn wood, Small capt! 


large profits, 
FRANK BELAND, Box 391, Cairo, Ill. 


EVERYBODY WANTS SOMETHING 

Do you want employees, employment, mechanics, sales- 
men, lumber or shingles, lumber yard, factory or busi- 
ness opportunity; timber or timberlands, rails, cars, lo- 
comotives, hoisting machinery, etc.; engines, boilers, 
pumps, eee. piping or anything used in lumber or 
allied industry? You can get what you want or sell 
what you pve not want by-advertising in the AMERICAN 
LUMBERMAN, 481 South Dearborn St., Chicago, Ill. 


FOR SALE—RETAIL LUMBER YARD 
And planing mill business, well established, in the 
valley of Virginia; the finest agricultural section of 
the state; thriving town, junction of two trunk line 
railways; excellent climate and water. Will sell the 
business together with real estate at reasonable price. 
Owner wishes to retire from active business. 

ddress “E. 8,"’ care American Lumberman. 


SHINGLE AND SAW MILL COMPLETE 
De Loach No. 2 Saw Mill, Perkins Shingle Mill, Tift 
Engine center crank, 60 H. P, Tubular Boiler first class 
cut off, Bolter and Sharpener complete and now running 
on cypress wey three miles east of Brewton, Ala., 
— at $5,000.0 Cypress cemnenee at $5.00. 
ERNERT ‘BROS. LUMBE , Louisville, Ky. 


PARTY 

















“WANTED—A witht ‘MILL AND 

Logging equipment of sufficient magnitude to reduce Forty 

Million = = “wil southern hardwood to lumber and 
uc 


Addre: 
ORGIA LUMBER & MILLING CO., 
610 Hanselman Bldg., 
Kalamazoo, Mich. 


other p make interesting terms to respon- 


sible a 





FOR SALE 
Pe: ag million first class second-hand Standard Fire 
One—100 ton Blast i ge complete, 


Tennessee shipping 
Address “P.O Box NO. 329, Birmingham, Ala. 





BOXES WANTED. 
Boxes left on cancelled contract, misfit boxes, any 
kind, any wee ll buy them in a 2 oy agg 
have you? FRIEDLANDER 0.. go. 


= a MODEL 61 
Marion Stems Sh 
GREENBRIER, CHBAT & ELK R. R. CO., 
Cass, W. Va. 





WANTED—DRY sin "aa 
We want about 100 6-ft. cross piling trucks. Give price 
and location. ED, ROOS COMPANY, Forest Park, Ill. 








OR SALE 
7,000,000 to 10,000,005. feet Tupelo; also few hundred 
thousand feet of red gum and cypress, on 800 acres, 
within one mile of Frisco Ry. switch, about ten miles 


from Jonesboro, Ark. Also a twenty thousand feet ca- 

pacity circular sawmill almost completed, for cutting 

same. Will sell at a great bargain for good reasons. 
R. L. MUSE LUMBER CO., Walnut Ridge, Ark. 


CAPITAL WANTED 

$25,000.00 for half interest or $50,000.00 the whole, 
equipped with Steam and Gas Engines, Lumber and 
Lath Machinery; 6,000,000 feet to cut; Stumpage half 
price. Pine and Hardwoods. River and R, R. trans- 
portation. A fine opening to get a lumber business for 
little money in W. Va., low R. R. rates. 

Address “H. 14,’ care American Lumberman. 


MILL FOR SALE. 
In northeast Texas. or will form stock company; 
haustible supply kgf pine and hardwood timber. 
Address 4,”’ care American Lumberman. 








inex- 


LUMBER TRUCK WHEELS & AXLES 
Sixty sets, Sixteen-inch wheels. 2%” Axles. Forty- 
two-inch gauge. —- Dollars set f. o. b. Alling- 


dale, W. Va. 
J. N. BERTHY JR., Tioga, W. Va., 








SALE—HARDWOOD “SHORTS” 
Excellent for Novelties, etc., requiring small sizes. 
1 car Hard Maple 2” and 3” thick, S28. 


1 car Hickory %” thick, S2S. 

Will sell very cheap to move quickly. 

Will give further particulars, if interested. 
Address ““K, 15,’’ care American Lumberman. 


HICKORY PLANK FOR SALE 
Two or three cars of #2 and #3 Com. Hickory plank 
largely +2 Com., 6/4, 8/4, 10/4, largely 8/4 at $30.00 
per M ft, F, O. B. Grand Rapids, Mich., rate. 
Address ‘K. 27,’’ care American Lumberman. 


AT SAGINAW, MICH—QUICK LOADING 

30 M ft. 5/4x5 and wider, 8 ft. Log Run Balsam Rgh. 
Dry—Culls out. 

100 pes. 30 ft. 
butts. 








on” 


Tamarack Piles, 7” tops, 12” and up 


. Tamarack Piles, 7” tops, 12” 


BARTON LUMBER COMPANY, Saginaw, Mich. 


and up 





=" SALE—2,500 ACRES 
Unimproved coal land in tracts; has-several seams; top 
drift; adjacent railroad, ines, gas and oil. Address 
CAVANAGH, McAlester, Okla. 





FOR SALE—FOUR OR FIVE CARS 
No. 1 Common and Select 8/4, bone dry, red and white 
Oak, band sawed, equalized—excellent quality. 
Address UNION FURNITURE CO., High Point, N. C. 





FOR SALE 


Kild-dried sawdust in carload lots. Write for prices. 
GAMBLE BROS., INO., Highland Park, Ky 





D. S. PATE LUMBER COMPANY 
LUMBER EXCHANGE BUILDING 
CHICAGO 


Yellow Pine 
We make a gag A of 2” Shortleaf dimension. Our 
mills are located in Mississippi and Alabama, and we 
have the following in stock at prices f. o. b. mill: 
5 cars Figg A hy No. 2 & Btr. 1S&E or 84S @ $33.00 
10 ware 2x8 10-16’ No. 2 & Btr. 1S&E or S48 @ $34.00 


2,500 lbs. 
15 cars "2510 gd ‘No. 2 & Btr. 1S&E or $48 @ $34.00 


wt. 2, , 
20 cars 2x12 10-16’ No. 2 & Btr. 1S&E or S4S @ $34.00 
wt. 2,600 lbs. 

We guarantee this stock to be 75% No. 1. We can 

ship strictly No. 1 at $1.00 per M higher. Our stock will 
run 50% 16’. ‘This is all our own stock and well manu- 
factured. Figure following freight rates: 
Toledo, Bacasssyas eee Chicago, Tll.....++5. 29%ec 
Detroit, Mich........334%4c Cinceennsd, Osvecece BEC 
Pittsburgh, Pa......3644c Columbus, Dscccess Se 
Buffalo, N. 6c Cleveland, O........ 


Columbus, Miss. 


Southern Office: 





FOR SALE 
65, pd a, 1” Quartered White Oak No. 1 common & 


25, doo feet 1%” Quartéred White Oak No. 1 common. 
72,000 feet 1” Quartered Red Oak No. 1 common & 


tter. . 

100,000 feet 1” No. 2 common & better Soft Maple. 
75,000 = iM Pe ; — & better Soft Maple. 
50,000 fee 2 common & better Sycamore. 

75, a feet “eid Ps 0/4 White Ash No. 1 common 


tte: 
40,000 feet 12/4 E Hard —~ No. 2 common & better. 
RRY H. MAUS, South Bend, Ind. 





FOR SALE ; 

Plain oak: 75,000 feet of 4/4 Red Oak; 80,000 feet of 
Oak; 30,000 feet of 5/4 White Oak; 14,000 

feet of 8/4 Oak, mixed, No. 2 Com. and Better. Also 
100,000 feet of 10/4 hite Ash, 15,000 feet ‘ot 8/4 
Maple, and 75,000 feet of No. 2 Com. and Better 4/4 
Poplar. This lumber runs Common 4 Ry with 
possibly 5 per cent to 10 per cent of 2 Common, 
BROWN & HARRIS LUMBER ©CO., Hoimesville, 0. 


AS OAK AND HARD MAPLE 
6/4 and 8/4 hard ee 7 partially dry. Also 4/4, 8/4, 
12/4 ash, — 4/4 and 8/4 plain sawed white and red 
oak, Ship only No. 2 common and better, or on grade, 
all grades included in same car. 
BEAR BROTHERS LUMBER CO., Madison, Indiana. 


FOR SALE, TWO MILLION FEET 
DRY LOG RUN HARDWOOD. 











Ash, 1. Birch, Basswood, Cherry, Chestnut, Oak, 
Maple, Pine. All round ed e. = Wel manufac 
Mostly “a to 8/4. Some thi Located in Vermont 
and Massachusetts. 

your raw material costs, 
Can cut ial sizes Tv stock. 
WALLACE H, PART B, INO., Springfield, Mase. 
DRY puch WHITE PINE 


GAN 
Piled at Cincinnati, Ohio. 
18,000 ft. 8/4 No, 1 Common 
,000 ft. 6/4 No, 1 and No. 2 Common, 
9,000 ft. 6/4 No. 2 Shops. 
All largely 14 & 16 ft. 
One car dry 4/4 _— at y= Red Cedar. 
One car 4/4 to 8/4 F ‘ S. Mahogany. 
One car 8/4x12” to 20” A. & Btr. dry Airplane = 1¢e. 
CHARLES F, SHIELS & CO., Cincinnati, Ohi 


FOR SALE 
St. Francis Valley, sa. band sawed red 


m, dry, 
choice stock, all Fates; n tion aranteed under 
National Rules. oRITTENDE MBER CO., 
Crittenden, Ark. 


SOFT WOOD PILING. 

Prompt shipment can be made on 1200 to 1400 pieces 
—Pine, Norway and Tamarack, 614” tops and 12” butts, 
4 a 60 ft. long. Address MANIEX BROS., Bay City, 

chigan. 











FOR SALE 
Cedar, small car dry Tennessee red Aromatic, inch. 
lengths and widths. Piled here. 
CHARLES F. SHIELS & CO., Cincinnati, Obio. 


FOR SALE—MINE TIES 
1 car 3x5x5’ Mixed Hardwood Ties. 
HERMAN H. HOGE, New Knoxville, Ohio. 


LOGS FOR SALE 
100,000 feet White Oak and Poplar logs. 
CALDWELL BROS., Ewing, Va. 


FOR SALE 
60,000 ft. 1” Capes fanny White Oak 
. W. FRYE LBR, CO., * Dayton, 0. 


























pan 
vill 
nu- 
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FOR SALE—RETAIL LUMBER YARD 

i oeated on the Mineral Point and Northern Railroad, 
vith good connections with both Chicago & Northwestern 

1 Chicago, Milwaukee & St, Paul railroads, and in a 
vriving farming community. Most of the stock is under 
d cover, the shed being in good condition. The stock 

¢ lumber is mostly orthern White Pine. There 
also a good feed and coal business including 
syinding in connection. The reason for selling is on 
aecount of increasing business interests in Janesville, 
wis, Also to make a settlement of an estate. For 
further particulars inquire of the LINDEN LUMBER 
OMPANY, Linden, Wis., or_A. Summers and Son, 
anesville, Wis. Kindly use Box No. 225 for Linden 


iress. 


FOR SALE—RETAIL LUMBER YARD 
In Southern New Jersey. Covers entire city block. 
Cornections with two railroads in yard. Business this 
rear will be $300,000. Splendid opportunity for further 
expansion. Two-story woodworking mill equipped. with 
nt-off saw, rip saw, moulder, planer, jointer, belt 
der, upright moulder, jig saw, wood drill, cross cut 
w, all Pag operated by individual motors. Two 
urge sheds, ample wareuouse space, well equipped of- 
large hardware and paint store connected. Motor 
< delivery. Business in healthy financial condition, 
Il bills discounted. Owner would not sell but wishes 
o retire. Address all replies to 
“*K-21,’’- care American Lumberman. 


LUMBER YARD—FOR SALE 
In good farming community. Good stock. No real es- 
tate. Do not answer this ad unless you mean business. 
BASSETT LUMBER CO., Bassett, Iowa. 


FOR SALE—MY RETAIL LUMBER 
And coal business, also my residence. 
J. M. WILKES, Medical Lake, Wash. 


FOR SALE—MILL AND RETAIL LUMBER YARD 
Doing a good business; only yard in town and has 
large country trade; - M sawmill. Reason for selling, 
need capital. Addres 

730,” ’» care American Lumberman. 


FOR SALE—COUNTY SEAT YARD 
In Southeast Nebrask: 
Address “KE, 104,” care American Lumberman. 










































FOR SALE—FIVE HUNDRED MILLION FEET 


Of standing timber, mostly long leaf pine, with about 
one hundred and twenty-five thousand acres of land. 
Both rail and water transportation. May divide. 

R. B. CHAFFIN & CO., INC., Richmond, Va. 





FOR SALE 
53314 Acres: standing timber. White oak a 
poplar 30%. Trees range in size from 4% ft. diam. 
and smaller, Seven miles from town and railroad and 


225 miles from Cincinnati, Ohio, Cage ge rights only to 
be sold. No timber has ever been cut on this ground. 
This will be sold to the highest bidaer Will yield 
at least 9,000 sq. ft. to the acre, Details furnished 
upon request. Address 

IVZEY 


aL LG f 
434 Woodlawn Ave., Middletown, Ohio. 


A REAL BARGAIN. 

About 10,000 acres timberland in fee. Estimated 
Geo. F. Beardsley, one of the best estimators in Michi- 
gan. He represents will cut 27,000,000 ft. fine Birch, 
18,000,000 ft. t.., le, 15,000,000 tt. Spruce, Hemlock and 
Cedar. manufactured at Soo, Mich. Plenty 
of labor, ect can be shipped by gall. or iS For 


particulars — 
003 Harris Trust Bidg., Chicago, i. 








WHY WAIT WHEN YOU WANT SOMETHING 


When you want a new stock of lumber or shingles, new 
or second-hand machinery, engines, boilers, electrical 
machinery, locomotives, cars, rails, business opportunity, 
timber and timberlands or anything used in the lumber 
industry, you can get it at a small cost by advertising 
iu the ‘‘Want-Columns’” of the AMERICAN LUMBER- 


MAN, Manhattan Building, Chicago, Ill. 





WHITE BIRCH AND PULPWOOD 
We wish to sell for cash the white birch and pulp- 
°c on 640 acres crown patented land on Lake Superior 
t one hundred miles from Sault Ste. Marie. Man 
vent over it for us last fall said it was the finest 
2 ae he ever saw. 
JOHN ABELL ESTATE, 
- 95 MacPherson Avenue, Toronto, Canada. 
WE HAVE TRACTS TIMBER LANDS 
‘ine and Hardwoods of all kinds. Write 
SHEWMAKE BROS. CO., 
525 Atlanta Nat. Bank Bldg., 
Atlanta, Ga. 


Z FOR SALE IN CANADA 
, 1 Right timber, White Pine, Hemlock and Birch 
as rood. oh *. 50,008.00 and 100,000 cords of Spruce 


Al oREN" Hoss. LUMBER CO., Jamestown, N. Y. 











FOR SALE—BY PRINCIPLE 
Two exceptional tracts of western timber. One located 
in Oregon upon which there is standing sugar and white 
pine and fir. One tract of redwood timber. Favorable 
prices — vans terms, 
Addre 129,’’ care American Lumberman. 


Timea Ton SALE—STATE WASH. 
150 million feet of Fir and Cedar Timber, one dollar 
and twenty-five cents - thousand. On Puget Sound. 
CANON-MILLER, Centralia, Wash. 


FOR SALE—LARGE SOLID BLOCK OF 
Douglas Fir Timber, extra heavy, on ground. Good in- 
vestment, price and information furnished to principals 
only. Address ‘‘H, 27,’’ care American Lumberman,. 











AN ADVERTISEMENT 


In the AMERICAN LUMBERMAN would be seen by the 
very people who are interested—it 

WILL 
always carry your message to more readers—bring bet- 
ter returns than any other medium and 

MAKB 
you money—send your advertisement to the ‘Greatest 
Lumber Journal on Earth’’ and get quick results all the 
time—it is a 

GOooD 
thing to be in good company—besides it supplies many 
wants each day and has no equal as a salesman. 

Send your advertisement to 


THD AMERICAN LUMBERMAN, 
431 S. Dearborn St., 
Chicago. 





BRITISH COLUMBIA TIMBER 
Investments of all sizes; cerveneentants solicited. 
W. L. KEATE, Crowe Wil ldg., Vancouver, B. 0. 


BRITISH COLUMBIA TIMBER 
Large or small tracts for immediate logging or for in- 
vestment at prices prevailing five years sae. We invite 
cor dence, Information cheerful a i Fineonr 


GEO. B, 
No. 336 Pender St., West, eaaten a Oo. 


FOR a eee See TIMBER LANDS 
See advertisement of C. D, WIS TIMBER COMPANY, 
on pages 37 and 38. 

















300 MILLION FEET MERCHANTABLE 
Hardoeed | ae Oo Railroad, in ey at $3.00 


per 1,000 ft. n fee. Estimate: White Oak and 
overcup, 144 Million ft,; Red Oak, 44 Million; Gum, 
67 Mil ion; Cypress, 17 Million; Ash. 5 Million; Hickory 
and others, 26 eae 
RLES. PETERSON, 
223 First et Bank, Houston, Tex. 


12 MILLION FEET FLORIDA HARDWOOD 
a oe and gum, in Central Florida, center 
citrus and trucking sections; two railroads. Will sell 
bos estimate stumpage. ‘erms 
Cc. D. DENNIS, Hampton Bldg., Tampa, Fla. 


eo VIRGIN HARDWOOD TIMBER 

Henry County. White Oak, Red Oak, Poplar and 
Hickory. Near railroad. 100° acres; estimate about 
250,000 ft. 


D. B. 
2064 McCormick Bldg., Chicago, 
FOR SALE—FINEST TRACT HARDWOOD 
In the south, La.; sixty-eight hundred acres, railroad 
runs through it, will cut at least eight thousand feet 
per acre, all kinds timber, thirty-five dollars acre, 
W. T. KIME, Gen. Del., = » Mo. 


FOR SALE—500,000,000 FT. HARDW' 
Meso timber in Louisiana. 000 ft. yellow my pine 














SS 
in timber in Southern States tracts of 


50, ——. 
. A. SHAW, Box 1564, Alexandria, La. 
FOR SALE—ABOUT 45,000,000 





Standing hard wood, 60% Birch. Close to railroad. 
ae invited. 
NEWTON FALLS PAPER CO., Watertown, N. Y. 





#@ MILLION FT. OF NUMBER 1 
Merchantable Hardwood Timber, 25 million Gum and Elm, 
15 million Oak and Ash, location Southeastern Texas on 
navigable water, 3 miles from Ry., for sale at a bargain. 
CHARLES PETERSON. 223 1st Nat. Bk., Houston, Tex. 





FOR — TIMBER 
,|*,000,000 feet of virgin fir timber in Lane County, 
gon. Price cheap for immediate sale. Terms. 
Address “H. 116,” care American Lumberman. 








RARE BARGAIN $35.00 AN ACRE 
1440 acres Virgin bts Oak. Drew County, Ark. 
Address, CHAS. §. ey 3507 Shenandoah, 
. Louis Mo, 











FOR SALE—ON NECHES RIVER 
Jasper ‘County, Texas, twenty miles north of Beaumont, 





Texas. 
BERG  cccccccccsecccsccccccccces SSM ee auee 
White Oak i..2.22:: «- 2,820, — sn 
Red Oak .. -. 7,775,000 ‘* 
Over cup 3,385,000 ‘* 
Beech 20,000 ‘* 
Elm . 90,000 ‘“* 
Ash . 1,122,000 ‘ 
Hickory 20, “ 
Cypress 4,658,000 ‘* 
Pecan . 1,325,000 ‘* 
Red Gum . -26,165,000 ‘* 
Black Gum. ‘ - 2,310,000 ‘* 
DOE cccecccescoscscesscece 52,310,000 ‘* 


With 8,160 acres of land all block together one-half 
mile from the Santa Fe Railroad, all in fee simple for- 
$260,000.00. One-half cash, ba lance on terms 8s, with 6 
per cent interest. Will furnish detailed information to 


prospective buyers onl 
¥ B. CONN, Kirbyville, Texas. 





FOR SALE 


To settle an estate, 27,000 acres of virgin timber lying 
in Virginia and West Virginia. About 50 per cent oak, 
balance hemlock, poplar, white olan ete. Will cut 
about five thousand feet per acre. Twenty dollars per 


acre in fee. 
R. B. CHAFFIN & CO., INC., Richmond, Va, 





FEE SIMPLE TIMBER LANDS 
N. 0.—61,000 acres, Hardwood,: White Pine, Spruce, 
Poplar and other timber; 360,000,000 feet near railroad, 
Tampa, Fla. Section, 98,000 acres Round Yellow Pine, 
6,000 feet per acre; 5,500 acres Round Yellow Pine, 
8,000 feet per acre. 
CHAMBERS REALTY CO., 
74 Marietta St., Atlanta, Ga. 


LOUISIANA OAK AND GUM 
Twenty-two thousand: acres of the finest oak and gum 
timber in Louisiana at a bargain. Write for particu- 
lars. V. , 29 Hast 3rd St., Atlanta, Ga, 

FOR SALE—TIMBER. 
For Sale—132,000,000 ft. high-grade cypress timber, 
$5.00 per M’ stumpage. Terms. Twenty years to re 
move. Address PHIL MARTIN, Sutherland, Fla. 


FOR SALE—SOME GREAT BARGAIN 
In Southern Pine and Hardwood Timber Tracts, For 


information te 
PITTS & WEEKS, Indianola, Miss. 














FOR SALE—50,000 ACRES STUMPAGE 
In North Central Louisiana, estimated to cut over 305 
million feet, large percentage white and overcup oak. 
A. G. SCHLECHTE REALTY CO., Ammendale, Md. 





FOR SALE 
2,000 acres timber on mountain side, 12 miles from Kim- 
ball, N. R. R., estimated to cut 4,000,000 ft. oak, 
750, 1000 ft. hickory, 1,000,000 ft. of other timber. 
J. B. HUNT, Sewanee, Tenn, 





~~ FOR SALE—1,300 ACRES TIMBER LAND 
TT Co., = m3 J a 12,000,000 feet, 80% 


Oak, and 2,000 located 9 miles from 
N. & W. Ww. RR R.; road an id loge! tog pow A % 
isville, W. Va. 





aa Well DO WORK. 
ant long leaf yellow pine. Round timber in fee 
—-. Increases in value from 5% to 7% per month. 
sources of revenue, turpentine, lumber and land, 
wes —_—— wire DONALD G, McKAY, Kissimmee, 
a. 





BEST BOOK IN THE LUMBERMEN’S LIBRARY 
Is ‘‘Tote-road and Trail,” just published. Here is “the 
lumberman poet”’ at his best, singing heart-winning songs 
on logging, lumbering, and life in general. Illustrated in 
color. A book no lumberman should miss. $1.25 post- 


paid. AMERICAN LUMBERMAN, Publisher, 431 8. 
Dearborn St., Chicago, Ill. 





ENGINES! 


The two following engines must be moved immediately, 

and we are offering them at sacrifice prices: 

1—200 to 400 H. P. Heavy anf 8-Bearing, Simple En- 
gine, extra heavy 

1—400 to 700 H. P. Hea Duty Corliss Engine, was 
used for rol —s mill work and is ar 
ranged for belt drive and crab connection, 
Unusually heavy, with 16” main shaft 
and large bearings. 

Both engines are in first-class condition and guaranteed. 

Wire or Write: 


POWER EQUIPMENT CO., ENGRS. 
1809 Buttonwood St., Philadelphia, Pa. 





ONE 20 H. P. CORLISS ENGINE, 18x42 
One 12 foot x 30 inch split wheel, bore 8}§. 


One 60” x 30” pulley, ; bore. 
One 84” x 37” pulley, 44% bore. 
Write for Prices 


EISENMAYER MILLING CO., Springfield, Mo, 
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A NO. 1 ELECTRICAL AND STEAM MACHINERY. 


Condition 


Engines. 
22x48 Harris Left Hand Corliss Wheel 16x32”. 
26x48 Hamilton Girder Frame Corliss Wheel 20’x41”. 
14 & 22x16 250 H. P. Ideal Tandem Compound. 
26 & 52x48 Heavy Duty Cross Compound Corliss Bn- 
gine with Rope Wheel. 
Automatic Four Valve and Slide Valve Engines Ranging 
in size from 100 to 1500 H. P. capacity. 

Boilers. 

2 250 H. P. Heinie 115x140 lb. Complete Plant includ- 
ing Heater, Piping, Pumps and All Fittings. 

2480 H. P. Stirling Butt Joint Construction, 160 lbs. 
with Stacks, Stokers and All Fittings. 
4250 H. P. B. & W., 150 lbs., Complete Plant. 

Turbines. 
2 2000-3000 K. W. Westinghouse Condensing or Non- 
Condensing Turbo Alternator Units, 60 Cyc., 3 Ph., 
480-550 or 2300 Volts @ 1200 R. P. M. Comp. with 
5700 sq. ft. Wheeler Condenser —. In operation 
less than two years. Condition A No. 
1250 K. W. Westinghouse ear or Non-Con- 
densing or Bleeder type, 60 Cycle, 3 Phase, 480, 2300 
or 11000 Volts. 

A. C. Units. 


1 375 K. W. General Electric 60 Cyc., 3 Ph., 480 or 
2300 Volt Alternator with Cross Compound 4 Valve 
Erie Ball Corliss Hngine. 

750 K. General Electric 60 Cycle, 3 Phase, 480 or 
2300 Volt Alternator with Cross Compound Brie City 
Unifiow Engine. 

170 K. W. Fort Wayne Alternator 60 Cycle, 3 Phase, 
480 or 2300 Volts, Direct to Tandem four valve Auto- 
matic Engine. 


PAUL STEWART & CO., 
First National Bank Bldg., Cincinnati, 0. 


Immediate shipment. guaranteed. 


eis 


to 


i 





500 H. P. 
GEARY BOILER 


Double Drums each 48”x24’6” long. Shell 5” thick, 
double riveted, double butt longitudinal seams. Steel 
headers, .237-4” B. & W. Cap Tubes—20 ft. long. Com- 
plete with stop, safety and blow off valves, water col- 
umn front and cyclone shaking and dumping grates. 
Passed Ontario Inspection for 200 pounds working pres- 


sure, and in excellent condition. Inspection Point, 
Toronto. 
Address ‘‘K. 10,"’ care American Lumberman. 





THINK WHAT IT MEANS 


Many thousands of people each week read the classified 
advertisements looking for employment, employees, lum- 
ber, shingles, timber and timber lands, business oppor- 
tunities, machinery, locomotives, cars, rails, etc, Al- 
ways looking for something—your advertisement in the 
wanted and for sale department would be seen by the 
very people you want to reach. Advertise now. 


AMERIOAN LUMBERMAN, 
431 S. Dearborn St., Chicago, Il. 





FOR SALE—TWO (2) BRICK SET 
65 horsepower boilers; one 65 horsepower and one 80 
horsepower engine; one 50-K, generator; one 2-ply 
leather belt 60 feet long, single; also boiler connections. 
All of above at our factory, Daleville, Ind. Address 
PIONEER PLANT FOOD COMPANY, 606 Occidental 
Building, Indianapolis, Ind. 


1—150 H. P. 72” x18’ BUTT S PED 
Triple Riveted Tubular Boiler. Immediate delivery. 
PFANNMUELLER ENGINEERING COMPANY, 

508 First National Bank Bldg., Chicago. 








FOR SALE 
2 66”x16’ butt strapper triple riveted Boile 
2 150 H. P. Scotch Marine Internal Fired. Boilers. 
1 16x42 Allis Corliss Engine 


MERTES MACHINERY CO., Milwaukee, Wis. 


2 30”x6’ eet _— 
Built ASME for Michigan, 10 H 
1 4”x14” Butt Strap Triple Rivetea Boiler, 45 H. P. 
i 30”x5’ Vertical Boiler built ASME for Michigan. 
A. F, BARTLETT & CO., Saginaw, Mich. 








BOILERS! 


—250 H. P. Water Tube Boilers, complete with all 
fittings, also complete set of a tubes, in A-1 
condition gm ney $8.00 per H. P. 

4—264 H. abeock Wilcox W. T. Boilers, com- 
plete with an fittings, in excellent condition, 160 
lb. _S.. 

a H. P. Babcock & Wilcox W. T. Boilers, same as 
a 

1—500 Hi P. Heine Type boiler for 175 lb. pressure. 

Feedwater Heaters, Engines, 
Electric Generators, Etc. 


POWER EQUIPMENT COMPANY, 
Engrs., 
1809 Buttonwood Ct., Philadelphia, Pa. 





BOILERS ENGINES 
4-420 H.P. B.W., 190 Ibs. 12x36 All., 14x36 Murray. 
6-500 H.P. B.W., 175 lbs. 16x36 All., 16x42 F. & 8. 
1-364 H.P. Heine, 175 Ibs. 18x36 Bass., 18x42 Nord. 
2-250 H.P. Heine, 160 lbs. 18x42 Allis, ‘20x42, St. Louis. 


2-200 H.P. Sterling, 150 Ibs. 20x42 Fish, 22x42 Vilter. 
220 H.P. Heine, 150 Ibs. 22x48 Allis, 36x48 L. & B. 


2-150 H.P. Heine, 150 lbs. 28x48 Minn., —_— L. & B. 
16 & 30x48 


2-60x16, 125 Ibs. Bas 

2-72x18, 125 Ibs. 18 & 24x42 Allis Tand. O. 
72x20, 140 Ibs. 26 & 52x48 Wetherill ©. ©. 
78x18, 130 Ibs. 28 & 54x60 Allis ©. Comb. 

2-78x20, 125 Ibs. 28 & 56x48 Cooper O. 

A. C. D. C. Generators, Motors and Units. Send for “List. 

ie for complete list of Engines, Boilers, Motors etc. 

. R. WILSON MACHINERY CO., Pine St., St. Louis. 


LOGGING, SAW MILL, POWER PLANT 

AND INDUSTRIAL MACHINERY 

AND EQUIPMENT OF ALL KINDS 
We carry a large stock and are able to make imme- 
diate Loy Test our facilities for serving you. 

TER A. ZELNICKER SUPPLY CO., 

Saint Louis, Mo. 

Rails, Cars, Locos., Boilers, Engines, Pumps, Tanks, etc. 








STOCK LIST 
WOODWORKING MACHINES 


New and Second Hand 
5—30”-36” 


4—New be Para 27 Full Automatic Knife 
inders. 
1—Greenlee Bros. Horizontal Hollow Chisel Mortiser. 
1—Fay & Egan No, 217 Continuous _— Glue Jointer. 
1—Egan 42” Band Scroll and Re-Saw. 
1—36” J. A. Fay Circular Re-Saw. 
4—New Hall & Brown Variety saws. 
1—Fischer Box Board Matcher, 
8” and 9” Moulders. 
2—American Combination Saw and Dado Machines. 
1—Single End Colladay ata Table Tenoner. 
1—Crescent Universal Saw —— 
1—Carey a Boring Machin 
2—60” Full Automatic Multiple "Spindle Boring Machines. 
6—New 5’ and 6’ Swing Saws. 
1—Superior Post Belt Sander. 
1—Upright Mortiser. 
2—Stair Routers. 
2—Hollow Arm Sanders. 
1—60” Sturtevant Exhaust Fan. 
1—Model 49 Curtis Impreved Four Spindle Carving 
Machine with center attachment. 
1—Fay & Exan 24”x6” Centennial Planer. 
6—Wood Frame Saw Tables. 
1—Greenlee Bros. Sash Mortiser and Relisher. 
1—Clement 20” Planer. 
2—New Beach Wood Frame Jig Saws. 


WOODWORKERS’ TOOL WORKS, 
222 S. Jefferson St., Chicago, Til. 








AVAILABLE IMMEDIATELY 
One completely equipped 8’ R. H. Allis Chalmers saw- 
mill, carriage, steam feed, set, nigger, loader, 6 saw 
edger, 18’ trimmer, engine, boilers, lath and dimension 
mill, hog and full set conveyors, shafting, pulleys, file 
room equipment, _— Recently completed cut. Full 
details on at 

THE SUN LUMBER CO., Weston, W. Va. 





FOR SALE 
1—Three-drum 42” Smith Endless Bed Sander, old 
type. $1,000. 


1—6\4x8 two- drum Clyde Hoisting Engine with boiler, 


$1.000. 
Both in good mechanical condition. 
F. H. McDONALD 
619 The Gilbert. Grand Rapids, Mich. 


FOR SALE—ONE SMITH 10” MOULDER 
Second hand at bargain price, in good condition. One 
Berlin #52 Planer and Matcher 15”x6” equipped with 
two pairs of side heads, several sets of extra knives, belts, 
and all blow pipe to main. One +7 Chain Mortiser used 
only two weeks. One Chain Mortiser #3, good condition. 
Fay & Egan 4” Band Rip Saw, good as new. 

Address BOX 77, Richmond, Va. 

FOR SALE—PORTABLE SAWMILL 
In Michigan, including traction engine, three saw 
edger, cut off outfit, sawdust blower, etc. 

Address ° * care American Lumberman,. 











WAYNE 
HANDLE MACHINERY SELECTS 


Bolters: 


1—8 ft. Smith Center Cut. 

1—12 ft, Defiance Center and Side Out. 

1—8 ft. Hossier—End Grip Dogs. 
Lathes: 


1—Defiance Chaplin. 
1—No. 10 Ober. 
1—24 inch Defiance. 
1—32 inch Defiance. 


1—No. 11 Ober. 
2—48 inch Defiance Neckyoke and Singletree. 
Sanders: 
1—8 inch Ober. 
1—No. 6 Defiance. 


1—No. 2 Defiance. 
1—No. 5 Nash. 


Equipment for working all kinds Handles and Spokes. 
One thousand machines in stock for every woodworking 
need. 


WAYNE MACHINERY CO., Fort Wayne, Ind. 
Branches with stocks: 


121 So. Third St., Louisville, Ky. 
18 West Second St., Dayton, Ohio. 





SANDERS 
Immediate shipment. 


Smith 42” Endless Bed, fine shape, la 
a ¢~ — ~~ direct enter ates 
erlin indless » used only ei 
Berlin 54” Invincible Triple Drum — months. 
Berlin 49” Royal Invincible Spiral Drums. 
Berlin 43” Royal = Spiral Drums. 
Fay 42” Triple D 
Offer above subject to prior sale—act quick. 
Address ‘SANDER MAN,” care American Lumberman. 








DISMANTLING 


One hundred thousand dollars’ worth of mill machinery 
and equipment to be disposed of at one-half its value. 
If you need veneer knives, used or new, boilers, engines, 
lathes, clippers, dry kiln trucks, transfer rails, office 
equipment, belting, pulleys, or any kind of mill equip- 
ment, write for our price list and see what we can 
furnish it for. 

There’ll be no delay in getting your order on the way. 

MORGAN VENEER COMPANY, Pine Bluff, Ark. 





IMMEDIATE SHIPMENT. 


Band Mill—Filer & Stowell, 8 ft. 

Carriage—Murray 36’ 4 block. 

Nigger—Wilkins 5’x10”. 

Trimmers—Murray 24’, 

as saw. 
Edgers—Garland 4 saw and Diamond 10 saw. 

Rip Saw—Diehl Royal Ban 

Mending Splitter—Bruno chain drive 

Twin Heading Jointer and eclies “Baler. 

Basket Bottom a & Co. 

Engine Governor—Nordberg 5 

Railroad Ditcher—American Standard. 

Gasoline Operated Passenger Car. 

Locomotive—Rodgers Standard type and gauge. 

Boilers—3 Wickes 200 H.P. Vertical Water Tube. 

Drill fy Vertical 20” swing. 

Filing Room Equipment. 


13 saw and Diamond 3 saw. 


—_. oe list of pulleys, circular saws, paper frictions, 
wheels and chain. 
STBAENS SALT & LUMBER CO., Ludington, Mich. 
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FOR SALE 


Yates No. 341 left hand Band Resaw with wheels 54” 
diameter for 7” blade. =* works self center and tilt. 
Capacity 30” —_ A, 2. ” thick, 
guaranteed good as new. Immediate shipment. 

“QUICK SHIPMENT,” care American Lumberman. 


only 30 days; 





FOR SALE—IMMEDIATE SHIPMENT 


Berlin No, 177 round head fast feed Double Surfacer. 

Hermance 14” Outside Moulder. 

Yates latest type motor drive 43” Endless a Sander. 

Smith latest 42” Endless Bed Sande: 

Yates No. 341 Band Resaw, 54” diameter’ wheels. 

Yates No. 312 Double Chain-Feed Band Rip Saw. 

Whitney 36” Cabinet Double Surfacer. 

Whitney 30” Cabinet Double Surfacer, round heads, 
sectional rolls. 

Address ‘‘SHIPPER,’’ care American Lumberman. 


FOR SALE 


Must move at once—Quick shipments. 


Berlin No. 177—30”x12” Double Surfacer, round heads, 
sectional rolls. 

Whitney 36” Cabinet Double Surfacer. 

Whitney 30” Cabinet Double Surfacer, round heads, 
sectional rolls. 

Berlin No. 153 Single Cabinet Planer, 30” wide. 

Hall & Brown 24” Pony Planer. 

Dennis 24” Single Cabinet Planer. 

Hermance 14” Outside Moulder. 

Smith 12” and 10” four side Moulders, 

American 10” five head Moulder, 

Colloday 7” Moulder, 

Yates 43” Endless Bed Sander, direct motor drive. 

Berlin 31” Endless Bed Sander, countershaft drive. 

Smith 42” Endless Bed Sander, latest type. 

Berlin 54” Invincible Sander. 

Berlin 49” Royal Invincible Sander. 

Berlin 43” Royal Invincible Sander. 

Fay 42” Triple Drum Sander. 

Yates No. 341 Heavy , a ‘Resaw, used 30 days. 

Mershon Standard 60” Re 

Berlin No. 312 Double Chain:Feed Band Rip Saw. 

West Side Chain-Feed Band Rip. 

American No. 1 Band Rip Saw. 

Berlin Type A-1 Fast Feed 24” Planer and Matcher, 
round heads. 

Wire or write: 


INDUSTRIAL MACHINE & —T. on * 
140 South Dearborn St., Chica tl 
Phone Majestic 7477. 





FOR SALE—IMMEDIATE SHIPMENT 


Yates No. 431 latest type Endless Bed Sander, 43” 
wide. Direct motor drive with 5 H. P. motor connected 
direct to each of three sand drums and 3 h. p. motor 
to the feed. Motors A, C. 220 volt, 60 cycle, 3 phase., 
fully guaranteed as good as new. A bargain. 

‘Address “OWNER,”’ car American Lumberman. 





PARTIAL LIST. 
Fay & Egan 48” No. 7 Band Resaw, located in Michigan. 
54” Band Resaw, Berlin 54”. 
40” Re and Scroll Saws, an and Atlantic Works. 
Band Rip Saw, Fay & Ega 
Circular Self Feed Rip Saws, ag American No. 2. 
Fast Feed Floorer, Woods 8 28. 
Planer & Matcher, 15” jp % No. a 
Planers & Matchers for general purpose 
Fay- = No. 40; Happy Thought; E. ‘& i. “Sweep- 
stakes.’ 
Planer, heavy ‘double, Berlin 80x12” No. 175. 
Moulders, 14” Hermance and 12” American, and others. 
End Matcher, Wilce. 
Lumber Trimmer, Rothfus-Howard 4 to 20 feet. 
Write for full list. 
HERMANCE MACHINE CO., 
Williamsport, Pa. 


REBUILT GUARANTEED WOODWORKING 
MACHINERY 
Send for list. 
ILLINOIS ENG. & MCHY. CO., 
22 N. Clinton St., 
Chicago, Ill. 


FOR SALE—SAWMILL COMPLETE 


Consisting of 225 H. P. Water Tube Boilers, 2 H. 8S. & 
Engines, large mill with shotgun feed and 
seu am nigger, located in Central Arkansas. Price, 


pe 
» eRACH & CO., 843 8, Dearborn 8t., Chicago, Tl. 


FOR SALE—ONE RUSSELL 16 H. P. ENGINE 
With universal boiler, one 33x40 Champion thresher 
with Garden City feeder. Russell grain saving device 
blower all bel up; one Ohio ensilage cutter 19 in., 
with 40 ft. of pire inside end out. 1 good as new. 

HARROLD, Columbians, “Ohio. 














7 FOR SALE—THREE LARGE TUBULAR 
Boilers and all other sawmill machinery. Prices right. 
FISCHER LUMBER COMPANY, Kewanee, Mo. 


REMANUFACTURED WOOD WORKING 
Machinery, over 400 on hand. Write for catal 
— EXCHAN 





MACHINERY fe 
1212-1224 Washington Blvd., Chicago. 





READ THE CLASSIFIED ADS EACH WEEK 
When you want anything or have something to sell or ex- 
change. When you want employment, employees or any- 
thing used in the Lumber World write us—we can help 
You. 

Advertise in the GREATEST LUMBER JOURNAL ON 
EARTH. 
AMERICAN LUMBERMAN, 
431 S. Dearborn S8t., Chicago. 








FOR SALE 
COMPLETE BAND MILL OUTFIT 


8-ft. Allis Chalmers, 3 block carriage, 48-in. opening, 
with steam cushion and steam feed, with rolls, trans- 
fer, slab slasher, gang edger, hog, conveyors, etc. 

Boiler Plant—4 150-H. P. Boilers. Also complete 
Planing Mill and Dry Kiln. Can deliver in July. Mill 
can be seen running. Write or wire for details. 
MID-CONTINENT EQUIPMENT & MACHINERY COM- 
PANY, Security Building, St. Louis, Mo. 





A FEW —— IN BOILERS 


2— 60 H. P. H. 8S. & G., 4 in. flues, 100 Ib. steam. 
1— 80 H. s° H. 8. & 4 in. flues, 125 Ib. steam. 
—— H, Rohan, 6 in. "flues, 120 Ib. steam. 

—150 H. BP: Atlas, 4 in, flues, 105 Ib. steam. 
i 72x18, 150 H. P., first-class. 

All horizontal return tubular. 

Get our new p Bulletin No. 280 for hundreds of 
—_— oe in Rails, Machinery, Equipment, Sup- 
plies, etc. 

WALTER A. ZELNICKER SUPPLY CO., 
Saint Louis, Mo. 











2530 VOLT D. C. GENERATORS 











K. W. 
1 20 Sprague, 6-pole, type KD, direct-connected 
to Q DeLaval Taingle-stage steam a for 
150 Ibs. s waheneans --2000 
1 20 Weanemn 8, No. 7. 875 
1 25 Northern, MP, Re sececcece - 1050 
1 30 Western Hlec., type E50B.. - -1250 
: 4 Penn gy a: type intern = en = 
prague, comp., interpole ee 
1 35 Allis-Chalmers, MP . aaa +. 725 
1 35 Western Electric., 6-pole, “type L3E, direct- 
connected . 10-10 inch, Chuse, automatic, 
self-olling, si de crank engine with accessible 
Stuffing DOX ...cscscccseceseesees ecceccese 
1 50 aaa, GOES cccrcccscccccecsccccevocce GOO 
1 56% Northern, type L, 6- eeecccocsceccesece 
1 — extra Peo my og al _ ee 
1 60 tone le, Class D, rect-connected 
a2 in e City, *T.... self-oiling, 
center-crank engine, with accessible stuffing 280 
2 62% _— a, = deadseqaccceesaceccacce Ge 
= —_— oy cece a wee & 
n. a b-pole i ose ieeueaae 
2125 Allis-Cha i ae 850 


Ft. — .-=, MPL, form G “interpole, 
2bearing - 


Send for our “Monthly ‘Bargain’ ‘Sheet,”” ‘sn showing ‘com- 


plete stock with net prices o n second-han a electrical mo- 
t e—, Srerhauled ‘like new.’ 
GORY ELECTRIC 
36th and Lincoln Streets, Chicago, i. 
‘DIRECT cor = had < UNITS 





K.W. Make ts R.P.M. 
37% W. ly a) 290 Bure - > Beene T's. 
2-75 West. 125-250 275 13x14 Harris 
2-75 @G. B. 125 270 14x14 Ideal. 
75 Triumph 250 °100 16x36 Murray Corliss. 
2-100 Westge. 125 250 17x15 Simple toe 
150 O. W. 250 225 17x18 Buckey: 
175 W. 2B. 125 200 19x18 Atlas x Valve. 
200 Nat. 250 100 16x42 Corliss. 
300 OC. W. 250 100 18 & 30x42 Corliss. 
200 Ridgway 250 200 


19x20 Ridgway. 
400 Bar 250 90 wy Wetherill Corliss. 
1-500 Westg 250 120 24 & 40x36 Buckeye O. 0. 
Send for cmmiets list of Engines, Boilers, Motors etc, 
H. R, WILSON MACHINERY CO., Pine St., St. Louis. 


DIRECT CONNECTED UNIT 
1—Used 800-K. W. 3-phase, 60-cycle, 480-volt 962-ampere, 
Or p. Mm. "Allis-Chalmers revolving field alternator, 
direct connected to 26x44x48 cross compound Allis-Chal- 
mers double eccentric heavy duty, non-condensing Corliss 
engine, 9” steam, 16” exhaust, wheel 20’ in diameter x 
22” face. Floor apace approximately 25x35’. 
Available for immediate Shipment 
Also Boilers, Motors, Generators and accessories, 
Send us your "requirements. 
(Our_shops and experience are at your service.) 
THE RANDLE MACHINERY COMPANY, 
1820 Powers St., Cincinnati, Ohio. 





Established 35 years. 





10,000 PAIR NEW ANGLE BARS AND 


Sites Dees | bars oe all section rails. 





FOR SALE—BAND AND CIRCULAR MILL 
Seventy-five thousand capacity. Also good planing if 


wanted. All in good repair and running, but will re- 
lease soon if wanted. Address. 
“K. 26,’ care American Lumberman. 


NEW AND USED MACHINERY 
Write for list of Planers and Matchers, Surfacers, 
Moulders, a J Saws, Resaws, Cut-off Saws, New Amer- 


ican Sa 
NORTHERN MACHINERY COMPANY, 
Spokane, ‘Wash. 
SALE 


FOR 
One 5’ Model B Biamond horizontal band slab resaw, 
with one 8x31’ saw and complete filing outfit for 
og Address 317 Amanda S8t., Sault Ste. Marie, 
ich. 











ONE McMYLER 20 TON CAPACITY 
Locomotive crane, 40 foot steel beam, 8 wheel car of 
heavy construction. BUFFELEN LUMBER & MFG. 

., Tacoma, Wash. 





FOR SALE 
1 Hermance new column 4 side 10” hen yoo & in Saga 
condition, with cutters for all standard Also 


th a few exceptions, complete outfit o: pone and door 
mill, belting etc. 
PEIRCE & WILLIAMS, Bristol, Pa. 


FOR SALE—1 FAY & EGAN 
No. 2 inside moldér, 13x6, A-1 condition, rebuilt. Price 
$625.00. Also new Ideal cement block machine. 
GEO. T. KOCHER LUMBER CO., Lima, 0. 





miles 56- ib, tee rails. 
10 miles cob. tee rails. 
5 miles 16- and 20-Ib. tee rails, 
a by No. 42 Type Kilby 40,000 capacity logging cars; also 
at cars. 
I tives—All types. gauges and sizes. 
500,000 feet assorted size t-iron and cast iron water 


d steam pi 
*"Skldders “bog Loaders—Hoisting Engines—Wire Cable 


Electric Motors and all Tas and sues. 
Sawmill Machinery and Sal and 


h ter. 
+ 20,0001 7/16 B. B. Coil Chain, suitable for logging 


aed and Cylindrical Tanks for storage and other 


2,000 tons new bar iron, round nd, conaaen an8 #2 
Pulleys—Hangers—Shafting: —General line of Gaent 
sion ma 


chinery. 
Inquiries solicited; everything in stock ready for 
prompt shipment. 
A. MARX & SONS, 43 Tchoupitoulas Street, 
New Orleans, La. 





wm... ae ‘ _— 
Logel pment a machinery and are in posi 

to 4 fimneaiate shipments from our enormous stocks, 
Test our facilities for serving you quickly and econom 


WALTER A. ZELNICKER SUPPLY CO., 


ott = Ry. 7 Mo. 
Rails, Locomotives, C 
” Steel Piling, Ete. 





ONE NO. 104 FAY & EGAN EIGHT INCH 
Band resaw practically new. Now operating. 
CENTRAL LUMBER COMPANY, Houston, Tex. 


WE CAN FURNISH YOU WITH ANYTHING 
In the line of used and —_— Engines, Boilers and Saw 
Mill Machinery. Write 

HELENA R REBUILT MACHINERY & SUPPLY Co., 

West Helena, Ark. 








FOR SALE 

Six Electric Wheel Company eight ton all steel 
Wagon Tires 8”x%”x40” equipped with tracking cou- 
aoe and roller bearings for use on logging operations 
th connection with tractor. Wagons new and ll be 
sold at price very much under pant list. 

W. E. HEYSER LUMBER MPANY,” 
1509-13 Union Trust Bldg., 
Cincinnati, Ohio. 
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COMPLETE LOGGING RAILWAY 


At Manchester, Vermont. Immediate Delivery. 
Fair Prices. 

Steel Rails. 

500 tons 74-lb. T rails and angle bars. 

500 tons 67-lb. T rails and angle bars. 

Approximately 300 tons 60-lb. T rails and angle bars. 

Frogs, ,Switches, Second Hand Spikes. 
Locomotives, 

One—Lima Shay geared 50 ton standard gauge 11x12” 
—two truck—eight drivers; steam and air brakes; 
built 1914; boiler pressure 200 lbs. Hartford in- 
surance, 

One—Lima Shay geared 62 ton standard gauge three 
truck—twelve drivers; steam and air brakes; new 
Lima boiler installed in 1908; present working 
pressure 185 lbs. Hartford insurance. 


Approximately 
Approximately 


Cars. 
24—-Standard gauge 60,000 lbs. capacity; double truck; 
eight wheel Logging Cars; 22’ long over all; with 
24” wheels and rails for traveling log loader. 
4—Standard gauge 60,000 lbs. capacity; 83’ Flat Cars; 
air brakes and automatic couplers. 
1—Standard gauge 60,000 lbs. capacity Flat Car; with 
wood water tank and ——— pump, hose, 
etc., for fighting forest fires. 

1—Standard gauge 60,000 Ibs, capacity Flat Car; 

rigged with snowplow equipment. 

2—Standard gauge Push Cars. 

1—Standard gauge Hand Car. 

Miscellaneous. 
One—Complete machine shop; also cypress Water tanks; 
miscellaneous tools, etc. 

The entire plant is now at Rutland Railroad siding, 
Manchester, Vermont, ready to be loaded and shipped 
out. Rails are in tiers, easily inspected and are in good 
condition for track; each lot of uniform drilling. 

Locomotives are in excellent condition, practically as 
good as new. Cars are of splendid design and in first 
class —o> condition. 

. SHERWOOD, “50 Ohurch 8t. -» New York. 





FOR SALE 
Four 21x30” Baldwin consolidations, 185# steam, 48” 
wheel centers. 
— 69-ton 19x24” 10-wheelers, 50” wheel centers, 175# 
6 
One 42-ton 16x24” Baldwin Mogul, built 1903. 
One 24-ton standard gauge Shay geared locomotive. 
One 42-ton Heisler ge: “\ocomot ve, 
One 36-ton Brooks Mogul, 36” gauge. 
Ten miles 48# new steel rail and angles. 
Ten miles 454 new steel rail and angles. 
Ten miles 40# new steel rail and angles. 
BIRMINGHAM oe ae — co., 
m, 


16 CABLEWAY EQUIPMENTS 
From L. H. Shattuck, Inc., _Salevert, Newington, N. H. 
16—7x10 Double-drum Stroudsburg Engines, fitted with 
link motion; drums 24- in x 24-in., with rear one hav- 
ing concave ends for transversing line. 
att oe Masts, 72 ft. to 92 ft. long; 
dia 


50,000 ft. %-in. 6x19 O. 8. Wire Cable. 
15, 4 - uf in: oa 6x19 ©. 8. Hau 
1\%-in. Cableway — Cable. 
yet til the Clips, Guys, Blocks, Shackles, Sheaves, 
Frames etc. from the above plant. All this — is 
practically new —_ ready for immediate d 
spection is welcom 
x PERRY BUXTON DOANE CO., 
214 West First St., South Boston, Mass. 





average 





EVERYBODY WANTS SOMETHING 


You want to buy 
or 
You want to sell. 


Want a job, employees; want anything? 

If you advertise you can get what you want or sell 
what you do not want. 

Nearly everybody reads the classified ads. Your adver- 
tisement in the Wanted and For Sale Department of the 
American Lumberman would be the messenger which 
would act for and bring you in touch with the Lumber 
World and allied industries. 

It would be read by the very people you want to reach. 

Get quick returns. 

Send your advertisement to 


AMERICAN LUMBERMAN, 
431 So. Dearborn St., Chicago, III. 





FOR SALE 
40-ton 4-wheel American 17x24 switcher. 
50-ton 6-wheel Brooks 18x24 switcher. 
4-wheel single line Industrial crane, 30 ft. boom. 
380 60,000 cap. all steel trucks. 
2 2-yd. Owen Clam Shell Buckets. 
Lathe for mast and spars, 28”x100’. 
A. V. KONSBERG, 40 N, Dearborn St., Chicago. 


RUSSELL LOGGING CARS. STANDARD GAUGE 
120, fully equipped with automatic couplers, hand and 
air brakes and in first class condition. Ready for im- 
mediate shipment. 

HARRY P. BOURKE, Escanaba, Mich. 


3 STANDARD GAUGE FREIGHT LOCOMOTIVES 
Consolidated type. oy as good as new. Address 
M. K. FRANK, Frick Building, Pittsburgh, Pa. 











SEE OUR —- ADVERTISEMENT 
Continental Bldg., Baltimore, Md. 


For rails and equipmen 
H. M. FOSTER CO., 








RAILS RAILS 


For Relaying and Construction Purpose 
16-Ib., 20-lb., 25-lb., 30-1b., 35-lb., 0-1. * 
50-lb., 56-1b., 60-Ib., 70-1b., 80-lb., 100. 
Angle and splice bars—spikes, bolts, tie 

plate, frogs and switches. 

CENTRAL IRON & METAL CO., 
Successors to 
Chicago Rail & Equipmeut Co., 


8648 8S. Rockwell St., Chicago. 





FOR SALE—S0 TONS OF 56-LB. RELAY RAIL 


With angle bars to match, shipping point, West Point, 
Ga. Immediate delivery. For prices write H. 9%. 
WELLER COMPANY, Jacksonville, Fla. 





RELAYING RAILS 


All weights and sections. If you have any for sale sub- 
mit with your lowest cash prices. If in need of any, 
will be glad to supply your requirements. Write or wire. 


LOUIS H. METZGER, 
Offices: 910-912 First National Bank Bldg., 
Mobile, Ala. 





IMMEDIATE SHIPMENT, LARGE TONNAGE 


Of most all sections relaying rails for 30 to 100 Ibs. 
Splice , switches, spikes - bolts carried in 
stock; 1, 100 tons 85-lb. new nate in stock; immediate 
shi ment. Wire or write for 

FRANE, Frick Building. * Pittsburgh, Pa. 





RICHARDSON 
FOR RAILS 


Constant stocks of New and Relaying Rails, 
Spikes and Bolts, Frogs and Switches. Tell 
us your requirements. 
RICHARDSON & O©O., INC., 
2101 Oliver Bldg., 
Pittsburgh, Pa. 





NOW IS THE TIME 


To advertise. We can help you sell Machinery, Engines 
and Boilers, Rails, Locomotives, Cars, Timber and Tim- 
berlands, Lumber, Shingles and Lath, Lumber Yards, 
Planing Mills, Factories, Woodworking Plants, Logging 
Equipment, Camp Supplies, Automobile Trucks, Horses 
and Mules, Wagons and Carts, Sawmills, Cutover Tim- 
ber Lands, Farms, Electric Equipment, Sash, Doors, 
Boxes, Crates, Hose, Pipes, Chains, Belting, etc. 


AMERICAN LUMBERMAN, 
481 S. Dearborn St., Chicago, IIl. 





a hy BUYING WRITE FOR OUR BULLETIN 

We have 10,000 tons of relaying rails with angle bars 
for sale, 20, 

Ibs., all guaranteed first quality relayers. subject to to in- 
spection during yreees or will ship subject to approval 
at destination. 

New Rails—8, 16, 20, 26, 35, 40, 45 Ibs., up to 100 
Ibs., with com Le ‘fish’ plates—at manufacturers’ prices. 
Fish plates for any section rail in stock. gs, 
—. bolts, nuts, spikes and all track accessories. 

We know lumbermen’s requirements, so be sure to 
write us, no matter what your needs. Can deliver any- 
where in the United States, We buy second-hand rails 
and logging be ie no matter ae located. 


B. FOSTER COMPANY, 
Park Building, Tribune Buildi 
Pittsburgh, Pa. 154 Nassau St., New York, N. Y. 


RELAYING 40 LB. AND 60 LB. RAILS 
Also 80-lb., 35-lb., 45-Ib., 56-Ib., 70-Ib. and other weights, 
and new rails, all weights, switches, frogs, second-hand 
locomotives. 
ROBINSON & ORR, 419 Wood St., Pittsburgh, Pa. 


re. + ra - 
0 “ 3 & an ars. an 
ataeeti, Locomotive Cars a 

SHERWOOD, 50 Church St., New York. 


HAV = a CUT-OVER TIMBER LANDS 
For Sale? Advertise in the For Sale Department to 
reach egy of Sie and — timber lands. 
AMERICAN LUMB ERMAN, 431 8S, Dearbern &t,, Oni- 
cago, s 

















NEW STEEL RAILS, QUICK SHIPMENT 


From 8-pound to 45-pound sections, with joints end 
spikes. Also standard sections, relaying rail. 
CHARLES A. RIDGLEY & CO., 
1605 Old an Bldg., Chicago. 


RAILS ALL WEIGHTS , nd LENGTHS 
Both New and Rela 
ame, tons in stock—Ready for Immediate Shipme 
WALTER A, ZELNICKER SUPPLY CO., 
aE Louis, Mo. 


RAILS, NEW AND RELAYING 
13- . a yooie sections. 


Also logging equipment. 
L. A. GREEN RAIL & CHINERY CO., 
First National Bank Bldg., Pittsburgh, Pa. 


HAVE YOU CUT-OVER TIMBER 











LANDS 
For Sale? Advertise in the For Sale Department to reach 
buyers of farms and cut-over timber lands. AMERICAN 
LUMBERMAN, 431 8S. Dearborn St., Chicago, Ill, 





GEORGIA CAR & LOCOMOTIVE COMPANY 
General Office & Plant, ‘Ridge Ave. & Sou. Rwy. 
ATLANTA, GA. 


Rebuilt Locomotives 
All types and sizes—a large stock to select from. 
Flat Cars, Having Entirely New Bodies on Rebuilt 
Trucks. 
Caboose Cars, Box Cars, Gondola boo el ome any kind 
of special cars built to your specification 
Rebuilt Passenger Coaches 


Combination Passenger and re. Coaches; Full 
Passenger Coaches, and ‘‘Jim-Crow’ ches. Have ® 
large stock at this time. 

Standard Gauge Car Trucks 
For logging purposes—large stock at all times. 
Write or wire us for full information and prices. 


GEORGIA CAR & LOCOMOTIVE COMPANY, 
General Office & Plant, Ridge Ave. & Sou. Rwy., 
Atlanta, Georgia. 





ONE 20 TON NARROW GAUGE 6 WHEEL 


Locomotive, One 60-ton, 8 drivers. Also one 40-ton, 4 
drivers. Will stand all I, C. 0. and Federal require 
ments. For price and other information, write 

H. C. WELLER COMPANY, Jacksonville, Fla. 





200 RUSSELL LOG CARS 


Standard gauge, 33” wheels, 60,000-lb. capacity, con.- 
plete with airbrake and automatic couplers. Fine cond 
tion. Prompt shipment. 

DULUTH IRON & METAL COMPANY, Duluth, Minn. 





GEARED LOCOMOTIVES 
No. 423 one 20-ton 36” gauge Climax. 
No. 382 one 35-ton 36” gauge Climax. 
No. 294 one 18-ton 42” gauge Climax. 
No. 402 one 25-ton Standard gauge Climax, 
No. 278 one 30-ton Standard gauge Climax. 

Also some 36- and 42-inch gaug uge logging cars. This ‘s 
only a partial list. Let us ow your requirements, £* 
we have all sizes of cars and locomotives to offer. 

A. G MACHINERY 


REEN RAIL & co., 
First National Bank Bldg., Pittsburgh, Pa. : 


SECOND-HAND a og py ad 
d Tanks. Specifica 





P. 0. Box 
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FOR SALE—LOCOMOTIVES 
_ rod and geared types, completely rebuilt in our 
Narrow and Standard gauge. Immediate ship- 


‘SOUTHERN =. £ — COMPANY, 
tlanta, Ga 


200 GONDOLA CARS, 80,000 CAPACITY 
Shipment from Birmingham, Ala, Guaranteed per M. ©. 
B. inspection. Immediate inspection and shipment. 

Photos and specifications —_a on request, 
HOUSTON RY. CAB CO., P. O, Box 223, Houston, Tex. 

















FOR SALE—TWO TON NASH TRUCK 
With lumber body, d cab, p tic tires fine 
condition. New last September. 
FORBES-HUBBARD LUMBER CO., 


MOTOR TRUCKS AND AUTOMOBILES 
Sold by using the classified department. If you want to 
sell or want to buy, insert an he yy in the 
‘‘Wanted and For Sale Department’ ’of t Cc. 
LUMBERMAN, Manhattan Building, Bang In. 


FOUND.— 


What every Lumberman wants— 


The GGG 
Hame Fastener 





Indianapolis, Ind. 








“The GGG” 
Is Stamped 
on Every 


Uf your dealer won't supply you, we will, but 
first. 
Fastener. 


prefer to have you ask your deale: 





GGG Metal Stamping Co. "7x" 











4 NEW ORLEANS 


The Grunewald 


LARGEST, NEWEST, BEST HOTEL 
IN THE SOUTH. 





Cost over $2,000,000., 400 Rooms. European Pian. 
Rates: 
$1.00 and upwards; with bath, $2.50 and upwards. 


GOODSELL 


SPECIALTY CO. (Hot inc.) 


Manufacturers, Brokers and Manuf’rs’ Agents, Packings in 
Fibrous and Metallic, Mill Supplies, Babbitt Metals, etc. 


Room 501-118 N. LaSalle St., CHICAGO, ILL. 














B. W. 
GOODSELL 
Prop. 


COUNTERFEIT CHECKS 


are frequent except where our 


Two Piece 
Geometrical 
Barter Coin 


is in use, then 
imitation isn’t 
possible. 
Sample if you 
ask for it. 


CHILDS & CO. 
CHICAGO 
We also make Time 
Checks, Stencils and 
ers 


DEPARTMENT 2 








Our facilities enable 
us to give exception- 
ally prompt service 


FOR SAMPLES AND PRICES 
WRITE 18 


SOUTHERN COUPON CO, SiRMINGHAM, ALA. 


PO. BOX 346 


~~ 














@ 


ment. 
and Narrow gauge. 
rails and logging cars, 


Branch Office: 


Hibernia Bank Building, 
New Orleans, La. 


LOCOMOTIVES > 


Have large stock locomotives both 
rod and geared types, completely re- 
built and ready for immediate ship- 


Can furnish both Standard 
Also relaying 


Southern Iron & Equipment Commins 
(Main Office and Shops) ATLANTA, GA. 








y a 











ROLE FOSTER LOPIPAINY 


ia agp 


PF SOSBLIES 
Y OF ALCKINDS 














(= @) | = 


TANKS & TOWERS 


STRUCTURAL STEEL WORK 
THE WALSH & WEIDNER BOILER Co. 


CHATTANOOGA, TENN. 


OF ALL 
ae 
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The alphabetical letters following a firm name in this index refer to its other classi- 
fications as indicated by the similarly lettered headings, 








A—NORTHERN PINE. 
B—SPRUCE. 
C—HEMLOCK. 


Abbott & Wagner........ 
Ameri. Lbr. & Mfg. Co. < 
Anderson Lbr. Co., Ltd., C a 


Me 





Boyne City Lumber Co... 
Bradley, Miller & Co...... 2 98 
rown Land & Lbr. Co....aci 4 
herryRivBoom&LbCo. bei 20-148 
Chisolm Lbr. Co., Robt.G..a 18 
lark & Edward. . 


leveland-Cliffs Iron Co., The 





98 


24 
a 18 





Gates pide Co. ....ce 
Graves, Manbert & George, 
Ino abce 





Wheeler & Dusenbury... -acz. 41/G, 


White Star Lbr. Co.....cdeh 25 
Whitmer & Sons, Inc., bw 


Wilson Bros. ee 96 

—— eye r.Co. ae 

Wisconsin L.& Lbr. 

bea a Nise. acj 
Worcester 48 

Yawkey-Biseell Lbr.Co... 

O—CEDAR POSTS AND POLES 


0-2—WESTERN CEDAR P@STS | Hoge. 


D-3—-AROMATICTENN. CEDAR 


esibbs aid h2 a 
28 
97 
36 





h1-2-4-5-o 
“Wisconsin L.& Lbr.Co.. acdijs 


E-I—ARKANSAS SOFT PINE 
Arkansas Land & Lbr. Co. “ 
kansas ber 





E—SOUTHERN YELLOW 


PINE. 
F—CYPRESS. 


Alabama-Florida Lbr. Co.. 
— iehcnnivesi & ii. 





Amer. Lbr. & Mfg. Co. .aceijk 
Babcock Lbr. Co 
26| Bagdad Land & Lbr. Co... 


— Cypress Gos 
Beaumont Lumber Co..... 
Bentley & Emery. . neh 
Big Sandy Lumber Co.. eee 
Boeckeler Lumber Co...... 
Bomer-Blanks Lbr. Co., ine 
bs nthe ‘ i Ca 

Co.of Ark. .a2eij 











Brocke Seanlon Core Co. Lid 
Bruner Co., Owen M...... 
Burton-Beebe ie Co.... ehi 












EEA: Burton & Co.. J - ehi 
—_ . oe — D.. a 25 Boston Swarts Sanaa Co. of 
Soak hingicaiene 26 Ea 1 
Hette br, 3 i. ‘edelj 48 cus iia. Co., Inc., W.M.. 
Hines Lbr. Edw...aehlz 47 Carter-Kelley” <a ‘e 
Hurd Bron Inc ree Central Coal & Coke Co.. 
Jac! Wis veces acdi Chicago Lbr.& CoalCo. adefiil 
King Lr. Co., John C... aeo 100] Chicago Lbr.& Veneer Co. | 
Kneeland-Bigelow Co.....cei 98} Clanton Lbr. Co., T. C.. 
Kneeland-McLurg Lbr.Co.. ° Climax Lbr. Co., Ltd... “eof 
Laidlaw Lbr. Co., The R. . Columbus Lumber Co...... e 
Lake ~5 endence Lbr.Co. a 48 | Consolidated Saw Mills Co. ej 
Langlade Lbr. Co....... acdi Continental Lumber Co... .ei 
eee tocdieeiis Co.acij 3-99 | Covey-Durham Co. . efhi-4 
Menominee Indian Mills .aciz Cross Lbr. Co., B. W.abcefh1 
Mershon, Eddy, Parker eo Crowell & Spencer Lbr. Co. ' 
Nichols-Chisolm Lbr. Co. a 181 Cy one Cypress ai... <<< t 
Northwestern eae - & Dantzler Allied Mills....... e 
br. Co., ~ abedijs 97] Deal Saw Mills Co., Inc... .e 
Oconto Co.......-.. acdi 22-99] Diert, Stark & Brown Cy- 
O’Melia Lbr. Co., J. H..abciz 22)" press Co, Ltd....... wf 
Park Falls Lumber Co..... ci 24) Downer Lannber Co... ..e 
Pilsen i.) ae acez 25 Doyline Lbr. Co., Inc......e 
Rib Lake Lbr. Co..........¢ 100] Rast Coas tLbr. Co........f 
Rust-Owen Lbr. Co........ a 22! Fastman, Gardiner & Co...e 
Sawyer Goodman Co.. . aci 2 Enochs Bros.............. e 
Shevlin-Clarke Co., Ltd. . 18| Escambia Mill Company. ..e 
" Siewwright Lbr.Co.,H.E.. vaci 221! Excelsior Cypress Co....... f 
Stearns Lbr. Co., J. S.....adj Finkbine Lumber Co....... e 
Stephenson Co., Trustees, I. Florala Saw Mill Co....... e 
Lee neeesesceeseeseee es acdej ig Ft. Smith Lbr. Co......... e 
Terry & Gordon.......... 26| Foshee Lumber Co., W. E..e 
ss Lumber Go. Frost-Johnson Lbr. Co..... 
athe etees rae ene abceh-140 Gavin Lbr. Co. »Steph.J. efhiz 
irginia & Rainy — Co.abk 47]/ Geneva MillCo........... e 
yah pa Lbr. C aci 198] Germain Co., The......... e 
Wausau Lumber Co “ack Gideon-Anderson Libr. & 
Weidman & Son Co cl J See a2fi 
Wells Lbr. Co., J. W.... .acij Gilchrist-Fordney Co...... e 
bad Penn. oy Oe. -.8cel year Lumber Co. .... ce 
eyerhaeuser Sales Co...... Graves BrothersCo........ 
pcan? edhl-3480 30\Ge ne ; 





riffin, J. M. 
Griffin Lbr. Co., J.P. 
Griffith & Co., Geo. D. 
9 | Hamm 








raiorpendy Sua 
ettler Lbr. eij 
& Exp. Co., Inc. 


Homochitto Lbr. Co. ...-.. 


i Lbr. 
Kanu & Mercer Lbr. Co.eh 
Lanier & Paterson Lbr. Co. .e 
Lock, Moore & Co., Ltd.. 
Long-Bell Lbr. Co 
Lothman Cypress 





a2ek 
Mickle Lbr. Co., Geo. T. we 





Milton Lbr. Co., The. ..... 
Missouri Lbr. Ed Ex.Coej 





Classified Index 






























































MacArthur & Kauffman. - 108 rom Lbr. Co., Hugh. . 
McGoldrick Lbr. Co....... Maisey & Dion............ 25 
MeKeeLbr.Co,, W.1.hi-2-3-40 100 are Baa SRE Co.acij Qt 
Macomber Savidge Lbr. Co.o 108 | Meadow River Lbr. Co., The.i 20 
teen epee, | Mone ee nase 
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LUMBER |= 


A-2—RED GUM. 


Chickasaw Lbr. Co....- _ 92 
a , “eeNNN Hardwood 


Hillger-Deuischs Bdwards Tne. 
gudwccneeenta shen a2ei 36] Gg, 
Keith Lumber Co........ a2i 


Kentucky Lumber... .... a2ik 
Lamb-Fish Lbr. Co....... 


a2 
Paepcke Leicht Lbr. Co. oe | 


3 
M 
South Texas Hardwood Co. 16} MeCue Mere. Co., W.F.. 


Z—SHINGLES. 
Acme Lumber & —_ Co. 


Atlas Lumber Co..... h1-2-32 
Bloedel Donovan Lbr. on 


retens & hs 
Case oe Shingle & Lbr. o., -h2z 40 
Clear Lake Lbr.Co.....h1-23 32 


Coast Fir Lbr. Co. .h1-2-4-52 103 


Collins Lumber Co.,C. C.aciz 24 
Brown & Co., Geo. C.. i 88) Coli be 


Everett-Johnson Lumber Co., 
The. 


rays Har! 
yada Lbr. Cee ie 
Hart-Wood 





V: 
Vancouver Lbr. Co., wien 
1-2-53 








Where no page is given the advertisement appears every other week 
or monthly and may be found in a previous issue. 




















Waite Lbr. Co., H. B..... hoz 100 
Wendling-Nathan Co. . a. 108 
i Asoo. 


Wheeler & Dusenbury. . _ 41 
Willson Bros. Lbr. Co. . lags 96 


RAILROAD TIES. 
Ball Lumber Co... . .h1-2-4-5 
Covey-Durham Co....efhl-4 25 
M—SASH, DOORS, COLUMNS, 
MILL WORK. 
N—TANKS, SILOS. 


Caldwell Co. olen =. 

Curtis Com; 

Hammond br. Co. coe 28 
Huttig Sash & Door Co....m 
Mershon, Eddy, Parker Co. 
Sturm Co., Adolph. ....... 84 
Weyerhaeuser Timber Co. én 41 


AM. LUMBER EXPORTERS. 
Aycock-Holley Lbr. D~ eins 


Hillyer-Deutsch-Edwards,Inc. 


saidennedadmateads cas 86 
86 
86 
86 
86 


it 
Vredenburg Saw Mill Co. ... 


FOREIGN BROKERS. 
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Bristol Door & Lbr.Co....m__40 


— & Exp. Co. Son fn, 





TIMBER LANDS. 


Forest Service.............. 
Lewis Timber Co., C. D.. . .37-38 
Reynolds Co., 7 Seda his 


APPRAISERS AND 
TIMBER ESTIMATORS. 





Parsons, F. c SEO 





P—WOOD WORKING 
MACHINERY. 


Crescent Mach. Co., =~ ‘Pa 
Fischer Machine Wor 

Garland Co., The M. ait 140 
Holmes Mach.Co.,E. 

Mershon & Co., Wee B...pq 142 
Parks Ball Mach. Co.p 
Shimer & Sons, »S.J...p 143 


Q—SAW MILL MACHINERY. 


Bands, Circulars and Gangs, Lath 
and Shingle Machinery. 
Q-1—Excelsior Machinery. 
Allis-Chalmers Mfg. Co. — 145 | Al 

Casey-Hedges Co., The. . 


Crescent Mach. Co., The. .pq 
Diamond Iron Works..... qt 
Garland Co., The M..pqqgirx 40 
— Hollow Blast Grate 


eS pr ees atu 141/© 
Chi. ‘Watchman’ ac Wie 148 


eaeks Mach.Co.,E.& B. oa 
Jeffrey Mfg. Co., The. .qrstx 
Knight Manufacturing Co.qt 


BNO LAG Bicasccccvss ql 4815 
Lane Mfg. Co..........+0 ™ 
Lufkin Fdy. & Mach. Co. .qr 
McDonough Mfg. Co...... q 
Mershon & Co., 7 ee -pq 142 
Mitts & Merrill... -qs 146 
Phoenix Mfg. ‘or area 146 
a), ay 


Soule Steam Feed Works. . 2 126 | Good 
Thomas Grate Bar Co. . -qtu 
Walsh&WeidnerBoilerCo. -qu 121 
Wickes Brothers.......... a 144 


MILLING MACHINERY. 
Flour, Feed and Meal. 


Fairbanks, Morse & Co. . .uy 136 
Sprout, Waldron & Co...... 109 


ELECTRICAL 
Y—MOTORS AND 
GENERATORS 
_ WIRES AND CABLES. 


Flexible Steel Lacing Co.t(y1) 


S—SAWS, KNIVES, TOOLS. 
T—MILL SS AND 


T-2—CHAINS AND CHAIN 
BELTS. 
X—CONVEYING MACHINERY. 


X-1—MANILA AND SISAL 
haven CORDAGE—YARN. 


t 148 
m&Curtis Mfg. a. 7 
American Pulley Co.,The. . 
Clark Brothers Co.....--.. "a 145 At 


Bale Tie ~— Co. 


Dow Wire & hy Works... 
Flexible Steel Lacing Co. t(y1) 


MACHINE SHOP EQUIPMENT. 
Godfrey Conveyor Co 3 erase 
Gordon yy Blast Grate 


& Co., 
— tie Saw Mfg .Co. 2 


46 | Alli &CurtisM fg.Co. . wx 
halmers M 








MACH 
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Seattle Boiler Works...... tu 
Simonds Mfg. Co.......... 8 
Taylor, Stiles & Co........ s 124 
Union Malleable Iron Co. .t2 40 
United StatesRubberCo.....t 
Vulcan Iron Werks........ < 
Vulcan Iron Works. ..... 

Warren, Axe & Tool Co... ae 96 
Waterbury Co......... -txl 126 


White Co., TheL. &1.J.:..8 144 


INJECTORS, VALVES, STEAM 
PUMPS AND HEATERS 
(1) LUBRICATORS AND FORCE 
FEED OIL PUMPS 


Fairbanks, Morse & Co. . Ra 136 
Goodyear Tire & Rubber Co.t 


J t 
Johns-Manville Co., H. W. .t 
Lunkenheimer Co....... Ai) 142 
Mach. Exch. Co....pqruvwy 140 
Soule Steam Feed Works. . . <- 126 
Vulcan Iron Works. ..... 
Walsh&WeidnerBoilerCo. .q 4 121 


Caldwell & Co., E. R....... a 

Sia Hetoo” TR 6<: ” 
ach. Exch. Co ru 

Oxweld Acetylene . army 

Vuican Iron Works......... 

—_—— Elec. & ite 


U—ENGINES AND BOILERS. 
V—DRY KILNS. 
W—BLOWERS, FANS, 
BURNERS, ETC. 


Mig. Co.quxy 145 


Casey-Hedges Co., The... 
Dry Kiln Door Carre 0 124| Lufkin R: 


Dry Kiln Door 

| mee ag bee nage m8 
a orse wu 
Gordon Hollow Blast a, 


Raymo 
CMbstctcitissasace ar 141| Rogers Brothers Co. 





fame Os ctgucsa eee tu 124 
Moore Dry Kiln Co....... v 
Murray fron Works Co....u 125 
Muskegon Boiler Works.tuw 140 
Nat. Blow Pipe & ite Co.w 
National Dry Kiln Co..... v 
Perkins, Elmer E.......... v 124 


Proctor & Schwartz, Inc....v 125 
6 | Ramey y Co., The..... w 
Savannah Blow Pipe Co. . = 
Seattle Boiler Works...... 
Shreveport Blow Pipe & Sheet 
Iron Works. ..... 
Standard Dry Kiln C 
Sterling Blower Co.. d 
Thomas Grate Bar Co. . i: 
U. S. Blow Pipe & Dust Col- 
ea, eee Bi 14 
Vulcan [ron Works...... 
Walsh & Weidner Boiler Goan u 121 
a Electric & Mfg. s 





R—LOG LOADERS AND 
LOGGING APPLIANCES. 


Amos Lumber Co., The. . 

Bell Railway Const. Car Co. : 136 
Brown Hoisting Mach. Co..r 136 
Byers Mach. Co., John F...r 


Cleveland Rule Co........ rt 
Clyde Iron Works. . r 137 
Garland Co., The M. sae 140 
Garland Wagon ae r-r2t 
General Tractors Inc....... r 128 
Godfrey Conveyor Co..... . 43 
aS See 
Hersming Wagon Fetry. 2 134 
Highwa: ler Siensuaewnd 





Warren Axe & Tool Co....rs 96 


LUMBER HANDLING 


Brown Hoisting oe Co..r 136 
Byers Mach, Co., , John F.. 

t 
| Dow Wire & Iron Works. . 


109 
Garland Co., The M. ‘paairs 140 
43| Kilby Car & Foundry Co.... 130 


SdethemetieusltyCaritorts x 
Pawling & om pore — 


MOTOR TRUCKS, TRACTORS, 
TRAILERS AND TIRES. 
— Motor Truck Co 


Amos Lumber Co., The. ...r 
Clark Tructractor Co 








Grand Rapids V. 
Invincible Invincible Blow Pipe Co...w 124 





Worven Ase & Tent Co....20 96 
BUILDERS’ HARDWARE. 
ew Ce cates ae ane ee = 
BUILDERS’ SPECIALTIES. 





COUPON BOOKS AND 
TRADING CHECKS. 








S.Engraving eb DieWorks = 








Hunt & Co., Robert W...... 





Malleable Iron mia, & Co.. 6 
- p 
Niagara Wall ag : 2 
United States A x 46 
peon Company, The....... 


Willamette Iron & St’! Wrs. r 








United StatesRubberCo....¢ 
White Company, The....... 


LOCOMOTIVES, CARS, 
RAILS ETC. 


American Locomotive Co.. 
Baldwin Locomotive Works... 

Bell Railway Const. Car Co.r 136 
Climax Mfg. Co..........-- 135 
Davenport Locomotive Works 
Fairbanks, Morse & Co... .uy ™ 


Jeffrey Mfg. “Co., To 


Koppel Ind. Car & Equip.Co. r 130 
Lines Leon. Works, Inc...... 130 
Mach. Exch. Co...pqruvwy 140 
Ottumwa Iron Works....... 
Pidgeon-Thomas Iron Co. . 
Porter Co., H. K........-<- ei 
Standard Rail & Steel Co.... 148 
Southern Iron & Equip. Co. 121 
Vulcan Iron Works. ..... 
— Electric & M fe. ‘ 


BELT AND ACCESSORIES. 
(1) BELT FASTENERS 
AND LACINGS. 


WIRE ROPE. 














ous. 








FINANCIAL. 


Great Lakes —e aseeas 
Lumberman’s Credit Ass’n.. 82 
Lyon, Gary & Co........... 
AppraisalCo......-- (1) 48 
GLOVES. 
Ejisendrath Glove Co........ 148 
Progress Mfg. Co........... 124] yy 


wen 


Chi Watehanen's( 8 Clnk bee us| 
Newman Clock Co........ 





Davenport Hotel Co........ ; 
Med edtccadccasae = 
Portland, The.............. 
INSURANCE. 


Lumbermen’s Indemnity Ex. 45 
Lumbermen’s Mut.Cas.Co.. 48 
Lumb’rm’s Mut. Fire Ins. Co. 
alin Beno Parker * Inc... 
Underwrit- 





"i wis 
BOILER GRAPHITE. 
Dixon Crucible Co., Joseph. . 
Ohio Grease Co........... t 140 








OFFICE SUPPLIES. 
Buck & Co , Frank R.. 


Bernard Co., Phillip 
Malleable Iron a Co.. 
— Shingle Serieto. BM M.. 








SHOES, CALKS, ETC. 


TENTS AND AWNINGS. 
U. 8. Tent & AwningCo.... 109 





WALL BOARDS. 
Niagara Wall Board Co. .... 


1| United States ingen 7% 


Upson Compary, eaeee 


CREOSOTE 
WOOD PRESERVATIVES. 
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Let Us Help You) 


eliminate the fire hazard around 
your plant by removing all shavings, 
dust and other refuse with our 





“Invincible” 


Dust Collecting Systems 


We manufacture all types of B’ ower 
Systems and can fit one to your 
requirements. 


Write for particulars today 


The Invincible Blow Pipe Co. 
2527-29 Homer St., CHICAGO 








Improved Slow 
Speed Systems 












Oo" 





























We’ve placed it there to nog 3 you constantly reminded that 
we maintain a knife service fo I ) 

and cutters and any time you experience trouble in keeping 
your output up to standard through the fault of our tools this 
service department is ready to help you. Insist on all your 
knives bearing this mark if you would raise the efficiency of 


To Wood Working Manufacturers 
_ This Mark is No Mere Symbol 

or simple guarantee that the manufacturer of the 

knife on which it is stamped has used ordinary 

diligence in selecting the steel from which, the 

knife was made: Far more important than this is 

its significance on 


A Planer Knife 





r all users of our knives, bits 








Cyclone Dust Collectors 

Automatic Furnace Feeders 
Steel Plate Exhaust Fans 
Exhaust and Blow Piping 


Complete systems desi; d f. d,install- 
ed and guaranteed. Old systems remodeled on 
4) modern lines on most economical plans. Supple- 
& mentary systems added where present systems are 

fm) outgrown. fective systems corrected . 
t/ \\ and put in proper working order. 


u 


Cyclone Blow Pipe Co., 





























N 2542-2552 W.21%*- st chicage. lil. 











Saw Mill Castings, Log Cart Rollers, Locomotive Repairs 


We specialize on all kinds of Sawmill work and solicit your inquiries 
on the basis of prompt and efficient work and high grade materials. 


Founders and Machinists MONTGOMERY, ALA. 














@) LOG STAMPS 
510. TRADE CHECKS 


SY BURNING BRANDS 


> STENCILS, Etc. 


) SEND FOR CATALOGUE AND PRICES 
MEY ER & WENTHE 


94% N. DEARBORN ST CHICACO 


Gang and Band Sawed 
Soft Short Leaf 





FT. SMITH LUMBER CO.| | Builders’ Commercial Agency 


PLAINVIEW, ARK. 
Manufacturers 


Yellow Pine} |.....°«. 2 


ESTABLISHED i890 
705 Chamber of Commerce Building, CHICAGO 


A rating guide to the contracting trade of 
Cook County and Cook County dealers 


Collections and Mechanics Liens 























Perkins Adjustable 
‘Condensing Driers and 


Dry Kilns 


The Perkins Dry Kilns will not saw lumber. 


There are no instruments on these kilns that 
predict rain. 


But they will dry lumber “‘As quickly as it 
can be dried without injury.” 


They are guaranteed ‘“‘to give any tempera- 
ture and humidity necessary to dry your stock.”’ 


The first cost is no more than the “‘Common 
or garden variety” of dry kilns. 


Their operating cost is less than one half that 
of the ventilated type of kiln. 


Can we say more? 


Man! tell us what you want your kiln to do. 
We will give you an honest answer in plain 


English. 


ELMER E. PERKINS 


Offices: Shops: 
Monadnock Block, Chicago, Illinois Bradley, Illinois 




















Many a plant burns in the day— 


when hundreds of employes are in and around 
it. How much greater is the likelihood that 
the plant will burn at night when no one 
is around but the watchman. And to 
carry the idea a little farther, suppose 
the watchman isn’t on the job, as is 
frequently the case. You can at least 
take the precaution to see that the 
watchman watches your property by 
installing NEWMAN’S WATCH- 
MAN’S CLOCKS. 


Newman Clock Co., Inc. 
Makers of Reliable Watchman’s Clocks 
for nearly 50 years. 
NEW YORK CHICAGO SAN FRANCISCO 
431 Broadway 568 W. Washington Blvd. 424 Howard St, 









































Send for Our Lath 
Machine Circulars 


We make 3 and 4 
saw combined Lath 
Mills and _ Bolters, 
Single Lath Mills, 
Lath Binders and 
Trimmers and Ma- 
chines for 


Bolting 
Round Timbers 
Write for Stock List 
A.F. Bartlett & Co. 


Machinists & Founders 
SAGINAW, MICH. 
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| JENKINS Standard Iron 
Body Globe Valves 


Also made in Angle, Cross, Check, 
Y, Safety and other types. They 
are heavier and considerably 
stronger than most of the standard 
iron body valves. Regularly fitted 
with Jenkins Renewable Com- 
position Discs. Wide yokes give 
easy access to the stuffing boxes 
which can be packed under full 
pressure when the valves are wide 
open. Raised Seat Rings are of 

































a r ‘ 
~ high grade steam metal composi- 
tion and can be removed and re- 
newed. Suitable for 150 pound 
steam pressure. HAU : NG 
Know genuine Jenkins Valves by L 
A times 
the name and the Jenkins Dia- Where there are good roads efficient econom- 
mond Mark’’ — obtain them ical hauling is possible the year "round, 
through supply houses everywhere. There is no waiting for a “hauling season.” 
The cheapest, quickest method of clearing 
roadways and cut-over land is by blasting 
with ATLAS Explosives. You can ea 
JENKINS BROS depend upon ATLAS Explosives to give the 
J e best results. 


ATLAS POWDER Sa. 


New York Chicago Philadelphia Pittsburgh 





Boston —_—St. Louis San Francisco Washington MUDD, 140 North Broad Street, P 
Montreal Londoa Havana OO AY Branch Offices: Allentown, Pa. ; ee | 
f SS LZ? Boston; Chicago; Des Moines, la.; Houghton, Mich. ; 
a ane Joplin, Mo. ; j Kansas City; Knoxville; Mchienes, Okla. ; 
Los\ Memphis ; Nashville ; New Orleans; - York ; Philadel- 
phia; Pittsburg, Kans. ; Pittsburgh, ; Pottsville, Pa. ; 


St. Louis; Wilkes-Barre. 


ATLAS EXPLOSIVES 











IPROCTOR VENEER IDRYER 


Dries enormous amount of veneer perfectly flat and 
pliable at minimum cost, without checks or splits 
SEND FOR CATALOG AND LIST OF USERS 


PROCTOR anno SCHWARTZ, Inc. 


Formerly Phila. Textile Mach. Co. 
pigeon PA. 

















; Murray Corliss 
s ENGINES 


Murray Corliss Engines and Murray 










rs, | Tubular and Water-Tube Boilers are ’ aN Beginning in 1879, the Medart line has been steadily 
¢ | scientifically designed and honestly i 4 =a / he " built up to include everything required in the mechan- 
| built by a company that has been con- — ical transmission of power. 





Whatever your requirements in line shafting equip- 
ment, we can fill them quickly. Send for Catalog 
No. 26 and Supplement 1-A, or submit specifications 
for our engineers’ estimate. 


(G4 
tinuously in operation for Fifty Years. : 
These engines and boilers are conceded 
to be the best in the market, yet they are 


sold at reasonabie prices. Especial attention 
Ss + is given to Saw and Planing Mill customers and thei 
requirements are well understood. 


i 


ist 
Catalogues on request. 























| 
Medart Patent Pulley Company 


J 
0. General Offices and Works 
“ | ( “Murray Iron Works Company ) rm Louis, U.S. A. 
Office and Warehouse: Offices: 
Cincinna’ and Philade! 
a == BURLINGTON, IOWA ¥ ttn abn ot 
al 
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The Largest Trailer Plant in the World 


Cost $200 to $300 Less 
Than Average Trailers 


The Only Trailers Accepted Without Design 
Change by the U. S. Government, Which 
Operates More Than $1,000,000 Worth. 


The exclusive advantages of Highway 
Pole Trailers ‘make them the choice 
everywhere, for the haulage of long 
loads, when trucks alone are out of the 
question and mere trailers are in- 
adequate. 


The pivoting bolster is provided with 
sliding blocks, which adjust to anchor a 
load of any size. They may be quickly 
removed to place ramps for loading and 
unloading. 


The extension tongue redoubles the 
useful purposes of the Highway Pole 
Trailer, as it can be fitted in a few mo- 


ments to take care of loads of any length 
desired. 


The Highway Trailer ‘Fifth Wheel,” 
which is exclusive, compensates for every 
unevenness of the road. That feature 
alone rmakes Highway Trailers the pref- 
erence for timber haulage. 

Highway Trailers are made in_all 
styles—4-wheel reversible, two-wheel, 
pipe and pole trailers, and semi-trailers, 
from | to 10 tons capacity. 

Write for literature, either to the fac- 
tory or any of the Highway Trailer 
branches listed below. 


' Highway Trailer Branches at: 


Chicago Sumter, S. C. 
Detroit Tampa, Fla. 

Milwaukee, Wis. Dallas, Texas 
Toledo, O. San Francisco 


Philadelphia 


Spokane, Wash. 
Portsmouth, Va. 


Winnipeg, Man. 


Toronto, Canada Atlanta, Ga. 
Kansas City New York 
Minneapolis, Minn. Boston 

Oklahoma City, Okla. Montgomery, Ala. 
Nashville, Tenn. Phoenix, Ariz. 
Shreveport, La. 


And Numerous Other Distributing Points 


Note Price Advantage of Highway Pole Trailers 


10 Ton, $1495 


Ton, $510 3 Ton, $655 


5 Ton, $955 









Highway Pole Trailer hauling 
two of the largest pieces of 
finished lumber ever produced 
from Michigan forests. 














Rapid Stacking 
Means More Profit 


Hand labor is the most costly item around a sawmill, 
and no sawmill can afford it if in competition with mills 
that watch the comers. True you may be able to show 
a profit, but are you ‘ep t ane timber values as 
high as the other fellow? 
Sawmnilling is deceiving just 
so long as you let hand 
labor do the bulk of your 
work. Once you install 
automatic stackers that have 
rated capacities of handling 
so many thousands feet per 
day, you then 
have a definite 
basis on which 
to figure. 









Our Laaiber Bicone 


are the answer. They not only save time and 
money, but also improve the quality of your 
output. We make them for power or hand to 
fitconditions and guarantee them to do the 
work we fit them for. No risk on your part. 

Write for complete Catalog showing different 
styles of stackers and lumber handling devices 


as well as our Soule Steam Feed. 


Soule Steam Feed Works 


MERIDIAN, MISS. 





Super-Dread-Not 


A significant name that fully describesR &S 


rossing “ Hammers 


Super—Because there are none better or more 
accurately made. hey are so designed and 
manufactured as to take in characteristics that 
make them superior. 

Dread-Not— Because you can use them with- 
out dread of results, and get a good clear and last- 
ing impression each time. 


Write us about your requirements. 





R & S Engr. & Die Works 


625 West Jackson Boulevard, CHICAGO 


factu f Ti d Mdse. 
od gg es gg ang en Etc. 









































INTERLOCKING ‘DRUMS 


: YULLS SIAcK’ 
ab Fxe ne ae Lexeti 


— Re QUIRED 


ee wba CIC ‘ Vy. (Ko. 


ae Lith SO NGM ORK Y 





Every rule the result of quarter centary’s 


ee ay 








Made in numerous styles and 
experience. Catalog on request. varieties, for every class of work. 


SAGINA W, MICH. 
NEW YORK ne! 
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HIGH SPEED RETURN. 
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“Paid for Itself in 
Six Weeks” 








Says N. I. Bradley, Bradley Lumber Company 
of Abingdon, Virginia—and continues: 


‘‘In six weeks I made a clean profit of $6,000 on 
logs hauled a distance of eighteen miles over 
roads no other vehicle could negotiate.” 


The ability of the FWD The FWD 1s a 3-ton truck with standard 


to gatinen salteie. imal O6-inch tread and equipped with single six- 
weather on all roads is inch tires front and rear. 

conceded — still the big 

outstanding FWD feature Its compactness, combined with an excep- 
ws economy. tionally short turning radius, permits easy 


handling in crowded yards or on narrow 
roads and streets—saves time on each trip— 
makes more trips—earns bigger profits. 


Equipment can be furnished for every need 
of the lumber industry. 


Four Wheel Drive Auto Co. 


Dept. 100, Clintonville, Wisconsin 
Canadian Factory, Kitchener, Ont. 


TRUCKS 










The Boys from the 
Front will tell you 
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Monarchs Make Money 
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for the Lumberman 


In all the many fields in which Monarch Tractors are proving of value, the 
lumber field 1s perhaps the best evidence that Monarch strength and efficiency 


is making money and saving work. 


With a Monarch Tractor lumbermen are 
now finding it possible in rough and broken 
country to get timber out which otherwise 
could not be handled profitably. 

The big, powerful Monarch with its scientific 
tracks which convert the maximum of engine 
power into actual traction, snakes the logs out 
to the roadway. It makes no difference to a 
Monarch if the ground is soft or broken, full of 
trash or undergrowth. 

When the logs are brought to the roadway 
the Monarch skids them on to the trailers. 
When the trailers are loaded the Monarch then 
hauls them out. This means that the Monarch 


is a complete unit power for the lumberman, 


saving labor, saving time and doing the work 
better than it could be done any other way. 


One feature of Monarch sturdy construction 
is the tracks. They are made of Amsco Man- 
ganese Steel, guaranteed against wear. 


Write for special catalog for lumbermen. 


GENERAL TRACTORS, Incorporated 
650 Old Colony Building, Chicago, Illinois 
SALES AND SERVICE STATIONS 


Los Angeles, Cal. New Orleans, La. Portland, Ore. 
Stockton, Cal. Minneapolis, Minn. Pittsburgh, Pa. 
. Kansas City Sioux s. D 


Mo. Is, S. D. 
Denver, Colo. 93 Chamber 5t., N. Y. Memphis, Tenn. 
Atlanta, Ga. Columbus, Ohio Dallas, 


‘exas 
Monmouth, Il. Oklahoma City, Okla. Spokane, Wash. 
Full Stock of Repairs and Parts Carried at These Points 
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Complete Equipment- S peed- 1 ONNAGE 


Every piece of equipment that encourages 
proper care and makes for efficient, comfortable 
operation, is standard on the Jumbo 
Highway Express. 


It carries 4000 pounds with safety as fast 
as 25 miles an hour—gets a lot of work done 


quickly. 


Steel disc wheels and pneumatic tires, all-weather 
steel cab, heavy cushions, foot-form accelerator, 
power tire pump, power take-off, pressure lubri- 
cation (no grease cups) and many other features 
make the Jumbo Highway Express a distinct 
advance in motor truck transportation. 


Write for booklet 
“The Jumbo Highway Express’ 


NELSON MOTOR TRUCK CO., Saginaw, Mich. 





Re 
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MORE WORK IN LESS ‘TIME 


Shay locomotives do more work in less time than rod engines. They pull with an even, steady pull like that of an electric 
They start instantly, without the need of “taking slack.” motor—avoiding damage to equipment. 
They spot cars accurately because of their multi-cylinder Shays mean increased production. 


engines and gear drive. 
LIMA LOCOMOTIVE WORKS, Inc. 


30 Church St., New York LIMA, OHIO 


In Speeding Up Production C ar Wh ee ] Ss 
mace Soopewtnr ANd Axles 


We have a large stock of all styles and sizes on 
hand and invite your rush orders. Let us quote 
you prices now and alsosend you catalog showing 
our various styles of Logging and Flat Steel Cars 


wend Car & Foundry Co. 


ANNISTON, ALABAMA 



































KOPPEL hogging Trucks 
and Creosoting Cars 


Built to stand up under hard wear—made strong 
and rugged—A type for every purpose. 


Catalogue on Request. 


KOPPEL INDUSTRIAL CAR & EQUIPMENT COMPANY 


KOPPEL, PENNA. 
SALES OFFICES :—NEW YORK CHICAGO PITTSBURGH SAN FRANCISCO PHILADELPHIA 





JuNE 26, 1920 AMERICAN LUMBERMAN 





Kelly-Springfield 
Caterpillar Tires 


The first cushion type tires suitable 
for trucks cf all weights and sizes 


Resilient enough to protect the truck, 
able to operate without chains in almost 
any kind of going, and giving an average 
of well over 15,000 miles, it is no wonder 
that Kelly Caterpillars are being ordered 
by truck-owners faster than the factory can 
turn them out. 


They have so amply demonstrated their 
superiority over any other type of truck 
tire that on many of the biggest fleets in 
the United States they are now almost ex- 
clusive equipment. 


Whether you are looking for traction, 
resiliency or mileage, the Kelly Caterpillar 
can give it to you, and give it to you on 
rough wood roads and rocky hills just as 
well as on the highways. 


Kelly-Springfield Tire Co. 
New York, N. Y. 
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“Caterpillar” Tractor 


Design and Performance 


From the war-tested Holt motor, on through the 
master clutch, transmission, drive members and 
Holt-treated track, invention, engineering ability, 
skilled workmanship and careful inspection combine 
to produce the acme of dependable and economical 
tractor performance. 


There is but one “Caterpillar”’—Holt builds it 


The HOLT 
CAteReLIP Stockton Cal. 











Peoria, lil. 



















JuNE 26, 1920 AMERICAN LUMBERMAN 





Ball thrust bearings at 
all points where end 
thrust is encountered. 








~~ - 


Friction band brakes —an 
exclusive Holt feature— 
stop either or both tracks 
instantly. 





Multiple disc dry plate 
clutches furnish power 
as desired to either track. 
An exclusive Holt fea- 
ture that makes the 
“Caterpillar” able to 
“turn on a dime.” 7 


Brake adjustmentsquickly 
and easily made by merely 
i turning a hand-wheel 


les —_ 
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Transmission\of 5-Ton 
- , “i — 
Caterpillar” Tractor More than thirty of 


these bearings in each 
“Caterpillar” Tractor 


Gears, machine-cut 
from solid nickel steel 
forgings, and heat- 
treated—resist wear 
and defy shocks. 


= 

















All shafts made from Oil pumped through 
nickel steel, hardened this strainer by posi- 
and ground to the tive pump is delivered 
1 _— part of an under pressure to 
inch transmission gears. 











Manufacturing Company® 


New York NY. GROERPIUAR SookaneWash Spokane Wash, 
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size of engines. 


McCormick Building, Chicago, Illinois. 


IMMEDIATE DELIVERY + SERVICE 





13”x20”—total weight 65000 Ib., tractive power 14400 Ib. 

14”x22”—total weight 79000 lb., tractive power 17400 Ib. 

16”x24”—total weight 99000 Ib., tractive power 22400 lb. 
engines are made to templates and gauges, and are absolutely interchangeable on the same 
This method of construction allows us to keep these parts in stock, and 
assures immediate shipment of parts that are sure to fit. 


Many hundreds of these locomotives are now in operation around industrial plants, 
mines, and in contractors’ service. Repeat orders testify to the satisfaction given. 


AMERICAN LOCOMOTIVE COMPANY 


30 CHURCH STREET, NEW YORK 


Dominion Express Building, Montreal, Canada. 
N. B. Livermore & Company, Merchants’ National Bank Building, San Francisco, Cal. 
Northwestern Equipment Company, Northwestern Bank Building, Portland, Oregon. 


The American Locomotive 
Company has recently com- 
pleted several 14”’x22” engines 
which are ready for immediate 
delivery. Our shops are now 
working on an _ order _ for 
13”x20”, 14”x22”, and 16”’x24” 
engines which will be ready for 
delivery in May. 


All the wearing parts of these 


A. Baldwin & Company, New Orleans, La. 























in Daily Use 


Our Self-Loading 
Skidders 


illustrated herewith 
are indispensable in 
any logging camp. 
For handiness, prac- 
tical operation and 
a time and money 
saver, a trial easily 
proves their worth. 
We should like to tell 
you more about them. 
Further particulars 
yours for the asking. 




















Eight Wheel Log Wagons Reduce Hauling Costs 40% 


by some of the largest operators in the country—verif this statement. ? ® ° 
Hundreds of them won 4 on a scientific ny my 4 require less a to pull a given It § all in the eight 

weight over an uneven road than the ordinary wagon and thereby save . 
you money by increasing your facilities and saving time. wheel construction 





LINDSEY WAGON COMPANY, Sele Manufacturer LAUREL, MISS - J 

















Here’s What One User Says About Our 
Wagons for 


Loggers 


Four, Six and Eight Wheel Wagons for Lumbermen 


is described in special circular. Write for it today. 


Hemming Wagon Factory Meridian, Miss. 


“The eight-wheel log wagon 1! got from you several 
years ago has not cost me one cent for repairs yet.’’ 


What they have done for him they will do for you 
because we know how to build them to stand the 
hard usage of lumbering service. Our complete line of 














Combination Horse and Hand Trucks 


The cut shown 
is our No. 99, 
strong heavy 
oak hand trucks 
drawn by No. 
265 Horse 
Gear, Roller 
bearing stee! 
wheels, the best 


in use. 


Ask for prices. 


Archer 
Iron Works 


CHICAGO 
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| | “Say Bill— 
| there’s a real engine!” 


You'll hear this many times on eon jobs where PORTER’S 
are used for they do perform remarkably on the hard jobs. 


Many lumbermen think there is no other locomotive quite 
so good—and experience is a great teacher. 


Catalogue on request. 


A. K. Porter Company, _ Pittsburgh, Pa. 
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Get the Logs F arther Up 





Bes Don’t let a little thing like a steep 
grade hinder you in your logging 
operations. te 3 : ", ¢ 
‘es / i _ - - is te ‘ =} - 2 , 
Heisler Geared siowaL cones sig OS 


UNITED STATES ARMY 





Locomotives 


will climb your grades, make your sharp curves 
and run at good speed over comparatively 
rou vi track. They are built for logging 
operations and possess many money saving 
fe ain res, 


Catalog 115 A. C. explaines 
them in detail. 


HEISLER LOCOMOTIVE WORKS, Eric, PasU.S.A. “ESE= 


Northwestern Sales Agents. 








Our Catalogue “K” Shows 


Locomotives from_ 
12 to 90 Tons 


Double geared; also out- 
side Valve Gear, and & 
other features that will 
interest the Loggers. All 
working partsinterchange- 
able and of easy access. 


Investigate ————— a ee 


CLIMAX MANUFACTURING COMPANY, Corry, Pa. t U.S.A. 
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Fairbanks Scales 














THE NEW TYPE “S” 


Track Scale for Accu- 
rate Carload Weights 


Center suspension of load elimi- 
nates torsion. No _ projecting 
pivots—vertical adjustment on 
all bearings and connections— 
full clearances afford ample room 
for convenient examination and 
adjustment—weigh beam con- 
structed with center suspension 
principle and continuous bearing 
pivots—positive self locking pro- 
tected balancing device. 





























Fairbanks. Mors. 


The Canadian Fairbanks-Morse Co., 





rse & 


CHICAGO 
Ltd., Montreal. 





En3ines - Pumps - Motors - Hoists - Air Compressors - Fairbanks Scales- Sheffield Motor,Cars- Stand pipes- Coaling Stations- Etc. 


Are your handling costs increasing? 
Let Brownhoist reduce the cost. 


In tgese days of expensive labor, many lumber plants 
and yards are letting Brownhoist Engineers show 
them how a locomotive crane or trolley will cut their 
costs. As builders of many different kinds of handling 
equipment, we can suggest the type best suited to 
your individual needs. Catalog V, which shows many 
of these installations, will be sent you on request. 


The Brown Hoisting Machinery Co. 
Cleveland, Ohio, U.S.A. 


Engineers and Manufacturers of Heavy Dock Machinery 
Bridge Cranes, etc., as well as smaller Cranes and Hoists 


Branch Offices in NewYork, Pittsburgh, Chicago and San Francisco. 


Locomotive Crane 





The Bell Track Machine 


For Big and Little Saw Mills 








Saves Half the Cost 


of ripping and laying track. Doubles the man power of the steel 
gang. Makes track work light and pleasant. Inspires “Pep” 
and prevents loitering. Light and inexperienced men may be 
used. No expert operatives required. Pays for itself in a short time. 


Write for particulars. 
Bell Railway Construction Car Co. 


GEORGIANA, ALABAMA 
“If you are big enough to own a railroad you need a Bell Track Layer.” 
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Clyde Skidder with Cable Outhaui McGiffert Loader 


Don’t Stop the Mill For Weather Conditions 





Logging on Soft and Wet Ground with 


Clyde Cable-Outhaul Skidders and McGiffert Loaders 


will enable you to be practically independent of ground conditions and at the same 
time log cheaper. Get our catalog of logging machinery for ground or cable-way 
skidding. Give us an opportunity to visit your operation and make proposal on ma- 
chinery and equipment best suited to your particular conditions. 


CLYDE IRON WORKS —_——on 


' NEW YORK, N. Y. 
Duluth, Minnesota CHICAGO, ILL. 


aes ae 
NY 7 


= 
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Shingle Mill Sociability 


Way back in the good old days when anyone who wanted shingles 
hauled his-own bolts to the mill and waited while the shingles were 
sawed, spending a chatty social hour with the mill man, there was 
no rush, no hurry. Quantity production had no particular sig- 
nificance to those who found what they wanted in plenty and at 
small cost. 


But the days of the old shingle mill sociability are over. To all 
practical intents and purposes they are nearly as far in the back- 
ground as the days of underground shafting and cogwheels as a 
means of driving saws and other sawmill machinery. 


In these days a sawmill is no place for airy gossip. The rush is 
too great. Everybody is shouting for lumber and then more lumber. 
And in all this rush and short cuts to get more out of a mill or wood- 
working plant, it is the belting that plays the truly important part. 
There is no item of equipment which should receive more careful 
attention than the belting. 


Belting manufactured by Graton & Knight finds its true place of 
usefulness in the present day sawmill where hard work is the de- 
mand. This belting stacks up against punishing work and is always 
fresh for another go. In the G & K Standardized Series Leather 
Belting there is a belt for every drive in a mill. And every drive 
that is G & K belted gives you full power because the belt is stand- 
ardized on the basis of the work to be done. 





THE GRATON & KNIGHT MFG. CO. 


Ook Leather Tanners, Makers of Leather Belting and Leather Products 


Worcester, Mass., &J. S. A. 
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Circular 
No. 7175 


Write for your copy. 


Westinghouse Electric 
& Mfg. Co. 


East Pittsburgh, Pa. W 


WESTINGHOUSE 
ELECTRIC 
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The Paramount Lubricant 
Sets a supreme standard by which all others are judged. 


The line includes a grease for every purpose, and it’s sure to be much 
better than you can buy elsewhere at any price. Let us send samples 


The Ohio Grease Company, Box 134 Loudonville, Ohio 








Spring Cushion Self For Double 
Adjusting Floor-Plate Cylinder Nigger 





Protect your machinery and assist the sawyer by "ej a Floor 
ang that will cushion the heavy blows of the tooth bar. It cuts out 


q Here You Are!!! ) 





ACHINERY XCHANGE O. 
David & Bienville Sts., New Orleans, La. 
Phone: Galvez 278 
—“< 89 Ton Climax Geared ; Locomotive, All sizes Hoisting Engines & Boilers, Cor- 
Standard Gauge. liss & Slide vere _™ from 500 


HP. down to 10 

= 8”x12” Twin Feed. ‘Filer & Stowell. 
—12”x20” Twin Feed Filer & Stowell. 

imp ile Driver Outfit, complete; 7%4”x10” 


Boilers from 150 H.P. down to 25 H.P. 
Stationary, Portable and Semi-Portable. 

10—Heine 266 H.P. Boilers. 

2—Internal Combustible Engines, 125 H.P. , Engine. 
38—-Steel R. R. Cranes, Self-Propelling— 40 Tons 5x9” 
All steel Boom, Frames, etc., Std. Ga. Beams, 

1—15 Ton Lancaster make. 
1—25 Ton Clyde make. 
1—50 Ton Vulcan make. 


0” Carriage _. 
Channel- Pipe, etc., all siz 
and lengths. 
Iron and wood working machinery and 
parts of every kind. 


Call us for what you need. 








table of sizes and prices, also list of users. We make Special Plates ACHINERY XCHANGE oO. 
- Hoo-Hoo Niggers. David & Bienville Sts., New Orleans,La. 
QUINN & COMPANY 2iénis a8 | | ag ; 











Heald’s Riveted Saw Mill Chains 








No. 110 Plain 


The Union Malleable Iron Co. 


EAST MOLINE, ILLINOIS 


ALLIS-CHALM 


ERS COMPANY, Milwaukee 
ALLIS-CHALMERS COMP 


WOODWARD, WIGHT se ‘leases: 
ANY, Seattle, Wash. N a. 


ew Orleans, 


MUCH LESS EXPENSIVE THAN YOU THINK 





THE CALDWELL WHEEL PRESS 


THE PRICE 1S RIGHT 30 SIZES THE PRESS IS RIGHT 
Most Popular Press on the Market - -- Ask Your Dealer 














MUSKEGON BOILER WORKS 


SIGNER. 


BOILERS Y BURNERS 
STEEL. CASINGS PLATE WORK 
MUSKEGON MICHIGAN 











gpm vee oe LOW cele wean: EL 


FOR HANDLING ; 
: SAW DUST AND SHAVINGS. 
Designs and Estimates free of charge. Results guaranteed. 
‘BLOWERS. CYCLONE DUST COLLECTORS. ~* AUTOMATIC FURNACE FEEDERS. 


STERLING BLOWER COMPANY 
Wain fice and Works, HARTFORD, CONN. Branches, NewYork, Boston, Rochester and Phil 

















E. R. Caldwell & Company, Bradford, Pa. 
GUARANTEED Low Power 
Shavings and Sawdust Collecting Systems 


U.S. 
Manufacturers and Contractors 


Steel Plate Exhaust Fans—<Automatic Fur- 
nace Feeders—Cyclone Dust Collectors, etc. 
Services of Engineers, Gratis. 

Let U. S. show you how. 


ra eH 
saan tivarinies U.S, Blow Pipe & Dust Collecting Co.,”* tienen ue 











THE M. GARLAND CO., Bay City, Mich. 


Conveying—Lath and Special 
Wood Cutting Machinery 


Engineers and Mill Appraisal Experts 
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TRY THIS 


OLLOW BLAST GRATE 


Under YOUR boilers or in YOUR ovens, with YOUR fuel, 
at OUR risk and expense. 


J 
a 
at 
aa 
a 
~ q 
B | 


Boe tien b sp ” oy 
We will ship any responsible party a complete outfit with the understanding that he may have THIRTY DAYS from 
date of installation in which to TEST it in any manner he may see fit, and that if, at any time before the expiration of that 
period, he concludes it would not be for his INTEREST and ADVANTAGE to retain it, he may notify us that the outfit 
is SUBJECT TO OUR ORDER, and we will give him instructions for its return. 


WE PAY THE FREIGHT BOTH WAYS. 


What the Gordon Hollow Blast Grate does: 

1. It burns wet, green or frozen sawdust, chips, bark, blocks, edgings and slabs, even when covered with ice and snow. 

2. It develops every ounce of steam a boiler is capable of generating. : 

3. It saves labor in firing by making it easy to keep steam and permitting of the use of fuel that may be handled with 
a conveyor. 

4. It is so extremely durable that users pronounce it practically indestructible. This is due to its substantially tubular 
construction, and to the fact that it is always filled with a current of fresh air, 

5. It reduces the fire hazard by burning up the litter that usually accumulates around a mill. 

6. It gives you perfect control over the fire, and enables you to adapt your fuel consumption to your steam require- 
ments. 

7. It makes you independent of the weather. 

8. It saves the trouble and expense of annual renewals. 


THE GORDON HOLLOW BLAST GRATE 


can be used with any number of boilers, from one up, and is equally efficient in ordinary furnaces or Dutch ovens. Made in 
48, 54, 56, 60, 66, 72, 78, 84, 90 and 96-inch lengths. No change in construction required. Easy to install. Even a large outfit 
can be put in over Sunday. Any one can operate it. As simple as a draft grate. Can be used without running the blower, if 
desired. This is often done at night. 

In writing for prices please state how many boilers you have, whether you have plain furnaces or Dutch ovens and what 
fuel you expect to burn, and give width and length of grate surface or surfaces. 





NOTICE.—For the trade west of the Rocky Mountains, with the exception of Colorado and New Mexico, the Gordon Hollow Blast Grate 
is being manufactured and sold under license from us by the Puget Sound Machinery Depot, of Seattle, Wash. 


Gordon Hollow Blast Grate Co., Greenville, Michigan, U.S. A. 


ALSO MANUFACTURERS OF 


The Celebrated “TOWER” Line of Edgers and Trimmers. 
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26 Models 
for Sawmills, 


Planing Mills 
and 


Box Factories 


Our new ‘‘ Hand Book of Saw 
Fitting’’ will be furnished on 
request. Write for a copy. 


Wm.B. Mershon & Company 


SAGINAW, MICH. 


Oregon and Washington Office, W. S. Wilson, Mgr. The Eby Machinery Company, San Francisco, Cal. 
520 First Ave. South, Seattle, Wash. Agents for California and Nevada. 











Send for Special Illustrated Catalogue 


American SteeléWire 
ae . Company | 


i NEW. YORK ®.. 
we CLEVELAND 

= PITTSBURGH . 

DENVER ae 










Ne a 




















hots why 


ou eb ™ ai 
continuous service fom 


_LUNKENHEIMER 
RENEWO” VALVES 


The ‘‘seat-guard’’ with which the ‘‘Renewo’’ is pro- 
vided, aids in preserving the seating surfaces and keeping 
them clean. The seating surfaces are regrindable and all 
the parts, including the seat ring and dise are renewab'e. 
To further enhance their durability, both the seat ring 
and disc are made of Lnkenheimer ‘‘Valve-nickel,’’—a 
material having exceptional wear resisting qualities. 


The body, bonnet, stem, ete., are made of high grade 
bronze composition, formulated especially for the duty 
each part performs, making the ‘‘Renewo’’ the most prac- 
tical, durable and economical valve to be had. 


Glebe Angle, Cross d Straightway, 1 Horizontal THE co. 
0 ee ik Ecex Reset ne, Straleherway and Herizona, TH LUNKENHEIMER co 


pounds. 





Largest Manufacturers of 
High Grade ye eye Specialties 
in the Worl 


NEWYORK CINCINNATI POip0" 


Specify Lunkenheimer ‘‘Renewo’’ and insist on getting 
the genuine. Your local dealer can furnish them, if not, 
write us. Write for booklet No. 535-B. 


1-17-2 : 
NANG MAMA" 
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Make Your Time Count 


By Using Shimer Cutter Heads 





You will find them the best and cheapest to run as 
their operation costs no more, they are always ready 
for starting the job for they have the “make-ready” 
built right into them and even after each and every 
sharpening they do not need the usual touching up. 
So don’t fret away your time with others when you can 


It has been the experience of Flooring makers every- 
where to find that these tools were especially adapted 
to their work as they could cut tough, knotty and even 
cross grained lumber quickly and with great ease, be- 
cause of the particular construction of the bit seats, 
which are inclined at an angle as to give the leading 


make it count with “The Shimer.” bits perfect clearance. 











d To cover nearly every variety of wood- 
r working we design and make a Cutter Head 
z and special Tools embodying in their make- 
up the labor-saving principles characteristic 
of all Shimer Cutter Heads. 


Dilla aS 


4 SHIMER 7D CUTTER 





Fig. 203, Sitios Expansion Groove Head 
with 4 bit seats. Made also with 6 and 8 bits 


The Shimer Limited with Expansion, Fig. 
each head. 


628. Groove Head with 8 bits and self-center- 
ing and spindle clamping features. 


This is the day of increased volume of 
production—increased efficiency of men and 
machines. To double the day’s production 
of matcher or moulder by the use of Shimer 
Double Ceiling or Flooring Heads and re- 
sawing into two boards of single tongue and 
groove stock surfaced one side, saves 100 
per cent of handling and reduces machining 
expense, and all for a small investment in 
Shimer Heads and Bits. 


The saw-cut marker for the re-saw is out- 
lined by the side heads as a guide to the eye 
of the sawyer, clear and distinct. 











Simple to keep in order, complete, accu- 
rate, and soon save their cost. 


Try them 30 days. Price $52.05 the set ae: 
. . : | e imer_ Limited tn Solid Section, Fig. 
and up, according to machine capacity. 625. Groove Head with 8 bits and the self- 
centering and spindle clamping features. 


Fig. 23, a Popular Solid Groove Head with 
4 _ — Also made with 6 or 8 bits to 
eacn ead. 





Hand fitting in the Door and Sash Department is costly and re- 
quires lots of time which the Shimer Cutter Head, especially adapted 
to this work, will save you. The Cutters may be ground time after 
time like the tooth of a saw without altering the edge curves in any 
way. Since the pattern will always be uniform there will be no 
trouble experienced in framing the door and sash parts. If you 
are working in this line you will find it profitable to investigate the 
Shimer tools. Ask for our Catalogue No. 36. 


Samuel J. Shimer & Sons 


MILTON, PENNA., U. S. A. 


_ Shimer Combination Head for Doors, Sash, Blinds 
nd Mouldings. The outfit consists of one Combina- 
ti »n Head with one set of Sash Bits, one set of Door 
B its, one set of Cope Heads and Door Cope Bits and 
wo Sash Cope Bits for the lower Door Cope Head. 
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Wickes Gangs Mean 
More and Better Lumber 





INSLE 





"DUCE YOUR HANDLING 


OSTS_BY INSTALLING AN 
~4STEEL DERRICK 


oe 














INSLEY MANVFACTVRING CO. & 


Engineers INDIANAPOLIS, INDIANA. Manufacturers 













AN INSLEY STEEL DERRICK installed in 
your yard will reduce your log and timber han- 
dling expense. 





These derricks are superior to wood derricks 
in durability of construction, and in ease of 
operation and low cost of maintenance. Insley 
Derricks are the best in this class of equipment 
and their design and construction 
fam merit your investigation. 















Wrile for particulars. 











on 


- 


£ 
2. \ 


















They do not over- 
slab but get every 
board out of your 
logs. 


The Wickes Gang 
takes out a minimum 
of saw kerf and its mul- 
tiple saws do your 
work cheaper. A big 
advantage is that you 
can set your saws to 
cut thinner lumber than 
you dare to do with 
band or circular saws. 
This means a thinner 
shaving from your pla- 
ners. 









A Gang will saw short 
bolts equally as well as 
long logs and will put i 
more money in your ( 
pocket at the end of a 
year. 

Write us today and we'll tell 


you how to get cheaper man- 
ufacturing by Wickes Gangs 











No. 19 E WICKES GANG 
One of Fifteen Patterns 








Wickes Brothers 
SAGINAW, MICH. 
Seattle Office ~ - - 410 White Building 



































Big Orders 
Rush! Rush! Rush! 


Why hold up high priced machines and higher 
priced labor with fair to indifferent knives. Does 
it pay? 








Put on a set of White’s true high speed knives, 
and GO TO IT. 












It will pay you. 


The L. & I. J. White Co. 


70 Columbia St., Buffalo, N. Y. 
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AS Engineers and Builders of the Best in 
Sawmill Machinery 


we have furnished the plants and specifica- 
tions, built and installed complete the 
equipment of some of the largest and most 
successful saw mills in the United States 
and Foreign Countries. 


With years of successful experience back of 
us with the plant, the equipment and the 
organization, we are prepared to take us 
your proposition and supply a mill complete 
in every detail for the most economic pro- 
duction of lumber. 


Or, we can furnish any individual machine 
that may be needed in your present plant. 
Write us your requirements. 


CLARK BROS. COMPANY 


Engineers and Builders of Sawmill Machinery 


OLEAN. N. Y.. U. S. A. 























Trout Power Setworks on a Steel Base Plate 


An unequalled combination of rigid strength, lightness and accessibility. 
The whole machine is above the carriage platform. Spur gears are 


mounted adjustably in a connected box. 
Allis-Chalmers 
Manufacturing Company 
Milwaukee, Wisconsin 
and all principal cities in the United States 


For Canadian Sepinses write Canadian Allis-Chalmers, 
, Toronto, Ontario 
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“ M&M HOGS — 


Cut any kind of wood re- | 
fuse into good fuel chips 
that can be handled by con- 
veyor or pipe and blower. 








a 


PTR TTR: LISP 


There are twenty-three 
types and sizes of M&M 
Hogs built to meet require- 
ments. 


MITTS & MERRILL 


1009 S. Water St., SAGINAW, MICH. 


E> The Eby Machinery Co., Selling Agents tn San Francisco. ait) 
RAE sat eee 


PHOENIX Pony 6 ff. Band 


Just the mill to work up small tracts 
of timber— 




















Can be taken apart—heaviest piece 
weighs about 3300 Ibs. 


No expensive foundation required, 
and can be set up nearly as quickly 
as a rotary— 


At least a 10% saving over a Rotary— 


Something to think about with the 
present prices of lumber. 





Phoenix Mts. Co. Eau Claire, Wis.. U.S. A. 
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lempering : 


In the Atkins factory the tempering of 
Silver Steel Saws is not done by craftsmen 
who pose as ‘‘wizards.”” 


It 1s done by experts who work on in- 
formation supplied by the laboratory and 
the latest devices for making accurate 
physical tests. 


For this reason you will find Atkins Silver 
Steel Saws uniformly tough, hence they 
will cut and do good work for a longer 
time without refitting than any other 
saws made 


Ask for our catalog and learn 
more about our products 


ECATKINS & CO.Inc 


Established 1857 
‘*The Silver Steel Saw People’ 
Home Office and Factory, INDIANAPOLIS, INDIANA 
Canadian Factory, Hamilton, Ont. 


Machine Knife Factory, Lancaster, N. Y 


Branches carrying complete stocks in all large 
distributing centers as follows: 


Atlanta New Orleans Seattle 
Chicago New York City Paris, France 
Memphis Portland, Ore Sydney, N. 8. W. 


Minneapolis San Francisco Vancouver, B. C. 
































4; 





iting, 


SB ae 
tT ed 







































Suite 





AMERICAN LUMBERMAN JuNE 26, 192} 











We T> Move Climax Tally Book 


The any was designed by a practical 
4 Cars No. 1 Common The mostconven- | SSS ee 

ient and practical | “NS cabgtnally bound ja shown hae 
Write for Chestnut HARDWOOD | sicnyieserseted on: he praca So 
quotations. 10 Cars 12x12 White TALLY BOOK. —— ve psp ae el x83 inches 


and it has 110 pages. 


O A K ait Price, 1 copy, $1; 6 copies, $5.50; 12 copies, $10.00. 
American Lumberman, “'“%srcx’’® Chicago 
TIMBERS | 
We ship all over the World. B LACK DIAMOND Fl LE WOR KS 


Vansant, Kitchen & Co. ota 


Twelve Medals of MAPy Special Prize 

ASHLAND, KENTUCKY AWARD GOLD MEDAL ; 

at International at Atlanta, Ga. | 
Exhibitions. 1895 























West Virginia soy eanupe sen away @ & H. BARNETT CO., Philadelphia, Pa 


MAPLE. 
BEECH BIRCH Delia File Works, Mr 


And Other Hardwoods The Lumber Business—Every Business 


is dependent on efficient, railroad facilities. Increased costs without any increase in | 
rates are rapidly crippling American railways. ' 


C Ri B » For -_ own eee | broad- “gauge a ness a must add their influence in de- | 
manding an immediate adjustment ot freight tariffs i 
herry River Boom & Lumber Co. 


Philadelphia—THE AJAX MET. .— Birmi 
SALES DEPT., Penna Bldg., PHILADELPHIA, PA. stim J ETAL CO.— Birmingham 














Automobile rely upon us to supply them with high grade 


Manufacturers SOUTHERN HARDWOODS 


Let us know your requirements, Elm, Ash, Maple, Oak, Poplar 





Interstate Lumber Company 
\ 
J. W. THOMPSON, Manager. 1016 Arcade Building, ST. LOUIS, MO. 


Se oe men ae eee hg ys - =e - « ; e 

will do better wor! iger’’ Steel Bunks are of durable and =e SEES 

sanitary construction. Frame is steel, coated with rustproof S SEER % Standard Rail & Steel Co. 
enamel. The wire link fabric springs are attached to the frame <3 > \ 
with oil tempered helical springs which assure elasticity and i Suite 1108-1115 Boatman’s Bank Bldg. ST. LOUIS, MO. 
are a guarantee against sagging. Easily knocked down for ‘ Teleph : Oli 7160 

shipping. Require very little space. Made in single or double elephone: Ulive 

decks in a wide range of sizes. / \ 


Wite us for particulars and prices. — = Re-laying Rails pu poten 
HAGGARD & MARCUSSON COMPANY eHrcNe veh — ee . Y ALSO SPIKES, BOLTS AND ACCESSORIES 


Buy and Sell Scrap Iron and Steel 


























ems | &\ The CHICAGO 


Bap 0.6. Pet OF APPROVED PORTABLE 


Tanners 
Write for Catalog No. 10 Belt Manufacturers 5 
Agents Everywhere. 40 Ferry Street, New York, U.S.A. WA I C HMAN S 
Be if rae with its special Waltham movement, its lock stations and its : 
, De superior quality throughout, is especially desirable for millsand ; 
‘ y AC. yards and for either in- door or out-door patrol. 


Write for booklet. 


The TEGGE LUMBER co. Milwaukee BM = CHICAGO WATCHMAN’S CLOCK WORKS 


E- , No. 9 Church St., NEW YORK, 1526 South Wabash Ave., CHICAGO, ILL. ms 






































NT 





